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Our business faces significant risks. You should carefully consider all of the information set forth in this Annual Report and in
our other filings with the SEC, including the following risk factors which we face and which are faced by our industry. Our
business, financial condition and results of operations could be materially adversely affected by any of these risks. This report
also contains forward- looking statements that involve risks and uncertainties. Our results could materially differ from those
anticipated in these forward- looking statements as a result of certain factors including the risks described below and elsewhere
in this report and our other SEC filings. For a summary of the risk factors included in this Item 1A and for further details on our
forward- looking statements, see “ Forward- Looking Statements and Risk Factor Summary efRiskFaetors-" on page 1. Risks
related to our ability to successfully compete in the marketplace Sales of our generic medicines comprise a significant portion of
our business, and we are subject to the significant risks associated with the generic pharmaceutical business. Sales of our
generics medicines have historically represented and are expected to continue to represent a significant portion of our
business. [n 2022-2023 , total revenues from sales of our generic medicines in all our business segments were $ 8, 664734
million, or 855 % of our total revenues. As part of our Pivot to Growth strategy, we intend to focus on a prioritized
portfolio and pipeline of high- value generics opportunities. However, Genrerte-generic pharmaceuticals are, as a general
matter, less profitable than innovative medicines, and have faced price erosion in each of our business segments, placing even
greater importance on our ability to continually introduce new products. We—have—beee—rﬂe—Although we intend to invest in the

development of more depeﬁéeﬁt—eﬁ—sa}es—ef—eﬂiecomplex, hlgh- value generlc% products med-remes—aﬁd-&fe—mefeasmg-}y

ability-to ﬁme&y—meet—dem&nd—when we w1ll be successful in achlevmg eei-*ratn—rnsf&nees—’Phese—aévefse—rﬂ&fket—fefees—have—a
direetimpaetonour expected overs ave-a ’ ;

and-eurresults , if at all ef—epef&&eﬁ—aﬂd—ﬁﬂaﬂeﬂl—eerm We al%o expect to continue to experlence 91gn1ﬁeant adverse

challenges in the U. S. generics market deriving from limitations on our ability to influence generic medicine pricing in the long
term and a decrease in value from future launches and growth. These and other challenges have required us to recognize
significant goodwill impairments in past years. If we experience further difficulty in this market, this may continue to adversely
affect our revenues and profits from our North America business segment or cause us to recognize one or more goodwill
impairments relating to this reporting unit. Sales of our generic products may be adversely affected by the concentration of our
customer base and commercial alliances among our customers. A significant portion of our sales are made to relatively few U.

S. retail drug chains, wholesalers, managed care purchasing organizations, mail order distributors and hospitals. These
customers have undergone significant consolidation and formed various commercial alliances, which may continue to increase
the pricing pressures that we face in the United States. The presence of large buying groups, and the prevalence and influence of
managed care organizations and similar institutions, have increased pressure on price, as well as terms and conditions required
to do business. There are three large Group Purchasing Organizations (“ GPOs ”) that account for more than 80 % of generics
purchases in the United States in 2022-2023 , which provides each of them with significant bargaining power. Additionally, our
customers may form commercial alliances which result in heightened pricing pressure and competition in the markets in
which we operate. For example, several major hospital systems in the United States formed a nonprofit company in 2018
to manufacture their own generics medicines. We expect the trend of 1ncrea9ed prlclng preq%me@ ﬁom our customers and

prlce eroqlon tn—t-he—U—S—geﬁeﬂes—m&fket—to continue.

affected by ﬂuetuanom in the buylng patterns of our ilgmflcant Cll§t0n161§ Whether resulting from ieaﬂonahty, pricing,
wholesaler buying decisions or other factors. In addition, since a significant portion of our U. S. revenues is derived from
relatively few key customers, any financial difficulties experienced by a single key customer, er-any delay in receiving payments
from such a customer, or any significant reduction in or loss of business with such a customer could have a material adverse
effect on our business, financial condition and results of operations . For a description of our net sales from our major
customers, see note 19 to our consolidated financial statements . Our revenues and profits from generic products may decline
as a result of competition from other pharmaceutical companies and changes in regulatory policy. Our generic drugs face intense
competition. Prices of generic drugs may, and often do, decline, sometimes dramatically, especially as additional generic
pharmaceutical companies receive approvals and enter the market for a given product and competition intensifies.

Consequently, our ability to sustain our sales and profitability on any given product over time is affected by the number of



companies selling such product, including new market entrants, and the timing of their approvals. The goals established under
the Generic Drug User Fee Act, and increased funding of the FDA’ s Office of Generic Drugs, have led to more and faster
generic approvals, and consequently increased competition for some of our products. The FDA has stated that it has established
new steps to enhance competition, promote access and lower drug prices and is approving increasing reeerd—breaking-numbers
of generic applications. While these FDA improvements are expected to benefit our generic product pipeline, they will also
benefit competrtors that seek to launch products in estabhshed generrc markets Where we currently offer products In recent

there has also been an increase -1s—efteﬁ

eﬁn&nu%ng—beneﬁt—frem—haﬂ&g—&le—ﬁrst—geﬂeﬁe—pfeduet—m fheﬁafket—Hewever—the number of generic manufacturers targeting

significant new generic opportunities with exclusivity under the Hatch- Waxman Act,or which are complex to develop shas
inereased-inreeent-years-. AddiﬁeﬂaHy—manyMany of the smaller generic manufacturers have increased their capabilities,level
of sophistication and development resources in recent years.The FDA has also been limiting the availability of exclusivity
periods for new products,which reduces the economic benefit from being first- to- file for generic approvals. For example,the
180- day market exclusivity period under the Hatch- Waxman Act for a new product can be forfeited by failure to obtain
approval or to launch a product within a specified time or if certain conditions exist,some of which may be outside our
control. The failure to maintain our industry- leading performance in the United States on first- to- file opportunities and to
develop and commercialize high complexity generic products could adversely affect our sales and profitability. Fhe-1+80~-
Furthermore, brand pharmaceutical companies continue to manage products in a challenging environment through marketing
agreements with payers, pharmacy benefits managers and generic manufacturers. For example, brand companies often sell or
license their own generlc versions of their products, known as “ authorized generics, ” cither directly or through other generic
pharmaceutical compames fse-—ea-l-}ediautheﬂzed—geﬂeﬂesi)— No significant regulatory 28-approvals are required for
authorized generics, and brand companies do not face any other significant barriers to entry into such market. Brand companies
may seek to delay introductions of generic equivalents through a variety of commercial and regulatory tactics. Many
pharmaceutical companies increasingly have used state and federal legislative and regulatory means to delay generic (including
biosimilar) competition. These efforts have included pursuing new patents for existing products to extend patent protection;
obtaining new regulatory exclusivities; sclling the brand product as their own geneﬂe—equ-wa-}en-t—fan—authorlzed generie
generics ) using the Citizen Petition process to request amendments to FDA standards or otherwise delay generic (or
biosimilar) drug approvals; seeking changes to U. S. Pharmacopeia, an organization which publishes industry recognized
compendia of drug standards; using the legislative and regulatory process to have drugs reclassified or rescheduled; attaching
patent extension amendments to unrelated federal legislation; and entering into agreements with pharmacy benefit management
companies to block the dispensing of generic (including biosimilar) products. These actions may increase the costs and risks of
our efforts to introduce generic products and may delay or prevent such introduction altogether. In addition, the U. S. Congress
and various state legislatures in the United States have passed, or have proposed passing, legislation that could have an adverse
impact on pharmaceutical manufacturers’ ability to (i) settle litigation initiated pursuant to the Hatch- Waxman Act and
Biologics Price Competition and Innovation Act (“ BPCIA ”); (ii) secure the full benefit of first- to- file regulatory approval
status secured under the Hatch- Waxman Act; and (iii) recover their investments into the development of an innovative, generic
or biosimilar product. Hatch- Waxman and BPCIA create various pathways for generic drug manufacturers to secure accelerated
approvals of their abbreviated new drug applications and abbreviated biologics license applications. The new laws and proposals
from the federal and state governments could serve to change, directly and indirectly, the Hatch- Waxman Act and BPCIA,
including the incentives to develop generic and biosimilar products, as well as the ability of generic manufacturers to accelerate
the launch of their new generic and biosimilar products. They also could impact the ability of brand manufacturers to protect
their investments in the 28 intellectual property associated with their branded specialty and innovative biologic products.
Additionally, the enactment of the Inflation Reduction Act of 2022 (the “ IRA ™) represents the most significant pharmaceutical
pricing reform in the United States to date and includes legislative changes that could lead to greater pricing pressures on our
products such as amendments to (i) eliminate the * donut hole ” under the Medicare Part D program beginning in 2025; (ii)
modify the “ noninterference ” provisions of the Medicare Part D enabling statute to require the U. S. Department of Health and
Human Services (“ HHS ”) to negotiate the prices of a subset of drugs and biologics with the highest annual expenditures under
Medlcare Parts B and D; and (111) 1mpose manufacturer rebate-rebates fequtrements-on manu-faeﬁ&ers—e#certam srngle source
drtre e-Part B and any-Part D eovere ap ed

weﬂ—as—geneﬂe—drugs when prlces rise faster that the rate of inflation . A number of state legrslatures have also begun
considering legislation that would implement IRA- like frameworks for state regulated insurance markets. We continue to
monitor these legislative developments ;-and evaluate whether any changes to our business practices and operations are
necessary in order to comply with such legislative reforms and advocate for policies that support both innovation and access to
high quality medicines for patients. However, we cannot accurately predict the ultimate impact of such legislative developments
on our business or whether additional changes in regulatory policies will occur in the future. We have experienced, and may
continue to experience, delays in launches of our new generic products. Although we believe we have one of the most extensive
pipelines of generic products in the industry, in recent years we were unable to successfully execute a number of generic
launches and these challenges may continue in the foreseeable future. As a result of delays we have experienced in the timing of
launches, we may not be able to realize the economic benefits anticipated in connection with our planned launch timing. If we
cannot execute timely launches of new products, we may not be able to offset the increasing price erosion on existing products
in the United States resulting from pricing pressures and accelerated generics approvals for competing products. Such
unsuccessful launches can be caused by many factors, including, delays in regulatory approvals, lack of operational or clinical
readiness or patent litigation. Failure or delays to execute launches of new generic products could have a material adverse effect




on our business, financial condition and results of operations. 29 The increase in the number of...... are able to commercialize a
product. We may be unable to take advantage of the increasing number of high- value biepharmaeeutieal-biosimilars
opportunities. We aim to be a global leader in biopharmaceuticals. We-are-developing-a-produet-As part of our Pivot to
Growth strategy, we mtend to capltallze on our late- stage plpelme of aﬂd—mﬁﬁufaef&mxg—e&laabﬂmes—fe%bloslmllar products

de\ elopment, manumctme and Commercmllzatlon of biephafmaeeﬂ-t—tea-l—blommllar products require speuallzed expeltlse and
are very costly and subject to complex evelving regulation swhiehis-sti-evelving- Due to the complex process and significant
financial and other resources required to develop biosimilars, obstacles and delays, including budget constraints may arise,
which increase the cost of development or force us to dbdl]dOI] a potentlal ploduct in Wthh we mdy hd\ e invested substantlal
amounts of time and resources. We have made w
continue to make ﬁfe—ma-kr&g—&ﬂd-st—ﬁ-l—feqtﬁfe—smnmmnt investments and COHdbOIdthDS thh—t-h-rfd-paﬁ-tes—to beﬂeﬁ-t—capltallze
on biosimilar opportunities. However, the market for biosimilar products, in particular for key lifecycle products, is
facing increasingly intense competition, including from new market entrants, growing pricing pressures, as well as from
existing innovative products that maintain a significant market share, and these-there is no assurance that we will be
able to successfully capitalize on biosimilar opportunities. Failure to develop and commercialize biopharmaeeutieats
biosimilars , either by us or through collaborations with third parties, could have a material adverse effect on our business,
financial condition, results of operations and prospects. Our innovative medicines face intense competition from companies that
have greater resources and capabilities and we must make significant investments in our pipeline of innovative medicines to
address such competition, which may not achieve expected results . We face intense competition to our innovative
medicines. As part of our Pivot to Growth strategy, we intend to deliver on our growth engines, mainly AUSTEDO,
AJOVY and UZEDY, and step up the innovation of our late- stage innovative pipeline assets. However, Many-many of
our competitors are larger and / or have substantially more experience in the development, acquisition and marketing of branded,
innovative and consumer- oriented 29 products. They may be able to respond more quickly to new or emerging market
preferences or to devote greater resources to the development and marketing of new products and / or technologies than we can.
As a result, any products and / or innovations that we develop may become obsolete or noncompetitive before we can recover
the expenses incurred in connection with their development. In addition, we must demonstrate the benefits of our products
relative to competing products that are often more familiar or otherwise better 36-established to physicians, patients and third-
party payers. If competitors introduce new products or new variations on their existing products, our marketed products, even
those protected by patents, may be replaced in the marketplace or we may be required to lower our prices. For example, the
following may have a significant effect on our financial results and cash flow: * ©ur-our future success depends on our ability to
maximize the growth and commercial success of AUSTEDO and AUSTEDO XR . If our revenues derived from AUSTEDO
and AUSTEDO XR do not increase as expected or if we lose market share to competing therapies, it may have an adverse
effect on our results of operations —3 * AJOVY faces strong competition from two products that were introduced into the market
around the same time and are competing for market share in the same space, as well as from other emerging competing
therapies, including oral eatettenin-gene-CGRP products; e UZEDY is a later entrant which faces competition from four
well - established related-peptide(“-CGRP-products. Additionally, two branded and one generic risperidone long- acting
injectable have or are in the process of launching, which may impact UZEDY’ s growth; - COPAXONE faces increasing
competition from generic versions in the U. S. and competing glatiramer acetate products in Europe, as well as from orally-
administered therapies. Following the approval of generic competition, COPAXONE’ s revenues and profitability have
decreased. We expect the trend of decreasing revenues and profitability for COPAXONE to continue in the future ; and ¢ there
is a trend in the innovative medicines industry of seeking to “ outsource ” drug development by acquiring companies
with promising drug candidates and we face substantial competition from historically innovative companies, as well as
companies with greater financial resources than us, for such acquisition targets. In order to remain competitive, we must
invest significant resources to expand our pipeline for innovative medicines and biosimilars, both through our own
efforts and through collaborations with, and in- licensing or acquisition of products from, third parties. We have entered
into, and expect to pursue, in- licensing, acquisition, collaboration, funding and partnership opportunities to supplement
and expand our existing innovative medicines and biosimilar pipeline, such as our collaborations with Alvotech, Modag,
Sanofi, Royalty Pharma and Biolojic. However, there is no assurance that such collaborations will achieve the results we
expect and we or our counterparties could fail to perform the obligations thereunder, including due to the failure to
obtain regulatory approvals and increasing competition, pricing pressures and other financial constraints. Furthermore,
the development of innovative medicines involves lengthier and more complex processes and greater expertise and
resources than those used in the development of generic medicines. For example, the time from discovery to commercial
launch of an innovative medicine can be 15 years or more and involves multiple stages, including intensive preclinical
and clinical testing and highly complex, lengthy and expensive regulatory approval processes, which vary from country
to country. The longer it takes to develop a new product, the less time that remains to recover development costs and
generate profits. During each stage, we may encounter obstacles that delay the development process and increase
expenses, potentially forcing us to abandon a potential product in which we may have invested substantial amounts of
time and resources. These obstacles may include preclinical failures, difficulty enrolling patients in clinical trials, delays
in completing formulation and other work needed to support an application for approval, adverse reactions or other
safety concerns arising during clinical testing, insufficient clinical trial data to support the safety or efficacy of the
product candidate, widespread supply chain breakdowns, delays as a result of new requirements implemented by health
authorities such as the U. S. FDA and EMA requirement on material use, and delays or failures to obtain required
regulatory 30 approvals for the product candidate or the facilities in which it is manufactured . In addition, our innovative




medicines require much greater use of a direct sales force than does our eere-generics business. Our ability to realize stgnifieant
revenues from direct marketing and sales activities depends on our ability to attract and retain qualified sales personnel.
Competition for qualified sales personnel is intense. We may also need to enter into co- promotion, contract sales force or other
such arrangements with third parties, for example, where our own direct sales force is not large enough or sufficiently well-
aligned to achieve maximum market penetration. Any failure to attract or retain qualified sales personnel or to enter into third-
party arrangements on favorable terms could prevent us from successfully maintaining current sales levels or commercializing
new innovative medicines. If generic or biosimilar products that compete with any of our innovative medicines are approved
and sold, sales of our innovative medicines will be adversely affected Certain of our leading 1nnovat1ve medlclneq face patent
challenoeq and impending patent explratlon% - ; ; : : ath

(+:U—ST—E—B9)— Generic equlvalent@ and bloqlmllarq for branded pharmaceutlcal productq are typlcally §01d at lower cost% than
the branded products. After the introduction of a competing generic product, a significant percentage of the prescriptions
previously written for the branded product are often written for the generic version. Legislation enacted in most U. S. states
allows or, in some instances, mandates that a pharmacist dispense an available generic equivalent (or interchangeable
biosimilar) when filling a prescription for a branded product in the absence of specific instructions from the prescribing
physician. Branded products typically experience a significant loss in revenues following the introduction of a competing
generic (or biosimilar) product, even if the branded product is still subject to an existing patent since generic manufacturers may
offer generic (or biosimilar) products while patent litigation is pending. Our innovative medicines are or may become subject to
competition from generic equivalents because our patent protection expired or may expire soon. In addition, we may not be
successful in our efforts to obtain additional patent protection for our innovative medicines through the development and

commercmhzanon of proprletaly product i nnp1 ovements and new and enhanced doqage forms -3-1—I-nvesfmeﬁfs—m—etueptpe1-rne—ef

£ e -t —Our success depend% on
our ab111ty to develop and connnercmhze additional pharmaceutical productq Our ﬁnanelal results depend upon our ability to
develop and connnercmhze additional mnovatlve, b10s1mllar and generlc —rnﬂevaﬁve—and—btestm&ar—products ina tlmely

pe v ines-. Commercialization requires that
we iuccegsfully develop, test and manufactme phalmaceutlcal products All of our products must receive regulatory approval
and meet €, and continue to comply with ¥, regulatory and safety standards; if health or safety concerns arise with respect to a
product, we may be forced to withdraw it from the market. Developing and commercializing additional pharmaceutical products
is also subject to difficulties relating to the availability, on commercially reasonable terms, of raw materials, including API and
other key ingredients; preclusion from commercialization by the proprietary rights of others; the costs of manufacture and
commercialization; costly legal actions brought by our competitors that may delay or prevent development or commercialization
of'a new product; and delays and costs associated with the approval process of the FDA and other U. S. and international
regulatory agencies. The development and commercialization process, particularly with respect to innovative medicines and
biosimilar medicines, as well as the-complex generic medicines that we increasingly focus on, is both time- consuming and
costly, and involves a high degree of business risk. Our products currently under development, if and when fully developed and
tested, may not perform as we expect. Necessary regulatory approvals may not be 32-obtained in a timely manner, if at all, and
we may not be able to produce and market such products successfully and profitably. Delays in any part of the process or our
inability to obtain regulatory approval of our products could adversely affect our operating results by restricting or delaying our




introduction of new products. We depend on the effectiveness of our patents, confidentiality agreements and other measures to
protect our intellectual property rights. The success of our innovative medicines business depends substantially on our ability to
obtain patents and to defend our intellectual property rights. If we fail to protect our intellectual property adequately, competitors
may manufacture and market products identical or similar to ours. We have been issued numerous patents 31 covering our
innovative medicines, and have filed, and expect to continue to file, patent applications seeking to protect newly developed
technologies and products in various countries, including the United States. Currently pending patent applications may not result
in issued patents or be approved on a timely basis or at all. Any existing or future patents issued to or licensed by us may not
provide us with any competitive advantages for our products or may be challenged or circumvented by competitors or
governments. Efforts to defend the validity of our patents are expensive and time- consuming, and there can be no assurance that
such efforts will be successful. Our ability to enforce our patents also depends on the laws of individual countries and each
country’ s practices regarding the enforcement of intellectual property rights. The loss of patent protection or regulatory
exclusivity on innovative medicines , including potential challenges to our Orange Book patent listings in the United
States, could materially impact our business, results of operations, financial condition and prospects. We also rely on trade
secrets, unpatented proprietary know- how, trademarks, regulatory exclusivity and continuing technological innovation that we
seek to protect, in part by confidentiality agreements with licensees, suppliers, employees and consultants. These measures may
not provide adequate protection for our unpatented technology. If these agreements are breached, it is possible that we will not
have adequate remedies. Disputes may arise concerning the ownership of intellectual property or the applicability of
confidentiality agreements. Furthermore, our trade secrets and proprietary technology may otherwise become known or be
independently developed by our competitors or we may not be able to maintain the confidentiality of information relating to
such products. If we are unable to adequately protect our technology, trade secrets or proprietary know- how, or enforce our
intellectual property rights, our results of operations, financial condition and cash flows could suffer. Risks related to our
substantial indebtedness We have substantial debt outstanding ef$25212-millienas-ef Deeember 34,2622~ which requires
significant interest and principal payments, requires compliance with certain covenants and restricts our ability to incur
additional indebtedness or engage in other transactions. ©ur-As of December 31, 2023, we have consolidated debt was-of § 19,
833 million outstanding, compared to $ 21, 212 million at—outstandmg as of December 31, 2022 eompared-to-$23-043
mithonatDeeember3+H202+ If we are unable to meet our debt service ebligations-and other financial obligations, we could
be forced to restructure or refinance our indebtedness and-other-finanetal-transaetions-, seek additional debt or equity capital or
sell eur-assets. We may might-then-be unable to obtain such financing or capital or sell our assets on satisfactory terms, if at all.
Any refinancing of our indebtedness could be at significantly higher interest rates, incur significant transaction fees or include
more restrictive covenants. See “ Item 7 — Management’ s Discussion and Analysis of Financial Condition and Results of
Operations — Liquidity and note 9 to our Consolidated ﬁnanc1al statements for a detailed discussion of our outstanding
indebtedness —W : atr—antietpa ash : avatle :

y-to-grow . Our unsecured syndicated sustainability linked revolving
credit facrlity (“RCF ”) contains certain Covenants 1nclud1ng certain limitations on incurring liens and indebtedness and
maintenance of certain financial ratios, including a maximum leverage ratio, which becomes more restrictive over time. Under
specified circumstances, including non- compliance with any of the covenants and the unavailability of any waiver, amendment
or other modification thereto, we will not be able 33-to borrow under the RCF. Additionally, violations of the covenants, under
certain circumstances, would result in an event of default in all borrowings under the RCF and, when greater than a specified
threshold amount as set forth in each series of senior notes and sustainability linked senior notes is outstanding, could lead to an
event of default under our semor notes and sustainability linked senior notes due to cross acceleration provisions. While As-ef

v pht al-ra We-continue to take steps to reduce our debt
fevels-and improve proﬁtabihty , 1f we fall to satisfy our ensufe—een&nual—eemphaﬁee—wrth—t-he—ﬁnanmal maintenanee-ratio
covenants —Hsueheovenants-witlnotbe-met, we may need bel-teve&re—w-rl-l—be-ab-le—to renegotiate and amend the covenants, or

refinance the debt w1th different repayment terms

annot guarantee that we will be able to amend such

agreements or refinance such debt on terms satisfactory to us, or at all Fifrequired-to-maintatn-eomplanee-in-the-fatare- [f we
experience lower than required-anticipated carnings and-or cash flows , te-eentintie-to maintain compliance and-efferts-with

our financial ratio covenants, we may curtail spendlng or dlvest assets, which could constram m%be—sueeessfa-l—ly

fe—gener&te—eneugh—eas-h—te—meet—our ability to grow our bus1ness

substantial net debt could also have other important consequences to our business, 1nclud1ng, but not limited to —-—making it
more difficult for us to satisfy our obligations; =limiting our ability to borrow additional funds and increasing the cost of any
such borrowing; =increasing our vulnerability to, and reducing our flexibility to respond to, general adverse economic and
industry conditions; «-limiting our flexibility in planning for, or reacting to, changes in our business and the industry in which we
operate; --placing us at a competitive disadvantage as compared to our competitors, to the extent that they are not as highly
leveraged and ~—restr1cting us from pursuing certain busrness opportumties Additionally, Hf maeroeeonomie-pressures-continte
0 our credit losses, liquidity and cash resources could
be negatively impacted by macroeconomic pressures . \We may be required to draw down funds from our RCF or pursue
additional sources of financing to fund our operations, such as secured financing. If we seek secured financing in excess of the
Hmitatterrlimitations in our existing debt instruments, we may have to secure our entrent-outstanding debt as well. Capital and
credit markets, which have been disrupted by such macroeconomic pressures, have experienced inereased-volatility. As a result,
access to additional financing may be challenging and is largely dependent upon evetving-market conditions and-ether-faetors-,




which could materially impact our business, results of operations, financial condition and prospects. We may need to raise
additional funds in the future, which may not be available on acceptable terms or at all. We may consider issuing additional debt
or equity securities in the future to refinance existing debt or for general corporate purposes, including to fund our growth
strategies, and to fund potential acquisitions or investments. If we issue ordinary equity, convertible preferred equity or
convertible debt securities to raise additional funds, our existing shareholders may experience dilution, and the new equity or
debt securities may have rights, preferences and privileges senior to those of our existing shareholders. If we incur additional
debt, it may increase our leverage relative to our earnings or to our equity capitalization, requiring us to pay additional interest
and potentially lowering our credit ratings. We may not be able to market such issuances on favorable terms, or at all, in which
case, we may not be able to develop or enhance our products, execute our business plan, take advantage of future opportunities
or respond to competitive pressures or unanticipated customer requirements. 34-If our credit ratings are further downgraded by
leading rating agencies, we may not be able to raise debt or borrow funds in amounts or on terms that are favorable to us, if at
all. Our credit ratings impact the cost and availability of future borrowings and, accordingly, our cost of capital. Our ratings at
any time will reflect each rating agency’ s theropinion of our financial strength, operating performance and ability to meet our
debt obligations. In the past, we have been subject to downgrades in our credit ratings by various ratings agencies. Most
recently, Standard and Poor” s Financial Services LLC (“ S & P Standard-and-Reor>s-") downgraded our rating from BB to BB-
due to rising litigation risks. Subsequently, on July 29, 2022, following our announcement of reaching an agreement in principle
on the financial terms ofa natlonWlde iettlement of the 0p101d§ htlgatlon S&P -Sfaﬁd&fd—aﬁd—Peer—s—reVNed our rating outlook
to positive v 6 ter. However, there is no
assurance that we will not be iubject to ratmg% downgrades or negatlve outlooks by any of the ratlngs agencies in the future . If
our results of operations experience any negative trends or otherwise fail to meet analyst or investor expectations, we
may experience ratings downgrades or negative outlooks by ratings agencies and our share price and reputation may be
negatively impacted . Any downgrade of our ratings by the rating agencies limits our ability to borrow at interest rates
consistent with the interest rates that were available to us prior to such downgrades. This may limit our ability to sell additional
debt securities or borrow money in the amounts, at the times or interest rates, or upon the terms and conditions that would have
been available to us if our previou% credit ratings had been maintained. Additional-33 risks-Risks related to our general business
and operations Global economlc COI]dlthIN may negatlvely affect us and may magnlfy certaln risks that affect our business. In

v ; d and-disraptio sloba y—Hrresponse
to rising 1nflat10n in recent years , central bank% in the marketq mn Wthh we operate, mcludlng the Unlted State% Federal
Reserve, have tightened their monetary policies and raised interest rates, and such measures may continue tﬁ&mfe—ts—a—peﬂed—ef
sustained-heightenednflation-. Higher interest rates and volatility in financial markets could lead to additional economic
uncertainty or recession. Increased inflation rates have increased our and our suppliers’ operating costs, including labor costs,
raw materials costs, manufacturing costs ;fretght-eests-and R & D costs. There is no assurance that we will be able to promptly
increase our pricing to offset our increased costs, or that our operations will not be materially impacted by rising inflation and its
broader effects on the markets in which we operate in the future. In addition to rising inflation, the global economy has al@o
been impacted by fluctuating foreign exchange rates and geopohtlcal tensions, 8 8 SOHE v a8
Bkeraine;-which could result in i3 :
disruptions e4

disruptions could continue to reqult in delay% in our productlon and dlqtrlbutlon processes, R & D initiatives and our ability to
timely reipond to consumer demand. As we have substantial international operations, fluctuations in exchange rates between the
currencies in which we operate ;-and the U. S. dollar —could increase our opelatlng costs and adversely affect our reqult% of
operatlonq proﬁti and ca%h ﬂows The duratlon We-he ; 6

deve}epmeﬂt-s—ale uncertain and we cannot accurately predlct Whether we Wlll be able to effectlvely and-timely-mitigate their
impact on our business . Due to the complexity of our supply chain, we have experienced supply discontinuities due to
macroeconomic issues, regulatory actions, including sanctions and trade restrictions, labor disturbances and approval
delays, which impacted our ability to timely meet demand in certain instances. These adverse market forces have a
direct impact on our overall performance. Any such disruptions could have a material adverse impact on our business
and our results of operation and financial condition . The widespread outbreak of an illness or any other communicable
disease, or any other public health crisis, saelras-and the governmental and societal responses thereto, could adversely
affect our business, results of operations and financial condition. Widespread outbreaks of disease or other public health
crises and responses thereto have in the past and may in the future negatively impact the global economy, disrupt global
supply chalns and create 51gn1ficant volatlllty and dlsruptlon of ﬁnanc1al markets. For example, during the COVID- 19

eeu}d—advefseb%ffeet—eﬂiebusmess—feaﬁts—ef

P dlsruptlons e%ﬁﬂﬁnetal—mafkefs—Smee—rt—beg&n—m %9—1—9—t-he

S ; teha ad-globally+ g-to-countries and regions where-in which we manufacture mestefour
productq and conduct our clinical tr1a1§ as well as changes in customer stocking and purchasing patterns . In response to the
COVID- 19 pandemic, we temporarily closed certain of our facilities and faced other protectionist measures and restrictions




imposed by government authorities to control the pandemic which inhibited our employees’ access to our facilities, and caused

certain delays and disruptions in our materials, supply. The Mere-reeently;-the-disruptionfromthe-COVID- 19 pandemic also
resulted has—deereased—aﬂd-m %92—2—we—d-td—net—expeﬂenee—mateﬂ&l-delays in our the-produetionand-distribution-of medietnes

y linical trials #r20822-due to slowdowns in
recruitment for itudleq and %uipended regulatory 1n§pect1on§ delays in regulatory approvals of new products due to reduced
capacity or Te- prlontlzatlon of regulatory agenme% and delay% in pre CommerClal launch act1v1t1e§ Add-rt—teﬁa-l—ly,—t-he—GG’H—B-

new working environment that has—emerged asa reiult of the COVlD 19 pandemlc with many employeei Worl(mg remotely,
has-also increased the exposure of many companies, including us, to cyber- attacks and data security breaches. Future
outbreaks of disease Hf-such-breach-were-to-oeeur, itmay-including a resurgence of COVID- 19, could similarly have a
material adverse effeetimpact on the global economy, our supply chain and our business joperations and-reputation. We-In
response to the COVID- 19 pandemic, we have taken precautionary measures, and may take additional measures, intended to
minimize the rlskq of -t-he—GG’vLI-B-—l-9—paﬂdem1e-future potentlal pubhc health crises to our employeei and operanom

pa-ndemie—may—fesult—m—busmess—disﬁtpﬁeﬂ—&nd-n is not powble t-hat—we—er—eentrnue—to see—v&ﬂable-demaﬁd—rn-predlct the

impact of future outbreaks peﬂeds—'l:heugh—&varlabﬂ-rﬁy—of dlsease v

at—t-h-ts—t—rme— Any dlsruptlons cau%ed by t-he—GGXH—B——lQ—paﬁdem—le—eﬁany new outbreak% of d1§ea§e that may emerge in the
future ;could have a material adverse impact on our operational and financial performance, including our ability to execute our
business strategies in the expected time frame or at all. 34 Implementation of ongoing optimization efforts may adversely affect
our business, financial condition and results of operations. We have and will continue to implement changes to optimize our
business operations and reallocate resources towards growth opportunities. As part of such optimization efforts, we may
face Wrongful termination, discrimination or other legal claims from employees affected by ongoing changes in our workforce.
We may incur substantial costs defendlng agamqt such Clalme regardles% of their merits, and such claims may qlgmﬁcantly

e Upon the proposed dlvestlture of any assets, 1nclud1ng dlvestltures of
busmess unlts as part of our Plvot to Growth strategy to focus on our core businesses, as well as divestitures of our
faethty-facilities in connection with our ongoing plant optimization, we may not be able to divest-consummate such faetity
divestitures at a favorable price or in a timely manner. Any divestiture that we are unable to complete may cause additional
costs associated with retaining , the-faetity-orclosing and-or disposing of the impacted businesses. Any workforce reduction
and site consolidation may result in the loss of numerous long- term employees, the loss of institutional knowledge and
expertise, the reallocation of certain job responsibilities and the disruption of business continuity, all of which could negatively
affect operational efficiencies and our ability to achieve growth and profitability through the development and sale of new
pharmaceutical products. We cannot guarantee that, following such efficiency measures, our business will be more efficient or
effective. Our continued success depends on our ability to attract, hire, integrate and retain highly skilled key personnel. Given
the size, complexity and global reach of our business and our multiple areas of focus, we are especially reliant upon our ability
to recruit and retain highly qualified management and other key employees. 36-Our ability to attract and retain such employees
may be diminished by the financial, legal and regulatory challenges we have faced in recent years, the increased importance of
delivering on corporate ESG goals and their reputational impact as well as increased competition for talent. In addition, the
success of our R & D activity depends on our ability to attract and retain sufficient numbers of skilled scientific personnel,
which may be limited due to our R & D spending and programs. Changes in our management as a result of the appomtment or
departure of members of management and other key employees
Exeentive-Offteers-may also cause disruptions to our business and reiult in the loss of key personnel with 1n§t1tut10nal
knowledge of our business, negative impacts on our relationships with existing employees and customers and increased
operating costs related to integrating new personnel. Any difficulty in recruiting, hiring, integrating, retaining and motivating
talented and skilled members of our organization may impair or delay or prevent the achievement of major business......
regulatory actions have and may adversely 1mpact our ab1hty to execute s y : :

manufacture of our productq is h1ghly Complex and an mtermpnon in our supply cham or problem% with mternal or third party
manufacturing infermatienrteehnetogysystems-could adversely affect our results of operations. Our products are either
manufactured at our own facilities or obtained through supply agreements with third parties. Many of our products are the result
of complex manufacturing processes, and some require highly 3#specialized raw materials. Problems may arise during
manufacturing for a variety of reasons, including equipment malfunction, failure to follow specific protocols and procedures,
problems with or shortages of raw materials, natural disasters, and environmental factors. For some of our key raw materials, we
have only a single, source of supply, and alternate sources of supply may not be readily available. If our supply of certain raw
materials or finished products is interrupted from time to time, or proves insufficient to meet demand, our cash flows and results



of operations could be adversely impacted. Additionally, any such supply interruption could result in a supply shortage to
patients depending on the number of competitors able to meet the supply needs. Moreover, the streamlining of our
manufacturing network may result in our product supply becoming more dependent on a smaller number of specific
manufacturing plants. Our inability to timely manufacture any of our key products may result in claims and penalties from
customers and could have a material adverse effect on our business, financial condition and results of operations as well as result
in reputational harm. 35 In recent years, medicine shortages have become an increasingly widespread problem around the world.
We are working diligently across our supply chain to ensure continuous and stable supply. Many European countries are
implementing legal and regulatory measures, such as mandatory stockpiling and high penalties in order to prevent supply
disruptions. Such measures may lead to substantial monetary losses in case we experience long- term supply disruptions in the
relevant territories. We also rely on complex shipping arrangements to and from the various facilities of our supply chain.
Customs clearance and shipping by land, air or sea routes rely on and may be affected by factors that are not in our full control
or are hard to predict. A significant portion of our costs is comprised of raw materials for our products as well as energy,
transportation and labor costs for our manufacturing and operatlons We have experienced increases in prices of raw materials,
eﬁefgy—labor and transportatron 1n part due to rnacroeconomrc pressures rinelading-as-aresult-of geopolitieal-tensions-and
SOHIE€0 a8 . While we seek to pass along such increased costs to our
customers, there is no assurance that we W111 be able to successfully and promptly increase our pricing to offset such increased
costs in the future. Our ability to increase our pricing may be limited or delayed by regulatory restrictions and we may only be
able to increase our pricing to the extent our competitors also increase their prices, as any increase in our pricing exceeding that
of our competitors could negatively impact our competitive position. Any failure to effectively and timely pass along our
increased costs to our customers may adversely impact our results of operations and financial condition. Significant disruptions
of our information technology systems could adversely affect our business. We rely extensively on information technology
systems in order to conduct business, including seme-systems that-are-managed by third- party service providers. These systems
include ;but-are-nettimited-to;-programs and processes relating to internal and external communications, ordering and managing
materials from suppliers, converting materials to finished products, shipping products to customers, processing transactions,
summarizing and reporting results of operations, processing payments to employees and vendors, calculating sales
receivables, generating our financial results, and complying with information technology security compliance and other
regulatory, legal or tax requirements. These information technology systems could be damaged or cease to function properly due
to the poor performance or failure of third- party service providers, catastrophic events, power outages, network outages, failed
upgrades or other similar events. If our business continuity plans do not effectively resolve such issues on a timely basis, we
may suffer significant interruptions in conducting our business, which may adversely impact our business, financial condition
and results of operations. Furthermore, our systems and networks have been, and are expected to continue to be, the target of
tnereasig-increasingly advanced and evolving cyber- attacks which may pose a risk to the security of our systems and the
confidentiality, availability and integrity of our data, as well as disrupt our operatrons or damage our facrhtres or those of third
partres As—Our exposure to cybersecurlty rlsks may be helghtened by y ea

operatlons seettﬂ-t-y—pe-l-tetes— -Hewe’v‘eihbeeaﬁse-Because the techmques tools and tactlcs used in cyber attacks frequently
change and may be difficult to detect for periods of time, despite our attention to such threats and especially with the
increasing use of artificial intelligence technology, we may face difficulties in anticipating and implementing adequate
preventative measures or faly-mitigating harms after such an attack. In addition, hardware, software or applications we develop
or procure from third parties may contain defects in design or manufacture or other problems that could unexpectedly
compromise information security. We outsource administration of certain functions to vendors that could be targets of cyber-
attacks. Any manipulation, theft, loss and / or fraudulent use of customer, employee or proprietary data as a result of a cyber-
attack targeting us or one of our third- party service providers could subject us to significant litigation, liability and costs, as well
as adversely impact our reputation with customers and regulators yameng-others- A cyber- attack on our information
technology systems may lead to substantial interruptions in our business, legal claims and liability, regulatory investigations and
penalties, and reputational damage, which could have a material adverse effect on our business, financial condition and results of
operations. While we maintain insurance coverage that is designed to address certain aspects of cyber risks, such insurance
coverage may be insufficient to cover all losses or all types of claims that may arise in the event we experience a cybersecurity
incident, data security breach or disruption, unauthorized access or failure of systems. 36 A data security breach could adversely
affect our business and reputation. In the ordinary course of our business, we collect and store sensitive data, including
intellectual property, proprietary business information and personally identifiable information (including of our employees,
customers, suppliers and business partners). Any data breach may subject us to civil fines and penalties, or regulatory fines or
sanctions such as under the GDPR, or equivalent under relevant national laws, the federal Health Insurance Portability and
Accountability Act of 1996 (“ HIPAA ) as amended, and other relevant state and federal privacy laws in the United States
including the Cahfornla Consumer Prrvacy Act (- CCPA ) and other laws and regulatlons 1nclud1ng across our lnternatronal
Markets. atty—w v vaey y ; : ane-adop
U—S—aﬂd—et-herﬁﬁisdieﬁeﬁs—iﬂ—wﬂﬁeh—w&eperate—our farlure or the fallure of our th1rd party vendors, to comply with
applicable laws and regulations relating to data security and our involvement or the involvement of any of our third- party
vendors in any dataeybefseetu%y— ————— security incidents could result in legal claims and liability, obligations to report incidents
to governmental agencies, regulatory investigations and penalties, and reputational damage, which could have a material adverse
effect on our business, financial condition and results of operations. We have procedures , tools, processes and services in place




to detect and respond to cyber- attacks, data breaches, security incidents, and compromises of personal information. If our
efforts to protect the security of data are unsuccessful, a cyber- attack, data breach, security incident, or compromise of personal
information may result in costly legal claims and liability, financial penalties, government enforcement actions, for example
under the GDPR, private litigation, negative publicity or a reduction in supply of essential medicines to the public, each of
which could further result in reputatlon or brand damage with customers, and our business, financial condltron reqult% of
operatronq or pro%pect% could suffer. ; ; : ; : ;

countries that may be adversely affected by polmcal or economic 1n§tab1hty, major hostilities or actq of terrorism, which exposes
us to risks and challenges associated with conducting business internationally. We are a global pharmaceutrcal company with
worldwide operations. Al-t-heﬁgh-All but a majefrﬁhmlnor portion of our sales in 2622-2023 were in North America the-United
States-and Wes’fem—Europe and an 1ncrea§1ng portron of our sales and operatlonal network are located in other regions . Certain
of the regions in ; a-which we operate may be more susceptible to
political and economic 1nstab1hty, such as the state of war declared in Israel in October 2023 and the mllltary activity in the
region, and the ongoing conflict between Russia and Ukraine, that could result in a loss of sales in such regions. ¥e-Our
global headquarters and several manufacturing and R & D facilities are located in Israel and currently remain largely
unaffected, and we have no manufacturing or R & D facilities in Russia or Ukraine. However, the duration, severity and global
implications (including potential inflation and devaluation consequences) of the-these eurrenteonflietbetweenRussta-and
Blraine;rising-tenstons-trAsta-and-the-MiddleEast-and other geopolitical conflicts that may arise in the future, cannot be
predicted at this time and could have an effect on our business, tﬂe{udﬂ&g—eﬁ—eu%exchange rate exposure %upply chaln
operational costs and commercial presence in these markets —6th ptries—a 816 ;

its products outside the United States, a border adju%tment tax ” or other restriction on trade if enacted by the Unlted States
may have a material adverse effect on our business, financial condition and results of operations. In addition, given that a
significant portion of our business is conducted in the European Union and the U. K., the departure of fefma-l—ehaﬁge—m—t-he
fe}&t-teﬁsh-rp-beﬁfeeﬁ—the U. K. ane-from the European Union ( ea v
referred to as “ Brexit 3’ ), may pose certain implications to our research commercral and general bu%lne%i operations in the U
K. and the European Unron including the approval and supply of our products. ©a-The Trade and Cooperation Agreement
from December 245-2020, between the Hmted—lémgdem—U K and the European Union agfeed—eﬁ—a-newﬁl:fade-aﬂd
CooperationrAgreementand-onDeeember3+, d R0
Geepef&t—tefh%gfeeﬂ&eﬁt—rq comprehensive, but does not cover all areas of regulatlon pertinent to the pharmaceutrcal 1ndu§try, S0
certain complexities remain —Fhis-, and the finalization of the long- term relationship betweenthe-Untted-Kingdomand-the
FurepeanYnten-will dictate how both jurisdictions will be impacted and may result in an impact on our business operations in
Europe. Significant portions of our operations are conducted outside the markets in which our products are sold, and accordingly
we often import a substantial number of products into such markets. We may, therefore, be denied access to our customers or
suppliers or denied the ability to ship products from any of our sites as a result of a closing of the borders of the countries in
which we sell our products, or in which our operations are located, due to economic, legislative, political and military
conditions, including hostilities and acts of terror, in such 37 countries. In addition, certain countries have put regulations in
place requiring local manufacturing of goods, while foreign- made products are subject to pricing penalties or even bans from
participation in public procurement auctions. We face additional risks inherent in conducting business internationally, including
compliance with laws and regulations of many jurisdictions that apply to our international operations. These laws and
regulations include intellectual property laws, data privacy requirements, labor relations laws, tax laws, competition
regulations, import and trade restrictions, economic sanctions, export requirements, the Foreign Corrupt Practices Act (“ FCPA
), the UK Bribery Act 2010 and other similar local laws that prohibit corrupt payments to governmental officials or certain
payments or remunerations and provisions of things of value to customers and, in some cases, other private sector
counterparties. Modifications of such laws or court decisions regarding such laws may adversely affect us and may impact
our ability to continue our international operations. Given the high level of complexity of these laws, there is a risk that
some provisions may be breached by us, for example through fraudulent or negligent behavior of individual employees (or third
parties acting on our behalf), our failure to comply with certain formal documentation requirements, or otherwise. Actions by
our employees, or by third- party intermediaries acting on our behalf, in violation of such laws, whether carried out in the United
States or elsewhere in connection with the conduct of our business have exposed us, and may further expose us, to significant
liability for violations of the FCPA or other anti- corruption laws. In 2016, we paid a monetary fine for FCPA violations and
entered into a three - year deferred prosecution 48-agreement with the DOJ, which included retaining an independent
compliance monitor. The FCPA also requires us to keep and maintain accurate books and records and systems of internal
controls to prevent bribery and corruption. Violations of these laws and regulations could result in fines, criminal sanctions
against us, our officers or our employees, implementation of compliance programs and prohibitions on the conduct of our
business. Any such violation could include prohibitions on our ability to offer our products in one or more countries and could




materially damage our reputation, our brand, our ability to attract and retain employees, our business, our financial condition and
our results of operations. Our corporate headquarters and a sizable-portion of our manufacturing activities are located in Israel.
Our Israeli operations are dependent upon materials imported from outside Israel. Accordingly, our operations and information
technology systems could be materially and adversely affected by acts of terrorism, including through cybersecurity threats, or if
major hostilities were to occur in the Middle East or trade between Israel and its present trading partners were materially
impaired, mcludum asa result of acts of tenorlsm 1r1 the United States or elsewhere The state A—stgﬂrﬁe&ﬂt—peﬁ-teﬂ—of war

mllltary activity in the region,may result in dlsruptlon to or-our operatlons and facilities, Jress—ef—busrﬂess—vs&ﬂa—eﬁe—efﬂ&efe
such as eustomers;or-our tﬂeﬂe—manufacturmg and R & D faclhtles located in Israel, and impact or-our employees more

which are mllltary reserv1sts being called op

fromour-matn-etstomers;see-note19-10 eu%eeﬁse-l-tdated—ﬁﬂ&ﬂeta-l-sfafeﬂief&s—actlve mlhtary duty,and 1mpact the
economic,social and political stability of Israel .\We may not be able to find or successfully bid for suitable acquisition targets
or licensing opportunities,or consummate and integrate future acquisitions. We-may-In addition to pursuing organic growth
opportunities,we intend to continue to cvaluate er-and pursue potential acquisitions,strategic alliances,joint ventures sprivate
equity;third—party-finanetng-and licenses,among other transactions,as part of our business-strategy to optimize our business
and product portfolio and reallocate resources to fund growth .Relying on such aequisitions;Heensing-agreements-and-other
transactions as sources of new innovative medicines,biosimilar and other products,or as a means of growth,involves risks that
could adversely affect our future revenues and operating results. We may not be successful in seeking or consummating
appropriate opportunities to enable us to execute our business strategy. We may not be able to pursue relevant-aequistttons-and
Heensing-opportunities due to financial capacity constraints, ase-we may not be able to obtain necessary regulatory approvals,
ineluding-these-of competitionauthorities;-and as-arestlorfor-otherreasens;-we may fail to consummate an announced
acquisition.We may fail to integrate acquisitions successfully into our existing business,and could incur or assume significant
debt and unknown or contingent liabilities,including,among others,patent infringement or product liability claims.In addition,
we,or the partners fer-with which we may enter into licensing or other collaboration agreements , may not be able to perform
thetrresponsibilities-ehallenging-the-effectively under such agreements,impairing our ability to monetize opportunities
related to them. 38 We may decide to sell ,close or otherwise divest business units, assets or facilities , whieh-and any failure
to successfully and cost- effectively consummate such divestitures could adversely affect our prospects and opportunities for
growth. We will continue mayfrom-time-to time-consider selling ,closing or otherwise divesting certain business units, assets
and facilities as the focus of our business evolves,including as part of our Pivot to Growth strategy, if we determine that
such assets are not critical to our strategy or we believe the opportunity to monetize the asset is attractive or for various other
reasons,including for the reduction of indebtedness. For example,as previously announced,we intend to divest our API
business in the first half of 2025,which divestiture is subject to various conditions,including reaching an agreement with
a prospective purchaser on terms satisfactory to Teva,satisfying any conditions to closing the divestiture and obtaining
any necessary approvals. We have also closed or divested a significant number of manufacturing plants and R & D facilities
over the prior few years in-eonneetion-with-ourrestraeturingplanand may close or divest additional plants and facilities as
part of our ongoing efforts regarding netwetk-eonsolidation-aetivities-optimizing our business . We-have-explored-and-may
eontinte-toexplore-the-There can be no assurance that we will be sale-- able to complete any divestitures of eertairrour
business units, asscts or facilities,including our intended divestiture of our API business,on the timing or upon the terms
we expect,if at all.Such divestitures may also divert management’ s attention from our core business operations,increase
our expenses in the short- term and disrupt our relationships with existing employees,customers or suppliers .\We may
fail to identify appropriate opportunities to divest assets on terms acceptable to us or may fail to transition employees and
continuing operations from closed sites and disposed businesses efficiently.If divestiture opportunities are found,consummation
of any such divestiture may be subject to closing conditions,including obtaining necessary regulatory approvals, reluding-these
of competitionauthorities;-and as-aresultorfor-otherreasens;-we may fail to consummate an anticipated divestiture. Although
our expectation is to engage in asset sales only if they advance or otherwise support our overall strategy,any such sale could
result in disruptions to our business operations,result in unanticipated expenses and reduce the size or scope of our
business,the capabilities or durability of our manufacturing network,our market share in particular markets or our opportunities
with respect to certain markets. 43-If we are unable to complete our planned divestitures in a timely and cost- effective
manner,or we do not realize the anticipated cost savings or other benefits of such transactions,our prospects and
opportunities for growth may be negatively impacted.Risks related to Cemplianee-compliance , regalatery-regulation and
litigation #isks-Our operations are subject to complex legal and regulatory environments.If we fail to comply with applicable
laws and regulations we may suffer legal consequences that may have a material effect on our business,operations or
reputation. We operate around the world in complex legal and reﬂuldtow env1r0nments Any—fa-rl-ttfe—te—For 1nstance,we must
comply w1th a-ppheab{e—}aws-requlrements of the FDA | EMA F g i




pfeeeed-mgs—&re—We are also subject to exwﬂswe—ph&ﬂﬂﬁeetrt-tea-l—fegﬂ-}&&eﬁ—prlcmg laws, 1nclud1ng newly- enacted state laws
in the United States , which eaneomplextegal-impose penalties for pricing certain products above state- defined

threshold as well as competltlon laws economlc sanctlons,export controls,lmport and trade fegu-}ateﬁ—efwrfeﬂme&ts—}f—we

w e p al-anti- brlbery laws,prlvacy laws,cGMP
requlrements,labor laws and fegu-}atefy—em‘rfeﬂmems-health and safety laws .Any failure to comply with applicable
laws,rules and regulations may result in civil and / or criminal legal proceedings and lead to fines,damages,mandatory
compliance programs and other sanctions and remedies that may materially affect our business and operations as well as our
reputation.In addition,as rules and regulations change or as interpretations of those rules and regulations evolve,our prior
conduct may be-investigated—be investigated. Our eostly-and-subjeet-our-business operations to-disruption-delays-and
potential-penalties—We-are subject to extensive regulation by the FDA and various other U. S. federal and state authorities, the
EMA and other foreign regulatory authorities that establish requirements relating to, among other things, manufacturing
practices, product labeling, and advertising and post marketing reporting, including adverse event reports and field
alerts due to manufacturing quality concerns . The process of obtaining regulatory approvals to market a drug or medical
device can be costly and time- consuming, and approvals might not be granted for future products, or additional indications or
uses of existing products, on a timely basis, if at all. Delays in the receipt of, or 39 failure to obtain approvals for, future
products, or new indications and uses, could result in delayed realization of product revenues, reduction in revenues and
substantial additional costs. For example, in recent thetastthree-years, we experienced delays in obtaining anticipated approvals
for various generic and innovative medicines, some caused by ﬁﬂd-&&ﬂﬂg—%@%@—aﬂd%@%l—the (OVID 19 pdndemlc eattsed-
seme-delays-in dppIO\ als due to tr av el and W01k restrlctlons -

. We may continue to experience umlhr delays. No {-n—add-rt-teﬁ—ﬁe-assurance can be given thdt we will remain in compliance
with applicable FDA and other regulatory requirements once approval or marketmg duthOIlZdthl’l has been obtalned for a

product Addltlonallyff—hese—feqtufeﬂ&eﬂfs-me-}ude— our

COHdlthl]S that are belleved to Vlolate CGMP or other regulations,or take other regulatory action, 1nclud1n;a issuing a W"lrnln;a
letter for violations of “ regulatory significance ” that may result in enforcement action if not promptly and adequately
corrected.In recent years,regulatory agencies around the world have increased their scrutiny of pharmaceutical
manufacturers. This has resulted in requests for product recalls,temporary plant shutdowns to address specific issues and other
remedial actions.Our manufacturing facilities,as well as those of our vendors and manufacturing partners,have also been the
subject of increased regulatory oversight,leading to lnCIGEISCd expendltures reqmred to ensure comphante with new or more
stringent production and quality control regulations. atton A et
eonsehdated-finanetal-statements— hese regulatory actions have and may adversely impact our ablllty to supply various
products around the world and to obtain approvals for new products manufactured at the affected facilities.If any
regulatory body were to require one or more of our significant manufacturing facilities to cease or limit production,or to
halt the approval of new or pending regulatory applications,our business and reputation could be adversely affected.In
addition,because regulatory approval to manufacture a drug is site- specific,the delay and cost of remedial actions or
obtaining approval to manufacture at a specific facility could have a material adverse effect on our business,financial
condition and results of operations. [n addition, we are subject to regulations in various jurisdictions, including the Federal
Drug Supply Chain Security Act in the U. S., the Falsified Medicines Directive in the European Union and many other such
regulations in other countries that require us to develop electronic systems to serialize, track, trace and authenticate units of our
products through the supply chain and distribution system. Compliance with these regulations may result in increased expenses
for us or impose greater administrative burdens on our organization, and failure to meet these requirements could result in fines
or other penalties. Failure to comply with all applicable regulatory requirements may subject us to operating restrictions and
criminal prosecution, monetary penalties and other disciplinary actions, including, sanctions, warning letters, product seizures,
recalls, fines, injunctions, suspension, shutdown of production, revocation of approvals or the inability to obtain future
approvals, or exclusion from future participation in government healthcare programs. Any of these events could disrupt our
business and have a material adverse effect on our revenues, profitability and financial condition. 4-regulationstmpaeting
Governmental and civil proceedings and litigation which we are, our—- or in the future become,party to may have an
adverse impact on our business.In the ordinary course of our business,we are exposed to lawsuits,claims,proceedings and
government investigations that could preclude or delay the commercialization of our products or disrupt our business




operations ineladerules-and-regilations-appheable-.We are currently subject to the-sates-several governmental and civil
proceedings and litigations relating to our pricing and marketing ef-eur-practices,intellectual property, produets— product

llablllty COInpetlthl’l -}aws-matters opmldspﬂemg—laws— eeeﬂeﬂﬂe—saﬂeﬁeﬂs—securltles dlsclosure expeft—eeﬂtfe}s—nﬁpeﬁ

environmental matteri These 1nve§t1gat10n% and litigations are Coqtly and involve a qlgnlﬁcant diversion of management
attention.Such proceedings are unpredictable and may develop over lengthy periods of time.An adverse resolution of these
proceedings may result in large monetary fines,damages,additional litigation,such as securities and derivative actions,and other
non- monetary sanctions and remedies,such as mandated compliance agreements, all of which can be expensive and disruptive
to our operations and business,and can impact decisions related to our product offerings and portfolio . 40 Due to
increasing numbers of securities claims over the last several years and related payouts under insurance policies,in addition to
increased settlement values in “ event- driven ” litigation and a growing number of plaintiff shareholder law firms eager to bring
claims,premiums and deductibles for insurance,including D & O insurance,have been increasing and some insurers are reducing
the number of companies they insure,causing the supply of insurance to lag behind demand.This could increase our
premiums,reduce the scope and capacity of our coverage,and adversely affect our ability to maintain and renew our existing
insurance policies on favorable terms or at all. While we continue to maintain insurance coverage intended to address certain
risks,such coverage may be insufficient to cover claims and losses we face. Healthcare reforms, and related reductions in
pharmaceutical pricing, reimbursement and coverage, by governmental authorities and third- party payers may adversely affect
our business. The continuing increase in expenditures for healthcare has been the subject of considerable government attention
almost everywhere we conduct business. Private health insurers and government health authorities continue to seek ways to
reduce or contain healthcare costs, including by reducing or eliminating coverage for certain products and lowering
reimbursement levels. The focus on reducing or containing healthcare costs has been fueled by controversies, political debate
and publicity about prices for pharmaceutical products that some consider excessive, including Congressional and other
inquiries into drug pricing, including with respect to our innovative medicines, which could have a material adverse effect on our
reputation. In most of the countries and regions where we operate, including the United States, Western Europe, Israel, Russia,
Japan, certain countries in Central and Eastern Europe and several countries in Latin America, pharmaceutical prices are subject
to new government policies designed to reduce healthcare costs, and may be subject to additional regulatory efforts, funding
restrictions, legislative proposals, policy interpretations, investigations and legal proceedings regarding pricing practices. These
changes frequently adversely affect pricing and profitability and may cause delays in market entry, or decisions to forgo or
discontinue development programs for our products. Certain U. S. states have implemented or are considering, pharmaceutical
price controls or patient access constraints under the Medicaid program, and some jurisdictions have implemented or are
considering price- control regimes that would apply to broader segments of their populations that are not Medicaid- eligible.
Private third- party payers, such as health plans, increasingly challenge pharmaceutical product pricing, which could result in
lower prices, lower reimbursement rates and a reduction in demand for our products. We cannot predict which additional
measures may be adopted or the impact of current and additional measures on the marketing, pricing and demand for our
products, which could have a material adverse effect on our business, financial condition and results of operations. The U. S.
Congress and various state legislatures in the United States continue to propose and enact legislative reforms to limit or reduce
the cost of healthcare and regulate drug pricing practices. For example, the IRA introduced certain measures that, among other
things, limit the price increases of prescription drugs and authorize the Medicare program to negotiate pricing for certain high-
cost drugs, including physician- administered and self- administered drugs, that have been on the market for a minimum amount
of time without generic competition. The IRA also includes reforms to Medicare benefit design, increasing a manufacturer’ s
coverage liability for applicable products. As the IRA was only recently enacted, we cannot accurately predict the impact it will
have on the profitability of our products or our research and development initiatives. A number of state legislatures have also
begun Coneldermg leglilatlon that Would 1mplement IRA- like framework% for state regulated insurance markets. Fhe

Medlcald and private sector beneﬁmarleq may result in 1ncrea§ed pricing pressure by 1nﬂuencmg the reimbursement policies of
third- party 42-payers. Healthcare reform legislation has increased the number of patients who have insurance coverage for our
products, but provisions such as the assessment of a branded pharmaceutical manufacturer fee and an increase in the amount of



rebates that manufacturers pay for coverage of their drugs by Medicaid programs may have an adverse effect on us. It is
uncertain how current and future reforms in these areas will influence the future of our 41 business operations and financial
condition. In addition, ““ tender systems ” for generic pharmaceuticals have been implemented (by both public and private
entities) in a number of significant markets in which we operate, including in some European markets, in an effort to lower
prices. Under such tender systems, manufacturers submit bids that establish prices for generic pharmaceutical products. These
measures impact marketing practices and reimbursement of drugs and may further increase pressure on reimbursement margins.
Certain other countries may consider the implementation of a tender system. Failing to win tenders or our withdrawal from
participating in tenders, or the implementation of similar systems in other markets leading to further price declines, could have a
material adverse effect on our business, financial position and results of operations. A significant portion of our revenues is......
cover clalrns and losses we face Pubhc concern over the abuse of opioid medications, increased legal and regulatory action and
: ; pt-pa ation a1 the nationwide settlement to-take-effeet,could
negatrvely affect our busrness Certain governmental and regulatory agencies are focused on the abuse of opioid medications in
the United States. U. S. federal, state and local governmental and regulatory agencies are-have conducted and may in the
future eendueting-—-- conduct investigations of us, other pharmaceutical manufacturers and other supply chain participants with
regard to the manufacture, sale, marketing and distribution of opioid medications. We—euﬁeﬂ&y—&fe—l—rt—rg&t—mg—ewrl—ln June
2023, we consummated a nat10nw1de settlement to settle clarms and—admrmstratwe—aeﬁens—brought by varrous states and
political subdivisions 4 d 6

t-he—U-nrted—St&tes—rn connection Wrth our manufacture marketrng, sale and drstrrbutron of oprords The payments requ1red to
A Nov pvide-scttlement agreement —whteh—rs

payments-that-we-witk-be-required-to-make;-may have an adverse impact on our operatrons and Cash flows and there is no
assurance that we will have the liquidity or other resources necessary to make such payments and provide supplies of our generic
44-version of Narcan ® (naloxone hydrochlorrde nasal spray) in the amounts and at the trmes requrred under the terms of our

natronwrde sett-}enaent—settlements —

Oprords Lrtrgatron in note 12b to our consolrdated ﬁnancral statements. Addrtronally, we are defendrng claims and putatrve
class action lawsuits in Canada in relation to the manufacture, sale, marketing and distribution of opioid medications. The loss or
settlement of any such claims related to opioids could have a material adverse impact on our liquidity. In addition to the costs
and potential consequences associated with defending the governmental investigations and legal proceedings, legislative,
regulatory or industry measures to address the misuse of prescription opioid medications may also affect our business in ways
that we are not able to predict. For example, a number of states, including New York, have enacted legislation that requires the
payment of assessments or taxes on the sale or distribution of opioid medications in those states. If other states or local
jurisdictions successfully enact similar legislation and we are not able to mitigate the impact on our business through operational
changes or commercial arrangements, such legislation in the aggregate may have a material adverse effect on our business,
financial condition and results of operations. Furthermore, we utilize controlled substances in certain of our current products and
products in development, and therefore must meet the requirements of the Controlled Substances Act of 1970 and related
regulations administered by the DEA in the U. S., as well as the requirements of similar laws and regulations in other countries
where we operate, relating to the manufacture, 1rnp0rtat10n shipment, storage, sale, and use of controlled substances. While we
We-are-eommitted-to-eomplianee-and-have rebust-compliance systems in place +hewever-, risks associated with these laws and
regulations cannot be entirely eliminated by policies and procedures. For example, violations of the Controlled Substances Act
of 1970 and related laws and regulations by direct customers third—party-intermedtaries-(such as distributors and wholesalers) ,
down- stream customers (such as pharmacies) and health- care providers may expose us to liability and penalties and could
have a material adverse effect on our business, financial condition, results of operations, cash flows, and / or share price. In
addition, prescription drug abuse and the diversion of opioids and other controlled substances are the frequent subject of public
attention, including, for example, reeent-past media reports over the appropriateness of prescription of medications used to treat
attention deficit hyperactivity disorder (ADHD). The occurrence of any of the above risks could have a material adverse effect
on our business, financial condition, reputations, results of operations, cash flows yand-or share price. 42 The pharmaceutical
sector is facing increased government scrutiny from competition and pricing authorities around the world, which may expose us
to significant damages and commercial restrictions that can materially and adversely affect our business. We are required to
comply with competition laws in the territories where we do business around the world. Compliance with these laws has been
the subject of increasing focus and activity by regulatory authorities, both in the United States and Europe, in recent years.
Alleged actions by our employees, in violation of such laws, or evolving interpretations of competition law as applicable to
certain practices, have exposed us, and may further expose us, to investigations and legal proceedings, which may result in
significant liability for violations of competition laws, which may have a material adverse effect on our reputation, business,
financial condition and results of operatrons We afe—have been and may in the future be subject to a-DOJ-etviHnvestigation
investigations , claims and 4 ; hargt ; v-proceedings relating to price fixing
and violations of related laws and regulatlons, such as the Sherman Act ﬂe-}aﬁens— In August 2023 , we reached a
deferred prosecution agreement with the DOJ to settle certain price- fixing charges brought against us in 2020. In
addition, we are a party to numerous civil claims brought by state officials and private plaintiffs alleging that Teva , #f
resulting-together with other pharmaceutical manufacturers, engaged in a-eenviettorr-conspiracies to fix prices and / or
allocate market share of generic products in the United States. or-For guttyplea-further information , eonld-have-a-see «




Government Investigations and Litigation Relating to Pricing and Marketing ” in note 12b to our consolidated financial
statements. If any investigations, claims or proceedings are adversely determined against us, we may face material

adverse effeeteffects on our busrness 1nclud1ng monetary penaltres debarment from federally funded health care programs and
reputatronal harm. fn-a ; y 6 v : ; ; v g

We have been 1nvolved In numerous lltrgatrons
1nVOlV1ng Challenges o the validity or enforceabllrty of lrsted patents (mcludmg our own), and therefore settling patent
litigations has been and will likely continue to be an important part of our business. There is continued scrutiny of our patent
settlements, including from the U. S. Federal Trade Commission (“ FTC ) and the European Commission. Accordingly, we
may receive formal or informal requests from competition law authorities around the world for information about a particular
settlement agreement, and there is a risk that governmental authorities, customers, other downstream purchasers or others may
commence actions against us alleging violations of antitrust laws based on our settlement agreements. We are currently
defendants in antitrust actions brought by U. S. states, the European Commission and private plaintiffs involving numerous
settlement agreements and, since 2015, we are subject to a consent decree with the FTC, which imposes on us certain injunctive
reliefs with respect to our ability to enter into patent settlements in the United States. The U. S. Congress and certain state
legislatures in the United States have also passed, or proposed passing, legislation that could adversely impact our ability to
settle patent litigations. For example, the State of California has enacted legislation that prohibits, with certain exceptions and
safe harbors, various types of patent litigation settlements, and imposes substantial monetary penalties on companies and
individuals who do not comply. The enforcement of this law has been preliminarily enjoined as likely violating the U. S.
Constitution, but such legislation still creates a risk of significant potential exposure for settling patent litigations and, in turn,
makes it more difficult to settle in the first place, which could have a material adverse effect on our business. Following calls in
recent years from policy makers and other stakeholders in many countries for governmental intervention to address the high
prices of certain pharmaceutical products, we are currently, and may in the future be, subject to governmental investigations,
claims or other legal or regulatory actions regarding our pricing and / or other alleged exclusionary practices. These include U.
S. Congressional investigations regarding both our innovative medicines and generic medicines, the European Commission’ s
inquiry into COPAXONE, and litigation concerning the U. K. Competition and Markets Authority’ s inquiry regarding
hydrocortisone. For example, in September 2020, the U. S. House Committee on Oversight and Reform held a hearing focused
on pricing of branded medications, which focused in part on historic pricing of COPAXONE in the U. S., and subsequently
issued a report with respect to COPAXONE?’ s pricing. Additionally, on October 10, 2022, the European Commission issued a
Statement of Objections, which sets forth its preliminary allegations that Teva had engaged in anti- competitive practices
relating to COPAXONE. Hs-netpessible-to-predietIn November 2023, the FTC notified Teva and the-other ultimate
otteome-pharmaceutical companies as well as the FDA, under 21 CFR 314. 53, that in the FTC’ s view, certain of any-our
and other pharmaceutical companies’ patents have been improperly listed in the Orange 43 Book, resulting in potential
delays to generic competition, and subsequently, certain members of the U.S. congress relterated the concerns of the
FTC. Any such investigations— investigation -ete 0 0 : W :
responses-may fesu-lt—ffeﬁa—sueh—asseﬁ-teﬂs—whteh—emﬁd—have a rnaterlal adverse effect on our reputatlon busrness ﬁnancral
condition and results of operations. For further information, see “ Competition Matters > and “ Government Investigations and
Litigation Relating to Pricing and Marketing ™ in note 12b to our consolidated financial statements. Third parties may claim that
we infringe their intellectual property rights and we may have sold or may in the future elect to sell products prior to the final
resolution of outstanding intellectual property litigation, and, as a result, we may be prevented from manufacturing and selling
some of our products and could be subject to liability for damages in the United States, Europe and other markets where we do
business. Our ability to introduce new products depends in large part upon the success of our challenges to patent rights held by
third parties or our ability to develop non- infringing products. Based upon a variety of legal and commercial factors, we may
elect to sell a product even though patent litigation is still pending, either before any court decision is rendered or while an
appeal of a lower court decision is pending. The outcome of such patent litigation could, in certain cases, materially adversely
affect our business. For further information, see “ Intellectual Property Litigation ™ in note 12b to our consolidated financial
statements. If we sell products prior to a final court decision, and such decision is adverse to us, we could be required to cease
selling the infringing products, causing us to lose future sales revenue from such products and we could face substantial
liabilities for patent infringement, in the form of either payment for the innovator’ s lost profits or a royalty on our sales of the
infringing products. These damages may be significant and could materially 46-adversely affect our business. In the United
States, in the event of a finding of willful infringement, the damages assessed may be up to three times the profits lost by the
patent owner. Because of the discount pricing typically involved with generic pharmaceutical products, patented brand products
generally realize a significantly higher profit margin than generic pharmaceutical products. As a result, the damages assessed
may be significantly higher than our profits. In addition, even if we do not suffer damages, we may incur significant legal and
related expenses in the course of successfully defending against infringement claims. We may be susceptible to significant
product liability claims that are not covered by insurance. Our business inherently exposes us to claims for injuries allegedly
resulting from the use of our products. As our portfolio of available products expands, particularly with new innovative
medicines, we may experience increases in product liability claims asserted against us. We maintain an insurance program,
which may include commercial insurance, self- insurance (including direct risk retention), or a combination of both approaches,
in amounts and on terms that it believes are reasonable and prudent in light of its business and related risks. We sell, and will
continue to sell, pharmaceutical products that are not covered by #ts-product liability insurance. In addition, we may be subject to
claims for which insurance coverage is denied, as well as claims that exceed our policy limits. Product liability coverage for




pharmaceutical companies is becoming more expensive and increasingly difficult to obtain. As a result, we may not be able to
obtain the type and amount of insurance we desire, or any insurance on reasonable terms, in the markets in which we operate.
For further information regarding our current material product liability cases, see note 12b to our consolidated financial
statements. Any failure to comply with the complex reporting and payment obligations under the Medicare and Medicaid
programs may result in further litigation or sanctions, in addition to those that we have announced in previous years. The U. S.
laws and regulations regarding Medicare and / or Medicaid reimbursement and rebates and other governmental programs are
complex. Some of the applicable laws may impose liability even in the absence of specific intent to defraud. The subjective
decisions and complex methodologies used in making calculations 44 under these programs are subject to review and challenge,
and it is possible that such reviews could result in material changes. In addition, the U. S. government has alleged violations of
the federal Anti- Kickback Statute, and related causes of action under the federal False Claims Act and state law in connection
with Teva’ s donations to patient assistance programs. Such allegations could, if proven or settled, result in additional monetary
penalties (beyond the lawsuits we have already settled) and possible exclusion from Medicare, Medicaid and other programs. In
addition, we are notified from time to time of governmental investigations regarding drug reimbursement or pricing issues. For
further information, see “ Government Investigations and Litigation Relating to Pricing and Marketing ” in note 12b to our
consolidated financial statements. Certain parts of Medicare benefits are under scrutiny, as the U. S. Congress looks for ways to
reduce government spending on prescription medicines. Sanctions and trade control laws create the potential for significant
liabilities, penalties and reputational harm. As a company with global operations, we are may-be-subject to national laws as well
as international treaties and conventions controlling imports, exports, re- export, transfer and diversion of goods (including
finished goods, materials, APIs, packaging materials, other products and machines), services and technology. These include
import and customs laws, export controls, trade embargoes and economic sanctions, restrictions on sales to parties that are listed
on (or are owned or controlled by one or more parties listed on) denied party watch lists and anti- boycott measures (collectively
“ Customs and Trade Controls ). Applicable Customs and Trade Controls are administered by Israel’ s Ministry of Finance, the
U. S. Treasury’ s Office of Foreign Assets Control, the U. S. Department of Commerce, other U. S. agencies and multiple other
agencies of other jurisdictions around the 47%world where we do business. Customs and Trade Controls relate to a number of
aspects of our business, including most notably the sales of finished goods and API as well as the licensing of our intellectual
property. Compliance with Customs and Trade Controls has been the subject of increasing focus and activity by regulatory
authorities, both in the United States and elsewhere, in recent years, and requirements under applicable Customs and Trade
Controls in general, change frequently. Sanctions imposed with respect to the ongoing conflict between Russia and Ukraine have
been particularly dynamic and future geopolitical conflicts involving other jurisdictions may result in further changes to the
sanctions environment. Any such changes to the sanctions environment may require us to withdraw from or limit our exposure
to certain markets or to terminate certain business relationships in order to remain in compliance with applicable laws. Although
we have policies and procedures designed to address compliance with Customs and Trade Controls, actions by our employees,
by third- party intermediaries (such as distributors and wholesalers) or others acting on our behalf in violation of relevant laws
and regulations may expose us to liability and penalties for violations of Customs and Trade Controls and accordingly may have
a material adverse effect on our reputation and our business, financial condition and results of operations. Our failure to comply
with applicable environmental, health and safety laws and regulations worldwide could adversely impact our business and
results of operations. We are subject to laws and regulations concerning the environment, safety matters, regulation of chemicals
and product safety in the countries where we manufacture and sell our products or otherwise operate our business. These
requirements include regulation of the handling, manufacture, transportation, storage, use and disposal of materials, including
the discharge of pollutants and pharmaceutical residues into the environment. If we fail to comply with these laws and
regulations, we may be subject to enforcement proceedings including fines and penalties. In the normal course of our business,
we are also exposed to risks relating to possible releases of hazardous substances into the environment, which could cause
environmental or property damage or personal injuries, and which could require remediation of contaminated soil and
groundwater. Under certain laws, we may be required to remediate contamination at certain properties, regardless of whether the
contamination was caused by us or by previous occupants or users of the property. Climate change, and evolving laws,
regulations and policies regarding climate change, could also pose additional legal or regulatory requirements related to
greenhouse gas (“ GHG ) emissions and climate risk reporting, carbon pricing, and mandatory reduction targets. These more
stringent requirements could increase our costs of sourcing, production, and transportation, as well as 45 have negative
reputational impacts if we fail to meet such requirements. While we have validated Science- Based Targets for GHG reductions,
failure to respond to risks regarding climate change may have a material adverse effect on our business, financial condition,
results of operations and reputation. The consequences of climate change, such as extreme weather and water scarcity, could
pose risks to our facilities and disruption of our activities. Natural disasters and extreme weather events resulting from climate
change, such as floods, heatwaves, blizzards, hurricanes, wildfires, the rise of sea level, and water stress, could impact our
business activities and our ability to deliver our products to customers. We evaluate these risks in our supply planning, loss
prevention and business continuity planning. The implementation of an Environmental, Health and Safety Management System
across our facilities has resulted in the development of processes to prepare and respond to a range of natural emergencies that
may occur, including extreme weather events. We have been placing increased attention on water management, implementing a
scarcity- focused approach to water conservation to align with community needs and advance toward sustainable operations. If
our planning and risk management regarding natural disasters and extreme weather events fail, our facilities could be impacted
and our activities could be significantly disrupted. Our business could be negatively impacted by ESG issues. In recent years,
there has been an increased focus from certain investors, employees, consumers, regulators (including the SEC), and other
stakeholders concerning ESG matters. These matters can contribute to the long- 48-term sustainability of companies’
performance and an inability to successfully perform on ESG matters can result in negative impacts to our reputation,



recruitment, retention, operations, financial results, the price of our shares, and our ability to attract or retain certain types of
customers and investors. From time to time, we announce certain initiatives, including goals, regarding our focus areas, which
include environmental matters, responsible procurement, promoting access to medicines, social investments, compliance and
ethics and I & D. We could fail, or be perceived to fail, either in identifying our ESG focus areas, or in our achievement of our
initiatives or goals, whether described in our announcements, our ESG progress report or otherwise, or we could fail to
accurately report our progress on such initiatives and goals. Such failures could be due to changes in our business or evolving
regulations in the countries in which we operate, and any such failures or perceived failures could expose us to negative impacts,
including government enforcement actions or private litigation. We have also issued sustainability- linked senior notes with
targets that include improving access to medicines in low- and middle- income countries and reducing GHG emissions, and
failure to achieve such targets could negatively impact our reputation and also result in increased payments to holders of such
senior notes. A variety of organizations measure performance on ESG topics, including on topics such as the cost, even if
unintended, of our actions on climate change and inequality in society. We could be criticized for the scope of such initiatives or
goals or perceived as not acting responsibly or far enough in connection with these matters. Any such ESG matters could have a
material adverse effect on our reputation, business, financial condition and results of operations. Additionally, companies across
a variety of industries, including the pharmaceutical industry, are experiencing increased shareholder activism regarding ESG
matters. If we are required to respond to actions by activist shareholders, we could incur disruptions to the operation of our
business and our management’ s attention could be diverted. While we monitor a broad range of ESG issues, there can be no
certainty that we will manage such issues successfully, or that we will successfully meet the expectations of investors,
employees, consumers and other stakeholders. Moreover, our selection of disclosure frameworks that seek to align with various
reporting standards may change from time to time and may result in lack of meaningful or comparative data from period to
period. Our interpretation of reporting standards may differ from those of others and such standards may change over time, any
of which could result in significant revisions to our goals or reported progress in achieving such goals. Collecting, measuring,
and reporting ESG information and metrics can be costly, difficult and time consuming, is subject to evolving reporting
standards, and can present numerous operational, reputational, financial, legal and 46 other risks, any of which could have a
material impact, including on our business, financial condition, reputation and stock price. Inadequate processes to collect and
review this data and information prior to disclosure could be subject to potential liability related to such information.
Furthermore, there are an increasing number of ESG- related regulatory disclosure regulations with which Teva may
have to comply. For example, in December 2022, the European Union adopted Directive No 2464 / 2022 on Corporate
Sustainability Reporting (“ CSRD ). The CSRD introduces detailed sustainability reporting obligations, requiring in-
scope companies to make sustainability reports in accordance with the European Sustainability Reporting Standards (*
ESRS ”), which include certain mandatory disclosures and other voluntary disclosures on impacts, risks, and
opportunities in relation to sustainability matters identified as material by the relevant entity. In Additional-- addition to
assessing the financial effects of a sustainability matter on a company, materiality assessments will require the relevant
company to take into account non- financial considerations as to the materiality of a sustainability matter from an
impact perspective when it pertains to the undertaking’ s actual or potential, positive or negative impacts on people or
the environment over the short-, medium- or long- term. Impacts may include those connected with the company’ s own
operations and upstream and downstream value chain, including through its products and services, as well as through its
business relationships. Teva expects to first have to disclose pursuant to the CSRD, in accordance with the ESRS, in
2026. Furthermore, Article 8 of Regulation (EU) 2020 / 852 (EU Taxonomy) requires those in- scope companies to report
how and to what extent their activities are associated with economic activities that qualify as environmentally sustainable
defined herein. This disclosure obligation may lead to increased compliance burdens and costs. Additionally, could lead
to the disclosure of information which may have a negative impact on our operations and reputation, and which may
lead to additional exposure. Failure to accurately comply with any ESG reporting obligations may result in enforcement
actions, sanctions, reputational harm or private litigation. risks-Risks related to our financial condition Because we have
substantial international operations, our sales, profits and cash flow may be adversely affected by currency fluctuations and
restrictions as well as credit risks. Fluctuations in exchange rates between the currencies in which we operate in, and the U. S.
dollar, may have a material adverse effect on our results of operations, the value of balance sheet items denominated in foreign
currencies and our financial condition. In 2822-2023 , approximately 47 % of our revenues were denominated in currencies other
than the U. S. dollar. As a result, we are subject to significant foreign currency risks, including repatriation restrictions in certain
countries, and may face heightened risks as we enter new markets. A substantial proportion of our sales, particularly in Latin
America, Central and Eastern European countries and Asia, are recorded in local currencies, which exposes us to the direct risk
of devaluations, hyperinflation or exchange rate fluctuations. In addition, although the majority of our operating costs are
recorded in, or linked to, the U. S. dollar, in 2022-2023 , we incurred a substantial amount of operating costs in currencies other
than the U. S. dollar, which only partially offset the currency risk derived from our sales in non- U. S. dollars. Moreover, the
strengthening of the U. S. dollar versus other currencies in which we operate, negatively impacted our revenues, results of
operations, profits and cash flows. 49-We use derivative financial instruments and *“ hedging ” techniques, such as issuance of
debt in non- U. S. dollar currencies, to manage our balance sheet and income statement exposure to currency exchange rate
fluctuations in the major foreign currencies in which we operate. However, not all of our potential exposure is covered, and
some elements of our consolidated financial statements, such as our equity position, are not protected against foreign currency
exposures. Therefore, our exposure to exchange rate fluctuations could have a material adverse effect on our financial results.
The imposition of price controls or restrictions on the conversion of foreign currencies could also have a material adverse effect
on our financial results. In addition, operating internationally exposes us to credit risks of customers and other counterparties in a
number of jurisdictions. Some of these customers and other counterparties may have lesser creditworthiness than others and the



legal system for enforcing collections in such jurisdictions may be less well- developed. 47 Our long- lived assets may continue
to lead to significant impairments in the future. We regularly review our long- lived assets, including identifiable intangible
assets, goodwill and property, plant and equipment, for impairment. Goodwill and acquired indefinite life intangible assets are
subject to impairment review on an annual basis and whenever potential impairment indicators are present. Other long- lived
assets are reviewed when there is an indication that impairment may have occurred. The amount of goodwill, identifiable
intangible assets and property, plant and equipment on our consolidated balance sheet may increase following acquisitions or
other collaboration agreements. Changes in market conditions, including further increases in discount rates, exchange rate
fluctuations, or other changes in the future outlook of value may lead to further impairments in the future. In addition, the
potential divestment of assets, including the closure or divestment of manufacturing plants and R & D facilities, headquarters
and other office locations, may lead to additional impairments. Future events or decisions may lead to asset impairments and / or
related charges. For assets that are not impaired, we may adjust the remaining useful lives. Certain non- cash impairments may
result from a change in our strategic goals, business direction or other factors relating to the overall business environment. Any
significant impairment could have a material adverse effect on our results of operations. See notes 6 and 7 in our consolidated
financial statements, for descriptions of impairments of intangible assets and goodwill in recent periods. Our tax liabilities could
be larger than anticipated. We are subject to tax in many jurisdictions, and significant judgment is required in determining our
provision for income taxes. Likewise, we are subject to audit by tax authorities in many jurisdictions. In such audits, our
interpretation of tax legislation may be challenged and tax authorities in various jurisdictions may disagree with, and
subsequently challenge, the amount of profits taxed in such jurisdictions under our inter- company agreements. Although we
believe our estimates are reasonable, the ultimate outcome of such audits and related litigation could be different from our
provision for taxes and may have a material adverse effect on our consolidated financial statements and cash flows. For
additional information see note 13 to our consolidated financial statements. The base erosion and profit shifting (“ BEPS ”)
project undertaken by the Organization for Economic Co- operation and Development (“ OECD ”) may have adverse
consequences to our tax liabilities. The BEPS project contemplates changes to numerous international tax principles, as well as
national tax incentives, and these changes, when adopted by individual countries, could adversely affect our provision for
income taxes. The first wave of BEPS recommendations has been implemented by countries in specific national tax laws, and
the OECD is currently working on further initiatives that may further change current international tax principles. On December
12, 2022, the EU Council announced that EU member states had reached an agreement to implement at EU level the minimum
taxation component of 15 % (*“ Pillar Two ) of the OECD’ s reform of international taxation , commencing in 2024 . We are
currently monitoring the new rules and awaiting further guidance and country agreements, however #remains-diffieaitte
prediet, we do not expect the magnitade-adoption of the-effeetof suehnewrutes-this guidance to have a material impact on
otr-the Company’ s consolidated financial results-statements in the foreseeable future . 56-The termination or expiration of
governmental programs or tax benefits, or a change in our business, could adversely affect our overall effective tax rate. Our tax
expenses and the resulting effective tax rate reflected in our consolidated financial statements may increase over time as a result
of changes in corporate income tax rates, other changes in the tax laws of the various countries in which we operate or changes
in our product mix or the mix of countries where we generate profit. We have benefited, and currently benefit, from a variety of
Israeli and other government programs and tax benefits that generally carry conditions that we must meet in order to be eligible
to obtain such benefits. If we fail to meet the conditions upon which certain favorable tax treatment is based, we would not be
able to claim future 48 tax benefits and could be required to refund tax benefits already received. Additionally, some of these
programs and the related tax benefits are available to us for a limited number of years, and these benefits expire from time to
time. Any of the following could have a material effect on our overall effective tax rate: <some government programs may be
discontinued, or the applicable tax rates may increase; --we may be unable to meet the requirements for continuing to qualify for
some programs and the restructuring plan may lead to the loss of certain tax benefits we currently receive; »these programs and
tax benefits may be unavailable at their current levels; --upon expiration of a particular benefit, we may not be eligible to
participate in a new program or qualify for a new tax benefit that would offset the loss of the expiring tax benefit; or --we may
be required to refund previously recognized tax benefits if we are found to be in violation of the stipulated conditions. Failure
to establish and maintain effective internal control over financial reporting could have a material adverse effect on our
ability to report our financial condition, results of operations, or cash flows accurately and on a timely basis and could
harm our reputation. As a publicly traded company, we are subject to the Securities Exchange Act of 1934 (the «
Exchange Act ) and the Sarbanes- Oxley Act of 2002 (“ Sarbanes- Oxley Act ). The Sarbanes- Oxley Act requires that
we maintain effective disclosure controls and procedures and internal control over financial reporting. As part of its
annual review of the effectiveness of Teva’ s internal control over financial reporting as of December 31, 2023,
management identified a material weakness in our internal control over financing reporting. The identified material
weakness will be considered remediated once additional internal controls are designed, implemented and operate
effectively for a sufficient period of time to allow management to conclude that the material weakness has been fully
remediated. However, there is no assurance as to when we will be able to fully remediate the identified material
weakness or if additional material weaknesses will be identified. Any failure to implement remedial measures and to
achieve and maintain effective internal control over financial reporting could have a material adverse effect on the
market for our ordinary shares. For a discussion of our internal control over financial reporting and a description of the
identified material weakness and remediation plan, see “ Part I, Item 9A. Controls and Procedures ” of this Annual
Report on Form 10- K. Risks related to Equity-equity ownership risks-Sharcholder rights and responsibilities as a shareholder
are governed by Israeli law, which differs in some material respects from the rights and responsibilities of shareholders of U. S.
companies. The rights and responsibilities of the holders of our ordinary shares are governed by our articles of association and
by Israeli law. These rights and responsibilities differ in some material respects from the rights and responsibilities of



shareholders of U. S. corporations. In particular, a shareholder of an Israeli company has a duty to act in good faith and in a
customary manner in exercising his or her rights and performing his or her obligations towards the company and other
shareholders, and to refrain from abusing his or her power in the company, including, among other things, in voting at a general
meeting of shareholders on matters such as amendments to a company’ s articles of association, increases in a company’ s
authorized share capital, mergers and acquisitions and related party transactions requiring sharecholder approval. In addition, a
shareholder who is aware that it possesses the power to determine the outcome of a shareholder vote or to appoint or prevent the
appomtment of a dlrector or executlve officer in the Company has a duty of falrnes% toward the company —Fhereis-tHimited-ease

: 7 . These provisions may be
1nterpreted to impose addmonal obhgatlons and liabilities on holders of our ordlnary shares that are not typically imposed on
shareholders of U. S. corporations. Provisions of Israeli law and our articles of association may delay, prevent or make difficult
an acquisition of us, prevent a change of control and negatively impact our share price. Israeli corporate law regulates
acquisitions of shares through tender offers and mergers, requlre% qpec1al approvalq for transactions 1nv01v1ng directors, ofﬁcer%
or %1gn1ﬂcant qhareholder% and regulates other matters 49 tha y v ansac




