Risk Factors Comparison 2023-08-04 to 2022-08-05 Form: 10-K

Legend: New Text Remeved-Fext-Unchanged Text Moved Text Section

The following is a summary of the principal risks and uncertainties that could materially adversely affect our business, results of
operations, financial condition, cash flows, brand and / or the price of our outstanding ordinary shares, and make an investment
in our ordinary shares speculative or risky. You should read this summary together with the more detailed description of each
risk factor contained below. Additional risks beyond those summarized below or discussed elsewhere in this Annual Report on
Form 10- K may apply to our business and operations as currently conducted or as we may conduct them in the future or to the
markets in which we currently, or may in the future, operate. Risks Related to our Business, Operations and Industry ¢ Our
ability to increase our revenue and maintain our market share depends on our ability to successfully introduce and achieve
market acceptance of new products on a timely basis. If our products do not keep pace with customer requirements, our results
of operations will be adversely affected. « We operate in highly competitive markets and our failure to anticipate and respond to
technological changes and other market developments, including price, could harm our ability to compete. * We may-be-have
been adversely affected by the-reduced, delayed, loss of ;ertedueed-detayed-or canceled purchases by, one or more of our key
customers , including large hyperscale data center companies and CSPs . - We are dependent on sales to distributors and
retailers, which may increase price erosion and the volatility of our sales. « We must plan our investments in our products and
incur costs before we have customer orders or know about the market conditions at the time the products are produced. If we
fail to predict demand accurately for our products or if the markets for our products change, we may have insufficient demand
or we may be unable to meet demand-or-we-may-have-nsuffietent-demand, which may materially adversely affect our financial
condition and results of operations. « Changes in demand for computer systems, data storage subsystems and consumer
electronic devices may in the future cause a decline in demand for our products 5
we-are-unable-to-meet-. * We have a long and unpredictable sales cycle for nearline storage solutions, which impairs our ability
to accurately predict our financial and operating results in any period and may adversely affect our ability to forecast the need
for investments and expenditures. « We experience seasonal declines in the sales of our consumer products during the second
half of our fiscal year which may adversely affect our results of operations. « We may not be successful in our efforts to grow
our systems, SSD and Lyve revenues. « Our worldwide sales and manufacturing operations subject us to risks that may
adversely affect our business related to disruptions in international markets, currency exchange fluctuations ;-and increased costs
. The engeting-effects of the COVID- 19 pandemic has-have negatively impacted and may, in
the future, adversely impact our business, operating results and financial condition, as well as the operations and financial

performance of many of the customers and supphers in mdustrles that we serve —We—afe—tmab-}e—te-pfedtet—&lﬁexteﬁt—tﬁflﬂeh

compete effectrvely and our ﬁnanc1al condltlon may be adversely 1mpacted Risks Assoc1ated with Supply and
Manufacturing ¢ Shortages or delays in the recelpt of or cost increases in, cr1t1ca1 components equlpment or raw materlals

necessary to manufacture our products

, as well as rehance on smgle source supphers eatrmay affect our
productron and development of products and may harm our operatmg results. <« H-We have cancelled purchased commitments
with suppliers and incurred cost associated with such cancellations, and if revenues fall or customer demand decreases
significantly, we may not meet albefour purchase commitments to certain suppliers in the future, which could result in
penalties, increased manufacturing costs or excess inventory .  Due to the complexity of our products, some defects may
only become detectable after deployment. Risks Related to Human Capital « The loss of or inability to attract, retain and
motivate key executive officers and employees could negatively impact our business prospects. * We are subject to risks related
to corporate and social responsibility and reputation. Risks Related to Financial Performance or General Economic Conditions ®
Changes in the macroeconomic environment have impacted and may in the future negatively impact our results of
operations. + We may not be able to generate sufficient cash flows from operations and our investments to meet our liquidity
requirements, including servicing our indebtedness and continuing to declare our quarterly dividend . < We are subject to
counterparty default risks. « Our quarterly results of operations fluctuate, sometimes significantly, from period to period, and
may cause our share price to decline. * Any cost reduction 1n1t1at1ves that we undertake may not deliver the results we expect 5
and these actions may adversely affect our business - v : y
impaet-ourresults-ofoperations-. « The effect of geopohtlcal uncertainties, war, terrorism, natural dlsasters public health issues
and other circumstances, on national and / or international commerce and on the global economy, could materially adversely
affect our results of operations and financial condition. Legal, Regulatory and Compliance Risks ¢ Our business is subject to
various laws, regulations, governmental policies, litigation, governmental investigations or governmental proceedings that may
cause us to incur significant expense or adversely impact our results or operations and financial condition. * Some of our
products and services are subject to export control laws and other laws affecting the countries in which our products and services
may be sold, distributed, or delivered, and any changes to or violation of these laws could have a material adverse effect on our
business, results of operations, financial condition and cash flows. « Changes in U. S. trade policy, including the imposition of
sanctions or tariffs and the resulting consequences, may have a material adverse impact on our business and results of
operations. * We may be unable to protect our intellectual property rights, which could adversely affect our business, financial
condition and results of operations. * We are at times subject to intellectual property proceedings and claims which could cause




us to incur significant additional costs or prevent us from selling our products, and which could adversely affect our results of
operations and financial condition. *« Our business and certain products and services depend in part on IP and technology
licensed from third parties, as well as data centers and infrastructure operated by third parties. Risks Related to Information
Technology, Data and Information Security * We could suffer a loss of revenue and increased costs, exposure to significant
liability including legal and regulatory consequences, reputational harm and other serious negative consequences in the event of
cyber- attacks, ransomware or other cyber security breaches or incidents that disrupt our operations or result in unauthorized
access to, or the loss, corruption, unavailability or dissemination of proprietary or confidential information of our customers or
about us or enr-enstomers-er-other third parties. « We must successfully implement our new global enterprise resource
planning system and maintain and upgrade our HF-information technology systems, and our failure to do so could have a
material adverse effect on our business, financial condition and results of operations. Risks Related to Owning our Ordinary
Shares  The price of our ordinary shares may be volatile and could decline significantly. « Any decision to reduce or
discontinue the payment of cash dividends to our shareholders or the repurchase of our ordinary shares pursuant to our
previously announced share repurchase program could cause the market price of our ordinary shares to decline significantly.
RISKS RELATED TO OUR BUSINESS, OPERATIONS AND INDUSTRY The markets for our products are characterized by
rapid technological change, frequent new product introductions and technology enhancements, uncertain product life cycles and
changes in customer demand. The success of our products and services also often depends on whether our offerings are
compatible with our customers’ or third- parties’ products or services and their changing technologies. Our customers demand
new generations of storage products as advances in computer hardware and software have created the need for improved storage,
with features such as increased storage capacity, enhanced security, energy efficiency, improved performance and reliability and
lower cost. We, and our competitors, have developed improved products, and we will need to continue to do so in the future.
Historically, our results of operations have substantially depended upon our ability to be among the first- to- market with new
data storage product offerings. We may face technological, operational and financial challenges in developing new products. In
addition, our investments in new product development may not yield the anticipated benefits. Our market share, revenue and
results of operations in the future may be adversely affected if we fail to: * develop new products, identify business strategies
and timely introduce competitive product offerings to meet technological shifts, or we are unable to execute successfully; ¢
consistently maintain our time- to- market performance with our new products; * preduee-manufacture these products in
adequate volume; * meet specifications or satisfy compatibility requirements; ¢ qualify these products with key customers on a
timely basis by meeting our customers’ performance and quality specifications; or * achieve acceptable manufacturing yields,
quality and costs with these products. Accordingly, we cannot accurately determine the ultimate effect that our new products
will have on our results of operations. Our failure to accurately anticipate customers’ needs and accurately identify the shift in
technological changes could materially adversely affect our long- term financial results. In addition, the concentration of
customers in our largest end markets magnifies the potential adverse effect of missing a product qualification opportunity. If the
delivery of our products is delayed, our customers may use our competitors’ products to meet their requirements. When we
develop new products with higher capacity and more advanced technology, our results of operations may decline because the
increased difficulty and complexity associated with producing these products increases the likelihood of reliability, quality or
operability problems. If our products experience increases in failure rates, are of low quality or are not reliable, customers may
reduce their purchases of our products, our factory utilization may decrease and our manufacturing rework and scrap costs and
our service and warranty costs may increase. In addition, a decline in the reliability of our products may make it more difficult
for us to effectively compete with our competitors. Additionally, we may be unable to produce new products that have higher
capacities and more advanced technologies in the volumes and timeframes that are required to meet customer demand. We are
transitioning to key areal density recording technologies that use HAMR technology to increase HDD capacities. If our
transitions to more advanced technologies, including the transition to HDDs utilizing HAMR technology, require development
and production cycles that are longer than anticipated or if we otherwise fail to implement new HDD technologies successfully,
we may lose sales and market share, which could significantly harm our financial results. We cannot assure you that we will be
among the leaders in time- to- market with new products or that we will be able to successfully qualify new products with our
customers in the future. If our new products are not successful, our future results of operations may be adversely affected. We
face intense competition in the data storage industry. Our principal sources of competition include HDD and SSD
manufacturers, and companies that provide storage subsystems, including electronic manufacturing services and contract
electronic manufacturing. The markets for our data storage products are characterized by technological change, which is driven
in part by the adoption of new industry standards. These standards provide mechanisms to ensure technology component
interoperability but they also hinder our ability to innovate or differentiate our products. When this occurs, our products may be
deemed commodities, which could result in downward pressure on prices. We also experience competition from other
companies that produce alternative storage technologies such as flash memory, where increasing capacity, decreasing cost,
energy efficiency and improvements in performance have resulted in SSDs that offer increased competition with our lower
capacity, smaller form factor HDDs disk-drives-and a declining trend in demand for HDDs in our legacy markets. Some
customers for both mass capacity storage and legacy markets have adopted SSDs as an alternative to hard drives in certain
applications. Further adoption of SSDs or other alternative storage technologies may limit our total addressable HDD market,
impact the competitiveness of our product portfolio and reduce our market share. Any resulting increase in competition could
have a material adverse effect on our business, financial condition and results of operations. Some of our key customers such as
OEM customers including large hyperscale data center companies and CSPs account for a large portion of our revenue in our
mass capacity markets. While we have long- standing relationships with many of our customers, if any key customers were
have to significantly reduce, defer or cancel their purchases from us or delay product acceptances, or we were prohibited from
selling to those key customers such as due to export regulations , our results of operations would be adversely affected.



Although sales to key customers may vary from period to period, a key customer that permanently discontinues or significantly
reduces its relationship with us, or that we are prohibited from selling to, could be difficult to replace. In line with industry
practice, new key customers usually require that we pass a lengthy and rigorous qualification process. Accordingly, it may be
difficult or costly for us to attract new key customers. Conversely-Additionally , if-ene-our customers’ demand for our
products may fluctuate due to factors beyond our control. If any of our key customers unexpectedly inereases-itsreduce,
delay or cancel order% Fe-our revenues and results of operatlons may be materlally ttna-b}e—te-pfe&uee—t-he—addﬁteﬂa-l

adversely affected F urthermore 1f there is COH%Olldathl’l among our customer ba%e or When supply exceeds demand in our
industry , our customers may be able to command increased leverage in negotiating prices and other terms of sale, which could
adversely affect our profitability. Furthermore, if such customer pressures require us to reduce our pricing such that our gross
margins are diminished, it might not be feasible to sell to a particular customer, which could result in a decrease in our revenue.
Consolidation among our customer base may also lead to reduced demand for our products, replacement of our products by the
combined entity with those of our competitors and cancellations of orders, each of which could adversely affect our results of
operations. If a significant transaction or regulatory impact involving any of our key customers results in the loss of or reduction
in purchases by these key customers, it could have a materially adverse effect on our business, results of operations and financial
condition. A substantial portion of our sales has been to distributors and retailers of disk drive products. Certain of our
distributors and retailers may also market competing products. We face significant competition in this distribution channel as a
result of limited product qualification programs and a focus on price, terms and product availability. Sales volumes through this
channel are also less predictable and subject to greater volatility. In addition, deterioration in business and economic conditions
eould-has exaeerbate-exacerbated price erosion and volatility as distributors or retailers lower prices to compensate for lower
demand and higher inventory levels. Our distributors’ and retailers’ ability to access credit to fund their operations may also
affect their purchases of our products. If prices decline significantly in this distribution channel or our distributors or retailers
reduce purchases of our products or if distributors or retailers experience financial difficulties or terminate their relationships
with us, our revenues and results of operations would be adversely affected . Our results of operation are highly dependent
on strong cloud and enterprise and / or consumer spending and the resulting demand for our products. Reduced
demand, particularly from our key cloud and enterprise customers as a result of a significant change in macroeconomic
conditions or other factors may result in a significant reduction or cancellation of their purchases from us which can and
have materially adversely impacted our business and financial condition . Our manufacturing process requires us to make
significant product- specific investments in inventory for production at least three to six months in advance. As a result, we incur
inventory and manufacturing costs in advance of anticipated sales that may never materialize or that may be substantially lower
than expected. If actual demand for our products is lower than the forecast, we may also experience excess and obsolescence of
inventory, higher inventory carrying costs, factory underutilization charges and manufacturing rework costs and-preduet
obsoleseenee—Conversely-, i which have resulted in and could result in adverse material effects on our financial condition
and results of operations. For example, due to customer inventory adjustments, we underestimate-have experienced a
slowdown in demand for our products , we-may-particularly in the mass capacity markets. These reductions in demand
have insuffietent-inventory-required us to satisfy-demand-significantly reduce manufacturing production plans and may
have-recognize factory underutilization charges. We expect these factors will continue to forege—sales-impact our business
and results of operations over the near term . Other factors that have affected and may continue to affect our ability to
anticipate or meet the demand for our products and adversely affect our results of operations include: * competitive product
announcements or technological advances that result in excess supply when customers cancel purchases in anticipation of newer
products; ¢ variable demand resulting from unanticipated upward or downward pricing pressures; * our ability to successfully
qualify, manufacture and sell our data storage products; ¢ changes in our product mix, which may adversely affect our gross
margins; ¢ key customers deferring or canceling purchases or delaying product acceptances, or unexpected increases in their
orders; * manufacturing delays or interruptions, particularly at our manufacturing facilities in China, Malaysia, Northern Ireland,
Singapore, Thailand or the United States; ¢ limited access to components that we obtain from a single or a limited number of
suppliers; and ¢ the impact of changes in foreign currency exchange rates on the cost of producing our products and the effective
price of our products to non- U. S. customers. Our products are eempenents-incorporated in computers, data storage systems
deployed in data centers and consumer electronic devices. Historically, the demand for these products has been volatile.
Unexpected slowdowns in demand for computers, data storage subsystems or consumer electronic devices generally result in
sharp declines in demand for our products. Declines in customer spending on the systems and devices that incorporate our
products could have a material adverse effect on demand for our products and on our financial condition and results of
operations. Uncertain global economic and business conditions can exacerbate these risks. We are dependent on our long- term
investments to manufacture adequate products. Our investment decisions in adding new manufacturing assembly-and-test
capacity require significant planning and lead- time, and a failure to accurately forecast demand for our products could cause us
to over- invest or under- invest, which would lead to excess capacity, under—utitization-underutilization charges, or
impairments erless-ofsales-andrevente-oppeortunities-. Sales to the legacy markets remain an important part of our business.
These markets, however, have been, and we expect them to continue to be, adversely affected by: « announcements or
introductions of major new operating systems or semiconductor improvements or shifts in customer preferences, performance
requirements and behavior, such as the shift to tablet computers, smart phones, NAND flash memory or similar devices that
meet customers’ cost and capacity metrics; ¢ longer product life cycles; and ¢ changes in macroeconomic conditions that cause



customers to spend less, such as the imposition of new tariffs, increased laws and regulations, and increased unemployment
levels. The We-bethieve-that-the-deterioration of demand for disk drives in certain of the legacy markets has accelerated, and we
believe this deterioration may continue er-and may further accelerate, which eeutd-has eause-caused our operating results to
suffer. In addition, we believe announcements regarding competitive product introductions from time to time have caused
customers to defer or cancel their purchases, making certain inventory obsolete. Whenever an oversupply of products in the
market causes our industry to have higher than anticipated inventory levels, we experience even more intense price competition
from other manufacturers than usual, which may materially adversely affect our financial results. Our nearline storage solutions
are technically complex and we typically supply them in high quantities to a small number of customers. Many of our products
are afse-tailored to meet the specific requirements of individual customers ;and are often 1ntegrated by our customers into the
systems and products that they sell Our Fae at-a rgth i

AQ ag

A0 d 0 odue 0 sales cycle for nearline storage solutlons could exceed
one year and ffequeﬂt-ly—could be unpredlctable dependlng on the time required for developing, testing and evaluating our
products before deployment; the size of deployment; and the complexity of system configuration necessary for
development . Additionally, our nearline storage solutions is-are subject to variability of sales primarily due to the timing of IT
spending or a reflection of cyclical demand from CSPs based on the timing of their procurement and deployment requirements
and their ability to procure other components needed to build out data center infrastructure. Given the length of development and
qualification programs and unpredictability of the sales cycle, we may be unable to accurately forecast product demand, which
may result in festsales-erexcess inventory and associated inventory reserves or write- downs, eaeh-ef-which could harm our
business, financial condition and results of operations. In certain end markets, sales of computers, storage subsystems and
consumer electronic devices tend to be seasonal, and therefore, we expect to continue to experience seasonality in our business
as we respond to variations in our customers’ demand for our products. In particular, we anticipate that sales of our consumer
products will continue to be lower during the second half of our fiscal year. Retail sales of certain of our legacy markets
solutions traditionally experience higher demand in the first half of our fiscal year driven by consumer spending in the back- to-
school season from late summer to fall and the traditional holiday shopping season from fall to winter. We experience seasonal
reductions in the second half of our fiscal year in the business activities of our customers during international holidays like
Lunar New Year, as well as in the summer months (particularly in Europe), which typically result in lower sales during those
periods. Since our working capital needs peak during periods in which we are increasing production in anticipation of orders that
have not yet been received, our results of operations will fluctuate even if the forecasted demand for our products proves

accurate. Failure to anticipate consumer demand for our branded solutions as—weH—as—aﬁ—tﬁabrhtrte—m&mt&m—effeeﬁ-ve—weﬂemg
relationships-with retatt-and-ontine-distributors-may also adversely impact our future results of operations. Furthermore, it is

difficult for us to evaluate the degree to which this seasonality may affect our business in future periods because of the rate and
unpredictability of product transitions and new product introductions, as well as macroeconomic conditions. In particular,
during periods where there are rapidly changing macroeconomic conditions, historical seasonality trends may not be a
good indicator to predict our future performance and results of operations. \We have made and continue to make
investments to grow our systems, SSD and Lyve platform revenues. Our ability to grow systems, SSD and Lyve revenues is
subject to the following risks: * we may be unable to accurately estimate and predict data center capacity and requirements; * we
may netbe able-unable to offer compelling solutions or services to enterprises, subscribers ;-or consumers; * we may be unable
to obtain cost effective supply of NAND flash memory in order to offer competitive SSD solutions; and * our cloud systems
revenues generally have a longer sales cycle, and growth is likely to depend on relatively large orders from a concentrated
customer orders-base , which may increase the variability of our results of operations and the difficulty of matching revenues
with expenses. Our results of operations and share price may be adversely affected if we are not successful in our efforts to grow
our revenues as anticipated. In addition, our growth in these markets may bring us into closer competition with some of our
customers or potential customers, which may decrease their willingness to do business with us. We are a global company and
have significant sales operations outside of the United States, including sales personnel and customer support operations. We
also generate a significant portion of our revenue from sales outside the U. S. Disruptions in the economic, environmental,
political, legal or regulatory landscape in the countries where we operate may have a material adverse impact on our
manufacturlng and sales operatlons D1srupt10ns in ﬁnanc1al markets —and the deterloratlon of global economic conditions ;-ane
; : : ; ta;-have had and
may continue to have an 11npact on our sales to customers and end users -leeated—l-n—t-he—E—M—EA—feg-reﬂ— Prices for our products
are denominated predominantly in dollars, even when sold to customers that are located outside the U. S. An increase in the
value of the dollar could increase the real cost to our customers of our products in those markets outside of the U. S. where we
sell in dollars. This could adversely impact our sales and market share in such areas or increase pressure on us to lower our priee
prices , and adversely impact our profit margins. In addition, we have revenue and expenses denominated in currencies other
than the dollar, primarily the Thai Baht, Singaporean dollar, Chinese Renminbi and British Pound Sterling, which further
exposes us to adverse movements in foreign currency exchange rates. A weakened dollar could increase the effective cost of our
expenses such as payroll, utilities, tax and marketing expenses, as well as overseas capital expenditures. Any of these events
could have a material adverse effect on our results of operations. We have attempted to manage the impact of foreign currency
exchange rate changes by, among other things, entering into foreign currency forward exchange contracts from time to time,
which could be designated as cash flow hedges or not designated as hedging instruments. Our hedging strategy may be
ineffective, and specific hedges may expire and not be renewed or may not offset any or more than a portion of the adverse
financial impact resulting from currency variations. The hedging activities may not cover our full exposure, subject us to certain
counterparty credit risks and may impact our results of operations. See “ Item 7A. Quantitative and Qualitative Disclosures




About Market Risk — Foreign Currency Exchange Risk ” of this report for additional information about our foreign currency
exchange risk. The shipping and transportation costs associated with our international operations are typically higher than those
associated with our U. S. operations, resulting in decreased operating margins in some countries. Volatility in fuel costs,
political instability or constraints in or increases in the costs of air transportation may lead us to develop alternative shipment
methods, which could disrupt our ability to receive raw materials, or shrp finished product and as a result our busrness and
results of operatlons may be harmed The ; Ape he

wer&t—tens—e-ﬁseme—ef—eﬂ%eusteﬂaers—’l:he-COVlD 19 pandemlc has resulted ina Wrdespread health Crisis and numerous dlsease

control measures being taken to limit its spread. The impact of the pandemic on our business has included or could in the future
include: ¢ disruptions to or restrictions on our ability to ensure the continuous manufacture and supply of our products and
services as a result of labor shortages and workforce disruptions , including insufficiency of our existing inventory levels and
temporary or permanent closures or reductions in operational capacity of our facilities or the facilities of our direct or indirect
supphers or customers, and any supply chain drsruptrons : y : avatle ;

g v v as-weH-o : ; » increases
in operatronal expenses and other costs related to requirements 1mplemented to mitigate the impact of the COVID- 19 pandemic;
¢ delays or limitations on the ability of our customers to perform or make timely payments; * reductions in short- and long- term
demand for our products or other disruptions in technology buying patterns; * adverse effects on economies and financial
markets globally or in various markets throughout the world, petentiatty-teading-which has led to a-protonged-economie
downturnor-, and could in the future, lead to, reductions in business and consumer spending, which have resulted or may
result in decreased net revenue, gross margins, or earnings and / or in increased expenses and difficulty in managing inventory
levels; « delays to and / or lengthening of our sales or development cycles or qualification activity; and * challenges for us, our
direct and 1nd1rect suppliers and our customers in obtarnlng ﬁnancrng due to turmoil in ﬁnancral markets There are many

response and measures taken by government authorltles around the world, and the response of the ﬁnanclal and
consumer markets to the pandemic in-amand related governmental measures. These impacts, individually effert-to-proteet
the-health-and-well-—being-ofour— or employees-in the aggregate , have had eustomers;supptters-and could have a material
and adverse effect on our bus1ness, results of operatlons and ﬁnanclal condition. Under any of the-these circumstances,

; ; o-the resumption signifieantnamber-of normal
bus1ness operatlons has delayed emp}eyees—workmg-refﬁete{y—&nd-'—etnh or been hampered by hngerlng managemeﬂt—team

-1-9—paﬁdem—te—eﬁ—ettr—0perat10ns drrect and 1nd1rect supphers partners —and customers The COVID 19 pandemlc may also
heighten other risks described in this Risk Factors section. We continually seek to make our cost structure and business
processes more efficient. We are focused on increasing workforce flexibility and scalability, and improving overall
competitiveness by leveraging our global capabilities, as well as external talent and skills, worldwide. Our strategy involves, to a
substantial degree, increasing revenue and exabytes volume while at the same time controlling expenses. Because of our vertical
design and manufacturing strategy, our operations have higher costs that are fixed or difficult to reduce in the short- term,
including our costs related to utilization of existing facilities and equipment. If we fail to forecast demand accurately or if there
is a partial or complete reduction in long- term demand for our products, we could be required to write off inventory, record
excess capacity charges , which could negatively impact our gross margin and our financial results. If we do not control our
manufacturing and operating expenses, our ability to compete in the marketplace may be impaired. In the past, activities to
reduce costs have included closures and transfers of facilities, significant personnel reductions, restructuring efforts , asset
write- offs and efforts to increase automation. Our restructuring efforts may not yield the intended benefits and may be
unsuccessful or disruptive to our business operations which may materially adversely affect our financial results. RISKS
ASSOCIATED WITH SUPPLY AND MANUFACTURING The cost, quality ;-and availability ard-sapply-of components,
subassemblies, certain equipment and raw materials used to manufacture our products and-key-eomponentstikerecording-media
andheads-are critical to our success. Particularly important for our products are components such as read / write heads,
substrates for recording media, ASICs, spindle motors, printed circuit boards, suspension assemblies and NAND flash memory.
Certain rare earth elements are also critical in the manufacture of our products. [n addition, the equipment we use to
manufacture our products and components is frequently custom made and comes from a few suppliers and the lead times
required to obtain manufacturing equipment can be significant. Our efforts to control our costs, including capital expenditures,
may also affect our ability to obtain or maintain such inputs and equipment, which could affect our ability to meet future
demand for our products. We rely on sole or a limited number of direct and indirect suppliers for some or all of these
components and rare earth elements that we do not manufacture, including substrates for recording media, read / write heads,




ASICs, spindle motors, printed circuit boards, suspension assemblies and NAND flash memory . Our options in supplier
selection in these cases are limited and the supplier- based technology has been and may continue to be single sourced
until wider adoption of the technology occurs and any necessary licenses become available . [n light of this small,
COHSOllddted suppller bdse if our supphels mcreased thelr pl‘lCQS as a result of mﬂatlonmy pressures from the current

%ebhﬂ&&&ew*sttppﬁefs—wet&d-faise—t-heiﬁpﬁees-aﬂd—rﬁve Could not pass these price increases to our customers, our opemtmﬂ

margin would decline +=we-. Also, many of such direct and indirect component suppliers are geographically concentrated,
making our supply chain more vulnerable to regional disruptions such as severe weather, the occurrence of local or
global health issues or pandemlcs, acts of terrorlsm, war and an unpredlctable geopohtlcal cllmate, which may have to

ees&y—aﬂd-pfe’v‘ide—us—wﬁ-h—a materlal lower rate of return on these product% ...... tlmeframe such fallure would have an impact
on the eur-ability-to-ramp-new produets-production , availability and transportation of may-many result-inatoss-efrevente
or-marketshare-if otr-eompetitors-didnotutitize-the-same-components and-were-notaffeeted-. We also often aim to lead the

market in new technology deployments and leverage unique and customized technology from single source suppliers who are

eculy adopters in the emerging market. If eﬂfepﬁeﬂs—m—stlppheﬁse{eeﬁeﬂ—m—t-hese—there eases-are -l-ﬂﬁrted-aﬂd-ﬂ&e-stl-pphef

; y v with-a-lower rate of return on these products 20 —Fuﬁ-heﬁrf—\x ¢ would likely
have to allocate the components we receive to LeItam of our ploducts and shlp less of othels d-ue—,whlch could reduce our

more of their required products from manufacturers e%wmpet—rter—that eltheI did not experience these shmtaﬂes or delays or
that made different allocations ;and ¢ we may be late in shipping products , and-causing potential customers to make
purchases from our competitors, thus causing our revenue and operating margin weutd-to decline. We cannot assure you that
we will be able to obtain critical components in a timely and economic manner. The industry is currently experiencing a
global shortage of semiconductors and other electronic components. [n addition, many frem-time-to-time;seme-of our
suppliers” manufacturing facilities are fully utilized.If they fail to invest in additional capacity or deliver components in the
required timeframe,such failure would have an #mpaeten. From time to time, we enter into long- term, non- cancelable
purchase commitments or make large up- front investments with certain suppliers in order to secure certain components or
technologies for the production of our products or to supplement our internal manufacturing capacity for certain components. In
fiscal year 2023, we cancelled purchase commitments with certain suppliers due to a change in forecasted demand and
incurred fees associated with such cancellation. [f our actual revenues in the future are lower than our projections or if
customer demand decreases significantly below our projections, we may not meet al-efour purchase commitments with these
suppliers. As a result, it is possible that our revenues will not be sufficient to recoup our up- front investments, in which case we
will have to shift output from our internal manufacturing facilities to these suppliers , resulting in higher internal
manufacturing costs, or make penalty- type payments under the terms of these contracts. Additionally, because our markets are
volatile, competitive and subject to rapid technology and price changes, we face inventory and other asset risks in the event we
do not fully utilize purchase commitments. I[f we cancel purchase commitments, arc unable to fully utilize our purchase
commitments or if we shift output from our internal manufacturing facilities in order to meet the commitments, our gross margin
and operating margin could be materially adversely impacted. Our products are highly complex and are designed to operate in



and form part of larger complex networks and storage systems. Our products may contain a defect or be perceived as containing
a defect by our customers as a result of improper use or maintenance. Lead times required to manufacture certain components
are significant, and a quality excursion may take significant time and resources to remediate. Defects in our products, third-
party components or in the networks and systems of which they form a part, directly or indirectly, have resulted in and may in
the future result in: ¢ increased costs and product delays until complex solution level interoperability issues are resolved; ¢ costs
associated with the remediation of any problems attributable to our products; ¢ loss of or delays in revenues; ¢ loss of customers;
« failure to achieve market acceptance and loss of market share; ¢ increased service and warranty costs; and * increased insurance
costs. Defects in our products could also result in legal actions by our customers for breach of warranty, property damage, injury
or death. Such legal actions, including but not limited to product liability claims could exceed the level of insurance coverage
that we have obtained. Any significant uninsured claims could significantly harm our financial condition. RISKS RELATED
TO HUMAN CAPITAL Our future performance depends to a significant degree upon the continued service of key members of
management as well as marketing, sales and product development personnel. We believe our future success will also depend in
large part upon our ability to attract, retain and further motivate highly skilled management, marketing, sales and product
development personnel. We have experienced intense competition for qualified and capable personnel, including in the U. S.,
Thailand, China, Singapore and Northern Ireland, and we cannot assure you that we will be able to retain our key employees or
that we will be successful in attracting, assimilating and retaining personnel in the future. Additionally, because a portion of our
key personnel’ s compensation is contingent upon the performance of our business, including through cash bonuses and equity
compensation, when the market price of our ordinary shares fluctuates or our results of operations or financial condition are
negatively impacted, we may be at a competitive disadvantage for retaining and hiring employees. The reductions in workforce
that result from our historical restructurings have also made and may continue to make it difficult for us to recruit and retain
personnel. Increased difficulty in accessing, recruiting or retaining personnel may lead to increased manufacturing and
employment compensation costs, which could adversely affect our results of operations. The loss of one or more of our key
personnel or the inability to hire and retain key personnel could have a material adverse effect on our business, results of
operations and financial condition. Many factors influence our reputation including the perception held by our customers,
suppliers, partners, shareholders, other key stakeholders ;-and the communities in which we operate . Our key customers’
satisfaction with the volume, quality and timeliness of our products is a material element of our market reputation, and
any damage to our key customer relationships could materially adversely affect our reputation . We face increasing
scrutiny related to environmental, social and governance activities. We risk damage to our reputation if we fail to act responsibly
in a number of areas, such as diversity and inclusion, environmental stewardship, sustainability, supply chain management,
climate change, workplace conduct s-and human rights . Further, despite our policies to the contrary, we may not be able to
control the conduct of every individual actor, and our employees and personnel may violate environmental, social or
governance standards or engage in other unethical conduct. These acts, or any accusation of such conduct, even if proven
to be false, could adversely impact the reputation of our business . Any harm to our reputation could impact employee
engagement and retention, our corporate culture ;-and the willingness of customers, suppliers y-and partners to do business with
us, Wthh could have a material adverse effect on our business, results of operatlon% and cash flows —Further;despite-our

F lNANCIAL PERF ORMANCE OR GENERAL ECONOMIC CONDITIONS ur business may not generate sufficient
cash...... of operations may be adversely affected. Changes in macroeconomic conditions may affect consumer and enterprise
spending, and as a result, our customers may postpone or cancel spending in response to volatility in credit and equity markets,
negative financial news and / or declines in income or asset values, all of which may have a material adverse effect on the
demand for our products and / or result in significant decreases in our product prices. Other factors that could have a material
adverse effect on demand for our products and on our financial condition and results of operations include inflation, slower
growth or recession, conditions in the labor market, healthcare costs, access to credit, consumer confidence and other
macroeconomic factors affecting consumer and business spending behavior. These changes could happen rapidly and we
may not be able to react qulckly to prevent or llmlt our losses or exposures. Macroeconomic developmentq such as the
W slowing global economies, trade disputes,
sanctlons, 1ncreaqed tariffs between the U S and China, Mexico and other countries, erthe withdrawal of the United
Kingdom from the EU adveree economic COl’ldlthl’N WorldWlde or resultingfromthe-COVID-—19-pandemie-and-cfforts of

P ; SOV pts-to stimulate or stabilize the economy have
and may contlnue to adversely nnpact our buqmesq -Fefe*amp-}e—srgm-ﬁeant—&gmﬁcant inflation and related increases in
interest rates, have negatively affected or-our areeession;-business in recent quarters and could continue in the near future
to negatively affect our business, operating results or financial condition or the markets in which we operate, which, in turn,
could adversely affect the price of our ordinary shares. A general weakening of, and related declining corporate confidence in,
the global economy or the curtailment in government or corporate spending could cause current or potential customers to reduce
their information technology (“ IT ”’) budgets or be unable to fund data storage systems-products , which could cause customers
to delay, decrease or cancel purchases of our products or cause customers to not te-pay us or to delay paying us for previously
purchased products and services. Fhe-we-eannot-fund-We are leveraged and require significant amounts of cash to service
our debt.Our business may not generate sufficient cash flows to enable us to meet our liquidity requirements, including

working capital, we—may—have—te—redﬂee-efde}ay—capltal expendltureq,product development effortq 1nvestmentq ,servnclng our
lndebtedness and other general corporate € ,




required to use a %ubﬁtantlal pomon of our Ca@h ﬂow from operatlon% to service pay—pfmei-pa-l—aﬁd—rﬁtefest—eﬁ—our debt thereby
reducing the availability of our cash flow to fund working capital,capital expenditures,product development efforts,strategic
acquisitions,investments and alliances and other general corporate requirements;* our substantial leverage increases our
vulnerability to economic downturns, deereased-decreases availability of capital -and may subject adverse-eompetitive-and
industry-eonditions-and-eould-plaee-us at-to a competitive disadvantage eompared-to-vis- a- vis those of our competitors that are

less leveraged;e our debt service obligations could limit our flexibility in planning for,or reacting to,changes in our business and

our industry,and could limit our ability to purste-other-business-opportunities;borrow mere-money-additional funds on
satlsfactory terms for operatlons or capltal to -m—t-he—fufufe—&nd—lmplement our busmeqs @trategles s-ourtevelof debtmay

fequﬁeﬂaeﬁts— and ¢ covenants in our debt instruments limit our ablhty to pay future d1V1dend§ or make other restricted payments
and investments ,which could restrict our ability to execute on our business strategy or react to the economic environment
.In addition, our ability to service our debt obligations and comply with debt covenants depends on our financial
performance.If we fail to meet our debt service obligations or fail to comply with debt covenants,or are unable to
modify,obtain a waiver,or cure a debt covenant on terms acceptable to us or at all,we could be in default of our debt
agreements and instruments.Such a default could result in an acceleration of other debt and may require us to change
capital allocation or engage in distressed debt transactions on terms unfavorable to us,which could have a material
negative impact on our financial performance,stock market price and operations.In the event that we need to refinance all
or a portion of our outstanding debt as it matures or incur additional debt to fund our operations,we may not be able to obtain
terms as favorable as the terms of our existing debt or refinance our existing debt or incur additional debt to fund our operations
at all.If prevailing interest rates or other factors result in higher interest rates upon refinancing,then the interest expense relating
to the refinanced debt would increase.Furthermore,if any rating agency changes our credit rating or outlook,our debt and equity
securities could be negatively affected,which could adversely affect our ability to refinance existing debt or raise additional
capital. We have numerous arrangements with financial institutions that subject us to counterparty default risks,including cash
and investment deposits,and foreign currency forward exchange contracts and other derivative instruments.As a result,we are
subject to the risk that the counterparty to one or more of these arrangements will,voluntarily or involuntarily,default on its
performance obligations.In times of market distress in particular,a counterparty may not comply with its contractual
commitments that could then lead to it defaulting on its obligations with little or no notice to us,thereby limiting our ability to
take action to lessen or cover our exposure.Additionally,our ability to mitigate our counterparty exposures could be limited by
the terms of the relevant agreements or because market conditions prevent us from taking effective action.If one of our
counterparties becomes insolvent or files for bankruptcy,our ability to recover any losses suffered as a result of that
counterparty' s default may be limited by the liquidity of the counterparty or the applicable laws governing the bankruptcy
proceedings.In the event of any such counterparty default,we could incur significant losses,which could have a material adverse
effeet-onrour-bustness;restlts-of-operations;-cffect on our business, results of operatlons, or financial condition.Further,our
customers could have reduced access to working capital due to global economic conditions,higher interest rates,reduced bank
lending resulting from contractions in the money supply or the deterioration in the customer’ s,or their bank’ s financial
condition or the inability to access other financing,which would increase our credit and non- payment risk,and could result in an
increase in our operating costs or a reduction in our revenue.Also,our customers outside of the United States are sometimes
allowed longer time periods for payment than our U.S.customers.This increases the risk of nonpayment due to the possibility
that the financial condition of particular customers may worsen during the course of the payment period.In addition,some of our
OEM customers have adopted a subcontractor model that requires us to contract directly with companies,such as original design
manufacturers,that provide manufacturing and fulfillment services to our OEM customers.Because these subcontractors are
generally not as well capitalized as our direct OEM customers, this subcontractor model exposes us to increased credit risks.Our
agreements with our OEM customers may not permit us to increase our product prices to alleviate this increased credit risk.Our
quarterly revenue and results of operations fluctuate,sometimes significantly,from period to period. These fluctuations,which we
expect to continue,have been and may continue to be precipitated by a variety of factors,including:* uncertainty in global
economic and pelitieal-eonditions-geopolitieal—-- political uneertainttes-conditions , and instability or war or adverse changes
in the level of economic activity in the major regions in which we do business; * pandemics , terrerismr-such as COVID- 19

, or other global nataral-disasters;publie-health issues that impact our operations as well as those of our customers and
Supphers, competitive pressures resulting in lower prices by our competitors which may shift demand away from our products;e
announcements of new products,services or technological innovations by us or our competitors,and delays or problems in our
introduction of new,more cost- effective products,the inability to achieve high production yields or delays in customer
qualification or initial product quality issues;* changes in customer demand or the purchasing patterns or behavior of our
customers;* application of new or revised industry standards;e disruptions in our supply chain,including increased costs or
adverse changes in availability of supplies of raw materials or components;* increased costs of electricity and / or other
eireumstanees-energy sources , on-freight and logistics costs or other materials or services necessary for the operation of
our business; * the impact of corporate restructuring activities that we have and may continue to engage in; * changes in
the demand for the computer systems and data storage products that contain our products; * unfavorable supply and
demand imbalances; * our high proportion of fixed costs, including manufacturing and research and development
expenses; ® any impairments in goodwill or other long- lived assets; * changes in tax laws, such as global tax



developments applicable to national-multinational and-businesses; the impact of trade barriers, such as import / export
duties and restrictions, sanctions, tariffs and quotas, imposed by the U. S. or other countries in which the Company
conducts business; ¢ the evolving legal and regulatory, economic, environmental and administrative climate in the
international eommeree-markets where the Company operates; and * adverse changes in the performance of our products.
As a result, we believe that quarter- to- quarter and year- over- year comparisons of our revenue and results of
operations may not be meaningful, and that these comparisons may not be and-- an accurate indicator of our future
performance. Our results of operations in er-one or more future quarters may fail to meet the global-ceonomy
expectations of investment research analysts or investors , which could materialty-cause an immediate and significant
decline i in our market value. Any cost reductlon 1n1t1at1ves that we undertake may not deliver the results we expect and

have resulted and may continue to result in workforce reduction and Consohdatlon of our 1eal estdte fac111t1es and our
manufacturing footprint.In addition,management will continue to evaluate our global footprint and cost structure,and additional
restructuring plans are expected to be formalized.As a result of our restructurings,we have experienced and may in the future
experience a loss of continuity,loss of accumulated knowledge,disruptions to our operations and inefficiency during transitional
periods. Additionalty-Any cost- cutting measures could impact employee retention.In addition , we cannot be sure that
any future cost reductions or global footprint eensettdatten-consolidations and-will deliver the results we expect, be
successful in reducing our overall expenses as we expect or that additional costs will not offset any such reductions or
global footprint consolidation. If our operating costs are higher than we expect or if we do not maintain adequate control
of our costs and expenses, our results of operations and-finanetal-eonditionrmay be adversely affected . Geopolitical
uncertainty, terrorism, instability or war, such as the military action against Ukraine launched by Russia, natural disasters,
public health issues and other business interruptions have caused and could cause damage or disruption to international
commerce and the global economy, and thus could have a strong negative effect on our business, our direct and indirect
suppliers, logistics providers, manufacturing vendors and customers. Our business operations are subject to interruption by
natural disasters such as floods and earthquakes, fires, power or water shortages, terrorist attacks, other hostile acts, labor
disputes, public health issues (such as the COVID- 19 pandemic) and related mitigation actions, and other events beyond our
control. Such events may decrease demand for our products, make it difficult or impossible for us to make and deliver products
to our customers or to receive components from our direct and indirect suppliers, and create delays and inefficiencies in our
supply chain. A significant natural disaster, such as an earthquake, fire, flood, or significant power outage could have an adverse
impact on our business, results of operations, and financial condition. The impact of climate change may increase these risks due
to changes in weather patterns, such as increases in storm intensity, sea- level rise ymeling-ofpermafrost-and temperature
extremes in areas where we or our suppliers and customers conduct business. We have a number of our employees and executive
officers located in the San Francisco Bay Area, a region known for seismic activity, wildfires and drought conditions, and in
Asia, near major earthquake faults known for seismic activity. To mitigate wildfire risk, electric utilities are deploying public
safety power shutoffs, which affects electricity reliability to our facilities and our communities. Many of our suppliers and

customers are also located i in areas Wlth r1sks of natural disasters. Fer—e*&mp%eﬁﬂ&ﬂy—e%etﬂkeeﬁrpeﬂerﬁ—supphefs—&re

major public health issues, 1nclud1ng pandemics, arise, we could be negatively affected by smngent employee travel restnctlons
additional limitations or cost increases in freight and other logistical services, governmental actions limiting the movement of
products or employees between regions, increases in or changes to data collection and reporting obligations, delays in
productlon r"lmp% of new products and disruptions in our operatlons dnd those of some of our key direct and 1nd1rect supphers

ﬁﬂ&neterl-eeﬁdrﬁeﬂ—eet&d—beﬁd-vefse}y—a-ffeeted—LEGAL REGULATORY AND (OMPLIANCE RISKS Our busmess is subject

to regulation under a wide variety of U. S. federal and state and non- U. S. laws, regulations and policies. Fhere-eanbene
assuranee-thatdaws-Laws , regulations and policies may wilnet-be-ehanged-- change in ways that will require us to modify our

business model and objectlves or dﬂect our returns on 1nvestments by restrlctlng existing acthltleS and product% subjectmg

d potentlal -fuﬁheikuncertamty 0f chanoes to global tax
laws 1nclud1ng global 1n1t1at1ves put forth by the Orgamzatlon for Economic Co- operation and Development (“ OECD
”) dnd tax laws in any jurisdiction in which we operate have had and may continue to have an effect on our business, corporate
structure, operations, sales, liquidity, capital requirements, effective tax rate, results of operations, and financial performance.
The member states of the European Union agreed to implement the OECD’ s Pillar Two framework, which imposes a



global corporate minimum tax rate of 15 %. Other countries may also adopt the Pillar Two framework. These changes
may materially increase the level of income tax on our U. S. and non- U. S. jurisdictions. Jurisdictions such as China,
Malaysia, Northern Ireland, Singapore and-, Thailand and the U. S., in which we have significant operating assets, and the
European Union each have exercised and continue to exercise significant influence over many aspects of their domestic
economies including, but not limited to, fair competition, tax practices, anti- corruption, anti- trust, data privacy, protection,
security and sovereignty, price controls and international trade , which have had and may continue to have an adverse effect
on our business operations and financial condition . Our business , particularly our Lyve products and related services, is
subject to state, federal, and international laws and regulations —Ielatma to ddtd pmdcy data ploteetlon and data secunty .

mvelving-matters-including security breach notification data- data
and-deletion, transfer data-aeeess;-and localization ﬂ%e—pfefeeﬁeﬁ—e-ﬁd&ta—aﬂd-s-ys{ems— Gemphaﬂee—wrth-Laws and

regulations relating to these -}a-ws—matters evolve frequently and thelr scope fegu-}a-&eﬂs—e&n—be—eﬂefeﬂs—aﬂd-hwe-mereased
and-may change through

results—Our-introduetionrof new leglslatlon, amendments to ex1st1ng leglslatlon and changes in 1nterpretat10n or
enforcement and may impose conflicting and inconsistent obligations. Any such changes, and any changes to our products
or services yehanges-to-our— or existingproduets-orserviees;or-the-manner in which our customers utilize them eur-produets-or
servtees-may result in new or enhanced costly compliance requirements er-and governmental or regulatory scrutiny thateeutd
adversely-affeet, may limit our ability to operate in certain jurisdictions eur— or to engage in certain business-and-finanetat
fes’d-l-ts—Dafa-pfwaey—aﬂd-datd processnng act1v1t1es, pfefeeﬁen—fegu-}a-&eﬁs—&}se—eeﬂfmﬂe—te-ehange—and may be-ineensistent

; tetio ; irig-require ehanges-us to modify our business

pIdCthES and p011c1es potentlally in J-mrt-rng—eu-r—a-bﬁ-rw—te-effehl materlal manner pfeduet—efsemee— 6'1“ﬂ‘taklﬂ'g—6tﬂ‘

eeﬂﬂefeta-l-commerclally reasonable att ip;-tt-may-
the-ability-to-provide-ourproduets-or-serviees;or-the-manner 1

states and countries has and may continue to subject us and our suppllels to stdte federal and international laws dnd Iegulatlons
governing protection of the environment, including those governing climate change, discharges of pollutants into the air and
water, the management and disposal of hazardous substances and wastes, the cleanup of contaminated sites, restrictions on the
presence of certain substances in electlomu products and the 1espons1b111ty f01 env 110nmentdlly safe dlsposal or recycling —We

dddlthl]dl or more stringent requirements are imposed on us and 0ur suppllers n the future we Could incur dddltlondl
operating costs and capital expenditures. If we fail to comply with applicable environmental laws, regulations, initiatives, or
standards of conduct, our customers may refuse to purchase our products and we could be subject to fines, penalties and possible
prohibition of sales of our products into one or more states or countries, liability to our customers and damage to our reputation,
which could result in a material adverse effect on our financial condition or results of operations. SEC-rules-require-As the laws
and regulations to which we are subject to continue to change and vary greatly from jurisdiction to jurisdiction,
comphance with such laws and regulatmns may be onerous, may create eertain-uncertainty d-tse}es*dfes—fegafdmg—t-he—use-e-f




at—a—reasenab}e—pﬂee— and may continue er—&t—&H—efafe—uﬁabee—to pass—t-lﬁeugh—a-ny—'mefeased» increase our eests— cost

From time to time, we have been and may continue to be involved in various legal regulatory or administrative 1nve§t1gat10n§
inquiries, negotiations or proceedings arising in the normal course of business. In-the-event-oftitigation-Litigation ;-and
government investigations or geveramental-other proceedings ywe-are subject to the-inherent risks and uncertainties that may

cause an outcome to differ materially from our expectatlons and may result tﬁet&eefﬁe&diffeﬁ&emet&expeef&&erts—}n—the

event-of-adverse-outeortes-in us being any v required to pay
substantial damages, fines or penalties and cease Certarn practrce% or actrvrtres and may harm our reputation and market
position, all of which could materially harm our business , results of operations and financial conditions . The costs
associated with litigation and government -mves-t—rg&t—teﬁs—proceedlngs can also be unpredictable depending on the complexity
and length of time devoted to such litigation or Hrvestigatienrproceeding . Litigation ;-and governmental investigations or
goverament-other proceedings may also divert the efforts and attention of our key personnel, which could also harm our
business. In addition, regulation or government scrutiny may impact the requirements for marketing our products and slow our
ability to introduce new products, resulting in an adverse impact on our business. Although we have implemented policies and
procedures designed to ensure compliance, there can be no assurance that our employees, contractors or agents will not violate
these or other applicable laws, rules and regulations to which we are and may be subject. Actual or perceived Vielations
violations of these laws and regulations could lead to significant penalties, restraints on our export or import privileges,
monetary fines, government investigations, disruption of our operating activities, damage to our reputation and corporate brand,
criminal proceedings and regulatory or other actions that could materially adversely affect our results of operations. The political
and media scrutiny surrounding a governmental investigation for the violation of such laws, even if an investigation does not
result in a finding of violation, could cause us significant expense and collateral consequences, including reputational harm, that
could have an adverse impact on our business, results of operations and financial condition. Due to the global nature of our
business, we are subject to import and export restrictions and regulations, including the Export Administration Regulations (¢
EAR ”) administered by the U. S. Department of Commerce Bepartment-’ s Bureau of Industry and Security (“ BIS ™) and the
trade and economic sanctions regulations administered by the U. S. Treasury Department’ s Office of Foreign Assets Control (*
OFAC ). We incorporate encryption technology into certain of our products and solutions. These encryption products and the
underlying technology may be exported outside of the United States only with export authorizations, including by license, a
license exception or other appropriate government authorizations, including the filing of an encryption registration. The U. S.,
through the BIS and OFAC, places restrictions on the sale or export of certain products and services to certain countries, persons
and entities, as well as for certain end- uses, such as military, military- intelligence and weapons of mass destruction end- uses.
The U. S. government also imposes sanctions through executive orders restricting U. S. companies from conducting business
activities with specified individuals and companies. Although we have controls and procedures to ensure compliance with all
applicable regulations and orders, we cannot predict whether changes in laws or regulations by the U. S., China or another
eountry-jurisdiction will affect our ability to sell our products and services to existing or new customers. Additionally, we
cannot ensure that our interpretation of relevant restrictions and regulations will be accepted in all cases by relevant regulatory
and enforcement authorities. On April 18, 2023, we entered into a Settlement Agreement with BIS (the “ Settlement
Agreement ) that resolves BIS’ allegations regarding our sales of hard disk drives to Huawei. We have also agreed to
complete three audits of our compliance with the license requirements of Section 734. 9 of the EAR. The Settlement
Agreement also includes a denial order that is suspended and will be waived five years after the date of the order issued
under the Settlement Agreement, provided that we have made full and timely payments under the Settlement Agreement
and timely completed the audit requirements. Despite our best efforts to comply with the terms of the Settlement
Agreement, failure to do so could result in significant penalties, including the loss of the suspension of the denial order
which would prohibit us from exporting our products subject to the EAR outside of the United States, and could have a
material adverse effect on our business, results of operations, financial condition and cash flows. Violators of any U. S.
export control and sanctions laws may be subject to significant penalties, which may include monetary fines, criminal
proceedings against them and their officers and employees, a denial of export privileges, and suspension or debarment from
selling products to the U. S. government. Moreover, the sanctions imposed by the U. S. government could be expanded in the
future. Our products could be shipped to these-targets-restricted end- users or for restricted end- uses by third parties, including
potentially our channel partners, despite our precautions. In addition, if our partners fail to obtain appropriate import, export or
re- export licenses or permits, we may also be adversely affected, through reputational harm as well as other negative
consequences including government investigations and penalties. A significant portion of our sales are to customers whieh-are
feeated-in Asia Pacific and in other geographies that have been the recent focus of reeent-changes in U. S. export control
policies. Any further limitation that impedes our ability to export or sell our products and services could materially adversely
affect our business, results of operations ane-, financial condition and cash flows . Other countries also regulate the import and
export of certain encryption and other technology, including import and export licensing requirements, and have enacted laws
that could limit our ability to sell or distribute our products and services or could limit our partners’ or customers’ ability to sell
or use our products and services in those countries, which could materially adversely affect our business, results of operations
and-, financial condition and cash flows . Violations of these regulations may result in significant penalties and fines . In our
Settlement Agreement with BIS, we agreed to pay a penalty of $ 300 million to resolve BIS’ allegations . Changes in our




products and services or future changes in export and import regulations may create delays in the introduction of our products
and services in those countries, prevent our customers from deploying our products and services globally or, in some cases,
prevent the export or import or sale of our products and services to certain countries, governments or persons altogether. From
time to time, various governmental agencies have proposed additional regulation of encryption technology, including the escrow
and government recovery of private encryption keys. Any change in export or import regulations, economic sanctions or related
legislation, increased export and import controls, or change in the countries, governments, persons or technologies targeted by
such regulations, in the countries where we operate could result in decreased use of our products and services by, or in our
decreased ability to export or sell our products and services to, new or existing customers, which could materially adversely
affect our business, results of operations and-, financial condition and cash flows . If we were ever found to have violated
applicable export control laws, we may be subject to ¥arters-penaltics avaitable-tnderthetaws;any-ofwhich could have a
material and adverse impact on our business, results of operations ane-, financial condition and cash flows . Even if we were
not found to have violated such laws, the political and media scrutiny surrounding any governmental investigation of us could
cause us significant expense and reputational harm. Such collateral consequences could have a material adverse impact on our
business, results of operations, financial condition and cash flows. We face uncertainty with regard to U. S. government trade
policy. Current U. S. government trade policy includes tariffs on certain non- U. S. goods, including information and
communication technology products. These measures may materially increase costs for goods imported into the United States.
This in turn could require us to materially increase prices to our customers which may reduce demand, or, if we are unable to
increase prices to adequately address any tariffs, quotas or duties, could lower our margin on products sold and negatively
impact our financial performance. Changes in U. S. trade policy have resulted in, and could result in more, U. S. trading
partners adopting responsive trade policies, including imposition of increased tariffs, quotas or duties. Such policies could make
it more difficult or costly for us to export our products to those countries, therefore negatively impacting our financial
performance. We rely on a combination of patent, trademark, copyright and trade secret laws, confidentiality agreements,
security measures and licensing arrangements to protect our intellectual property rights. In the past, we have been involved in
significant and expensive disputes regarding our intellectual property rights and those of others, including claims that we may be
infringing patents, trademarks and other intellectual property rights of third parties. We expect that we will be involved in
similar disputes in the future. There can be no assurance that: « any of our existing patents will continue to be held valid, if
challenged; * patents will be issued for any of our pending applications; « any claims allowed from existing or pending patents
will have sufficient scope or strength to protect us; ¢ our patents will be issued in the primary countries where our products are
sold in order to protect our rights and potential commercial advantage;  we will be able to protect our trade secrets and other
proprietary information through confidentiality agreements with our customers, suppliers and employees and through other
security measures; and ¢ others will not gain access to our trade secrets. In addition, our competitors may be able to design their
products around our patents and other proprietary rights. Enforcement of our rights often requires litigation. If we bring a patent
infringement action and are not successful, our competitors would be able to use similar technology to compete with us.
Moreover, the defendant in such an action may successfully countersue us for infringement of their patents or assert a
counterclaim that our patents are invalid or unenforceable. Furthermore, we have significant operations and sales in countries
where intellectual property laws and enforcement policies are often less developed, less stringent or more difficult to enforce
than in the United States. Therefore, we cannot be certain that we will be able to protect our intellectual property rights in
jurisdictions outside the United States. We are subject from time- to- time to legal proceedings and claims, including claims of
alleged infringement of the patents, trademarks and other intellectual property rights of third parties by us, or our customers, in
connection with the use of our products. Intellectual property litigation can be expensive and time- consuming, regardless of the
merits of any claim, and could divert our management’ s attention from operating our business. In addition, intellectual property
lawsuits are subject to inherent uncertainties due to the complexity of the technical issues involved, which may cause actual
results to differ materially from our expectations. Some of the actions that we face from time- to- time seek injunctions against
the sale of our products and / or substantial monetary damages, which, if granted or awarded, could materially harm our
business, financial condition and operating results. We cannot be certain that our products do not and will not infringe issued
patents or other intellectual property rights of others. We may not be aware of currently filed patent applications that relate to our
products or technology. If patents are later issued on these applications, we may be liable for infringement. If our products were
found to infringe the intellectual property rights of others, we could be required to pay substantial damages, cease the
manufacture, use and sale of infringing products in one or more geographic locations, expend significant resources to develop
non- infringing technology, discontinue the use of specific processes or obtain licenses to the technology infringed. We might
not be able to obtain the necessary licenses on acceptable terms, or at all, or be able to reengineer our products successfully to
avoid infringement. Any of the foregoing could cause us to incur significant costs and prevent us from selling our products,
which could adversely affect our results of operations and financial condition. See “ Item 8. Financial Statements and
Supplementary Data — Note 14. Legal, Environmental and Other Contingencies ” contained in this report for a description of
pending intellectual property proceedings. Some of our business and some of our products rely on or include software licensed
from third parties, including open source licenses. We may not be able to obtain or continue to obtain licenses from these third
parties at all or on reasonable terms, or such third parties may demand cross- licenses to our intellectual property. Third- party
components and technology may become obsolete, defective or incompatible with future versions of our products or services, or
our relationship with the third party may deteriorate, or our agreements may expire or be terminated. We may face legal or
business disputes with licensors that may threaten or lead to the disruption of inbound licensing relationships. In order to remain
in compliance with the terms of our licenses, we monitor and manage our use of third- party software, including both proprietary
and open source license terms to avoid subjecting our products and services to conditions we do not intend, such as the licensing
or public disclosure of our intellectual property without compensation or on undesirable terms. The terms of many open source



licenses have not been interpreted by U. S. courts, and these licenses could be construed in a way that could impose
unanticipated conditions or restrictions on our ability to commercialize our products or services. Additionally, some of these
licenses may not be available to us in the future on terms that are acceptable or that allow our product offerings to remain
competitive. Our inability to obtain licenses or rights on favorable terms could have a material effect on our business, financial
condition, results of operations and cash flow, including if we are required to take remedial action that may divert resources
away from our development efforts. In addition, we also rely upon third- party hosted infrastructure partners globally to serve
customers and operate certain aspects of our business or services. Any disruption of or interference at our hosted infrastructure
partners would impact our operations and our business could be adv ersely 1mpacted RISKS RELATED TO INFORMATION
TECHNOLOGY DATA AND NFORMATION SECURITY W v

ettstemers—e%abeﬂt—us—efet-her—t-lﬂrd-paﬁies—(hl operatlons are dependent upon our ab111ty to p10tect our dlutdl mtrastructure

and data. We manage and store various proprietary information and sensitive or confidential data relating to our operations, as
well as to our customers, suppliers, employees and other third parties, and we swH-store subscribers’ data on our edge- to- cloud
mass storage platform. As our operations become more automated and increasingly interdependent and our edge- to- cloud mass
storage platform service grows, our exposure to the risks posed by storage, transfer, and maintenance of data, such as damage,
corruption, loss e, unavailability ef, er-damage-to-unauthorized acquisition and other proceeding . and other security risks
to-, including risks of distributions to our platform or security breaches and incidents 1mpact1ng our dlgltal
infrastructure and data, will continue to increase. Despite W pArty—v 6 p ata
us-and-they— the face-simiarrisks—Fhe-measures we and our vendors have—hﬁp-len‘rented-put in place designed to seetire
protect our computer equipment and data belonging-to-us-, our customers, suppliers, employees or other third parties , the
digital infrastructure and data have been and may continue to be vulnerable to phishing, employee or contractor error,
hacking, cyberattacks, ransomware and other eyberattaeks-malware , malfeasance, system error or other irregularities or
incidents, including from attacks or breaches and incidents erattaeks-at third party vendors we utilize . In addition , and-the
measures we take may not be sufficient for all eventualities. W-e-There have been and may continue to be s1gn1ﬁcant supply

chain attacks, and we cannot ensufe—guarantee t hat our any-hmitation—of—liabilityprovistonstoeur—- or our suppliers’ or
party-vendors aﬂd—seﬁtee—pfeﬂders— systems, networks, or othel

scope and complex1ty over time —Beeause—due to the development and deployment of 1ncreas1ngly advanced tools and
techmques We and ﬂsed-te-ebt&rn—&naut-heﬂzed-aeeess—erour vendors to-sab ;
G we-may be unable to anticipate or prevent these teehmques—attacks and
other threats, react in a timely manner, or te—nnplement adequate preventative—- preventive measures —Althetgh-, and we
take-steps-to-proteetagainstand they may face delays in deteet-detection sueh-attempts;-our— or effertsremediation of, or
other responses to, security breaches and other security- related incidents. The costs to eliminate or address security
problems and security vulnerabilities before or after a security breach or incident may be significant. Certain legacy
information technology (“ IT ”) systems may not be eas1ly remediated, and our dlsaster recovery planning may not be
sufficient for all eventualities 0 . Our remediation In-additten;
soephistieated-hardware-and eper&ﬁﬂg—s-ystem—se-ft-w&re-other aspects of our efforts to address any attack, compromise,
breach or incident may not be successful and applieations-that-could result in interruptions, delays or cessation of service.
Security breaches or incidents and unauthorized access to, or loss, corruption, unavailability, or processing of data we
produee-and or-our preetre-from-vendors maintain or otherwise process has exposed us and could expose us, our vendors
and customers or other third partics mayeontain-defeetsirdesign-to a risk of loss or manufaeture-misuse of this data. Any
actual or perceived breach incident could result in litigation or governmental investigations , inetading~-bugs>fines,
penalties, indemnity obligations and other probtems-potential liability and costs for us, materially damage our brand,
cause us to lose existing or potential customers, impede critical functions or otherwise materially harm our business,
results of operations and financial condition. Additionally, defending against claims, litigation or regulatory inquiries or
proceedings relating to any security breach or other security incident, regardless of merit, could be costly and divert
attention of key personnel. We cannot ensure that eould-unexpeetedly-interfere-any provisions in our contracts with

customers ﬂ%e—eper&ﬁen—e-ﬁt-he—systena—efetne or others relatlng semees—We—h&ve—been—and—er—lﬂeel—yeentmﬂe—to

maintain that is mtended to address certain data secunty risks may be insufficient to cover all types of Clanns or losses that may
arise y-and suel-insaranee-has been increasing in price over time. We cannot be certain that insurance coverage will continue to



going-forward—Consequently;we-are in the proce%% of 1mplement1ng, and W111 continue to invest in and implement,

modifications and upgrades to our IT systems and procedures, including making changes to legacy systems or acquiring new
systems with new functionality, and building new policies, procedures, training programs and monitoring tools. We are engaged
in a multi- year implementation of a new global enterprise resource planning system (“ ERP ”) which requires significant
investment of human and financial resources. The ERP is designed to efficiently maintain our financial records and provide
information important to the operation of our business to our management team. In implementing the ERP, we may experience
significant increases to inherent costs and risks associated with changing and acquiring these systems, policies, procedures and
monitoring tools, including capital expenditures, additional operating expenses, demands on management time and other risks
and costs of delays or difficulties in transitioning to or integrating new systems policies, procedures or monitoring tools into our
current systems. Any significant disruption or deficiency in the design and implementation of the ERP may adversely affect our
ability to process orders, ship product, send invoices and track payments, fulfill contractual obligations, maintain effective
disclosure controls and internal control over financial reporting or otherwise operate our business. These implementations,
modifications and upgrades may not result in productivity improvements at a level that outweighs the costs of implementation,
or at all. In addition, difficulties with implementing new technology systems, such as ERP, delays in our timeline for planned
improvements, significant system failures or our inability to successfully modify our IT systems, policies, procedures or
monitoring tools to respond to changes in our business needs in the past have caused and in the future may cause disruptions in
our business operations, increase data-security risks, and may have a material adverse effect on our business, financial condition
and results of operations. RISKS RELATED TO OWNING OUR ORDINARY SHARES The market price of our ordinary
shares has fluctuated and may continue to fluctuate or decline significantly in response to various factors some of which are
beyond our control, including: ¢ general stock market conditions, or general uncertainty in stock market conditions due to global
economic conditions and negative financial news unrelated to our business or industry, including the impact of the COVID- 19
pandemic; ¢ the timing and amount of or the discontinuance of our share repurchases; ¢ actual or anticipated variations in our
results of operations; * announcements of innovations, new products, significant contracts, acquisitions, or significant price
reductions by us or our competitors, including those competitors who offer alternative storage technology solutions; ¢ our failure
to meet our guidance or the performance estimates of investment research analysts, or changes in financial estimates by
investment research analysts; ¢ significant announcements by or changes in financial condition of a large customer; ¢ the ability
of our customers to procure necessary components which may impact their demand or timing of their demand for our products,
especially during a period of persistent supply chain shortages; * reduction in demand from our key customers due to
macroeconomic conditions that reduce cloud, enterprlse or consumer spendmg, J actual or pelcelved @ecurlty breache% or
incidents or security vulnerabilities 8 G
elimate-ehange-; * actual or anticipated Changes in the credit ratlngs of our mdebtednei% by ratlng agencies; and * the qale of our
ordinary shares held by certain equity investors or members of management. In addition, in the past, following periods of
decline in the market price of a company’ s securities, class action lawsuits have often been pursued against that company. If
similar litigation were pursued against us, it could result in substantial costs and a diversion of management’ s attention and
resources, which could materially adversely affect our results of operations, financial condition and liquidity. Although
historically we have announced regular cash dividend payments and a share repurchase program, we are under no obligation to
pay cash dividends to our shareholders in the future at historical levels or at all or to repurchase our ordinary shares at any
particular price or at all. The declaration and payment of any future dividends is at the discretion of our Board of Directors. Our
previously announced share repurchase program may-be-suspended-or-diseontinted-at-any-time-was paused in the December
2022 quarter, remained paused through the end of fiscal year 2023 and there are no assurances as to if and when the
program will resume . Our payment of quarterly cash dividends and the repurchase of our ordinary shares pursuant to our share
repurchase program are subject to, among other things, our financial position and results of operations, distributable reserves,
available cash and cash flow, capital and regulatory requirements, market and economic conditions, our ordinary share price and
other factors. Any reduction or discontinuance by us of the payment of quarterly cash dividends or the repurchase of our
ordinary shares pursuant to our share repurchase program could cause the market price of our ordinary shares to decline




significantly. Moreover, in the event our payment of quarterly cash dividends or repurchases of our ordinary shares are reduced
or discontinued, our failure to resume such activities at historical levels could result in a persistent lower market valuation of our
ordinary shares.



