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Investing in our common stock involves a high degree of risk. You should carefully review the following discussion of the risks
that may affect our business, results of operations and financial condition, as well as our consolidated financial statements and
notes thereto and the other information appearing in this report, for important information regarding risks that affect us. Current
global economic events and conditions may amplify many of these risks. These risks are not the only risks that may affect us.
Additional risks that we are not aware of or do not believe are material at the time of this filing, may also become important
factors that adversely affect our business. Global and Economic Risks Global economic conditions, including inflation and
supply chain disruptions, could continue to adversely affect our operations . General global economic downturns and
macroeconomic trends, including heightened inflation, capital market volatility, interest rate and currency rate fluctuations, and
economic slowdown or recession, may result in unfavorable conditions that could negatively affect demand for our products due
to customers decreasing their inventories in the near- term or long- term, reduction in sales due to raw material shortages,
reduction in research and development efforts, our inability to sufficiently hedge our currency and raw material costs, insolvency
of suppliers and customers and exacerbate some of the other risks that affect our business, financial condition and results of
operations. Both domestic and international markets experienced significant inflationary pressures in fiscal year 2622-2023 and
inflation rates in the U. S., as well as in other countries in which we operate, are currently expected to continue at elevated levels
for the near- term. We may be adversely affected during periods of high inflation, mainly from raw material and labor costs.
Inflation could increase our cost of financing, raw materials and labor and could cause our financial results and profitability to
decline. In addition, the Federal Reserve in the U. S. and other central banks in various countries have raised, and may again
raise, interest rates in response to concerns about inflation, which, coupled with reduced government spending and volatility in
financial markets, may have the effect of further increasing economic uncertainty and heightening these risks. Interest rate
increases or other government actions taken to reduce inflation could also result in recessionary pressures in many parts of the
world. The impact of public health crises, could have a significant effect on supply and / or demand for our products and
services and have a negative impact on our business, financial condition and results of operations. Global pandemics, such as
COVID- 19 was-tdentifted-nrtate 2649, or other public health crises may adversely affect, among other things, our supply
chain and spread-globally-associated costs; demand for our products and services; our operations and sales, marketing
and distribution efforts; our research and development capabilities; our engineering, design, and manufacturing
processes; and other important business activities. These events could result in significant losses, adversely affect our
competitive position, increase our costs, require substantial expenditures and recovery time, make it difficult or
impossible to provide services or deliver products to our customers or to receive components from our suppliers, create
delays and inefficiencies in our supply chain and result in the need to impose employee travel restrictions . Our operations
expose-us-torisks-assoetated-with-and those of our suppliers and distributors could be adversely affected if manufacturing,
logistics, or other operations in key locations, are disrupted for any reason, such as those described above or other
economic, business, labor, environmental, public health, regulatory or political reasons. In addition, even if our
operations are unaffected or recover quickly, if our customers cannot timely resume their own operations, they may
reduce or cancel their orders, or these events could 0therw1se result ina decrease p&ﬁe}eﬂﬂe—ereut-bfealﬁaf—eeﬂfagieﬁs

pertdmmg to health and safety could hdve a material adverse effect on our busmess financial Condltlon or results of operatlons
We-are-stbjeettorisks-assoetated-with-publte-Public health crises, such as pandemtes-and-epidemies;netading-the COVID- 19
pandemic , and the measures taken in response to such events have in the past negatively impacted, and may again in the
future negatively impact, our operations and workforce, as well as those of our partners, customers and suppliers.
Additionally, concerns over the economic impact of such events have, from time to time, caused increased volatility in
financial and other capital markets . The negative impacts natare-and-extent-of any such events on business operations
and demand for our offerings will depend on futurc impaets-are-developments and actions taken in response to such

events, which may be outside our control, hlghly uncertdm and cannot be uﬂpfed-tefabk—Wh&e—m&ﬂ-y-eeﬂﬁtﬂes—afetmd—ﬂ&e




Related to Our Busmess and Our Industry Bus1ness cycles and uncertainty regard1ng the housing market economic conditions,
political climate and other factors beyond our control could adversely affect demand for our products and services, and our costs
of doing busrness any of WlllCh may harm our busrness ﬁnancral condrtron and results of operatrons —OurNorth-Ameriea

z . The primary drivers
of our North America segment are res1dent1al remodehng, replacement act1V1t1es and housrng starts Accordingly, our business,
financial condition and results of operations depend significantly on the stability of the housing and residential construction and
home improvement markets, which are affected by conditions and other factors that are beyond our control. These conditions
include, but are not limited to: * uncertainty about the housing and residential construction and home improvement markets; ¢
consumer confidence and spending; * unemployment levels; ¢ foreclosure rates; ® interest rates; ® raw material, logistics and
energy costs; * labor and healthcare costs; * capital availability, or lack thereof, to builders, developers and consumers; ¢
unfavorable weather conditions and natural disasters; and ¢ political or social instability, such as war, or acts of terrorism or
other international incidents. These factors could adversely affect demand for our products and services, and our costs of doing
business, and our business, financial condition and results of operations may be harmed. Further, many of our customers in the
construction industry are small and medium- sized businesses that are more likely to be adversely affected by economic
downturns than larger, more established businesses. Uncertainty about current global economic conditions may cause these
consumers to postpone or refrain from spending or may cause them to switch to lower- cost alternative products, which could
reduce demand for our products and materially and adversely affect our financial condition and results of operations. We have a
few large customers, the loss of any one of which could negatively affect our sales and profits. Our largest customers accounted
for a significant portion of net sales for the years ended December 31, 2023, 2022, and 2021 ;ard-2626-. A reduction in, or
elimination of, our sales to any of these customers would at least temporarily, and possibly on a longer term basis, cause a
material reduction in our net sales, income from operations and net income. Such a reduction in or elimination of our sales to any
of our largest customers would also increase our relative dependence on our remaining large customers. In addition, our
distributor customers and builders have increasingly consolidated over time, which has increased the material adverse effect risk
of losing any one of them and may increase their bargaining power in negotiations with us. These trends could negatively affect
our sales and profitability. Our growth may depend on our ability to develop new products and services and penetrate new
markets, which could reduce our profitability. Our continued growth depends upon our ability to develop additional products,
services and technologies that meet our customers’ expectations of our brand and quality and that allow us to enter into new
markets. Expansion into new markets and the development of new products and services may involve considerable costs and
may not generate sufficient revenue to be profitable or cover the costs of development. We might not be able to penetrate these
product markets and any market penetration that occurs might not be timely or profitable. We may be unable to recoup part or
all of the investments we make in attempting to develop new products and technologies and penetrate new markets. Any of
these events could reduce our profitability. We face significant competition in the markets we serve and we may not be able to
compete successfully. In order to compete effectively we must continue to develop enhancements to our existing products, new
products and services on a timely basis that meet changing consumer preferences and successfully develop, manufacture and
market these new products, product enhancements and services. There can be no assurance that we will be successful in
developing and marketing new products, product enhancements, additional technologies and services. Many of our competitors
are dedicating increasing resources to competing with us, especially as our products and services become more affected by
technological advances and software innovations. Our inability to effectively compete could reduce the sales of our products and
services, which could have a material adverse impact on our business, financial condition and results of operations.
Additionally, our ability to compete effectively in North America depends, to a significant extent, on the specification or
approval of our products by architects, engineers, building inspectors, building code officials and customers and their acceptance
of our premium brand. If a significant portion of those communities were to decide that the design, materials, manufacturing,
testing or quality control of our products is inferior to that of any of our competitors or the cost differences between our products
and any competitors are not justifiable, our sales and profits could be materially reduced. Increases in prices of raw materials
and energy could negatively affect our sales and profits. Steel is the principal raw material used in the manufacture of many of
our products. The price of steel has historically fluctuated on a cyclical basis and has often depended on a variety of factors over
which we have no control including generat-geopolitical and eeenentie-macroeconomic conditions and currency exchange
rates. Import tariffs and / or other mandates also could significantly increase the prices on raw materials that are critical to our
business, such as steel. The cost of producing our products is also sensitive to the price of energy. The selling prices of our
products have not always increased in response to raw material, energy or other cost increases, and we are unable to determine
to what extent, if any, we will be able to pass future cost increases through to our customers. Increases in prices of raw materials
and energy, our inability or unwillingness to pass increased costs through to our customers could materially and adversely affect
our financial condition or results of operations. We depend on third parties for transportation services and the lack of availability
of transportation and / or increases in cost could materially and adversely affect our business and operations. Our business
depends on the transportation of both our products to our customers and distributors and the transportation of raw materials to
us. We rely on third parties for transportation services of these items, which services are occasionally in high demand (especially
at the end of calendar quarters) and / or subject to price fluctuations. Damage or disruption to our supply chain, including
transportation and distribution capabilities, could impair our ability to manufacture or sell our products. Failure to take adequate
steps to mitigate the likelihood or potential impact of disruptions, or to effectively manage such events if they occur could
adversely affect our business or financial results. If the required supply of transportation services is unavailable when needed,
our manufacturing processes may be interrupted if we are not able to receive raw materials or we may be unable to sell our
products at full value, or at all. This could harm our reputation, negatively impact our customer relationships and have a




material adverse effect on our financial condition and results of operations. In addition, a material increase in transportation rates
or fuel surcharges could have a material adverse effect on our profitability. Expectations relating to environmental, social and
governance considerations expose the Company to potential liabilities, increased costs, reputational harm and other adverse
effects on the Company’ s business. Many governments, regulators, investors, employees, customers and other stakeholders are
increasingly focused on environmental, social and governance considerations relating to businesses, including climate change
and greenhouse gas emissions, human capital and diversity, equity and inclusion. We make statements about our environmental,
social and governance goals and initiatives through information provided on our website, press statements and other
communications, including through our Environmental, Social and Governance Report. Responding to these environmental,
social and governance considerations and implementation of these goals and initiatives involves risks and uncertainties,
including those described under “ Forward- Looking Statements, ” requires investments and are impacted by factors that may be
outside our control. In addition, some stakeholders may disagree with our goals and initiatives and the focus of stakeholders may
change and evolve over time. Stakeholders also may have very different views on where environmental, social and governance
focus should be placed, including differing views of regulators in various jurisdictions in which we operate. Any failure, or
perceived failure, by us to achieve our goals, further our initiatives, adhere to our public statements, comply with federal, state or
international environmental, social and governance laws and regulations, or meet evolving and varied stakeholder expectations
and standards could result in legal and regulatory proceedings against us and materially adversely affect our business, reputation,
results of operations, financial condition and stock price. Risks Related to Seasonality-Our Intellectual Property and Weather
Conditions-Seasonatity-Information Technology We have experienced and weather-may in the future experience delays,
outages, cyber - fe}a-ted-eeﬂdrt-teﬂs—may—based attacks or securlty breaches in relatlon to our 1nformat10n systems and

As a result our proﬁtablhty, ﬁnanclal e1-mate—eha—nge—t-hat
festﬂ-ts—na—&l-tered-we&the%eertd-rt-tew condltlon orand reputatlon could be negatively affected. In addition, data privacy

statements and laws could subject us to liability. We depend on information technology networks and systems, including
the Internet, to process, transmit and storarstore aetivity-eonld-clectronic information.We depend on our information
technology infrastructure for electronic communications among our locations around the world and between our personnel and
our subsidiaries,customers and suppliers.We collect and retain large volumes of internal and customer,vendor and supplier
data,including some personally identifiable information,for business purposes.We also maintain personally identifiable
information about our employees.The integrity and protection of our customer,vendor,supplier,employee and other Company
data is critical to our business.The regulatory environment governing information,security and privacy laws is increasingly
demanding and continues to evolve.Maintaining compliance with applicable security and privacy regulations may increase our
operating costs or adversely affect our business operations.Despite the security and maintenance measures we have in place, &
signifteantimpaet-on-our facilities and systems, and those of the retallers, dealers, licensees and other thlrd- parties with
which we do business by OO d :

security breaches, cyber- attacks, acts of vandahsm, computer viruses, malware, data corruption, delays, disruptions,
programming and / fer-- or human errors or eeﬁstruet-ten—-mereasmg—t-he—other eest—&nd—reduerng—snmllar events, such as
the-those accomplished through fraud, trickery or avatla
eost-and-redueinrg-forms of deceiving our employees, ¢ ontractors or t-he—other agents or representatlves ava-&abﬂ-rty—ef—raw
matertats-and eﬂergy—‘—mereasrﬂg—ﬂ&e—those due to system updates, :
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contracts with our customers, suppliers and other third parties with which we do business, we may be vulnerable to security



breaches, cyber- attacks, acts of vandalism, computer viruses, misplaced or lost data, programming and / or human
errors or other similar events. Such incidents may involve misappropriation, loss or other unauthorized disclosure of
confidential data, materials or information , including ireenneetiorrthose concerning our customers, employees or
suppliers, whether by us or by the retailers, dealers, licensees and other third- party distributors with which we do
business, disrupt our expanstoninto-new-matrkets-operations, result in losses, damage our reputation, and expose us to new

pfeéuet—l-mes—Undeﬁeme—e-Pt-hese» the eer&traets—mver&l—l—nsks of lltlgatlon and 11ab1hty (mcludlng regulatory fnay—net

habtht-res—llablllty ), and may t

materlal adverse effect on our busmess, results of operatlons -

fes&l-ts-ef—epef&&eﬁs—a-nd-eash—ﬂews— Our plannrng / des1gn software applrcatlons facrhtate ...... to Our Intellectual Property and

Information Technology Our recent efforts to increase our technology offerings and integrate new software and application
offerings may prove unsuccessful and may affect our future prospects. In North America the residential construction industry
has experienced increased complexity in some home design and builders are more aggressively trying to reduce their costs. One
of our responses has been to develop and market sophisticated software and applications to facilitate the specification, selection
and use of our product systems. We have continued to commit substantial resources to our software development endeavors in
recent years and expect that trend to continue. We may not be able to create and further develop commercially successful
software and applications. Even if we are able to create and develop initially successful ideas, the technology industry is subject
to rapid changes. We may not be able to adapt quickly enough to keep up with changing demands, and our software may
become obsolete. While we see having a software interface with the construction industry as a potential growth area, we also
face competition from other companies that are focused solely or primarily on the development of software and applications.
These companies may have significantly greater expertise and resources to devote to software development, and we may be
unable to compete with them in that space. If we cannot protect our intellectual property, we will not be able to compete
effectively. We monitor and protect against activities that might infringe, dilute, or otherwise harm our patents, trademarks and
other intellectual property and rely on the patent, trademark and other laws of the U. S. and other countries. However, we may
be unable to prevent third parties from using our intellectual property without our authorization. To the extent we cannot protect
our intellectual property, unauthorized use and misuse of our intellectual property could harm our competitive position and have
a material adverse impact on our business, financial condition and results of operations. In addition, the laws of some non- U. S.
jurisdictions provide less protection for our proprietary rights than the laws of the U. S. and we therefore may not be able to
effectively enforce our intellectual property rights in these jurisdictions. If we are unable to maintain certain exclusive licenses,
our brand recognition and sales could be adversely impacted. Current employees, contractors and suppliers have, and former
employees, contractors and suppliers may have, access to trade secrets and confidential information regarding our operations
which could be disclosed improperly and in breach of contract to our competitors or otherwise used to harm us. Third parties
may also claim that we are infringing upon their intellectual property rights. If we are unable to successfully defend or license
such alleged infringing intellectual property or if we are required to substitute similar technology from another source, our
operations could be adversely affected. Even if we believe that such intellectual property claims are without merit, defending
such claims can be costly, time consuming and require significant resources. Claims of intellectual property infringement also
might require us to redesign affected products, pay costly damage awards, or face injunctions prohibiting us from manufacturing,
importing, marketing or selling certain of our products. Even if we have agreements to indemnify us, indemnifying parties may
be unable or unwilling to do so. We are subject to cyber security risks and may incur increasing costs in efforts to minimize
those risks and to comply with regulatory standards. We employ information technology systems and operate websites which
allow for the secure storage and transmission of proprietary or confidential information regarding our customers, employees and
others. We make significant efforts to secure our computer network to mitigate the risk of possible cyber- attacks, including, but
not limited to, data breaches, and are continuously working to upgrade our existing information technology systems to ensure
that we are protected, to the greatest extent possible, against cyber risks and security breaches. Despite these efforts security of
our computer networks could be compromised which could impact operations and confidential information could be
misappropriated, which could lead to negative publicity, loss of sales and profits or cause us to incur significant costs to
reimburse third- parties for damages, which could adversely impact profits. We strive to comply with all applicable laws,
policies, legal obligations and industry codes of conduct relating to privacy and data protection, to the extent possible. However,
we continue to see increasingly complex, rigorous and more stringent state and national regulatory standards enacted to protect
businesses and personal data, including the General Data Protection Regulation (“ GDPR ”) and the California Consumer
Privacy Act of 2018 (" CCPA"). GDPR is a comprehensive European Union privacy and data protection reform, effective in
2018, which applies to companies that are organized in the European Union or otherwise provide services to consumers who
reside in the European Union, and imposes strict standards regarding the sharing, storage, use, disclosure and protection of end
user data and significant penalties (monetary and otherwise) for non- compliance. The CCPA, which became effective in 2022
2023 established a new privacy framework for covered businesses by, among other things, creating an expanded definition of
personal information, establishing new data privacy rights for consumers in the State of California and creating a new and
potentially severe statutory damages framework for violations of the CCPA and for businesses that fail to implement reasonable
security procedures and practices to prevent data breaches. More recently, on November 3, 2020, California enacted the
California Privacy Rights Act (the “ CPRA 7). The CPRA, which went into effect on January 1, 2023, expands upon the
protections provided by the CCPA, including new limitations on the sale or sharing of consumers' personal information, and the



creation of a new state agency to enforce the CPRA’ s protections. Any failure to comply with GDPR, the CCPA, the CPRA, or
other state or regulatory standards, could subject the Company to legal and reputational risks. Misuse of or failure to secure
personal information could also result in violation of data privacy laws and regulations, proceedings against us by governmental
entities or others, damage to our reputation and credibility, and could have a material adverse effect on our business and results
of operations. We publicly post our privacy policies and practices concerning our processing, use, and disclosure of personally
identifiable information on our websites. If we fail to adhere to our privacy policy and other published statements or applicable
laws concerning our processing, use, transmission and disclosure of protected information, or if our statements or practices are
found to be deceptive or misrepresentative, we could face regulatory actions, fines and other liability. We rely on complex
software systems and hosted applications to operate our business, and our business may be disrupted if we are unable to
successfully and efficiently update these systems or convert to new systems. We are increasingly dependent on technology
systems to operate our business, reduce costs, and enhance customer service. These systems include complex software systems
and hosted applications that are provided by third parties such as financial management and human capital management
platforms from SAP America, Inc. and Workday, Inc. Software systems need to be updated on a regular basis with patches, bug
fixes and other modifications. Hosted applications are subject to service availability and reliability of hosting environments. We
also migrate from legacy systems to new systems from time to time. Maintaining existing software systems, implementing
upgrades and converting to new systems are costly and require a significant allocation of personnel and other resources. The
implementation of these systems upgrades and conversions is a complex and time- consuming project involving substantial
expenditures for implementation activities, consultants, system hardware and software, often requires transforming our current
business and financial processes to conform to new systems, and therefore, may take longer, be more disruptive, and cost more
than forecast and may not be successful. If the implementation is delayed or otherwise is not successful, it may hinder our
business operations and negatively affect our financial condition and results of operations. There are many factors that may
materially and adversely affect the schedule, cost, and execution of the implementation process, including, without limitation,
problems during the design and testing phases of new systems; system delays and malfunctions; the deviation by suppliers and
contractors from the required performance under their contracts with us; the diversion of management attention from our daily
operations to the implementation project; reworks due to unanticipated changes in business processes; difficulty in training
employees in the operation of new systems and maintaining internal control while converting from legacy systems to new
systems; and integration with our existing systems. Some of such factors may not be reasonably anticipated or may be beyond
our control. We have experienced and may in the...... results of operations and financial condition. Some of our agreements for
software and software- as- services products have limited terms, and we may be unable to renew such agreements and may lose
access to such products. We have various agreements with a number of third parties that provide software and software- as- a-
service products to us. These agreements often require reoccurring payments for online access to the products and have limited
terms. In the future, we will be required to renegotiate the terms of these agreements, and may be unable to renew such
agreements on favorable terms. If any such agreement cannot be renewed or can only be renewed on terms that are materially
worse for us, we may be unable to access the applicable software, and our business and operating results may be adversely
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International operations and our financial results in those markets may be affected by legal, regulatory, political, currency
exchange and other economic risks. During 2022-2023 , revenue from sales outside of the U. S. was $ 566-583 . 4 million,
representing approximately 23-26 . 64 % of consolidated sales. In addition, a significant amount of our manufacturing and
production operations are located outside the U. S. As a result, our business is subject to risks and uncertainties associated with
international operations, including: « difficulties and costs associated with complying with a wide variety of complex and
changing laws, including securities laws, tax laws, employment and pension- related laws, competition laws, U. S. and foreign
export and trading laws, and laws governing improper business practices, treaties and regulations; * limitations on our ability to
enforce legal rights and remedies; * adverse domestic or international economic and political conditions, business interruption,



war and civil disturbance; ¢ changes to tax, currency, or other laws or policies that may adversely impact our ability to repatriate
cash from non- U. S. subsidiaries, make cross- border investments, or engage in other intercompany transactions; * future
regulatory guidance and interpretations of the tax legislation commonly known as the U. S. Tax Cuts and Jobs Act of 2017 (the"
Tax Act"), as well as assumptions that the Company makes related to the Tax Act; * changes to tariffs or other import or export
restrictions, penalties or sanctions, including modification or elimination of international agreements covering trade or
investment; « costs and availability of shipping and transportation; * nationalization or forced relocation of properties by foreign
governments; * currency exchange rate fluctuations between the U. S. dollar and foreign currencies; and ¢ uncertainty with
respect to any potential changes to laws, regulations and policies that could exacerbate the risks described above. All of these
factors could result in increased costs or decreased revenues and could materially and adversely affect our sales, financial
condition and results of operations. Additionally, international construction standards, techniques and methods differ from those
in the U. S. and as a result, we may need to redesign our products, or design new products, to compete effectively and profitably
in international markets. In addition, we operate in many parts of the world that have experienced governmental corruption and
we could be adversely affected by violations of the Foreign Corrupt Practices Act (" FCPA") and similar worldwide anti-
corruption laws. The FCPA and similar anti- corruption laws in other jurisdictions generally prohibit companies and their
intermediaries from making improper payments to officials for the purpose of obtaining or retaining business. Although we
mandate compliance with these anti- corruption laws, we cannot provide assurance that these measures will necessarily prevent
violations of these laws by our employees or agents. If we were found to be liable for violations of anti- corruption laws, we
could be liable for criminal or civil penalties or other sanctions, which could have a material adverse impact on our business,
financial condition and results of operations. Failure to comply with export, import, and sanctions laws and regulations could
materially and adversely affect us. We are subject to a number of export, import and economic sanction regulations, including
the International Traffic in Arms Regulations (“ ITAR ™), the Export Administration Regulations (“ EAR ) and U. S. sanction
regulations administered by the U. S. Department of Treasury, Office of Foreign Assets (“ OFAC ”). Foreign governments
where we have operations also implement export, import and sanction laws and regulations, some of which may be inconsistent
or conflict with ITAR and EAR. Where we face such inconsistencies, it may be impossible for us to comply with all applicable
regulations. If we do not obtain all necessary import and export licenses required by applicable export and import regulations,
including ITAR and EAR, or do business with sanctioned countries or individuals, we may be subject to fines, penalties and
other regulatory action by governmental authorities, including, among other things, having our export or import privileges
suspended. Even if our policies and procedures for exports, imports and sanction regulations comply, but our employees fail or
neglect to follow them in all respects, we might incur similar liability. Any changes in applicable export, import or sanction laws
or regulations or any legal or regulatory violations could materially and adversely affect our business and financial condition.
Our manufacturing facilities in China complicate our supply and inventory management. We maintain manufacturing capability
in various parts of the world, including Jiangsu, China, in part to allow us to serve our customers with prompt delivery of needed
products. In recent years, we have significantly expanded our manufacturing capabilities in China. Substantially all of our
manufacturing output in China was and is currently intended for export to other parts of the world. Any halting or disruption to
our operations at or near our Jiangsu, China manufacturing facility could substantially interfere with our general commercial
activity related to our supply chain and customer base, which could have a material adverse effect on our financial condition,
results of operations, business or prospects. In such event, we may need to seek alternative sources of supply for products for our
customers, which may increase the costs to manufacture and deliver our products. If significant tariffs or other restrictions are
placed on our imports or any related counter- measures are taken by other countries, our costs of doing business, revenue and
results of operations may be negatively impacted. If significant tariffs or other restrictions are placed on Chinese or other
imports or any related countermeasures are taken by China or other countries, our costs of doing business, revenue and results of
operations may be materially harmed. If duties are imposed on our imports, we may be required to raise our prices, which may
result in the loss of customers and harm our operating performance. Alternatively, we may seek to shift production outside of
China, resulting in diversion of management' s attention, significant costs and disruption to our operations as we would need to
pursue the time- consuming processes of establishing a new supply chain, identifying substitute components and establishing
new manufacturing locations. We are subject to U. S. and international tax laws that could affect our financial results. We
generally conduct international operations through our wholly- owned subsidiaries. Our income tax liabilities in the different
countries where we operate depend in part on internal settlement prices and administrative charges among us and our
subsidiaries. These arrangements require us to make judgments with which tax authorities may disagree. Tax authorities may
impose additional tariffs, duties, taxes, penalties and interest on us. Transactions that we have arranged in light of current tax
rules could have material and adverse consequences if tax rules change, and changes in tax rules or imposition of any new or
increased tariffs, duties and taxes could materially and adversely affect our sales, profits and financial condition. Tax laws are
dynamic and subject to change as new laws are passed and new interpretations are issued or applied. If the U. S. or other foreign
tax authorities change applicable tax laws, our overall taxes could increase, and our business, financial condition or results of
operations may be adversely impacted. Significant judgment and certain estimates are required in determining our worldwide
provision for income taxes. Future tax law changes may materially increase the Company’ s prospective income tax expense.
We are subject to income taxation in the U. S. as well as numerous foreign jurisdictions. Significant judgment is required in
determining our worldwide income tax provision and, there are many transactions and calculations where the ultimate tax
determination is uncertain. Although we believe our estimates are reasonable, the ultimate tax outcome may differ from the
amounts recorded in our financial statements and may materially affect our financial results in the period or periods for which
such determination is made. Increases in income tax rates, changes in income tax laws or disagreements with tax
authorities could adversely affect our financial performance. Increases in income tax rates or other changes in tax laws,
including changes in how existing tax laws are interpreted or enforced, could adversely affect our financial performance.



For example, economic and political conditions in countries where we are subject to taxes, including the United States,
have in the past and could continue to result in significant changes in tax legislation or regulation. For example,
numerous countries have agreed to a statement in support of the Organization for Economic Co- operation and
Development model (OECD) rules that propose a partial global profit reallocation and a global minimum tax rate of 15
%. Certain countries, including European Union member states, have enacted or are expected to enact legislation
incorporating the global minimum tax with effect as early as 2024 and widespread implementation of a global minimum
tax is expected by 2025. As the legislation becomes effective in countries in which we do business, our taxes could
increase and negatively impact our provision for income taxes. This increasingly complex global tax environment could
increase tax uncertainty, which could in turn result in higher compliance costs and adverse effects on our financial
performance. We are also subject to regular reviews, examinations and audits by numerous taxing authorities with
respect to income and non- income based taxes. Economic and political pressures to increase tax revenues in
jurisdictions in which we operate, or the adoption of new or reformed tax legislation or regulation, also could make
resolving any tax disputes more difficult and the final resolution of any tax audits could have an adverse effect on our
financial performance. We are a global company with significant revenues and earnings generated internationally, which
exposes us to the impact of foreign currency fluctuations, as well as political and economic risks. A significant portion of our net
sales and earnings are generated internationally. Sales outside of the U. S. accounted for 23-26 . 6-4 % of our consolidated net
sales in 2822-2023 and we anticipate that sales from international operations will continue to represent a significant portion of
our net sales in the future. In addition, many of our manufacturing facilities and suppliers are located outside of the U. S. Our
foreign operations subject us to certain commercial, political and financial risks. Our business in these foreign markets is subject
to general political conditions, including any political instability (such as those resulting from war, terrorism and insurrections)
and general economic conditions in these markets, such as inflation, deflation, interest rate volatility and credit availability.
Additionally, a number of factors, including U. S. relations with the governments of the foreign countries in which we operate,
changes to international trade agreements and treaties, increases in trade protectionism, or the weakening or loss of certain
intellectual property protection rights in some countries, may affect our business, financial condition and results of operations.
Foreign regulatory requirements, including those related to the testing, authorization, and labeling of products and import or
export licensing requirements, could affect the availability of our products in these markets. In addition to risks associated with
general political conditions, our international operations are subject to fluctuations in foreign currency exchange rates The
functional currency for most of our foreign operations is the applicable local currency. As a result, fluctuations in foreign
currency exchange rates affect the results of our operations and the value of our foreign assets and liabilities, which in turn may
adversely affect results of operations and cash flows and the comparability of period- to- period results of operations. Foreign
governmental policies and actions regarding currency valuation could result in actions by the United States and other countries
to offset the effects of such fluctuations. Given the unpredictability and volatility of foreign currency exchange rates, ongoing or
unusual volatility may adversely impact our business and financial conditions. ard-eash-flews—Our planning / design software
applications facilitate the creation by customers of complex construction and building designs and is extremely complex.If our
software applications contain defects or errors,our engineers prepare,approve or seal drawings that contain defects or we are
otherwise involved in any design or construction that contains flaws,regardless of whether we caused such flaws,we may be
required to correct deficiencies and may become involved in litigation.Further,if any damage or injury is not covered by our
insurance and we are held to be liable,we could be required to correct such damage and to compensate persons who might have
suffered injury,and our business,reputation,financial condition,results of operations and cash flows could be materially and
adversely affected.Risks Related to Human-Capital-Our Intellectual Property and Information Technology General Risk
Factors Any issuance of preferred stock may dilute your investment and reduce funds available for dividends. Our Board of
Directors is authorized by our certificate of incorporation to determine the terms of one or more series of preferred stock and to
authorize the issuance of shares of any such series on such terms as our Board of Directors may approve. Any such issuance
could be used to impede an acquisition of our business that our Board of Directors does not approve, further dilute the equity
investments of holders of our common stock and reduce funds available for the payment of dividends to holders of our common
stock. Provisions in our amended and restated certificate of incorporation and bylaws or Delaware law might discourage, delay
or prevent a change in control of our company or changes in our management. Our amended and restated certificate of
incorporation and bylaws contain provisions that may discourage, delay or prevent a change in control of our Company or
changes in our management that our stockholders may deem advantageous. For example, under our charter documents, our
stockholders cannot call special meetings and cannot take action by written consent. Additionally, we are subject to Section 203
of the Delaware General Corporation Law, which generally prohibits a Delaware corporation from engaging in any of a broad
range of business combinations with any “ interested ” stockholder for a period of three years following the date on which the
stockholder became an “ interested ” stockholder and which may discourage, delay or prevent a change in control of our
company. Delaware law and our corporate governance documents could deter takeover attempts that might otherwise be
beneficial to our stockholders. If we were required to write down all or part of our goodwill or other indefinite- lived intangible
assets, our results of operations or financial condition could be materially adversely affected in a particular period. Declines in
the Company’ s business may result in an impairment of the Company’ s tangible and intangible assets which could result in a
material non- cash charge. At least annually, or at other times when events occur that could affect the value of such assets, we
perform impairment tests on our goodwill, indefinite- lived intangible assets and definite- lived intangible assets. To determine
whether an impairment has occurred, we compare fair value of each of our reporting units with its carrying value. In the past,
these tests have led us to incur significant impairment charges. Significant and unanticipated changes in circumstances, such as
significant adverse changes in business climate, adverse actions by regulatory authorities, unanticipated competition, loss of key
customers or changes in technology or markets, can require a charge for impairment that can negatively impact our results of



operations.



