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Investing	in	our	securities	involves	a	high	degree	of	risk.	You	should	carefully	consider	the	following	factors	risks	and
uncertainties	described	below	,	together	with	all	of	the	other	information	included	in	this	report,	including	under	the
headings	“	Management’	s	Discussion	and	Analysis	of	Financial	Condition	and	Results	of	Operations	”	and	“	Business	”
and	the	consolidated	financial	statements	and	the	related	notes	included	elsewhere	in	evaluating	our	company	this	report,
before	making	and	-	an	investment	decision.	The	risks	and	uncertainties	described	below	are	not	the	only	ones	we	face.
Additional	risks	and	uncertainties	that	we	are	unaware	of,	or	that	we	currently	believe	are	not	material,	may	also
become	important	factors	that	materially	and	adversely	affect	our	business.	If	any	of	the	following	risks	actually	occurs,
our	business	operations,	financial	condition,	operating	results,	and	prospects	could	be	materially	and	adversely	affected.
The	market	price	of	our	securities	could	decline	due	to	the	materialization	of	these	or	any	other	risks,	and	you	could	lose
part	or	all	of	your	investment.	Summary	of	Risk	Factors	Risks	Related	to	Our	Markets	Industry	and	Customers	Business	•
We	currently	depend	on	our	solutions	for	the	IoT,	Enterprise	PC,	and	Automotive	and	mobile	Mobile	product	applications
markets	for	a	substantial	portion	of	our	revenue,	and	any	downturn	in	sales	of	these	products	would	adversely	affect	our
business,	revenue,	operating	results,	and	financial	condition.	•	In	many	of	the	markets	in	which	we	compete,	we	depend	on
winning	selection	processes,	and	failure	to	be	selected	could	adversely	affect	our	business	in	those	market	segments.	•	We
rely	on	OEMs	and	ODMs	to	design	our	products	into	their	end	products.	•	A	significant	portion	of	our	sales	comes	from
one	or	more	large	customers,	the	loss	of	which	could	harm	our	business,	financial	condition,	and	operating	results.	•	We
face	risks	related	to	recessions,	inflation,	stagflation	and	other	macroeconomic	conditions.	•	We	are	exposed	to	industry
downturns	and	cyclicality	in	our	target	markets	that	may	result	in	fluctuations	in	our	operating	results.	•	We	face
intense	competition	that	could	result	in	our	losing	or	failing	to	gain	market	share	and	suffering	reduced	revenue.	•	We
cannot	assure	you	that	our	product	solutions	for	new	markets	will	be	successful	or	that	we	will	be	able	to	continue	to
generate	significant	revenue	from	these	markets.	•	If	we	fail	to	maintain	and	build	relationships	with	our	customers,	or
our	customers’	products	that	utilize	our	solutions	do	not	gain	widespread	market	acceptance,	our	revenue	may	stagnate
or	decline.	•	Our	gross	margin	and	results	of	operations	may	be	adversely	affected	in	the	future	by	a	number	of	factors,
including	decreases	in	our	average	selling	prices	of	products	over	time,	shifts	in	our	product	mix,	or	price	increases	of
certain	components	or	third-	party	services	due	to	inflation,	supply	chain	constraints,	or	other	reasons.	•	We	are	subject
to	order	and	shipment	uncertainties.	If	we	are	unable	to	accurately	predict	customer	demand,	we	may	hold	excess	or
obsolete	inventory,	which	would	reduce	our	gross	margin.	Conversely,	we	may	have	insufficient	inventory	or	be	unable
to	obtain	the	supplies	or	contract	manufacturing	capacity	to	meet	that	demand,	which	would	result	in	lost	revenue
opportunities	and	potential	loss	of	market	share	as	well	as	damaged	customer	relationships.	•	If	we	fail	to	manage	our
growth	effectively,	our	infrastructure,	management,	and	resources	could	be	strained,	our	ability	to	effectively	manage
our	business	could	be	diminished,	and	our	operating	results	could	suffer.	Risks	Related	to	Our	Supply	Chain	•	We
depend	on	third	parties	to	maintain	satisfactory	manufacturing	yields	and	delivery	schedules,	and	their	inability	to	do	so
could	increase	our	costs,	disrupt	our	supply	chain,	and	result	in	our	inability	to	deliver	our	products,	which	would
adversely	affect	our	operating	results.	•	Shortages	of	components	and	materials	may	delay	or	reduce	our	sales	and
increase	our	costs,	thereby	harming	our	operating	results.	Risks	Related	to	Product	Development	•	We	are	subject	to
lengthy	development	periods	and	product	acceptance	cycles,	which	can	result	in	development	and	engineering	costs
without	any	future	revenue.	•	Failures	in	our	solutions,	or	in	our	customers’	products,	including	resulting	from	security
vulnerabilities,	defects	or	errors,	could	harm	our	business.	Risks	Related	to	International	Sales	and	Operations	•
Changes	to	import,	export	and	economic	sanction	laws	may	expose	us	to	liability,	increase	our	costs	and	adversely	affect
our	operating	results.	•	Changes	to	international	trade	policy	and	rising	concerns	of	international	tariffs,	including
tariffs	applied	to	goods	traded	between	the	U.	S.	and	China,	could	materially	and	adversely	affect	our	business	and
results	of	operations.	Risks	Related	to	Our	Employees	•	We	depend	on	key	personnel	who	would	be	difficult	to	replace,
and	our	business	will	likely	be	harmed	if	we	lose	their	services	or	cannot	hire	additional	qualified	personnel.	Risks
Related	to	Our	Intellectual	Property	•	Our	ability	to	compete	successfully	and	continue	growing	as	a	company	depends
on	our	ability	to	adequately	protect	our	proprietary	technology	and	confidential	information.	Risks	Related	to
Acquisitions	•	Any	acquisitions	that	we	undertake	could	be	difficult	to	integrate,	disrupt	our	business,	dilute	stockholder
value,	and	harm	our	operating	results.	Risks	Factors	Related	to	Our	Indebtedness	•	Our	indebtedness	could	adversely
affect	our	financial	condition	or	operating	flexibility	and	prevent	us	from	fulfilling	our	obligations	outstanding	under
our	credit	agreement,	our	4.	000	%	senior	notes	due	2029,	or	the	Senior	Notes,	and	other	indebtedness	we	may	incur
from	time-	to-	time.	General	Risk	Factors	•	Our	business	is	dependent	upon	the	proper	functioning	of	our	internal
business	processes	and	information	systems	and	modification	or	interruption	of	such	systems	may	disrupt	our	business.	•
We	face	risks	associated	with	security	breaches	or	cyberattacks.	•	If	tax	laws	change	in	the	jurisdictions	in	which	we	do
business	or	if	we	receive	a	material	tax	assessment	in	connection	with	an	examination	of	our	income	tax	returns,	our
consolidated	financial	position,	results	of	operations	and	cash	flows	could	be	adversely	affected.	•	Our	effective	tax	rate
may	be	volatile	from	period	to	period	and	impact	our	net	income.	•	We	are	subject	to	governmental	laws,	regulations	and
other	legal	obligations	related	to	privacy	and	data	protection.	•	The	market	price	of	our	common	stock	has	been	and
may	continue	to	be	volatile.	We	currently	depend	on	our	solutions	for	the	Core	IoT,	Enterprise	PC,	and	Automotive	and



mobile	Mobile	product	applications	markets	for	a	substantial	portion	of	our	revenue.	Any	downturn	in	sales	of	our	products	into
any	of	these	markets	would	adversely	affect	our	business,	revenue,	operating	results,	and	financial	condition.	Similarly,	a
softening	of	demand	in	any	of	these	markets,	or	a	slowdown	of	growth	in	any	of	these	markets	because	of	changes	in	customer
preferences,	the	emergence	of	applications	not	including	our	solutions,	or	other	factors	would	cause	our	business,	operating
results,	and	financial	position	to	suffer.	A	Our	future	revenue	growth,	if	any,	will	depend	in	part	on	our	ability	to	further
penetrate	into,	and	expand	beyond,	these	markets.	Demand	in	these	markets	fluctuates	significantly,	driven	by
consumer	spending,	consumer	preferences,	the	development	of	new	technologies	and	prevailing	economic	conditions.	We
cannot	provide	any	assurance	that	our	customers’	products	which	incorporate	our	solutions	will	be	successful	and	such
products	may	experience	price	erosion	or	other	competitive	factors	that	affect	the	price	customers	are	willing	to	pay	us.
Each	of	these	markets	presents	distinct	and	substantial	risks.	If	any	of	these	markets	do	not	develop	as	we	currently
anticipate,	or	if	we	are	unable	to	penetrate	them	successfully,	it	could	materially	and	adversely	affect	our	revenue	and
revenue	growth	rate,	if	any.	One	of	our	business	strategies	is	to	participate	in	and	win	competitive	bid	selection	processes
to	develop	products	for	use	in	our	customers’	products.	These	selection	processes	can	be	lengthy	and	require	us	to	incur
significant	portion	design	and	development	expenditures,	with	no	guarantee	of	winning	a	contract	our	-	or	sales	comes
from	generating	revenue.	Failure	to	win	new	design	projects	and	delays	in	developing	new	products	with	anticipated
technological	advances	or	in	commencing	volume	shipments	of	these	products	may	have	an	adverse	effect	one	-	on	or	our
more	business.	This	risk	is	particularly	pronounced	in	markets	where	there	large	--	are	only	a	few	potential	customers
and	in	the	Automotive	market	,	where,	due	to	the	longer	design	cycles	involved,	failure	to	win	a	design-	in	could	prevent
access	to	a	customer	for	several	years.	Our	failure	to	win	a	sufficient	number	of	the	these	loss	bids	could	result	in	reduced
revenue	and	hurt	our	competitive	position	in	future	selection	processes	because	we	may	not	be	perceived	as	being	a
technology	or	industry	leader,	each	of	which	could	harm	have	a	material	adverse	effect	on	our	business,	financial	condition
,	and	results	of	operations.	Our	products	are	not	sold	directly	to	the	end	user	but	are	components	or	subsystems	of	other
products.	As	a	result,	we	rely	on	OEMs	and	ODMs	to	select	our	products	from	among	alternative	offerings	to	be
designed	into	their	equipment.	Without	these	“	design	wins,	”	we	would	have	difficulty	selling	our	products.	If	a
customer	designs	another	supplier’	s	product	into	one	of	its	product	platforms,	it	is	more	difficult	for	us	to	achieve
future	design	wins	with	that	platform	because	changing	suppliers	involves	significant	cost,	time,	effort,	and	risk	on	the
part	of	that	customer.	Also,	achieving	a	design	win	with	a	customer	does	not	ensure	that	we	will	receive	revenue	from
that	customer.	Even	after	a	design	win,	the	customer	is	not	obligated	to	purchase	our	products	and	can	choose	at	any
time	to	reduce	or	cease	use	of	our	products,	for	example,	if	its	own	products	are	not	commercially	successful,	or	for	any
other	reason.	We	may	not	continue	to	achieve	design	wins	or	to	convert	design	wins	into	actual	sales,	and	failure	to	do	so
could	materially	and	adversely	affect	our	operating	results	.	Furthermore,	as	a	result	of	our	lengthy	product	development
and	sales	cycle,	we	may	incur	significant	research	and	development	expenses,	and	selling,	general,	and	administrative
expenses,	without	generating	the	anticipated	revenue	associated	with	these	products	.	Historically,	we	have	relied	on	a
limited	number	of	customers	for	a	substantial	portion	of	our	total	revenue.	If	we	lost	key	customers,	or	if	key	customers	reduced
or	stopped	placing	orders	for	our	high-	volume	products,	our	financial	results	could	be	adversely	affected.	Sales	to	one	direct
customer	accounted	for	10	12	%	or	more	of	our	net	revenue	in	fiscal	2023	2024	.	During	fiscal	2023	2024	,	we	had	five	one
OEM	customers	-	customer	that	integrated	our	products	into	their	products	representing	11	approximately	37	%	of	our	revenue;
we	sold	to	these	customers	primarily	indirectly	through	multiple	distributors.	Significant	reductions	in	sales	to	our	largest
customers,	the	loss	of	other	major	customers,	or	a	general	decrease	in	demand	for	our	products	within	a	short	period	of	time
could	adversely	affect	our	revenue,	financial	condition,	and	business.	We	sell	to	contract	manufacturers	that	serve	our	OEM
customers.	Any	material	delay,	cancellation,	or	reduction	of	orders	from	any	one	or	more	of	these	contract	manufacturers	or	the
OEMs	they	serve	could	harm	our	business,	financial	condition,	and	operating	results.	The	adverse	effect	could	be	more
substantial	if	our	other	customers	do	not	increase	their	orders	or	if	we	are	unsuccessful	in	generating	orders	for	our	solutions
with	new	customers.	Many	of	these	contract	manufacturers	sell	to	the	same	OEMs,	and	therefore	our	concentration	with	certain
OEMs	may	be	higher	than	with	any	individual	contract	manufacturer.	Concentration	in	our	customer	base	may	make
fluctuations	in	revenue	and	earnings	more	severe	and	make	business	planning	more	difficult.	We	face	risks	related	If	we	are
unable	to	recessions	increase	the	number	of	large	customers	in	key	markets	,	inflation	then	our	operating	results	in	the
foreseeable	future	would	be	expected	to	continue	to	depend	on	sales	to	a	relatively	small	number	of	customers	,	stagflation
and	as	well	as	the	ability	of	these	customers	to	sell	products	that	incorporate	our	solutions.	In	the	future,	these	customers
may	decide	not	to	purchase	our	products	at	all,	purchase	fewer	products	than	they	did	in	the	past,	or	alter	their
purchasing	patterns	in	some	other	macroeconomic	conditions	way,	including,	without	limitation,	because	we	do	not	have
long-	term	product	purchase	commitments	from	our	customers,	technological	changes	could	lead	to	substantial	volatility
based	on	product	transitions,	customers	may	purchase	similar	products	from	our	competitors	or	develop	their	own
solutions,	become	subject	to	severe	business	disruptions	or	trade	restrictions	or	tariffs	(particularly	in	jurisdictions	such
as	China).	Customer	demand	for	our	products	may	be	impacted	by	weak	macroeconomic	conditions,	inflation,	stagflation,
recessionary	or	lower-	growth	environments,	rising	interest	rates,	equity	market	volatility	or	other	negative	economic	factors	in
the	U.	S.	or	other	nations.	For	example,	under	these	conditions	or	expectation	of	such	conditions,	our	customers	may	cancel
orders,	delay	purchasing	decisions	or	reduce	their	use	of	our	services.	In	addition,	these	economic	conditions	could	result	in
higher	inventory	levels	and	the	possibility	of	resulting	excess	capacity	charges	from	our	manufacturing	partners	if	we	need	to
slow	production	to	reduce	inventory	levels.	Further,	in	the	event	of	a	recession	or	threat	of	a	recession,	our	manufacturing
partners,	suppliers,	distributors,	and	other	third-	party	partners	may	suffer	their	own	financial	and	economic	challenges,	and	as	a
result	they	may	demand	pricing	accommodations,	delay	payment,	or	become	insolvent,	which	could	harm	our	ability	to	meet
our	customer	demands	or	collect	revenue	or	otherwise	harm	our	business	.	Our	products	are	incorporated	in	numerous



consumer	devices,	and	demand	for	such	products	is	ultimately	driven	by	consumer	demand	for	products	such	as
smartphones,	tablets,	notebook	computers,	automobiles	and	virtual	reality	products.	Many	of	these	purchases	are
discretionary.	Global	economic	volatility	and	economic	volatility	in	the	specific	markets	in	which	the	devices	that
incorporate	our	products	are	ultimately	sold,	including	the	impacts	of	high	rates	of	inflation	and	a	potential	recession,
can	cause	extreme	difficulties	for	our	customers	and	third-	party	vendors	in	accurately	forecasting	and	planning	future
business	activities.	If	our	costs	become	subject	to	significant	inflationary	pressures,	we	may	not	be	able	to	fully	offset
such	higher	costs	with	increased	revenues	.	Similarly,	disruptions	in	financial	and	/	or	credit	markets	may	impact	our	ability	to
manage	normal	commercial	relationships	with	our	manufacturing	partners,	customers,	suppliers	and	creditors	and	might	prevent
us	from	accessing	preferred	sources	of	liquidity	,	and	causing	our	borrowing	costs	to	potentially	increase.	Thus,	if	general
macroeconomic	conditions,	conditions	in	the	semiconductor	industry,	or	conditions	in	our	customer	end	markets	continue	to
deteriorate	or	experience	a	sustained	period	of	weakness	or	slower	growth,	our	business	and	financial	results	could	be	materially
and	adversely	affected.	In	addition,	we	are	subject	to	risk	from	inflation	and	increasing	market	prices	of	certain	components	and
supplies,	which	are	incorporated	into	our	end	products	or	used	by	our	manufacturing	partners	or	suppliers	to	manufacture	our
end	products.	These	components	and	supplies	have,	from	time-	to-	time,	become	restricted.	Additionally,	general	market	factors
and	conditions	have	in	the	past,	and	may	in	the	future,	affect	pricing	of	such	components	and	supplies	(such	as	inflation	or
supply	chain	constraints).	See	also,	“	Our	gross	margin	and	results	of	operations	may	be	adversely	affected	in	the	future	by	a
number	of	factors,	including	decreases	in	our	average	selling	prices	of	products	over	time,	shifts	in	our	product	mix,	or	price
increases	of	certain	components	or	third-	party	services	due	to	inflation,	supply	chain	constraints,	or	for	other	reasons.	”	We	are
exposed	to	industry	downturns	and	cyclicality	in	our	target	markets	that	may	result	in	fluctuations	in	our	operating	results.	The
consumer	electronics	industry	has	experienced	significant	economic	downturns	at	various	times.	These	downturns	are
characterized	by	diminished	product	demand,	accelerated	erosion	of	average	selling	prices,	production	overcapacity,	and
increased	inventory	and	credit	risk.	In	addition,	the	consumer	electronics	industry	is	cyclical	in	nature	due	to	constant	and
rapid	technological	change,	rapid	product	obsolescence	and	price	erosion,	evolving	standards,	short	product	life	cycles
and	wide	fluctuations	in	product	supply	and	demand	.	We	seek	to	reduce	our	exposure	to	industry	downturns	and	cyclicality
by	providing	design	and	production	services	for	leading	companies	in	rapidly	expanding	industry	segments.	We	may,	however,
experience	substantial	period-	to-	period	fluctuations	in	future	operating	results	because	of	general	industry	conditions	or	events
occurring	in	the	general	economy.	We	cannot	assure	you	predict	the	timing,	strength,	or	duration	of	any	industry	slowdown
or	economic	recovery.	If	the	industry	and	markets	in	which	we	operate	deteriorate,	our	business,	financial	condition,
and	results	of	operations	may	be	materially	and	adversely	affected.	We	serve	intensely	competitive	markets	that	are
characterized	by	price	erosion,	rapid	technological	change,	and	competition	from	major	domestic	and	international
companies.	We	expect	that	the	market	for	our	products	will	continually	evolve	and	will	be	subject	to	rapid	technological
change.	For	example,	new	products	and	disruptive	technologies	are	being	developed,	and	companies	with	which	we
compete	have	implemented	artificial	intelligence	strategies	for	products	and	service	offerings.	This	rapid	pace	of
technological	change	can	create	opportunities	for	our	competitors	and	harm	our	competitiveness	in	the	market	if	our
products	do	not	evolve	or	we	are	unable	to	effectively	keep	up	with	such	changes.	This	intense	competition	could	result	in
pricing	pressures,	lower	sales,	reduced	margins,	and	lower	market	share.	Depressed	economic	conditions,	a	slowdown	in
the	markets	in	which	we	operate,	the	emergence	of	new	products	not	including	our	product	solutions	,	rapid	changes	in	the
markets	in	which	we	operate,	and	competitive	pressures	may	result	in	lower	demand	for	new	our	product	solutions	and
reduced	unit	margins.	Some	of	our	current	and	potential	competitors	have	greater	markets	-	market	will	be	successful	or
recognition,	longer	operating	histories,	larger	customer	bases,	and	substantially	greater	financial,	technical,	marketing,
distribution,	and	other	resources	than	we	possess	and	that	we	will	afford	them	greater	competitive	advantages.	As	a
result,	they	may	be	able	to	continue	devote	greater	resources	to	generate	significant	revenue	the	promotion	and	sale	of
products,	negotiate	lower	prices	for	raw	materials	and	components,	deliver	competitive	products	at	lower	prices,	and
introduce	new	product	solutions	and	respond	to	customer	requirements	more	quickly	than	we	can.	Our	competitive
position	could	suffer	if	one	or	more	of	our	customers	determine	not	to	utilize	our	custom	engineered,	total	solutions
approach	and	instead,	decide	to	design	and	manufacture	their	own	interfaces,	contract	with	our	competitors,	or	use
alternative	technologies.	Our	competitors	may	also	offer	bundled	solutions	offering	a	more	complete	solution	despite	the
technical	merits	or	advantages	of	our	products.	We	also	face	increased	competition	as	a	result	of	China	actively
promoting	its	domestic	semiconductor	industry	through	policy	changes	and	investment.	These	actions,	as	well	as	China-
U.	S.	trade	barriers,	may	restrict	our	participation	in	the	China	market	or	may	prevent	us	from	competing	effectively
with	Chinese	companies	or	companies	from	other	countries	that	China	favors	over	these	--	the	United	States.
Competition	could	decrease	our	prices,	reduce	our	sales,	adversely	affect	our	gross	margins	and	/	or	decrease	our
markets	-	market	share	.	Our	product	solutions	may	not	be	successful	in	new	markets.	Various	target	markets	for	our	product
solutions,	such	as	Core	IoT,	may	develop	slower	than	anticipated	or	could	utilize	competing	technologies.	The	markets	for
certain	of	these	products	depend	in	part	upon	the	continued	development	and	deployment	of	wireless	and	other	technologies,
which	may	or	may	not	address	the	needs	of	the	users	of	these	products.	Our	ability	to	generate	significant	revenue	from	new
markets	will	depend	on	various	factors,	including	the	following:	•	the	development	and	growth	of	these	markets;	•	the	ability	of
our	technologies	and	product	solutions	to	address	the	needs	of	these	markets,	the	price	and	performance	requirements	of	OEMs,
and	the	preferences	of	end	users;	and	•	our	ability	to	provide	OEMs	with	solutions	that	provide	advantages	in	terms	of	size,
power	consumption,	reliability,	durability,	performance,	and	value-	added	features	compared	with	alternative	solutions.	Many
manufacturers	of	these	products	have	well-	established	relationships	with	competitive	suppliers.	Our	ongoing	success	in	these
markets	will	require	us	to	offer	better	performance	alternatives	to	other	solutions	at	competitive	costs.	The	failure	of	any	of	these
target	markets	to	develop	as	we	expect,	or	our	failure	to	serve	these	markets	to	a	significant	extent	or	in	a	timely	manner	,	will



impede	our	sales	growth	and	could	result	in	substantially	reduced	earnings	and	a	restructuring	of	our	operations.	For	example,
the	growth	of	the	Core	IoT	market	is	dependent	on	the	adoption	of	industry	standards	to	permit	devices	to	connect	and
communicate	with	each	other.	If	the	industry	cannot	agree	on	a	common	set	of	standards,	then	the	growth	of	the	Core
IoT	market	may	be	slower	than	expected.	Unfavorable	developments	with	evolving	laws	and	regulations	worldwide
related	to	these	products	and	suppliers,	including	with	respect	to	artificial	intelligence,	may	limit	global	adoption,
impede	our	strategy,	and	negatively	impact	our	long-	term	expectations	in	this	area.	Many	of	these	products	are	still
emerging	and	demand	for	these	products	may	be	unpredictable	and	may	vary	significantly	from	one	period	to	another.
We	cannot	predict	the	size	or	growth	rate	of	these	markets	or	the	market	share	we	will	achieve	or	maintain	in	these	markets	in
the	future	.	If	we	fail	to	maintain	and	build	relationships	with	our	customers,	or	our	customers’	products	that	utilize	our	solutions
do	not	gain	widespread	market	acceptance,	our	revenue	may	stagnate	or	decline	.	We	do	not	sell	any	products	to	end	users	and
we	do	not	control	or	influence	the	manufacture,	promotion,	distribution,	or	pricing	of	the	products	that	incorporate	our	solutions.
Instead,	we	design	various	solutions	that	our	OEM	customers	incorporate	into	their	products,	and	we	depend	on	such	OEM
customers	to	successfully	manufacture	and	distribute	products	incorporating	our	solutions	and	to	generate	consumer	demand
through	marketing	and	promotional	activities.	As	a	result	of	this,	our	success	depends	almost	entirely	upon	the	widespread
market	acceptance	of	our	OEM	customers’	products	that	incorporate	our	solutions.	Even	if	our	technologies	successfully	meet
our	customers'	price	and	performance	goals,	our	sales	could	decline	or	fail	to	develop	if	our	customers	do	not	achieve
commercial	success	in	selling	their	products	that	incorporate	our	solutions.	We	must	maintain	our	relationships	with	our	existing
customers	and	expand	our	relationships	with	OEMs	in	new	markets.	Our	customers	generally	do	not	provide	us	with	firm,	long-
term	volume	purchase	commitments,	opting	instead	to	issue	purchase	orders	that	they	can	cancel,	reduce,	or	delay,	subject	to
certain	limitations.	In	order	to	meet	the	expectations	of	our	customers,	we	must	provide	innovative	solutions	on	a	timely	and
cost-	effective	basis.	This	requires	us	to	match	our	design	and	production	capacity	with	customer	demand,	maintain	satisfactory
delivery	schedules,	and	meet	performance	goals.	If	we	are	unable	to	achieve	these	goals	for	any	reason,	our	sales	may	decline	or
fail	to	develop,	which	would	result	in	decreasing	revenue.	If	customers	do	not	purchase	products	made	specifically	for	them,
we	may	be	unable	to	resell	such	products	to	other	customers	or	may	be	unable	to	require	the	customers	who	have
ordered	these	products	to	pay	a	cancellation	fee.	Moreover,	it	is	possible	that	our	customers	may	develop	their	own
products	or	adopt	a	competitor’	s	solution	for	products	that	they	currently	buy	from	us.	When	this	occurs,	our	sales
could	decline	and	/	or	our	market	share	could	be	reduced.	In	addition	to	maintaining	and	expanding	our	customer
relationships,	we	must	also	identify	areas	of	significant	growth	potential	in	other	markets,	establish	relationships	with	OEMs	in
those	markets,	and	assist	those	OEMs	in	developing	products	that	incorporate	our	solutions.	Our	failure	to	identify	potential
growth	opportunities	in	the	markets	in	which	we	operate,	particularly	in	the	Core	IoT	market,	or	our	failure	to	establish	and
maintain	relationships	with	OEMs	in	those	markets,	would	prevent	our	business	from	growing	in	those	markets	.	Our	gross
margin	and	results	of	operations	may	be	adversely	affected	in	the	future	by	a	number	of	factors,	including	decreases	in	our
average	selling	prices	of	products	over	time,	shifts	in	our	product	mix,	or	price	increases	of	certain	components	or	third-	party
services	due	to	inflation,	supply	chain	constraints,	or	other	reasons	.	We	expect	that	the	average	unit	selling	prices	of	our
products	will	continue	to	be	subject	to	significant	pricing	pressures.	In	addition,	our	more	recently	introduced	products	tend	to
have	higher	associated	costs	because	of	initial	overall	development	and	production	expenses.	Therefore,	over	time,	we	may	not
be	able	to	maintain	or	improve	our	gross	margins.	Our	financial	results	could	suffer	if	we	are	unable	to	offset	any	reductions	in
our	average	selling	prices	by	other	cost	reductions	through	efficiencies,	introduction	of	higher	margin	products	and	other	means.
To	attract	new	customers	or	retain	existing	customers,	we	may	offer	certain	price	concessions	to	certain	customers,	which	could
cause	our	average	selling	prices	and	gross	margins	to	decline.	In	the	past,	we	have	reduced	the	average	selling	prices	of	our
products	in	anticipation	of	future	competitive	pricing	pressures,	new	product	introductions	by	us	or	by	our	competitors	and	other
factors.	We	expect	to	continue	to	have	to	reduce	prices	of	existing	products	in	the	future.	Moreover,	because	of	the	wide	price
differences	across	the	markets	we	serve,	the	mix	and	types	of	performance	capabilities	of	our	products	sold	may	affect	the
average	selling	prices	of	our	products	and	have	a	substantial	impact	on	our	revenue	and	gross	margin.	We	may	enter	new
markets	in	which	a	significant	amount	of	competition	exists,	and	this	may	require	us	to	sell	our	products	with	lower	gross
margins	than	we	earn	in	our	established	businesses.	If	we	are	successful	in	growing	revenue	in	these	markets,	our	overall	gross
margin	may	decline.	Fluctuations	in	the	mix	and	types	of	our	products	may	also	affect	the	extent	to	which	we	are	able	to	recover
the	fixed	costs	and	investments	associated	with	a	particular	product,	and	as	a	result	may	harm	our	financial	results.	Additionally,
because	we	do	not	operate	our	own	manufacturing,	assembly,	testing	or	packaging	facilities,	we	are	not	able	to	reduce	our	costs
as	rapidly	as	companies	that	operate	their	own	facilities	and	our	costs	may	even	increase,	which	could	also	reduce	our	gross
margins.	Our	gross	margin	could	also	be	impacted,	for	example,	by	the	following	factors:	increased	costs	(including	increased
costs	caused	by	tariffs,	inflation,	higher	interest	rates,	or	supply	chain	constraints);	loss	of	cost	savings	if	parts	ordering	does	not
correctly	anticipate	product	demand	or	if	the	financial	health	of	either	our	manufacturers	manufacturing	partners	or	our
suppliers	deteriorates;	excess	inventory,	or	inventory	holding	and	obsolescence	charges.	In	addition,	we	are	subject	to	risks	from
fluctuating	market	prices	of	certain	components,	which	are	incorporated	into	our	products	or	used	by	our	suppliers	to
manufacture	our	products.	Supplies	of	these	components	may	from	time-	to-	time	become	restricted,	or	general	market	factors
and	conditions	such	as	inflation	or	supply	chain	constraints	have	in	the	past	affected	and	may	in	the	future	affect	pricing	of	such
commodities.	Any	increase	in	the	price	of	components	used	in	our	products	will	adversely	affect	our	gross	margins	.	We	are
subject	to	order	and	shipment	uncertainties.	If	we	are	unable	to	accurately	predict	customer	demand,	we	may	hold	excess	or
obsolete	inventory,	which	would	reduce	our	gross	margin.	Conversely,	we	may	have	insufficient	inventory	or	be	unable	to
obtain	the	supplies	or	contract	manufacturing	capacity	to	meet	that	demand,	which	would	result	in	lost	revenue	opportunities	and
potential	loss	of	market	share	as	well	as	damaged	customer	relationships	.	We	typically	sell	products	pursuant	to	purchase	orders
rather	than	long-	term	purchase	commitments.	Some	of	our	customers	have,	and	others	may	in	the	future,	cancel	or	defer



purchase	orders	on	short	notice	without	incurring	a	significant	penalty.	In	addition,	customers	who	have	purchase	commitments
may	not	honor	those	commitments.	Due	to	their	inability	to	predict	demand	or	other	reasons	during	our	fiscal	2023	2024	,	some
of	our	customers	have	accumulated	excess	inventories	and,	as	a	consequence,	they	either	have	deferred	or	they	may	defer	future
purchases	of	our	products.	We	cannot	accurately	predict	what	or	how	many	products	our	customers	will	need	in	the	future.
Anticipating	demand	is	difficult	because	our	customers	face	unpredictable	demand	for	their	own	products	and	are	increasingly
focused	more	on	cash	preservation	and	tighter	inventory	management.	We	place	orders	with	our	suppliers	based	on	forecasts	of
customer	demand	and,	in	some	instances,	may	establish	buffer	inventories	to	accommodate	anticipated	demand.	Our	forecasts
are	based	on	multiple	assumptions,	each	of	which	may	introduce	error	into	our	estimates.	For	example,	our	ability	to	accurately
forecast	customer	demand	may	be	impaired	by	the	delays	inherent	in	our	customer’	s	product	development	processes,	which
may	include	extensive	qualification	and	testing	of	components	included	in	their	products,	including	ours.	In	many	cases,	they
design	their	products	to	use	components	from	multiple	suppliers.	This	creates	the	risk	that	our	customers	may	decide	to	cancel	or
change	product	plans	for	products	incorporating	our	semiconductor	solutions	prior	to	completion,	which	makes	it	even	more
difficult	to	forecast	customer	demand.	In	addition,	while	many	of	our	customers	are	subject	to	purchase	orders	or	other
agreements	that	do	not	allow	for	cancellation,	there	can	be	no	assurance	that	these	customers	will	honor	these	contract	terms	and
cancellation	of	these	orders	may	adversely	affect	our	business	operations	and	demand	forecast	which	is	the	basis	for	us	to	have
products	made.	Our	products	are	incorporated	into	complex	devices	and	systems,	which	creates	supply	chain	cross-
dependencies.	Due	to	cross	dependencies,	supply	chain	disruptions	have	in	the	past,	and	may	in	the	future,	negatively	impact
the	demand	for	our	products.	We	have	a	limited	ability	to	predict	the	timing	of	a	supply	chain	correction.	If	we	cannot	predict
future	customer	demand	or	supply	chain	disruptions,	then	we	may	hold	excess	or	obsolete	inventory.	Moreover,	significant
supply	chain	disruption	may	negatively	impact	the	timing	of	our	product	shipments	and	revenue	shipment	linearity,	which	may
impact	and	extend	our	cash	conversion	cycle.	In	addition,	the	market	share	of	our	customers	could	be	adversely	impacted	on	a
long-	term	basis	due	to	any	continued	supply	chain	disruption,	which	could	negatively	affect	our	results	of	operations.	If	we
overestimate	customer	demand,	our	excess	or	obsolete	inventory	may	increase	significantly,	which	would	reduce	our	gross
margin	and	adversely	affect	our	financial	results.	The	risk	of	obsolescence	and	/	or	excess	inventory	is	heightened	for
semiconductor	solutions	due	to	the	rapidly	changing	market	for	these	types	of	products.	Conversely,	if	we	underestimate
customer	demand	or	if	insufficient	manufacturing	capacity	is	available,	we	would	miss	revenue	opportunities	and	potentially
lose	market	share	and	damage	our	customer	relationships.	In	addition,	any	future	significant	cancellations	or	deferrals	of	product
orders,	or	the	return	of	previously	sold	products,	could	materially	and	adversely	affect	our	profit	margins,	increase	product
obsolescence	and	restrict	our	ability	to	fund	our	operations.	Risks	Related	The	failure	to	manage	our	planned	growth
effectively	could	strain	our	resources,	which	would	impede	our	ability	to	increase	revenue.	We	have	increased	the
number	of	our	solutions	in	the	past	and	may	plan	to	further	expand	the	number	and	diversity	of	our	solutions	and	their
use	in	the	future.	Our	Supply	Chain	We	depend	on	third	parties	to	maintain	satisfactory	manufacturing	yields	and	delivery
schedules,	and	their	inability	--	ability	to	manage	our	planned	diversification	and	growth	effectively	will	require	us	to:•
successfully	hire,train,retain,and	motivate	additional	employees	,including	employees	outside	the	U.S.;•	efficiently
plan,expand,or	cost-	effectively	reduce	our	facilities	to	meet	headcount	requirements;•	enhance	our	global
operational,financial,and	management	infrastructure;and	•	expand	our	development	and	production	capacity.In	connection	with
the	expansion	and	diversification	of	our	product	and	customer	base,we	may	increase	our	personnel	and	make	other	expenditures
to	meet	demand	for	our	expanding	product	offerings,including	offerings	in	the	Core	IoT	market,the	PC	Enterprise	and
Automotive	applications	market,and	the	Mobile	mobile	product	applications	market.Any	increase	in	expenses	or	investments	in
infrastructure	and	facilities	in	anticipation	of	future	orders	that	do	not	materialize	would	adversely	affect	our
profitability.Our	customers	also	may	require	rapid	increases	in	design	and	production	services	that	place	an	do	not
materialize	so	could	increase	our	costs,	disrupt	our	supply	chain,	and	result	in	our	inability	to	deliver	our	products,	which	would
adversely	affect	our	profitability.	Our	customers	also	may	require	rapid	increases	in	design	and	production	services	that
place	an	excessive	short-	term	burden	on	our	resources	and	the	resources	of	our	contract	manufacturers.	An	inability	to
quickly	expand	our	development,	design	or	production	capacity	or	an	inability	of	our	third-	party	manufacturers	to
quickly	expand	development,	design,	or	production	capacity	to	meet	this	customer	demand	could	result	in	a	decrease	to
our	revenue	or	operating	results	.	If	we	cannot	manage	our	growth	effectively,	our	business	and	operating	results	could
suffer	.	We	depend	on	our	contract	manufacturers	and	semiconductor	fabricators	to	maintain	high	levels	of	productivity	and
satisfactory	delivery	schedules	at	manufacturing	and	assembly	facilities	located	primarily	in	Asia.	We	provide	our	contract
manufacturers	with	six-	month	rolling	forecasts	of	our	production	requirements.	We	generally	do	not,	however,	have	long-	term
agreements	with	our	contract	manufacturers	that	guarantee	production	capacity,	prices,	lead	times,	or	delivery	schedules.	In	our
fiscal	2022,	we	faced	manufacturing	capacity	constraints	as	a	result	of	the	supply	constraints	and	capacity	shortages	affecting
the	global	semiconductor	industry	that	materially	limited	our	ability	to	meet	our	customers’	demand	forecasts,	thereby	limiting
our	potential	revenue	growth	during	the	fiscal	year.	As	a	result	of	the	supply	shortages,	we	have	entered	into	long-	term	capacity
and	pricing	agreements	with	certain	of	our	suppliers.	If	end	customer	demand	declines,	these	long-	term	capacity	agreements
could	result	in	significant	write-	downs	of	inventory.	On	occasion,	customers	require	rapid	increases	in	production,	which	can
strain	our	resources	and	reduce	our	margins.	Although	we	have	been	able	to	obtain	increased	production	capacity	from	our	third-
party	contract	manufacturers	in	the	past,	there	is	no	guarantee	that	our	contract	manufacturers	will	be	able	to	increase	production
capacity	to	enable	us	to	meet	our	customer	demands	in	the	future.	Our	contract	manufacturers	also	serve	other	customers,	a
number	of	which	have	greater	production	requirements	than	we	do.	As	a	result,	our	contract	manufacturers	could	determine	to
prioritize	production	capacity	for	other	customers	or	reduce	or	eliminate	deliveries	to	us	on	short	notice.	Qualifying	new	contract
manufacturers,	and	specifically	semiconductor	foundries,	is	time	consuming	and	might	result	in	unforeseen	manufacturing	and
operations	problems.	We	may	also	encounter	lower	manufacturing	yields	and	longer	delivery	schedules	in	commencing	volume



production	of	new	products	that	we	introduce,	which	could	increase	our	costs	or	disrupt	our	supply	of	such	products.	In
addition,	a	foundry	or	supplier	may	become	unavailable	to	us	as	a	result	of	economic	or	political	instability.	The	loss	of
relationships	with	our	contract	manufacturers	or	assemblers,	or	their	inability	to	conduct	their	manufacturing	and	assembly
services	for	us	as	anticipated	in	terms	of	capacity,	cost,	quality,	and	timeliness	could	adversely	affect	our	ability	to	fill	customer
orders	in	accordance	with	required	delivery,	quality,	and	performance	requirements,	and	adversely	affect	our	operating	results.
Shortages	of	components	and	materials	may	delay	or	reduce	our	sales	and	increase	our	costs,	thereby	harming	our	operating
results.	The	inability	to	obtain	sufficient	quantities	of	components	and	other	materials	necessary	for	the	production	of	our
products	could	result	in	reduced	or	delayed	sales	or	lost	orders.	Many	of	the	materials	used	in	the	production	of	our	products	are
available	only	from	a	limited	number	of	foreign	suppliers,	particularly	suppliers	located	in	Asia.	In	most	cases,	neither	we	nor
our	contract	manufacturers	have	long-	term	supply	contracts	with	these	suppliers.	Additionally,	it	is	possible	that	their
customers	that	are	larger	and	better	financed	than	we	are	or	that	have	long-	term	agreements	with	our	main	foundries
may	induce	them	to	reallocate	capacity	to	those	customers.	As	a	result,	we	are	subject	to	increased	costs,	supply
interruptions,	and	difficulties	in	obtaining	materials.	Our	customers	also	may	encounter	difficulties	or	increased	costs	in
obtaining	the	materials	necessary	to	produce	their	products	into	which	our	product	solutions	are	incorporated.	Future	shortages
of	materials	and	components,	including	potential	supply	constraints	of	silicon,	could	cause	delayed	shipments	and	customer
dissatisfaction,	which	may	result	in	lower	revenue.	Risks	Related	to	Product	Development	We	are	subject	to	lengthy
development	periods	and	product	acceptance	cycles,	which	can	result	in	development	and	engineering	costs	without	any	future
revenue.	We	provide	solutions	that	are	incorporated	by	OEMs	into	the	products	they	sell.	OEMs	make	the	determination	during
their	product	development	programs	whether	to	incorporate	our	solutions	or	pursue	other	alternatives.	This	process	requires	us
to	make	significant	investments	of	time	and	resources	in	the	design	of	solutions	for	our	OEMs’	products	well	before	our
customers	introduce	their	products	incorporating	our	interface	solutions	into	the	market,	and	before	we	can	be	sure	that	we	will
generate	any	significant	sales	to	our	customers	or	even	recover	our	investment.	During	a	customer’	s	entire	product	development
process,	we	face	the	risk	that	our	interfaces	will	fail	to	meet	our	customer’	s	technical,	performance,	or	cost	requirements,	or	that
our	products	will	be	replaced	by	competitive	products	or	alternative	technological	solutions.	Even	if	we	complete	our	design
process	in	a	manner	satisfactory	to	our	customer,	the	customer	may	delay	or	terminate	its	product	development	efforts.	The
occurrence	of	any	of	these	events	could	cause	sales	to	not	materialize,	be	deferred,	or	be	cancelled,	which	could	adversely	affect
our	operating	results.	We	Our	solutions	are	complex	and	may	contain	defects,	errors	or	security	vulnerabilities,	or
experience	failures	or	unsatisfactory	performance,	due	to	any	number	of	issues,	including	issues	in	materials,	design,
fabrication,	packaging	and	/	or	use	within	a	system.	Development	of	solutions	in	new	domains	of	technology,	and	the
migration	to	integrated	circuit	technologies	with	smaller	geometric	feature	sizes,	increases	complexity	and	adds	risk	to
manufacturing	yields	and	reliability,	and	increases	the	likelihood	of	product	defects,	errors	or	security	vulnerabilities.
Defects,	errors,	security	vulnerabilities	or	other	unintended	functionality	could	also	be	introduced	into	our	solutions	by
cyber-	attacks	or	other	actions	by	malicious	actors,	either	directly	or	through	third-	party	products	or	software	or	open
source	code	used	in	our	solutions.	Risks	associated	with	product	or	technology	defects,	errors	or	security	vulnerabilities
are	exacerbated	by	the	face	fact	intense	competition	that	our	customers	in	many	instances	integrate	our	solutions	into
consumer	and	other	devices.	Our	solutions	are	used	in	applications	that	gather	and	process	large	amounts	of	data,	such
for	IoT,	Enterprise	and	Automotive	and	Mobile	product	applications.	The	use	of	products	containing	our	solutions	to
interact	with	untrusted	systems	or	otherwise	access	untrusted	content	creates	a	risk	of	exposing	the	system	hardware
and	software	in	those	products	to	malicious	attacks.	Further,	security	vulnerabilities	in	our	solutions	could	expose	our
customers,	or	end	users	of	our	customers’	products,	to	hackers	or	other	unscrupulous	third	parties	who	develop	and
deploy	malware	that	could	attack	result	in	our	losing	or	our	failing	to	gain	market	share	and	suffering	reduced	revenue
solutions	or	our	customers’	products	or	IT	infrastructure	.	Such	attacks	We	serve	intensely	competitive	markets	that	are
characterized	by	price	erosion,	rapid	technological	change,	and	competition	from	major	domestic	and	international	companies.
This	intense	competition	could	result	in	pricing	pressures	the	disruption	of	our	customers’	businesses	or	the
misappropriation	,	lower	theft,	misuse,	disclosure,	loss	or	destruction	of	the	technology	or	intellectual	property,	or	the
proprietary,	confidential	or	personal	information,	of	our	customers,	their	employees	or	the	end	users	of	our	customers’
products.	Security	features	in	our	solutions	cannot	make	our	solutions	entirely	secure.	Mitigation	techniques	designed	to
address	security	vulnerabilities,	including	software	and	firmware	updates	or	other	preventative	measures,	are	not	always
available	on	a	timely	basis,	or	at	all,	and	at	times	do	not	operate	as	intended	or	effectively	resolve	vulnerabilities	for	all
applications.	While	we	continue	to	focus	on	this	issue	and	take	measures	to	safeguard	our	products	from	cybersecurity
threats,	device	capabilities	continue	to	evolve,	enabling	more	elaborate	functionality	and	applications,	and	increasing	the
risk	of	security	failures,	and	techniques	used	to	perpetrate	cybersecurity	attacks	are	increasingly	sophisticated	and
constantly	evolving.	Such	defects,	errors	or	security	vulnerabilities	could	give	rise	to	significant	costs,	including	costs
related	to	developing	solutions,	recalling	products,	repairing	or	replacing	defective	products,	writing	down	defective
inventory	or	indemnification	obligations	under	our	agreements,	and	could	result	in	the	loss	of	sales	,	reduced	margins,	and
lower	divert	the	attention	of	our	personnel	from	our	product	development	efforts.	In	addition,	defects,	errors	or	security
vulnerabilities	in	our	products	could	result	in	failure	to	achieve	market	share	acceptance,	a	loss	of	design	wins,	a	shifting
of	business	to	our	competitors,	product	liability	claims	and	litigation	or	regulatory	action	against	us,	and	could	harm	our
reputation,	our	relationships	with	customers	and	our	ability	to	attract	new	customers,	as	well	as	the	perceptions	of	our
brand	.	Depressed	economic	Further,	our	business	liability	insurance	may	be	inadequate,	may	not	cover	the	claims,	and
future	coverage	may	be	unavailable	on	acceptable	terms,	which	could	adversely	impact	our	financial	results.	Our	use	of
open	source	software	in	certain	products	and	services	could	materially	adversely	affect	our	business,	financial	condition,
operating	results	and	cash	flow.	Many	of	our	products	and	services	incorporate	open	source	software,	the	use	of	which



may	subject	us	to	certain	conditions,	including	the	obligation	to	offer	such	products	for	no	cost	or	to	make	the
proprietary	source	code	of	those	products	publicly	available.	Open	source	licenses	are	generally	“	as-	is	”	and	do	not
provide	warranties,	support	or	assurance	of	title	or	controls	on	origin	of	the	software,	which	exposes	us	to	potential
liability	if	the	software	fails	to	work	or	infringes	the	intellectual	property	of	a	third-	party.	Although	slowdown	in	the
markets	in	which	we	monitor	our	use	of	open	source	software	to	avoid	subjecting	our	products	to	unintended	conditions
and	exposing	us	to	significant	financial	risk,	such	use,	under	certain	circumstances,	could	adversely	affect	our	business,
financial	condition	and	operate	operating	results	and	cash	flow	,	the	emergence	of	new	products	not	including	if	we	are
required	to	take	remedial	action	that	may	divert	resources	away	from	our	development	efforts.	In	addition,	we	may
receive	inquiries	or	claims	from	authors,	distributors	or	recipients	of	open	source	software	included	in	our	products
regarding	our	compliance	with	the	conditions	of	such	open	source	licenses	and	we	may	be	required	to	take	steps	to	avoid
or	remedy	an	alleged	infringement	or	noncompliance,	including	modifying	our	product	solutions	code	,	stopping	rapid
changes	in	the	markets	in	which	we	operate,	and	competitive	pressures	may	result	in	lower	demand	for	our	product	solutions
and	reduced	unit	margins.	Some	of	our	competitors	have	greater	market	recognition,	larger	customer	bases,	and	substantially
greater	financial,	technical,	marketing,	distribution	,	and	other	resources	than	we	possess	and	that	afford	them	greater
competitive	advantages.	As	a	result,	they	may	be	able	to	devote	greater	resources	to	the	promotion	and	sale	of	some	of	our
products,	negotiate	lower	prices	for	raw	materials	and	components,	deliver	competitive	products	at	lower	prices,	and	introduce
new	product	products	,	paying	damages	solutions	and	respond	to	customer	requirements	more	quickly	than	we	can.	Our
competitive	position	could	suffer	if	one	or	more	of	our	-	or	releasing	customers	determine	not	to	utilize	our	custom	engineered,
total	solutions	approach	and	instead,	decide	to	design	and	manufacture	their	--	the	source	code	of	own	interfaces,	contract	with
our	competitors,	or	our	propriety	software	use	alternative	technologies	.	If	we	do	not	keep	pace	with	technological	innovations,
our	products	may	not	remain	competitive	and	our	revenue	and	operating	results	may	suffer.	We	operate	in	rapidly	changing,
highly	competitive	markets.	Technological	advances	,	including	advances	in	artificial	intelligence	,	the	introduction	of	new
products	and	new	design	techniques	could	adversely	affect	our	business	unless	we	are	able	to	adapt	to	changing	conditions.
Technological	advances	could	render	our	solutions	less	competitive	or	obsolete,	and	we	may	not	be	able	to	respond	effectively
to	the	technological	requirements	of	evolving	markets.	Therefore,	we	may	be	required	to	expend	substantial	funds	for	and
commit	significant	resources	to	enhancing	and	developing	new	technology,	which	may	include	purchasing	advanced	design
tools	and	test	equipment,	hiring	additional	highly	qualified	engineering	and	other	technical	personnel,	and	continuing	and
expanding	research	and	development	activities	on	existing	and	potential	solutions.	Our	research	and	development	efforts	with
respect	to	new	technologies	may	not	result	in	customer	or	market	acceptance.	Some	or	all	of	those	technologies	may	not
successfully	make	the	transition	from	the	research	and	development	stage	to	cost-	effective	production	as	a	result	of	technology
problems,	competitive	cost	issues,	yield	problems,	and	other	factors.	Even	if	we	successfully	complete	a	research	and
development	effort	with	respect	to	a	particular	technology,	our	customers	may	decide	not	to	introduce	or	may	terminate	products
utilizing	the	technology	for	a	variety	of	reasons,	including	difficulties	with	other	suppliers	of	components	for	the	products,
superior	technologies	developed	by	our	competitors	and	unfavorable	comparisons	of	our	solutions	with	these	technologies,	price
considerations	and	lack	of	anticipated	or	actual	market	demand	for	the	products.	Our	business	could	be	harmed	if	we	are	unable
to	develop	and	utilize	new	technologies	that	address	the	needs	of	our	customers,	or	our	competitors	or	customers	develop	and
utilize	new	technologies	more	effectively	or	more	quickly	than	we	can.	Any	investments	made	to	enhance	or	develop	new
technologies	that	are	not	successful	could	have	an	adverse	effect	on	our	net	revenue	and	operating	results.	Conditions	in	Israel
may	materially	and	adversely	affect	our	business.	We	have	employees	and	facilities	located	in	Israel.	As	a	result,
political,	economic	and	military	conditions	in	Israel	may	not	directly	affect	our	business.	In	October	2023,	Hamas
conducted	several	terrorist	attacks	in	Israel	resulting	in	the	Israel-	Hamas	war,	forcing	the	closure	of	our	offices	in	Israel
for	several	days.	Recent	conflicts	between	Iran	and	Israel	may	escalate	into	a	wider	Middle	East	crisis,	further	impacting
regional	stability.	Any	armed	conflicts,	terrorist	activities	or	political	instability	involving	Israel	or	other	countries	in	the
region	could	adversely	affect	our	business,	results	of	operations,	financial	condition,	cash	flows	and	prospects.	Although
the	Israeli	Government	currently	covers	the	reinstatement	value	of	direct	damages	that	are	caused	by	terrorist	attacks
or	acts	of	war,	we	cannot	ensure	stockholders	that	this	coverage	will	be	maintained	able	to	enhance	our	-	or	will	be
adequate	existing	product	solutions	and	develop	new	product	solutions	in	the	event	we	submit	a	claim	timely	manner	.	Our
future	operating	operations	results	will	depend	to	could	also	be	disrupted	by	the	absence	for	significant	periods	of	one	or
more	key	employees	or	a	significant	extent	number	of	other	employees	because	of	military	service.	Some	of	our	employees
in	Israel	are	obliged	to	perform	military	reserve	duty,	and	in	certain	emergency	circumstances,	employees	may	be	called
to	immediate	and	unlimited	active	duty.	In	October	2023,	a	number	of	our	employees	in	Israel	were	activated	for
military	duty,	and	although	they	have	returned	full-	time	to	the	office,	some	or	all	of	them	may	be	re-	activated	if	the
Israel-	Hamas	war	continues.	While	we	have	business	continuity	plans	in	place	to	address	the	safety	of	our	employees
and	to	continue	product	development	in	the	event	of	reduced	employee	availability	in	the	region	during	the	war,	any	of
the	foregoing	circumstances	could	have	a	material	adverse	effect	on	our	ability	to	continue	to	provide	new	solutions	that
compare	favorably	with	alternative	solutions	on	the	basis	of	time	to	introduction,	cost,	performance,	and	end	user	preferences.
Our	success	in	maintaining	existing	customers,	attracting	new	customers,	and	developing	new	business	depends	on	various
factors	,	including	the	following:	•	innovative	development	of	new	solutions	for	customer	products;	•	utilization	of	advances	in
technology;	•	maintenance	of	quality	standards;	•	performance	advantages;	•	efficient	and	cost-	effective	solutions;	and	•	timely
completion	of	the	design	and	introduction	of	new	solutions.	Our	inability	to	enhance	our	existing	product	solutions	and	develop
new	product	solutions	on	a	timely	basis	could	harm	our	operating	results	of	operations,	financial	condition,	cash	flows	and
prospects	impede	our	growth	.	If	we	become	subject	to	product	returns	or	claims	resulting	from	defects	in	our	products,	we	may
incur	significant	costs	resulting	in	a	decrease	in	revenue.	We	develop	complex	products	in	an	evolving	marketplace	and



generally	warrant	our	products	for	a	period	of	12	months	from	the	date	of	delivery.	Despite	testing	by	us	and	our	customers,
defects	may	be	found	in	existing	or	new	products.	We	handle	product	quality	matters	sustainably	by	working	on	a	one-	on-	one
basis	with	our	customers.	We	have	never	formally	recalled	a	product	or	had	a	mass	defect	that	affected	an	entire	product	line.
Nevertheless,	manufacturing	errors	or	product	defects	could	result	in	a	delay	in	recognition	or	loss	of	revenue,	loss	of	market
share,	or	failure	to	achieve	market	acceptance.	Additionally,	defects	could	result	in	financial	or	other	damages	to	our	customers,
causing	us	to	incur	significant	warranty,	support,	and	repair	costs,	and	diverting	the	attention	of	our	engineering	personnel	from
key	product	development	efforts.	We	must	finance	the	growth	of	our	business	and	the	development	of	new	products,	which
could	have	an	adverse	effect	on	our	operating	results.	To	remain	competitive,	we	must	continue	to	make	significant	investments
in	research	and	development,	marketing,	and	business	development.	Our	failure	to	sufficiently	increase	our	net	revenue	to	offset
these	increased	costs	would	adversely	affect	our	operating	results.	From	time-	to-	time,	we	may	seek	additional	equity	or	debt
financing	to	provide	for	funds	required	to	expand	our	business,	including	through	acquisitions.	We	cannot	predict	the	timing	or
amount	of	any	such	requirements	at	this	time.	If	such	financing	is	not	available	to	us	on	satisfactory	terms,	we	may	be	unable	to
expand	our	business	or	to	develop	new	business	at	the	rate	desired	and	our	operating	results	may	suffer.	If	obtained,	the
financing	itself	carries	risks	including	the	following:	(i)	debt	financing	increases	expenses	and	must	be	repaid	regardless	of
operating	results;	and	(ii)	equity	financing,	including	the	issuance	of	convertible	notes	or	additional	shares	in	connection	with
acquisitions,	could	result	in	dilution	to	existing	stockholders	and	could	adversely	affect	the	price	of	our	common	stock.	Risks
Related	to	International	Sales	and	Operations	Changes	to	import,	export	and	economic	sanction	laws	may	expose	us	to	liability,
increase	our	costs	and	adversely	affect	our	operating	results.	As	a	global	company	headquartered	in	the	U.	S.,	we	are	subject	to
U.	S.	laws	and	regulations,	including	import,	export,	and	economic	sanction	laws.	These	laws	may	include	prohibitions	on	the
sale	or	supply	of	certain	products	to	embargoed	or	sanctioned	countries,	regions,	governments,	persons,	and	entities,	may	require
an	export	license	prior	to	the	export	of	the	controlled	item,	or	may	otherwise	limit	and	restrict	the	export	of	certain	products	and
technologies.	Many	of	our	customers,	suppliers	and	contract	manufacturers	are	foreign	companies	or	have	significant	foreign
operations.	The	imposition	of	new	or	additional	economic	and	trade	sanctions	against	our	major	customers,	suppliers	or	contract
manufacturers	could	result	in	our	inability	to	sell	to,	and	generate	revenue	from	such	customer,	supplier,	or	contract
manufacturer.	As	a	result	of	restrictive	export	laws,	our	customers	may	also	develop	their	own	solutions	to	replace	our	products
or	seek	to	obtain	a	greater	supply	of	similar	or	substitute	products	from	our	competitors	that	are	not	subject	to	these	restrictions,
which	could	material	and	adversely	affect	our	business	and	operating	results	.	Additionally,	the	U.	S.	has	published	significant
changes	to	U.	S.	export	control	regulations	with	respect	to	Russia	and	China,	and	additional	changes	to	export	control
regulations	are	expected	in	the	future.	For	example,	the	U.	S.	government	has	implemented	controls	on	transactions
involving	items	for	semiconductor	manufacturing	end-	users,	and	the	new	controls	expand	the	scope	of	foreign-
produced	items	subject	to	license	requirements	for	certain	entities	on	the	U.	S.	government’	s	Entity	List.	Future	changes
in	the	U.	S.	export	control	regulations,	including	changes	in	the	enforcement	and	scope	of	such	regulations,	could	prevent
the	export	or	import	of	our	products	to	these	entities,	which	could	have	a	material	impact	on	our	future	results	of
operations	and	financial	condition	.	In	addition,	compliance	with	additional	export	regulations	may	result	in	increased	costs	to
the	company.	Although	we	have	an	export	compliance	program,	maintaining	and	adapting	our	export	controls	program	to	new
and	shifting	regulations	is	expensive,	time-	consuming	and	requires	significant	management	attention.	Failure	to	comply	with
trade	or	economic	sanctions	could	subject	the	company	to	legal	liabilities	and	fines	from	the	U.	S.	government.	We	must	also
comply	with	export	restrictions	and	laws	imposed	by	other	countries	affecting	trade	and	investments.	Although	these	restrictions
and	laws	have	not	materially	restricted	our	operations	in	the	recent	past,	there	is	a	significant	risk	that	they	could	do	so	in	the
future,	which	would	materially	and	adversely	affect	our	business	and	operating	results.	Changes	to	international	trade	policy	and
rising	concerns	of	international	tariffs,	including	tariffs	applied	to	goods	traded	between	the	U.	S.	and	China,	could	materially
and	adversely	affect	our	business	and	results	of	operations.	Many	of	the	materials	used	in	the	production	of	our	products	are
available	only	from	a	limited	number	of	foreign	suppliers,	particularly	suppliers	located	in	Asia.	The	imposition	of	tariffs	against
foreign	imports	of	certain	materials	could	make	it	more	difficult	or	expensive	for	us	or	our	OEMs	to	obtain	sufficient	quantities
of	components	and	other	materials	necessary	for	the	production	of	our	products	or	products	which	incorporate	our	product
solutions.	Any	interruptions	to	supply	could	result	in	delay	or	cancellation	of	our	products,	which	could	adversely	affect	our
business	and	operating	results	.	Our	business	and	operating	results	are	substantially	dependent	on	international	trade.
Many	of	our	customers	sell	products	incorporating	our	solutions	into	international	markets.	Tariffs	on	our	customers’
products	may	adversely	affect	our	gross	margins	in	the	future	due	to	the	potential	for	increased	pressure	on	our	selling
prices	by	customers	seeking	to	offset	the	impact	of	tariffs	on	their	own	products.	In	addition,	tariffs	could	make	our
OEM	customers’	products	less	attractive	relative	to	products	offered	by	their	competitors,	which	may	not	be	subject	to
similar	tariffs.	Some	OEMs	in	our	industry	have	already	implemented	short-	term	price	adjustments	to	offset	such
tariffs	and	transitioned	their	production	and	supply	chain	to	locations	outside	of	China.	Furthermore,	compliance	with
export	controls	and	implementation	of	additional	tariffs	may	increase	compliance	costs	and	adversely	affect	our	business
and	results	of	operations	.	In	addition,	the	institution	of	trade	tariffs	both	globally	and	between	the	U.	S.	and	China	carry	the
risk	that	China’	s	overall	economic	condition	may	be	negatively	affected,	which	could	affect	our	China	operations,	including	the
manufacturing	operations	on	which	we	rely	in	China.	Further,	imposition	of	tariffs	could	cause	a	decrease	in	the	sales	of	our
products	to	customers	located	in	China	or	to	our	OEMs	selling	to	customers	in	China,	which	could	impact	our	business,	revenue,
and	operating	results.	International	sales	and	manufacturing	risks	could	adversely	affect	our	operating	results.	Our
manufacturing	and	assembly	operations	are	primarily	conducted	in	Taiwan,	China,	and	Korea	by	contract	manufacturers	and
semiconductor	fabricators	.	Because	of	the	geographic	concentration	of	some	of	these	suppliers,	we	are	exposed	to	the	risk
that	their	operations	may	be	disrupted	by	regional	events	.	We	have	sales	and	logistics	operations	in	Hong	Kong,	and	sales
and	engineering	design	support	operations	in	China,	France,	Germany,	India,	Israel,	Japan,	Korea,	Poland,	Switzerland,	Taiwan,



and	the	U.	K.	These	international	operations	expose	us	to	various	economic,	political,	regulatory,	and	other	risks	that	could
adversely	affect	our	operations	and	operating	results,	including	the	following:	•	difficulties	and	costs	of	staffing	and	managing	a
multinational	organization;	•	unexpected	changes	in	regulatory	requirements;	•	differing	labor	regulations;	•	differing
environmental	laws	and	regulations,	including	in	response	to	climate	change;	•	potentially	adverse	tax	consequences;	•	possible
employee	turnover	or	labor	unrest;	•	greater	difficulty	in	collecting	accounts	receivable;	•	the	burdens	and	costs	of	compliance
with	a	variety	of	foreign	laws;	•	the	volatility	of	currency	exchange	rates;	•	potentially	reduced	protection	for	intellectual
property	rights;	•	power	outages	•	actual	or	threatened	public	health	emergencies	•	political	,	social	or	economic	instability
in	certain	parts	of	the	world;	and	•	geopolitical	tensions,	including	the	Israel-	Hamas	war	and	the	risk	of	escalation	into	a
wider	Middle	East	crises,	as	well	as	deteriorating	relations	between	China	and	Taiwan	•	natural	disasters,	including
droughts,	floods,	earthquakes	(particularly	in	Taiwan	and	elsewhere	in	the	Pacific	Rim	close	to	fault	lines),	or	tsunamis
typhoons	or	other	severe	storms	.	If	any	of	these	risks	associated	with	international	operations	materialize,	our	operations
could	significantly	increase	in	cost	or	be	disrupted,	which	would	negatively	affect	our	revenue	and	operating	results	.	In
addition,	while	we	do	not	expect	the	Russian	invasion	of	Ukraine	to	have	a	direct	material	impact	on	us,	we	are	unable	to
predict	the	indirect	impact	this	conflict	will	have	on	us	due	to	future	impacts	on	the	supply	chain,	global	and	domestic
economies,	interest	rates	and	stock	markets	.	Our	operating	results	could	be	adversely	affected	by	fluctuations	in	the	value	of
the	U.	S.	dollar	against	foreign	currencies.	We	transact	business	predominantly	in	U.	S.	dollars,	and	we	invoice	and	collect	our
sales	in	U.	S.	dollars.	A	weakening	of	the	U.	S.	dollar	could	cause	our	overseas	vendors	to	require	renegotiation	of	either	the
prices	or	currency	we	pay	for	their	goods	and	services.	In	the	future,	customers	may	negotiate	pricing	and	make	payments	in
non-	U.	S.	currencies.	For	fiscal	2023	2024	,	approximately	13	17	%	of	our	costs	were	denominated	in	non-	U.	S.	currencies,
including	British	pounds,	Canadian	dollars,	European	Union	euro,	Hong	Kong	dollars,	Indian	rupee,	New	Taiwan	dollars,
Japanese	yen,	Korean	won,	Chinese	yuan,	Polish	zloty,	Israeli	New	Shekel,	and	Swiss	francs.	If	our	overseas	vendors	or
customers	require	us	to	transact	business	in	non-	U.	S.	currencies,	fluctuations	in	foreign	currency	exchange	rates	could	affect
our	cost	of	goods,	operating	expenses,	and	operating	margins,	and	could	result	in	exchange	losses.	In	addition,	currency
devaluation	could	result	in	a	loss	to	us	if	we	hold	deposits	of	that	currency.	Hedging	foreign	currencies	can	be	difficult,
especially	if	the	currency	is	not	freely	traded.	We	cannot	predict	the	impact	of	future	exchange	rate	fluctuations	on	our	operating
results.	Risks	Related	to	Our	Employees	We	depend	on	key	personnel	who	would	be	difficult	to	replace,	and	our	business	will
likely	be	harmed	if	we	lose	their	services	or	cannot	hire	additional	qualified	personnel.	Our	success	depends	substantially	on	the
efforts	and	abilities	of	our	senior	management	and	other	key	personnel.	The	competition	for	qualified	management	and	key
personnel,	especially	engineers,	is	intense	.	We	expect	competition	for	individuals	with	our	required	skill	sets,	particularly
technical	and	engineering	skills,	to	remain	intense	even	in	weak	global	macroeconomic	environments	.	Although	we
maintain	nondisclosure	covenants	with	most	of	our	key	personnel,	and	our	key	executives	have	change	of	control	severance
agreements,	we	do	not	have	employment	agreements	with	many	of	them.	The	loss	of	services	of	one	or	more	of	our	key
employees	or	the	inability	to	hire,	train,	and	retain	key	personnel,	especially	engineers	and	technical	support	personnel,	and
capable	sales	and	customer-	support	employees	outside	the	U.	S.,	could	delay	the	development	and	sale	of	our	products,	disrupt
our	business,	and	interfere	with	our	ability	to	execute	our	business	plan.	If	we	are	unable	to	obtain	stockholder	approval	of
share-	based	compensation	award	programs	or	additional	shares	for	such	programs,	we	could	be	at	a	competitive	disadvantage	in
the	marketplace	for	qualified	personnel	or	may	be	required	to	increase	the	cash	element	of	our	compensation	program.
Competition	for	qualified	personnel	in	our	industry	is	extremely	intense,	particularly	for	engineering	and	other	technical
personnel.	Our	compensation	program,	which	includes	cash	and	share-	based	compensation	award	components,	has	been
instrumental	in	attracting,	hiring,	motivating,	and	retaining	qualified	personnel.	Our	success	depends	on	our	continued	ability	to
use	our	share-	based	compensation	programs	to	effectively	compete	for	engineering	and	other	technical	personnel	and
professional	talent	without	significantly	increasing	cash	compensation	costs.	In	the	future,	if	we	are	unable	to	obtain	stockholder
approval	of	our	share-	based	compensation	programs	or	additional	shares	for	such	programs,	we	could	be	at	a	competitive
disadvantage	in	the	marketplace	for	qualified	personnel	or	we	may	be	required	to	increase	the	cash	elements	of	our
compensation	program	to	account	for	this	disadvantage	.	Risks	Related	to	Our	Intellectual	Property	Our	ability	to	compete
successfully	and	continue	growing	as	a	company	depends	on	our	ability	to	adequately	protect	our	proprietary	technology	and
confidential	information	.	We	protect	our	proprietary	technology	and	confidential	information	through	the	use	of	patents,	trade
secrets,	trademarks,	copyrights,	confidentiality	agreements	and	other	contractual	provisions.	The	process	of	seeking	patent
protection	is	lengthy	and	expensive.	Further,	there	can	be	no	assurance	that	even	if	a	patent	is	issued,	that	it	will	not	be
challenged,	invalidated,	or	circumvented,	or	that	the	rights	granted	under	the	patents	will	provide	us	with	meaningful	protection
or	any	commercial	advantage.	Failure	to	obtain	trademark	registrations	could	compromise	our	ability	to	fully	protect	our
trademarks	and	brands	and	could	increase	the	risk	of	challenge	from	third	parties	to	our	use	of	our	trademarks	and	brands.
Effective	intellectual	property	protection	may	be	unavailable	or	limited	in	some	foreign	countries	in	which	we	operate.	In
particular,	the	validity,	enforceability	and	scope	of	protection	of	intellectual	property	in	China,	where	we	derive	a	significant
portion	of	our	net	sales,	and	certain	other	countries	where	we	derive	net	sales,	are	still	evolving	and	historically,	have	not
protected	and	may	not	protect	in	the	future,	intellectual	property	rights	to	the	same	extent	as	laws	developed	in	the	U.	S.	We	do
not	consistently	rely	on	written	agreements	with	our	customers,	suppliers,	manufacturers,	and	other	recipients	of	our
technologies	and	products	and	therefore,	some	trade	secret	protection	may	be	lost	and	our	ability	to	enforce	our	intellectual
property	rights	may	be	limited.	Confidentiality	and	non-	disclosure	agreements	that	are	in	place	may	not	be	adequate	to	protect
our	proprietary	technologies	or	may	be	breached	by	other	parties.	Additionally,	our	customers,	suppliers,	manufacturers,	and
other	recipients	of	our	technologies	and	products	may	seek	to	use	our	technologies	and	products	without	appropriate	limitations.
In	the	past,	we	did	not	consistently	require	our	employees	and	consultants	to	enter	into	confidentiality,	employment,	or
proprietary	information	and	invention	assignment	agreements.	Therefore,	our	former	employees	and	consultants	may	try	to



claim	some	ownership	interest	in	our	technologies	and	products	or	may	use	our	technologies	and	products	competitively	and
without	appropriate	limitations.	Unauthorized	parties	may	attempt	to	copy	or	otherwise	use	aspects	of	our	technologies	and
products	that	we	regard	as	proprietary	.	Additionally,	our	proprietary	information	and	technologies	may	be	inadvertently
leaked	through	our	use	of	generative	and	other	third	party	AI	tools	.	Other	companies,	including	our	competitors,	may
independently	develop	technologies	that	are	similar	or	superior	to	our	technologies,	duplicate	our	technologies,	or	design	around
our	patents.	If	our	intellectual	property	protection	is	insufficient	to	protect	our	intellectual	property	rights,	we	could	face
increased	competition	in	the	markets	for	our	technologies	and	products.	We	may	pursue,	and	from	time-	to-	time	defend,
litigation	to	enforce	our	intellectual	property	rights,	to	protect	our	trade	secrets,	and	to	determine	the	validity	and	scope	of	the
proprietary	rights	of	others.	Litigation	whether	successful	or	unsuccessful,	could	result	in	substantial	costs	and	diversion	of
resources,	which	could	have	a	material	adverse	effect	on	our	business,	financial	condition,	and	operating	results.	Any	claims	that
our	technologies	infringe	the	intellectual	property	rights	of	third	parties	could	result	in	significant	costs	and	have	a	material
adverse	effect	on	our	business.	We	cannot	be	certain	that	our	technologies	and	products	do	not	and	will	not	infringe	issued
patents	or	other	third-	party	proprietary	rights.	Any	claims,	with	or	without	merit,	could	result	in	significant	litigation	costs	and
diversion	of	resources,	including	the	attention	of	management,	and	could	require	us	to	enter	into	royalty	or	licensing	agreements,
any	of	which	could	have	a	material	adverse	effect	on	our	business.	There	can	be	no	assurance	that	such	licenses	could	be
obtained	on	commercially	reasonable	terms,	if	at	all,	or	that	the	terms	of	any	offered	licenses	would	be	acceptable	to	us.	We
may	also	have	to	pay	substantial	damages	to	third	parties	or	indemnify	customers	or	licensees	for	damages	they	suffer	if	the
products	they	purchase	from	us	or	the	technology	they	license	from	us	violates	any	third-	party	intellectual	property	rights.	An
adverse	determination	in	a	judicial	or	administrative	proceeding,	or	a	failure	to	obtain	necessary	licenses	to	use	such	third-	party
technology	could	prevent	us	from	manufacturing,	using,	or	selling	certain	of	our	products,	and	there	is	no	guarantee	that	we	will
be	able	to	develop	or	acquire	alternate	non-	infringing	technology.	In	addition,	we	license	certain	technology	used	in	and	for	our
products	from	third	parties.	These	third-	party	licenses	are	granted	with	restrictions,	and	there	can	be	no	assurances	that	such
third-	party	technology	will	remain	available	to	us	on	commercially	acceptable	terms.	Any	breach	or	violation	of	the	terms	and
conditions	specified	in	these	license	agreements	could	have	significant	adverse	consequences	on	our	operations	and	financial
performance	and	may	result	in	legal	action,	monetary	penalties,	or	the	termination	of	the	license,	which	would	impact	our	ability
to	offer	certain	products	or	services.	If	third-	party	technology	currently	utilized	in	our	products	is	no	longer	available	to	us	on
commercially	acceptable	terms,	or	if	any	third-	party	initiates	litigation	against	us	for	alleged	infringement	of	their	proprietary
rights,	we	may	not	be	able	to	sell	certain	of	our	products	and	we	could	incur	significant	costs	in	defending	against	litigation	or
attempting	to	develop	or	acquire	alternate	non-	infringing	products,	which	would	have	an	adverse	effect	on	our	operating	results.
Risks	Related	to	Acquisitions	Any	acquisitions	that	we	undertake	could	be	difficult	to	integrate,	disrupt	our	business,	dilute
stockholder	value,	and	harm	our	operating	results.	We	expect	to	continue	to	pursue	opportunities	to	acquire	other	businesses	and
technologies	in	order	to	complement	our	current	solutions,	expand	the	breadth	of	our	markets,	enhance	our	technical
capabilities,	or	otherwise	create	growth	opportunities.	We	cannot	accurately	predict	the	timing,	size,	and	success	of	any
currently	planned	or	future	acquisitions.	We	may	be	unable	to	identify	suitable	acquisition	candidates	or	to	complete	the
acquisitions	of	candidates	that	we	identify.	Increased	competition	for	acquisition	candidates	or	increased	asking	prices	by
acquisition	candidates	may	increase	purchase	prices	for	acquisitions	to	levels	beyond	our	financial	capability	or	to	levels	that
would	not	result	in	the	returns	required	by	our	acquisition	criteria	.	In	addition,	acquisitions	could	be	difficult	to	complete	as
result	of	increased	antitrust	scrutiny	and	regulatory	approvals	required	in	the	United	States	and	other	jurisdictions	.
Acquisitions	may	also	become	more	difficult	in	the	future	as	we	or	others	acquire	the	most	attractive	candidates.	Unforeseen
expenses,	difficulties,	and	delays	frequently	encountered	in	connection	with	rapid	expansion	through	acquisitions	could	inhibit
our	growth	and	negatively	impact	our	operating	results.	If	we	make	any	future	acquisitions,	we	could	issue	stock	that	would
dilute	existing	stockholders'	percentage	ownership,	incur	substantial	debt,	assume	contingent	liabilities,	or	experience	higher
operating	expenses.	We	may	be	unable	to	effectively	complete	an	integration	of	the	management,	operations,	facilities,	and
accounting	and	information	systems	of	acquired	businesses	with	our	own;	efficiently	manage,	combine	or	restructure	the
operations	of	the	acquired	businesses	with	our	operations;	achieve	our	operating,	growth,	and	performance	goals	for	acquired
businesses;	achieve	additional	revenue	as	a	result	of	our	expanded	operations;	or	achieve	operating	efficiencies	or	otherwise
realize	cost	savings	as	a	result	of	anticipated	acquisition	synergies.	The	integration	of	acquired	businesses	involves	numerous
risks,	including	the	following:	•	the	potential	disruption	of	our	core	business;	•	the	potential	strain	on	our	financial	and
managerial	controls,	reporting	systems	and	procedures;	•	potential	unknown	liabilities	associated	with	the	acquired	business;	•
costs	relating	to	liabilities	which	we	agree	to	assume;	•	unanticipated	costs	associated	with	the	acquisition;	•	diversion	of
management’	s	attention	from	our	core	business;	•	problems	assimilating	the	purchased	operations,	technologies,	or	products;	•
risks	associated	with	entering	markets	and	businesses	in	which	we	have	little	or	no	prior	experience	;	•	in	the	case	of	foreign
acquisitions,	the	need	to	integrate	operations	across	different	cultures	and	languages	and	to	address	the	particular
economic,	currency,	political	and	regulatory	risks	associated	with	specific	countries	;	•	failure	of	acquired	businesses	to
achieve	expected	results;	•	adverse	effects	on	existing	business	relationships	with	suppliers	and	customers;	•	failure	to	retain	key
customers,	suppliers,	or	personnel	of	acquired	businesses;	•	litigation	or	other	claims	and	disputes	in	connection	with	the
acquired	businesses;	•	the	risk	of	impairment	charges	related	to	potential	write-	downs	of	acquired	assets;	and	•	the	potential
inability	to	create	uniform	standards,	controls,	procedures,	policies,	and	information	systems.	We	cannot	assure	you	that	we
would	be	successful	in	overcoming	problems	encountered	in	connection	with	any	acquisitions,	and	our	inability	to	do	so	could
disrupt	our	operations,	result	in	goodwill	or	intangible	asset	impairment	charges,	and	adversely	affect	our	business.	Potential
strategic	alliances	may	not	achieve	their	objectives,	and	the	failure	to	do	so	could	impede	our	growth.	We	have	entered,	and	we
anticipate	that	we	will	continue	to	enter,	into	strategic	alliances.	We	continually	explore	strategic	alliances	designed	to	enhance
or	complement	our	technology	or	to	work	in	conjunction	with	our	technology;	to	provide	necessary	know-	how,	components,	or



supplies;	and	to	develop,	introduce,	and	distribute	products	utilizing	our	technology	.	We	may	also	make	investments	in	other
businesses	to	complement	our	existing	product	offerings,	augment	our	market	coverage	or	enhance	our	personnel	or
technological	capabilities	.	Certain	strategic	alliances	may	not	achieve	their	intended	objectives,	and	parties	to	our	strategic
alliances	may	not	perform	as	contemplated.	The	failure	of	these	alliances	to	achieve	their	objectives	may	impede	our	ability	to
introduce	new	products	and	enter	new	markets.	We	may	incur	material	environmental	liabilities	as	a	result	of	prior	operations	at
an	acquired	company.	In	connection	with	our	acquisition	in	July	2017	of	Conexant	Systems,	we	agreed	to	assume	certain
environmental	liabilities,	including	remediation	of	environmental	impacts	at	a	property	formerly	owned	and	operated	by
Conexant	(the	“	Conexant	Site	”)	and	for	potential	future	claims	alleging	personal	injury	or	property	damage	related	to	the
environmental	impacts	at	and	about	the	Conexant	Site.	We	continue	to	incur	costs	to	investigate	and	remediate	the	Conexant
Site’	s	environmental	impacts,	and	we	are	at	risk	for	future	personal	injury	and	property	damage	claims	related	to	the	Conexant
Site.	Various	federal,	state,	and	local	authorities	regulate	the	release	of	hazardous	substances	into	the	environment	and	can
impose	substantial	fines	if	our	remediation	efforts	at	or	about	the	Conexant	Site	fail	or	are	deemed	inadequate.	In	addition,
changes	in	laws,	regulations	and	enforcement	policies,	the	discovery	of	previously	unknown	contamination	at	the	Conexant
Site,	the	implementation	of	new	technology	at	the	Conexant	Site,	or	the	establishment	or	imposition	of	stricter	federal,	state,	or
local	cleanup	standards	or	requirements	with	respect	to	the	Conexant	Site	could	require	us	to	incur	additional	costs	in	the	future
that	could	have	a	negative	effect	on	our	financial	condition	or	results	of	operations	.	Risks	Factors	Related	to	Our	Indebtedness
Our	indebtedness	could	adversely	affect	our	financial	condition	or	operating	flexibility	and	prevent	us	from	fulfilling	our
obligations	outstanding	under	our	credit	agreement,	our	4.	000	%	senior	notes	due	2029,	or	the	Senior	Notes,	and	other
indebtedness	we	may	incur	from	time-	to-	time	.	On	March	11,	2021,	we	completed	the	offering	of	the	Senior	Notes	in	the
aggregate	principal	amount	of	$	400.	0	million,	with	a	corresponding	amendment	and	restatement	of	our	credit	agreement,	or	as
amended	and	supplemented,	the	Credit	Agreement,	with	the	lenders	party	thereto,	or	the	Lenders,	and	Wells	Fargo	Bank,
National	Association,	or	the	Administrative	Agent,	as	administrative	agent	for	the	Lenders.	The	Senior	Notes	include	a
mandatory	semi-	annual	payment	of	a	4.	000	%	coupon.	We	are	permitted	under	the	indenture	governing	our	Senior	Notes	and
the	Credit	Agreement	to	incur	additional	debt	under	certain	conditions,	including	additional	secured	debt.	If	new	debt	were	to	be
incurred	in	the	future,	the	related	risks	that	we	now	face	could	intensify.	Our	level	of	indebtedness	could	have	important
significant	consequences	on	our	future	operations,	including:	•	making	it	more	difficult	for	us	to	satisfy	our	payment	and	other
obligations	under	the	Notes,	the	Credit	Agreement,	or	our	other	outstanding	debt	from	time-	to-	time;	•	risking	an	event	of
default	if	we	fail	to	comply	with	the	financial	and	other	covenants	contained	in	the	Notes	indenture	or	the	Credit	Agreement,
which	could	result	in	the	Senior	Notes	or	any	outstanding	bank	debt	becoming	immediately	due	and	payable	and	could	permit
the	lenders	under	the	Credit	Agreement	to	foreclose	on	the	assets	securing	such	bank	debt;	•	subjecting	us	to	the	risk	of
increased	sensitivity	to	interest	rate	increases	on	our	debt	with	variable	interest	rates,	including	the	debt	that	we	may	incur	under
the	Credit	Agreement;	•	reducing	the	availability	of	our	cash	flows	to	fund	working	capital,	capital	expenditures,	acquisitions
and	other	general	corporate	purposes,	and	limiting	our	ability	to	obtain	additional	financing	for	these	purposes;	•	limiting	our
flexibility	in	planning	for,	or	reacting	to,	and	increasing	our	vulnerability	to,	changes	in	our	business,	the	industry	in	which	we
operate	and	the	general	economy;	and	•	placing	us	at	a	competitive	disadvantage	compared	to	our	competitors	that	have	less	debt
or	are	less	leveraged.	Our	business	may	not	generate	sufficient	cash	flow	from	operations	and	future	borrowings	may	not	be
available	to	us	under	the	Credit	Agreement,	the	indenture	governing	the	Senior	Notes	or	otherwise	in	an	amount	sufficient	to
enable	us	to	pay	our	debt	or	to	fund	our	other	liquidity	needs	.	Rising	interest	rates	increase	the	cost	of	our	outstanding
borrowings	under	our	Term	Loan	Facility	and	could	adversely	affect	our	net	income	or	loss.	Our	Term	Loan	Facility	is
a	variable-	rate	obligation	that	exposes	us	to	interest	rate	risk.	When	interest	rates	increase,	our	debt	service	obligations
and	our	interest	expense	increase,	even	if	our	outstanding	borrowings	remain	the	same.	Our	net	income	and	cash	flows,
including	cash	available	for	servicing	indebtedness,	will	correspondingly	decrease	.	The	covenants	in	the	Credit	Agreement
and	Senior	Notes	impose	restrictions	that	may	limit	our	operating	and	financial	flexibility.	The	Credit	Agreement	includes
certain	covenants	that	limit	(subject	to	certain	exceptions)	our	ability	to,	among	other	things:	(i)	incur	or	guarantee	additional
indebtedness;	(ii)	incur	or	suffer	to	exist	liens	securing	indebtedness;	(iii)	make	investments;	(iv)	consolidate,	merge	or	transfer
all	or	substantially	all	of	our	assets;	(v)	sell	assets;	(vi)	pay	dividends	or	other	distributions	on,	redeem	or	repurchase	capital
stock;	(vii)	enter	into	transactions	with	affiliates;	(viii)	amend,	modify,	prepay	or	redeem	subordinated	indebtedness;	(ix)	enter
into	certain	restrictive	agreements;	and	(x)	engage	in	a	new	line	of	business.	In	addition,	the	Credit	Agreement	contains	financial
covenants	that	(i)	require	the	ratio	of	the	amount	of	our	consolidated	total	indebtedness	to	consolidated	EBITDA	to	be	less	than
certain	maximum	ratio	levels,	and	(ii)	require	that	we	either	maintain	a	minimum	of	$	450.	0	million	in	cash	on	our	balance
sheet	or	maintain	the	ratio	of	the	amount	of	our	consolidated	EBITDA	to	consolidated	interest	expense	above	to	be	greater
than	a	certain	minimum	ratio	level	,	and	we	currently	rely	on	maintaining	this	minimum	cash	balance	in	order	to	comply
with	this	covenant	.	If	we	violate	these	covenants	and	are	unable	to	obtain	waivers,	our	debt	under	the	Credit	Agreement	would
be	in	default	and	could	be	accelerated,	and	could	permit,	in	the	case	of	secured	debt,	the	lenders	to	foreclose	on	our	assets
securing	the	Credit	Agreement.	If	the	indebtedness	is	accelerated,	we	may	not	be	able	to	repay	our	debt	or	borrow	sufficient
funds	to	refinance	it.	Even	if	we	are	able	to	obtain	new	financing,	it	may	not	be	on	commercially	reasonable	terms	or	on	terms
that	are	acceptable	to	us.	If	our	debt	is	in	default	for	any	reason,	our	cash	flows,	results	of	operations	or	financial	condition	could
be	materially	and	adversely	affected.	In	addition,	complying	with	these	covenants	may	also	cause	us	to	take	actions	that	may
make	it	more	difficult	for	us	to	successfully	execute	our	business	strategy	and	compete	against	companies	that	are	not	subject	to
such	restrictions.	General	Risk	Factors	If	we	fail	We	rely	upon	a	number	of	internal	business	processes	and	information
systems	to	manage	support	key	business	functions,	and	the	efficient	operation	of	these	processes	and	systems	is	critical	to
our	business.	Our	business	processes	and	information	systems	need	to	be	sufficiently	scalable	to	support	the	growth	of
effectively,	our	infrastructure	business	and	,	accordingly,	our	information	systems	will	continually	evolve	and	adapt	in



order	to	meet	our	business	needs.	These	changes	may	be	costly	and	disruptive	to	our	operations	and	could	impose
substantial	demands	on	management	time	,	and	resources	could	be	strained,	our	ability	to	effectively	manage	our	business
could	be	diminished,	and	our	operating	results	could	suffer	.	The	These	changes	failure	to	manage	our	planned	growth
effectively	could	strain	our	resources,	which	would	impede	our	ability	to	increase	revenue.	We	have	increased	the	number	of	our
solutions	in	the	past	and	may	also	plan	to	further	expand	the	number	and	diversity	of	our	solutions	and	their	use	in	the	future.
Our	ability	to	manage	our	planned	diversification	and	growth	effectively	will	require	changes	in	our	information	systems	us
to:	•	successfully	hire	,	modification	of	internal	control	procedures	and	significant	train	training	of	,	retain,	and	motivate
additional	employees	,	including	employees	outside	the	U.......	design	and	production	services	that	place	an	and	excessive	short-
term	burden	on	our	resources	and	the	resources	of	our	contract	manufacturers.	An	inability	to	quickly	expand	our	development,
design	or	production	capacity	or	an	inability	of	our	third-	party	resources.	We	continuously	work	on	simplifying
manufacturers	to	quickly	expand	development,	design,	or	our	production	capacity	to	meet	information	systems	and
applications	through	consolidation	and	standardization	efforts.	There	can	be	no	assurance	that	our	business	and
operations	will	not	experience	any	disruption	in	connection	with	this	customer	demand	could	result	in	a	decrease	to
transition.	Our	information	technology	systems,	and	those	of	third-	party	information	technology	providers	our	-	or
revenue	or	operating	results.	If	we	cannot	manage	our	growth	effectively,	our	business	and	operating	results	could	suffer.	We
face	risks	associated	with	security	partners,	may	also	be	vulnerable	to	damage	or	disruption	caused	by	circumstances
beyond	our	control	including	catastrophic	events,	power	anomalies	or	outages,	natural	disasters,	viruses	or	malware,
cyberattacks,	insider	threat	attacks,	unauthorized	system	or	data	modifications,	data	breaches	and	computer	system	or
network	failures,	exposing	us	to	significant	cost,	reputational	harm	and	disruption	or	damage	to	or	our	cyberattacks
business	.	We	face	risks	associated	with	security	breaches	or	cyberattacks	of	our	computer	systems	or	those	of	our	third-	party
representatives,	vendors,	and	service	providers.	Although	we	have	implemented	security	procedures	and	controls	to	address
these	threats,	our	systems	may	still	be	vulnerable	to	data	theft,	computer	viruses,	programming	errors,	ransomware,	and	other
attacks	by	third	parties,	or	similar	disruptive	problems.	If	our	systems,	or	systems	owned	by	third	parties	affiliated	with	our
company,	were	breached	or	attacked,	the	proprietary	and	confidential	information	of	our	company,	our	employees	and	our
customers	could	be	disclosed	and	we	may	be	required	to	incur	substantial	costs	and	liabilities,	including	the	following:	liability
for	stolen	assets	or	information;	fines	imposed	on	us	by	governmental	authorities	for	failure	to	comply	with	privacy	laws	or	for
disclosure	of	any	personally	identifiable	information	as	a	part	of	such	attack;	costs	of	repairing	damage	to	our	systems;	lost
revenue	and	income	resulting	from	any	system	downtime	caused	by	such	breach	or	attack;	loss	of	competitive	advantage	if	our
proprietary	information	is	obtained	by	competitors	as	a	result	of	such	breach	or	attack;	increased	costs	of	cyber	security
protection;	costs	of	incentives	we	may	be	required	to	offer	to	our	customers	or	business	partners	to	retain	their	business;	damage
to	our	reputation;	increased	cyber	liability	and	data	breach	insurance	premiums;	and	expenses	to	rectify	the	consequences
of	the	security	breach	or	cyberattack	.	Third	parties	with	which	we	conduct	business,	such	as	foundries,	assembly	and	test
contractors,	and	distributors,	have	access	to	certain	portions	of	our	sensitive	data,	and	we	rely	on	third	parties	to	store
and	otherwise	process	data	for	us.	We	are	dependent	on	the	information	security	systems	of	these	third	parties	and	they
face	substantial	security	risks	similar	to	those	outlined	above.	Any	security	breaches	or	incidents	or	other	unauthorized
access	by	third	parties	to	the	systems	of	our	suppliers,	service	providers,	or	other	third	parties	with	access	to	our
sensitive	data,	or	the	existence	of	computer	viruses,	ransomware	or	other	malicious	code	in	their	data,	software,	or
hardware,	could	result	in	disruptions	or	failures	of	systems	used	in	our	business.	Any	of	the	foregoing,	or	the	perception
any	of	them	has	occurred,	could	have	a	material	adverse	impact	on	our	business,	operations	and	financial	results	.	In
addition,	any	compromise	of	security	from	a	security	breach	or	cyberattack	could	deter	customers	or	business	partners	from
entering	into	transactions	that	involve	providing	confidential	information	to	us.	As	a	result,	any	compromise	to	the	security	of
our	systems	could	have	a	material	adverse	effect	on	our	business,	reputation,	financial	condition,	and	operating	results.	If	tax
laws	change	in	the	jurisdictions	in	which	we	do	business	or	if	we	receive	a	material	tax	assessment	in	connection	with	an
examination	of	our	income	tax	returns,	our	consolidated	financial	position,	results	of	operations	and	cash	flows	could	be
adversely	affected.	We	are	subject	to	U.	S.	federal,	state,	and	foreign	income	taxes	in	the	various	jurisdictions	in	which	we	do
business.	In	addition,	we	are	required	to	pay	U.	S.	federal	taxes	on	the	operating	earnings	of	certain	of	our	foreign	subsidiaries.
Our	future	effective	tax	rates	and	the	value	of	our	deferred	tax	assets	could	be	adversely	affected	by	changes	in	tax	laws	in	the
U.	S.	or	in	the	foreign	jurisdictions	in	which	we	operate.	In	addition,	we	are	subject	to	the	examination	of	our	income	tax	returns
by	the	tax	authorities	in	the	jurisdictions	in	which	we	do	business.	The	calculation	of	tax	liabilities	involves	significant	judgment
in	estimating	the	impact	of	uncertainties	in	the	application	of	highly	complex	tax	laws.	Our	results	have	in	the	past,	and	could	in
the	future,	include	favorable	and	unfavorable	adjustments	to	our	estimated	tax	liabilities	in	the	period	a	determination	of	such
estimated	tax	liability	is	made	or	resolved,	upon	the	filing	of	an	amended	return,	upon	a	change	in	facts,	circumstances,	or
interpretation,	or	upon	the	expiration	of	a	statute	of	limitation.	While	we	believe	we	have	adequately	provided	for	reasonably
foreseeable	outcomes	in	connection	with	the	resolution	of	income	tax	uncertainties,	the	resolution	of	these	uncertainties	in	a
manner	inconsistent	with	our	expectations	could	have	a	material	impact	on	our	consolidated	financial	position,	result	of
operations,	or	cash	flows.	The	Organization	for	Economic	Co-	operation	and	Development	(OECD)	introduced	Pillar
Two	Model	Rules	for	a	global	minimum	tax	of	15	%	applicable	to	large	multinational	corporations.	Many	countries	in
which	we	have	business	operations,	including	the	United	Kingdom,	Switzerland,	and	Japan,	have	implemented	certain
aspects	of	Pillar	Two,	which	will	apply	to	our	company	in	fiscal	2025.	We	are	subject	will	report	Pillar	Two	related	costs,
if	any,	as	period	costs	in	our	financial	statements	beginning	in	fiscal	2025.	Based	on	current	legislation,	Pillar	Two	is	not
expected	to	governmental	significantly	affect	our	effective	tax	rate	or	cash	flows	in	the	next	fiscal	year.	We	will	keep	track
of	any	new	developments	and	legislative	changes	that	may	emerge	from	the	OECD	and	its	member	countries	regarding
Pillar	Two	and	evaluate	the	impact,	if	any,	on	our	effective	tax	rate	and	cash	flows,	and	record	relevant	costs	as



incurred.	A	number	of	factors	can	drive	volatility	in	our	effective	tax	rate	from	period	to	period,	which	could	cause
significant	variability	in	our	financial	results	and	cash	payments	including:	•	changes	in	the	volume	and	mix	of	profits
earned	and	location	of	assets	across	jurisdictions	with	varying	tax	rates;	•	changes	in	our	business	or	legal	entity
operating	structure;	•	the	resolution	of	issues	arising	from	tax	audits,	including	payment	of	interest	and	penalties;	•	the
expiration	of	a	statute	of	limitation;	•	changes	in	our	valuation	of	deferred	tax	assets	and	liabilities,	and	in	the	valuation
allowance	for	deferred	tax	assets;	•	adjustments	to	our	estimated	taxes	and	provision	for	income	taxes	upon	finalization
of	tax	returns;	•	increases	in	expenses	not	deductible	for	tax	purposes,	including	impairments	of	goodwill;	•	changes	in
available	tax	credits,	including	foreign	tax	credits,	US	R	&	D	credits	and	refundable	tax	credits;	•	changes	in	our	ability
to	secure	tax	incentives	•	changes	in	US	federal,	state,	or	foreign	tax	laws	or	,	regulations	and	other	-	their	legal	obligations
related	to	privacy	interpretation,	including	the	global	implementation	of	a	minimum	tax	under	Pillar	Two	of	the	OECD
Base	Erosion	and	data	protection	Profit	Sharing	(the"	BEPS")	2.	0	initiative;	•	changes	in	US	GAAP;	and	•	our	decision	to
repatriate	non-	US	earnings	for	which	we	have	not	previously	provided	for	incremental	taxes	including	any	local	country
withholding	taxes	incurred	upon	repatriation	.	We	collect,	use,	and	store	personally	identifiable	information,	or	PII,	as	part
of	our	business	and	operations.	We	are	subject	to	federal,	state,	and	international	laws	relating	to	the	collection,	use,	retention,
security,	and	transfer	of	PII.	The	legislative	and	regulatory	framework	for	privacy	and	data	protection	issues	worldwide	is
rapidly	evolving	and	is	likely	to	remain	uncertain	for	the	foreseeable	future.	The	cost	of	complying	with	and	implementing	these
privacy-	related	and	data	governance	measures	could	be	significant	as	they	may	create	additional	burdensome	security,	business
process,	business	record	or	data	localization	requirements.	The	theft,	loss	or	misuse	of	PII	collected,	used,	stored	or	transferred
by	us,	our	any	inability,	or	perceived	inability,	to	adequately	address	privacy	and	data	protection	concerns,	even	if	unfounded,	or
our	failure	to	comply	with	applicable	laws,	regulations,	policies,	industry	standards,	contractual	obligations	or	other	legal
obligations,	could	result	in	additional	cost	and	liability	to	us,	including	litigation,	which	could	have	an	adverse	effect	on	our
business,	operating	results,	cash	flows,	and	financial	condition	.	Environmental,	social	and	governance	(“	ESG	”)	matters
may	adversely	affect	our	relationships	with	customers	and	investors.	There	is	an	increasing	focus	from	lawmakers,
regulators,	investors,	customers,	employees	and	other	stakeholders	concerning	ESG	matters,	including	environment,
climate,	diversity	and	inclusion,	human	rights	and	governance	transparency.	A	number	of	our	customers	have	adopted,
or	may	adopt,	procurement	policies	that	include	ESG	provisions	or	requirements	that	their	suppliers	should	comply
with,	or	they	may	seek	to	include	such	provisions	or	requirements	in	their	procurement	terms	and	conditions.	An
increasing	number	of	investors	are	also	requiring	companies	to	disclose	ESG-	related	policies,	practices	and	metrics.	In
addition,	various	jurisdictions	are	developing	climate-	related	laws	or	regulations	that	could	cause	us	to	incur	additional
direct	costs	for	compliance,	as	well	as	indirect	costs	resulting	from	our	customers,	suppliers,	or	additional	compliance
costs	that	are	passed	on	to	us.	These	legal	and	regulatory	requirements,	as	well	as	investor	expectations	on	ESG	practices
and	disclosures,	are	subject	to	change,	can	be	unpredictable,	and	may	be	difficult	and	expensive	for	us	to	comply	with,
given	the	complexity	of	our	supply	chain	and	our	outsourced	manufacturing.	Further,	there	is	an	increasing	number	of
anti-	ESG	initiatives	in	areas	of	the	United	States	and	elsewhere	that	may	conflict	with	other	regulatory	requirements	or
our	various	stakeholders’	expectations.	If	we	fail	to	comply	with	or	meet	the	evolving	legal	and	regulatory	requirements
or	expectations	of	our	various	stakeholders,	we	may	be	subject	to	enforcement	actions,	required	to	pay	fines,	customers
may	stop	purchasing	products	from	us	or	investors	may	sell	their	shares,	which	could	harm	our	reputation,	revenue	and
results	of	operations.	Additionally	we	may	be	subject	to	litigation	and	claims	by	third	parties	or	regulatory	bodies	that
our	stated	ESG	initiatives	and	objectives	have	not	been	achieved	or	implemented	appropriately.	Our	actual	or	perceived
failure	to	achieve	our	ESG-	related	initiatives	could	negatively	impact	our	reputation	or	harm	our	business	.	Our	charter
documents	and	Delaware	law	could	make	it	more	difficult	for	a	third-	party	to	acquire	us	and	discourage	a	takeover.	Our
certificate	of	incorporation	and	the	Delaware	General	Corporation	Law	contain	provisions	that	may	have	the	effect	of	making
more	difficult	or	delaying	attempts	by	others	to	obtain	control	of	our	company,	even	when	such	attempts	may	be	in	the	best
interests	of	our	stockholders.	Our	certificate	of	incorporation	also	authorizes	our	Board	of	Directors,	without	stockholder
approval,	to	issue	one	or	more	series	of	preferred	stock,	which	could	have	voting	and	conversion	rights	that	adversely	affect	or
dilute	the	voting	power	of	the	holders	of	our	common	stock.	Delaware	law	also	imposes	conditions	on	certain	business
combination	transactions	with	“	interested	stockholders.	”	Our	certificate	of	incorporation	divides	our	Board	of	Directors	into
three	classes,	with	one	class	to	stand	for	election	each	year	for	a	three-	year	term	after	the	election	,	which	will	be	phased	out
over	a	three-	year	period	concluding	at	our	2026	annual	meeting	of	stockholders	.	The	classification	of	directors	tends	to
discourage	a	third-	party	from	initiating	a	proxy	solicitation	or	otherwise	attempting	to	obtain	control	of	our	company	and	may
maintain	the	incumbency	of	our	Board	of	Directors,	as	this	structure	generally	increases	the	difficulty	of,	or	may	delay,
replacing	a	majority	of	directors.	Our	certificate	of	incorporation	authorizes	our	Board	of	Directors	to	fill	vacancies	or	newly
created	directorships.	A	majority	of	the	directors	then	in	office	may	elect	a	successor	to	fill	any	vacancies	or	newly	created
directorships,	thereby	increasing	the	difficulty	of,	or	delaying	a	third-	party’	s	efforts	in,	replacing	a	majority	of	directors.	The
market	price	of	our	common	stock	has	been	and	may	continue	to	be	volatile.	The	trading	price	of	our	common	stock	has	been
and	may	continue	to	be	subject	to	wide	fluctuations	in	response	to	various	factors,	including	the	following:	•	variations	in	our
quarterly	results;	•	the	financial	guidance	we	may	provide	to	the	public,	any	changes	in	such	guidance,	or	our	failure	to	meet
such	guidance;	•	changes	in	financial	estimates	by	industry	or	securities	analysts	or	our	failure	to	meet	such	estimates;	•	various
market	factors	or	perceived	market	factors,	including	rumors,	whether	or	not	correct,	involving	us,	our	customers,	our	suppliers,
our	competitors,	or	a	potential	acquisition	of	our	company;	•	announcements	of	technological	innovations	by	us,	our	competitors,
or	our	customers;	•	introductions	of	new	products	or	new	pricing	policies	by	us,	our	competitors,	or	our	customers;	•	disputes	or
other	developments	related	to	proprietary	rights,	including	patents,	litigation	matters,	and	our	ability	to	obtain
intellectual	property	protection	for	our	technologies;	•	acquisitions	or	strategic	alliances	by	us,	our	competitors,	or	our



customers;	•	recruitment	or	departure	of	key	personnel;	•	the	gain	or	loss	of	significant	orders;	•	the	gain	or	loss	of	significant
customers;	•	market	conditions	in	our	industry,	the	industries	of	our	customers,	and	the	economy	as	a	whole;	•	actions	by
institutional	or	activist	investors,	including	short	positions	held	by	investors;	•	new	federal	and	state	laws	and	regulations
affecting	our	industry	;	,	including	export	controls	and	•	general	financial	market	conditions	or	occurrences,	including	market
volatility	resulting	from	geopolitical	risks,	social	and	political	unrest	and	rivalries,	acts	of	war,	terrorist	attacks	,	natural
disasters	,	cybersecurity	attacks,	health	pandemics,	financial	market	technological	glitches	and	interruptions	of	trading	activity.
In	addition,	stocks	of	technology	companies	have	experienced	extreme	price	and	volume	fluctuations	that	often	have	been
unrelated	or	disproportionate	to	these	companies’	operating	performance.	Public	announcements	by	technology	companies
concerning,	among	other	things,	their	performance,	accounting	practices,	or	legal	problems	could	cause	the	market	price	of	our
common	stock	to	decline	regardless	of	our	actual	operating	performance.	33


