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As a smaller reporting company, we are not required to provide a statement of risk factors. However, we believe this
information may be valuable to our shareholders for this filing. We reserve the right to not provide risk factors in our future
filings. Our primary risk factors and other considerations include: General Risks Related to Our Business Our business plan,
which is focused on the development and commercialization of alcohol monitoring and detection devices, is dependent
upon our SOBRsafe ™ technology. Our business is dependent upon and strategic planning calls for us to develop and
commercialize alcohol monitoring and detection devices based on our SOBRsafe technologies which include our
hardware devices, SOBRcheck ™ and SOBRsure ™, and the SOBRsafe software platforms. If our technology proves to
be ineffective at monitoring and detecting alcohol in an individual’ s system through perspiration from their skin, it
would significantly impact our business. We have a limited operating history and historical financial information upon which
you may evaluate our performance. You should consider, among other factors, our prospects for success in light of the risks and
uncertainties encountered by companies that, like us, have been in an early development stage and arc ir-entering their early
emerging growth stages-- stage ef-devetopment We may not successfully address these risks and uncertainties or successfully
implement our existing and new products. If we fail to do so, it could materially harm our business and impair the value of our
common stock. Even if we accomplish these objectives, we may not generate positive cash flows or profits. We were
incorporated in Delaware on August 10, 2007. Our business predominantly to-date-has been that of an early stage
development company focused on developing and improving our technologies, potential products, filing patents, and hiring
management and staff personnel. Unanticipated problems, expenses and delays are frequently encountered in establishing a new
business and developing new products. These include, but are not limited to, inadequate funding, lack of consumer acceptance,
competition, product development, and inadequate sales and marketing. The failure by us to meet any of these conditions would
have a materially adverse effect upon us and may force us to reduce or curtail operations. No assurance can be given that we can
or will ever operate profitably. faee-,which we use to plan our business,are incorrect or change due to circumstances in our
business or our markets,or if we do not address these risks successfully,our operating and financial results could deviate
materially from our expectations and our business could suffer.This variability and unpredictability could also result in our
failure to meet the expectations of industry or financial analysts or investors for any period.If our revenue or operating results
fall below the expectations of analysts or investors or below any forecasts we may provide to the market,it will negatively affect
our business,financial condition and results of operations. +6Unfaverable-global-ceonomie-Because we face intense We are
subject to a variety of regulations and laws in the jurisdictions in which we do business. Maintaining compliance with
these laws can increase our cost of doing business and failure to comply could result in audits or the imposition of fines
or penalties. Further, our future effective tax rates in any of these jurisdictions could be affected, positively or negatively,
by changing tax priorities, changes in statutory rates, or changes in tax laws or the interpretation thereof. The most
significant recent example of this is the impact of the U. S Tax Cuts and Jobs Act of 2017 (the “ Tax Act ) which was
enacted on December 22, 2017 and expires December 31, 2025. These changes significantly revised the ongoing U. S.
corporate income tax law by lowering the U. S. federal corporate income tax rate from 35 % to 21 %, implementing a
territorial tax system, imposing a one- time tax on foreign unremitted earnings, and setting limitations on deductibility of
certain costs, among other things. 11We may not be able to meet our future capital needs. To date, we have generated limited
revenue. Our future capital requirements will depend on many factors, including our ability to further develop and sell our
products, generate cash flow from operations, and competing market developments. Our ability to achieve future profitability is
dependent on a variety of factors, many of which are outside of our control. Failure to achieve profitability or sustain
profitability, if achieved, may require us to raise additional financing, which could have a material negative impact on the
market value of our Cemmen-common Steelstock . Any equity finaneings— financing will result in dilution te-of our then-
existing stockholders. Sources of debt financing may result in high interest expense. Any financing, if available, may be on
unfavorable terms. If we cannot obtain , achieve or sustain profitability or additional funding, our technology ase-, product
development and commercialization efforts may be reduced or discontinued , and we may not be able to continue operations.
We have experienced recurring net losses since inception, and as of December 31, 2023-2024 , had an accumulated deficit of $
81765981 98, 328, 395 . We believe that we will continue to incur substantial operating expenses in the foreseeable future as
we continue to invest te-in develop-developing and expand-expanding technology and product offerings , and attract new
customers. These efforts may prove more expensive than we anticipate, and we may not succeed in obtaining the net revenue
and operating margins necessary to offset these expenses. Accordingly, we may not be able to achieve profitability, and we may
incur significant losses for the foreseeable future. Development ef-efforts for our technology , and-eurpreduet-products
development-efforts-and software are highly dependent on the amount of cash and cash equivalents on hand combined with our
ability to raise additional capital to support our future operations through one or more methods, including but not limited to,
issuing additional equity or debt. In addition, we may also raise additional capital through additional equity offerings and
licensing our current commercialized product offering or future products in development. While we sH-continue to explore
these potential opportunities, there can be no assurances that we will be successful in raising sufficient capital on terms
acceptable to us, or at all, or that we will be successful in licensing our future products. We need to maintain insurance
coverage, which could become very expensive or have limited availability. 96ur-- Our marketing and sales of alcohol
monitoring and detection products create an inherent risk of claims for product liability. As a result, we carry product



liability insurance and will continue to maintain insurance in amounts we consider adequate to protect us from claims.
We cannot, however, be assured that we have resources sufficient to satisfy liability claims in excess of policy limits if
required to do so. Also, if we are subject to such liability claims, there is no assurance that our insurance provider will
continue to insure us at current levels or that our insurance rates will not substantially rise in the future, resulting in
increased costs to us or forcing us to either pay higher premiums or reduce our coverage amounts, which would result in
increased liability to claims. If we are unable to recruit and retain qualified personnel, our could be harmed.
Our growth and success highly depend on qualified personnel. We are an emerging growth company with limited
resources and ability to provide competitive salaries, employee benefits, retirement ptan-plans and other valued
perquisites to attract, retain and compensate individuals. Competition in the industry could cause us difficulty in
recruiting or retaining a sufficient number of qualified technical personnel, which could harm our ability to develop new
products. If we are unable to attract and retain necessary key talent, it would harm our ability to develop competitive
products and retain good customers, and could adversely affect our business and operating results. We are a relatively
small company with a limited number of products and staff. Sales fluctuations and employee turnover may adversely
affect our business. We are a relatively small company. Consequently, compared to larger companies, sales fluctuations
could have a greater impact on our revenue and profitability on a quarter- to- quarter and year- to- year basis, and
delays in customer orders could cause our operating results to vary significantly from quarter- to- quarter and year- to-
year. In addition, as a small company we have limited staff and are heavily reliant on certain key personnel to operate
our business. If a key employee were to leave the company, it could have a material impact on our business and results of
operations, as we might not have sufficient depth in our staffing to fill the role that was previously being performed. A
delay in filling the vacated position could put a strain on existing personnel, result in a failure to satisfy our contractual
obligations, or to effectively implement our internal controls, which could materially harm our business. 12We may be
dependent on outside advisors or consultants to assist us. To supplement the business experience of management, we may
employ accountants, technical experts, appraisers, attorneys or other consultants or advisors. The selection of any such
advisors will be made by management and without any control from shareholders. Additionally, it is anticipated that
such persons may be engaged by us on an independent basis without a continuing fiduciary or other obligation to us. The
internal controls we utilize to produce reliable financial reports provide no assurance that we will, at all times, in the
future be able to report that our internal controls over financial reporting are effective. If we develop material
weaknesses in our internal controls, we may not be able to report our financial results accurately or timely or to detect
fraud, which could have a material adverse effect on our business. An effective internal control environment is necessary
for us to produce reliable financial reports and is an important part of our effort to prevent financial fraud. There are
inherent limitations on the effectiveness of internal controls, including collusion, management override, and failure of
human judgment. In addition, control procedures are designed to reduce rather than eliminate business risks. If we fail
to maintain an effective system of internal controls we may be unable to produce reliable, timely financial reports or
prevent fraud, which could have a material adverse effect on our business, including subjecting us to sanctions or
investigation by regulatory authorities, such as the Securities and Exchange Commission. Any such actions could result
in an adverse reaction in the financial markets due to a loss of confidence in the reliability of our financial statements,
which could cause the market price of our common stock to decline or limit our access to capital. We are required to
periodically evaluate the effectiveness of the design and operation of our internal controls over financial reporting. In the
past we have identified material weaknesses in our internal controls which have been readily remediated and corrected.
As of December 31, 2024, specific weaknesses our management identified include: (i) we did not have adequate oversight
of physical finished goods inventory held by our third- party product distributor and (ii) an occurrence of management
override to our delegation of authority policy. Enhancements, modifications, and changes to our internal controls during
the first quarter of fiscal 2025 were necessary in order to eliminate these weaknesses. Despite these weaknesses in
internal controls which were detected in a timely manner through other adjacent internal controls and based on an
evaluation of potential impacts to our financial reporting, we conclude in our Annual Report on Form 10- K for the year
ended December 31, 2024, our internal controls to produce reliable financial reports and related disclosure were
operating effectively. See “ Internal Control Over Financial Reporting ”, herein. Changes in financial accounting
standards or practices may cause adverse, unexpected financial reporting fluctuations and affect our reported results of
operations. We are required to prepare our financial statements in accordance with generally accepted accounting
principles in the United States of America (“ GAAP ) foeused-periodically revised and / or expanded. From
time to time, we are required to adopt new or revised accounting standards issued by recognized authoritative bodies,
including the Financial Accounting Standards Board (“ FASB ) and the SEC. It is possible that future accounting
standards we are required to adopt may require additional changes to the current accounting treatment that we apply to
our financial statements and may require us to make significant changes to our reporting systems. Such changes could
result in a material adverse impact on our business, results of operations and financial condition. Risks Related with Our
Intellectual Property We rely on third- party intellectual property licenses and agreements to provide and facilitate the
basis for and production of our patent- pending technology including our manufactured SOBRcheck and SOBRsure
devices. We have limited control over our third- party business partners and contract manufacturers who rely on
intellectual property and patents of other parties to supply primary components for our devices. This presents potential
manufacturing supply and reliability, quality compliance, and intellectual property infringement risks or expiry of
exclusive rights to the intellectual property. Further, there is no assurance components or changes to the intellectual
property rights will meet our quality requirements to ensure quality and reliability of our devices. Should our third-
party business partners and contract manufacturers not maintain exclusive rights to intellectual property or should the



content of the patents change, this could impact the effectiveness of our current device designs and impair our ability to
produce quality products. We may be unable to adequately protect our proprietary rights. We currently have one “ use ”
patent covering the SOBRsafe alcohol monitoring and detection system and / or the SOBRsafe devices and four
provisional patents pending with the United States Patent and Trademark Office. These patents are not specific to the
components, but rather the overall solution provided by the SOBRsafe devices and software. Our ability to compete
partly depends on the superiority, uniqueness and value of our intellectual property. To protect our proprietary rights,
we will rely on a combination of patent, copyright and trade secret laws, confidentiality agreements with our employees
and third parties, and protective contractual provisions. Despite these efforts, any of the following occurrences may
reduce the value of our intellectual property: - our applications for patents relating to our business may not be granted
and, if granted, may be challenged or invalidated; - issued patents may not provide us with any competitive advantages; -
our efforts to protect our intellectual property rights may not be effective in preventing misappropriation of our
technology; - our efforts may not prevent the development and eemmeretalizatten-design by others of products aleohet
deteetion-devieesis-dependent-upon-our— or SOBRSafe™-technology-technologies similar to or competitive with, or
superior to those we develop; or - another party may obtain a blocking patent and we would need to either obtain a
license or design around the patent in order to continue to offer the contested feature or service in our products . #13We
may become involved in lawsuits to protect or enforce our patents that would teehnologyproves-te-be ineffeetive-at
deteeting-aleohol-expensive and time- consuming. To protect or enforce our patent rights, we may initiate patent
litigation against third parties. In addition, we may become subject to interference or opposition proceedings conducted
in persen’—s-system-patent and trademark offices to determine the priority and patentability of inventions. The defense of
intellectual property rights, including patent rights through seeretions-lawsuits, interference or opposition proceedings,
and other legal and administrative proceedings, would be costly and divert our technical and management personnel
from their normal responsibilities. An adverse determination of any litigation or defense proceedings could put our
pending patent applications at risk of not being issued. Furthermore, because of the substantial amount of discovery
required in connection with intellectual property litigation, there is a risk that some of our confidential information
could be compromised by disclosure during this type of litigation. For example, during the course of this skin— kind it-of
litigation, confidential information may be inadvertently disclosed in the form of documents or testimony in connection
with discovery requests, depositions or trial testimony. This disclosure could have a material adverse effect on our
business and our financial results. Substantial costs could be incurred defending against claims of intellectual property
infringement. Other companies, including competitors, may obtain patents or other proprietary intellectual property
rights that would signifieantty-impaetlimit, interfere with, or otherwise circumscribe our ability to make, use, or sell
products. Should there be a successful claim of mfrmgement agamst us, and if we could not llcense the alleged mfrmged
technology at a reasonable cost, our bu\mu\ - b d 3 b
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affected There has been substantlal lltlgatlon regarding patent and other intellectual property rights in the wearable
device industry. The validity and breadth of claims covered in technology patents involve complex legal and factual
questions for which important legal principles remain unresolved. Any litigation claims against us, independent of their
validity, may result in substantial costs and the diversion of resources with no assurance of success. Intellectual property
claims could cause us to: - cease selling, incorporating, or using products that incorporate the challenged intellectual
property; - obtain a license from the holder of the infringed intellectual property right, which may not be available on
reasonable terms, if at all; and - re- design our products excluding the infringed intellectual property, which may not be
possible. We may be unable to protect our trademarks, trade secrets, and other intellectual property rights that are
important to our business. We consider our trademarks, trade secrets, and other intellectual property an integral
component of our success. We rely on trademark law and trade secret protection and confidentiality agreements with
employees, customers, partners, and others to protect our intellectual property. Effective trademark and trade secret
protection may not be available in every country in which our products are available. We cannot be certain that we have
taken adequate steps to protect our intellectual property, especially in countries where the laws may not protect our
rights as fully reffeet-as in the United States or the-other global jurisdictions. In addition, if our third- party
confidentiality agreements are breached, there may not be an adequate remedy available to us. If our trade secrets
become publicly known, we may lose competitive advantages. Risks Associated with Our Products Rapid technological
change could cause our products to become obsolete and if we do not enhance our product offerings through our
research and development efforts, we may be unable to effectively compete. The technologies underlying performanee-of
our products are subject to rapid and profound technological change. Competition intensifies as technical advances in
each field are made and become more widely known. We can give no assurance that others will not develop products,
software or services that may present significant advantages over the products, software and services that we offer or are
seeking to develop. Any such occurrence could have a material and adverse effect on our business , results of operations,
and financial condition . This-makes-14We plan to enhance and broaden our product, software and service offerings in
response to changing customer demands and competitive pressure and technologies, but we may not be successful. The
success of any new product offering eur-- or futare-enhancement to an existing product or software will depend on
numerous factors, including our ability to: - properly identify and anticipate enterprise, consumer, patient or business
needs; - develop and introduce new products or product enhancements in a timely manner; - adequately protect our
intellectual property and avoid infringing upon the intellectual property rights of third parties; - demonstrate the safety



and efficacy of new products, including through the conduct of additional product testing or trials; - obtain necessary
regulatory clearances or approvals for new products or product enhancements, if applicable; and - achieve adequate
coverage and reimbursement for our products. If we do not develop and, when necessary, obtain regulatory clearance or
approval for new products or product enhancements in time to meet market demand, or if there is insufficient demand
for these products or enhancements, our results of operations will suffer. Our research and development efforts may
require a substantial investment of time and resources before we are adequately able to determine the commercial
viability of a new product, technology, material, or other innovation. In addition, even if we are able to successfully
develop enhancements or new generations of our products, these enhancements or new generations of products may not
produce sales in excess of the costs of development, and / or may be quickly rendered obsolete by changing customer
preferences or the introduction by our competitors of products embodying new technologies or features. Failure to keep
pace with the latest technological changes could negatively impact our projected revenues. The market for some of our
products is characterized by rapid change and technological improvements. Failure to respond in a timely and cost-
effective way to these technological developments could result in serious harm to our business and operating results
difftenttto-prediet. We derive a substantial portion of our revenues from the development and sale of products. As a
result, our success will depend, in part, on our ability to develop and market product offerings that respond in a timely
manner to the technological advances of our competitors, evolving industry standards, and changing enterprise and
consumer preferences. There is no assurance that we will keep up with technological improvements. Because our
technology is innovative and disruptive, we may require additional time to enter the market due to the need to further
discover the profile companies within our target markets. Our products are new to the marketplaces in which we
operate. As a result, we will need time to penetrate our target markets by further developing the profile companies and
customers, and verticals that could benefit the most from our products and technology. If we are not successful in
discovering these companies, it could greatly slow our growth and adversely impact our financial condition. If our
products do not gain market acceptance, prospects for our sales revenue may be affected. We intend to eause—- use the
SOBRsafe technologies in various platforms and markets in behavioral health and wellness industries, judicial
administrative applications, through licensing and integration, commercial workplace applications and individual
consumer use. Currently, most alcohol sensing devices are breath analyzers and ankle bracelets employed in the
judicially mandated markets where the use is usually required by law as a punishment for committing a crime. While
punitive markets are attractive, our eperating-product suite is primarily geared towards aspirational behavioral wellness.
We believe this approach and markets will be attractive to many companies, industries and consumers. We must achieve
some level of market acceptance to be successful. If we are unable to achieve market acceptance, our investors could lose
their entire investment. 15Enterprise and consumer customers may not use our products in sufficient numbers, which
could fesu-lts— result te—f&l-l—belew—eﬂaeetaﬁens—eﬂn decreased revenue projections and profits. Customers may not accept
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eenﬂeeﬁeﬁ—wrth—lf customers are ﬁnanclally unable to purchase the—these sale—ef—euepux ucts; - if adverse customer events
occur with the use of these products, generating adverse publicity; - if we lack adequate resources to provide sufficient
education and training to our customers, and; - if frequent product malfunctions occur, leading customers to believe that
the products are unstable or unreliable. We are currently selling our products through direct sales and channel partners,
and will need time to develop brand awareness and recognition, define market verticals, potential market share, and
support relationships in order to secure customers and grow revenue. Any failure to maintain and grow our direct sales
force and channel partners network could harm our business. The members of our direct sales force are adequately
trained and possess technical expertise, which we believe is critical in driving the awareness and adoption of our
products. The members of our U. S. sales force are at- will employees. The loss of these personnel to competitors, or
otherwise, could materially harm our business. If we are unable to retain our dlrect sales force personnel or replace the
them effeet—weﬁess-wnh 1nd1v1duals of S-sa
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fnd-lﬂd-ua-ls—e—f—compdmblc c\puu\c dlld qudl ifications,or if we are unable to successfully cmplm such expertise in replacement
personnel,our product sales,revenues and results of operations could be materially harmed. To fa-erderto-gencrate future
growth,we will continue to identify and recruit qualified sales and marketing professionals.Training them on our products and
on our internal policies and procedures requires significant time,expense and attention.It can take several months or more before



a sales representative is fully trained and productive.Our sales force may subject us to higher fixed costs than those of
companies with competing products,placing us at a competitive disadvantage.Our business may be harmed if our efforts to
expand and train our sales force do not generate a corresponding increase in product sales and revenue,and our higher fixed costs
may slow our ability to reduce costs in the face of a sudden decline in demand for our products.Any failure to hire,develop and
retain talented sales personnel,to achieve desired productivity levels in a reasonable period of time to reduce fixed costs,could
have material adverse effect on our business,financial condition and results of operations.Our ability to increase our
customer base and achieve broader market acceptance of our products will depend,to a significant extent,on our ability
to expand our sales and marketing efforts . Our business may be harmed if these efforts and expenditures do not generate
a corresponding increase in revenue. If we fail to successfully promote our products in a cost- effective manner ,
ineluding-we may fail to attract eur—- or ability-retain the market acceptance necessary to deptey-realize a sufficient number
e-Pqﬂa-l-rﬁed-repfeseﬁt&twes—return on our promotlonal efforts, or to sel-l—and—na&rket—achleve broad adoptlon of our ploduus !

ferms—e%&t—a-l—l— if ncuiui te—sappe-rt— 1mpr0ve the eeﬂamefem-lﬁaﬁoﬁ—performance and reliability of our products +—eur
ability—to achicve our profitability objectives. Poor product performance and maintain-eomphanee-with-altregulatory
reliability could lead to customer dissatisfaction, adversely affect our reputation and revenues, and increase our service
and distribution costs and working capital requirements applieabte-te-. In addition, our SOBRsafe technology, and the
hardware and software incorporated into our SOBRcheck and SOBRsure devices may contain errors ot or defects,
especially when first introduced and while we have made efforts to test this software and hardware extensively, we
cannot assure that the software and hardware, or software and hardware developed in the future, will not experience
errors or performance problems. Our products and-serviees;—could contain defects, otr— or they may be installed abiity
to-obtain, maintain-and-enforee-our—- or intelleetnal-propertyrights;—operated incorrectly, which could reduce sales of those
products eur-- or ability-andresult in claims against us. Although we have quality assurance practices in place to ensure
good product quality, defects still may be found in the future in our third-future products. End - users could lose party
supphers™ability-to-supply-the-their eempeﬁeﬂts—ef—conﬁdence in our pl()dlltls and / fn—a—t—nﬂe}y—m&ﬁﬁer—m—aeeerdaﬂee—wﬁ-h—eﬁr
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requirenents;-and—introduettonrofnew-products or use t our products 1mproperly This +6Fhe
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margin, etr—- or loss of market share qtt&rterl-y—&ﬂd—&ﬂﬁua-l—eperaﬁﬂg—restﬁ-ts— H-our-assumptions-regarding-the-risks-Risks and
uneertainties-Associated with Our Competition Because we may face direct , which we use to plan our...... of operations.
Because we face intense competition, we may not be able to operate profitably in our markets. The market for our products is
highly-may become more competitive ﬁﬂd—ts—beeeﬁrmg—mefe—se-as addltlonal competltors enter the market w lmh could
hinder our ability to successfully market our products —W e

eompete-sueeessfullyinrthefuture-. We expect to face additional compumon [mm L\lslmo compunms and new mmku umdms

in the future where we may not have the resources, expertise or other competitive factors to compete successfully . Many
of our competitors are have-greatername-reeognitionand-more established relattonships-in the industry and as than-we-do—As-a
result, these competitors may be able to: - develop and expand their product offerings more rapidly; - adapt to new or emerging
changes in customer requirements more quickly; - take advantage of acquisition and other opportunities more readily; and -
devote greater resources to the marketing and sale of their products , and adopt more aggressive pricing policies 1hdn we can.
16Any new competitor could be larger than us and have greater financial and other resources than we do, and those
advantages could make it difficult for us to compete with them. Existing and potential competitors to our products may
have substantially greater financial, technical, marketing, and other resources. Competition could result in fewer orders,
reduced gross margins, and loss of market share. Competitors may develop products that are substantially equivalent to
our products, thereby using our products as predlcate devices to more qulckly obtain market approval for thelr own




eobtaining-shipments-wonld-have-anradverse eﬁect on oureperaﬁow operatmg uﬁﬁ-l-results. Substantlal competltlon is

expected in the future in the area of alcohol monitoring ar-and detection alternative-supplier-eotld-be-found,ifone-may-be
toeated-at-altfwe-gette-that stage-may directly compete with our suite of SOBRsafe products. These competitors may

growth-suehtoss-of manufactorers-eould-eause-ts-use standard or novel technologies or techniques to breach-any-eontraets
we-havetnplaee-at-detect alcohol use. Other companies may develop alcohol monitoring and detection products that time
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to Manufacturing We have limited experience mdnul‘dctulmg our products in 1ars_e scale commercial quantmes and we face a
number of manufacturing risks that may adversely affect our manufacturing abilities which could delay, prevent or impair our
growth. Our growth strategy depends on our ability to manufacture our current and future products in sufficient quantities and on
a timely basis to meet customer demand. We outsource with United States based , third - party manufacturing companies. If any
of our manufacturing facilities suffer damage, or a force majeure event, such damage or event could materially impact our
ability to operate, which could materially and adversely affect our business and financial performance. We are also subject to
numerous other risks relating to our manufacturing capabilities, including: - quality and reliability of components, sub-
assemblies and materials that wwe-our third- party manufacturers source from third- party suppliers, who are required to meet
our quality specifications, almost all of whom are single source suppliers for the items and materials that they supply; - our
third- party manufacturers inability to secure components, sub- assemblies and materials in a timely manner, in sufficient
quantities or on commercially reasonable terms; - our inability to maintain compliance with quality system requirements or pass
regulatory quality inspections; - our failure to increase production capacity or volumes to meet demand; - potential risks
associated with disruptions in our supply chain, such as global conflicts efraeeount-ofthe-COVID-—9-pandemie-or other
macroeconomic events; - lead times associated with securing key components; - our inability to design or modify production
processes te-enable-with our third- party manufacturers enabling us to produce future products efficiently or implement
changes in current products in response to design or regulatory requirements; and - difficulty identifying and qualifying, and
obtaining new regulatory approvals, for alternative suppliers for components in a timely manner. Fhese-17These risks are likely
to be exacerbated by our limited experience with our current products and manufacturing processes. As demand for our products
increases, we will have to invest additional resources to purchase components, sub- assemblies and materials, hire and train
employees and enhance our manufacturing processes. If we fail to increase our production capacity efficiently, we may not be
able to fill customer orders on a timely basis, our sales may not increase in line with our expectations and our operating margins
could fluctuate or decline. In addition, although some future products may share product features, components, sub- assemblies
and materials with our existing products, the manufacture of these products may require modification of our current production
processes or unique production processes, the hiring of specialized employees, the identification of new suppliers for specific
components, sub- assemblies and materials or the development of new manufacturing technologies. It may not be possible for us
to manufacture these products at a cost or in quantities sufficient to make these products commercially viable or to maintain
current operating margins, all of which could have a material adverse effect on our business, financial condition and results of
operations. +2We-rel~We depend upon third parties to manufacture and supply key components necessary for our
products. We do not have long- term agreements with our manufacturers and suppliers, and if these manufacturers or
suppliers become unwilling or unable to provide an adequate supply of key components, with respect to which there is a
global shortage, we would not be able to find alternative sources in a timely manner and our business would be
adversely impacted. Many of the key components we use in our products come from limited or single sources of supply,
and therefore a dlsruptlon w1th any one manufacturer or supplier in our supply chain would have an adverse effect on
our ability s-to provide-effectively manufacture and faettate-the
timely deliver our products. We do not have any long- term supply contracts with any suppliers and purchase
components on a purchase order basis . Due to our reliance on these key components, we are subject to the risk of
shortages and long lead times in their supply. We are in the process of identifying alternative manufacturers for these
components. We may in the future experience shortages and the availability and cost of these components would be
difficult to predict. For example, our manufacturers may experience temporary or permanent disruptions in their
manufacturing operations due to equipment breakdowns, labor strikes or shortages, natural disasters, component or
material shortages, cost increases, acquisitions, insolvency, changes in legal or regulatory requirements, or other similar
problems. Further, any delays in production and shipment of products due to a delay et or patent—pending-technotogy
inetuding-shortage of key components may harm our reputation manufactured-SOBReheekTM-and SOBRsureTM-deviees:
We-havehimited-eontrolover-discourage additional orders and sales, and otherwise materially and adversely affect our

business and operations. A third- party businesspartners-and-eontractmanufactarers— manufacturer who—rely-’ s inability to




produce our products components on time -mtel-}eetua-l-prepert-y—nm pa-teﬂ-t—s—e-fefhei“p&ﬁ-tes—lo supp}y—prrrnafy—eefnpeﬂents

hird-Third - pam busrness—p&ﬁners—&nd—eeﬁtraet—lmmllacuuu\ﬂet
matntam—exel-uswe—ﬂgh-ts—te-assemble and manufacture components of the inteleetaat-property- SOBRcheck and SOBRsure
devices to or-our should-the-eontentspecifications. The inability of the-patents-ehange;-this-a manufacturer to ship orders of
our products in a t1mely manner or to meet our quallty standards could impaetthe-effeetiveness-ofoureutrent-deviee

-- cause us ourtechnology-is-innevative-and-disruptiverwe
m&y—requﬁe—add-rt-xena-l—&me—to eﬁter—mlss the dehvery date requlrements of our customers for t-he—those 1tems, whlch could

orde orders . refusal to accept dellverles,
-ora reductlon in purchase prlces d-rreet—sa}es

teehﬂtea-l—e*pert-tse— any 0f which we bLllL\ e s clmml in driving lhc ...... ol time to rcducc fixed costs, could have a nmlul.ll
adverse effect on our revenues. Because of the nature of our products and customers we service, the dates on which
customers need and require shipments of products from us are critical. Further, because quality is a leading factor when
our enterprise and consumer customers accept or reject our products, any decline in quality by our third- party
manufacturers could be detrimental not only to a particular order, but also to the future of our brand and our
relationship with that particular customer. If we need to replace manufacturers, our expenses and cost of goods could
increase, resulting in low profit margins. We compete with other companies for the production capacity of our
manufacturers. Some of these competitors have greater financial and other resources than us and thus, have an
advantage in the competition for production. If we experience a significant increase in demand, or if we need to replace
an existing manufacturer, we may have to expand our third- party manufacturing capacity. We cannot assure that this
additional capacity will be available when required on terms that are acceptable to us or similar to existing terms, which
we have with our manufacturers, either from a production standpoint or a financial standpoint. We enter into a number
of purchase order commitments specifying a time for delivery, method of payment, design and quality specifications, and
other standard industry provisions, but we do not have long- term contracts with any manufacturer. None of the
manufacturers we use produce our products exclusively. Should we be forced to replace one or more of our
manufacturers, we may experience increased costs or an adverse operational impact due to delays in distribution and
delivery of our products to our customers, which could cause us to lose customers or lose revenue because of late
shipments. 18Our business could be adversely affected by reliance on sole suppliers. Notwithstanding our current
supplier approach, certain essential product components may be supplied in the future by sole, or a limited group of,
suppliers. Most of our products and components are purchased through purchase orders rather than through long- term
supply agreements, and large volumes of inventory may not be maintained. There may be shortages and delays in
obtaining certain product components. Disruption of the supply or inventory of components could result in a significant
increase in the costs of these components or could result in an inability to meet the demand for our products. In addition,
if a change in the manufacturer of a key component is required, qualification of a new supplier may result in delays and
additional expenses in meeting customer demand for products. These factors could adversely affect our revenues and
ability to retain our experienced sales force. We could experience cost increases or disruptions in supply of raw materials
or other components used in our products. Our third- party manufacturers that assemble and manufacture components
for our products expect to incur significant costs related to procuring raw materials required to manufacture and
assemble our product. The prices for these raw materials fluctuate depending on factors beyond our control, including
market conditions and global demand for these materials and could adversely affect our business, prospects , financial
condition afd-, results of operations , and cash flows . Our-Further, any delays or disruptions in our supply chain could
harm our business. Global events could cause disruptions to and delays in our operations, including shortages and delays
in the supply of certain parts, including semiconductors, materials and equipment necessary for the production of our
products, and the internal designs and processes we or third parties may adopt in an effort to remedy or mitigate
impacts of such disruptions and delays could result in higher costs. Furthermore, currency fluctuations, tariffs, or
shortages in petroleum and other economic or political conditions may result in significant increases in freight charges
and raw material costs. Substantial increases in the prices for raw materials or components would increase our
operating costs and could reduce our margins. If critical components become unavailable or contract manufacturers
delay their production, our business will be negatively impacted. We currently anticipate and prepare in advance to
avoid supply chain issues through direct communication and planning with our supply chain vendors, but if for reasons
out of our control parts are not available, it could impact customer contracts and revenue. We currently outsource
supply chain and manufacturing of the SOBRcheck and SOBRsure devices to third- party manufacturers. The stability
of component supply will be crucial to maintaining our manufacturing processes. Due to the fact our devices are
currently manufactured utilizing in part, “ off the shelf ” parts and components, some of the critical devices and
components being supplied to our third- party manufacturers may not be available in the necessary quantities or at
competitive prices to produce our devices. We have selected these manufacturers based on their ability to consistently



produce these inerea A ptate eur-products according witt-depend;-to &
s'rgnirﬂe&n-t—extent—eﬂ—mu spec1ﬁcatlons and requlrements in a-bﬁ-rﬁy—te—exp&nd—eﬂﬁa-}es—&nd— an m&fket-rng—effeﬁs— effort to

: € v stree p e ets— product -rn—a—at the most wsl LHLLll\ e ﬂ‘taﬂﬂei“pl’lce
However we—the loss of all or one of these suppliers or delays in obtaining shipments by our third- party manufacturers
would have an adverse effect on our operations until an alternative suppliers could be identified, if one may be located at
all. Upon reaching a significant growth stage, such loss of a third- party manufacturer could cause us to breach any
customer contracts we have in place at that time and would likely cause us to lose sales. If our contract manufacturers
fail to attraet-meet or-our retainrequirements for quality, quantity and timeliness, our business growth could be harmed.
We currently outsource the marketaeeeptanee-manufacturing of devices utilizing the SOBRsafe alcohol monitoring and
detection system, and development of our SOBRsafe software to third- party contract manufacturers and developers,
respectively. These manufacturers procure all of the raw materials, parts and components for us and provide all
necessary facilities and labor to realize-a-sufftetentrettrnrmanufacture our products and develop our software. If these
companies were to terminate their agreements with us without adequate notice or fail to provide the required capacity
and quality on eurpromotional-efforts-a timely basis , we would be delayed in or-our ability te-achieve-broad-adeption-ofonr
- or unable to process and deliver our SOBRsafe devices or software to our customers. 19Although we do not
manufacture the products —3Weneed-we distribute, if one of the products distributed by us proves to ensure-streng-be
defective or is misused by an enterprise or consumer customer, we may be subject to liability that could adversely affect
our financial condition and results of operations. Although we do not manufacture the products that we distribute, a
defect in the design or manufacture of a product distributed or serviced by us, or a failure of a product distributed by us
to performanee----- perform for the use specified, could have a material and adverse effect on our reputation in the
industry, and subject us to claims of rehiability—- liability to-maintain-for injuries and grow-otherwise. Misuse of the
product distributed by us by a customer that results in injury could similarly subject us to liability. Any substantial
underinsured loss could have a material and adverse effect on our business —We-need-to-maintain-and-, ifneeded-financial

condition , results improve-the-performanee-and-reliability-of operations, eurproduets-to-achieve-ourprofitability-objeetives:

Poerproduetperformanee-and reliability-cash flows. Furthermore, any impairment of our reputation could have a material
and adverse effect on our revenues and prospects for future business. Risks Related to Security Cyber- attacks and

security vulnerabilities could lead to reduced revenue, increased costs, liability claims, or harm to our competitive
position. Increased sophistication and activities of perpetrators of cyber- attacks have resulted in an increase in
information security risks in recent years. Hackers develop and deploy viruses, worms, and other malicious software
programs that attack products and services, and gain access to networks and data centers. In addition to extracting
sensitive information, such attacks could include the deployment of harmful malware, ransomware, denial- of- service
attacks, social engineering and other means to affect service reliability and threaten the confidentiality, integrity and
availability of information. The prevalent use of mobile devices also increases the risk of data security incidents. If we
experience difficulties maintaining existing systems or implementing new systems, we could incur significant losses due to
disruptions in our operations. Additionally, these systems contain valuable proprietary and confidential information and
may contain personal data of our eustomer-customers dissatisfaetion-. While we believe we have taken reasonable steps to
protect such data , techniques used to gain unauthorized access to data and systems, disable or degrade service, or
sabotage systems, are constantly evolving, and we may be unable to anticipate such techniques or implement adequate
preventative measures to avoid unauthorized access or other adverse impacts to such data or our systems. In addition,
some of our third- party service providers and partners also collect and / or store our sensitive information and our
customers’ data on our behalf, and these service providers and partners are subject to similar threats of cyber- attacks
and other malicious internet- based activities, which could also expose us to risk of loss, litigation, and potential liability.
A security breach could result in disruptions of our internal systems and business applications, harm to our competitive
position from the compromise of confidential business information, or subject us to liability under laws that protect
personal data. Additionally, actual, potential or anticipated attacks may cause us to incur increasing costs, including
costs to deploy additional personnel and protection technologies, train employees, and engage third- party experts and
consultants. Specifically, as cyber threats continue to evolve, we may be required to expend additional resources to
continue to enhance our information security measures and / or to investigate and remediate any information security
vulnerablhtles Any of these consequences would ac \'Crx‘el\ dliul our reputatiotrand-reventes— revenue ;-and margins

v b - : q Addltlonally -I-n—&éd-rt—ren— although e&&S@BRsa—fe

le-we malntaln cybersecurity insurance coverage have—ma&e—effeﬁs

to-test-this-seftware-and-hardware-extenstvely-, we cannot assure-be certain that the-software-and-hardware;-such coverage will
be adequate or-for data security liabilities actually incurred seftware-and-hardware-developed-in-the-futare-, will cover any

indemnification claims against us relating to any incident, will continue to be available to us on economically reasonable
terms, or at all, or that any insurer will not experienee-errors-deny coverage as to any future claim. The successful
assertion of one or more large claims against us that exceed available insurance coverage, or the occurrence of changes in
or-our performanee-problems-insurance policies, including premium increases or the imposition of large deductible or co-
insurance requirements, could have a material adverse effect on our reputation, business, prospects, results of operations
and financial condition . Our internal computer systems, or those used by our contractors or consultants, may fail or suffer
security breaches, and such failure could negatively affect our business, financial condition ane, results of operations and cash
flows . We depend on our information technology systems for the efficient functioning of our business, including the



manufacture, distribution and maintenance of our products, as well as for accounting, data storage, compliance, purchasing,
inventory management and other related functions. We do not have redundant information technology in all aspects of our
systems at this time. Despite the implementation of security and back- up measures, our internal computer, server, and other
information technology systems as well as those of our third- party consultants, contractors, suppliers, and service providers,
may be vulnerable to damage from physical or electronic break- ins, accidental or intentional exposure of our data by employees
or others with authorized access to our networks, computer viruses, malware, ransomware, supply chain attacks, natural
disasters, terrorism, war, telecommunication and electrical failure, denial of service, and other cyberattacks or disruptive
incidents that could result in unauthorized access to, use or disclosure of, corruption of, or loss of sensitive, and / or proprietary
data, including personal information and rinekading-health- related information, and could subject us to significant liabilities
and regulatory and enforcement actions, and reputational damage. Additionally, theft of our intellectual property or proprietary
business information could require substantial expenditures to remedy. Such theft could also lead to loss of intellectual property
rights through disclosure of our proprietary business information, and such loss may not be capable of remedying. If we or our
third- party consultants, contractors, suppliers, or service providers were to suffer an attack or breach, for example, that resulted
in the unauthorized access to or use or disclosure of personal information, we may have to notify consumers, partners,
collaborators, government authorities, and the media, and may be subject to investigations, civil penalties, administrative and
enforcement actions, and litigation, any of which could harm our business and reputation. Disruptive global events The
€oVIb—19-pandemte-has-generally increased the risk of cybersecurity intrusions. Our reliance on internet technology and the
number of our employees who are working remotely may create additional opportunities for cybercriminals to exploit
vulnerabilities. For example, there has been an increase in phishing and spam emails as well as social engineering attempts from
“ hackers ” hoping to use socially engineered crises the-reeent-COVID-—9pandemte-to their advantage. Furthermore, because
the techniques used to obtain unauthorized access to, or to sabotage, systems change frequently and often are not recognized
until launched against a target, we may be unable to anticipate these techniques or implement adequate preventative measures.
We may also experience security breaches that may remain undetected for an extended period. To the extent that any disruption
or security breach were to result in a loss of, or damage to, our data or systems or data or systems of our commercial partners, or
inappropriate or unauthorized access to or disclosure or use of confidential, proprietary, or other sensitive, personal, or health
information, we could incur liability and suffer reputational harm. Failure to maintain or protect our information technology
systems effectively could negatively affect our business, financial condition ane-, results of operations and cash flows. 20Risks
Related to Ownership of Our Securities The market price of our common stock may be volatile and may be affected by
market conditions beyond our control. The market price of our common stock is subject to significant fluctuations in
response to, among other factors: - variations in our operating results and market conditions specific to our target
market verticals; - changes in financial estimates or recommendations by securities analysts; - announcements of
innovations or new products or services by us or our competitors; ‘- the emergence of new competitors; - operating and
market price performance of other companies that investors deem comparable; - changes in our Board or management;
- sales or purchases of our common stock by insiders; - commencement of, or involvement in, litigation; - changes in
governmental regulations; and - general economic conditions and slow or negative growth of related markets. In
addition, if the market for stocks in our industry, or the stock market in general, experiences a loss of investor
confidence, the market price of our common stock could decline for reasons unrelated to our business, financial
condition, results of operations and cash flows . [f any of the foregoing occurs we-are-unable-to-reeruit-andretain-qualified
petrsonnel, it could cause the price of our busittess-common stock to fall and may expose us to lawsuits that, even if
unsuccessful could be ha-rmed—costly to defend, and a dlstractlon to the Board and management . Our stock price growth
d o d v-could eause-become more volatile and your
1nvestment could lose value. A s1gn1ﬁcant drop in our stock price could also expose us to the risk diffientty-inreeraitingor
fet&mmg—a—stl-fﬁeteﬁt—numbe%of qﬁ&hﬁed—teehmeal—pefseﬂﬂel-securltles class actions lawsuits , which could result in

and divert management’ s attention

nd resources, whlch fe’fa-rn—geed




common stock has been thinly tmded and we cannot predict the extent to w hlch a trading market will develop. Om common
stock is listed on Nasdaq. Our common stock is thinly traded compared to larger more widely known companies. Thinly traded
common stock can be more volatile than common stock trading in an active public market. We cannot predict the extent to
which an active public market for our common stock will develop or be sustained. depress-the-priee-of-ourecommon-stoek:
Future sales of our common stock in the public market could lower the price of our common stock and impair our ability to raise
funds in future securities offerings.Future sales of a substantial number of shares of our common stock in the public market,or
the perception that such sales may occur,could adversely affect the then prevailing market price of our common stock and could
make it more dlfhullt tor us to raise funds in the future througl 1 a public offering of its securities. The market price Our

: ; ; ate-of seeurities-our common stock may be volatile and
may be affected by market condltlons beyond our control . The market price of We may not be able to maintain our listing
on the Nasdaq, which could have a material adverse effect on us and our stockholders. We may not be able to maintain our
listing on #he-Nasdaq, which could have a material adverse effect on us and our stockholders. The standards for continued listing
on Nasdaq include, among other things, that the minimum bid price for the listed securities may not fall below § 1. 00 for a
period in excess of 30 consecutive business days , the Company maintain a public float of at least 500, 000 outstanding
common shares, and stockholders’ equity maintain a minimum value of at least $ 2, 500, 000. Puring-22During the months of
October 2023 and November 2023, our common stock traded at levels below $ 1. 00 per share in excess of the 30 —business day
requirement. On November 15, 2023, we received a deficiency letter from the Listing Qualifications Department (the ““ Staff )
of the-Nasdaq notifying us that, for the preceding 30 consecutive business days, the closing bid price of our common stock
remained below the minimum $ 1. 00 per share requirement for continued inclusion on Nasdaq (—In-aeeordanee-with-the

NasdagEisting Rules;-we-have-beerr* Bid Price Requirement ). The Company was provided an initial period of 180




calendar days, or until May 13, 2024 , (the “ Compliance Date-Period ) ;-to regain compliance with the Bid Price Requirement.
Hatany-time-before-On April 8, 2024 the Complianee-Date-Company received a deficiency letter from the elesing-bid-priee
of oureommon-stoek-Staff notifying the Company that, based upon the Company s Annual Report on F orm 10 K for the
period ended December 31, 2023 the Company is not in atleas oy
compliance with the -Btd—Prree—mlmmum stockholders equlty Reqtrrreﬂ‘teﬁt
requirement set forth in Nasdaq Listing Rule 5550 (b) (1), which requires companies listed on Nasdaq to maintain a
minimum of $ 2, 500, 000 in stockholders’ equity for continued listing (the “ Stockholders’ Equity Rule ) . +61f-ve-de
Pursuant to Nasdaq Listing Rule 5810 (d) (2), the failure to comply with the Stockholders’ Equity Rule became an
additional and separate basis for delisting. On May 15, 2024, the Company received a staff determination letter (the *
Determination Letter ) from the Staff notifying the Company that it had not regairregained compliance with the Bid
Price Requirement by May 13 the-ComplianeeDate-, we-maybe-2024, and was not cligible for a second 180- day period due
to the Company’ s additional failure to comply with the Stockholders’ Equity Rule for Nasdaq. The Company
subsequently requested a hearing before the Nasdaq Hearings Panel (the “ Panel ) which automatically stayed any
suspension or delisting action for the Company’ s securities pending the Panel hearing decision. A hearing on these
matters was held on July 2, 2024. On August 5, 2024, the Company received a letter from the Panel stating that the Panel
determined to grant the request of the Company to continue its listing on the Nasdaq Capital Markets subject to certain
conditions enumerated therein. The Panel determined to grant the Company’ s request for an exception until October 23,
2024, to regain compliance with the Bid Price Requirement and Stockholders’ Equity Rule. As a result of the 1- for- 110
reverse stock split of the common stock completed on October 2, 2024, the aggregate number of outstanding common
stock was reduced from 34, 764, 593 shares on a pre- reverse- spht bas1s toa total of 316, 046 shares outstandmg on a
post- reverse split basis including additional shares issued +80 06 Abe
required-to-meet-the-eontinted-isting requirement-for ma-rket—va-}ue—fractlonal share roundmg, w1th 285 611 of such shares
currently qualifying as publicly held shares and-att-other-initiatistingstandards-for purposes of meeting the minimum 500,
000 publicly held shares requirement pursuant to Nasdaq Listing Rule 5550 (a) (4) (the “ Minimum Float Requirement
). On October 4 . 2024, the Company received a letter from the Staff notifying that the Company does not currently
meet the Minimum Float Requirement. The Staff granted the Company until October 11, 2024, to provide the Panel with
its views with respect to this additional deficiency. On October 9, 2024, the exeeption-Company closed a Private
Placement financing for gross proceeds of $ 8. 2 million issuing an aggregate of 2, 024, 691 units consisting of 414, 691
common shares issued immediately upon closing and 1, 610, 000 Prefunded Warrants. Each unit issued included one
common share, two Series A warrants and one Series B warrant. On October 15, 2024, the Company provided an update
to the Panel outlining the steps it had taken to regain and sustain compliance with the Bid Price Requirement, Minimum
Float Requirement, and wetldreed-the Stockholders’ Equity Rule, within the 180- day Panel extension. On October 30,
2024, the Company received a Determination Letter from the Panel confirming that the Company had regained
compliance with the Bid Price Requirement in Listing Rule 5550 (a) (2), the Minimum Float Requirement in Listing Rule
5550 (a) (4), and the Stockholders’ Equity Rule in Listing 5550 (b) (1), as required by the Hearing Pane’ s decision dated
August S, 2024. Pursuant to Listing Rule 5815 (d) (4) (B), the Company will be subject to a Mandatory Panel Monitor for
a period of one year from the October 30, 2024 Determination Letter. If, within that one- year monitoring period, Staff
finds the Company again out of compliance with the Equity Rule that was the subject of the exception, notwithstanding
Rule 5810 (c) (2), the Company will not be permitted to provide writterrnotiee-the Staff with a plan of #sintention
compliance with respect to that deficiency and the Staff will not be permitted to grant additional time for the Company to
regain compliance with respect to that deficiency, nor will the company be afforded an applicable curc or the-defieieney
during-the-addittonal +80-eatendar-day-compliance period pursuant to Rule 5810 (¢) (3). Instead , swhich-eomplianee-eotdd-the
Staff will issue a Delist Determination Letter and the Company will have an opportunity to request a new hearing with
the initial Panel or a newly convened Hearings Panel if the initial Panel is unavailable. The Company will have the
opportunity to respond / present to the Hearings Panel as provided by Listing Rule 5815 (d) (4) (C). The Company’ s
securities may be achieved-by-effeeting-at that time delisted from Nasdaq. On April 4, 2025, the Company effected a 1-
for- 10 reverse split of the Company’ s common stock on the Nasdaq Capital Markets raising its then common share bid
price from the prior day’ s closing price of approximately $ 0. 35 per share to approximately $ 3. 47 per share at the
open of the market. The closing bid price on April 4, 2025 was $ 4. 87 per share exceeding the Bid Price Requirement for
the trading day. This reduced the number of issued and outstanding shares of common stock from approximately 15,

261 445 shares to approx1mately 1, 526 145 shares The reverse stock xpln apphes equally —rﬂﬂeeess&w—kt—]aeeeﬁa-beﬁ-l—

A steur-common stock outstanding 1mmed1ately
followmg the reverse stock spht T—he—éehsﬁng—Any fractlonal shares as a result of eur-the reverse stock split were



:l:here-23There can bc no assurance that we will reg&rn—eemphaﬂee—ef

etherwise-maintain compliance with any of the ether-Nasdaq listing requirements. Nonetheless, we intend to monitor the
closing bid price of our common stock and may, if appropriate, consider available options, including a reverse stock split, to
regain compliance with the Bid Price Requirement, and evaluating capital financing and-debt-eonverstonindueement-options to
gain compliance with the Stockholders’ Equity Reguiremment-Rule . If Future sales of our common stock in...... our control. The

market price of our common stock is delisted from the Nasdaq and becomes subject to signifieantfluetaations-inresponse-to;
among-other—- the penny stock rules, it would become more dlfﬁcult faeters—uva-ﬂaﬁens-rn—etﬁpefaﬁﬂg—rewlts—aﬂd—market

conditionsspeettic  trade BiomedieaHtndustry-compantes—ehangesintinane estimates-or-Iilliree ! :
shares The SEC has adopted regulatlons whlch deﬁne a « penny stock i to be any equlty seeﬂﬂt-tes-securlty that has a

eempet—rters——qaef&&ng—&nd—mar ket price perferm&nee—(as thereln deﬁned) 0[ less et-her—eempames—t-hat—than $ 5 00 per share
vestors-deereomparable——ehanges-inour-—- or beard-an exercise price of less than $ 5. 00 per share, subject to certain

exceptions. Unless exempt, the rules require the delivery, prior to any transaction involving a penny stock by a retail
customer, of a disclosure schedule prepared by the SEC relating to the penny stock market. Disclosure is also required to
be made about commissions payable to both the broker / dealer and the registered representative and current quotations
or-for management;—sales-the securities. Finally, monthly statements are required to be sent disclosing recent price
information or-for purehases-the penny stock held in the account and information on the limited market in penny stocks.
If, followmg th1s offerlng, the market prlce for shares of our common stock falls below $5 by—rnstdefs——eernfneneeﬂ&eﬁt—e-ﬂ

00 -I-n—&eld-r&en— 1—f—and we do not satlsfy any of the exceptlons to m&rket—fe%steeks—m—eﬁr—rnd-ustry—,

gfewt-h—e-ﬂrel-ated-m&rkets—
orthe SEC’ s definition of penny stock marketinrgeneral-, experienec-aloss-ofinvestor-eonfideneethe-marketpriee-ofour
common stock eetld-deetine-will be classified as a penny stock. If such should occur, as a result of the penny stock

restrictions, brokers or potentlal 1nvestors may be reluctant to trade in our securities, which may result in less liquidity

A-Ot-our securltleSfestl-l-ts—e-Pepef&Hens— -I-f—&ny—e%t-he—feregetﬂg—eeetu%—




