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There	are	many	factors	that	affect	the	business	and	the	results	of	operations	of	the	Company,	some	of	which	are	beyond	its
control.	The	following	is	a	description	of	important	factors	that	may	cause	the	Company’	s	actual	results	in	future	periods	to
differ	materially	from	those	currently	expected	or	discussed	in	forward-	looking	statements	set	forth	in	this	Report	relating	to
our	financial	results,	operations	and	business	prospects.	Forward-	looking	statements	and	such	risks,	uncertainties	and	other
factors	speak	only	as	of	the	date	of	this	Report,	and	we	expressly	disclaim	any	obligation	or	undertaking	to	update	or	revise	any
forward-	looking	statement	contained	herein,	to	reflect	any	change	in	our	expectations	with	regard	thereto,	or	any	other	change
in	events,	conditions	or	circumstances	on	which	any	such	statement	is	based,	except	to	the	extent	otherwise	required	by	law.
These	risks	are	not	all	of	the	risks	we	face	and	other	factors	not	presently	known	to	us	or	that	we	currently	believe	are
immaterial	may	also	affect	our	business	if	they	occur.	Risks	Related	to	Our	Real	Estate	Investments	and	Our	Operations
Unfavorable	Apartment	Market	and	Economic	Conditions	Could	Adversely	Affect	Occupancy	Levels,	Rental	Revenues	and	the
Value	of	Our	Real	Estate	Assets.	Unfavorable	market	conditions	in	the	areas	in	which	we	operate	or	unfavorable	economic
conditions	generally,	may	significantly	affect	our	occupancy	levels,	our	rental	rates	and	collections,	the	value	of	our	properties
and	our	ability	to	acquire	or	dispose	of	apartment	communities	on	economically	favorable	terms.	Our	ability	to	lease	our
properties	at	favorable	rates	is	adversely	affected	by	the	increase	increases	in	supply	in	the	multifamily	and	other	rental	markets
and	is	dependent	upon	the	overall	level	in	the	economy,	which	is	adversely	affected	by,	among	other	things,	job	losses	and
unemployment	levels,	recession,	debt	levels,	housing	markets,	stock	market	volatility	and	uncertainty	about	the	future.	Our
Some	of	our	major	expenses	generally	do	not	decline	when	related	rents	decline.	We	would	expect	that	declines	in	our
occupancy	levels	and	rental	and	other	revenues	would	cause	us	to	have	less	cash	available	to	pay	our	indebtedness	and	to
distribute	to	our	stockholders,	which	could	adversely	affect	our	financial	condition	or	the	market	value	of	our	securities.	Factors
that	have	in	the	past	and	may	in	the	future	affect	our	occupancy	levels,	our	rental	revenues,	and	/	or	the	value	of	our	properties
include	the	following,	among	others:	●	downturns	in	global,	national,	regional	and	local	economic	conditions,	particularly
increases	in	unemployment;	●	declines	in	mortgage	interest	rates,	making	alternative	housing	options	more	affordable;	●
government	or	builder	incentives	with	respect	to	home	ownership,	making	alternative	housing	options	more	attractive;	●	local
real	estate	market	conditions,	including	oversupply	of,	or	reduced	demand	for,	apartment	homes;	●	declines	in	the	financial
condition	of	our	tenants,	which	may	make	it	more	difficult	for	us	to	collect	rents	from	some	tenants;	●	changes	in	market	rental
rates;	●	our	ability	to	renew	leases	or	re-	lease	space	on	favorable	terms;	●	the	timing	and	costs	associated	with	property
improvements,	repairs	or	renovations;	●	changes	in	household	formation;	and	●	rent	control	or	stabilization	laws,	or	other	laws
regulating	or	impacting	rental	housing,	which	could	prevent	us	from	raising	rents	to	offset	increases	in	operating	costs	or
otherwise	impact	us.	The	Geographic	Concentration	of	Our	Communities	in	Certain	Markets	Could	Have	an	Adverse	Effect	on
Our	Operations	if	a	Particular	Market	is	Adversely	Impacted	by	Economic	or	Other	Conditions.	For	the	year	ended	December
31,	2023	2024	,	approximately	73.	3	1	%	of	our	total	NOI	was	generated	from	communities	located	in	Metropolitan	D.	C.	(	14
15	.	9	4	%),	Boston,	MA	(11.	3	7	%),	Orange	County,	CA	(10.	9	%),	Dallas,	TX	(8.	6	%),	the	San	Francisco	Bay	Area,	CA	(8.	4
%),	Dallas,	TX	(8.	3	%),	New	York,	NY	(6.	5	%),	Seattle,	WA	(6.	2	%)	,	New	York,	NY	(7.	7	%),	Seattle,	WA	(6.	3	%)	and
Tampa,	FL	(5.	4	7	%).	As	a	result,	if	any	one	or	more	of	these	markets	is	adversely	impacted	by	regional	or	local	economic
conditions	or	real	estate	market	conditions	,	including	new	supply	,	such	conditions	may	have	a	greater	adverse	impact	on	our
results	of	operations	than	if	our	portfolio	was	more	geographically	diverse.	In	addition,	if	one	or	more	of	these	markets	is
adversely	affected	by	changes	in	regional	or	local	regulations,	including	those	related	to	rent	control	or	stabilization,	such
regulations	may	have	a	greater	adverse	impact	on	our	results	of	operations	than	if	our	portfolio	was	more	geographically
diverse.	We	May	Be	Unable	to	Renew	Leases	or	Relet	Apartment	Units	as	Leases	Expire,	or	the	Terms	of	Renewals	or	New
Leases	May	Be	Less	Favorable	Than	Current	Leases.	When	our	residents	decide	to	leave	our	apartments,	whether	because	their
leases	are	not	renewed	or	they	leave	prior	to	their	lease	expiration	date,	we	may	not	be	able	to	relet	their	apartment	units.	Even	if
leases	are	renewed	or	we	can	relet	the	apartment	units,	the	terms	of	renewal	or	reletting	may	be	less	favorable	to	us	than	current
the	expiring	lease	terms.	Furthermore,	because	the	majority	of	our	apartment	leases	have	initial	terms	of	12	months	or	less,	our
rental	revenues	are	impacted	by	declines	in	market	rents	more	quickly	than	if	our	leases	were	for	longer	terms.	If	we	are	unable
to	promptly	renew	the	leases	or	relet	the	apartment	units,	or	if	the	rental	rates	upon	renewal	or	reletting	are	lower	than	expected
rates,	then	our	results	of	operations	and	financial	condition	may	be	and	have	in	the	past	been,	adversely	affected.	If	residents
do	not	experience	increases	in	their	income	or	if	they	experience	decreases	in	their	income	or	job	losses,	we	may	be	unable	to
increase	or	maintain	rent	and	/	or	delinquencies	may	increase.	We	Face	Certain	Risks	Related	to	Our	Retail	and	Commercial
Space.	Certain	of	our	properties	include	retail	or	commercial	space	that	we	lease	to	third	parties.	The	long-	term	nature	of	our
retail	and	commercial	leases	(generally	five	to	ten	years	with	market-	based	or	fixed-	price	renewal	options)	and	the
characteristics	of	many	of	our	tenants	(	generally	small	and	/	or	local	businesses)	may	subject	us	to	certain	risks.	The	longer-
term	leases	could	result	in	below	market	lease	rates	over	time,	particularly	in	an	inflationary	environment.	We	may	require
guarantees	and	other	credit	support	which	may	prove	to	be	inadequate	or	uncollectable,	and	the	failure	rate	of	small	and	/	or
local	businesses	may	be	higher	than	average.	We	may	not	be	able	to	lease	new	space	for	rents	that	are	consistent	with	our
projections	or	for	market	rates.	Also,	when	leases	for	our	retail	or	commercial	space	terminate	either	at	the	end	of	the	lease	or
because	a	tenant	leaves	early,	the	space	may	take,	and	spaces	have	taken	in	the	past,	longer	than	expected	to	relet,	may	not
be	relet	or	the	terms	of	reletting,	including	the	cost	of	allowances	and	concessions	to	tenants,	may	be	less	favorable	to	us	than



the	prior	lease	terms	,	or	we	may	incur	additional	expenses	related	to	modifications	of	the	spaces	in	order	to	satisfy	new	tenants.
Our	properties	compete	with	other	properties	with	retail	or	commercial	space.	The	presence	of	competitive	alternatives	may
adversely	affect	our	ability	to	lease	space	and	the	level	of	rents	we	can	obtain.	Our	retail	or	commercial	tenants	have	experienced
in	the	past,	and	may	experience	in	the	future,	financial	distress	or	bankruptcy,	or	may	fail	to	comply	with	their	contractual
obligations,	and	may	seek	concessions	in	order	to	continue	operations	,	or	cease	their	operations	,	all	of	which	has	happened	in
the	past	and	may	occur	again	in	the	future	,	which	could	adversely	impact	our	results	of	operations	and	financial	condition.
We	Face	Risks	Related	to	Inflation	/	Deflation.	Substantial	inflationary	or	deflationary	pressures	could	have	a	negative	effect	on
rental	rates	and	property	operating	expenses.	The	U.	S.	economy	has	recently	during	certain	periods	over	the	last	few	years
experienced	high	rates	of	inflation,	which	has	increased	our	operating	expenses	due	to	higher	third	party	vendor	costs	and
increased	our	interest	expense	due	to	higher	interest	rates	on	our	variable	rate	debt.	Although	the	short-	term	nature	of	our
apartment	leases	may,	absent	other	factors,	enable	us	to	compensate	for	inflationary	effects	by	increasing	rents	on	our	apartment
homes,	an	extreme	or	sustained	escalation	in	costs	could	have	a	negative	impact	on	our	residents	and	their	ability	to	absorb	rent
increases.	The	general	risk	of	inflation	is	that	interest	on	our	debt,	general	and	administrative	expenses,	materials	costs,	labor
costs,	and	other	expenses	increase	at	a	rate	faster	than	increases	in	our	rental	rates,	which	could	adversely	affect	our	financial
condition	or	results	of	operations.	We	Are	Subject	to	Certain	Risks	Associated	with	Selling	Apartment	Communities,	Which
Could	Limit	Our	Operational	and	Financial	Flexibility.	We	periodically	dispose	of	apartment	communities	that	no	longer	meet
our	strategic	objectives,	but	adverse	market	conditions	,	among	other	factors,	may	make	it	difficult	to	sell	apartment
communities	we	own.	We	cannot	predict	whether	we	will	be	able	to	sell	any	property	for	the	price	or	on	the	terms	we	set,	or
whether	any	price	or	other	terms	offered	by	a	prospective	purchaser	would	be	acceptable	to	us.	We	also	cannot	predict	the
length	of	time	needed	to	find	a	willing	purchaser	or	to	close	the	sale	of	a	property.	Furthermore,	we	may	be	required	to	expend
funds	to	correct	defects	or	to	make	improvements	before	a	property	can	be	sold	or	the	purchase	price	may	be	reduced	to	cover
any	cost	of	correcting	defects	or	making	improvements.	These	conditions	may	limit	our	ability	to	dispose	of	properties	and	to
change	our	portfolio	in	order	to	meet	our	strategic	objectives,	which	could	in	turn	adversely	affect	our	financial	condition,	results
of	operations	or	our	ability	to	fund	other	activities	in	which	we	may	want	to	engage	such	as	the	purchase	of	properties,
development	or	redevelopment,	or	funding	the	Developer	Capital	Debt	and	Preferred	Equity	Program.	We	are	also	subject	to
the	following	risks	in	connection	with	sales	of	our	apartment	communities,	among	others:	●	a	significant	portion	of	the	proceeds
from	some	property	sales	may	be	held	by	intermediaries	in	order	for	such	sales	to	qualify	as	like-	kind	exchanges	under	Section
1031	of	the	Internal	Revenue	Code	of	1986,	as	amended,	or	the	“	Code,	”	so	that	any	related	capital	gain	can	be	deferred	for
federal	income	tax	purposes.	As	a	result,	we	may	not	have	immediate	access	to	all	of	the	cash	proceeds	generated	from	our
property	sales;	and	and16	●	federal	tax	laws	limit	our	ability	to	profit	on	the	sale	of	communities	or	interests	in	communities
that	we	have	owned	for	less	than	two	years,	and	this	limitation	may	prevent	us	from	selling	communities	when	market
conditions	are	favorable	or	when	we	may	otherwise	desire	to	sell	.	15Competition	--	Competition	Could	Limit	Our	Ability	to
Lease	Apartment	Homes	or	Increase	or	Maintain	Rents.	Our	apartment	communities	compete	with	numerous	housing
alternatives	in	attracting	residents,	including	other	apartment	communities,	condominiums	and	single-	family	rental	homes,	as
well	as	owner	occupied	single-	and	multi-	family	homes.	Competitive	housing	in	a	particular	area,	including	new	supply,	could
adversely	affect	our	ability	to	lease	apartment	homes	and	increase	or	maintain	rents,	which	could	materially	and	adversely	affect
our	results	of	operations	and	financial	condition.	We	May	Not	Realize	the	Anticipated	Benefits	of	Past	or	Future	Acquisitions,
and	the	Failure	to	Integrate	Acquired	Communities	and	New	Personnel	Successfully	Could	Create	Inefficiencies.	We	have
acquired	in	the	past,	and	if	presented	with	attractive	opportunities	we	intend	to	acquire	in	the	future,	apartment	communities	that
meet	our	investment	criteria.	Our	acquisition	activities	and	their	success	are	subject	to	the	following	risks,	among	others:	●	we
may	be	unable	to	obtain	financing	for	acquisitions	on	favorable	terms,	or	at	all,	which	could	cause	us	to	delay	or	even	abandon
potential	acquisitions;	●	even	if	we	seek	and	are	able	to	finance	an	acquisition	with	debt	,	cash	flow	from	the	acquisition	may
be	insufficient	to	meet	our	required	principal	and	interest	payments	on	the	debt	used	to	finance	the	acquisition;	●	even	if	we
enter	into	an	acquisition	agreement	for	an	apartment	community,	we	may	not	complete	the	acquisition	for	a	variety	of	reasons
after	incurring	certain	acquisition-	related	costs;	●	we	may	incur	significant	costs	and	divert	management	attention	in	connection
with	the	evaluation	and	negotiation	of	potential	acquisitions,	including	potential	acquisitions	that	we	subsequently	do	not
complete;	●	when	we	acquire	an	apartment	community,	we	may	invest	additional	amounts	in	it	with	the	intention	of	increasing
profitability,	and	these	additional	investments	may	not	produce	the	anticipated	improvements	in	profitability;	●	the	expected
occupancy	rates,	rental	rates	and	expenses	may	differ	from	actual	results;	and	●	we	may	be	unable	to	quickly	and	efficiently
integrate	acquired	apartment	communities	and	new	personnel	into	our	existing	operations,	and	the	failure	to	successfully
integrate	such	apartment	communities	or	personnel	will	result	in	inefficiencies	that	could	materially	and	adversely	affect	our
expected	return	on	our	investments	and	our	overall	profitability.	Competition	Could	Adversely	Affect	Our	Ability	to	Acquire
Properties.	In	the	past,	other	real	estate	investors,	including	insurance	companies,	pension	and	investment	funds,	developer
partnerships,	investment	companies	and	other	public	and	private	apartment	REITs,	have	competed	with	us	to	acquire	existing
properties	and	to	develop	new	properties,	and	such	competition	in	the	future	may	limit	attractive	investment	opportunities,
which	could	adversely	affect	our	ability	to	grow	or	acquire	properties	profitably	or	with	attractive	returns.	Development	and
Construction	Risks	Could	Impact	Our	Profitability.	In	the	past	we	have	selectively	pursued	the	development	and	construction	of
apartment	communities,	and	we	intend	to	do	so	in	the	future	as	appropriate	opportunities	arise.	Development	activities	have
been,	and	in	the	future	may	be,	conducted	through	wholly-	owned	affiliated	companies	or	through	joint	ventures	with
unaffiliated	parties.	Our	development	and	construction	activities	are	subject	to	the	following	risks,	among	others:	●	if	we	seek
construction	financing	we	may	be	unable	to	obtain	construction	such	financing	for	development	activities	on	favorable	terms,
or	at	all,	which	could	cause	us	to	delay	or	even	abandon	potential	developments;	●	we	may	experience	supply	chain	constraints,
which	could	result	in	increased	development	costs	or	delay	initial	occupancy	dates	for	all	or	a	portion	of	a	development



community;	●	we	may	be	unable	to	obtain,	or	face	delays	in	obtaining,	necessary	zoning,	land-	use,	building,	occupancy	and
other	required	governmental	or	quasi-	governmental	permits	and	authorizations,	which	could	result	in	increased	development
costs,	delay	initial	occupancy	dates	for	all	or	a	portion	of	a	development	community,	and	require	us	to	abandon	our	activities
entirely	with	respect	to	a	project	for	which	we	are	unable	to	obtain	permits	or	authorizations;	17	●	costs	may	be	higher	or	yields
may	be	less	than	anticipated	as	a	result	of	delays	in	completing	projects,	costs	that	exceed	budget,	defaults	by	our
counterparties,	and	/	or	higher	than	expected	concessions	for	lease-	up	and	lower	rents	than	expected;	16	●	we	may	abandon
development	opportunities	that	we	have	already	begun	to	explore,	and	we	may	fail	be	unable	to	recover	expenses	already
incurred	in	connection	with	exploring	such	development	opportunities;	●	we	may	be	unable	to	complete	construction	and	lease-
up	of	a	community	on	schedule,	or	we	may	incur	development	or	construction	costs	that	exceed	our	original	estimates,	and	we
may	be	unable	to	charge	rents	that	would	compensate	for	any	increase	in	such	costs;	●	occupancy	rates,	rents	and	concessions	at
a	newly	developed	community	may	fluctuate	depending	on	a	number	of	factors,	including	market	and	economic	conditions,
preventing	us	from	meeting	our	expected	return	on	our	investment	and	our	overall	profitability	goals;	and	●	when	we	sell
communities	or	properties	that	we	developed	or	renovated	to	third	parties,	we	may	be	subject	to	warranty	or	construction	defect
claims	that	are	uninsured	or	exceed	the	limits	of	our	insurance.	An	Epidemic,	Pandemic	or	Other	Health	Crisis,	and	Measures
Intended	to	Prevent	the	Spread	of	Such	an	Event,	Could	Have	a	Material	Adverse	Effect	on	our	Business,	Results	of	Operations,
Cash	Flows	and	Financial	Condition.	We	face	risks	related	to	an	epidemic,	pandemic	or	other	health	crisis,	which	in	the	past
have	impacted,	and	in	the	future	could	impact,	the	markets	in	which	we	operate	and	could	have	a	material	adverse	effect	on	our
business,	results	of	operations,	cash	flows	and	financial	condition.	The	impact	of	an	epidemic,	pandemic	or	other	health	crisis,
and	measures	to	prevent	the	spread	of	such	an	event,	could	materially	and	adversely	affect	our	business	in	a	number	of	ways.
Our	rental	revenue	and	operating	results	depend	significantly	on	the	occupancy	levels	at	our	properties	and	the	ability	of	our
residents	and	retail	and	commercial	tenants	to	meet	their	rent	obligations	to	us,	which	have	in	the	past	been	in	certain	cases	,	and
could	in	the	future	be,	adversely	affected	by,	among	other	things,	job	losses,	furloughs,	store	closures,	lower	incomes,
uncertainty	about	the	future	as	a	result	of	an	epidemic,	pandemic	or	other	health	crisis	and	related	governmental	actions	,
including	such	as	eviction	moratoriums,	shelter-	in-	place	orders,	prohibitions	or	limits	on	charging	certain	fees,	and	limitations
on	collections	and	or	rent	increases	,	which	.	Such	government	actions	have	affected,	and	,	if	such	restrictions	are	not	lifted,	or
are	reinstated,	or	new	restrictions	imposed,	may	continue	to	again	in	the	future	affect	,	our	ability	to	collect	rent	or	enforce
legal	or	contractual	remedies	for	the	failure	to	pay	rent,	which	have	has	in	turn	negatively	impacted,	and	may	continue	to	in	the
future	negatively	impact,	our	ability	to	remove	residents	or	retail	and	commercial	tenants	who	are	not	paying	rent	and	our
ability	to	rent	their	units	or	other	space	to	new	residents	or	retail	and	commercial	tenants,	respectively.	In	addition,	the	federal
government	has	in	the	past	allocated,	and	federal,	state	or	local	governments	may	in	the	future	allocate,	funds	to	rent	relief
programs.	In	certain	locations,	the	funds	available	may	not	be	sufficient	to	pay	all	past	due	rent	and	reallocation	of	such	funds
may	result	in	markets	in	which	we	operate	not	having	access	to	the	funds	anticipated.	Further,	certain	of	our	residents	with	past
due	rent	have	not	qualified,	and	may	not	in	the	future	qualify,	to	participate	in	such	programs.	In	addition,	some	of	such
programs	have	required,	and	programs	in	the	future	may	require,	the	forgiveness	of	a	portion	of	the	past	due	rent	or	agreeing	to
other	limitations	that	may	adversely	affect	our	business	in	order	to	participate	or	may	only	provide	funds	to	pay	a	portion	of	the
past	due	rent.	In	addition,	while	certain	locations	have	adopted	programs	that	may	reimburse	past	due	rent	owed	by	residents
who	have	left	a	community,	such	programs	have	only	been	adopted	in	a	minority	of	our	markets.	It	is	uncertain	how	any	rent
relief	programs	will	impact	our	business	in	the	future.	State,	local,	and	federal	governments	also	have	increased,	and	may	in	the
future	increase,	property	taxes	or	other	taxes	or	fees,	or	may	enact	new	taxes	or	fees,	in	order	to	increase	revenue	in	connection
with	an	epidemic,	pandemic	or	other	health	crisis	or	otherwise	,	which	has	in	the	past	increased,	and	may	in	the	future	increase,
our	expenses.	Our	development	and	construction	projects,	including	those	in	our	Developer	Capital	Debt	and	Preferred	Equity
Program,	also	have	been	and	could	in	the	future	be	adversely	affected	by	factors	related	to	an	epidemic,	pandemic	or	other
health	crisis.	An	epidemic,	pandemic	or	other	health	crisis,	or	related	impacts	thereof	also	could	adversely	affect	the	businesses
and	financial	conditions	of	our	counterparties,	including	our	joint	venture	partners,	participants	in	the	Developer	Capital	Debt
and	Preferred	Equity	Program,	and	general	contractors	and	their	subcontractors,	and	their	ability	to	satisfy	their	obligations	to
us	and	to	complete	transactions	or	projects	with	us	as	intended.	Bankruptcy	or	Defaults	of	Our	Counterparties	Could	Adversely
Affect	Our	Performance.	We	have	relationships	with	and	we	execute	transactions	with	or	receive	services	from	many
counterparties,	such	as	general	contractors	engaged	in	connection	with	our	development	activities,	borrowers,	or	joint	venture
partners,	among	others.	As	a	result,	bankruptcies	or	defaults	by	these	counterparties	or	their	subcontractors	have	resulted	in,	and
in	the	future	could	result	in,	services	not	being	provided	as	expected,	projects	not	being	completed	on	time,	on	budget,	or	at	all,
or	contractual	obligations	to	us	not	being	satisfied.	Further,	volatility	in	the	financial	markets	and	economic	weakness	could
affect	the	counterparties’	ability	to	complete	transactions	with	us	as	intended.	Either	circumstance	could	result	in	disruptions	to
our	operations	that	may	adversely	affect	our	financial	condition	and	results	of	operations.	17Property	--	Property	Ownership
Through	Partnerships	and	Joint	Ventures	May	Limit	Our	Ability	to	Act	Exclusively	in	Our	Interest.	We	have	in	the	past	and
may	in	the	future	develop	and	/	or	acquire	properties	through	partnerships	and	joint	ventures,	including	those	in	which	we	own	a
preferred	interest	or	debt	,	with	other	persons	or	entities	when	we	believe	circumstances	warrant	the	use	of	such	structures.	As
of	December	31,	2023	2024	,	we	had	active	unconsolidated	joint	ventures	and	partnerships,	including	our	preferred	equity
investments,	with	a	total	equity	investment	of	$	952	917	.	9	5	million.	We	have	in	the	past,	and	could	in	the	future,	become
engaged	in	a	dispute	with	one	or	more	of	our	partners	which	could	adversely	impact	us.	Moreover,	our	partners	may	have
business,	economic	or	other	objectives	that	are	inconsistent	with	our	objectives	18objectives	,	including	objectives	that	relate	to
the	appropriate	timing	and	terms	of	any	sale	or	refinancing	of	a	property.	In	some	instances,	our	partners	may	have	competing
interests	in	our	markets	that	could	create	conflicts	of	interest.	Also,	our	partners	have	in	the	past	failed	and	may	in	the	future	fail
to	make	capital	contributions	when	due	and	our	partners	or	the	project	may	otherwise	not	act	or	perform	as	expected,	or	the



property	may	not	be	operated	in	the	manner	in	which	we	would	operate	it,	any	of	which	may	require	us	to	contribute
additional	capital	,	acquire	our	partner’	s	interest	or	other	property,	or	take	other	actions	that	may	negatively	impact	the
project	or	our	return.	In	addition,	we	may	be	responsible	to	our	partners	for	indemnifiable	losses.	In	general,	we	and	our	partners
may	each	have	the	right	to	trigger	a	buy-	sell	or	other	similar	arrangement,	which	arrangement	or	other	factors	could	cause	us	to
sell	our	interest,	or	acquire	our	partner’	s	interest	or	other	property,	at	a	time	when	we	otherwise	would	not	have	initiated	such	a
transaction	and	may	result	in	the	valuation	of	our	interest	in	the	partnership	or	joint	venture	(if	we	are	the	seller)	or	of	the	other
partner’	s	interest	in	the	partnership	or	joint	venture	(if	we	are	the	buyer)	at	levels	which	may	not	be	representative	of	the
valuation	that	would	result	from	an	arm’	s	length	marketing	process	and	could	cause	us	to	recognize	unanticipated	capital	gains
or	losses	or	the	loss	of	fee	income.	We	may	also	be	subject	to	other	risks	in	connection	with	partnerships	or	joint	ventures,
including	(i)	a	deadlock	if	we	and	our	partner	are	unable	to	agree	upon	certain	major	and	other	decisions	(which	could	result	in
litigation	or	disposing	of	an	asset	at	a	time	at	which	we	otherwise	would	not	sell	the	asset),	(ii)	limitations	on	our	ability	to
liquidate	our	position	in	the	partnership	or	joint	venture	without	the	consent	of	the	other	partner,	and	(iii)	requirements	to
provide	guarantees	in	favor	of	lenders	with	respect	to	the	indebtedness	of	the	joint	venture.	We	May	Not	be	Permitted	to	Dispose
of	Certain	Properties	or	Pay	Down	the	Indebtedness	Associated	with	Those	Properties	When	We	Might	Otherwise	Desire	to	do
Do	so	Without	Incurring	Additional	Costs.	In	connection	with	certain	property	acquisitions,	we	have	agreed	with	the	sellers	that
we	will	not	dispose	of	the	acquired	properties	or	reduce	the	mortgage	indebtedness	on	such	properties	for	significant	periods	of
time	unless	we	pay	certain	of	the	resulting	tax	costs	of	the	sellers	or	dispose	of	the	property	in	a	transaction	in	which	a	gain	is
not	recognized	for	federal	income	tax	purposes	by	such	sellers,	and	we	may	enter	into	similar	agreements	in	connection	with
future	property	acquisitions.	These	agreements	could	result	in	us	retaining	properties	that	we	would	otherwise	sell	or	not	paying
down	or	refinancing	indebtedness	that	we	would	otherwise	pay	down	or	refinance.	However,	subject	to	certain	conditions,	we
generally	retain	the	right	to	substitute	other	property	or	debt	to	meet	these	obligations	to	the	sellers.	We	Could	Incur	Significant
Insurance	Costs	and	Some	Potential	Losses	May	Not	Be	Adequately	Covered	by	Insurance	Reserves	.	We	have	a
comprehensive	insurance	program	covering	our	properties	and	operating	activities	with	limits	of	liability,	deductibles	and	self-
insured	retentions	that	we	believe	are	comparable	to	similarly	situated	companies,	including	within	the	multifamily	industry.	We
believe	the	policy	specifications	and	insured	limits	of	these	policies	are	adequate	and	appropriate.	There	are,	however,	certain
types	of	extraordinary	losses	that	may	not	be	adequately	covered	under	our	insurance	program.	In	addition,	we	will	sustain
losses	due	to	insurance	deductibles,	self-	insured	retention,	uninsured	claims	or	casualties,	or	losses	in	excess	of	applicable
coverage.	If	an	uninsured	loss	or	a	loss	in	excess	of	insured	limits	occurs,	we	could	lose	all	or	a	portion	of	the	capital	we	have
invested	in	a	property,	as	well	as	the	future	revenue	from	the	property.	In	such	an	event,	we	might	nevertheless	remain	obligated
for	any	mortgage	debt	or	other	financial	obligations	related	to	the	property.	Material	losses	in	excess	of	insurance	proceeds	may
occur	in	the	future.	If	one	or	more	of	our	properties	were	to	experience	a	catastrophic	loss,	it	could	seriously	disrupt	our
operations,	delay	revenue	and	result	in	large	expenses	to	repair	or	rebuild	the	property.	Such	events	could	materially	and
adversely	affect	our	financial	condition	and	results	of	operations.	The	cost	of	insuring	our	apartment	communities	and	our
operations	is	a	component	of	expense.	Insurance	premiums	and	the	terms	and	conditions	of	insurance	policies	are	subject	to
significant	fluctuations	and	changes,	including	recent	increases	in	premiums,	which	are	generally	outside	of	our	control.	We
insure	our	properties	and	our	operations	with	insurance	companies	that	we	believe	have	a	good	rating	and	financial	profile	at
the	time	our	policies	are	put	into	effect.	The	financial	condition	of	one	or	more	insurance	companies	that	insure	us	may	be
negatively	impacted,	which	could	result	in	their	inability	to	pay	on	future	insurance	claims.	Their	inability	to	pay	future	claims
may	have	a	negative	impact	on	our	financial	results.	In	addition,	the	failure,	or	exit	or	partial	exit	from	an	insurance	market,	of
one	or	more	insurance	companies	or	other	changes	in	insurance	markets	in	general	may	affect	our	ability	to	obtain	insurance
coverage	in	the	amounts	that	we	seek,	or	at	all,	increase	the	18costs	--	costs	to	renew	or	replace	our	insurance	policies,	cause	us
to	self-	insure	a	larger	portion	of	the	risk,	or	increase	the	cost	of	insuring	properties.	Failure	to	Succeed	in	New	Markets	May
Limit	Our	Growth.	We	have	acquired	in	the	past,	and	we	may	acquire	in	the	future	if	opportunities	we	believe	are	appropriate
arise,	apartment	communities	that	are	outside	of	our	existing	markets	19markets	.	Entering	into	new	markets	may	expose	us	to
a	variety	of	risks,	and	we	may	not	be	able	to	operate	successfully	in	new	markets.	These	risks	include,	among	others:	●	inability
to	accurately	evaluate	local	apartment	market	conditions	and	local	economies;	●	inability	to	hire	and	retain	key	personnel;	●
lack	of	familiarity	with	local	governmental	and	permitting	procedures;	and	●	inability	to	achieve	budgeted	financial	results.
Failure	to	Succeed	with	New	Initiatives	May	Limit	Our	Ability	to	Grow	NOI.	We	have	in	the	past	developed	and	may	in	the
future	develop	initiatives	or	processes	that	are	intended	to	drive	operating	efficiencies	and	grow	NOI,	including	smart	home
technologies	and	self-	service	options	that	are	accessible	to	residents	through	smart	devices	or	otherwise.	Such	initiatives	in	the
past	have	involved	and	in	the	future	may	involve	our	associates	having	new	or	different	responsibilities	and	processes.	We	may
incur	significant	costs	and	divert	resources	in	connection	with	such	initiatives	or	processes	,	and	these	initiatives	or	processes
may	not	perform	as	projected,	which	could	adversely	affect	our	results	of	operations	and	the	market	price	of	our	common	stock.
Potential	Liability	for	Environmental	Contamination	Could	Result	in	Substantial	Costs.	Under	various	federal,	state	and	local
environmental	laws,	as	a	current	or	former	owner	or	operator	of	real	estate,	we	could	be	required	to	investigate	and	remediate	the
effects	of	contamination	of	currently	or	formerly	owned	real	estate	by	hazardous	or	toxic	substances,	often	regardless	of	our
knowledge	of	or	responsibility	for	the	contamination	and	solely	by	virtue	of	our	current	or	former	ownership	or	operation	of	the
real	estate.	In	addition,	we	could	be	held	liable	to	a	governmental	authority	or	to	third	parties	for	property	damage	and	for
investigation	and	clean-	up	costs	incurred	in	connection	with	the	contamination	or	we	could	be	required	to	incur	additional	costs
to	change	how	the	property	is	constructed	or	operated	due	to	presence	of	such	substances.	These	costs	could	be	substantial,	and
in	many	cases	environmental	laws	create	liens	in	favor	of	governmental	authorities	to	secure	their	payment.	The	presence	of
such	substances	or	a	failure	to	properly	remediate	any	resulting	contamination	could	materially	and	adversely	affect	our	ability
to	borrow	against,	sell	or	rent	an	affected	property.	In	addition,	our	properties	are	subject	to	various	federal,	state	and	local



environmental,	health	and	safety	laws,	including	laws	governing	the	management	of	wastes	and	underground	and	aboveground
storage	tanks.	Noncompliance	with	these	environmental,	health	and	safety	laws	could	subject	us	to	liability.	Changes	in	laws
could	increase	the	potential	costs	of	compliance	with	environmental	laws,	health	and	safety	laws	or	increase	liability	for
noncompliance.	This	may	result	in	significant	unanticipated	expenditures	or	may	otherwise	adversely	affect	our	financial
condition	and	results	of	operations.	As	the	owner	or	operator	of	real	property,	we	may	also	incur	liability	based	on	various
building	conditions.	For	example,	buildings	and	other	structures	on	properties	that	we	currently	own	or	operate	or	those	we
acquire	or	operate	in	the	future	contain,	may	contain,	or	may	have	contained,	asbestos-	containing	material,	or	ACM,	or	other
hazardous	substances.	Environmental,	health	and	safety	laws	require	that	ACM	and	other	hazardous	substances	be	properly
managed	and	maintained	and	may	impose	fines	or	penalties	on	owners,	operators	or	employers	for	non-	compliance	with	those
requirements.	These	requirements	include	special	precautions,	such	as	removal,	abatement	or	air	monitoring,	if	ACM	would	be
disturbed	during	maintenance,	renovation	or	demolition	of	a	building,	potentially	resulting	in	substantial	costs.	In	addition,	we
may	be	subject	to	liability	for	personal	injury	or	property	damage	sustained	as	a	result	of	exposure	to	ACM	or	other	hazardous
substances	or	releases	of	ACM	or	other	hazardous	substances	into	the	environment.	We	cannot	assure	you	that	costs	or	liabilities
incurred	as	a	result	of	environmental	or	building	condition	issues	will	not	adversely	affect	our	financial	condition	and	results	of
operations.	Our	Properties	May	Contain	or	Develop	Harmful	Mold	or	Suffer	from	Other	Indoor	Air	Quality	Issues,	Which
Could	Lead	to	Liability	for	Adverse	Health	Effects	or	Property	Damage	or	Cost	for	Remediation.	When	excessive	19moisture	--
moisture	accumulates	in	buildings	or	on	building	materials,	mold	growth	may	occur,	particularly	if	the	moisture	problem
remains	undiscovered	or	is	not	addressed	over	a	period	of	time.	Some	molds	may	produce	airborne	toxins	or	irritants.	Indoor	air
quality	issues	can	also	stem	from	inadequate	ventilation,	chemical	contamination	from	indoor	or	outdoor	sources,	and	other
biological	contaminants	such	as	pollen,	viruses	and	bacteria.	Indoor	exposure	to	airborne	toxins	or	irritants	can	be	alleged	to
cause	a	variety	of	adverse	health	effects	and	symptoms,	including	allergic	or	other	reactions.	As	20As	a	result,	the	presence	of
significant	mold	or	other	airborne	contaminants	at	any	of	our	properties	could	require	us	to	undertake	a	costly	remediation
program	to	contain	or	remove	the	mold	or	other	airborne	contaminants	or	to	increase	ventilation,	which	could	adversely	affect
our	results	of	operations	and	cash	flows.	In	addition,	the	presence	of	significant	mold	or	other	airborne	contaminants	could
expose	us	to	liability	from	our	tenants	or	others	for	property	damage	or	personal	injury.	Compliance	or	Failure	to	Comply	with
the	Americans	with	Disabilities	Act	of	1990	or	Other	Safety	Regulations	and	Requirements	Could	Result	in	Substantial	Costs.
The	Americans	with	Disabilities	Act	of	1990,	as	amended	(the	“	Americans	with	Disabilities	Act	”)	generally	requires	that
public	buildings,	including	our	properties	and	other	public	facing	functions	related	to	our	business,	including	our	website	,
be	made	accessible	to	disabled	persons.	Noncompliance	could	result	in	the	imposition	of	fines	by	the	federal	government	or	the
award	of	damages	to	private	litigants.	Claims	have	been	asserted,	and	in	the	future	claims	may	be	asserted,	against	us	with
respect	to	some	of	our	properties	or	operations	under	the	Americans	with	Disabilities	Act.	If,	under	the	Americans	with
Disabilities	Act,	we	are	required	to	make	substantial	alterations	and	capital	expenditures	in	one	or	more	of	our	properties	or
otherwise	related	to	our	operations,	including	the	removal	of	access	barriers,	it	could	adversely	affect	our	financial	condition	and
results	of	operations.	In	addition,	if	claims	arise,	we	may	expend	resources	and	incur	costs	in	investigating	and	resolving	such
claims	even	if	we	or	our	property	was	in	compliance	with	the	law.	Our	properties	are	subject	to	various	federal,	state	and	local
regulatory	requirements,	such	as	state	and	local	fire	and	life	safety	requirements	and	federal,	state	and	local	accessibility
requirements	in	addition	to	those	imposed	by	the	Americans	with	Disabilities	Act.	If	we	fail	to	comply	with	these	requirements,
we	could	incur	fines	or	private	damage	awards.	We	do	not	know	whether	existing	requirements	will	change	or	whether
compliance	with	future	requirements	will	require	significant	unanticipated	expenditures	that	could	adversely	affect	our	financial
condition	or	results	of	operations.	The	Adoption	of,	or	Changes	to,	Rent	Control,	Rent	Stabilization,	Eviction,	Tenants’	Rights
and	Similar	Laws	and	Regulations	in	Our	Markets	Could	Have	an	Adverse	Effect	on	Our	Results	of	Operations	and	Property
Values.	Various	state	and	local	governments	as	well	as	the	Federal	federal	government	have	enacted	and	may	continue	to	enact
rent	control,	rent	stabilization,	or	limitations,	and	similar	laws,	regulations	and	policies	,	including	laws	or	court	orders,	that
could	limit	our	ability	to	raise	rents	or	charge	certain	fees	,	including	laws	or	court	orders,	either	of	which	could	have	a
retroactive	effect.	For	example,	in	June	2019,	the	State	of	New	York	enacted	new	rent	control	regulations	known	as	the	Housing
Stability	and	Tenant	Protection	Act	of	2019	and	,	in	October	of	2019,	the	State	of	California	enacted	the	Tenant	Protection	Act
of	2019	,	and	in	September	2024,	the	City	of	Salinas	California,	passed	a	rent	stabilization	ordinance.	In	some	cases	the
increases	in	rents	allowed	by	such	regulations	may	not	offset	increases	in	expenses,	whether	such	increases	in	expenses
are	due	to	inflation	or	otherwise	.	We	have	seen	a	recent	increase	in	governments	enacting	or	considering,	or	being	urged	to
consider,	such	laws	and	regulations.	Federal,	state	and	local	governments	or	courts	also	have	made,	and	may	make	in	the	future,
changes	to	laws	related	to	allowable	fees	and	rents,	eviction	and	other	tenants’	rights	laws	and	regulations	(including	changes
that	apply	retroactively)	that	could	adversely	impact	our	results	of	operations	and	the	value	of	our	properties.	Laws	and
regulations	regarding	rent	control,	rent	stabilization,	eviction,	tenants’	rights,	allowable	fees,	and	similar	other	matters,	as	well
as	any	lawsuits	against	us	arising	from	such	laws	and	regulations,	may	limit	our	ability	to	charge	market	rents,	increase	rents,
evict	delinquent	tenants	or	charge	fees,	or	recover	increases	in	our	operating	expenses,	which	could	have	an	adverse	effect	on
our	results	of	operations	and	the	value	of	our	properties.	In	addition,	the	increases	in	regulations	applicable	to	our	business
in	general	may	increase	our	costs	of	compliance	and	could	have	an	adverse	effect	on	our	financial	performance.
Compliance	with	or	Changes	in	Real	Estate	Tax	and	Other	Laws	and	Regulations	Could	Adversely	Affect	Our	Funds	from
Operations	and	Our	Ability	to	Make	Distributions	to	Stockholders.	We	are	subject	to	federal,	state	and	local	laws,	regulations,
rules	and	ordinances	at	locations	where	we	operate	regarding	a	wide	variety	of	matters	that	could	affect,	directly	or	indirectly,
our	operations.	Generally,	we	do	not	directly	pass	through	costs	resulting	from	compliance	with	or	changes	in	real	estate	tax
laws	to	residential	property	tenants.	We	also	do	not	generally	pass	through	increases	in	income,	service	or	other	taxes	to	tenants
under	leases.	These	costs	may	adversely	affect	net	operating	income	and	the	ability	to	make	distributions	to	stockholders.



Similarly,	compliance	with	or	changes	in	(i)	laws	increasing	the	potential	liability	for	environmental	conditions	existing	on
properties	or	the	restrictions	on	discharges	or	other	conditions,	(ii)	laws	and	regulations	regulating	housing,	such	as	the
Americans	with	Disabilities	Act	and	the	Fair	Housing	Amendments	Act	of	1988,	or	(iii)	employment	related	laws,	among
others,	may	result	in	significant	unanticipated	expenditures,	which	could	adversely	affect	our	financial	condition	and	results	of
operations.	In	addition,	changes	in	federal	and	state	legislation	and	regulation	on	climate	change	may	result	in	increased	capital
expenditures	to	improve	the	energy	efficiency	of	our	existing	communities	and	also	may	require	us	to	spend	more	on	our	new
development	communities	20without	21without	a	corresponding	increase	in	revenue.	In	addition,	existing	laws	could	be
interpreted	in	a	manner	that	restricts	our	ability	to	use	systems	that	we	currently	use	in	our	operations	and	we	may	face	litigation
or	regulatory	risk	in	connection	with	such	laws.	Future	compliance	with	new	laws	of	general	applicability,	laws	applicable	to
companies	in	our	industry,	or	laws	applicable	to	public	companies	generally	could	increase	our	costs	and	could	have	an	adverse
effect	on	our	financial	performance.	Risk	of	Litigation.	From	time	to	time,	we	are	,	and	would	expect	to	be	in	the	future,
involved	in	legal	proceedings,	lawsuits,	and	other	claims	with	respect	to	our	properties	or	operations.	For	example,	we	are
currently	a	defendant	in	a	consolidated	class	action	lawsuit	and	a	lawsuit	lawsuits	filed	by	the	District	of	Columbia	and	the
State	of	Maryland	involving	RealPage,	which	is	one	of	our	vendors.	An	unfavorable	resolution	of	any	litigation	may	have	a
material	adverse	effect	on	our	business,	results	of	operations	and	financial	condition.	Further,	being	involved	in	litigation,
whether	the	result	is	favorable	or	unfavorable,	could	negatively	impact	our	reputation.	Additionally,	litigation	,	whether
the	result	is	favorable	or	unfavorable,	has	in	the	past	and	may	in	the	future	result	in	substantial	costs	and	expenses	and
could	significantly	divert	the	attention	of	management.	Risk	of	Damage	from	Catastrophic	Weather	and	Natural	Events.	Our
communities	are	located	in	areas	that	have	experienced,	and	in	the	future	may	experience,	catastrophic	weather	and	other	natural
events	from	time	to	time,	including	mudslides,	fires,	hurricanes,	tornadoes,	floods,	deep	freezes,	snow	or	ice	storms,	or	other
severe	inclement	weather.	These	adverse	weather	and	natural	events	could	cause	damage	or	losses	that	may	be	greater	than
insured	levels.	In	the	event	of	a	loss	in	excess	of	insured	limits,	we	could	lose	our	capital	invested	in	the	affected	community,	as
well	as	anticipated	future	revenue	from	that	community.	We	would	also	continue	to	be	obligated	to	repay	any	mortgage
indebtedness	or	other	obligations	related	to	the	community.	Any	such	loss	could	adversely	affect	our	financial	condition	and
results	of	operations.	Risk	of	Potential	Climate	Change.	To	the	extent	significant	changes	in	the	climate	in	areas	where	our
communities	are	located	occur,	we	may	experience	extreme	weather	conditions	and	changes	in	precipitation	and	temperature	or
water	levels,	all	of	which	could	result	in	physical	damage	to,	and	/	or	a	decrease	in	demand	for,	our	communities	located	in	these
areas	or	communities	that	are	otherwise	affected	by	these	changes.	Should	the	impact	of	such	climate	changes	be	material	in
nature,	or	occur	for	lengthy	periods	of	time,	our	financial	condition	and	results	of	operations	could	be	adversely	affected.	Risk	of
Earthquake	Damage.	Some	of	our	communities	are	located	in	areas	subject	to	earthquakes,	including	in	the	general	vicinity	of
earthquake	faults.	We	cannot	assure	you	that	an	earthquake	would	not	cause	damage	or	losses	greater	than	insured	levels.	In	the
event	of	a	loss	in	excess	of	insured	limits,	we	could	lose	our	capital	invested	in	the	affected	community,	as	well	as	anticipated
future	revenue	from	that	community.	We	may	also	continue	to	be	obligated	to	repay	any	mortgage	indebtedness	or	other
obligations	related	to	the	community.	Any	such	loss	could	adversely	affect	our	financial	condition	and	results	of	operations.
Insurance	coverage	for	earthquakes	can	be	costly	due	to	limited	industry	capacity.	As	a	result,	we	may	experience	shortages	in
desired	coverage	levels	if	market	conditions	are	such	that	insurance	is	not	available	or	the	cost	of	insurance	makes	it,	in
management’	s	view,	economically	impractical.	Risk	of	Accidental	Death	or	Injury	Due	to	Fire,	Natural	Disasters	or	Other
Hazards.	The	accidental	death	or	injury	of	persons	living	in	our	communities	due	to	fire,	natural	disasters,	other	hazards,	or	acts
or	omissions	of	third	parties	could	have	an	adverse	effect	on	our	business	and	results	of	operations.	Our	insurance	coverage	may
not	cover	all	losses	associated	with	such	events,	and	we	may	experience	difficulty	marketing	communities	where	any	such
events	have	occurred,	which	could	have	an	adverse	effect	on	our	financial	condition	and	results	of	operations.	Actual	or
Threatened	Terrorist	Attacks	and	Other	Acts	of	Violence,	Destruction	or	War	May	Have	an	Adverse	Effect	on	Our	Business
and	Operating	Results	and	Could	Decrease	the	Value	of	Our	Assets.	Actual	or	threatened	terrorist	attacks	and	other	acts	of
violence,	destruction	or	war	could	have	an	adverse	effect	on	our	business	and	operating	results.	Attacks	or	other	similar	actions
that	directly	impact	one	or	more	of	our	apartment	communities	could	significantly	affect	our	ability	to	operate	those
communities	and	thereby	impair	our	ability	to	achieve	our	expected	results.	Further,	our	insurance	coverage	may	not	cover	all
losses	caused	by	a	terrorist	attack	or	similar	events.	In	addition,	the	adverse	effects	that	such	violent	acts	and	threats	of	future
attacks	could	have	on	the	U.	S.	economy	could	similarly	have	an	adverse	effect	on	our	financial	condition	and	results	of
operations.	Mezzanine	Loan	or	Other	Loan	Assets	Involve	Greater	Risks	of	Loss	than	Senior	Loans	Secured	by	Income-
Producing	Properties.	We	have	originated	in	the	past	and	may	in	the	future	originate	mezzanine	loans,	which	take	the	form	of
subordinated	loans	secured	by	second	mortgages	on	the	underlying	property,	which	may	be	under	development,	or	subordinated
loans	secured	by	a	pledge	of	the	ownership	interests	of	either	the	entity	owning	the	property,	which	may	be	22be	under
development,	or	a	pledge	of	the	ownership	interests	of	the	entity	that	owns	the	interest	in	the	entity	owning	the	property,	which
may	be	under	development,	or	loans	that	are	not	secured.	Mezzanine	loans	may	involve	a	higher	degree	21of	of	risk	than	a
senior	mortgage	secured	by	real	property,	because	the	security	for	the	loan	may	lose	all	or	substantially	all	of	its	value	as	a
result	of	foreclosure	by	the	senior	lender	and	because	it	is	in	second	position	and	there	may	not	be	adequate	equity	in	the
property	and	.	unsecured	Unsecured	loans	involve	higher	risk	by	virtue	of	being	unsecured.	In	the	event	of	a	bankruptcy	of	the
entity	providing	the	pledge	of	its	ownership	interests	as	security,	we	may	not	have	full	recourse	to	the	assets	of	such	entity,	or
the	assets	of	the	entity	may	not	be	sufficient	to	satisfy	our	mezzanine	loan.	If	a	borrower	defaults	on	our	loan	or	debt	senior	to
our	loan,	or	in	the	event	of	a	borrower	bankruptcy,	our	mezzanine	or	other	loan	will	be	satisfied	only	after	the	senior	debt.	As	a
result,	we	may	not	recover	some	of	or	all	our	investment.	In	addition,	mezzanine	loans	typically	have	higher	loan-	to-	value
ratios	than	conventional	mortgage	loans,	resulting	in	less	equity	in	the	property	and	increasing	the	risk	of	loss	of	principal.
Further,	foreclosing	on	our	security	interest	may	be	delayed	or	otherwise	impacted	by	the	existence	of	the	senior	loan,	the	senior



lender’	s	decision	regarding	whether	to	enforce	its	remedies,	or	the	timing	of	the	senior	lender’	s	foreclosure	or	enforcement	of
other	remedies	with	respect	to	such	loan.	If	there	is	a	default	on	the	senior	debt	or	an	inability	to	refinance	the	senior	debt,	we
may	contribute	additional	capital	or	take	other	actions	that	we	would	not	otherwise	pursue	absent	such	default	or	failure.	In
addition,	in	the	event	of	a	default	or	other	changes	in	the	circumstances	of	an	investment,	including	a	change	in	the	value	of	the
applicable	property,	we	may	be	,	and	have	been	in	the	past,	required	to	change	the	manner	in	which	the	investment	is
accounted	for,	including	our	ability	to	recognize	earnings,	or	to	recognize	an	allowance	for	loan	loss	or	a	loss	on	consolidation.
Risk	Related	to	Preferred	Equity	Investments.	We	have	made	in	the	past	and	may	in	the	future	make	preferred	equity
investments	in	corporations,	limited	partnerships,	limited	liability	companies	or	other	entities	that	have	been	formed	for	the
purpose	of	directly	or	indirectly	acquiring,	developing	and	/	or	managing	real	property.	Generally,	we	will	not	have	the	ability	to
control	the	daily	operations	of	the	entity,	and	we	will	not	have	the	ability	to	select	or	remove	a	majority	of	the	members	of	the
board	of	directors,	managers,	general	partner	or	partners	or	similar	governing	body	of	the	entity	or	otherwise	control	its
operations.	Although	we	have	sought	and	would	seek	to	maintain	sufficient	influence	over	the	entity	to	achieve	our	objectives,
our	partners	may	have	interests	that	differ	from	ours	and	may	be	in	a	position	to	take	actions	without	our	consent	that	are
inconsistent	with	our	interests.	Further,	if	our	partners	were	to	fail	to	invest	additional	capital	in	the	entity	when	required,	which
has	happened	in	the	past,	or	otherwise	do	not	perform	as	expected,	we	may	have	to	invest	additional	capital	to	protect	our
investment.	Our	partners	have	in	the	past	failed,	and	may	in	the	future	fail,	to	develop	or	operate	the	real	property,	operate	the
entity,	refinance	property	indebtedness	or	sell	the	real	property	in	the	manner	intended	and	as	a	result	the	entity	may	not	be	able
to	redeem	our	investment	or	pay	the	return	expected	to	us	in	a	timely	manner	or	at	all.	In	addition,	we	may	not	be	able	to	dispose
of	our	investment	in	the	entity	in	a	timely	manner	or	at	the	price	at	which	we	would	want	to	divest	or	at	all.	Further,	the	entity
may	need	to	refinance	third-	party	debt	on	terms	that	are	inconsistent	with	our	interests	or	are	terms	on	which	we	would	not
elect	to	incur	debt,	or	the	entity	may	default	on	third-	party	debt.	To	the	extent	the	entity	defaults	on	third-	party	debt	or	is
unable	to	refinance	such	debt	or	a	portion	thereof,	we	may	acquire	such	debt	or	otherwise	take	action,	including	contributing
additional	capital,	to	protect	our	position	that	we	would	not	take	absent	the	default	or	inability	to	refinance.	Such	activities	have
in	the	past	involved	and	may	in	the	future	involve	foreclosing	on	the	security	interest	in	the	property	secured	by	such	debt	or	,
seeking	a	deed-	in-	lieu	of	foreclosure	or	similar	remedy	or	removing	our	partner	,	and	such	activities	may	involve	costs	or
delays	or	create	other	risks,	including	the	risk	of	claims	from	our	partners.	In	the	event	that	such	an	entity	fails	to	meet
expectations,	defaults	on	its	debt,	or	becomes	insolvent	or	the	investment	or	the	underlying	property	otherwise	does	not	perform
as	expected,	we	may	lose	all	or	part	of	our	investment	in	the	entity,	be	delayed	in	recovering	our	investment	or	the	expected
returns	or	directly	or	indirectly	take	over	the	property	or	the	management	thereof	at	a	time	at	which	we	would	not	done	so	absent
the	failure	to	meet	expectations	or	the	default.	In	addition,	in	the	event	of	a	default	or	other	changes	in	the	circumstances	of	an
investment,	including	a	change	in	the	value	of	the	applicable	property,	we	may	be	,	and	have	been	in	the	past,	required	to
change	the	manner	in	which	the	investment	is	accounted	for,	including	our	ability	to	recognize	earnings,	or	recognize	an
impairment	or	a	loss	on	consolidation.	Risks	Related	to	Ground	Leases.	We	have	entered	into	in	the	past	and	may	in	the	future
enter	into,	as	either	landlord	or	tenant,	a	long-	term	ground	lease	with	respect	to	a	property	or	a	portion	thereof.	Such	ground
leases	may	contain	a	rent	reset	provision	that	requires	both	parties	to	agree	to	a	new	rent	or	is	based	upon	factors,	for	example
fair	market	rent,	that	are	not	objective	and	are	not	within	our	control.	We	may	not	be	able	to	agree	with	the	counterparty	to	a
revised	rental	rate,	or	the	revised	rental	rate	may	be	set	by	external	factors,	which	could	result	in	a	different	rental	rate	than	we
forecasted.	In	the	past	we	have	had	disagreements	with	respect	to	revised	rental	rates	and	certain	of	such	disagreements	have
gone	to	arbitration	(for	resolution	as	provided	in	the	applicable	lease	agreement)	and	have	been	resolved	in	a	manner	adverse	to
us.	In	addition,	the	other	party	may	not	perform	as	expected	under	the	ground	lease	or	there	may	be	a	dispute	with	the	other
party	to	the	ground	lease.	Any	of	these	circumstances	could	have	an	adverse	effect	on	our	business,	financial	condition	or
operating	results.	22We	23We	May	Experience	a	Decline	in	the	Fair	Value	of	Our	Assets	and	Be	Forced	to	Recognize
Impairment	Charges,	Which	Could	Adversely	Impact	Our	Financial	Condition,	Liquidity	and	Results	of	Operations	and	the
Market	Price	of	Our	Common	Stock.	A	decline	in	the	fair	value	of	our	assets	may	require	us	,	and	has	in	the	past	required	us,
to	recognize	an	impairment	against	such	assets	under	generally	accepted	accounting	principles	as	in	effect	in	the	United	States	(“
GAAP	”)	if	we	were	to	determine	that,	with	respect	to	any	assets	in	unrealized	loss	positions,	we	do	not	have	the	ability	and
intent	to	hold	such	assets	for	a	period	of	time	sufficient	to	allow	for	recovery	to	the	amortized	cost	of	such	assets.	If	such	a
determination	were	to	be	made,	we	would	recognize	unrealized	losses	through	earnings	and	write	down	the	amortized	cost	of
such	assets	to	a	new	cost	basis,	based	on	the	fair	value	of	such	assets	on	the	date	they	are	considered	to	be	impaired.	Such
impairment	charges	reflect	non-	cash	losses	at	the	time	of	recognition;	subsequent	disposition	or	sale	of	such	assets	could	further
affect	our	future	losses	or	gains,	as	they	are	based	on	the	difference	between	the	sale	price	received	and	adjusted	amortized	cost
of	such	assets	at	the	time	of	sale.	If	we	are	required	to	recognize	asset	impairment	charges	in	the	future,	these	charges	could
adversely	affect	our	financial	condition,	liquidity,	results	of	operations	and	the	market	price	of	our	common	stock.	Any	Material
Weaknesses	Identified	in	Our	Internal	Control	Over	Financial	Reporting	Could	Have	an	Adverse	Effect	on	the	Market	Price	of
Our	Common	Stock.	Section	404	of	the	Sarbanes-	Oxley	Act	of	2002	requires	us	to	evaluate	and	report	on	our	internal	control
over	financial	reporting.	If	we	fail	to	maintain	the	adequacy	of	our	internal	controls	over	financial	reporting,	including	any
failure	to	implement	required	new	or	improved	controls	as	a	result	of	changes	to	our	business	or	otherwise,	or	if	we	experience
difficulties	in	their	implementation,	our	business,	results	of	operations	and	financial	condition	could	be	materially	and	adversely
affected	and	we	could	fail	to	meet	our	reporting	obligations.	In	addition,	if	we	have	one	or	more	material	weaknesses	in	our
internal	control	over	financial	reporting,	we	could	lose	investor	confidence	in	the	accuracy	and	completeness	of	our	financial
reports,	which	in	turn	could	have	an	adverse	effect	on	the	market	price	of	our	common	stock.	A	Breach	of	Information
Technology	Systems	On	Which	We	Rely	Could	Materially	and	Adversely	Impact	Our	Business,	Financial	Condition,	Results	of
Operations	and	Reputation.	We	rely	on	information	technology	systems,	including	the	internet	and	networks	and	systems	and



software	developed,	maintained	and	controlled	by	third	party	vendors	and	other	third	parties,	to	process,	transmit	and	store
information	and	to	manage	or	support	our	business	processes.	Third	party	vendors	may	collect	and	hold	personally	identifiable
information	and	other	confidential	information	of	our	tenants,	prospective	tenants	and	employees.	We	also	maintain	such
information	and	financial	and	business	information	regarding	us	and	persons	and	entities	with	which	we	do	business	on	our
information	technology	systems.	While	we	take	steps,	and	generally	require	third	party	vendors	to	take	steps,	to	protect	the
security	of	the	information	maintained	in	our	and	third	party	vendors’	information	technology	systems,	including	associate
training	and	testing	and	the	use	of	commercially	available	systems,	software,	tools	and	monitoring	to	provide	security	for
processing,	transmitting	and	storing	of	the	information,	it	is	possible	that	our	or	our	third	party	vendors’	security	measures	will
not	be	able	to	prevent	human	error	or	the	systems’	or	software’	s	improper	functioning,	or	the	loss,	misappropriation,	disclosure
or	corruption	of	personally	identifiable	information	or	other	confidential	or	sensitive	information,	including	information	about
our	tenants	and	employees.	Cybersecurity	breaches,	including	physical	or	electronic	break-	ins,	computer	viruses,	malware,
phishing	scams,	attacks	by	hackers,	breaches	due	to	employee	error	or	misconduct,	and	similar	breaches,	can	create	system
disruptions,	shutdowns	or	unauthorized	access	to	information	maintained	on	our	information	technology	systems	or	the
information	technology	systems	of	our	third	party	vendors	or	other	third	parties	or	otherwise	cause	disruption	or	negative
impacts	to	occur	to	our	business	and	adversely	affect	our	financial	condition	and	results	of	operations.	While	we	maintain	cyber
risk	insurance	to	provide	some	coverage	for	certain	risks	arising	out	of	cybersecurity	breaches,	there	is	no	assurance	that	such
insurance	would	cover	all	or	a	significant	portion	of	the	costs	or	consequences	associated	with	a	cybersecurity	breach	or	other
occurrence	or	that	such	insurance	will	continue	to	be	available	at	rates	that	we	consider	reasonable	or	at	all.	We	have	in	the	past
experienced	cybersecurity	breaches	on	our	information	technology	systems	or	relating	to	software	or	third	party	vendor
systems	that	we	utilize,	and,	while	none	to	date	have	been	material	to	us	,	we	expect	such	breaches	may	occur	in	the	future.	As
the	techniques	used	to	obtain	unauthorized	access	to	information	technology	systems	become	more	varied	and	sophisticated	and
the	occurrence	of	such	breaches	becomes	more	frequent,	we	and	our	third	party	vendors	and	other	third	parties	may	be	unable	to
adequately	anticipate	these	techniques	or	breaches	or	implement	appropriate	preventative	measures.	Any	failure	to	prevent
cybersecurity	breaches	and	maintain	the	proper	function,	security	and	availability	of	our	or	our	third	party	vendors’	and	other
third	parties’	information	technology	systems	could	interrupt	our	operations,	damage	our	reputation	and	brand,	damage	our
competitive	position,	make	it	difficult	for	us	to	attract	and	retain	residents	or	other	tenants,	and	subject	us	to	liability	claims	or
regulatory	penalties	that	could	adversely	affect	our	business,	financial	condition	and	results	of	operations.	Our	24Our	Business
and	Operations	Would	Suffer	in	the	Event	of	Information	Technology	System	Failures.	Despite	system	redundancy	and	the
existence	of	disaster	recovery	plans	for	our	information	technology	systems,	our	information	23technology	--	technology
systems	and	the	information	technology	systems	maintained	by	our	third	party	vendors	are	vulnerable	to	damage	arising	from
any	number	of	sources	beyond	our	or	our	third	party	vendors’	control,	including	energy	blackouts,	natural	disasters,	terrorism,
war,	and	telecommunication	failures.	Any	failure	to	maintain	proper	function	and	availability	of	our	or	third	parties’	information
technology	systems	could	interrupt	our	operations,	damage	our	reputation,	subject	us	to	liability	claims	or	regulatory	penalties
and	could	adversely	affect	our	business,	financial	condition	and	results	of	operations.	A	Failure	to	Keep	Pace	with
Developments	in	Technology	Could	Impair	our	Operations	or	Competitive	Position.	Our	business	continues	and	will	continue
to	demand	the	use	of	sophisticated	systems,	software	and	technology	,	including	artificial	intelligence	.	These	systems,
software	and	technologies	must	be	refined,	updated	and	replaced	on	a	regular	basis	in	order	for	us	to	meet	our	business
requirements	and	,	our	residents’	demands	and	expectations	,	and	regulatory	requirements	.	If	we	are	unable	to	do	so	on	a
timely	basis	or	at	a	reasonable	cost,	or	fail	to	do	so,	our	business	could	suffer.	Also,	we	may	not	achieve	the	benefits	that	we
anticipate	from	any	new	system,	software	or	technology,	and	a	failure	to	do	so	could	result	in	higher	than	anticipated	costs	or
could	adversely	affect	our	results	of	operations.	Social	Media	Presents	Risks.	The	use	of	social	media	could	cause	us	to	suffer
brand	damage	or	unintended	information	disclosure.	Negative	posts	or	communications	about	us	on	a	social	networking	website
could	damage	our	reputation.	Further,	employees	or	others	may	disclose	non-	public	information	regarding	us	or	our	business	or
otherwise	make	negative	comments	regarding	us	on	social	networking	or	other	websites,	which	could	adversely	affect	our
business	and	results	of	operations.	As	social	media	evolves,	we	will	be	presented	with	new	risks	and	challenges.	Our	Success
Depends	on	Our	Senior	Management.	Our	success	depends	upon	the	retention	of	our	senior	management,	whose	continued
service	is	not	guaranteed.	We	may	not	be	able	to	find	qualified	replacements	for	the	individuals	who	make	up	our	senior
management	if	their	services	should	no	longer	be	available	to	us.	The	loss	of	services	of	one	or	more	members	of	our	senior
management	team	could	have	a	material	adverse	effect	on	our	business,	financial	condition	and	results	of	operations.	Changes	in
U.	S.	Accounting	Standards	May	Materially	and	Adversely	Affect	Our	Reported	Results	of	Operations.	Accounting	for	public
companies	in	the	United	States	is	in	accordance	with	GAAP,	which	is	established	by	the	Financial	Accounting	Standards	Board
(the	“	FASB	”),	an	independent	body	whose	standards	are	recognized	by	the	SEC	as	authoritative	for	publicly	held	companies.
Uncertainties	posed	by	various	initiatives	of	accounting	standard-	setting	by	the	FASB	and	the	SEC,	which	create	and	interpret
applicable	accounting	standards	for	U.	S.	companies,	may	change	the	financial	accounting	and	reporting	standards	or	their
interpretation	and	application	of	these	standards	that	govern	the	preparation	of	our	financial	statements.	These	changes	could
have	a	material	impact	on	our	reported	financial	condition	and	results	of	operations.	In	some	cases,	we	could	be	required	to
apply	a	new	or	revised	standard	retroactively,	resulting	in	potentially	material	restatements	of	prior	period	financial	statements.
Third-	Party	Expectations	Relating	to	Environmental,	Social	and	Governance	Factors	May	Impose	Additional	Costs	and	Expose
Us	to	New	Risks.	There	is	a	an	increasing	focus	from	certain	investors,	tenants,	employees,	and	other	stakeholders	concerning
corporate	responsibility,	specifically	related	to	environmental,	social	and	governance	factors.	In	addition,	there	is	an	has	been
increased	focus	on	such	matters	by	various	regulatory	authorities,	including	the	SEC	and	the	state	of	California	and	other	states
or	jurisdictions	,	and	the	activities	and	expense	required	to	comply	with	new	laws,	regulations	or	standards	may	be	significant.
Some	investors	may	use	these	factors	to	guide	their	investment	strategies	and,	in	some	cases,	may	choose	not	to	invest	in	us	if



they	believe	our	policies	relating	to	corporate	responsibility	are	inadequate.	Third-	party	providers	of	corporate	responsibility
ratings	and	reports	on	companies	have	increased	in	number,	resulting	in	varied	and	in	some	cases	inconsistent	standards.	In
addition,	the	criteria	by	which	companies’	corporate	responsibility	practices	are	assessed	and	the	regulations	applicable	thereto
are	evolving,	which	could	result	in	greater	expectations	of	us	and	cause	us	to	undertake	costly	initiatives	or	activities	to	satisfy
such	new	criteria	or	regulations.	Further,	if	we	elect	not	to	or	are	unable	to	satisfy	such	new	criteria	or	do	not	meet	the	criteria	of
a	specific	third-	party	provider	or	investor,	some	investors	may	conclude	that	our	policies	with	respect	to	corporate
responsibility	are	inadequate.	We	may	face	reputational	damage	in	the	event	that	our	corporate	responsibility	procedures	or
standards	do	not	meet	the	standards	set	by	various	constituencies.	Furthermore,	if	our	competitors’	corporate	responsibility
performance	is	perceived	to	be	greater	than	ours,	potential	or	current	investors	may	elect	to	invest	in	our	competitors	instead.	In
addition,	we	have	communicated	certain	initiatives	and	goals	regarding	environmental,	social	and	governance	matters,	and	we
may	in	the	future	communicate	revised	or	additional	initiatives	or	goals.	We	could	fail,	or	be	perceived	to	fail,	in	our
achievement	of	such	initiatives	or	goals,	or	we	could	be	criticized	for	the	scope	of	such	initiatives	or	goals.	In	addition,	certain
locations	have	enacted	and	others	may	in	the	future	enact	sustainability	regulations	pertaining	to	buildings,	including
25existing	buildings.	If	we	fail	to	satisfy	the	expectations	of	investors,	tenants	and	other	stakeholders,	our	initiatives	are	not
executed	as	planned,	we	are	unable	to	comply	with	regulations	or	we	do	not	satisfy	our	goals,	our	reputation	and	financial
results	could	be	adversely	affected.	24Risks	--	Risks	Related	to	Our	Indebtedness	and	FinancingsChanging	Interest	Rates	Could
Increase	Interest	Costs	and	Adversely	Affect	Our	Cash	Flows	and	the	Market	Price	of	Our	Common	Stock.	We	currently	have,
and	expect	to	incur	in	the	future,	interest-	bearing	debt,	including	unsecured	commercial	paper,	at	rates	that	vary	with	market
interest	rates.	As	of	December	31,	2023	2024	,	we	had	approximately	$	479	501	.	7	3	million	of	variable	rate	indebtedness
outstanding,	which	constitutes	approximately	8.	3	6	%	of	total	outstanding	indebtedness	as	of	such	date,	and	we	have	from	time
to	time	experienced	increases	in	the	interest	rates	on	such	indebtedness,	which	has	increased	our	interest	expense	and	adversely
impacted	our	results	of	operations	and	cash	flows.	In	addition,	as	a	result	of	rising	higher	interest	rates,	the	costs	of	hedging
transactions	have	increased	significantly	and	may	continue	to	increase.	Continued	increases	in	interest	rates	would	further
increase	our	interest	expenses	and	increase	the	costs	of	refinancing	existing	indebtedness	and	of	issuing	new	debt,	including
unsecured	commercial	paper.	The	effect	of	any	prolonged	interest	rate	increases	could	negatively	impact	our	ability	to	service
our	indebtedness,	make	distributions	to	security	holders,	make	acquisitions	and	develop	properties.	Insufficient	Cash	Flow
Could	Affect	Our	Debt	Financing	and	Create	Refinancing	Risk.	We	are	subject	to	the	risks	normally	associated	with	debt
financing,	including	the	risk	that	our	operating	income	and	cash	flow	could	be	insufficient	to	make	required	payments	of
principal	and	interest,	could	restrict	or	limit	our	ability	to	incur	additional	debt,	or	could	restrict	our	borrowing	capacity	under
our	line	of	credit	due	to	debt	covenant	restraints.	Sufficient	cash	flow	may	not	be	available	to	make	all	required	debt	payments
and	satisfy	our	distribution	requirements	to	maintain	our	status	as	a	REIT	for	federal	income	tax	purposes.	In	addition,	the
amounts	under	our	line	of	credit	may	not	be	available	to	us	and	we	may	not	be	able	to	access	the	commercial	paper	market	if	our
operating	performance	falls	outside	the	constraints	of	our	debt	covenants.	We	are	also	likely	to	need	to	refinance	substantially	all
of	our	outstanding	debt	as	it	matures.	We	may	not	be	able	to	refinance	existing	debt,	or	the	terms	of	any	refinancing	may	not	be
as	favorable	as	the	terms	of	the	existing	debt,	which	could	create	pressure	to	sell	assets	or	to	issue	additional	equity	when	we
would	otherwise	not	choose	to	do	so.	In	addition,	our	failure	to	comply	with	our	debt	covenants	could	result	in	a	requirement	to
repay	our	indebtedness	prior	to	its	maturity,	which	could	have	a	material	adverse	effect	on	our	financial	condition	and	cash	flow,
increase	our	financing	costs	and	impact	our	ability	to	make	distributions	to	our	stockholders.	Failure	to	Generate	Sufficient
Income	Could	Impair	Debt	Service	Payments	and	Distributions	to	Stockholders.	If	our	apartment	communities	do	not	generate
sufficient	revenue	to	meet	rental	expenses,	our	ability	to	make	required	payments	of	interest	and	principal	on	our	debt	and	to	pay
dividends	or	distributions	to	our	stockholders	will	be	adversely	affected.	The	following	factors,	among	others,	may	affect	the
income	generated	by	our	apartment	communities:	●	the	national	and	local	economies;	●	local	real	estate	market	conditions,	such
as	an	oversupply	or	increasing	supply	of	apartment	homes;	●	tenants’	or	prospective	tenants’	perceptions	of	the	safety,
convenience,	and	attractiveness	of	our	communities	and	the	neighborhoods	where	they	are	located;	●	our	ability	to	provide
adequate	management,	maintenance	and	insurance;	●	rental	expenses,	including	real	estate	taxes	and	utilities;	●	competition
from	other	apartment	communities	or	alternative	housing	options;	●	changes	in	interest	rates	and	the	availability	of	financing;	●
changes	in	governmental	regulations	and	the	related	costs	of	compliance;	and	●	changes	in	tax	and	housing	laws,	including	the
enactment	of	rent	control	laws	or	other	laws	regulating	multifamily	housing.	Expenses	associated	with	our	investment	in	an
apartment	community,	such	as	debt	service,	real	estate	taxes,	insurance,	labor	costs	and	maintenance	costs,	are	generally	not
reduced	when	circumstances	cause	a	reduction	in	revenue	from	that	community.	If	a	community	is	mortgaged	to	secure
payment	of	debt	and	we	are	unable	to	make	the	mortgage	payments,	we	could	sustain	a	loss	as	a	result	of	foreclosure	on	the
community	or	the	exercise	of	other	remedies	by	the	mortgage	holder.	Our	26Our	Debt	Level	May	Be	Increased.	Our	ability	to
incur	debt	is	limited	by	covenants	in	our	bank	and	other	credit	agreements.	We	manage	our	debt	to	be	in	compliance	with	these
debt	covenants,	but	subject	to	compliance	with	these	25covenants	--	covenants	,	we	may	increase	the	amount	of	our	debt	at	any
time	without	a	concurrent	improvement	in	our	ability	to	service	the	additional	debt.	Financing	May	Not	Be	Available	and	Could
Be	Dilutive.	Our	ability	to	execute	our	business	strategy	depends	on	our	access	to	an	appropriate	blend	of	debt	financing,
including	unsecured	lines	of	credit,	construction	loans	and	other	forms	of	secured	debt,	commercial	paper	and	other	forms	of
unsecured	debt,	and	equity	financing,	including	common	and	preferred	equity.	We	and	other	companies	in	the	real	estate
industry	have	experienced	limited	availability	of	financing	from	time	to	time,	including	due	to	disruptions	and	uncertainty	in	the
equity	and	credit	markets	and	regulatory	changes	directly	or	indirectly	affecting	financing	markets,	for	example	the	changes	in
terms	on	construction	loans	brought	about	by	the	Basel	III	capital	requirements	and	the	associated	“	High	Volatility
Commercial	Real	Estate	”	designation,	which	has	adversely	impacted	the	availability	of	loans,	including	construction	loans,	and
the	proceeds	of	and	the	interest	rates	thereon.	Restricted	lending	practices	could	impact	our	ability	to	obtain	financing	or



refinancing	for	our	properties.	If	we	issue	additional	equity	securities	to	finance	developments	and	acquisitions	,	including
under	our	ATM	program,	instead	of	incurring	debt,	the	interests	of	our	existing	stockholders	could	be	diluted.	Failure	To
Maintain	Our	Current	Credit	Ratings	Could	Adversely	Affect	Our	Cost	of	Funds,	Related	Margins,	Liquidity,	and	Access	to
Capital	Markets.	Moody’	s	and	Standard	&	Poor’	s	routinely	evaluate	our	debt	and	have	given	us	ratings	on	our	senior
unsecured	debt,	commercial	paper	program	and	preferred	stock.	These	ratings	are	based	on	a	number	of	factors,	which	include
their	assessment	of	our	financial	strength,	liquidity,	capital	structure,	asset	quality,	and	sustainability	of	cash	flows	and	earnings.
Due	to	changes	in	these	factors	and	market	conditions,	we	may	not	be	able	to	maintain	our	current	credit	ratings,	which	could
adversely	affect	our	cost	of	funds	and	related	margins,	liquidity,	and	access	to	capital	markets,	including	our	ability	to	access	the
commercial	paper	market.	Disruptions	in	Financial	Markets	May	Adversely	Impact	the	Availability	and	Cost	of	Credit	and	Have
Other	Adverse	Effects	on	Us	and	the	Market	Price	of	Our	Common	Stock.	Our	ability	to	make	scheduled	payments	on,	or	to
refinance,	our	debt	obligations	will	depend	on	our	operating	and	financial	performance,	which	in	turn	is	subject	to	prevailing
economic	conditions	and	to	financial,	business	and	other	factors	beyond	our	control.	The	global	equity	and	credit	markets	have
experienced	in	the	past,	and	may	experience	in	the	future,	periods	of	extraordinary	turmoil	and	volatility.	These	circumstances
may	materially	and	adversely	impact	liquidity	in	the	financial	markets	at	times,	making	terms	for	certain	financings	less
attractive	or	in	some	cases	unavailable.	Disruptions	and	uncertainty	in	the	equity	and	credit	markets,	including	as	a	result	of
bank	failures	and	uncertainty	in	the	banking	sector	generally,	may	negatively	impact	our	ability	to	refinance	existing
indebtedness	and	access	additional	financing	for	acquisitions,	development	of	our	properties	and	other	purposes	at	reasonable
terms	or	at	all,	which	may	negatively	affect	our	business	and	the	market	price	of	our	common	stock.	We	also	rely	on	the
financial	institutions	that	are	parties	to	our	revolving	credit	facility	and	other	credit	facilities.	If	these	institutions	become	capital
constrained,	tighten	their	lending	standards	or	become	insolvent	or	if	they	experience	excessive	volumes	of	borrowing	requests
from	other	borrowers	within	a	short	period	of	time,	they	may	be	unable	or	unwilling	to	honor	their	funding	commitments	to	us,
which	would	adversely	affect	our	ability	to	draw	on	our	revolving	credit	facility.	If	we	are	not	successful	in	refinancing	our
existing	indebtedness	when	it	becomes	due,	we	may	be	forced	to	dispose	of	properties	on	disadvantageous	terms,	which	might
adversely	affect	our	ability	to	service	other	debt	and	to	meet	our	other	obligations.	A	prolonged	downturn	in	the	financial
markets	may	cause	us	to	seek	alternative	sources	of	potentially	less	attractive	financing	and	may	require	us	to	adjust	our	business
plan	accordingly.	These	events	also	may	make	it	more	difficult	or	costly	for	us	to	raise	capital	through	the	issuance	of	our
common	or	preferred	stock.	A	Change	in	U.	S.	Government	Policy	or	Support	Regarding	Fannie	Mae	or	Freddie	Mac	Could
Have	a	Material	Adverse	Impact	on	Our	Business.	While	in	recent	years	we	have	decreased	our	borrowings	from	Fannie	Mae
and	Freddie	Mac,	Fannie	Mae	and	Freddie	Mac	are	a	major	source	of	financing	to	participants	in	the	multifamily	housing
markets	including	potential	purchasers	of	our	properties.	Potential	options	for	the	future	of	agency	mortgage	financing	in	the	U.
S.	have	been,	and	may	in	the	future	be,	suggested	that	could	involve	a	reduction	in	the	amount	of	financing	Fannie	Mae	and
Freddie	Mac	are	able	to	provide,	limitations	on	the	loans	that	the	agencies	may	make,	which	may	not	include	loans	secured	by
properties	like	our	properties,	or	the	phase	out	of	Fannie	Mae	and	Freddie	Mac.	Should	While	we	believe	Fannie	Mae	and
Freddie	Mac	will	continue	discontinue	to	provide	providing	liquidity	to	our	sector	,	should	they	discontinue	doing	so	,	have
their	mandates	changed	or	reduced	or	be	disbanded	or	reorganized	by	the	government,	or	if	there	is	reduced	government	support
for	multifamily	housing	generally,	it	may	adversely	affect	interest	rates,	capital	availability,	development	of	multifamily
communities	and	the	value	of	multifamily	residential	real	estate	and,	as	a	result,	may	adversely	affect	our	business	and	results	of
operations.	The	27The	Soundness	of	Financial	Institutions	Could	Adversely	Affect	Us.	We	have	relationships	with	many
financial	institutions,	including	lenders	under	our	credit	facilities,	and,	from	time	to	time,	we	execute	transactions	with
26counterparties	--	counterparties	in	the	financial	services	industry.	Actual	events	involving	limited	liquidity,	defaults,	non-
performance	or	other	adverse	developments	that	affect	financial	institutions,	transactional	counterparties	or	other	companies	in
the	financial	services	industry	generally,	or	concerns	or	rumors	about	any	events	of	these	kinds	or	other	similar	risks,	could
result	in	losses	or	defaults	by	these	institutions	or	counterparties	or	could	lead	to	market-	wide	liquidity	problems.	Disruptions
and	uncertainty	with	respect	to	financial	institutions,	including	as	a	result	of	bank	failures	and	liquidity	concerns,	may	negatively
impact	our	ability	to	refinance	existing	indebtedness	and	access	additional	financing	for	acquisitions,	development	of	our
properties	and	other	purposes	at	reasonable	terms	or	at	all,	which	may	negatively	affect	our	business	and	the	market	price	of	our
common	stock.	In	addition,	in	the	event	that	the	volatility	of	the	financial	markets	adversely	affects	our	financial	institutions	or
other	counterparties,	we	or	other	parties	to	the	transactions	with	us	may	be	unable	to	complete	transactions	as	intended,	which
could	adversely	affect	our	results	of	operations.	Interest	Rate	Hedging	Contracts	May	Be	Ineffective	and	May	Result	in	Material
Charges.	From	time	to	time	when	we	anticipate	issuing	debt	securities,	we	may	seek	to	limit	our	exposure	to	fluctuations	in
interest	rates	during	the	period	prior	to	the	pricing	of	the	securities	by	entering	into	interest	rate	hedging	contracts.	We	may	do
this	to	increase	the	predictability	of	our	financing	costs.	Also,	from	time	to	time	we	may	rely	on	interest	rate	hedging	contracts	to
limit	our	exposure	under	variable	rate	debt	to	unfavorable	changes	in	market	interest	rates.	If	the	terms	of	new	debt	securities	are
not	within	the	parameters	of,	or	market	interest	rates	fall	below	that	which	we	incur	under	a	particular	interest	rate	hedging
contract,	the	contract	is	ineffective.	Furthermore,	the	settlement	of	interest	rate	hedging	contracts	has	involved	and	may	in	the
future	involve	material	charges.	In	addition,	our	use	of	interest	rate	hedging	arrangements	may	expose	us	to	additional	risks,
including	a	risk	that	a	counterparty	to	a	hedging	arrangement	may	fail	to	honor	its	obligations.	Developing	an	effective	interest
rate	risk	strategy	is	complex	and	no	strategy	can	completely	insulate	us	from	risks	associated	with	interest	rate	fluctuations.
There	can	be	no	assurance	that	our	hedging	activities	will	have	the	desired	beneficial	impact	on	our	results	of	operations	or
financial	condition.	Termination	of	these	hedging	agreements	typically	involves	costs,	such	as	transaction	fees	or	breakage
costs.	Risks	Related	to	Tax	LawsWe	Would	Incur	Adverse	Tax	Consequences	if	We	Failed	to	Qualify	as	a	REIT.	We	have
elected	to	be	taxed	as	a	REIT	under	the	Code.	Our	qualification	as	a	REIT	requires	us	to	satisfy	numerous	requirements,	some
on	an	annual	and	quarterly	basis,	established	under	highly	technical	and	complex	Code	provisions	for	which	there	are	only



limited	judicial	or	administrative	interpretations,	and	involves	the	determination	of	various	factual	matters	and	circumstances	not
entirely	within	our	control.	We	intend	that	our	current	organization	and	method	of	operation	will	enable	us	to	continue	to	qualify
as	a	REIT,	but	we	may	not	so	qualify	or	we	may	not	be	able	to	remain	so	qualified	in	the	future.	In	addition,	U.	S.	federal
income	tax	laws	governing	REITs	and	other	corporations	and	the	administrative	interpretations	of	those	laws	may	be	amended
at	any	time,	potentially	with	retroactive	effect.	Future	legislation,	new	regulations,	administrative	interpretations	or	court
decisions	could	adversely	affect	our	ability	to	qualify	as	a	REIT	or	adversely	affect	our	stockholders.	If	we	fail	to	qualify	as	a
REIT	in	any	taxable	year,	we	would	be	subject	to	federal	income	tax	on	our	taxable	income	at	regular	corporate	rates,	and	would
not	be	allowed	to	deduct	dividends	paid	to	our	stockholders	in	computing	our	taxable	income.	Also,	unless	the	Internal	Revenue
Service	granted	us	relief	under	certain	statutory	provisions,	we	could	not	re-	elect	REIT	status	until	the	fifth	calendar	year	after
the	year	in	which	we	first	failed	to	qualify	as	a	REIT.	The	additional	tax	liability	from	the	failure	to	qualify	as	a	REIT	would
reduce	or	eliminate	the	amount	of	cash	available	for	investment	or	distribution	to	our	stockholders.	This	would	likely	have	a
significant	adverse	effect	on	the	value	of	our	securities	and	our	ability	to	raise	additional	capital.	In	addition,	we	would	no	longer
be	required	to	make	distributions	to	our	stockholders.	Even	if	we	continue	to	qualify	as	a	REIT,	we	will	continue	to	be	subject	to
certain	federal,	state	and	local	taxes	on	our	income	and	property.	Certain	of	our	subsidiaries	have	also	elected	to	be	taxed	as
REITs	under	the	Code,	and	are	therefore	subject	to	the	same	risks	in	the	event	that	any	such	subsidiary	fails	to	qualify	as	a	REIT
in	any	taxable	year.	Dividends	Paid	by	REITs	Generally	Do	Not	Qualify	for	Reduced	Tax	Rates.	In	general,	the	maximum
qualified	dividends	paid	to	individual	U.	S.	stockholders	are	eligible	for	a	reduced	20	%	U.	S.	federal	income	tax	rate	for
dividends	paid	to	individual	U	.	However,	S.	stockholders	is	20	%.	Unlike	unlike	dividends	received	from	a	corporation	that	is
not	a	REIT,	our	regular	dividends	(i.	e.,	dividends	other	than	capital	gain	dividends)	paid	to	individual	U.	S.	stockholders
generally	are	not	eligible	for	the	reduced	rates	on	qualified	dividends	and	are	instead	taxed	at	ordinary	income	rates	.
However,	individual	U.	S.	stockholders	generally	may	deduct	20	%	of	such	our	regular	dividends	28dividends	under	Section
199A	of	the	Code,	reducing	the	effective	tax	rate	applicable	to	such	dividends	(although	such	provision	will	expire	after
December	31,	2025	absent	future	legislation).	27We	We	Conduct	a	Portion	of	Our	Business	Through	Taxable	REIT
Subsidiaries,	Which	Are	Subject	to	Certain	Tax	Risks.	We	have	established	or	invested	in	and	conduct	a	portion	of	our	business
through	taxable	REIT	subsidiaries.	Despite	our	qualification	as	a	REIT,	taxable	REIT	subsidiaries	must	pay	income	tax	on	their
taxable	income.	In	addition,	we	must	comply	with	various	tests	to	continue	to	qualify	as	a	REIT	for	federal	income	tax	purposes,
and	our	income	from	and	investments	in	taxable	REIT	subsidiaries	generally	do	not	constitute	permissible	income	and
investments	for	certain	of	these	tests.	While	we	will	attempt	to	ensure	that	our	dealings	with	taxable	REIT	subsidiaries	will	not
adversely	affect	our	REIT	qualification,	we	cannot	provide	assurance	that	we	will	successfully	achieve	that	result.	Furthermore,
we	may	be	subject	to	a	100	%	penalty	tax	,	we	may	jeopardize	our	ability	to	retain	future	gains	on	real	property	sales,	or	taxable
REIT	subsidiaries	may	be	denied	deductions,	to	the	extent	our	dealings	with	taxable	REIT	subsidiaries	are	not	deemed	to	be
arm’	s	length	in	nature	or	are	otherwise	not	respected.	REIT	Distribution	Requirements	Limit	Our	Available	Cash.	As	a	REIT,
we	are	subject	to	annual	distribution	requirements,	which	limit	the	amount	of	cash	we	retain	for	other	business	purposes,
including	amounts	to	fund	our	growth.	We	generally	must	distribute	annually	at	least	90	%	of	our	net	REIT	taxable	income,
excluding	any	net	capital	gain,	in	order	for	our	distributed	earnings	not	to	be	subject	to	corporate	income	tax.	We	intend	to	make
distributions	to	our	stockholders	to	comply	with	the	requirements	of	the	Code.	However,	differences	in	timing	between	the
recognition	of	taxable	income	and	the	actual	receipt	of	cash	and	/	or	nondeductible	expenditures,	could	require	us	to	sell	assets
or	borrow	funds	on	a	short-	term	or	long-	term	basis	to	meet	the	90	%	distribution	requirement	of	the	Code	.	To	the	extent	we
distribute	at	least	90	%,	but	less	than	100	%,	of	our	net	REIT	taxable	income	we	will	be	subject	to	tax	at	regular
corporate	tax	rates	on	the	retained	portion	.	Certain	Property	Transfers	May	Generate	Prohibited	Transaction	Income,
Resulting	in	a	Penalty	Tax	on	Gain	Attributable	to	the	Transaction.	From	time	to	time,	we	may	transfer	or	otherwise	dispose	of
some	of	our	properties.	Under	the	Code,	any	gain	resulting	from	transfers	of	properties	that	we	hold	as	inventory	or	primarily
for	sale	to	customers	in	the	ordinary	course	of	business	would	be	treated	as	income	from	a	prohibited	transaction	and	subject	to	a
100	%	penalty	tax.	Since	we	acquire	properties	for	investment	purposes,	we	do	not	believe	that	our	occasional	transfers	or
disposals	of	property	are	prohibited	transactions.	However,	whether	property	is	held	for	investment	purposes	is	a	question	of
fact	that	depends	on	all	the	facts	and	circumstances	surrounding	the	particular	transaction.	The	Internal	Revenue	Service	may
contend	that	certain	transfers	or	disposals	of	properties	by	us	are	prohibited	transactions.	If	the	Internal	Revenue	Service	were	to
argue	successfully	that	a	transfer	or	disposition	of	property	constituted	a	prohibited	transaction,	then	we	would	be	required	to
pay	a	100	%	penalty	tax	on	any	gain	allocable	to	us	from	the	prohibited	transaction	and	we	may	jeopardize	our	ability	to	retain
future	gains	on	real	property	sales	.	In	addition,	income	from	a	prohibited	transaction	might	adversely	affect	our	ability	to	satisfy
the	income	tests	for	qualification	as	a	REIT	for	federal	income	tax	purposes.	Changes	to	the	U.	S.	Federal	Income	Tax	Laws,
including	the	Enactment	of	Certain	Tax	Reform	Measures,	Could	Have	an	Adverse	Impact	on	Our	Business	and	Financial
Results.	In	recent	years,	numerous	legislative,	judicial	and	administrative	changes	have	been	made	to	the	U.	S.	federal	income
tax	laws	applicable	to	investments	in	real	estate	and	REITs,	and	it	is	possible	that	additional	legislation	may	be	enacted	in	the
future.	There	can	be	no	assurance	that	future	changes	to	the	U.	S.	federal	income	tax	laws	or	regulatory	changes	will	not	be
proposed	or	enacted	that	could	impact	our	business	and	financial	results.	The	REIT	rules	are	regularly	under	review	by	persons
involved	in	the	legislative	process	and	by	the	Internal	Revenue	Service	and	the	U.	S.	Treasury	Department,	which	may	result	in
revisions	to	regulations	and	interpretations	in	addition	to	statutory	changes.	If	enacted,	certain	of	such	changes	could	have	an
adverse	impact	on	our	business	and	financial	results.	We	cannot	predict	whether,	when	or	to	what	extent	any	new	U.	S.	federal
income	tax	laws,	regulations,	interpretations	or	rulings	will	impact	the	real	estate	investment	industry	or	REITs.	Prospective
investors	are	urged	to	consult	their	tax	advisors	regarding	the	effect	of	potential	future	changes	to	the	U.	S.	federal	income	tax
laws	on	an	investment	in	our	shares.	We	May	Be	Adversely	Affected	by	Changes	in	State	and	Local	Tax	Laws	and	May	Become
Subject	to	Tax	Audits	from	Time	to	Time.	Because	we	are	organized	and	qualify	as	a	REIT,	we	are	generally	not	subject	to



federal	income	taxes	--	tax	,	but	we	are	subject	to	certain	state	and	local	taxes	--	tax	.	From	time	to	time,	changes	in	state	and
local	tax	laws	or	regulations	may	result	in	an	increase	in	our	tax	liability.	A	shortfall	in	tax	revenues	for	states	and	local
jurisdictions	in	which	we	own	apartment	communities	may	lead	to	an	increase	in	the	frequency	and	size	of	such	changes.	If	such
changes	occur,	we	may	be	required	to	pay	additional	state	and	local	taxes.	These	increased	tax	costs	could	adversely	affect	our
financial	condition	and	the	amount	of	cash	available	for	the	payment	of	distributions	to	our	stockholders.	In	the	normal	course	of
business,	we	or	our	affiliates	(including	entities	through	which	we	own	real	estate)	may	also	become	subject	to	federal,	state
29state	or	local	tax	audits.	If	we	(or	such	entities)	become	subject	to	federal,	state	or	local	tax	audits,	the	ultimate	result	of	such
audits	could	have	an	adverse	effect	on	our	financial	condition	and	results	of	operations.	28The	--	The	Operating	Partnership	and
the	DownREIT	Partnership	Intend	to	Qualify	as	Partnerships,	but	Cannot	Guarantee	That	They	Will	Qualify.	The	Operating
Partnership	and	the	DownREIT	Partnership	intend	to	qualify	as	partnerships	for	federal	income	tax	purposes,	and	we	intend	to
take	that	position	for	all	income	tax	reporting	purposes.	If	classified	as	partnerships,	the	Operating	Partnership	and	the
DownREIT	Partnership	generally	will	not	be	taxable	entities	and	will	not	incur	federal	income	tax	liability.	However,	the
Operating	Partnership	and	the	DownREIT	Partnership	would	be	treated	as	corporations	for	federal	income	tax	purposes	if	they
were	“	publicly	traded	partnerships,	”	unless	at	least	90	%	of	their	income	was	qualifying	income	as	defined	in	the	Code.	A	“
publicly	traded	partnership	”	is	a	partnership	whose	partnership	interests	are	traded	on	an	established	securities	market	or	are
readily	tradable	on	a	secondary	market	(or	the	substantial	equivalent	thereof).	Although	neither	the	Operating	Partnership’	s	nor
the	DownREIT	Partnership’	s	partnership	units	are	traded	on	an	established	securities	market,	because	of	the	redemption	rights
of	their	limited	partners,	the	Operating	Partnership’	s	and	DownREIT	Partnership’	s	units	held	by	limited	partners	could	be
viewed	as	readily	tradable	on	a	secondary	market	(or	the	substantial	equivalent	thereof),	and	the	Operating	Partnership	and	the
DownREIT	Partnership	may	not	qualify	for	one	of	the	“	safe	harbors	”	under	the	applicable	tax	regulations.	Qualifying	income
for	the	90	%	test	generally	includes	passive	income,	such	as	real	property	rents,	dividends	and	interest.	The	income	requirements
applicable	to	REITs	and	the	definition	of	qualifying	income	for	purposes	of	this	90	%	test	are	similar	in	most	respects.	The
Operating	Partnership	and	the	DownREIT	Partnership	may	not	meet	this	qualifying	income	test.	If	either	the	Operating
Partnership	or	the	DownREIT	Partnership	were	to	be	taxed	as	a	corporation,	it	would	incur	substantial	tax	liabilities,	and	we
would	then	fail	to	qualify	as	a	REIT	for	tax	purposes,	unless	it	qualified	for	relief	under	certain	statutory	savings	provisions,
such	partnership	would	incur	substantial	tax	liabilities,	and	we	would	then	fail	to	qualify	as	a	REIT	for	tax	purposes	and
our	ability	to	raise	additional	capital	would	be	impaired.	In	addition,	even	if	the	90	%	test	were	met	if	the	Operating	Partnership
or	the	DownREIT	Partnership	were	a	publicly	traded	partnership,	there	could	be	adverse	tax	impacts	for	certain	limited	partners.
Qualifying	as	a	REIT	Involves	Highly	Technical	and	Complex	Provisions	of	the	Code.	Our	qualification	as	a	REIT	involves	the
application	of	highly	technical	and	complex	Code	provisions	for	which	only	limited	judicial	and	administrative	authorities	exist.
Even	a	technical	or	inadvertent	violation	could	jeopardize	our	REIT	qualification.	Moreover,	new	legislation,	court	decisions	or
administrative	guidance,	in	each	case	possibly	with	retroactive	effect,	may	make	it	more	difficult	or	impossible	for	us	to	qualify
as	a	REIT.	Our	qualification	as	a	REIT	will	depend	on	our	satisfaction	of	certain	asset,	income,	organizational,	distribution,
stockholder	ownership	and	other	requirements	on	a	continuing	basis.	Our	ability	to	satisfy	the	REIT	income	and	asset	tests
depends	upon	our	analysis	of	the	characterization	and	fair	market	values	of	our	assets,	some	of	which	are	not	susceptible	to	a
precise	determination	and	for	which	we	will	not	obtain	independent	appraisals,	and	upon	our	ability	to	successfully	manage	the
composition	of	our	income	and	assets	on	an	ongoing	basis.	In	addition,	our	ability	to	satisfy	the	requirements	to	qualify	as	a
REIT	depends	in	part	on	the	actions	of	third	parties	over	which	we	have	no	control	or	only	limited	influence,	including	in	cases
where	we	own	an	equity	interest	in	an	entity	that	is	classified	as	a	partnership	for	U.	S.	federal	income	tax	purposes.	Risks
Related	to	Our	Organization	and	Ownership	of	Our	StockChanges	in	Market	Conditions	and	Volatility	of	Stock	Prices	Could
Adversely	Affect	the	Market	Price	of	Our	Common	Stock.	The	stock	markets,	including	the	New	York	Stock	Exchange	(“
NYSE	”),	on	which	we	list	our	common	stock,	have	experienced	significant	price	and	volume	fluctuations.	As	a	result,	the
market	price	of	our	common	stock	has	been,	and	in	the	future	could	be	similarly	volatile,	and	investors	in	our	common	stock
may	experience	a	decrease	in	the	value	of	their	shares,	including	decreases	unrelated	to	our	operating	performance	or	prospects.
In	addition	to	the	risks	listed	in	this	“	Risk	Factors	”	section,	a	number	of	factors	could	negatively	affect	the	price	per	share	of
our	common	stock,	including:	●	general	market	and	economic	conditions;	●	actual	or	anticipated	variations	in	our	quarterly
operating	results	or	dividends	or	our	payment	of	dividends	in	shares	of	our	stock;	●	changes	in	our	funds	from	operations	or
earnings	estimates;	●	difficulties	or	inability	to	access	capital	or	extend	or	refinance	existing	debt;	●	decreasing	(or	uncertainty
in)	real	estate	valuations;	●	changes	in	market	valuations	of	similar	companies;	30	●	publication	of	research	reports	about	us	or
the	real	estate	industry;	29	●	the	general	reputation	of	REITs	and	the	attractiveness	of	their	equity	securities	in	comparison	to
other	equity	securities	(including	securities	issued	by	other	real	estate	companies);	●	general	stock	and	bond	market	conditions,
including	changes	in	interest	rates	on	fixed	income	securities,	that	may	lead	prospective	purchasers	of	our	common	stock	to
demand	a	higher	annual	yield	from	future	dividends;	●	a	change	in	analyst	ratings;	●	additions	or	departures	of	key	management
personnel;	●	adverse	market	reaction	to	any	additional	debt	we	incur	in	the	future;	●	speculation	in	the	press	or	investment
community;	●	terrorist	activity	or	,	geopolitical	events	or	armed	conflicts	(including	the	ongoing	war	between	Russia	and
Ukraine	and	the	military	conflict	in	Israel	and	Gaza),	which	may	adversely	affect	the	markets	in	which	our	securities	trade,
possibly	increasing	market	volatility	and	causing	the	further	erosion	of	business	and	consumer	confidence	and	spending;	●
failure	to	qualify	as	a	REIT;	●	strategic	decisions	by	us	or	by	our	competitors,	such	as	acquisitions,	divestments,	spin-	offs,	joint
ventures,	strategic	investments	or	changes	in	business	strategy;	●	failure	to	satisfy	listing	requirements	of	the	NYSE;	●
governmental	regulatory	action	and	changes	in	tax	laws;	and	●	the	issuance	of	additional	shares	of	our	common	stock,	or	the
perception	that	such	sales	might	occur,	including	under	our	at-	the-	market	equity	distribution	program.	Many	of	the	factors
listed	above	are	beyond	our	control.	These	factors	may	cause	the	market	price	of	shares	of	our	common	stock	to	decline,
regardless	of	our	financial	condition,	results	of	operations,	business	or	prospects.	We	May	Change	the	Dividend	Policy	for	Our



Common	Stock	in	the	Future.	The	decision	to	declare	and	pay	dividends	on	our	common	stock,	as	well	as	the	timing,	amount
and	composition	of	any	such	future	dividends,	will	be	at	the	sole	discretion	of	our	board	of	directors	and	will	depend	on	our
earnings,	funds	from	operations,	liquidity,	financial	condition,	capital	requirements,	contractual	prohibitions	or	other	limitations
under	our	indebtedness,	the	annual	distribution	requirements	under	the	REIT	provisions	of	the	Code,	state	law	and	such	other
factors	as	our	board	of	directors	considers	relevant.	Any	change	in	our	dividend	policy	could	have	an	adverse	effect	on	the
market	price	of	our	common	stock.	Maryland	Law	May	Limit	the	Ability	of	a	Third	Party	to	Acquire	Control	of	Us,	Which	May
Not	be	in	Our	Stockholders’	Best	Interests.	Maryland	business	statutes	may	limit	the	ability	of	a	third	party	to	acquire	control	of
us.	As	a	Maryland	corporation,	we	are	subject	to	various	Maryland	laws	which	may	have	the	effect	of	discouraging	offers	to
acquire	our	Company	and	of	increasing	the	difficulty	of	consummating	any	such	offers,	even	if	our	acquisition	would	be	in	our
stockholders’	best	interests.	The	Maryland	General	Corporation	Law	restricts	mergers	and	other	business	combination
transactions	between	us	and	any	person	who	acquires	beneficial	ownership	of	shares	of	our	stock	representing	10	%	or	more	of
the	voting	power	without	our	board	of	directors’	prior	approval.	Any	such	business	combination	transaction	could	not	be
completed	until	five	years	after	the	person	acquired	such	voting	power,	and	generally	only	with	the	approval	of	stockholders
representing	80	%	of	all	votes	entitled	to	be	cast	and	66	2	/	3	%	of	the	votes	entitled	to	be	cast,	excluding	the	interested
stockholder,	or	upon	payment	of	a	fair	price.	Maryland	law	also	provides	generally	that	a	person	who	acquires	shares	of	our
equity	stock	that	represents	10	%	(and	certain	higher	levels)	of	the	voting	power	in	electing	directors	will	have	no	voting	rights
unless	approved	by	a	vote	of	two-	thirds	of	the	shares	eligible	to	vote.	Limitations	on	Share	Ownership	and	Limitations	on	the
Ability	of	Our	Stockholders	to	Effect	a	Change	in	Control	of	Our	Company	Restrict	the	Transferability	of	Our	Stock	and	May
Prevent	Takeovers	That	are	Beneficial	to	Our	Stockholders.	One	of	the	requirements	for	maintenance	of	our	qualification	as	a
REIT	for	U.	S.	federal	income	tax	purposes	is	that	no	more	than	50	%	in	value	of	our	outstanding	capital	stock	may	be	owned
by	five	or	fewer	individuals,	31	including	entities	specified	in	the	Code,	during	the	last	half	of	any	taxable	year.	Our	charter
contains	ownership	and	transfer	restrictions	relating	to	our	stock	primarily	to	assist	us	in	complying	with	this	and	other	REIT
ownership	30


