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An investment in our securities involves a high degree of risk. You should consider carefully all of the risks described below,
together with the other information contained in this Report, including our financial statements and related notes, before making
a decision to invest in our securities. If any of the following events occur, our business, financial condition and operating results
may be materially adversely affected. In that event, the trading price of our securities could decline, and you could lose all or
part of your investment. Risk Factor Summary « We have a history of losses and may not achieve or maintain profitability in the
future . » There is substantial doubt as to our ability to continue as a going concern. We will require substantial
additional capital to finance our operations, and this capital might not be available on acceptable terms, if at all. « We
may not be successful in identifying and implementing one or more strategic alternatives for our business, and any
strategic alternative that we may consummate could have material adverse consequences for us. ¢ If we are unable to
achieve our cost- reduction goals, we may need to perform additional cost- reduction measures such as a further
reduction in force . + We face significant competition and expect to face increasing competition in many aspects of our
business, which could cause our operating results to suffer. « The digital manufacturing industry is a relatively new and
emerging market and it is uncertain whether it will gain widespread acceptance. « Our attempts to continue to expand our
business into existing and new markets and geographies may not be successful. « We derive a significant portion of our
revenue from busmess conducted oumde the Unlted States and are subject to the risks of domg busmess Oth§1d€ the United

geegfaphtes—ma—y—ﬂei—be—saeeessfu-l—‘—An active, llqu1d tradmg malket for our common stock may not be suitalned —whteh—ma—y-
himityour-ability-to-setbyourshares-. + Our issuance of additional shares of common stock or convertible securities may dilute

your ownership of us and could adversely affect our stock price. ¢ Future sales, or the perception of future sales, of our common
stock by us or our existing stockholders in the public market could cause the market price for our common stock to decline. ¢
Our operating results and financial condition may fluctuate on a quarterly and annual basis. * Our stock price has been and may
continue to be volatile or may decline regardless of our operating performance. You may lose some or all of your investment. ¢
If securities or industry analysts publish inaccurate or unfavorable research or reports about our business, our stock price and
trading volume could decline. ¢ Failure to attract, integrate and retain additional personnel in the future ;could harm our
business and-negatively-. * Interruptions, delays in service or inability to increase capacity, including internationally, at
third- party data center facilities could adversely affect our abitity-to-sueeessfully-grow-our-business and reputation . *
Interruptions to or other problems with our website user interface, information technology systems, manufacturing processes, or
other operations could damage our reputation and brand and substantially harm our business and results of operations. ¢ As part
of our growth strategy, we may continue to acquire or make investments in other businesses, patents, technologies, products, or
services. We may not realize the anticipated benefits of such investments and integration of these investments may disrupt our
business and dlvelt mamgement attentlon * The 10% of one or more key members of our mamgement team or personnel could

our projections, estlmates targets or forecasts. Risks Related to Our Business We experlenced a net 10% of $ 43. 9 million and

$ 20. 2 mithenandnetineome-of-$+—8-million for the years ended December 31, 2023 and 2022 and202+-, respectively. As of
December 31 %92—2—2023 we hdd an dccumul’lted dehc1t of $ -1-3-3—176 9—9 mllhon We beheve we may contmue to 1neur

. We may incur s1gmhcant losses in the future for a number of reasons, including
due to the other risks described in this Part I, Item 1A: “ Risk Factors, ” and we may encounter unforeseen expenses, difficulties,
complications and delays and other unknown events. As a result, our losses may be larger than anticipated, we may incur
significant losses for the foreseeable future, and we may netnever achieve or maintain profitability whenexpeeted;or-at-att-.
Revenue growth and growth in our customer base may not be sustainable, and we may not achieve sufficient revenue to achieve
or maintain profitability. If our future growth and operating performance fail to meet investor or analyst expectations, or if we
continue to have future negative cash flow or losses resulting from our investment in acquiring customers or expanding our
operations, this could have a material adverse effect on our business, financial condition and results of operations . There is
substantial doubt as to our ability to continue as a going concern. We will require substantial additional capital to
finance our operations, and this capital might not be available on acceptable terms, if at all. If we are unable to raise
substantial additional capital, our financial condition could be adversely affected and we may be forced to curtail our
operations or pursue strategic alternatives. The report of our independent registered public accounting firm on our
consolidated financial statements for the fiscal year ended December 31, 2023 included within this Report includes an
explanatory paragraph indicating that there is substantial doubt as to our ability to continue as a going concern within
one year after the date that the consolidated financial statements are issued. As of December 31, 2023, we had § 12. 2
million in cash and cash equivalents and a decrease in net change in cash and cash equivalents during the year ended
December 31, 2023 of $ 18. 6 million. We have enacted cost savings measures to preserve capital, but to maintain an



adequate amount of available liquidity and execute our current operating plan, we will need to raise substantial
additional funds from external sources. We have not secured such funding at the time of this filing. We are exploring
strategic alternatives for our business, any of which would be based upon various factors, including market conditions
and our operating plans. See “ — We may not be successful in identifying and implementing one or more strategic
alternatives for our business, and any strategic alternative that we may consummate could have material adverse
consequences for us. ” We may in the future elect to finance operations by selling equity or debt securities or borrowing
money. If we raise funds through future issuances of equity, including through our existing at- the- market facility (the"
ATM Facility'"), or convertible debt securities, our existing stockholders could suffer significant dilution, and any new
equity securities or debt securities we issue could have rights, preferences and privileges superior to those of holders of
our common stock. Any debt financing that we may secure in the future could involve restrictive covenants relating to
our capital raising activities and other financial and operational matters, which may make it more difficult for us to
obtain additional capital and to pursue business opportunities, including potential acquisitions. There can be no
assurance that any future capital- raising opportunities will be available to us on acceptable terms on a timely basis, if at
all. Due to the uncertainty in our ability to raise capital, we believe that there is substantial doubt as to our ability to
continue as a going concern. If we are unable to obtain substantial additional funding, we may need to curtail our
operations and planned activities in order to reduce costs, which could include a further reduction in workforce,
portfolio optimization, and further reductions in other operating expenses. Doing so will likely have an unfavorable
effect on our ability to execute on our business plan and have an adverse effect on our business, results of operations and
future prospects. See “ — If we are unable to achieve our cost- reduction goals, we may need to perform additional cost-
reduction measures such as a further reduction in force. ” Our ability to access any future capital is also dependent on
the condition of the banking system and financial markets. Given our current financial condition, we are exploring
strategic alternatives and potential options for our business (a “ Strategic Transaction ), including, without limitation, a
sale of a material portion of our assets, a merger, business combination, or other strategic transaction, and obtaining
additional financing on a secured or unsecured basis. There can be no assurances that any particular Strategic
Transaction, or series of Strategic Transactions, will be pursued, successfully consummated, lead to increased
shareholder value, or achieve the anticipated results. We are continuing to evaluate strategic alternatives with regard to
our manufacturing and software businesses, including, ongoing discussions with potential acquirors. We have not signed
a definitive agreement with respect to either our software or manufacturing assets, and there can be no assurance that
this process will result in any transaction. In the event we successfully pursue a Strategic Transaction, the value that will
be available to our various stakeholders, including our creditors and stockholders, is uncertain and our operations, our
ability to develop and execute our business plan, our continuation as a going concern, and our ability to generate value
for shareholders, if any, will be subject to the risks and uncertainties associated with any such transaction. Because of the
risks and uncertainties associated with any Strategic Transaction, we cannot accurately predict or quantify the ultimate
timing or impact of events that could occur. Any such Strategic Transaction may not be consistent with our stockholders’
expectations or may not ultimately be favorable for our stockholders, either in the shorter or longer term. Any failure in
our efforts to consummate one or more Strategic Transactions could force us to delay, limit or terminate our operations,
make additional reductions in our workforce or other restructuring intended to improve operational efficiencies and
operating costs, liquidate all or a portion of our assets or pursue other strategic alternatives. In December 2023, we
completed a reduction in force as part of our cost- reduction initiatives that were initiated in the third quarter of 2023 to
reduce operating expenses. These initiatives included a previous reduction in force completed in October 2023, a
reduction in new hires, and a reduction in non- critical capital and discretionary operating expenditures. We believe
these actions were necessary to streamline our organization and preserve cash; however, these expense reduction
measures may yield unintended consequences and costs, such as the loss of institutional knowledge and expertise,
attrition beyond our intended reduction- in- force, a reduction in morale among our remaining employees and the risk
that we may not achieve the anticipated benefits, all of which may have an adverse effect on our results of operations or
financial condition. In addition, although positions have been eliminated, the duties performed in these positions remain,
and we may be unsuccessful in distributing the duties and obligations of departed employees among our remaining
employees or to external service providers. We may also discover that the reductions in workforce and cost- cutting
measures will make it difficult for us to pursue new opportunities and initiatives and require us to hire qualified
replacement personnel, which may require us to incur additional and unanticipated costs and expenses. Our failure to
successfully accomplish any of the above activities and goals may have a material adverse impact on our business,
financial condition and results of operations. In addition, we may need to undertake additional workforce reductions or
restructuring activities in the future. If we are required to perform a further reduction in headcount, this could
adversely impact employee retention and morale, including through a loss of continuity, a loss of accumulated knowledge
and / or inefficiency during transitional periods. Laid- off employees could also make claims against us for additional
compensation, causing us to incur additional expense. A reduction could also adversely impact our reputation as an
employer and could make it difficult for us to hire new employees in the future . The digital manufacturing industry in
which we operate is fragmented and competitive. We compete for customers with a wide variety of manufacturers, including
those that use digital manufacturing and / or 3D printing equipment. Exclusivity arrangements in the digital manufacturing
industry are uncommon; we have few exclusivity arrangements with our customers. Some of our existing and potential
competitors are researching, designing, developing, and marketing other types of offerings that may render our existing or future
services obsolete, uneconomical or less competitive. Existing and potential competitors may also have substantially greater
financial, technical, marketing and sales, manufacturing, distribution, and other resources than we do, including name



recognition, as well as experience and expertise in intellectual property rights and operating within certain international markets,
any of which may enable them to compete effectively against us. For example, a number of companies that have substantial
resources have announced that they are beginning digital manufacturing initiatives, which will further enhance the competition
we face. We cannot assure you that we will be able to maintain our current position or continue to compete successfully against
current and future sources of competition. If we do not keep pace with technological change, demand for our offerings may
decline, and our operating results may suffer. The emergence of the digital manufacturing industry is a relatively recent
development, and the industry is characterized by rapid technological change. We have encountered and will continue to
encounter challenges experienced by growing companies in a market subject to rapid innovation and technological change.
While we intend to invest substantial resources to remain on the forefront of technological development, continuing advances in
digital manufacturing technology, changes in customer requirements and preferences, and the emergence of new standards,
regulations, and certifications could adversely affect adoption of our products either generally or for particular applications. If
the dlgltal manufacturlng 1ndu9try does not galn Wldeqpread acceptance our bu%mes% will be adversely affected Gver—t-he-ﬁext-

things, expandmg our dlgltal manufacturmg capabilities into eX1€t1ng and new marketi and expandlng our offerlngs into new
geographies rineluding-threwghaequisitions-. Our efforts to expand our offerings into existing and new markets, including
industrial, medical, automotive, and aerospace markets, and new geographies may not succeed. These attempts to expand our
business increase the complexity of our business, require significant levels of investment, and can strain our management,
personnel, operations, and systems. There can be no assurance that these business expansion efforts will develop as anticipated
or that we will succeed, and if we do not, we may be unable to recover our investment, which could adversely impact our
business, financial condition, and results of operations. We may be unable to consistently manufacture our customers’ designs to
the necessary specifications or in quantities necessary to meet demand at an acceptable cost or at an acceptable performance
level and this could adversely affect our service availability, delivery, reliability, and cost. As we eentinte-te-grow-and-introduce
new materials and as our customers’ designs become increasingly sophisticated, it will become more difficult to provide
products in the necessary quantities to meet customer expectations. We cannot assure you that we or our third- party
manufacturers will be able to continue to consistently achieve the product specifications and quality that our customers expect.
Any future unforeseen manufacturing problems, such as equipment malfunctions, aging components, component obsolescence,
business continuity issues, quality issues with components and materials sourced from third party suppliers, or failures to strictly
follow procedures or meet specifications, may have a material adverse effect on our brand, business, financial condition, and
operating results. Furthermore, we or our third- party manufacturers may not be able to increase manufacturing to meet
anticipated demand or may experience downtime or fail to timely deliver manufactured products to customers. If we fail to meet
contractual terms with our customers, including terms related to time of delivery and performance specifications, we may be
required to replace defective products and may become liable for damages, even if manufacturing or delivery was outsourced.
Our commercial contracts generally contain product warranties and limitations on liability and we carry liability insurance.
However, commercial terms and our insurance coverage may not be adequate or available to protect our company in all
circumstances, and we might not be able to maintain adequate insurance coverage for our business in the future at an acceptable
cost. Any liability claim against us that is not covered by adequate insurance could adversely affect our consolidated results of
operations and financial condition. Our success depends on our ability to deliver services that meet the needs of customers and to
effectively respond to changes in our industry. Our business may be affected by rapid technological change, changes in user and
customer requirements and preferences, frequent new product and service introductions by our competitors, and the emergence
of new technologies, any of which could render our existing and proposed offerings and proprietary technology obsolete.
Accordingly, our ongoing research and development programs are intended to enable us to maintain technological leadership.
Furthermore, in order to enable continuous deep integrations with our customers, we must continually update our platform so
that it can interoperate with other software and systems used by our customers. We believe that to remain competitive we must
continually enhance and improve the functionality and features of our services and technologies. However, there is a risk that

we may not be able to: ¢ Develop or obtain leading technologies useful in our business; « Enhanee-our-existingsoftware
efferings=-Develop new services and technologies that address the increasingly sophisticated and varied needs of prospective



customers, particularly in the area of materials diversity; * Respond to technological advances and emerging industry standards
and practices on a cost- effective and timely basis; * Successfully manage frequent introductions and transitions of technology
and software; or « Recruit or retain key technology employees. If we are unable to meet changing technology and customer
needs, or if we fail to successfully integrate new and upgraded software our competrtrve pos1t1on revenue, results of operatrons

and financial cond1t10n could be adversely affected.

he an &8 : ; y —To supportt-he—eont—rntted—gfewth—ef
our business, we must effectlvely recruit, hire, integrate, develop, rnot1vate and retain additional new employees. High demand
exists for senior management and other key personnel (including technical, engineering, product, finance, and sales personnel)
in the digital manufacturing industry, and there can be no assurance that we will be able to retain our current key personnel. We
experience intense competition for qualified personnel and some of our competitors for these employees have greater resources
and more experience, making it difficult for us to compete successfully for key personnel. Moreover, new employees may not
become as productive as we expect since we may face challenges in adequately integrating them into our workforce and culture.
If we cannot attract and retain sufficiently qualified technical employees for our research and development activities, as well as
experienced sales and marketing personnel, we may be unable to develop and commercialize new offerings or new applications
for existing offerings. Furthermore, possible shortages of key personnel, including engineers, in the regions surrounding our
facilities could require us to pay more to hire and retain key personnel, thereby increasing our costs . In addition, our
reductions in force in 2023, and any future reductions in force or other restructuring intended to improve operational
efficiencies and operating costs, may adversely affect our ability to attract and retain employees . All of our U. S.
employees are at- will employees, meaning that they may terminate their employment relationship with us at any time, and their
knowledge of our business and industry would be extremely difficult to replace. Where permissible by law, we generally enter
into non- competition agreements with our employees. These agreements prohibit our employees from competing directly with
us or working for our competitors or clients while they work for us, and in some cases, for a limited period after they cease
working for us. We may be unable to enforce these agreements under the laws of the jurisdictions in which our employees work,
in certain circumstances we may choose not to enforce these agreements and it may be difficult for us to restrict our competitors
from benefiting from the expertise that our former employees or consultants developed while working for us. In addition, in
January 2023, the Federal Trade Commission (the" FTC") reeertly-proposed a rule that would prevent employers from entering
into non- competition agreements with employees and require employers to rescind existing non- competition agreements. State
legislatures have also shown a growing interest in proposals to ban or limit non- competition agreements. [f we cannot
demonstrate that our legally protectable interests will be harmed, or if the FTC rule or any applicable state law goes into effect,
we may be unable to prevent our competitors from benefiting from the expertise of our former employees or consultants and our
ability to remain competitive may be diminished. Changes in the mix of the offerings we provide may impact our gross margins
and financial performance. Our financial performance has been and may continue to be affected by the mix of offerings we sell
during a given period, and we may experience significant quarterly fluctuations in revenues, gross margins, or operating income
or loss due to the impact of the mix of offerings, channels, or geographic areas in which we sell our offerings. Our offerings are
sold, and will continue to be sold, at different price points. Sales of certain of our offerings have, or are expected to have, higher
gross margins than others. If our offerings mix shifts into lower gross margin offerings, and we are not able to sufficiently
reduce the engineering, production, and other costs associated with those offerings or substantially increase the sales of our
higher gross margin offerings, our profitability could be reduced. In addition, the introduction of new products or services,
including as a result of acquisitions, has and may continue to heighten quarterly fluctuations in gross profit and gross margins
due to manufacturing ramp- up and start- up costs. We may experience significant delays in the roll out of our digital
manufacturing solutions, and we may be unable to successfully commercialize manufacturing solutions on our planned
timelines. Some of our digital manufacturing solutions have not been widely released, including our software platferm offering.
There are often delays in the testing, manufacture, and commercial release of new solutions, and any delay in the process could
materially damage our brand, business, growth prospects, financial condition, and operating results. Even if we successfully
complete the testing of new solutions, they may not achieve widespread commercial success for a number of reasons, including:
» misalignment between the solutions and customer needs; * lack of innovation of the solutions; ¢ failure of the solutions to
perform in accordance with the customer’ s industry standards; ¢ ineffective distribution and marketing; ¢ delay in obtaining any
required regulatory approvals; * unexpected production costs; or * release of competitive products. We may not timely and
effectively scale and adapt our platform, processes, and infrastructure across materials, technologies, markets, and software, to
expand our business. A key element to our growth strategy is the ability to scale our existing platform quickly and efficiently
across different materials, technologies, and other applications. This will require us to timely and effectively scale and adapt our
exrst1ng platform technology, processes and 1nfrastructure to expand our bus1ness However We—feeent-ly—begaﬁ-effeﬂng

yeafs—bﬂt—may—net—ﬁieeeed—ﬁrdor&g*se—&mﬂaﬂyh our manufacturrng technology may not enable us to process the large

numbers of unique designs and efficiently manufacture the related parts in a timely fashion to meet the needs of customers as
our business continues to grow. We may not succeed in scaling our business, and any failure in our ability to timely and
effectively scale our platform, technology, processes, and infrastructure could damage our reputation and brand, result in lost
revenue, and otherwise substantially harm our business and results of operations. We rely on our collaborations and commercial
agreements with third- party additive manufacturing hardware and material providers for many of our manufacturing solutions.
Our ability to deliver manufacturing solutions to our customers and expand our manufacturing capabilities that include new
hardware technologies and materials such as industrial metals, is dependent on obtaining digital manufacturing hardware and
materials from third- party manufacturers. Delays in readiness, capabilities and availability of technologies, hardware and
materials may limit our ability to provide manufacturing capabilities to our customers according to our plan. We have




historically focused on manufacturing for customers needing products based in polymers, launching new technologies and
materials will require new skills, time, and inherent risks. The success of our business may also depend, in part, on the
performance and operations of third- party digital manufacturing hardware and material providers and their suppliers, over
which we do not have control. We cannot assure you that our efforts in securing collaboration and commercial relationships will
be successful or that we will achieve the anticipated benefits of our collaboration. Our failure to meet our customers’ speed and
quality expectations would adversely affect our business and results of operations. We believe many of our customers are facing
increased pressure from global competitors to be first to market with their finished products, often resulting in a need for quick
turnaround of custom parts. We believe our ability to quickly quote, manufacture, and ship high- quality custom parts has been
an important factor in our results to date. There are no guarantees we will be able to meet customers’ increasing expectations
regarding quick turnaround time and quality, especially as we increase the scope of our operations. If we fail to meet our
customers’ expectations in any given period, our business and results of operations will likely be adversely affected. Our
customers are often price sensitive and if our pricing algorithm produces pricing that fails to meet our customers’ price
expectations or insufficiently accounts for our costs to deliver our offerings, our business and results of operations may be
adversely affected. Demand for our services is sensitive to price. We believe our competitive pricing has been an important
factor in our results to date. Therefore, changes in our pricing strategies can have a significant impact on our business and ability
to generate revenue. Many factors, including our production and personnel costs and our competitors’ pricing and marketing
strategies, can significantly impact our pricing strategies. We use algorithms to determine how to price customer orders. We may
encounter technical obstacles and it is possible that we may discover additional problems that prevent our proprietary algorithms
from operating properly. If we fail to meet our customers’ price expectations in any given period, demand for our offerings
could decline. If our pricing algorithms do not function reliably, we may incorrectly price offerings for our customers, which
could result in loss and cancellation of orders and customer dissatisfaction or cause projects to lose money. Any of these events
could result in a material and adverse effect on our business, results of operations, and financial condition. Sales efforts to large
customers involve risks that may not be present or that are present to a lesser extent with respect to sales to smaller
organizations. We have invested, and plan to continue to invest, in increasing our customer focus towards middle market and
enterprise opportunities. Sales to large customers involve risks that may not be present or that are present to a lesser extent with
sales to smaller organizations, such as longer sales cycles, more complex customer requirements, substantial upfront sales costs,
less predictability in completing some of our sales, and extended payment terms. A number of factors influence the length and
variability of our sales cycle, including the need to educate potential customers about the uses and benefits of our platform, the
lengthier amount of time for large customers to evaluate and test our platform prior to making a purchase decision and placing
an order, the discretionary nature of purchasing and budget cycles, and the competitive nature of evaluation and purchasing
approval processes. As a result, the length of our sales cycle, from identification of the opportunity to deal closure, may vary
significantly from customer to customer, with sales to large enterprises typically taking longer to complete. Moreover, larger
organizations may demand more customization, which would increase our upfront investment in the sales effort with no
guarantee that these customers will deploy our products widely enough across their organization to justify our substantial
upfront investment. A portion of these customers may purchase our services on payment terms, requiring us to assume a credit
risk for non- payment in the ordinary course of business. If we fail to effectively manage these risks associated with sales to
large customers, our business, financial condition, and results of operations may be affected. We derive a significant portion of
our revenue from business conducted outside the U. S. and are subject to the risk of doing business outside the United States.
We manufacture offerings for customers in more than 180 countries around the world, and we derive a substantial percentage of
our sales from these international markets. We also operate manufacturing facilities in the United States and the Netherlands,
have supply chain partners that extend internationally, and deliver to customers in over 180 countries. During the year ended
December 31, 28222023 , we derived approximately 28-27 % of our revenue from outside the United States. Accordingly, we
face significant operational risks from doing business internationally. Risks and uncertainties we face from our global operations
include: ¢ difficulties in staffing and managing foreign operations; ¢ limited protection for the enforcement of contract and
intellectual property rights in certain countries where we may sell our offerings or work with suppliers or other third parties; ¢
potentially longer sales and payment cycles and potentially greater difficulties in collecting accounts receivable; ¢ foreign
currency exchange risk; ¢ increasing inflation and interest rates; ¢ costs and difficulties of customizing offerings for foreign
countries; * challenges in providing solutions across a significant distance, in different languages, and among different cultures; ¢
laws and business practices favoring local competition; * being subject to a wide variety of complex foreign laws, treaties, and
regulations and adjusting to any unexpected changes in such laws, treaties, and regulations; ¢ specific and significant regulations,
including the European Union’ s General Data Protection Regulation, or GDPR, which imposes compliance obligations on
companies who possess and use data of EU residents; * uncertainty and resultant political, financial and market instability
arising from market disruptions in the United Kingdom and Europe; * compliance with U. S. laws affecting activities of U. S.
companies abroad, including the U. S. Foreign Corrupt Practices Act;  tariffs, trade barriers, sanctions, and other regulatory or
contractual limitations on our ability to sell or develop our offerings in certain foreign markets; ¢ operating in countries with a
higher incidence of corruption and fraudulent business practices; ¢ changes in regulatory requirements, including export
controls, tariffs and embargoes, other trade restrictions, competition, corporate practices, and data privacy concerns; * supply
chain disruptions, which may be exacerbated by the conflict between Russia and Ukraine and, the Israel effeets-efthe-COVD
- 9-pandemte-Hamas conflict, and other geo- political tensions ; * potential adverse tax consequences aristag-from global
operations including value added tax concerns ; * scasonal reductions in business activity in certain parts of the world,
particularly during the summer months in Europe; ¢ rapid changes in government, economic, and political policies and
conditions; and ¢ political or civil unrest or instability, regional or larger scale conflicts or geo- political actions, including war or
other military conflicts (such as the eenflet-conflicts between Russia and Ukraine and between Israel and Hamas ), terrorism



or epidemics, and other similar outbreaks or events. In addition, digital manufacturing has been identified by the U. S.
government as an emerging technology and is currently being further evaluated for national security impacts. We expect
additional regulatory changes to be implemented that will result in increased and / or new export controls related to digital
manufacturing technologies and related materials and software. These changes, if implemented, may result in our being required
to obtain additional approvals to deliver our services in the global market. Our failure to effectively manage the risks and
uncertainties associated with our global operations could limit the future growth of our business and adversely affect our

business and opemtmo results Gtrﬁg-rewt-h—As part of our busmess strategy Tﬂeﬁdeﬁ%&p*ﬁf&kg—ﬁﬁﬁegie—pﬁi%sﬁtpﬁ- and-we

continue to acquire or make investments to-suppertin other busmesses, patents, technologles, products, or services. We
may not realize the anticipated benefits of such 1nvestments and integration of these 1nvestments may disrupt our busmess
g-rewt-h—and divert management attention may

strategy includes growing our busmess thIOLl(’h acquisitions. We may not be able to successfully identify attractive aequlsmon
opportunities or consummate any such acquisitions if we cannot reach an agreement on commercially favorable terms, if we
lack sufficient resources to finance the transaction on our own and cannot obtain financing at a reasonable cost, or if regulatory
authorities prevent such transaction from being consummated. To date, we have consummated a limited number of acquisitions,
and our relative lack of experience may adversely affect the success of future acquisitions. In addition, competition for
acquisitions in the markets in which we operate during recent years has increased, and may continue to increase, which may
result in an increase in the costs of acquisitions or cause us to refrain from making certain acquisitions. If we do complete future
acquisitions, we cannot assure you that they will ultimately strengthen our competitive position or that they will be viewed
positively by customers, financial markets, or investors. Furthermore, acquisitions could pose numerous additional risks to our
operations, including: ¢ diversion of management’ s attention from their day- to- day responsibilities; * unanticipated costs or
liabilities associated with the acquisition; * incurrence of acquisition- related costs, which would be recognized as a current
period expense; ¢ acquisition of a significant amount of goodwill, which could result in future impairment charges that would
adversely affect our financial position; ¢ problems integrating the purchased business, products or technologies; ¢ challenges in
achieving strategic objectives, cost savings and other anticipated benefits;  inability to maintain relationships with key
customers, suppliers, vendors and other third parties on which the purchased business relies; ¢ the difficulty of incorporating
acquired technology and rights into our platform and of maintaining quality and security standards consistent with our brand; ¢
difficulty in maintaining controls, procedures, and policies during the transition and integration; ¢ challenges in integrating the
new workforce and the potential loss of key employees, particularly those of the acquired business; and ¢ use of substantial



portions of our available cash or the incurrence of debt to consummate the acquisition. If we proceed with a particular
acquisition, we may have to use cash, issue new equity securities with dilutive effects on existing stockholders, incur
indebtedness, assume contingent liabilities, or amortize assets or expenses in a manner that might have a material adverse effect
on our financial condition and results of operations. Acquisitions require us to record certain acquisition- related costs and other
items as current period expenses, which would have the effect of reducing our reported earnings in the period in which an
acquisition is consummated. In addition, we could face unknown liabilities or write- offs due to our acquisitions, which could
result in a significant charge to our earnings in the period in which they occur. We are also required to record goodwill or other
long- lived asset impairment charges (if any) in the periods in which they occur, which could result in a significant charge to our
earnings in any such period. Achieving the expected returns and synergies from acquisitions will depend, in part, upon our
ability to integrate the products and services, technology, administrative functions, and personnel of these businesses into our
offering lines in an efficient and effective manner, and to retain the customers of acquired companies. We cannot assure you that
we will be able to do so, that any acquired businesses will perform at the levels and on the timelines anticipated by our
management, or that we will be able to obtain these synergies. In addition, acquired technologies and intellectual property may
be rendered obsolete or uneconomical by our own or our competitors’ technological advances. Management resources may also
be diverted from operating our existing businesses to certain acquisition integration challenges. If we are unable to successfully
integrate acquired businesses, our anticipated revenues and profits may be lower. Our gross margins may also be lower, or
diluted, following the acquisition of companies whose gross margins are lower than those of our existing business. Global
economic conditions may harm our ability to do business, increase our costs and negatively affect our stock price. Our
performance depends on the financial health and strength of our customers, which in turn is dependent on the economic
conditions of the markets in which we and our customers operate. The recent deehnres-volatility in the global economy 5
volatility-inrthe-finanetalservieesseetor-and credit markets, continuing geopolltlcal uncertainties, tnereastig-persistent
inflation, inereasing-persistently high interest rates, and other macroeconomic factors all affect the spending behavior of
potential customers. We also face risks from financial difficulties or other uncertainties experienced by our suppliers,
distributors, or other third parties on which we rely. If third parties are unable to supply us with required materials or otherwise
assist us in operating our business, our business could be harmed. For example, the eenfliet-conflicts between Russia and
Ukraine and between Israel and Hamas , the possibility of a trade war or other conflict between the United States and China,
potential U. S. government shutdown, t-he—eagemg—mpaet—e-ﬁthe—G@%—H—pa-ndemte—and other supply and labor disruptions
may directly or indirectly impact our operations by increasing the cost of raw materials, finished products, or other materials
used in our offerings and impeding our ability to sell our offerings in Europe , the Middle East and China. Other changes in U.
S. social, political, regulatory, and economic conditions or in laws and policies governing foreign trade, manufacturing,
environmental matters, development, and investment could also adversely affect our business. We could experience
interruptions in production due to the processing of customs formalities or reduced customer spending in the wake of weaker
economic performance. If global economic conditions remain volatile for a prolonged period, our results of operations could be
adversely affected. Errors or defects in our software or products we manufacture could cause us to incur additional costs, lose
revenue and business opportunities, damage our reputation and expose us to potential liability. Sophisticated software and
complex manufactured products may contain errors, defects, or other performance problems at any point in the life of the
product. If errors or defects are discovered in our current or future software or in the products we manufacture for customers, we
may not be able to correct them in a timely manner, or provide an adequate response to our customers. We may therefore need to
expend significant financial, technical, and management resources, or divert some of our development resources, in order to
resolve or work around those defects. We may also experience an increase in our service and warranty costs. Particularly in the
medical sector, errors or defects in our software or products could lead to claims by patients against us and our customers and
expose us to lawsuits that may damage our and our customers’ reputations. Claims may be made by individuals or by classes of
users. Our product liability and related insurance policies may not apply or sufficiently cover any product liability lawsuit that
arises from defective software or products. Customers such as our collaboration partners may also seek indemnification for third
party claims allegedly arising from breaches of warranties under our collaboration agreements. Errors, defects or other
performance problems in our software or products we manufacture may also result in the loss of, or delay in, the market
acceptance of our platform and digital manufacturing services. Such difficulties could also cause us to lose customers and,
particularly in the case of our largest customers, the potentially substantial associated revenue which would have been generated
by our sales to companies participating in our customer’ s supply chain. Technical problems, or the loss of a customer with a
particularly important global reputation, could also damage our own business reputation and cause us to lose new business
opportunities. Workplace accidents or environmental damage could result in substantial remedial obligations and damage to our
reputation. Accidents or other incidents that occur at our manufacturing service centers and other facilities or involve our
personnel or operations could result in claims for damages against us. In addition, in the event we are found to be financially
responsible, as a result of environmental or other laws or by court order, for environmental damages alleged to have been caused
by us or occurring on our premises, we could be required to pay substantial monetary damages or undertake expensive remedial
obligations. The amount of any costs, including fines or damages payments that we might incur under such circumstances could
substantially exceed any insurance we have to cover such losses. Any of these events, alone or in combination, could have a
material adverse effect on our business, financial condition, and results of operations and could adversely affect our reputation.
We have significant customer concentration, with our largest customer accounting for a substantial portion of our revenue. Our
largest customer accounted for approximately 26-17 % of our revenue for the year ended December 31, 2622-2023 . Our future
operating results will be affected by both the success of our largest customer and our success in diversifying our products and
customer base. If demand for our largest customer’ s products increases, our results are favorably impacted, while if demand for
their products decreases, they may reduce their purchases of, or stop purchasing, our services and our operating results would



suffer. While we currently have exclusivity arrangements for a limited time period with our largest customer with respect to such
customer’ s use of third parties for 3D printing, such exclusivity does not preclude the customer insourcing 3D printing
capabilities or leveraging other technologies to manufacture their products, which may cause us to lose such customer’ s
business. The loss of our largest customer and failure to add new customers to replace lost revenue would have a material
adverse effect on our business, financial condition and results of operations. In addition, should this large customer default in
their obligation to pay, our results of operations and cash flows could be adversely affected. If our manufacturing facilities are
disrupted, we may be unable to fulfill customer orders, which could have an adverse effect on our results of operations. We have

h-rsteﬂeal-}y—had—manufactunng service centers in Erndhoven the Netherlands a-nd—]:eng—fs-}and-erty— New%‘eﬂel—n—eenﬂeeﬁeﬁ

Mrchrgan and Charlotte, Mrchrgan If the operatrons of these fac111tres are materrally drsrupted Whether by fires or other
industrial accidents, extreme weather, natural disasters, labor stoppages, acts of terror, war or other military conflict (such as the
eonfhiet-conflicts between Russia and Ukraine and between Israel and Hamas ) a potential U. S. government shutdown ;
eonsequenees-owing-to-the-COVID-—9-pandemtie-, or otherwise, we may be unable to fulfill customer orders for the period of
the disruption or need to shift orders to another facility, we would not be able to recognize revenue on unfulfilled orders, we
could suffer damage to our reputation, and we might need to modify our standard sales terms to secure the commitment of new
customers during the period of the disruption and perhaps longer. Depending on the cause of the disruption, we could incur
significant costs to remedy the disruption and resume operations. These delays could be lengthy and costly. If any of our third-
party contract manufacturers’, suppliers’ or customers’ facilities are negatively impacted by such a disaster, production,
shipment of products could also be delayed. Even if we are able to respond quickly to a disruption at our or any third- party
facilities, the contrnued effects of the drsaster could create uncertainty in our busrness operatrons Ourtease-ofour

experience unforeseen drfﬁcultres in burldrng and operatrng key portions of our manufacturing 1nfrastructu1e We have designed
and built our own manufacturing operations and other key portions of our technical infrastructure through which we
manufacture products for customers and we plan to contrnue to expand the size of our 1nfrastructure through expanding our
digital manufacturing facilities : ; w2 ; v ear. The infrastructure
expansion we may undertake may be complex and unantrclpated delays in the completion of these prOJects or availability of
materials may lead to increased project costs, operational inefficiencies, or interruptions in the delivery or degradation of the
quality of our products. Our business depends in part on our ability to process a large volume of new part designs from a diverse
group of customers and successfully identifying significant opportunities for our business based on those submissions. We
believe the volume of new part designs we process and the size and diversity of our customer base give us valuable insight into
the needs of our prospective customers. We utilize this industry knowledge to determine where we should focus our
development resources. If the number of new part designs we process or the size and diversity of our customer base decrease,
our ability to successfully identify significant opportunities for our business and meet the needs of current and prospective
customers could be negatively impacted. In addition, even if we do continue to process a large number of new part designs and
work with a significant and diverse customer base, there are no guarantees that any industry knowledge we extract from those
interactions will be successfully utrhzed to help us 1dent1fy srgmfrcant busrness opportunrtles or better understand the needs of

to attract and retain customers depend upon the satrsfactory performance reliability, and avarlabrhty of our platform which in

turn, withrespeet-to-our-SaaS-offering-OTTOdepend-depends upon the availability of the internet and our third- party service
providers. We—reb'—eﬁ—t-h-rrd—paﬁy—To meet the growmg market demands for our platform, We mlgrated our key

applications and data eente :
matn-the cloud- based infrastructure servers— serv1ces pr0v1ded -

servers-are-housed-by-data-eenters-operated-by Amazon Web Services (" AWS" and have fully shut down both of our data

centers Gu%mam—Consequently, our prlmary servers are hosted

operated pte ating-athe applieati data centers. As we contlnue to A—WLS—preﬁded-vahdate the
migration of third- party data centers to cloud- based infrastructure services, whieh-we expeet-to-complete-in-the-firsthalf-of



d-rfﬁeu-l-t-tes—dlscover new mformatlon such as loss or corruptlon of data, service 1nterrupt10ns a-nd—dewntﬂﬁe— increased cyber
threats and act1v1ty, and unant1c1pated expenses mcludmg 1ncreased costs of 1mplementat10n whlch may affect —Diffrenltiesin

o . ’ our business.
As we increase our reliance on cloud- based infrastructure services, our products and services W111 become increasingly reliant
on continued access to, and the continued stability, reliability, and flexibility of, AWS’ cloud- based infrastructure. We may in
the future be unable to secure additional cloud hosting capacity on commercially reasonable terms or at all. If AWS increases its
pricing terms, terminates or seeks to terminate our contractual relationship or changes or interprets their terms of service or
policies in a manner that is unfavorable, we may be required to transfer to another provider and may incur significant costs and
experience service interruptions. We do not control the operation of AWS or any third- party data center hosting facilities, and
they may be subject to damage or interruption from earthquakes, floods, fires, power loss, telecommunications failures, terrorist
attacks, war or other military conflict, and similar events. They may also be subject to interruptions due to system failures,
computer viruses, software errors, or subject to breaches of computer hardware and software security, break- ins, sabotage,
intentional acts of vandalism, and similar misconduct. And while we rely on service level agreements with our hosting
providers, if they do not properly maintain their infrastructure or if they incur unplanned outages, our customers may experience
performance issues or unexpected interruptions and we may not meet our service level agreement terms with our customers. We
have experienced, and expect that in the future we may experience interruptions, delays, and outages in service and availability
from time to time due to a variety of factors, including infrastructure changes, human or software errors, website hosting
disruptions, and capacity constraints. These and other similar events beyond our control could negatively affect the use,
functionality, or availability of our services. Any damage to, or failure of, our systems, or those of our third- party providers,
could interrupt or hinder the use or functionality of our services. Impairment of or interruptions in our services may reduce
revenue, subject us to claims and litigation, cause customers to terminate their contracts, and adversely affect our ability to
attract new customers. Our business will also be harmed if customers and potential customers believe our services are
unreliable. The satisfactory performance, reliability, consistency, security, and availability of our websites and interactive user
interface, information technology systems, manufacturing processes, and other operations are critical to our reputation and
brand, and our ability to effectively service customers. Any interruptions or other problems that cause any of our websites,
interactive user interface, or information technology systems to malfunction or be unavailable, or negatively impact our
manufacturing processes or other operations, may damage our reputation and brand, result in lost revenue, cause us to incur
significant costs seeking to remedy the problem, and otherwise substantially harm our business and results of operations. A
number of factors or events could cause such interruptions or problems, including among others: human and software errors,
design faults, challenges associated with upgrades, changes or new facets of our business, power loss, telecommunication
failures, fire, flood, extreme weather, political instability, acts of terrorism, war or other military conflict, break- ins and security
breaches, contract disputes, labor strikes and other workforce related issues, capacity constraints due to an unusually large
number of customers accessing our websites or ordering parts at the same time, and other similar events. In addition, due to
geopolitical conflicts, there is an increased likelihood that escalation of tensions could result in cyberattacks that could either
directly or indirectly impact our operations. Bad actors may also leverage artificial intelligence to launch more frequent,
targeted and coordinated attacks. These risks are augmented by the fact that our customers come to us largely for our quick-
turn manufacturing capabilities and that accessibility and turnaround speed are often of critical importance to these customers.
We are dependent upon our facilities through which we satisfy all of our production demands and in which we house all of the
computer hardware necessary to operate our websites and systems as well as managerial, customer service, sales, marketing, and
other similar functions, and we have not identified alternatives to these facilities or established fully redundant systems in
multiple locations. In addition, we are dependent in part on third parties for the implementation and maintenance of certain
aspects of our communications and production systems, and therefore preventing, identifying, and rectifying problems with
these aspects of our systems is to a large extent outside of our control. Moreover, the business interruption insurance that we
carry may not be sufficient to compensate us for the potentially significant losses, including the potential harm to the future
growth of our business that may result from interruptions in our service as a result of system failures. If we are unable to retain
existing customers, sell additional services to our existing customers, or attract new customers, our revenue growth will be
adversely affected. To increase our revenue, we must retain existing customers, convince them to expand their use of our
solutions across their organizations and for a variety of use cases, and expand their purchasing on terms favorable to us. We may
not meet our customers’ expectations. We have recently experienced a continuous decline in our customer count during-the
year-ended-Deeember3+2022-and it is uncertain whether such decline is temporary. If we are not able to renew our
agreements with existing customers or attract new business from existing customers on favorable terms, this could have an
adverse effect on our business, revenue, gross margins, and other operating results. The rate at which our customers purchase
new or enhanced solutions from us, as well as the expansion of use of our solutions across organizations, depend on a number of
factors, including general economic conditions, customer specific conditions, competitive pricing, integration with existing
technologies, and satisfaction and market acceptance of our platform generally. If our efforts to sell additional solutions to our
customers are not successful, our business and growth prospects may suffer. Additionally, our future revenue depends in part on
our ability to turn our pipeline customers into actual customers. Pipeline customers may fail to accept our offerings, choose our
competitors’ offerings, or otherwise not turn into customers. If we are not able to turn pipeline or other prospective customers
into customers, or customers that provide significant revenues, our business and growth prospects could be adversely affected.
We believe our success has depended, and continues to depend, on the efforts and talents of our senior management and other
key personnel, including, in particular, our executive officers. Our executive team is critical to the management of our business
and operations, as well as to the development of our strategy. Members of our senior management team may resign at any time.




The loss of the services of any members of our senior management team could delay or prevent the successful implementation
of our strategy or our commercialization of new applications for our systems or other offerings, or could otherwise adversely
affect our ability to manage our company effectively and carry out our business plan. Two of our senior executives left the
eompany-Company in 2022, and there is no assurance that if any senior executive leaves in the future, we will be able to rapidly
replace him or her and transition smoothly towards his or her successor, without any adverse impact on our operations. In
particular, the loss of the services of Greg Kress, our Chief Executive Officer, could severely damage our business and prospects
for growth. Mr. Kress is subject to a non- competition agreement and a proprietary information and inventions agreement which
include restrictive covenants. We cannot assure you that if Mr. Kress were to breach these restrictive covenants a court would
enforce them and enjoin him from engaging in activities in violation thereof. Moreover, we would have to rescind Mr. Kress’
non- competition agreement if the proposed FTC rule goes into effect. The loss of Mr. Kress’ services could delay or prevent
the successful implementation of our strategy or our commercialization of new applications for our systems or other offerings,
or could otherwise adversely affect our ability to manage our company effectively and carry out our business plan, and
consequently could have a materially adverse effect on our business, results of operations and financial condition. Our current
levels of insurance may not be adequate for our potential liabilities. We maintain insurance to cover our potential exposure for
most claims and losses, including potential product and non- product related claims, lawsuits, and administrative proceedings
seeking damages or other remedies arising out of our commercial operations. However, our insurance coverage is subject to
various exclusions, self- retentions, and deductibles. We may be faced with types of liabilities that are not covered under our
insurance policies, such as environmental contamination or terrorist attacks, or that exceed our policy limits. Even a partially
uninsured claim of significant size, if successful, could have an adverse effect on our financial condition. In addition, we may
not be able to continue to obtain insurance coverage on commercially reasonable terms, or at all, and our existing policies may
be cancelled or otherwise terminated by the insurer. Maintaining adequate insurance and successfully accessing insurance
coverage that may be due for a claim can require a significant amount of our management’ s time, and we may be forced to
spend a substantial amount of money in that process. Any projections, estimates, targets, and forecasts we may provide from
time to time are forward- looking statements that are based on assumptions that are inherently subject to significant uncertainties
and contingencies, many of which are beyond our control. While all projections, estimates, targets and forecasts are necessarily
speculative, we believe that the preparation of prospective financial information involves increasingly higher levels of
uncertainty the further out the projection, estimate, target, or forecast extends from the date of preparation. The assumptions and
estimates underlying the projected, expected, or target results are inherently uncertain and are subject to a wide variety of
significant business, economic, regulatory and competitive risks and uncertainties that could cause actual results to differ
materially from those contained in such projections, estimates, targets and forecasts. Our projections, estimates, targets and
forecast should not be regarded as an indication that Shapeways or its representatives, considered or consider the financial
projections, estimates, targets to be a reliable prediction of future events. Risks Related to Our Industry If demand for our
services does not grow as expected, or if market adoption of digital manufacturing does not continue to develop, or develops
more slowly than expected, our revenues may stagnate or decline, and our business may be adversely affected. The industrial
manufacturing market, which today is dominated by conventional manufacturing processes that do not involve digital
manufacturing technology, is undergoing a shift towards digital manufacturing. We may not be able to develop effective
strategies to raise awareness among potential customers of the benefits of digital manufacturing technologies or our offerings
may not address the specific needs or provide the level of functionality required by potential customers to encourage the
continuation of this shift towards digital manufacturing. If digital manufacturing technology does not continue to gain broader
market acceptance as an alternative to conventional manufacturing processes, or if the marketplace adopts digital manufacturing
technologies developed by our competitors, we may not be able to increase or sustain thelevelofsales-ofour servieesrevenues
, and our operating results would be adversely affected as a result. We could face liability if our digital manufacturing solutions
are used by our customers to print dangerous objects. Customers may use our digital manufacturing systems to print parts that
could be used in a harmful way or could otherwise be dangerous. For example, there have been news reports that 3D printers
were used to print guns or other weapons. We have little, if any, control over what objects our customers print using our
offerings, and it may be difficult, if not impossible, for us to monitor and prevent customers from printing weapons with our
services. There can be no assurance that we will not be held liable if someone were injured or killed by a weapon or other
dangerous object containing a component part or parts manufactured for a customer using one of our offerings. Risks Related to
Intellectual Property and Infrastructure We may incur substantial costs enforcing or acquiring intellectual property rights and
defending against third- party claims as a result of litigation or other proceedings. Our failure to expand our intellectual property
portfolio could adversely affect the growth of our business and results of operations. We may incur substantial expense and
costs in protecting, enforcing, and defending our intellectual property rights against third parties. Intellectual property disputes
may be costly and can be disruptive to our business operations by diverting attention and energies of management and key
technical personnel and by increasing our costs of doing business. Third- party intellectual property claims asserted against us
could subject us to significant liabilities, require us to enter into royalty and licensing arrangements on unfavorable terms,
prevent us from providing our services to our customers, subject us to injunctions prohibiting or restricting our sale of our
services, or require us to redesign our services, causing severe disruptions to our operations or the marketplaces in which we
compete or require us to satisfy indemnification commitments with our customers, including contractual provisions under
various license arrangements. In addition, we may incur significant costs in acquiring the necessary third- party intellectual
property rights for use in our offerings. Any of these could have an adverse effect on our business and financial condition. Patent
applications in the United States and most other countries are confidential for a period of time until they are published, and the
publication of discoveries in scientific or patent literature typically lags actual discoveries by several months or more. As a
result, the nature of claims contained in unpublished patent filings around the world is unknown to us, and we cannot be certain



that we were the first to conceive inventions covered by our patents or patent applications or that we were the first to file patent
applications covering such inventions. Furthermore, it is not possible to know in which countries patent holders may choose to
extend their filings under the Patent Cooperation Treaty or other mechanisms. In addition, we may be subject to intellectual
property infringement claims from individuals, vendors and other companies, including those that are in the business of
asserting patents, but are not commercializing products or services in the field of digital manufacturing, or our customers may
seek to invoke indemnification obligations to involve us in such intellectual property infringement claims. Furthermore,
although we maintain certain procedures to screen items we manufacture on behalf of customers for infringement on the
intellectual property rights of others, we cannot be certain that our procedures will be effective in preventing any such
infringement. Any third- party lawsuits or other assertion to which we are subject, alleging infringement of trademarks, patents,
trade secrets or other intellectual property rights either by us or by our customers may have a significant adverse effect on our
financial condition. We may not be able to adequately protect or enforce our intellectual property rights, which could impair our
competitive position. Our success and future revenue growth will depend, in part, on our ability to protect our intellectual
property. We rely primarily on patents, licenses, trademarks, and trade secrets, as well as non- disclosure agreements and other
methods, to protect our proprietary technologies and processes globally. Despite our efforts to protect our proprietary
technologies and processes, it is possible that competitors or other unauthorized third parties may obtain, copy, use, or disclose
our technologies and processes or invent around our patents. We cannot assure you that any of our existing or future patents will
not be challenged or invalidated in court or patent office proceedings that could be time- consuming, expensive, and distract us
from the operating our business. In addition, competitors could circumvent our patents by inventing around them. As such, any
rights granted under these patents may not provide us with meaningful protection. We may not be able to obtain foreign patents
corresponding to our United States patents. Even if foreign patents are granted, effective enforcement in foreign countries may
not be available. If our patents and other intellectual property do not adequately protect our technology, our competitors may be
able to offer services similar to ours. Our competitors may also be able to develop similar technology independently or design
around our patents. Any of the foregoing events would lead to increased competition and lower revenue or gross margin, which
would adversely affect our business and results of operation. Our digital manufacturing software contains third- party open-
source software components. Our use of such open- source software may expose us to additional risks and harm our intellectual
property and failure to comply with the terms of the underlying open- source software licenses could restrict our ability to sell
our offerings. Our digital manufacturing software contains components that are licensed under so- called *“ open source, ” * free,
” or other similar licenses. Open source software is made available to the general public on an ““ as- is ” basis under the terms of
a non- negotiable license. We currently combine our proprietary software with open source software, but not in a manner that we
believe requires the release of the source code of our proprietary software to the public. We do not plan to integrate our
proprietary software with open source software in ways that would require the release of the source code of our proprietary
software to the public; however, our use and distribution of open source software may entail greater risks than use of third- party
commercial software. Open source licensors generally do not provide warranties or other contractual protections regarding
infringement claims or the quality of the code. In addition, if we combine our proprietary software with open source software in
a certain manner, we could, under certain open source licenses, be required to release to the public or remove the source code of
our proprietary software. In line with what we believe is standard practice among technology companies, we leverage open
source software in the development of our internal software. Open source software is commonly used as a foundation which we
develop upon, allowing us to customize the software based on our specific needs. This enables faster development of software,
with higher quality, supported by a larger community of developers. We may also face claims alleging noncompliance with
open source license terms or infringement or misappropriation of proprietary software. These claims could result in litigation,
require us to purchase a costly license, or remove the software. In addition, if the license terms for open source software that we
use change, we may be forced to re- engineer our solutions, incur additional costs, or discontinue the sale of our offerings if re-
engineering could not be accomplished on a timely basis. Although we monitor our use of open source software to avoid
subjecting our offerings to unintended conditions, there is a risk that these licenses could be construed in a way that could
impose unanticipated conditions or restrictions on our ability to commercialize our offerings. We cannot guarantee that we have
incorporated open source software in our software in a manner that will not subject us to liability or in a manner that is
consistent with our current policies and procedures. We store confidential customer information in our systems that, if breached
or otherwise subjected to unauthorized access, may harm our reputation or brand or expose us to liability. Our system stores,
processes, and transmits our customers’ confidential information, including the intellectual property in their part designs, credit
card information, and other sensitive data. We rely on encryption, authentication, and other technologies licensed from third
parties, as well as administrative and physical safeguards, to secure such confidential information. Any compromise of our
information security could damage our reputation and brand and expose us to a risk of loss, costly litigation, and liability that
would substantially harm our business and operating results. We may not have adequately assessed the internal and external
risks posed to the security of our company’ s systems and information and may not have implemented adequate preventative
safeguards or take adequate reactionary measures in the event of a security incident. During times of war and other major
conflicts, we and the third parties upon which we rely may be vulnerable to a heightened risk of these incidents, including
cyber- attacks, which could materially disrupt our systems and operations, supply chain, and ability to produce and sell our
products and services. We utilize third- party service providers to host, transmit, or otherwise process electronic data in
connection with our business. We or our third- party service providers may experience social- engineering attacks, malicious
code, malware, denial- of- service attacks, unavailable systems, unauthorized access or disclosure due to employee or other theft,
misconduct or misuse, sophisticated attacks by nation- state and nation- state supported actors, advanced persistent threat
intrusions, ransomware attacks, supply- chain attacks, software bugs, server malfunctions, software or hardware failures, loss of
data or other information technology assets, adware, telecommunications failures, and other similar threats. Future or past



business transactions (such as acquisitions) could expose us to additional cybersecurity risks and vulnerabilities, as our systems
could be negatively affected by vulnerabilities present in acquired entities’ systems and technologies. While we and our third-
party service providers have implemented a number of security measures designed to protect against security breaches, these
measures could fail or may be insufficient, resulting in the unauthorized disclosure, modification, misuse, unavailability,
destruction, or loss of our or our customers’ or employees’ data or other sensitive information. A security incident or other
interruption could disrupt the ability to provide our platform. We may be unable to detect vulnerabilities in our information
technology systems because such threats and techniques change frequently, are often sophisticated in nature, and may not be
detected until after a security incident has occurred. Any security breach, or the perception that one has occurred, could result in
litigation, indemnity obligations, regulatory enforcement actions, investigations, fines, penalties, mitigation and remediation
costs, disputes, reputational harm, diversion of management’ s attention, and other liabilities and damage to our business. Even
though we do not control the security measures of third parties, we may be perceived or asserted to be responsible for any
breach of such measures or suffer reputational harm. In addition, most states have enacted laws requiring companies to notify
individuals and often state authorities of data security breaches involving their personal data. These mandatory disclosures
regarding a security breach often lead to widespread negative publicity, which may cause our existing and prospective
customers to lose confidence in the effectiveness of our data security measures. Any security breach, whether successful or not,
would harm our reputation and brand and could cause the loss of customers. A real or perceived defect, security vulnerability,
error, or performance failure in our software or technical problems or disruptions caused by our third- party service providers
could cause us to lose revenue, damage our reputation, and expose us to liability. Our business relies on software products
which are inherently complex and, despite extensive testing and quality control, have in the past and may in the future contain
defects or errors, especially when first introduced, or otherwise not perform as contemplated. As the use of our platform
expands, we may be subject to increased scrutiny, potential reputational risk, or potential liability should our software fail to
perform as contemplated in such deployments. We have in the past and may in the future need to issue corrective releases of our
software to fix these defects, errors, or performance failures and we may encounter technical problems when we attempt to
perform routine maintenance or enhance our software, internal applications, and systems, which could require us to allocate
significant research and development and customer support resources to address these problems and divert the focus of our
management and research and development teams. See “ Risks Related to Our Business — Interruptions, delays in service or
inability to increase capacity, including internationally, at third- party data center facilities could adversely affect our business
and reputation. ” Any inefficiencies, security vulnerabilities, errors, defects, technical problems, or performance failures with
our software, internal applications, and systems could reduce the quality of our services or interfere with our customers’ (and
their users’) products, which could negatively impact our brand and reputation, reduce demand, lead to a loss of customers or
revenue, adversely affect our results of operations and financial condition, increase our costs to resolve such issues, and subject
us to financial penalties and liabilities under our service level agreements. Any limitation of liability provisions that may be
contained in our customer agreements may not be effective as a result of existing or future applicable law or unfavorable judicial
decisions. The sale and support of our software offering entails the risk of liability claims, which could be substantial in light of
the use of our software offering in enterprise- wide environments. In addition, our insurance against this liability may not be
adequate to cover a potential claim. Risks Related to Our Legal and Regulatory Environment We are subject to environmental,
health, and safety laws and regulations related to our operations and the use of our digital manufacturing systems and
consumable materials, which could subject us to compliance costs and / or potential liability in the event of non- compliance.
We are subject to domestic and foreign environmental laws and regulations governing our manufacturing operations, including,
but not limited to, emissions into the air and water and the use, handling, disposal, and remediation of hazardous substances. A
certain risk of environmental liability is inherent in our production activities. These laws and regulations govern, among other
things, the generation, use, storage, registration, handling, and disposal of chemicals and waste materials, the presence of
specified substances in electrical products, the emission and discharge of hazardous materials into the ground, air or water, the
cleanup of contaminated sites, including any contamination that results from spills due to our failure to properly dispose of
chemicals and other waste materials and the health and safety of our employees. Under these laws, regulations and requirements,
we could also be subject to liability for improper disposal of chemicals and waste materials, including those resulting from the
use of our systems and accompanying materials by end- users. Accidents or other incidents that occur at our facilities or involve
our personnel or operations could result in claims for damages against us. In the event we are found to be financially
responsible, as a result of environmental or other laws or by court order, for environmental damages alleged to have been caused
by us or occurring on our premises, we could be required to pay substantial monetary damages or undertake extensive remedial
obligations. If our operations fail to comply with such laws or regulations, we may be subject to fines and other civil,
administrative, or criminal sanctions, including the revocation of permits and licenses necessary to continue our business
activities. In addition, we may be required to pay damages or civil judgments in respect of third- party claims, including those
relating to personal injury (including exposure to hazardous substances that we generate, use, store, handle, transport,
manufacture, or dispose of), property damage, or contribution claims. Some environmental laws allow for strict, joint and
several liabilities for remediation costs, regardless of fault. We may be identified as a potentially responsible party under such
laws. The amount of any costs, including fines or damages payments that we might incur under such circumstances, could
substantially exceed any insurance we have to cover such losses. Any of these events, alone or in combination, could have a
material adverse effect on our business, financial condition, and results of operations and could adversely affect our reputation.
The export of our offerings internationally from our production facilities subjects us to environmental laws and regulations
concerning the import and export of chemicals and hazardous substances such as the United States Toxic Substances Control
Act and the Registration, Evaluation, Authorization, and Restriction of Chemical Substances. These laws and regulations require
the testing and registration of some chemicals that we ship along with, or that form a part of, our systems and other products. If



we fail to comply with these or similar laws and regulations, we may be required to make significant expenditures to reformulate
the chemicals that we use in our offerings and materials or incur costs to register such chemicals to gain and / or regain
compliance. Additionally, we could be subject to significant fines or other civil and criminal penalties should we not achieve
such compliance. The cost of complying with current and future environmental, health, and safety laws applicable to our
operations, or the liabilities arising from past releases of, or exposure to, hazardous substances, may result in future
expenditures. Any of these developments, alone or in combination, could have an adverse effect on our business, financial
condition, and results of operations. Our business involves the use of hazardous materials, and we must comply with
environmental, health, and safety laws and regulations, which can be expensive and restrict how we do business. Our business
involves the controlled storage, use, and disposal of hazardous materials. We and our suppliers are subject to federal, state, and
local as well as foreign laws and regulations governing the use, manufacture, storage, handling, and disposal of these hazardous
materials. Although we believe that the safety procedures utilized by us and our suppliers for handling and disposing of these
materials comply with the standards prescribed by these laws and regulations, we cannot eliminate the risk of accidental
contamination or injury from these materials. In the event of an accident, state, federal, or foreign authorities may curtail the use
of these materials and interrupt our business operations. We do not currently maintain hazardous materials insurance coverage.
If we are subject to any liability as a result of activities involving hazardous materials, our business and financial condition may
be adversely affected and our reputation and brand may be harmed. Regulation in the areas of privacy, data protection, and
information security could increase our costs and affect or limit our business opportunities and how we collect and / or use
personal information. We collect personal information from our employees, prospects, and our customers. Privacy and security
laws and regulations may limit the use and disclosure of certain information and require us to adopt certain cybersecurity and
data handling practices that may affect our ability to effectively market our services to current, past, or prospective customers.
We must comply with privacy laws in the United States, Europe, and elsewhere, including the General Data Protection
Regulations, or GDPR in the European Union, Weh—beeame—effeet—we—May%—Z@-l—S—&nd—the California Consumer Privacy Act
0f 2018 ser-(" CCPA "), and wh At alifernia-slatest-amendnten wo-the
California Privacy Rights Act of 2020 —ef(" CPRA ") Wthh %ub%tantlally expands the CCPA —beeame—ef-feet—we—as—e%}&ntw
-1—292—3— ¥rrgrma—Slmllar leglslatlon has stml-}a-ﬂ-y-been proposed or adopted in a-eomprehensiveprivacytawsthe-other states
of W . Colorado;-Conneetieut;-Aspects of these
new and emerglng state Htah—have—a}se—passed—eefnpfehenswe—pnvacy laws and regulations , as each-whieh-will-well take
effeet—eﬁhe%m—Jtﬂy—ef—Beeembeﬁf—Ze%—as their interpretation and enforcement, are dynamic and evolving . While these

new state privacy laws emulate the CCPA / CPRA and GDPR in many respects, each has requirements that will require
particular assessment. Additionally, ongoing interpretations and enforcement of international privacy laws continue to amend or
add to existing compliance obligations, such as under the GDPR with respect to international data transfers. In July ©r-Oeteber
F2622-2023 , PresidentBiden-exeented-the European Commission adopted an Exeeutive-Order-adequacy decision
concluding that the United States ensures an adequate level of protection for personal data transferred from the EEA to
implement-anewEuropeanYnion-the United States under the EU - U. S. Data Privacy Framework te-addressEuropean
eoneerns-overinternational-data—transfers- However H-adopted-, sueh-framewerlk-the adequacy decision does not foreclose,
and is setlikely to take-effeetin2023-face, future legal challenges . A-This patchwork of differing and evolving international
and domestic privacy and data security requirements may increase the cost and complexity of operating our business and
increase our exposure to liability. These privacy laws create new individual privacy rights and impose increased obligations,
including disclosure obligations, on companies handling personal information. Each jurisdiction in the U. S. and European
Union have its own obligations surrounding notice of personal data breaches to consumers, and such notification requirements
continue to increase in scope and cost. Privacy and security laws and regulations may limit the use and disclosure of certain
personal information and require us to adopt certain cybersecurity and data handling practices that may affect our ability to
process certain personal information including with respect to marketing our services to current, past, or prospective customers.
While we have invested in, and intend to continue to invest in, resources to comply with these standards, we may not be
successful in doing so, and any such failure could have an adverse effect on our business, operations, and reputation. As privacy,
data use, and cyber security laws are interpreted and applied, compliance costs may increase, particularly in the context of
ensuring that adequate data protection and data transfer mechanisms are in place as we continue to expand. In recent years, there
has been increasing regulatory enforcement and lmgatlon acthlty 1nternatlonally in thl§ area, 1nclud1ng in the Unlted State% and
the N etherlands in which we operate. bastly;privacy-tav ; : ;
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economic %anctlon% and %nnllar lawq and regulations. Our fallure to cornply Wlth these laws and regulations could subject us to
civil, criminal, and administrative penalties and harm our reputation. We have partners in a number of countries throughout the
world, including countries known to have a reputation for corruption. Doing business on a global basis requires us to comply
with applicable anti- corruption laws and regulations , as well as various trade restrictions, including trade and economic
sanctions and export controls, imposed by governments around the world with jurisdiction over our operations, including the
U. S. Foreign Corrupt Practices Act ané-. the U. K. Bribery Act 2010, and ITAR administered by the Directorate of Defense
Trade Controls, as well as the laws of the countries where we do business. Any failures We-are-also-subjeet-to various-trade
comply with these laws and regulations could result in ﬁnes, adverse pubhc1ty and reqtnctlonq on our ablllty to sineluding

eperations-parts, and repeat failures could carry more s1gn1f1cant penalties . For example in accordance with trade



sanctions administered by the Office of Foreign Assets Control and the U. S. Department of Commerce, we are prohibited from
engaging in transactions involving certain persons and certain designated countries or territories, including Cuba, Iran, Syria,
North Korea, and the Crimea Region of Ukraine. In addition, our offerings are subject to export regulations that can involve
significant compliance time and may add additional overhead cost to our offerings. In recent years, the U. S. government has
had a renewed focus on export matters. For example, the Export Control Reform Act of 2018 and regulatory guidance have
imposed additional controls, and may result in the imposition of further additional controls, on the export of certain “ emerging
and foundational technologies. ” Our current and future offerings may be subject to these heightened regulations, which could
increase our compliance costs. The requirements of being a public company may strain our resources, divert management’ s
attention, and affect our ability to attract and retain qualified board members. We are subject to the reporting requirements of the
Securities Exchange Act of 1934, as amended (the" Exchange Act"), the Sarbanes- Oxley Act of 2002 (the" Sarbanes- Oxley
Act") and any rules promulgated thereunder, as well as the rules of The Nasdaq theNew—Yeork-Stock Exehange-Market ( the-"
N¥-SE-Nasdaq "). The requirements of these rules and regulations have increased our legal and financial compliance costs,
made some activities more difficult, time- consuming, or costly, and increased demand on our systems and resources. We intend
to continue investing substantial resources to comply with evolving laws, regulations, and standards, and this investment may
result in increased general and administrative expenses and a diversion of management’ s time and attention from business
operations to compliance activities. The Sarbanes- Oxley Act requires, among other things, that we maintain effective
disclosure controls and procedures and internal controls for financial reporting. In order to maintain disclosure controls and
procedures and internal control over financial reporting that meet these standards, significant resources and management
oversight are required, and, as a result, management’ s attention may be diverted from other business concerns. Although we
have already hired additional employees to assist us in complying with these requirements, we may need to hire more employees
in the future or engage outside consultants, which will increase our operating expenses. Changing laws, regulations, and
standards relating to corporate governance and public disclosure are creating uncertainty for public companies, increasing legal
and financial compliance costs, and making some activities more time- consuming. These factors may also make it difficult for
us to attract and retain qualified independent members of our Board of Directors. As a result of disclosure of information in
filings required of a public company, our business and financial condition have become more visible than they were in the past,
which may result in an increased risk of threatened or actual litigation, including by competitors and other third parties. If such
claims are successful, our business and results of operations could be harmed, and even if the claims do not result in litigation or
are resolved in our favor, these claims, and the time and resources necessary to resolve them, could divert the resources of our
management and harm our business, results of operations, and financial condition. If our internal control over financial reporting
or our disclosure controls and procedures are not effective, we may be unable to accurately report our financial results, prevent
fraud, or file our periodic reports in a timely manner, which may cause investors to lose confidence in our reported financial
information and may lead to a decline in our stock price. We are required to comply with certain requirements of the Sarbanes-
Oxley Act, and will be required to comply with additional such requirements following the date we are deemed to be an
accelerated filer ” or a ““ large accelerated filer, " each as defined in the Exchange Act ;which-eould-be-as-early-as-ournextfiseat
sear-. The standards required for a public company under Section 404 (a) of the Sarbanes- Oxley Act are significantly more
stringent than those previously required of us as a privately- held company, and requires that we maintain effective internal
control over financial reporting and disclosure controls and procedures. In particular, we are required to perform system and
process evaluation, document our controls, and perform testing of our key controls over financial reporting to allow
management to certify en-the effectiveness of our internal control over financial reporting, as required by Section 404 (a) of the
Sarbanes- Oxley Act. When we cease to be an “ emerging growth company, ” we will also be subject to auditor attestation
requirements of Section 404 (b) of the Sarbanes- Oxley Act and the relevant increased disclosure obligations. Deficiencies in our
internal control over financial reporting may be found that may be deemed to be material weaknesses. If we are not able to
comply with the requirements of Section 404 in a timely manner, or if we identify deficiencies in our internal control over
financial reporting that are deemed to be material weaknesses, the market price of our common stock would likely decline and
we could be subject to lawsuits, sanctions, or investigations by regulatory authorities, which would require additional financial
and management resources and could harm investor confidence in our business. We are an *“ emerging growth company *” and a
“ smaller reporting company ” and the reduced disclosure requirements applicable to emerging growth companies and smaller
reporting companies may make our common stock less attractive to investors. We are an *“ emerging growth company, ” as
defined in the JOBS Act. As an emerging growth company, we may follow reduced disclosure requirements and do not have to
make all of the disclosures that public companies that are not emerging growth companies do. We will remain an emerging
growth company until the earlier of (a) the last day of the fiscal year in which we have total annual gross revenues of $ 1. 235
billion or more; (b) the last day of the fiscal year following the fifth anniversary of the date of the completion of the initial
public offering of our predecessor, Galileo Acquisition Corp. (" Galileo"); (c) the date on which we have issued more than $ 1
billion in nonconvertible debt during the previous three years; or (d) the date on which we are deemed to be a" large accelerated
filer" under the rules of the SEC, which means the market value of our common stock that is held by non- affiliates exceeds $
700 million as of the prior June 30th. For so long as we remain an emerging growth company, we are permitted and intend to
rely on exemptions from certain disclosure requirements that are applicable to other public companies that are not emerging
growth companies. In addition, the JOBS Act provides that an emerging growth company can take advantage of an extended
transition period for complying with new or revised accounting standards. This allows an emerging growth company to delay the
adoption of certain accounting standards until those standards would otherwise apply to private companies. We have elected to
use the extended transition period for complying with new or revised accounting standards; as a result of this election, our
financial statements may not be comparable to companies that comply with public company effective dates. We have chosen and
may continue to choose to take advantage of certain of the available exemptions for emerging growth companies. If some



investors find our common stock less attractive as a result, there may be a less active trading market for our common stock and

our share price may be more volatile. Risks Relating There-ean-be-ne-assturanee-that-we-will-be-able-to Ownership rematn-in
eeﬁaphaﬁeeﬂﬂa—ﬂ&e—eeﬁfmued—&sﬁﬁg—ﬁaﬂdafds-of t-he—NJY—S-E—Our Common Stock Ou1 common stock is hsted on the Nasdaq

SHPW ” Howevel we cannot assure you that an active tmdlng market for our common stock Wlll be sustained. Our securities
are very thinly tmded. Accordingly, it may be difficult to sell shares of our common stock without significantly depressing the
value of the stock. A public trading market having the desirable characteristics of depth, liquidity and orderliness depends upon
the existence of willing buyers and sellers at any given time, such existence being dependent upon the individual decisions of
buyers and sellers over which neither we nor any market maker has control. Unless we are successful in developing continued
investor interest in our stock, sales of our stock could result in major fluctuations in the price of the stock. The inactive market
for our stock may also impair our ability to raise capital to continue to fund operations by issuing equity and may impair our
ability to acquire other companies or technologies by using common stock as consideration. From time to time in the future, we
may issue additional shares of our common stock or securities convertible into or exercisable for our common stock pursuant to
a variety of transactions, including acquisitions. Additional shares of our common stock may also be issued upon exercise of
outstanding stock options and warrants to purchase our common stock. The issuance by us of additional shares of our common
stock or securities convertible into or exercisable for our common stock would dilute your ownership of us and the sale of a
significant amount of such shares in the public market could adversely affect prevailing market prices of our common stock.
Subject to the satisfaction of vesting conditions and the expiration of lockup agreements, shares issuable upon exercise of
options will be available for resale immediately in the public market without restriction. Issuing additional shares of our capital
stock, other equity securities, or securities convertible into equity may dilute the economic and voting rights of our existing
stockholders, reduce the market price of our common stock, or both. Debt securities convertible into equity could be subject to
adjustments in the conversion ratio pursuant to which certain events may increase the number of equity securities issuable upon
conversion. Preferred stock, if issued, could have a preference with respect to liquidating distributions or a preference with
respect to dividend payments that could limit our ability to pay dividends to the holders of our common stock. Our decision to
issue securities in any future offering will depend on market conditions and other factors beyond our control, which may
adversely affect the amount, timing, or nature of our future offerings. As a result, holders of our common stock bear the risk that
our future offerings may reduce the market price of our common stock and dilute their percentage ownership. On October 6,
2022, we filed #-an universal shelf registration statement, which permits us to offer up to $ 50. 0 million in the aggregate of
certain shares-of oureommon-stoekpreferredstoekdebtsccurities ;watrants-and-rights-in one or more offerings and in any

combination, including in units from time to time, subject to certain limitations. Further, as part of the shelf registration



statement, we may also sell up to $ 13. 25 million in the aggregate of shares of common stock pursuant to our ATM Facility,
subject to certain limitations. The sale of a substantial number of shares pursuant to our ATM Facility, any securities pursuant to
the shelf registration statement or otherwise, or anticipation of any such sales, could cause the trading price of our common
stock to decline or make it more difficult for us to sell equity or equity- related securities in the future at a time and at a price
that we might otherwise desire. In addition, issuances of any shares of our common stock sold pursuant to the ATM Facility or
any securities sold pursuant to the shelf registration statement may have a dilutive effect on our existing stockholders. To date
As-of Deeember31+-, 2022;no-sales conducted under the ofsharespursuantto-our-ATM Facility had-have been effeeted
immaterial . The sale of substantial amounts of shares of our common stock in the public market, including in connection with
t-he—e*ptra&en—eﬂeek——up—restﬂet-teﬁs—eﬁhe ATM Facility, or the perception that such sales could occur, could harm the
prevailing market price of shares of our common stock. Furthermore, shares of our common stock reserved for future issuance
under our equity plans may become available for sale in the future. These sales, or the possibility that these sales may occur,
also might make it more difficult for us to sell equity securities in the future at a time and at a price that we deem appropriate.
Additionally, to the extent our warrants are exercised, additional shares of common stock will be issued, which will result in
dilution to the holders of common stock and increase the number of shares eligible for resale in the public market. However,
there is no guarantee that the warrants will ever be in the money prior to their expiration, and as such, the warrants may expire
worthless. Our operating results and financial condition fluctuate from quarter- to- quarter and year- to- year and are likely to
continue to vary due to a number of factors, many of which are not within our control. Both our business and the digital
manufacturing industry are changing and evolving rapidly, and our historical operating results may not be useful in predicting
our future operating results. If our operating results do not meet the guidance that we provide to the marketplace or the
expectations of securities analysts or investors, the market price of our common stock will likely decline. Fluctuations in our
operating results and financial condition may be due to a number of factors, including: * the degree of market acceptance of
digital manufacturing and, specifically, our services; ¢ our ability to compete with competitors and new entrants into our
markets; ¢ the mix of offerings that we sell during any period; ¢ the timing of our sales and deliveries of our offerings to
customers; ¢ the geographic distribution of our sales; ¢ seasonality of our manufacturing business and timing of certain new
product offerings; * changes in our pricing policies or those of our competitors, including our response to price competition; ®
changes in the amount that we spend to develop and manufacture new technologies; * changes in the amounts that we spend to
promote our services; * expenses and / or liabilities resulting from litigation;  delays between our expenditures to develop and
market new or enhanced solutions and the generation of revenue from those solutions; ¢ unforeseen liabilities or difficulties in
1ntegrat1ng our acquisitions or newly acquired businesses; * disruptions to our information technology systems; ¢ general
economic and mdustry cond1t10ns that affect customer demand 1nclud1ng 1ncreasmg inflation and interest rates; «the-tmpaet-of
v € : and ¢ changes in accounting rules and tax
laws. In addition, our revenues and 0peratmg results may ﬂuctuate from quarter- to- quarter and year- to- year due to our sales
cycle and seasonality among our customers. Generally, our digital manufacturing solutions are subject to the adoption and
capital expenditure cycles of our customers. Additionally, for our more complex solutions, which may require additional
facilities investment, potential customers may spend a substantial amount of time performing internal assessments prior to
making a purchase decision. This may cause us to devote significant effort in advance of a potential sale without any guarantee
of receiving any related revenues. As a result, revenues and operating results for future periods are difficult to predict with any
significant degree of certainty, which could lead to adverse effects on our inventory levels and overall financial condition. Due
to the foregoing factors, and the other risks discussed in this Part I, Item 1 A: “ Risk Factors, ”” you should not rely on quarter-
to- quarter or year- over- year comparlsons of our operatmg results as an 1nd1cator of our future performance —Gm—steelepﬂee

yettﬁnvesﬁment— The tradlng price of our common stock has been and may contlnue to be Volatlle The stock market recently
has experienced extreme volatility. This volatility often has been unrelated or disproportionate to the operating performance of
particular companies. You may not be able to resell your shares at an attractive price due to a number of factors such as those
listed in this section and the following: ¢ our operating and financial performance and prospects; * our quarterly or annual
earnings or those of other companies in our industry compared to market expectations; * conditions that impact demand for our
services; ¢ future announcements concerning our business, our customers’ businesses, or our competitors’ businesses; * the
public’ s reaction to our press releases, other public announcements, and filings with the SEC; * the market’ s reaction to our
reduced disclosure and other requirements as a result of being an “ emerging growth company ” under the JOBS Actora *
smaller reporting company ”’; « the size of our public float; * coverage by or changes in financial estimates by securities analysts
or failure to meet their expectations; * market and industry perception of our success, or lack thereof, in pursuing our growth
strategy; ¢ strategic actions by us or our competitors, such as acquisitions or restructurings; * changes in laws or regulations
which adversely affect the manufacturing industry generally or Shapeways specifically; * changes in accounting standards,
policies, guidance, interpretations, or principles; ¢ changes in senior management or key personnel; ¢ issuances, exchanges or
sales, or expected issuances, exchanges, or sales of our capital stock; ¢ changes in our dividend policy; ¢ adverse resolution of
new or pending litigation against us; and ¢ changes in general market, economic, and political conditions in the United States
and global economies or financial markets, including those resulting from natural disasters, terrorist attacks, acts of war or other
military conflicts, and responses to such events. These broad market and industry factors may materially reduce the market price
of our common stock, regardless of our operating performance. In addition, price volatility may be greater if the public float and
trading volume of our common stock continues to be low. As a result, you may suffer a loss on your investment. The trading
market for our common stock depends, in part, on the research and reports that third- party securities analysts publish about us
and the industry in which we operate. We may be unable or slow to attract research coverage and if one or more analysts cease
coverage of us, the price and trading volume of our securities would likely be negatively impacted. If any of the analysts that



may cover us change their recommendation regarding our common stock adversely, or provide more favorable relative
recommendations about our competitors, the price of our common stock would likely decline. If any analyst that may cover us
ceases covering us or fails to regularly publish reports on us, we could lose visibility in the financial markets, which could cause
the price or trading volume of our common stock to decline. Moreover, if one or more of the analysts who cover us downgrades
our common stock, or if our reporting results do not meet their expectations, the market price of our common stock could
decline. We do not expect to pay any cash dividends for the foreseeable future. We currently intend to retain all available funds
and any future earnings to fund the development and growth of our business. As a result, we do not anticipate declaring or
paying any cash dividends on our common stock in the foreseeable future. Any decision to declare and pay dividends in the
future will be made at the discretion of our Board of Directors and will depend on, among other things, our business prospects,
results of operations, financial condition, cash requirements and availability, certain restrictions related to our indebtedness,
industry trends, and other factors that our Board of Directors may deem relevant. In addition, we may incur additional
indebtedness, the terms of which may further restrict or prevent us from paying dividends on our common stock. As a result,
you may have to sell some or all of your common stock after price appreciation in order to generate cash flow from your
investment, which you may not be able to do. Our inability or decision not to pay dividends, particularly when others in our
industry have elected to do so, could also adversely affect the market price of our common stock. We may be subject to
securities litigation, which is expensive and could divert management attention. The market price of our common stock has been
and may continue to be volatile and, in the past, companies that have experienced volatility in the market price of their stock
have been subject to securities litigation, including class action litigation. Litigation of this type could result in substantial costs
and diversion of management’ s attention and resources, which could have a material adverse effect on our business, financial
condition, and results of operations. Any adverse determination in litigation could also subject us to significant liabilities.
Delaware law and provisions in our charter and bylaws could make a merger, tender offer, or proxy contest difficult, thereby
depressing the trading price of our common stock. Our charter, bylaws, and Delaware law contain provisions that could depress
the trading price of our common stock by acting to discourage, delay, or prevent a change of control of Shapeways or changes in
Shapeways that our management or stockholders may deem advantageous. Among other things, our charter and bylaws include
the following provisions which: ¢ provide for a classified board of directors so that not all members of our Board of Directors
are elected at one time; * permit the Board of Directors to establish the number of directors and fill any vacancies and newly
created directorships; ¢ provide that directors may only be removed for cause and only by a super majority vote; * require super-
majority voting to amend certain provisions of our charter and any provision of our bylaws; * authorize the issuance of “ blank
check ” preferred stock that our Board of Directors could use to implement a stockholder rights plan; * eliminate the ability of
our stockholders to call special meetings of stockholders; ¢ prohibit stockholder action by written consent, which requires all
stockholder actions to be taken at a meeting of our stockholders; ¢ provide that the Board of Directors is expressly authorized to
make, alter, or repeal our bylaws; and * establish advance notice requirements for nominations for election to our Board of
Directors or for proposing matters that can be acted upon by stockholders at annual stockholder meetings. These provisions,
alone or together, could delay or prevent hostile takeovers and changes in control or changes in our management. As a Delaware
corporation, we are also subject to provisions of Delaware law, including Section 203 of the Delaware General Corporation Law
(" DGCL") which prevents interested stockholders, such as certain stockholders holding more than 15 % of our outstanding
common stock, from engaging in certain business combinations unless (i) prior to the time such stockholder became an
interested stockholder, our Board of Directors approved the transaction that resulted in such stockholder becoming an interested
stockholder, (ii) upon consummation of the transaction that resulted in such stockholder becoming an interested stockholder, the
interested stockholder owned at least 85 % of our common stock, or (iii) following board approval, such business combination
receives the approval of the holders of at least two- thirds of our outstanding common stock not held by such interested
stockholder at an annual or special meeting of stockholders. Any provision of our charter, bylaws, or Delaware law that has the
effect of delaying, preventing, or deterring a change in control could limit the opportunity for our stockholders to receive a
premium for their shares of our common stock and could also affect the price that some investors are willing to pay for our
common stock. Our charter provides that the Court of Chancery of the State of Delaware and the federal district courts of the
United States will be the exclusive forum for substantially all disputes between us and our stockholders, which could limit our
stockholders’ ability to obtain a favorable judicial forum for disputes with us or our directors, officers, or employees. Our charter
provides that the Court of Chancery of the State of Delaware is the exclusive forum for any derivative action or proceeding
brought on our behalf, any action asserting a breach of fiduciary duty, any action asserting a claim against us arising pursuant to
the DGCL, our charter or bylaws, or any action asserting a claim against us that is governed by the internal affairs doctrine. In
addition, if an action is brought outside of Delaware, the stockholder bringing the suit will be deemed to have consented to
service of process on such stockholder’ s counsel. Our charter provides that any person or entity purchasing or otherwise
acquiring or holding any interest in shares of our capital stock shall be deemed to have notice of and consented to the foregoing
choice of forum provision. This provision would not apply to claims brought to enforce a duty or liability created by the
Exchange Act or any other claim for which the federal courts have exclusive jurisdiction. Our charter provides further that,
unless we the-Cempany-eonsents— consent in writing to the selection of an alternative forum, the federal district courts of the
United States shall, to the fullest extent permitted by law, be the exclusive forum for resolving any complaint asserting a cause
of action arising under the Securities Act. These choices of forum provisions may limit a stockholder’ s ability to bring a claim
in a judicial forum that it finds favorable for disputes with us or our directors, officers, or other employees and may discourage
these types of lawsuits. Furthermore, the enforceability of similar choice of forum provisions in other companies’ certificates of
incorporation has been challenged in legal proceedings, and it is possible that a court could find these types of provisions to be
inapplicable or unenforceable. While the Delaware courts have determined that such choice of forum provisions are facially
valid, a stockholder may nevertheless seek to bring a claim in a venue other than those designated in the exclusive- forum



provisions, and there can be no assurance that such provisions will be enforced by a court in those other jurisdictions. If a court
were to find the exclusive- forum provision contained in our charter to be inapplicable or unenforceable in an action, we may
incur additional costs associated with resolving such action in other jurisdictions, which could harm our business.



