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YotrRisks Related to UHG’ s Business * UHG’ s long- term growth depends upon its ability to acquire developed lots
from affiliated land development companies (collectively, the “ Land Development Affiliates ) or other sellers, and the
ability of such sellers to successfully identify and acquire desirable land parcels for residential build- out. A failure to
successfully identify and acquire desirable land parcels for residential build- out could adversely affect UHG’ s business
or financial results. * UHG’ s geographic concentration could materially and adversely affect its business or financial
results if the homebuilding industry in its current markets should declme . The e&refu-l-l-y—eeﬁ&tdeika-l-l-e-f—the—l isks
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v we-may not be able to complete or
successfully lntegrate completed acqu1s1t10ns and potentlal future acqu1s1t10ns, and may experience challenges in
realizing expected benefits of each such acquisition. * Failure to find suitable subcontractors may have a material adverse
effect on UHG’ s standards of service. « UHG may suffer uninsured losses or suffer material losses in excess of insurance
limits adversely affecting its business or financial results. « UHG is subject to litigation and other legal proceedings that
could harm its business if an unfavorable ruling were to occur. « UHG may not be able to compete effectively against
competitors in the homebuilding industry. « UHG’ s business and financial results could be adversely affected by
significant inflation, higher interest rates or deflation. Risks Related to the Homebuilding Industry « The homebuilding
industry is cyclical and affected by changes in general economic, real estate or other conditions that could adversely
affect UHG’ s business or financial results. * Homebuilding is subject to home warranty and construction defect claims
in the ordinary course of business that can be significant, and reliance on subcontractors exposes builders such as UHG
to regulatory risks that could adversely affect business or financial results. * Supply shortages and other risks related to
acquiring lots, building materials and skilled labor could increase UHG’ s costs and delay deliveries causing an adverse
effect on UHG’ s business or financial results. * Governmental regulations and environmental matters could increase the
cost and limit the availability of UHG’ s homebuilding projects and adversely affect its business or financial results. ¢
Natural disasters, severe weather and adverse geologic conditions may increase costs, cause project delays and reduce
constmmate—-- consumer demand for housing, all of which could materially and adversely affect UHG. Risks Related to
UHG’ s Financing and Indebtedness « UHG has significant amounts of debt and may incur additional debt. Incurrence of
additional debt or a default under any of UHG’ s loan agreements or the convertible notes could affect UHG’ s financial
health and its ability to raise additional capital to fund its operations or potential acquisitions. « UHG may be unable to
obtain additional financing to fund its operations and growth. e The Wells Fargo Credit Facility, the Note Purchase
Agreement, and Notes contain terms which restrict UHG’ s current and future operations, particularly UHG’ s ability to
respond to changes or to take certain actions. Risks Related to UHG’ s Organization and Structure * The dual class
structure of UHG’ s common stock has the effect of concentrating voting power with UHG’ s CEO, which may
effectively eliminate the ability of holders of UHG’ s Class A common stock to influence the outcome of important
transactions, including a change in control. « UHG is a “ controlled company ” within the meaning of the applicable rules
of Nasdaq and, as a result, may qualify for exemptions from certain corporate governance requirements. If UHG relies
on the-these exemptions, its stockholders will not have the same protections afforded to stockholders of companies that
are subject to such requirements. * UHG’ s corporate organizational documents and provisions of state law to which it is
subject contain certain provisions that could have an anti- takeover effect and may delay, make more difficult, or
prevent an attempted acquisition that stockholders may favor or an attempted replacement of the Board of Directors or
management. * Anti- takeover provisions contained in UHG’ s Amended and Restated Certificate of Incorporation and
Bylaws, as well as provisions of Delaware law, could impair a takeover attempt, which could limit the price investors
might be willing to pay in the future for UHG’ s common stock. Risks Related to Ownership of UHG’ s Securities © If
UHG’ s existing stockholders sell, or indicate an intent to sell, amounts of UHG’ s Class A common stock in the public
market after any restrictions on resale lapse, the trading price UHG’ s Class A common stock could decline. « UHG may
issue additional shares of common or preferred stock (including upon the exercise of warrants or conversion of the
Notes), which would dilute the interest of UHG’ s stockholders and may present other risks. e UHG is an “ emerging
growth company ” and, as a result of the reduced disclosure and governance requirements applicable to emerging



growth companies, its securities may be less attractive to investors. * UHG has identified material weaknesses in its
internal control over financial reporting. If remediation of these material weaknesses is not effective, or if UHG
identifies additional material weaknesses in the future or otherwise fails to maintain an effective system of internal
controls, UHG may not be able to accurately or timely report its financial condition or results of operations, which may
adversely affect investor confidence and, as a result, the value of the Class A common stock. * The trading price of UHG’
s securities may be volatile. « UHG’ s issued and outstanding Notes may impact its financial results, result in the dilution
of its stockholders, create downward pressure on the price of its Class A common shares, and restrict its ability to raise
additional capital or take advantage of future opportunities. PART I Item 1. Business Unless the context otherwise
requires, for purposes of this section, the terms “ we, ” “ us, ” “ the Company ” or “ UHG ” refer to and its
subsidiaries prior to the and to the Company and UHG and its subsidiaries, after giving effect to
the Business Combination . e—We-Overview UHG designs, builds and sells homes in high growth markets, including
South Carolina, North Carolina, and Georgia. Prior to the Business Combination (discussed below in Management’ s
Discussion and Analysis of Financial Condition and Results of Operations), UHG’ s business historically consisted of
both homebuilding operations and land development operations. Recently, UHG separated its land development
operations and its homebuilding operations across separate entities in an effort to adopt best practices in the
homebuilding industry associated with ownership and control of land and lots and production efficiency. Following the
separation of the land development business, which is now primarily conducted by the Land Development Affiliates that
are outside of the corporate structure of UHG, UHG employs a land- light operating strategy, with a focus on the design,
construction and sale of entry- level, first move- up, second move- up and third move- up single- family houses. UHG
principally builds detached single- family houses, and, to a lesser extent, attached single- family houses, including duplex
houses and town houses. As UHG reviews potential geographic markets into which it could expand its homebuilding
business, either organically or through strategic acquisitions, it intends to focus on selecting markets with positive
population and employment growth trends, favorable migration patterns, attractive housing affordability, low state and
local income taxes, and desirable lifestyle and weather characteristics. UHG is organized into two segments, South
Carolina (consisting primarily of the Company’ s homebuilding operations in South Carolina and a small amount of
operations in Georgia) and Other (consisting of homebuilding operations in Raleigh, NC, as well as the Company’ s
mortgage banking joint venture). See Note 4- Segment Reporting of the Notes to the Consolidated Financial Statements
for further details. Under its land- light operating strategy, UHG controls its supply of finished lots through lot purchase
agreements with the Land Development Affiliates and third parties, which provide UHG with the right to purchase
finished lots after they been developed. UHG pays deposits based on the aggregate purchase price of the finished
lots, typically 15 %- 20 % of the purchase price. These lot purchase agreements generally provide UHG with the right to
purchase the lots pursuant to the terms and conditions of the agreement, or to terminate the agreement for any reason. If
UHG declines to close on the purchase of lots, its primary legal obligation and economic loss as a result of such
termination is limited to the amount of the deposit paid. UHG believes that the use of lot purchase agreements is a
capital- efficient way of operating as it provides the Company with the ability to amass a pipeline of lots without the risks
associated with acquiring and developing raw land. UHG’ s pipeline as of December 31, 2023 consists of approximately
9, 000 lots, which includes lots that are owned or controlled by Land Development Affiliates, and which UHG expects to
obtain the contractual right to acquire, in addition to lots that UHG may acquire from third party lot option contracts.
Market Opportunity UHG believes that there is a significant housing shortage in the United States. Long- term
favorable fundamentals of low housing inventory, high employment growth over a trailing five- year period, and
affordability relative to the national average home price create an opportunity for UHG to expand its homebuilding
operations. As previously noted, UHG presently operates in three major market regions in South Carolina: Midlands,
Upstate, and Coastal, Augusta, Georgia, and Raleigh, North Carolina. Competitive Strengths UHG’ s primary business
objective is to create long- term returns for stockholders through its commitment to produce quality- built homes at
affordable prices. UHG believes that its reputation, commitment to excellence and its support for its customers through
the home buying process sets it apart from other public company homebuilders. UHG believes that the following
strengths position it well to execute its business strategy and capitalize on opportunities in the Southeastern United
States and across the country. * Established Track Record of Strong Organic Growth. Proven growth and operating
successes are hallmarks of UHG’ s history. Led by Michael Nieri since its inception, UHG has closed approximately 14,
000 homes since 2004. » Leading Share in Existing Markets and Close Proximity to Adjacent High- Growth Markets.
According to the U. S. Census Bureau, UHG’ s home state of South Carolina experienced population growth of more
than 10 % from 2010 to 2022 exceeding the national average of 7. 4 % over the same period of time. Not only does UHG
enjoy leading market share in a majority of the submarkets they serve in South Carolina and Georgia, but UHG is based
within 500 miles of some of the fastest growing markets in the U. S based on new home sales. This includes markets like
Nashville, Jacksonville and Orlando, which carry the potential for expansion both organically and via strategic
acquisitions. UHG’ s proximity to growing population centers of the Southeast provide a unique advantage over
homebuilders with less of a focus in these regions. « Land- light Operating Model Drives Superior Returns with Less
Capital at Risk. UHG and other land- light builders do hold large land positions on balance, but rather partner with
land developers including the Land Development Affiliates that hold land and finished lots and deliver them to the
builder on a “ just- in- time ” basis. UHG believes that this land- light model results in a more balance sheet efficient
strategy, which is expected to drive higher returns while offering more flexibility in response to changing economic
conditions and expects this to result in more stable financial performance through the housing cycle due to lower
invested capital and equity at risk limited to the lot deposit. Because of the higher and more stable return profile, land



light builders tend to trade at higher valuation multiples than peers that own considerable land positions. * Highly
Experienced, Aligned and Proven Management Team. UHG benefits from a highly experienced management team that
has demonstrated the ability to adapt to ever- changing market conditions while generating substantial growth and
innovation. UHG’ s executive officers and key employees have over 100 years of cumulative experience in the
homebuilding industry. UHG believes its management team’ s wide- ranging industry experience, obtainred—- combined
with its incentivized executive compensation structure, have been and will continue to be the key to its success. Growth
Strategy UHG’ s management and Board of Directors have established 2 multi- pronged growth strategy. UHG expects
to achieve its growth goals through successful execution of the following strategies: * Continue to Leverage Key Macro
Housing Trends. UHG plans to continue to capitalize on the macro housing trends including the ongoing migration from
higher- cost areas in the Northeast to more affordable markets in the Southeast. Given its focus on entry- level and first-
time move- up buyers, UHG also expects to take advantage of the continued inflation in rental rates to encourage renters
to consider home buying as an alternative to renting. It is UHG’ s view that household formation, life events and ongoing
rent inflation are larger drivers in an entry- level homebuyer’ s decision process than interest rates. * Capitalize on
Strong Growth in Core Markets. U. S. Census Bureau data indicates UHG’ s existing and adjacent markets continue to
grow faster than national averages. These conditions are expected to allow well- capitalized homebuilders with a
meaningful presence in these markets to grow faster than industry averages. For UHG going forward, market share
take, growth in community count, and a re- composition of community size are expected to drive organic growth.
Specifically, community count is expected to increase in 2024, and UHG expects average community size to increase in its
target markets. Management of UHG expects that larger communities will allow the Company to better manage sales
cadence and even- flow production schedules, thereby generating increased operating leverage. UHG and its
predecessors have demonstrated an ability to capitalize on these trends for more than 20 years, and capital provided
from the Business Combination is expected to support additional growth in the future. ¢ Accretive Mergers and
Acquisitions (M & A). Homebuilding is a business that benefits from scale, where the benefits of operating as a larger
entity can result in lower costs and higher margins. Further, UHG believes that the changing macroeconomic
environment has resulted in an increased willingness of smaller builders to explore partnerships with larger
organizations. Through January 2024, UHG completed three acquisitions, allowing the Company to further grow
operations in the upstate and coastal regions of South Carolina, and expand operations into Raleigh, NC. Management
believes UHG continues to have an opportunity to be an “ acquirer of choice ” for smaller builders as UHG’ s acquisition
strategy is focused on retaining local operations and brands. UHG has in place dedicated personnel focused on M & A
opportunities. * Programmatic Build to Rent (BTR) Relationships. Institutional owners of residential rental homes are
increasingly turning to homebuilders to help meet the need for more housing supply. Further, newly constructed rental
homes tend to come with lower maintenance costs and higher rents than older homes. UHG’ s existing product set,
geared towards entry- level and first- time move- up buyers, is highly consistent with the rental product desired by
institutional capital. UHG has considerable experience developing single- family rental homes and is in discussions with
and expects to enter programmatic relationships with institutional investors for development of Built to Rent (“ BTR *)
communities. In 2023, UHG was contracted to deliver 108 units in one BTR community. Institutional owners closed on
36 of the 108 units in this BTR community in the fourth quarter of 2023 and the remaining 72 units are expected to close
in 2024. » Ancillary Revenue Growth Opportunities. UHG management continuously looks for accretive sources of
EBITDA growth, not just in product line opportunities, but also in opportunities to drive additional EBITDA from
existing operations. A key example of this is the recent formation and launch of Homeowners Mortgage, which began
generating revenue in July 2022. The creation of Homeowners Mortgage, structured as a joint venture with a leading
national lender, will arrange mortgage financing for potential homebuyers and is anticipated to deliver incremental high
margin revenue to UHG and its stockholders. Beyond being a new source of revenue and EBITDA for UHG with little
incremental expense or capital investment, it is anticipated that the Homeowners Mortgage joint venture will improve
buyer traffic conversion and reduce backlog cancellation rates as well. UHG Products and Customers UHG’ s Homes
and Homebuyers UHG’ s homebuilding business is driven by its commitment to building high quality homes at
affordable prices in attractive locations, while delivering excellent customer service. UHG empowers its customers with
flexibility to personalize their desirable open floor plans with a wide array of finishes, options and upgrades to best fit
their distinctive tastes and unique needs. In its portfolio of home plans, UHG offers a series of single- family detached
and attached homes. The homes are targeted for entry- level buyers, first- time move- ups, second- time move- ups,
third- time move- ups, and some custom builds. Entry- level homebuyers are typically seeking an economical path to
home ownership and desire square footage, quality design and construction at affordable prices. First- time move- up
homebuyers generally desire the opportunity to select and upgrade features in their homes. Second- time move- up
homebuyers generally seek larger floorplans with a higher level of finish with the ability to upgrade additional features.
Third- time move- up homebuyers are similar to second- time move- ups but desire a higher level of finish and top- shelf
options and upgrades. Land Acquisition Strategy and Development Process Locating and analyzing attractive land
positions is a critical challenge for any homebuilder. UHG controls its supply of land positions through lot purchase
agreements. UHG’ s land selection process begins with key economic drivers: population, demographic trends and
employment growth. Following the separation of the land development business, UHG operates under a land- light lot
operating strategy that allows UHG to avoid engaging in land development activities, which requires significant capital
expenditures. Instead, UHG contracts with valuatiorrland developers, third- party land- bankers, and the
Land Development Affiliates, each orfor fairness-opinton-the purchase of developed lots. UHG’ s strategy avoids the
financial commitments and risks associated with direct land ownership and land development and allows it to control a



significant number of lots by putting down deposits on the lots, a relatively low capital commitment compared to the
acquisition of land and a materially lower capital commitment than is required for the development of the land into
finished lots. The deposit is typically 15 %- 20 % of the purchase price of the lots. UHG’ s land selection and sourcing
process involves collaboration between UHG, third- party land developers, and the Land Development Affiliates. This
collaboration relies on UHG’ s longstanding relationships with land sellers, brokers and third- party developers in its
target markets. This enables UHG to source land in a cost- effective manner for development by the Land Development
Affiliates and to secure the right to purchase finished lots from the Land Development Affiliates and third- party
developers. Lot purchase agreements are generally entered into with the land developers between six and 24 months in
advance of the expected completion of the land development, depending on whether the land is fully permitted and
approved at the time the lot purchase agreement is entered into. In cases where the land is not fully permitted and
approved, lot purchase agreements are generally entered into between 18 and 24 months in advance of the expected
completion of the land development. In cases where the land is fully permitted and approved, lot purchase agreements
are generally entered into between six and 18 months in advance of the expected completion of the land development.
Pursuant to UHG’ s lot purchase agreements, the lots are offered to UHG for purchase on a rolling basis, which is
designed to mirror its expected home sales. Owned and Controlled Lots The following table presents UHG’ s owned or
controlled lots by market as of December 31, 2023 and 2022. As of December 31, 2023As of December 31, 2022Market /
DivisionOwnedControlledTotalOwnedControlledTotalMidlands1105, 0185, 128945, 1455, 239Coastal761, 0661, 142341,
1571, 191Upstatel1632, 3542, 5171451, 9532, 098Raleigh46215261 — — — Total3958, 6539, 0482738, 2558, 528 Owned
Real Estate Inventory Status The following table presents UHG’ s owned real estate inventory status as of December 31,
2023 and 2022. As of December 31, 2023As of December 31, 20220wned Real Estate Inventory Status (1) % of Owned
Real Estate Inventory % of Owned Real Estate InventoryHomes under construction and finished homes81 % 91 %
Developed lots and land under development (2) 19 % 9 % Total100 % 100 % )
Represents owned homes under construction and finished lots. (2) On a limited basis, the Company acquires raw parcels
of land already zoned for its intended use to develop into finished lots, typically as a result of business acquisitions. Land
under development represented S % and 0 % of total inventory as of December 31, 2023 and 2022, respectively.
Homebuilding, Marketing and Sales Process UHG is a production builder, primarily focused on entry- level, first, and
second move- up homebuyers, with some third move- up and custom construction. UHG bases the decision on what type
of home to build according to its market analysis of potential homebuyers. Home construction ranges from attached
single- family product such as townhomes and duplexes to detached single- family homes up to five- bedroom two- story
product, primarily using plans designed in- house by UHG. The UHG build- on- demand market entails a homebuyer
selecting a lot in a UHG development and picking from a selection of UHG predesigned home plans and options. UHG
does some limited custom home construction as well. UHG uses a variety of marketing tools to reach potential
homebuyers, but online marketing has become a key strength of the UHG business model, allowing it to reach a broad
range of potential homebuyers at relatively low expense compared to traditional advertising platforms. The digital
marketing methods that UHG employs include strategic e- marketing efforts to its current database of potential
customers, internet advertising enhanced by search engine marketing, search engine optimization and campaigns and
promotions across an array of social media platforms. UHG has also had measurable success utilizing its online digital
chat function to assist with inquiries and direct traffic directly to its onsite sales representatives. One area of strength in
UHG’ s digital marketing has been to leverage virtual home tours of inventory and model homes, which has been
particularly effective in selling homes to buyers moving into the area from other regions of the country. While digital
marketing is a key component of the UHG home sales process, most homebuyers will ultimately want to visit a UHG
product in person prior to purchasing. UHG maintains model homes in most developments for potential buyers to see in-
person the quality and design features of UHG’ s homes, as well as the different options that may be available. Onsite
sales representatives are present seven days a week in UHG developments to answer questions and provide potential
homebuyers with a point- of- sale contact. While efficient marketing methods are important, real estate remains a
complicated sales transaction and providing a potential buyer with access to a dedicated onsite sales representative who
is an expert on the community is a key to the success of UHG’ s sales process. Onsite sales representatives are typically
local realtors who have contracted with UHG to provide this service. This allows UHG to provide potential homebuyers
with a high level of service and knowledgeable onsite sales representatives without incurring the significant overhead
cost of hiring full- time employees to service every development. UHG also puts a great deal of effort into maintaining
good relationships with local real estate professionals in its target markets. UHG believes that this gives it a competitive
advantage over other builders who rely almost solely on in- house marketing efforts. Backlog, Sales and Closings For
reporting purposes, a new home “ sale ” occurs when a buyer has been pre- approved by a mortgage lender, has signed a
sales contract with UHG, and has placed a deposit towards the purchase of the home. A “ start ” occurs when
groundbreaking on a home has begun, such as pouring the foundation or footings. “ Closing ” occurs when the legal
process for completing the sale of the home has been finalized and UHG has been paid for the sale. A certain number of
sales will not be closed for one reason or another, and these are reported as “ cancellations. ” Homes in “ backlog ” are
those that are under a sales contract but have not closed. For reporting purposes, the total number of sales is reported as
the number of sales during the applicable period, minus the cancellation of existing contracts during that same period.
Cancellation rate is determined by the total number of cancellations for the period divided by total number of sales
during the same period. Backlog is calculated as the number of homes in backlog from the prior period, plus sales for the
current period, minus the number of closings for the current period. Backlog value is determined based on the selling
prices of the homes in backlog. The table below report sales, starts, closings, and backlog in each of UHG’ s primary




markets for the years ended December 31, 2023 and 2022. Year Ended December 31, Period Over Period %
Change20232022MarketSalesStartsClosingsSalesStartsClosingsSalesStartsClosingsCoastal150145216160241242 (6) %
(40) % (11) % Midlands7556898277446959421 % (1) % (12) % Upstate3883993403553374219 % 18 % (19) %
Raleigh3150000NMNMNMTotall, 2961, 2481, 3831, 2591, 2731, 6053 % (2) % (14) % NM- Not Meaningful The
following table presents information concerning UHG’ s new orders, cancellation rate and ending backlog for years
ended December 31, 2023 and 2022. Year Ended December 31, 20232022Net New Orders1, 2961, 259Cancellation
Ratel3. 6 % 17.5 % Year Ended December 31, 20232022Ending Backlog- Homes 189276Ending Backlog- Value (in
thousands) $ 57, 600 $ 86, 000 Materials, Procurement and Construction UHG uses various materials and components
and is dependent upon building material suppliers for a continuous flow of raw materials. It typically takes UHG
between 90 and 120 days to construct a single- family home and typically longer for certain higher- end homes. Some
factors that could create fluctuations in UHG’ s raw material pricing are seasonal variations in the building cycle, labor
and material supply chain disruptions, international trade disputes and resulting tariffs and increased demand for
materials as a result of the improvements in the housing market. UHG’ s objective in procurement is to maximize
efficiencies on local and regional levels and to ensure consistent utilization of established contractual arrangements.
UHG employs a comprehensive procurement program that leverages its size and geographic footprint to achieve
attractive cost savings and, whenever possible, standardize products to be used with multiple subcontractors and
suppliers. This standardization process supports UHG’ s efforts to maintain service levels and delivery commitments and
to protect its pricing. UHG also leverages its volume to negotiate better pricing from manufacturers. UHG has numerous
national distribution arrangements in place for framing supplies, plumbing fixtures, appliances, heating, ventilation and
air conditioning systems, roofing and other supplies. UHG has extensive experience managing all phases of the
construction process. Although UHG does not employ its own skilled tradespeople, such as plumbers, electricians and
carpenters, UHG does employ project managers, area construction managers, and EVPs of construction to manage the
construction process. UHG’ s enterprise resource planning system and integrated construction scheduling software,
along with a third party scheduling software, allow its project managers to closely monitor the construction progress of
each of their homes. UHG’ s software also enables its project managers to monitor the completion of work, which in
turns expedites payments to their subcontractors. Customer Relations, Quality Control and Warranty Program UHG
pays particularly close attention to the product design process and carefully considers quality and choice of materials in
an attempt to eliminate building deficiencies and reduce warranty expenses. UHG’ s policy is to require all of its vendors
and sub- contractors, in connection with its onboarding process, to execute its standard terms agreement, which includes,
among the-other GSH-provisions, work quality standards. UHG’ s onboarding process also requires all vendors and
subcontractors to provide proof of insurance, including liability insurance and workers compensation insurance, and to
include UHG as an additional insured under such policies. The quality and workmanship of UHG’ s subcontractors are
monitored in the ordinary course of Business-business Combination;by UHG’ s project managers and eenseguently-area
managers . and UHG conducts regular inspections and evaluations of its subcontractors to ensure that its standards are
being met. In addition, local governing authorities in all of UHG’ s markets require there—- the homes UHG builds to
pass a variety of inspections at various stages of construction, including a final inspection in which a certificate of
occupancy, or its jurisdictional equivalent, is ro-assuranee-issued. UHG maintains professional staff whose role includes
the provision of a positive experience for each customer throughout the pre- sale, sale, building, closing and post- closing
periods. These employees are also responsible for providing after- sales customer service. UHG’ s quality and service
initiatives include taking customers on a comprehensive tour of their home prior to closing and using customer survey
results to improve its standards of quality and customer satisfaction. Competition and Market Factors UHG faces
competition in the homebuilding industry, which is characterized by relatively low barriers to entry and multiple
operators. UHG’ s competition includes national, regional, and local homebuilders, as well as the individual home resale
market and available rental housing. Homebuilders compete for, among other things, homebuyers, desirable lots,
financing, raw materials and skilled labor. Competition for homebuyers is primarily based upon factors such as price,
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the demand for new homes include: the availability and the cost of and-land uneertainties-diseussed-, labor and materials;
changes in consumer preferences; demographic trends; and the availability and interest rates of mortgage finance
programs. See “ Risk Factors ” for additional information regarding these risks. UHG is dependent upon building
material suppliers for a continuous flow of raw materials. Whenever possible, UHG attempts to utilize standard products
available from multiple sources. Seasonality The sale of both new and elsewhetre-existing homes in the United States
exhibit demonstrable seasonality over the course of a calendar year. This seasonality can be evidenced across multiple
sources including, but not limited to, government data (U. S. Census Bureau), trade groups (National Association of
Realtors) and public company reports. Typically, prospective home buyers search for homes beginning in late winter to
early spring, which in industry parlance is often referred to as the “ spring buying season. ” As homes are constructed,
those contracts are then closed upon through the summer into fall. As a result, UHG and the homebuilding industry
tends to experience more new home sales in the first half of a calendar year and increased closings and revenue
recognition in the second half of a calendar year. In all of its markets, UHG has historically experienced similar
variability in its results of operations and capital requirements from quarter to quarter due to the seasonal nature of the
homebuilding industry. As a result, UHG’ s revenue may fluctuate on a quarterly basis. As a result of seasonal activity,
UHG’ s quarterly results of operations and financial position at the end of a particular quarter are not necessarily
representative of the results it expects at year end. UHG expects this seasonal pattern annua-l—repert—l:er—t-he—eemp-lete—l-is-t-
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Governmental Regulation and Env1ronmental Health and Safety Matters As a hcensed builder in South Carohna,
Georgia and North Carolina, UHG is subject to a-number-of-eondittons-each state’ s statutes and #f-regulations governing
licensure, as well as other federal, state, and local laws and ordinances that govern these--- the eonditions-construction of
homes in the relevant jurisdictions in which UHG operates. Homes built by UHG in South Carolina, Georgia and North
Carolina arc notsatistted-or-watved; required to be built to conform to the GSH-standards established by the latest edition
of the International Residential Code (“ IRC ) (as adopted and modified by each state). The construction of homes to
the IRC standards is closely monitored by local authorities, and homes built by UHG must pass inspection at multiple
stages of the construction process. Enforcement of the IRC standards is conducted at the local level, which has led and
may continue to lead to conflicting interpretations among the multiple jurisdictions in which UHG does Business-business
CombinatiorrAgreement-and can cause delays to the construction process. Changes to the IRC or differences in
interpretation among jurisdictions may result in additional costs incurred by UHG in the construction process.
Preparation of building sites for homes is governed by a variety of federal, state, and local environmental statutes,
regulations, and ordinances. As a purchaser of finished lots from developers, one of the principal regulatory
requirements that affects UHG is the requirement that it comply with stormwater and erosion control measures.
Regulators frequently inspect UHG homes for compliance with these measures, and fines and other penalties causing
delays may be ternﬂn&ted—rn—aeeefdaﬁee—lmposed if such inspections reveal that these regulations have not been complied
with ts-terms-. F ederal and state env1ronmental laws t-he—G—S-I—l—Busrness—Gefnbtna-ﬁen—md\ hold current net—be—eernp-leted—

hewever—nei-t-heﬁts—ne%G-SH—rs—mpnml to w&we—any—@lestﬂg—mvestlgate and clean up these substances and owners can be
found liable for related damages. Homes subject to these conditions —H-we-do-noteonsummate-the- Business-Combination-,
-rt—eeu-ld—be—or certaln naturally occurrlng condltlons hke methane or radon, may requlre a mltlgatlon plan, and a home




Fuly28;2623-and-we-may be foreed-less attractive to Liquidate;-e-the-parties-may-buyers. Use of building material by UHG
that is found to be hazardous and to cause injury could also result in UHG being held liable for damages to-orne-. UHG

procures lots for building homes from the Land Development Affiliates and another—- other under-third- party
developers. The supply of lots from these companies is affected by a number of federal, state, and local statutes,
regulations, and ordinances, and can lead to substantially increased costs, delays, or even cancellation of the construction
of communities. Unexpected factors such as an endangered species being found on a site, unanticipated jurisdictional
wetlands, or geotechnical factors may lead to delays in the supply of lots or increased costs. Local governments may pass
restrictions on density and other zoning requirements that make building homes more costly or impractical. Local
jurisdictions may also pass moratoriums on development or issuing building permits that can affect the supply of lots to
UHG. While UHG will generally purchase developed and entitled lots from the Land Development Affiliates and other
third- party developers, these lots may be subject to subsequent restrictions and regulations by local authorities, which
can increase costs. UHG expects the use of local government land- use regulation to restrict residential development will
intensify in the future. Homeowners Mortgage, UHG’ s joint- venture mortgage brokerage company, is subject to a wide
array of federal and state statutes and regulations. As a mortgage broker, Homeowners Mortgage is primarily regulated
by state financial services regulators: the South Carolina Department of Consumer Affairs (SCDCA), the South Carolina
Board of Financial Institutions (SCBOFI), the North Carolina Commissioner of Banks (NCCOB), and the Georgia
Department of Banking and Finance (GADBF). In addition, federal enforcement authority is vested with the Federal
Trade Commission (FTC) and the United States Consumer Financial Protection Bureau (CFPB). Homeowners
Mortgage is subject to both federal and state law, including regulations promulgated by federal financial regulators
(mainly, the CFPB and Federal Reserve Board) and the state financial regulators, which implement these laws. State
financial regulators oversee the licensing of Homeowners Mortgage as a mortgage broker. Homeowners Mortgage
maintains a Mortgage Broker License in North Carolina and South Carolina and a Mortgage Broker / Processor
License / Registration in Georgia. Homeowners Mortgage’ s activities, advertising, disclosures to consumers, and its
relationship with mortgage loan originators (MLOs) is subject to numerous federal laws, including the Real Estate
Settlement Practices Act (RESPA) and its implementing regulation, Regulation X; the Truth in Lending Act (TILA) and
Regulation Z; the Equal Credit Opportunity Act (ECOA) and Regulation B; the Secure and Fair Enforcement for
Mortgage Licensing Act of 2008 (SAFE Act); the Home Mortgage Disclosure Act (HMDA) and Regulation C; the
Gramm- Leach- Bliley Act (GLBA) and Regulation P; the Fair Credit Reporting Act (FCRA) and Regulation V; and the
Mortgage Acts and Practices — Advertising Rule (MAP Rule) and Regulation N. Some of these laws and regulations
directly apply to Homeowners Mortgage, while other obligations apply indirectly through its relationship with the
MLOs. The states in which Homeowners Mortgage operates have corollary legal and regulatory regimes, as well as
additional restrictions on the conduct of mortgage brokerage businesses that are specific to transactions within the given
state. Beyond these laws and regulations, Homeowners Mortgage is subject to compliance with the terms and-eenditions-of
various governmental and government- sponsored enterprise (GSE) underwriting and compliance guides. These
programs, such as those operated by the Federal Housing Administration (FHA), the Veterans Benefits Administration
(VA), the United States Department of Agriculture (USDA), the Federal National Mortgage Association (FNMA / Fannie
Mae), the Government National Mortgage Association (GNMA / Ginnie Mae), and the Federal Home Loan Mortgage
Corporatlon (FHLMC / Freddle Mac) promulgate regulations and guidelines pursuant to which the-they GSHBusiness
will originate or guarantee mortgage loans. Human Capital Resources and
Organizational Culture UHG builds quality homes for the people in the Southeastern United States. The values UHG
team members bring to accomplish that mission are those common to where they grew up, individually and as an
organization. UHG enjoys a sterling reputation with its customers, competitors, developers, and government officials
driven by its institutional values. This hard- won reputation of its team members and organization gives UHG a
competitive advantage over national builders in UHG’ s core markets. UHG believes that its culture, and the
commitment of its team members to it, has enabled UHG’ s growth rate to date. UHG has approximately 196 full- time
team members. UHG also has offices throughout its markets, including offices in the Upstate market in Mauldin, SC, an
office in the Coastal market in Myrtle Beach, SC, and an office in Raleigh, NC. The regional concentration of UHG
markets, mostly within a two- hour drive from corporate headquarters in Columbia in the finanetal-Midlands market,
allows UHG to retain a light, cost- effective team and infrastructure footprint in the Upstate, Coastal and Raleigh
markets . UHG offers its team members generous benefits , including deetines+rpaid time off, health insurance and a
401k retirement plan. UHG values 1ts team members and understands the importance of the-them price-ofourseeurities
due-to the success of fae y n-that-the GSHBusiness-business . No UHG team
members are members Gembmﬁen—wﬂ—be—eeﬂmleted—aﬁd—o—&re—a&eﬂ&eﬂ—ol a labor union eur- or management-witt
covered by a collective bargaining agreement, there have been diverted-no work stoppages or strikes, and relations
between UHG and team members are believed to be positive. UHG primarily uses subcontractors to build homes, and
UHG believes it has good relationships with the-these GSH-subcontractors. Available Information UHG’ s Annual
Reports on Form 10- K, Quarterly Reports on Form 10- Q, Current Reports on Form 8- K, and any amendments to
those reports are filed with the SEC. Such reports and other information filed by UHG with the SEC are made available
free of charge on UHG’ s website at ir. unitedhomesgroup. com, as soon as reasonably practicable after such material is
available on the SEC’ s website. All of these filings with the SEC are also available to the public over the internet at the
SEC’ s website at www. sec. gov. UHG’ s internet address is www. unitedhomesgroup. com. Information contained on, or
accessible through, these websites is not incorporated by reference into and does not constitute a part of this prospectus.
UHG’ s principal executive offices are located at 917 Chapin Road, Chapin, South Carolina 29036 and its telephone




number is (844) 766- 4663. Item 1A. Risk Factors UHG’ s long- term growth depends upon its ability to acquire
developed lots from affiliated land development companies (collectively, the “ Land Development Affiliates ) or other
sellers, and the ability of such sellers to successfully identify and acquire desirable land parcels for residential build- out.
A failure to successfully identify and acquire desirable land parcels for residential build- out could adversely affect
UHG’ s Business-business Combinationrather-or financial results. UHG’ s long- term growth depends upon its ability to
continually acquire developed lots from its Land Development Affiliates or other sellers on favorable terms. UHG also
depends upon the ability of these entities to successfully identify and acquire attractive land parcels for the construction
of UHG’ s single- family homes at reasonable prices, and to develop such parcels in a manner that meets UHG’ s criteria
for developed lots. In addition, because UHG employs a land- light business model, it may have access to fewer and less
attractive homebuilding lots than the-pursuitif it owned lots outright, like some of its competitors who do not operate
under a land- light model. The ability to acquire land parcels for new single- family homes may be adversely affected by
changes in the general availability of land parcels, the willingness of land sellers to sell land parcels at reasonable prices,
competltlon for available land parcels, avallablhty of ﬁnanclng to acqulre land parcels, zoning, and other market

S h ondmonx to-the-eonsummatiotrof

1hal an adequate supply of land parcels w1ll contlnue to be avallable to UHG If the supply of land parcels approprlate for
development of single- family homes is limited because of these factors, or for any er-att-ofthe-other reason, UHG’ s

ability to grow could be significantly limited, and the number of homes that UHG builds and sells could decline, which
could materially and negatively affect its sales, profitability, stock performance, ability to service its debt obligations and
future cash flows. To the extent that UHG is unable to purchase developed lots on a timely basis and at reasonable
prices, UHG’ s home sales revenue and results of operations could be negatively impacted. UHG currently builds and
sells homes in South Carolina, with a smaller presence in Georgia and North Carolina. UHG’ s business strategy is
focused on the design, construction, and sale of single- family homes and townhomes across these key markets. A
prolonged economic downturn in this region, or in a particular industry or sector of employment that is fundamental to
this region, could have a material adverse effect on UHG’ s business, prospects, liquidity, financial condition, and results
of operations, and a disproportionately greater impact on UHG than other homebuilders with more geographically
diversified operations. Constriction of the credit and capital markets could limit UHG’ s ability to access financing
options-and increase its costs of capital. During past economic and housing downturns, the credit markets constricted
and reduced some sources of liquidity that were previously available to UHG. Consequently, UHG relied principally on
its cash on hand to meet its working capital needs and repay outstanding indebtedness during those times. There likely
will be effeetuated—-similar periods in the Minimum-future when financial market upheaval will increase UHG’ s cost of
capital or limit UHG’ s ability to access the debt markets or obtain bank financing. During such times, UHG may not
have sufﬁclent Gash—cash Geﬁdtﬁeﬁ—on hand to meet its worklng capltal needs and repay outstandlng 1ndebtedness The

generated from UHG’ s operations, borrowings incurred under ar

p&td—te—G—SH—eqtrrt—yhel&ers—ts—lts current credlt agreements or project fatHe—BHH%s—steekhfﬂdefs—frem—a—ﬁﬂaﬂaal-pe-mt—ef
VIeW—W t hird-- level financlng arrangements, party-valiation-or-fairness-opition




otherwise fund its llquldlty needs boa h o-stehn
Agreemeﬂt—eeu-}d—negatwe}y—ﬂﬁpaet—us-aﬂd-GSH— ll UHG’ s future cash ﬂows from 0perat10ns and t-he—other capltal
resources G B y fre fre—to
appreve—&n—y—e-ﬁthe—llfepesals—that—dl e eeﬂd-rt-teﬁs-lnsufﬁaent to the—eeﬁswﬁfnaﬁoﬁ-e{lthe—GSH—Busmess—Gefﬁbma&eﬂ—ﬁnance
its projects or otherw1se fund its hquldlty needs it t-he—eﬂgemg—busrnesses—e-ﬁGSH—&nd—the—Geﬂwany—lmw be forced to: *
reduce or delay adv v benefits RE

business Geﬁ‘rbi-na&eﬂ—actlvmes G—S-H—lot acqulsltlons and fhe—eempany—weu-}d-capltal expendltures, . sell assets, * obtain
additional debt or equity capital; or * restructure or refinance all or a portion of its debt on or before maturity. These
alternative measures may not be successful and UHG subjeetto-anumber-of risks;ineluding-the-following:—e-we-may not be

able to eonsummate-accomplish an-any initial-business-eombination-byJuly28-of these alternatives on a timely basis or on
satisfactory terms , 2023-and-we-if at all. In addition, the terms of UHG’ s existing debt may limit its ability to pursue

these alternatives. Further, UHG may seek additional capital in the form of project- level financing from time to time.
The availability of borrowed funds, especially for construction financing, may be fereed-to-teuidate;e-we-or-GSH-greatly
reduced natlonally, and the lendlng communlty may requlre 1ncreased amounts of equity experieneenegative reaetions
nehing-to the-extent-thatthe—eurrentmarketpriee
ma asstmption h SHres -withbe eemp}eteda;—O—G-S-I-I—mvested in a project by
borrowers in connectlon with both new loans and the extenslon of existing loans. Construction activities may experieniee
negative-reactionsfronrits-eustomers;-vendors-be adversely affected by any shortage or increased cost of financing or the
unwillingness of third parties to engage in joint ventures. Any difficulty in obtaining sufficient capital for planned
construction expenditures could cause project delays and employees-e-we-any such delay could result in cost increases
and GSH-wilthave-ineurred-may adversely affect UHG’ s sales and future results of operations and cash flows. There are
rlsks 1nherent in controlhng, ownlng and blllldlllg upon ﬁnlshed lots and housmg 1nventory risks are substantial expenses

communities vwhich-eas
ei-reumsta—nees,—and it ot

fhe—G—SH—Bttsmess—Gefﬁbtna&en—we—nmx not be ablc to -ﬁﬂd—a—wrtab%e—t&rget—busrness-aﬂd-eemp*ete—fully recover the costs of
some of the lots it owns our— or which it is contracted initial-business-eombinationrby-sueh-date—Our-ability-to eomplete-our
initial-business-eombination-purchase. Also, the market value of UHG’ s finished lots and housing inventories may
fluctuate significantly due to changes in market conditions. As a result, its deposits for lots controlled under purchase
contracts may be put at risk because the measures it employs to manage inventory risk, including its land- light lot
operating strategy, may not be adequate to insulate operations from a severe drop in inventory values, and it may have
to sell homes for a lower profit margin or record inventory impairment charges on its lots. Because real estate

investments are negatively-relatively impaeted-bygeneratmarketilliquid, UHG’ s ability to promptly sell one or more
propertles for reasonable prlces in response to changlng economlc, ﬁnanclal and mvestment wndmom %l-&t—l%-rty—ﬂa—the




ebtam—sneh—}ea-ns—we—ma\ be llmlted
eapital-, and it we-wotldn d 0 A-Or-6 f f <

forced to Heuidate-hold non- income producmg propertles for extended perlods of time . Nett-heieUHG eannot predlct
whether it will be able to sell any property for the price our—- or spenser;-members-of-on the terms that it sets eur— or
management-team-whether any price or other terms offered by a prospective purchaser would be acceptable, nor any-can
it predict the length of time needed to find a willing purchaser and to close the sale of a property. A significant
deterioration in economic or homebuilding industry conditions may result in substantial inventory impairment charges.
If UHG is unable to develop its communities successfully or within expected timeframes, its results of operations could be
adversely affected. Because most of UHG’ s customers finance the purchase of their homes, the terms and availability of
mortgage financing can affect the demand for and the ability to complete the purchase of a home, which could materially
and adversely affect UHG. A substantial majority of UHG’ s customers finance their home purchases through lenders
that provide mortgage financing. Rising interest rates, decreased availability of mortgage financing, reduced access to
certain mortgage programs, higher down payment requirements or increased monthly mortgage costs, among other
factors, may lead to reduced demand for UHG’ s homes and mortgage loans. Mortgage interest rates have generally
trended downward for the last several decades and reached historic lows in the summer of 2020, which made the homes
UHG sells more affordable. However, more recently, mortgage interest rates have abruptly climbed, and UHG cannot
predict whether they will continue to climb, remain at the current levels, or fall. If mortgage rates continue at current
levels or climb further, the ability of respeetive-prospective affittates-homebuyers to finance home purchases may be
adversely affected and, as a result, UHG’ s business, operating results and financial condition may be adversely affected.
Decreases in the availability of credit and increases in the cost of credit adversely affect the ability of homebuyers to
obtain or service mortgage debt. Entry- level and first- time move- up homebuyers are the primary source of demand for
UHG’ s new homes. Entry- level homebuyers are generally more affected by the availability of financing than other
potential homebuyers. In addition, many of UHG’ s potential move- up homebuyers must sell their existing homes in
order to buy a home from UHG. Where potential homebuyers must sell their existing homes in order to buy a new home,
increases in mortgage costs, lack of availability of mortgages, and / or regulatory changes could prevent the buyers of
potential homebuyers’ existing homes from obtaining a mortgage, which would result in the inability of a significant
number of UHG’ s potential customers to buy a new home. Similar risks apply to those buyers who are awaiting delivery
of their homes and are currently in backlog. The success of homebuilders depends on the ability of potential homebuyers
to obtain mortgages for the purchase of homes. If UHG’ s customers (or potential buyers of its customers’ existing
homes) cannot obtain suitable financing, UHG’ s sales and results of operations could be adversely affected. The federal
government has taken on a significant role in supporting mortgage lending through its conservatorship of the Federal
National Mortgage Association (“ Fannie Mae ) and the Federal Home Loan Mortgage Corporation (“ Freddie Mac *),
both of which purchase home mortgages and mortgage- backed securities (MBS) originated by mortgage lenders, and its
insurance of mortgages originated by lenders through the Federal Housing Administration (“ FHA ”) and Veterans
Administration (“ VA ). The FHA insures mortgage loans that generally have lower credit requirements and is under
any—- an ebligatterrimportant source or-for financing other—- the duty-to-sale of UHG’ s homes. The secondary market for
mortgage toan-loans funds-continues to #sin-sueheirenmstanees-primarily prefer securities backed by Fannie Mae,
Freddie Mac or the Government National Mortgage Association (“ Ginnie Mae ), and UHG believes the liquidity these
agencies provnde to the mortgage industry is 1mportant to the housmg market Aﬁy—The avallablhty and affordablhty of

fedueed—&nd-adversely affected by a curtallment or cessatlon of lhk, peffederal government’ s mortgage share-redemption
&meﬂﬁt—reeeﬁ‘ed-by—stee-ldie-}defs—related programs or pohc1es Addltlonally, the FHA may contmue be—}ess—than—$—l-9—99—per

+rquidate—yetmfestmeﬂt—ﬂ&erefbfe—yetbm&y49e—fefeed-l<) 1mpose strlcter loan quahﬁcatlon standards sel-l—yettﬁpﬂbhe—shares
or-warrants-, raise minimum down payment requlrements, 1mpose hlgher mortgage insurance premlums petent—ra-l—l-y—&t—&




ﬂ&ake—}e&ﬂs—te—us—rn—t-he—f&tﬂfe—aﬂd-we—lm\ not be ablu to fa-rse—&éd-rt-reﬁa-l-contmue supportlng the mortgage- related actlvmes
of Fannie Mae, Freddie Mac, the FHA and the VA at present levels, or it may revise significantly the federal
government’ s participation in and support of the residential mortgage market. Because the availability of Fannie Mae,
Freddie Mac, FHA and VA- backed mortgage financing is an important factor in marketing and selling many of UHG’ s
homes, any limitations, restrictions or changes in the availability of such government- backed financing could reduce
UHG’ s home sales, which could have a material adverse effect on its business, prospects, liquidity, financial condition
and results of operations. UHG’ s backlog reflects sales contracts with homebuyers for homes that have not yet been
delivered. UHG has received a deposit from unaffiliated-partiesneeessary-a homebuyer for most homes reflected in its
backlog and, generally, has the right to fand-retain the deposit if the homebuyer fails to comply with his eut- or her
obligations under expenses—Anysueheventinthe future-may-sales contract, subject to certain exceptions, including as a
result of state and local law, the homebuyer’ s inability to sell his or her current home or, in certain circumstances, the
homebuyer’ s inability to obtain suitable financing. Home order cancellations negatively impact the &ﬂa-}ysis—reg&f&mg—eﬂf
ability-to-eontinte-number of closed homes, net new home orders, home sales revenue and results of operations, as a-going
eoneern-at-steh-time-well as the number of homes in backlog . H-we-are-unable-to-comptete-Home order cancellations can
result from a number of factors, including declines eut-- or initial-slow appreciation in the market value of homes,
increases in the supply of homes available to be purchased, increased competition, higher mortgage interest rates,
homebuyers’ inability to sell their existing homes, homebuyers’ inability to obtain suitable financing, including
providing sufficient down payments, and adverse changes in economic conditions. An increase in the level of UHG’ s
home order cancellations could have a negative impact on its business eombination-, prospects, liquidity, financial
condition and results of operations. Tax law changes that increase the after- tax costs of owning a home could prevent
potential customers from buying UHG’ s homes and adversely affect its business et or publie-stoekholders-financial
results. Changes in federal income tax laws may reeetve-ontyapproximatety-affect the demand for new homes. Significant
expenses of owning a home, including mortgage interest and real estate taxes, have historically been deductible expenses
for an individual’ s U. S. federal, and in some cases, state income taxes, subject to various limitations under current tax
law and policy. The Tax Cuts and the Jumpstart Our Business Startups Act (the “ JOBS Act ), which became effective
January 1, 2018, includes provisions which impose significant limitations with respect to these income tax deductions.
For instance, the annual deduction for real estate taxes and state local income taxes (or sales in lieu of income taxes) is
now generally limited to $ 10 —, 66-000 pershatre-. Furthermore, through the end of 2025, the deduction for mortgage



interest is generally only available with respect to the first $ 750, 000 of a new mortgage and there is no longer a federal
deduction for interest on home equity loans. If the heuidationrof-U. S. federal government et or trast-aceountand-a state
government further changes its income tax laws to further eliminate et or warrants-witl-expire-worthless-substantially
limit these income tax deductions, the after- tax cost of owning a new home would further increase for many potential
customers. The resulting loss or reduction of these homeowner tax deductions that have historically been available has
and could further reduce the perceived affordability of homeownership, and therefore the demand for and sales price of
new homes, including those built by UHG . In addltlon eeﬁa-rn—ei-retuﬁs’faﬂees— increases in property tax rates otr—- or fees
on developers by local governmental authorities publie-stoe . s
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Ge-pefsh&feLehanges—m—ﬂie—m&rket—fer— or d-rreeters—aﬂd-e%ﬁeefs—l-r&b-ﬂ-rt-y—to fund local mltlatlves, such as fundlng schools

det-to obtain financing direetors-and

b y-the-their desire post—business
eeﬁabm&ﬁeﬂ—eﬁt-rt-y—mfght—ﬂeed—to tﬂeﬁr—gfe&tefe*peﬂse—purchase new homes aeeept—}ess—fwera-b-}e—tefrns-efbo&h%ny—fa-r}ﬁfe
to-obtainradequate-direetors-and can offieerstability-insuranee-eould-have an adverse impact on UHG’ s business and

financial results. UHG cannot make any assurances that its growth strategies will be successful or will not expose it to
additional risks or result in the-other pestnegative consequences to its business or financial results. UHG intends to
achieve its primary business objectives by executing on its growth strategies of continuing to leverage key macro housing
trends, capitalizing on strong growth in core markets, engaging in accretive mergers and acquisitions, entering into
programmatic build - to- rent partnerships, and identifying ancillary revenue growth opportunities. While UHG has a
record of growth and significant achievement in the past, this does not guarantee UHG will continue to perform
successfully. UHG employs a land- light lot acquisition strategy with a focus on the design, construction and sale of
single- family homes and townhomes. UHG utilizes the Land Development Affiliates and other third party land
developers to handle land acquisition and development to maximize UHG’ s profits and enhance its access to capital.
Prior to 2023, UHG has not historically operated under this structure, and since land development is critical to
homebuilding and sales, this measure could adversely affect its results of operations. UHG intends to capitalize on its
demonstrated operational experience to grow its market share within its existing markets and to opportunistically
expand into new markets where it identifies strong economic and demographic trends that provide opportunities to
build homes that meet its profit and return objectives. These strategic decisions may not advance its business eembination
strategy, provide a satisfactory return on its investment or provide any other anticipated benefits. Additionally, the
execution and integration of any of these growth and expansion initiatives may not be successful and may require
significant time and resources, which would divert management ’ s abtlity-attention from other operations. Any of these
initiatives could also expose UHG to attract-material liabilities not discovered in the due diligence process and may lead to
litigation. If these initiatives under- perform expectations or are unsuccessful, UHG may incur significant expenses or
write- offs of inventory, other assets or intangible assets such as goodwill and company and-brand retainegualified-offteers-,
which would adversely affect UHG’ s business and direetors-financial results. During 2023, UHG completed the
acquisition of selected assets of Herring Homes, LL.C and the acquisition of 100 % of the outstanding stock of Rosewood
Communities, Inc. In January 2024, UHG completed the acquisition of selected assets of Creekside Custom Homes, LLC.
From time to time, UHG may evaluate additional possible acquisitions, some of which may be material. These
acquisitions may pose significant risks to UHG’ s existing operations if they cannot be successfully integrated.
Completion of acquisitions places additional demands on UHG’ s managerial, operational, financial and other resources
and creates operational complexity requiring additional personnel and other resources. As a result of acquisitions, UHG
may enter into new markets, such as its entry into the North Carolina market as a result of the acquisition of selected
assets of Herring Homes, LL.C. UHG may face challenges with respect to integration of its operations in new markets . [n
addition, UHG may not be able to successfully finance or integrate any businesses that it acquires. Furthermore, the
integration of any acquisition may divert management’ s time and resources from UHG’ s core business and disrupt its
operations. Moreover, cven after-we-were-if UHG is successful in integrating newly acquired businesses or assets, expected
synergies or cost savings may not materialize, resulting in lower- than- expected benefits to eemptete-UHG from such
transactions. UHG may spend time and money on projects that do not increase its revenue. Additionally, when making
acquisitions, it may not be possible for UHG to conduct a detailed investigation of the nature of the business or assets
being acquired, for instance, due to time constraints in making the decision and other factors. UHG may become
responsible for additional liabilities or obligations not foreseen at the time of an initiat-acquisition. To the extent UHG
pays the purchase price of an acquisition in cash, such an acquisition would reduce its cash reserves, and, to the extent
the purchase price of an acquisition is paid with UHG’ s stock, such an acquisition could be dilutive to UHG’ s
stockholders. To the extent UHG pays the purchase price of an acquisition with proceeds from the incurrence of debt,
such an acquisition would increase UHG’ s level of indebtedness and could negatively affect its liquidity and restrict its
operations. Further, to the extent that the purchase price of an acquisition is paid in the form of an earn out on future




financial results, the success of such an acquisition will not be fully realized by UHG for a period of time as it is shared
with the sellers All of the above rlsks could have a materlal adverse effect on UHG’ s busmus eeﬂabtﬁaﬁeﬂ— eﬁﬁd-rfeetefs

eon nottater-arts S-a-res we-may be lmud to fater-write -—do\\ n or write —off assets,
including intangible assets such as goodwﬂl restructure ewr-operations, or incur impairment or other charges that could result
in eurreporting-losses , including —Evenif-our-duc diligeneesueeessfully-identifieseertainrisks-to factors outside of UHG’ s
business and control. For example, UHG has recorded intangible assets, including goodwill, in connection with the
acquisition of selected assets of Herring Homes, LL.C (which was accounted for as a business combination) and
acquisition of common stock of Rosewood Communities, Inc. totaling $ 7. 1 million. If UHG were to determine that a
significant impairment of any such intangible assets has occurred, UHG would be required to write- off the impaired
portion of intangible assets, which could have a material adverse effect on UHG’ s results of operations in the period in
which the write- off occurs. Further , unexpected risks may arise and previously known risks may materialize in a manner not
consistent with eurpreliminary-UHG’ s risk analysis. Even though these charges may be non- cash items and not have an
immediate impact on ear-UHG’ s liquidity, the fact that wwe-UHG tepettreports charges of this nature could +7eontribute—-

contrlbute to negative market muplmns aboul UHG’dS-G'Peﬂ'F or its securities. -I-n—add-rt—teﬂ,—ehafges—e-ﬁthls—ﬂ&tt&eﬁay—eaﬁse

d 0 0 e r-third- party e}&ﬂﬁs—&gamst—us-subcontractors w1th
UHG actlng as the general contractor Accordlngly, the tlmlng and quality of UHG’ s construction depends on the

availability and skill of its subcontractors. UHG does not have long- term contractual commitments with any
subcontractors, and there can be no assurance that skilled subcontractors will continue to be available at reasonable
rates and in the areas in which UHG conducts its operations. In the future, certain of the subcontractors UHG engages
with may be represented by labor unions or subject to collective bargaining arrangements that require the payment of
prevailing wages that are higher than normally expected on a residential construction site. A strike or other work
stoppage involving any of UHG’ s subcontractors could also make it difficult to retain subcontractors for its construction
work. In addition, union activity could result in UHG paying higher costs to retain its subcontractors. The inability to
contract with skilled subcontractors at reasonable costs on a timely basis could have a material adverse effect on UHG’ s
business, prospects, liquidity, financial condition, and results of operations. UHG could be adversely affected by efforts
to impose joint employer liability on it for labor law violations committed by its subcontractors . Although swe-seek
subcontractors are independent of the homebuilders that contract with them under normal management practices and
the terms of trade contracts and subcontracts within the homebuilding industry, if regulatory agencies reclassify the
employees of subcontractors as employees of homebuilders, UHG could be responsible for wage, hour, and other
employment- related liabilities of its subcontractors, which could adversely affect its results of operations and business or
financial results. UHG may suffer significant financial harm and loss of reputation if it does not comply, cannot comply
or is alleged to have alt-not complied with applicable laws, rules and regulations concerning its classification and
compensation practices for independent contractors. UHG retains various independent contractors and subcontractors.
With respect to these independent contractors, UHG is subject to the IRS regulations and applicable state law guidelines
regarding independent contractor classification. These regulations and guidelines are subject to judicial and agency
interpretation, and it might be determined that the independent contractor classification is inapplicable to any sales
agents, vendors yserviee-providers; prospeetive-target-businesses-or any other entities-entity characterized as an independent
contractor. Further, if legal standards for the classification of independent contractors change or appear to be changing,
UHG may need to modify its compensation and benefits structure for such independent contractors, including by paying
additional compensation or reimbursing expenses. There can be no assurance that legislative, judicial, administrative or
regulatory (including tax) authorities will not introduce proposals or assert interpretations of existing rules and
regulations that would change the independent contractor classification of any individual or vendor currently
characterized as independent contractors doing business with UHG. Potential changes, if any, with respect to such
classification could have a significant effect on UHG’ s operating model. Further, the costs associated with any such
potential changes could have a significant effect on UHG’ s results of operations and financial condition if it were unable
to pass through an increase in price corresponding to such increased costs to its customers. Additionally, UHG could



incur substantial costs, penalties and damages, including back pay, unpaid benefits, taxes, expense reimbursement and
attorneys’ fees in defending future challenges to its employment classification or compensation practices. UHG is
required to obtain performance bonds and other government approvals, the unavailability of which we-do-business
exeetite-could adversely affect its results of operations and cash flows. UHG is often required to provide surety bonds to
secure its performance or obligations under construction contracts, development agrecements and other arrangements. Its
ability to obtain surety bonds primarily depends upon its credit rating, financial condition, past performance and other
factors, including the capacity of the surety market and the underwriting practices of surety bond issuers. The ability to
obtain surety bonds also can be impacted by the willingness of insurance companies to issue performance bonds for
construction and development activities. In addition, some municipalities and governmental authorities have been
reluctant to accept surety bonds and instead require enhancements such as cash deposits or letters of credit, in order to
maintain existing bonds or to issue new bonds. If UHG is unable to obtain surety bonds when required, or if it is

required to provide credit enhancements with respect us-watving-anyright-title;-interestorelatm-of any kind-inor-to its
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, saehparties-its results of operations and cash flows could be adversely affected. Material losses or liabilities in excess of
insurance proceeds may occur in notexectte-such-agreements;orevenif they— the exeeutesueh-agreements-they-future.
UHG could suffer physical damage to property and liabilities resulting in losses that may not be prevented-fronrbringing
fully compensated by insurance. In addition, certain types of risks, such as personal injury claims , may be, or may
become in the future, either uninsurable or not economically insurable, or may not be currently or in the future covered
by UHG’ s insurance pollcles The costs of msurmg auamxt construction defect t-he—tfus{—aeeeﬂﬂt— product hablhty and
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claims are substantial . and the cost of insurance for UHG’ s operatmns may rise, deductlbles and retentlons may
increase, and the availability of insurance may diminish. Should an uninsured loss or a loss in excess of insured limits
occur, UHG could sustain financial loss or lose capital invested in the affected property as well as anticipated future
income from that property. In addition, it could be liable to repair damage or meet liabilities caused by uninsured risks
and may also be liable for any debt or other financial obligations related to affected property. Material losses or
liabilities in excess of insurance proceeds may occur in the future. In the United States, the coverage offered and the
availability of general liability insurance for construction defects is currently limited and is costly. As a result, an
increasing number of UHG’ s subcontractors in the United States may be unable to obtain insurance. If UHG cannot
effectively recover construction defect liabilities and costs of defense from its subcontractors or their insurers, or if it has
self- insured liabilities, it may suffer losses. Coverage may be further restricted and become even more costly. Such
circumstances could adversely affect UHG’ s business, financial condition, and operating results. From time to time,
UHG is involved in litigation and other legal proceedings relating to claims ehalenging-arising from its operations in the
normal course of business. UHG is currently subject to certain legal proceedings. Litigation is subject to inherent
uncertainties, and unfavorable rulings may occur. These or the-other enforeeability-of the-watver;-litigation or legal
proceedings could materially affect UHG’ s ability to conduct its business in the manner that it expects or otherwise
adversely affect UHG should an unfavorable ruling occur. A major health and safety incident relating to UHG’ s
business could be costly in terms of potential liabilities and reputational damage. Operating in the homebuilding industry
poses certain inherent health and safety risks and building sites are inherently dangerous. Due to health and safety
regulatory requirements and the number of projects UHG works on, health and safety performance is critical to the
success of all areas of its business. Any failure in health and safety performance may result in penalties for non-
compliance with relevant regulatory requirements or litigation, and a failure that results in a major or significant health
and safety incident is likely to be costly in terms of potential liabilities incurred as a result. Such a failure could generate
significant negative publicity and have a corresponding impact on UHG’ s reputation, its relationships with relevant
regulatory agencies, governmental authorities and local communities, which in turn could have a material adverse effect
on its business, prospects, liquidity, financial condition and results of operations. Difficulties with appraisal valuations in
relation to the proposed sales price of UHG’ s homes could force UHG to reduce the price of its homes for sale. UHG’ s
home sales may require an appraisal of cach home value before closing. Appraisals are professional judgments of the
market value of the property and are based on a variety of market factors. If UHG’ s internal valuations of the market
and pricing do not line up with the appraisal valuations and appraisals are not at or near the agreed upon sales price,
UHG may be forced to reduce the sales price of the home to complete the sale. These appraisal issues could have a
material adverse effect on UHG’ s business and results of operations. Fluctuations in real estate values may require UHG
to write- down the book value of its real estate assets. The homebuilding industry is subject to significant variability and
fluctuations in real estate values. As a result, UHG may be required to write- down the book value of its real estate assets
in accordance with GAAP, and some of those write- downs could be material. Any material write- downs of assets could
have a material adverse effect on UHG’ s business, prospects, liquidity, financial condition and results of operations.
UHG operates in a very competitive environment which is characterized by competition from a number of other
homebuilders in each market in which it operates. Additionally, there are relatively low barriers to entry into the
business. UHG competes with numerous large national and regional homebuilding companies and with smaller local
homebuilders and land developers for, among other things, home buyers, desirable land parcels, financing, raw
materials and skilled management and labor resources. These competitors may independently develop land and
construct housing units that are superior or substantially similar to UHG’ s products. Increased competition could hurt
UHG’ s business, as it could prevent UHG from acquiring attractive lots on which to build homes or make such
acquisitions more expensive, hinder its market share expansion and ease-cause it in-erder-to gairrincrease its selling




incentives and reduce its prices. If UHG is unable to compete effectively in its markets, its business could decline
disproportionately to its competitors, and its results of operations and financial condition could be adversely affected.
UHG may be at a competitive disadvantage with regard to certain of its large national and regional homebuilding
competitors whose operations are more geographically diversified than UHG’ s, as these competitors may be better able
to withstand any future regional downturn in the housing market. UHG competes directly with a number of large
national and regional homebuilders that may have longer operating histories and greater financial and operational
resources than UHG. Many of these competitors also have longstanding relationships with subcontractors and suppliers
in the markets in which UHG operates. This may give competitors an in securing materials and labor at lower
prices, marketing their products and allowing their homes to be delivered to customers more quickly and at more
favorable prices. This competition could reduce UHG’ s market share and limit its ability to expand the business as
planned. UHG’ s mortgage brokering joint venture may not be able to compete effectively in this area. UHG participates
in the brokering of mortgage loans through its engagement in its joint venture mortgage brokerage company,
Homeowners Mortgage, which was recently launched and brokers loans for financing UHG’ s home sales. The
competitors to Homeowners Mortgage include mortgage brokers and lenders, including national, regional and local
mortgage brokers, banks, and other financial institutions. Some of these competitors are subject to fewer governmental
regulations and have greater access to capital than Homeowners Mortgage, and some of them may operate with different
criteria. These competitors may offer a broader or more attractive array of financing and other products and services to
potential customers than Homeowners Mortgage. For these reasons, Homeowners Mortgage, and therefore UHG, may
not be able to compete effectively in the mortgage banking business. Homeowners Mortgage may be adversely affected
by changes in governmental regulation. Changes in governmental regulation mortgage brokers and
lenders could adversely affect the financial results of Homeowners Mortgage, which in turn could adversely affect UHG’
s business. Homeowners Mortgage is subject to numerous federal, state and local laws and regulations, which, among
other things: prohibit discrimination and establish underwriting guidelines; require appraisals and / or credit reports on
prospective borrowers and disclosure of certain information concerning credit and settlement costs; establish maximum
loan amounts; prohibit predatory lending practices; and regulate the referral of business to affiliated entities. The
regulatory environment for mortgage lending is complex and ever changing and has led to an increase in the number of
audits, examinations and investigations in the industry. The 2008 housing downturn resulted in numerous changes in the
regulatory framework of the financial services industry. Any changes or new enactments could result in more stringent
compliance standards, which could adversely affect UHG’ s financial condition and results of operations and the market
perception of its business. Additionally, if Homeowners Mortgage is unable to broker mortgages for any reason going
forward, its customers may experience significant mortgage loan funding issues, which could have a negative impact on
UHG’ s homebuilding business. Inflation can adversely affect UHG by increasing costs of the lots, materials and labor it
needs to operate its business. In addition, significant inflation is often accompanied by higher interest rates, which have a
negative impact on housing affordability, thereby further decreasing demand. In a highly inflationary environment,
depending on industry and other economic conditions, UHG may be precluded from raising home prices enough to keep
up with the rate of inflation, which could reduce its profit margins. Moreover, in a highly inflationary environment,
UHG?’ s cost of capital, labor and materials can increase, and the purchasing power of its cash resources can decline,
which could have an adverse impact on its business or financial results. Alternatively, a significant period of deflation
could cause a decrease in overall spending and borrowing levels. This could lead to deterioration in economic conditions,
including an increase in the rate of unemployment. Deflation could also cause the value of UHG’ s inventories to decline
or reduce the value of existing homes below the related mortgage loan balance, which could potentially increase the
supply of existing homes. These, or other factors that increase the risk of significant deflation, could have a negative
impact on UHG’ s business or financial results. Public health issues such as a major epidemic or pandemic could
adversely affect UHG’ s business or financial results. The United States and other countries have experienced, and may
experience in the future, outbreaks of contagious diseases that affect public health and public perception of health risk,
including the COVID- 19 pandemic. In response to the World Health Organization’ s declaration of the COVID- 19
pandemic, federal, state and local governments and private entities mandated various restrictions, requiring closure of
non- essential businesses for a period of time. In all of the municipalities in which UHG operates, residential construction
and financial services were deemed essential businesses as part of critical infrastructure, and UHG was able to continue
its homebuilding operations in those markets. UHG implemented operational protocols to comply with social distancing
and other health and safety standards as required by federal, state and local government agencies, taking into
consideration guidelines of the Centers for Disease Control and Prevention and other public health authorities. As a
result of the COVID- 19 pandemic, UHG experienced supply- chain issues that delayed deliveries. UHG may experience
supply- chain and other impacts from quarantines, market downturns, and changes in consumer behavior related to
pandemics in the future. The extent to which a pandemic may impact UHG’ s business, results of operations, liquidity
and financial condition will depend on future developments that are highly uncertain and cannot be predicted, including
the ultimate geographic spread of such outbreaks; the severity of the virus; the duration of the outbreak; the imposition
and duration of travel restrictions; business closures imposed by the governments of impacted countries, states, and
municipalities; the implementation, rollout, and efficacy of vaccines; and any new information that may emerge
concerning the severity of the virus and the actions to contain its impact. The residential homebuilding industry is highly
cyclical and can be significantly affected by changes in local and general economic conditions that are outside of UHG’ s
control, including changes in: * the availability of construction and permanent mortgages; * the supply of developable
land in markets in which UHG operates; * the supply of building materials and appliances; * consumer confidence,



income and spending generally and the confidence, income and spending of potential homebuyers in particular; « levels
of employment, job and personal income growth, and household debt- to- income levels;  the availability and costs of
financing for homebuyers; * private and federal mortgage financing programs and federal, state, and local regulation of
lending practices related to the purchase of homes; * short- and long- term interest rates; * federal and state income tax
provisions, including provisions for the deduction of mortgage interest payments; * real estate taxes; * inflation; * the
ability of existing homeowners to sell their existing homes at prices that are acceptable to them; ¢ housing demand from
population growth and other demographic changes (including immigration levels and trends in urban and suburban
migration); ¢ the supply of new or existing homes and other housing alternatives to new homes, such as apartments,
foreclosed homes, homes held for sale by investors, and other existing residential and rental property; ¢ inclement
weather, natural disasters, other calamities and other environmental conditions that can delay the delivery of UHG’ s
homes and / or increase its costs; * demographic trends; and ¢ U. S. and global financial system and credit markets,
including stock market and credit market volatility. Adverse changes in these general and local economic conditions or a
downturn in the broader economy would have a negative impact on UHG’ s business and financial results. Changes in
these economic conditions may affect some of UHG’ s regions or markets more than others. If adverse conditions affect
the larger markets that UHG serves, they could have a disproportionately greater impact on UHG than on other
homebuilding companies. In addition, an important segment of UHG’ s customer base consists of first- time and second-
time move- up buyers, who often purchase homes subject to contingencies related to the sale of their existing homes, and
therefore will be affected by downturn in the resale market. Further, UHG also competes with the resale, or “ previously
owned, ” home market. The difficulties facing these buyers in selling their homes during periods of economic downturn
may adversely affect UHG’ s sales, and moreover, during such periods UHG may need to reduce its sale prices and offer
greater incentives to buyers to compete for sales, which may reduce its margins. In the past, the federal government’ s
fiscal and trade policies and economic stimulus actions have created uncertainty in the financial markets and caused
volatility in interest rates, which impacted business and consumer behavior, particularly in the real estate industry.
Monetary policy actions affecting interest rates or fiscal policy actions and new legislation related to taxation, spending
levels or borrowing limits, along with the related political debates, conflicts and compromises associated with such
actions, may negatively impact the financial markets and consumer confidence. Such events could hurt the U. S.
economy and the housing market and, in turn, could adversely affect the operating results of UHG’ s businesses.
Weather conditions and natural disasters, such as hurricanes, tornadoes, floods, earthquakes, and heavy or prolonged
precipitation, can harm UHG’ s business. These can delay UHG’ s home construction and home closings, adversely affect
the cost or availability of materials or labor or damage homes under construction. The climate and geology of the states
in which UHG operates have experienced recent natural disasters and present increased risks of adverse weather or
natural disasters. Any of the foregoing adverse changes in general economic, real estate or other conditions may cause
potential customers to be less willing or able to buy UHG’ s homes. In the future, UHG’ s pricing and product strategies
may also be limited by market conditions. UHG may be unable to change the mix of its home offerings, reduce the costs
of the homes it builds, offer homes at lower prices or satisfactorily address changing market conditions in other ways
without adversely affecting its profits and returns. In addition, cancellations of home sales contracts in backlog may
increase if homebuyers do not honor their contracts due to any of the factors discussed above. UHG is subject to home
warranty and construction defect etaint-claims arising in the ordinary course of its homebuilding business. UHG relies on
subcontractors to perform the actual construction of its homes, and in many cases, to select and obtain construction
materials. Despite UHG’ s detailed specifications and monitoring of the construction process, its subcontractors may not
meet adequate quality standards in the construction of its homes. When UHG finds these issues, it repairs them in
accordance with its warranty obligations. Additionally, UHG is subject to construction defect claims which can be costly
to defend and resolve in the legal system. Warranty and construction defect matters can also result in negative publicity
in the media and on the internet, which can damage UHG’ s reputation and adversely affect its ability to sell homes.
Based on the large number of homes UHG has sold over the years, its potential liabilities related to warranty and
construction defect claims are significant. As a consequence, UHG maintains product liability insurance, and seeks to
obtain indemnities and certificates of insurance from subcontractors covering claims related to their workmanship and
materials. UHG establishes warranty and other reserves for the homes it sells based on its historical experience in its
markets and its judgment of the qualitative risks associated with the types of homes built. Because of the uncertainties
inherent to these matters, UHG cannot provide assurance that its insurance coverage, its subcontractor arrangements
and its reserves will be adequate to address all of its future warranty and construction defect claims. Contractual
indemnities can be difficult to enforce subcontractors, and some types of claims may not be covered by insurance
otr-—- or may exceed applicable coverage limits. Additionally, the coverage offered by and the availability of product
liability insurance for construction defects is limited and costly. There can be no assurance that coverage will not be
further restricted or become more costly. If costs to resolve future warranty and construction defect claims exceed
UHG?’ s estimates, its financial results and liquidity could be adversely affected. The homebuilding industry has from
time to time experienced significant difficulties that can affect the cost or timing of construction, including: ¢ difficulty in
acquiring lots suitable for residential building at affordable prices in locations where potential customers want to live; ¢
shortages of qualified subcontractors and skilled labor; ° reliance on local subcontractors, manufacturers, distributors
and land developers who may be inadequately capitalized; * shortages of materials; and ° significant increases in the cost
of materials, particularly increases in the price of lumber, drywall and cement, which are significant components of
home construction costs. These lots, labor and materials shortages can be more severe during periods of strong demand
for housing or during periods where the regions in which UHG operates experience natural disasters that have a



significant impact on existing residential and commercial structures. The cost of labor and materials may also increase
during periods of shortages or high inflation. In addition, tariffs, duties and / or trade restrictions imposed or increased
on imported materials and goods that are used in connection with the construction and delivery of UHG’ s homes,
including steel, aluminum and lumber, may raise its costs for these items or for the products made with them. These
factors may cause construction delays or cause UHG to incur more costs building its homes. If the level of new home
demand increases significantly in future periods, the risk of shortages and cost increases in residential lots, labor and
materials available to the homebuilding industry will likely increase. UHG is subject to extensive and complex
regulations that affect home construction, including zoning, density restrictions, building design and building standards.
Projects that are not fully permitted and approved may be subjected to periodic delays, changes in use, less intensive
development or elimination of development in certain specific areas due to government regulations. UHG may also be
subject to periodic delays or may be precluded entirely from developing in certain communities due to building
moratoriums or “ slow- growth ” or “ no- growth ” initiatives that could be implemented in the future. These regulations
often provide broad discretion to the administering governmental authorities as to the conditions UHG must meet prior
to construction being approved, if approved at all. UHG is subject to determinations by these authorities as to the
adequacy of water or sewage facilities, roads or other local services. Government authorities in many markets have
implemented no growth or growth- control initiatives. New housing developments may also be subject to various
assessments for schools, parks, streets and other public improvements. Any of these may limit, delay or increase the costs
of home construction. From time to time UHG receives notices of complaint from the South Carolina Department of
Labor, Licensing and Regulation, Division of Professional and Occupational Licensing, Office of Investigations and
Enforcement (“ LLR ). These complaints arise when a UHG customer contacts LLR complaining of substandard work
or other standards or code violations. There is one LLR matter that is currently outstanding against UHG; however,
UHG has responded to this matter and has worked with the customer in an effort to resolve their concerns. UHG believes
this matter will be dismissed and closed. UHG is also subject to a significant number and variety of local, state and
federal laws and regulations concerning protection of health, safety, labor standards and the environment. The impact of
environmental laws varies depending upon the prior uses of the building site or adjoining properties and may be greater
in areas with less supply where undeveloped land or desirable alternatives are less available. These matters may result in
delays, may cause UHG to incur substantial compliance, remediation, mitigation and other costs, and can prohibit or
severely restrict development and homebuilding activity in environmentally sensitive regions or areas. Government
agencies also routinely initiate audits, reviews or investigations of developers and homebuilders’ business practices to
ensure compliance with these laws and regulations, which could cause UHG to incur costs or create other disruptions in
its business that can be significant. Under various environmental laws, current or former owners of real estate, as well as
certain other categories of parties, may be required to investigate and clean up hazardous or toxic substances or
petroleum product releases, and may be held liable to a governmental entity or to third parties for related damages,
including for bodily injury, and for investigation or clean- up costs incurred by such parties in connection with the
contamination. A mitigation system may be installed during the construction of a home if cleanup does not remove all
contaminants of concern or to address a naturally occurring condition such as methane. Some buyers may not want to
purchase a home with a mitigation system. Government restrictions, standards, or regulations intended to reduce
greenhouse gas emissions or potential climate change impacts are likely to result in restrictions on land development in
certain areas and may increase energy, transportation, or raw material costs, which could reduce UHG’ s profit margins
and adversely affect its results of operations. The subcontractors UHG relies on to perform the actual construction of its
homes are also subject to a significant number of local, state and federal laws and regulations, including laws involving
matters that are not within UHG’ s control. If the subcontractors who construct UHG’ s homes fail to comply with all
applicable laws, UHG can suffer reputational damage and may be exposed to possible liability, either or both of which
could adversely affect its business or financial results. UHG’ s homebuilding operations are located in areas that are
subject to natural disasters, severe weather or adverse geologic conditions. These include, but are not limited to,
hurricanes, tornadoes, droughts, floods, prolonged periods of precipitation, soil subsidence, and other natural disasters.
For example, UHG operates in a number of locations in the Southeast that have been adversely impacted by severe
weather conditions and hurricanes. The occurrence of any of these events could damage UHG’ s lots and projects, cause
delays in completion of UHG’ s projects, reduce consumer demand for housing and cause shortages and price increases
in labor or raw materials, any of which could affect UHG’ s sales and profitability. In addition to directly damaging
UHG?’ s lots or projects, many of these natural events could damage roads and highways providing access to UHG’ s

or affect the desirability of UHG’ s lots or projects, thereby adversely affecting UHG’ s ability to market and sell
homes in those areas and possibly increasing the costs of homebuilding completion. Furthermore, the occurrence of
natural disasters, severe weather and other adverse geologic conditions has increased in recent years due to climate
change and may continue to increase in the future. Climate change may have the effect of making the risks described
above occur more frequently and more severely, which could amplify the adverse impact on UHG’ s business, prospects,
liquidity, financial condition and results of operations. As of December 31, 2023, UHG’ s consolidated homebuilding debt
was approximately $ 77. 2 million, which was secured by inventory, and carried a weighted average interest rate of 8. 13
% as of December 31, 2023. As of December 31, 2023, UHG”’ s convertible notes had an outstanding balance of
approximately $ 68. 0 million, bearing interest at a fixed rate of 15 %. See Note 9- Homebuilding debt and other affiliate
debt and Note 14- Convertible note payable of the Notes to the Consolidated Financial Statements contained in this
report. The amount and the maturities of UHG’ s debt could have important consequences on UHG’ s cash flows and
results of operations. For example, UHG”’ s obligations to service its debt facilities could require the dedication of a



substantial portion of cash flow from operations to payment of debt and reduce the ability to use cash flow for other
operating or investing purposes; limit the flexibility to adjust to changes in business or economic conditions; and limit
the ability to obtain future financing for working capital, capital expenditures, acquisitions, debt service requirements or
other requirements. The covenants, restrictions or limitations in UHG’ s debt facilities could limit its ability to plan for
or react to market or economic conditions or meet capital needs or otherwise restrict its activities or business plans and
adversely affect its ability to finance operations, acquisition, investments or strategic alliances or other capital needs or
to engage in other business activities that would be in its interest. UHG’ s existing financing agreements contain, and the
financing arrangements UHG enters into in the future likely will contain, covenants that limit UHG’ s ability to take
certain actions. UHG”’ s revolving credit facility with Wells Fargo Bank, National Association (“ Wells Fargo ) (the “
Wells Fargo Facility ”) contains significant restrictions on UHG’ s ability to incur additional debt. The Wells Fargo
Facility also contains affirmative, negative, and financial covenants (a) a minimum tangible net worth of no
less than the sum of (i) $ 70 million, (ii) 25 % of positive consolidated earnings earned in any fiscal quarter, (iii) 100 % of
new equity contributed to the Borrower (as defined in the Wells Fargo Facility), (iv) 100 % of any increase in tangible
net worth resulting from an equity issuance upon the conversion or exchange of any security constituting indebtedness
that is convertible or exchangeable, or is being converted or exchanged, for equity interests; and (v) 100 % of the amount
of any repurchase of equity interests in the Company; (b) a maximum leverage covenant that prohibits the leverage ratio
from exceeding 2. 25 to 1. 00; (c) 2a minimum debt service coverage ratio to be no less than 2. 00 to 1. 00 for any fiscal
quarter; (d) a minimum liquidity amount of not less than the greater of (y) $ 30, 000, 000 or (z) an amount equal to 1. 5
times the trailing twelve month interest incurred; and (e) unrestricted cash of not less than 50 % of the liquidity required
at all times. If UHG fails to comply with the covenants, restrictions or limitations in its financing arrangements, UHG
would be in default under such financing arrangements and its lenders could elect to declare outstanding amounts due
and payable and terminate the-their commitments. A default also could significantly limit UHG’ s financing alternatives,
which could cause UHG to curtail its investment activities and / or dispose of assets when it otherwise would not choose
to do so. In addition, future indebtedness UHG obtains may contain financial covenants limiting its ability to, for
example, incur additional indebtedness, make certain investments, reduce liquidity below certain levels and pay
dividends to its stockholders and otherwise affect its operating policies. If UHG defaults on one or more of its debt
agreements, it could have a material adverse effect on UHG’ s business, prospects, liquidity, financial condition and
results of operations. Failure to further extend the Wells Fargo Facility in 2026 could have a material adverse effect on
UHG’ s ability to meet the financing requirements of its business. The Wells Fargo Facility has a stated maturity date in
2026, which date may be extended by one year upon UHG”’ s request and subject to the terms of the Wells Fargo Facility.
If, at such time, UHG is unable to extend the Wells Fargo Facility or find a new source of borrowing on acceptable
terms, UHG will be required to pay down the amounts outstanding under the Wells Fargo Facility, which may require
UHG to sell assets, seek additional equity financing (which will result in additional dilution to stockholders) or reduce or
delay capital expenditures, any of which could have a material adverse effect on UHG’ s operations and financial
condition. If UHG does not have sufficient held-and is otherwise unable to arrange financing, its assets may be
foreclosed upon which could have a material adverse effect on UHG’ s business, financial condition and results of
operations. In addition, UHG would be restricted in the-trastits ability to acquire new investments, and UHG’ s
independent registered public aceotint-accounting firm could raise an issue as to UHG’ s ability to continue as a going
concern. UHG may require additional financing to fund its operations or growth, which might not be available on terms
that are favorable or acceptable, or at all . [f UHG is required to seek financing to fund its working capital requirements,
volatility in credit or capital markets may restrict its flexibility to successfully obtain additional financing on terms
acceptable to UHG, or at all. The failure to secure additional financing could have a material adverse effect on the
continued development or growth of UHG. Servicing UHG’ s debt, including the convertible notes, requires a significant
amount of cash, and it may not have sufficient cash flow to pay its substantial debt, which could adversely impact its
business and financial results. UHG’ s ability to meet its debt service obligations, including the convertible notes (the «
Notes ”), will depend, in part, upon its future financial performance. Future results are subject to the risks and
uncertainties described in this Annual Report. UHG’ s revenues and earnings vary with the level of general economic
activity in the markets it serves. Its business is also affected by financial, political, business and other factors, many of
which are beyond its control. The factors that affect its ability to generate cash can also affect its ability to raise
additional funds for these purposes through the sale of debt or equity, the refinancing of debt or the sale of assets.
Changes in prevailing interest rates may affect the cost of UHG’ s debt service obligations because borrowings under the
Wells Fargo Facility bear interest at floating rates. The Wells Fargo Credit Facility and the Notes contain a number of
restrictive covenants that impose significant operating and financial restrictions on UHG and may limit UHG’ s ability
to engage in acts that may be in UHG’ s long- term best interest, including, among other things, restrictions on UHG’ s
ability to, in certain instances: * change UHG’ s governing documents or capital structure in a manner that adversely
affects the investors in the Notes; ¢ incur or guarantee additional indebtedness; * issue preferred stock; * pay dividends
and make other dlstrlbutlons on, or redeem or repurchase, capltal stock ] amend m0d1fy or supplement ex1stmg
equity incentive plan th 8 he S 6 3
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tott-and e wi-enly- respect to any acquisition of another business or person that requires
payment of consideration greater than 400 % of such business’ s or person’ s earnings before interest, tax, depreciation
and amortization during the previous year. As a result of these restrictions, UHG will be limited as to how it conducts its
business and may be unable to raise additional debt or equity financing to compete effectively or to take advantage of




new business opportunities. The terms of any future indebtedness UHG may incur could include more restrictive
covenants. UHG cannot make any assurances that it will be able to maintain compliance with these covenants in the
future and, if UHG fails to do so, that UHG will be able to obtain waivers from the lenders or investors in the Notes and /
or amend the covenants. UHG’ s failure to comply with the restrictive covenants described above and / or the terms of
any future indebtedness from time to time could result in an event of default, which, if not cured or waived, could result
in UHG’ s being required to repay these applicable borrowing before its due date and the termination of future funding
commitments by UHG’ s lenders. If UHG is forced to refinance these borrowings on less favorable terms or cannot
refinance these borrowings, UHG’ s results of operations and financial condition could be adversely affected. Adverse
developments affecting financial institutions, including bank failures, could adversely affect UHG’ s liquidity and
financial performance. UHG holds domestic cash deposits in Federal Deposit Insurance Corporation (“ FDIC ) insured
banks which exceed the FDIC insurance limits. Bank failures, events involving limited liquidity, defaults, non-
performance, or other adverse developments that affect financial institutions, or concerns or rumors about such events,
may lead to liquidity constraints. The failure of banks, or other adverse conditions in the financial or credit markets
impacting financial institutions at which UHG maintains balances, could adversely impact UHG’ s liquidity and
financial performance. There can be no assurance that UHG’ s deposits in excess of the FDIC or other comparable
insurance limits will be backstopped by the U. S. or that any bank or financial institution with which UHG does business
will be able to obtain needed liquidity from other banks, government institutions, or by acquisition in the event of a
failure or liquidity crisis. Adverse developments affecting financial institutions, including bank failures, could adversely
affect UHG”’ s liquidity and financial performance. Additionally if such banks or financial institutions, or any substitute
or additional banks or financial institutions, participate in the Wells Fargo Facility, adverse developments may result in
such bank or financial instituting defaulting under such facility. Under the Wells Fargo Facility, non- defaulting lenders
are not unconditionally obligated to cover or acquire a defaulting lender’ s respective commitment to fund loans or to
issue letters of credit, and may not issue additional letters of credit if UHG does not enter into arrangements to address
the risk with respect to the defaulting lender (which may include cash collateral). If the non- defaulting lenders are
unable or unwilling to cover or acquire a defaulting lender’ s respective commitment, potentially due to other demands
they face under other credit instruments to which they are party, or because of regulatory restrictions, among other
factors, UHG may not be able to access the Wells Fargo Facility’ s full borrowing or letter of credit capacity. As a result
of UHG’ s CEQ’ s relationship with UHG and the Land Development Affiliates, conflicts of interest may arise with
respect to any transactions involving both UHG and one or more of the Land Development Affiliates, and the interests of
UHG’ s CEO may not be aligned with the interest of UHG’ s stockholders. UHG has transferred substantially all of the
undeveloped land and land under development previously owned by it to the Land Development Affiliates. UHG’ s
subsidiaries enter into developed lot purchase agreements with the Land Development Affiliates, pursuant to which such
subsidiaries expect to purchase developed lots. Michael Nieri is the Chief Executive Officer and Chairman of the Board
of Directors of UHG and is also an owner and board member of Pennington Communities, LL.C, an entity formed to be
the sole manager of each of the Land Development Affiliates. Lots developed from land owned by the Land Development
Affiliates will be sold to UHG at fair market value. The UHG Related Party Transactions Committee has established and
monitors procedures to be followed to ensure that sale prices reflect actual fair market value and will review all
agreements and transactions entered into or to be entered into involving any of the Land Development Affiliates and
UHG to ensure any such agreements and transactions are at arm’ s length. However, because Mr. Nieri has material
interests in the Land Development Affiliates, there may be situations in which UHG’ s interests and Mr. Nieri’ s interests
are inherently not fully aligned in transactions that involve both UHG and one or more of the Land Development
Affiliates, and in some cases Mr. Nieri’ s interests may directly conflict with the interest of UHG. These conflicts may
include, without limitation: conflicts arising from the enforcement of agreements between UHG and the Land
Development Affiliates; conflicts in determining whether UHG may be able to obtain more beneficial terms by
purchasing lots from other - developers; and conflicts in determining the terms of current or future
agreements and transactions. These conflicts of interest may result in transactions whose terms or outcomes are less
favorable to UHG than would otherwise be the case without such arrangements with the Land Development Affiliates.
UHG’ s Class A common stock has one vote per share, and UHG’ s Class B common stock has two votes per share. All of
UHG?’ s Class B common stock is held by Michael Nieri, UHG’ s Chief Executive Officer and Chairman of the Board of
Directors, and family trusts established for the benefit of certain of Mr. Nieri’ s family members (such trusts collectively,
the “ Nieri Trusts ). As a result, Mr. Nieri and the Nieri Trusts control a majority of the voting power of the
outstanding UHG Common Shares. Holders of Class A common stock and Class B common stock vote together as a
single class on all matters presented to UHG’ s stockholders for their vote or approval, except as otherwise required by
applicable law or UHG’ s Amended and Restated Certificate of Incorporation. Accordingly, Nr. Nieri and the Nieri
Trusts will likely effectively control all matters submitted to the stockholders, including the election of directors,
amendments of organizational documents, compensation matters, and any merger, consolidation, sale of all or
substantially all of UHG’ s assets, or other major corporate transaction requiring stockholder approval. Even if Mr.
Nieri’ s and the Nieri Trusts’ control constitutes less than a majority of the voting power of the outstanding UHG
Common Shares, the extent of the influence they have over UHG may be substantial. Mr. Nieri may have interests
that differ from those of other UHG stockholders and may vote in a way with which other stockholders disagree, and
which may be adverse to other stockholders’ interests. This concentrated control is likely to have the effect of limiting the
likelihood of an unsolicited merger proposal, unsolicited tender offer, or proxy contest for the removal of directors. As a
result, UHG’ s dual class structure, coupled with Mr. Nieri’ s and the Nieri Trusts’ concentration of stock ownership,



may have the effect of depriving the UHG’ s stockholders of an opportunity to sell their shares at a premium over
prevailing market prices and make it more difficult to replace directors and management. Michael Nieri and the Nieri
Trusts control a majority of the voting power of the outstanding UHG Common Shares, and UHG is therefore a “
controlled company ” within the meaning of applicable rules of Nasdaq. Under these rules, a company of which more
than 50 % of the voting power for the election of directors is held by an individual, group or another company is a «
controlled company ” and may elect not to comply with certain corporate governance requirements, including the
requirements: * that a majority of the Board of Directors consists of independent directors; ¢ for an annual performance
evaluation of the nominating and corporate governance and compensation committees; * that the controlled company
has a nominating and corporate governance committee that is composed entirely of independent directors with a written
charter addressing the committee’ s purpose and responsibilities; and ¢ that the controlled company has a compensation
committee that is composed entirely of independent directors with a written charter addressing the committee’ s purpose
and responsibility. While UHG has not exeeuted-relied on these exemptions, UHG may use these exemptions in the future.
As a watver-if-management-beltevesresult, UHG’ s stockholders may not have the same protections afforded to
stockholders of companies that sueh-third-party-are subject to all of the Nasdaq corporate governance requirements. UHG
depends on key personnel whose untimely departure could adversely impact its business and financial results. UHG ’
engagement-success depends to a 51gn1ﬁcant degree upon the contrlbutlons of certain key personnel who would be dlfﬁcult
signifteantly more-benefietal-to replace us-th —M : : ;
ettﬁ&eqtﬂsﬁteﬂ—prepesal—less—a&raetwe—te—theﬁr&nd— 1nclud1ng

fegistered-pﬂbﬁe—&eeetﬂﬁh&g—ﬁﬂﬁ—wﬂ-l—nol llmlted to, Mlchael Nlerl, the Chlef exeeu-te—Executlve Officer and Chalrman
i tvig-stehela atmples pessrb-le—rnst&ﬂees-theBoardof

exeeﬂte—a—wa-rveHﬂ—&dd-rt-reﬁ—t-here—lx no guarantee 1hal he w1ll remain employed with UHG If any of UHG’ s key personnel
were to cease employment with it, its operating results could suffer. Further, the process of attracting and retaining
suitable replacements for key personnel whose services it may lose would result in transition costs and would divert the
attention of other members of senior management from existing operations. The loss of services from key personnel or a
limitation in their availability could materially and adversely impact UHG’ s business, prospects, liquidity, financial
condition, and results of operations. Further, such entities-will-agree-a loss could be negatively perceived in the capital
markets. UHG has not obtained and does not expect to watve-obtain key man life insurance that would provide it with
proceeds in the event of death or disability of any etaims-they-of its key personnel. UHG’ s governing documents have
anti- takeover effects and may delayhave—rn—t-he—fttttrre—&s—a—rest&t—e# dlscourage or-arising-ott-of- anynegotiations;contraets
v Wi satrstth fe or prevent any— an attempted acquisition
feaseﬂ—U-peﬂ—reéempﬁeﬂ—e-Peme or pubhe—shafes—change of control or a replacement of the incumbent Board of Directors
or management. The governing documents include provisions that: e empower the Board of Directors . if+e-without
stockholder approval to 1ssue preferred stock the terms of wh1ch mcludlng votlng power, are ttna-b-le—lo eemplete—eﬁf

Jeusrness—eefnbtﬁaﬁeﬂ—we—wrl-l—bc feqtrrred-set by the Board of Directors; * ehmlnate cumulatlve Votmg in electlons of
directors; * permit the Board of Directors to alter, amend, or repeal the company’ s bylaws or to adopt new bylaws; ©
provide for paymeﬂ-t—a staggered Board of ela-rms—Dlrectors w1th approx1mately one- th1rd 0 efed-rtefs—UHG’ s dlrectors in







eemp-}ete—eﬂﬁbﬁs'rﬂess-eefnb%ﬂaﬁeﬂ—wr&rmmc lhan one f&rget— thlrd of UHG’ s directors may be elected at any annual
meeting of stockholders; and * enable the Board of Directors to increase, between annual meetings, the number of
persons serving as directors and to fill the vacancies created as a result of the increase by a majority vote of the directors
present at a meeting of directors. These provisions may delay, discourage, or prevent an attempted acquisition or change
in control. UHG may change its operational policies, investment guidelines, and busincss beeatuse-of-vartous-faetors;

me}udtﬂg—the—eﬂsteﬁee-e-ﬁeemp}e*&eeetmﬁﬂgﬁssaes—dm growth strategles w1th0ut stockholder consent whlch t-he

A-SHRg 1ty5-6 trersifieatton-may \ub]ul ttS-lt to dlfferentﬂ-&mefeﬁs—eeeﬂefme—eempeﬁﬁve
and fegu-}a-teﬁ'—deve}epmems-more slgnlﬁcant rlsks in the future that may adversely 1mpact its busmess and financial
results . The Board of Directors determines UHG’ s v y
policies, investment guidelines, and business and growth strategles The Board of Directors may make changes to, or
benefitapprove transactions that deviate from , the-those possiblespreading-policies, guidelines, and strategies without a
vote of , or notice to, stockholders. This could result in UHG conducting operational matters, making investments, or
pursuing different business or growth strategies than those contemplated in this Annual Report. Under any of these
clrcumstances, UHG may expose itself to dlfferent and more slgnlﬁcant risks i in e%e-ffsett-mg—eﬂesses—tm-l-ﬂee—et-heﬁ the

-f&i-}ufe—te-seettfe—&dd-i-t-ieﬂa{—ﬁﬂaﬁemg—wuld hd\ ca maluml ad\ erse c[lLLl on its busmess, prospects, llquldlty, financlal
condition, and results of operations. Any joint venture investments that UHG makes could be adversely affected by its
lack of sole decision- making authority, its reliance on co- ventures’ financial conditions, and disputes between it and its
co- ventures. UHG currently has joint venture investments in its joint venture mortgage company and may co- invest in
the future with third parties through partnerships, joint ventures, or the-other eentinted-entities, acquiring non-
controlling interests in or sharing responsibility for managing the affairs of a land acquisition and / or a development . or
For growthsuch joint venture investments, UHG would not be in a position to exercise sole decision- making authority
regarding the acquisition and / or development, and its investment may be illiquid due to its lack of control. Investments
in partnerships, joint ventures, or the-other targetentities may, under certain circumstances, involve risks not present
were a third party not involved, including the possibility that partners or co- ventures might become bankrupt, fail to
fund their share of required capital contributions, make poor business decisions, —Nene-ef-oti—- or block or delay
necessary decisions. Partners or co- venturers may have economic or other business interests or goals which are
inconsistent with UHG’ s business interests or goals and may be in a position to take actions contrary to UHG’ s policies
or objectives. Such investments may also have the potential risk of impasses on decisions, such as a sale, because neither
UHG nor the partner or co- venturer would have full control over the partnership or joint venture. Disputes between
UHG and partners or co- venturers may result in litigation or arbitration that would increase UHG’ s expenses and



prevent its officers -and / or directors from focusing their time and effort on its business. In addition, UHG may in certain
circumstances be liable or-for the actions of its third- party partners or co- venturers. Provisions in the Amended and
Restated Certificate of Incorporation and Delaware law may have the effect of discouraging lawsuits against the
directors and officers of UHG. UHG’ s Amended and Restated Certificate of Incorporation provides that unless UHG
consents to the selection of an alternative forum, the Court of Chancery of the State of Delaware will, to the fullest extent
permitted by applicable law, be the sole and exclusive forum for (i) any derivative action brought by a stockholder on
behalf of UHG, (ii) any claim of breach of a fiduciary duty owed by any of UHG’ s directors, officers, stockholders , or
employees, (iii) any claim against UHG arising under its charter or bylaws or the DGCL and (iv) any claim against UHG
governed by the internal affairs doctrine. The Amended and Restated Certificate of Incorporation designates the United
States District Court for the District of Delaware as the exclusive forum for the resolution of any complaint asserting a
cause of action arising under the Securities Act. This exclusive forum provision will not apply to claims under the
Exchange Act but will apply to other state and federal law claims including actions arising under the Securities Act.
Section 22 of the Securities Act, however, created concurrent jurisdiction for federal and state courts over all suits
brought to enforce any duty or liability created by the Securities Act or the rules and regulations thereunder.
Accordingly, there is required-uncertainty as to provide-anyfinaneing-to-is-whether a court would enforce such a forum
selection provision as written in connection with claims arising under the Securities Act. This choice of forum provision
may have the effect of increasing costs or-for after-investors to bring a claim against UHG and its directors and officers
and of limiting a stockholder’ s ability to bring a claim i in a ]lldlClal forum that it ﬁnds favorable for dlsputes with UHG
otr—- or any of its directors, officers, other employees inttial-b combination 0 6
stockholders initial-business-eombination-, our-publte-which may discourage (but not prevent) lawsuits w1th respect to such
claims. UHG’ s Amended and Restated Certlﬁcate of Incorporatlon contains prov1s10ns that may dlscourage uns0hc1ted

, which cou d -l-nﬁtt—rmfesters—abﬁ-rw—te-delay or

prevent a change of control Together, these pr0v1510ns may mal\e more difficult the removal of management and may
discourage transactions ireurthat otherwise could involve payment of a premium over prevailing market prices for

UHG’ s securities and-subjeetus-to-additional-tradingrestriettons-. Our-seeurities-are-eurrently-tsted-These provisions include:
* a prohibition on Nasdag—Hewever-stockholder action by written consent , which forces stockholder action we-eantot

assute-you-that-otrseeurities-will-eontimae-to be taken at an annual tisted-onNasdagin-thefuture-or-prior-to-our— or nitiat
business-eombination—In-order-special meeting of UHG’ s stockholders; ¢ a denial of the right of stockholders to eentinte

listing-ourseeurities-on-Nasdag-prior-call a special meeting; ¢ a vote of 66 2 / 3 % required to approve eur-initial-business
eembtﬁaﬁen—we—must—mamtam—eu tain -ﬁﬁaﬂaa-l—d-lstrrbtrtten—amendments to the Amended and Restated Certlﬁcate of

Incorporation stee i y y
066y -and the Bylaws, and the deslgnatlon of Delaware as the exclus1ve forum for certam dlsputes Sales of a ﬂﬁ-lﬂ-lmuﬁr

= 2wrhi i i in the public market could occur at any t1me These sales, otr—- or the
perception in the market that the holders of a large number of shares intend to sell shares, could reduce the market price
of UHG’ s Class A common stock te-adhere—te—mere—strrngeﬂ-t—ru-les- On March 30 2024 and— an aggregate pessrb-l-y—resu-l-t—rn
a—red-ueed—level—o approx1mately 20 ading-aetivity tthe-seeondar 7 o e
s e andeana e o addittonalsee VEPNDIORDN, IV SN P LD, [ > SO '8

umts—( lass A common sloel\ and—w&ﬂ"-&nts—(whlch 1ncludes approx1mately 18.5 mllhon shares of UHG’ s Class B common
stock that arc hsted-onNasdag;-ourunits;-convertible into shares of UHG’ s Class A common stock and-warrants-are-eovered

seeuﬂﬁes—ﬁrl-t-heugh—but excludes shares 1ssuable upon conversion of the st&tes—are—pfeempted—freﬂa—regt&at-mg—ﬂae—Notes) w1ll




eﬂg&ged-pﬂm&ﬂ-l-y— a—bttstness—e&reﬁ-h&ﬂ—rmfestmg,—remvestmg—eﬁl ddm g Volatlllty e-ﬁseettrrt—res—&ﬂd-t-ha-t—eﬂﬁaet—ﬁﬂt—tes—&e—net

g, 1o1a O t

fegtstered-t-he—shares—e-ﬁt lass A common stock tssu&b-}e— F urther, pursuant to the Unlted Homes Group, Inc 2023 Equlty
Incentive Plan, UHG grants stock- based awards to its officers, employees, directors, and consultants. Any significant
discretionary sales by the recipients of equity awards, including sales of shares received upon the exercise of options (the
warrants-tnder-the-SeeuritiesAetor sell- to- cover transactions effected to address any associated tax liabilities or exercise
prices of stateseeuritiestaws-at-this-time;and-such registration-options), would be very dilutive to existing stockholders. Any
such sales mdy ﬂet—be-also result in p%aee—wheﬂ—tradlng volatlllty an—and reduce tnvesteﬁdestres—te-exeretse—w&rr&nts—t-hus

warr&nts—te—exptre—weﬁh%ess%e—ha—veﬂeﬁegﬂtered—lm shares—market prlce 0[ UHG’ s Class A common stock As ssuable
ttpeﬁ—exeretse-ol t-he—December 31 2023 UHG had outstandlng (1) publlc warrants and private placement under-the

y v e watrrant-warrants agreement-we-wilt
ttse—etrﬁeaseﬁab-}e—best—effeﬁs—lo -ﬁ-}e—purchase up to and— an aggregate of 11 wﬁhtn—é@—btts%rxess—&ays—feﬂeﬁ&ﬂg—euﬁmf&a-l

connection with warrant agreements POty po H b A-a-torm
maximum-amennt-of shares-of-0-Great Southern Homes, Inc. %6—1—(“ GSH ”) that ex1sted prlor t0 the Bus1ness
Comblnatlon, and (111) the Notes, which are convertlble 1nt0 up to an aggregate of 16 000 000 shares of ( lass A common




wﬂ—h&v&p&d—the—ftﬂl—&&ﬁ—pt&elta*se—me&selely—fe&&mhaus 0[ Class A common stock fﬂel-uded—m connectlon w1th lhe
earnout related to ttmts—l—ﬁaﬂd—wheﬂ—t he Busmess Comblnatlon W&ﬁ&nts—beeerﬂe—redeefﬂab-le—by—us— yye-and may issue
Arigh § G e-undettymg-shares of Class A common stock in
connection w1th equlty based awards, 3, 950, 841 of whlch were outstandlng as of December 31, 2023 (such equity- based
compensatory awards are generally subject to vesting requirements). UHG may also issue a substantial number of
additional shares of common stock (or securities convertible, exercisable or exchangeable for satle-common stock) in the
future, including in connection with acquisitions, pursuant to compensation arrangements (including under al-applieable
state-seenritiestaws-the Unlted Homes Group, Inc 2023 Equlty Incentlve Plan) or as a result of financing transactions .
The grantissuance of regis rehor-additional shares of common stock may
significantly dilute the equlty mterest of existing investors fnay—and increase the number of shares ehglble for resale in the
public make-market . Sales of a substantial number it-m 0 A b bita
-fttture—exeretse—o[ \ueh ﬂg-hts-shares in the pubhc markets mdy dd\'crselv al[ut the malku price of UHG’ s llstedeﬂrelassﬂﬁ-

seeﬁrrﬁes—relateﬁe—etﬁnﬁal-bﬂﬁress—eerﬂbmaﬁeﬁ— T here are LullelV no shdles of preferred stock issued and oulxttmdn
The We—ma-y—tsstte—lssuance a—SﬂbS-t—&H-t—l-a-l—l‘rtlﬁ‘tbeﬁ)[ add-rtreﬁa-l-shares—e-f—eemmeﬁ—eﬁ eferred stock in thete—eemplete—eﬂr

e uluu issuanee)-orunderan-employee-ineentive-planafter
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%ﬂteres%e—ﬁﬁesters—ha—etﬂ*i&iﬁa%pﬂbﬁe—e—ffeﬁﬁg—ﬁmaw subordinate the rights of hol(lus of common slod< if pu[ened sloek is
issued with rights senior to those afforded eat-UHG” s common stock s-e-. UHG faces high costs and demands upon
management asa result of complymg w1th the laws and regulatlons affectmg pubhc compames, which could adversely

e b d may-affect UHG’ s business,
ﬁnanclal condltlon, and results of operatlons As a pubhc company, UHG is subJect t0 the reporting requirements of the
Exchange Act, the listing standards of Nasdaq and other applicable securities rules and regulations. The requirements of
these rules and regulations have increased, and UHG expects will continue to increase, its legal, accounting, and
financial compliance costs, make some activities more difficult, time- consuming and costly, and place significant strain




on its personnel, systems, and resources. For example, the Exchange Act requires that UHG timely
file annual, quarterly, and current reports with respect to its business and results of operations. As a result of the
complexity involved in complying with the rules and regulations applicable to public companies, UHG’ s management’ s
attention may be diverted from other business concerns, which could harm UHG’ s business, financial condition, and
results of operations. Although UHG has already hired additional employees to assist it in complying with these
requirements, UHG may need to hire more employees in the future eur— or engage outside consultants, which will
increase UHG’ s operating expenses. If UHG fails to satisfy the continued listing requirements of Nasdaq, such as
minimum financial and other continued listing requirements and standards, including those regarding minimum
stockholders’ equity, minimum share price, and certain corporate governance requirements, Nasdaq may take steps to
delist UHG’ s common stock. Such a delisting would likely have a negative effect on the price of UHG’ common stock
and would impair the of stockholders to use-sell etr—- or net-operatingloss-earryforwards-purchase UHG’ s common
stock when they wish to do so. In the event of a delisting , #f UHG would expect to take actions to restore its compliance
with Nasdagq’ s listing requirements, but UHG can provide no assurance that such action taken by it would allow its
common stock to become listed again , stabilize the market price or improve the liquidity of its common stock, prevent
its common stock from dropping below the Nasdaq minimum bid price requirement, or prevent future non- compliance
with Nasdagq’ s listing requirements. In addition, changing laws, regulations, standards relating to corporate
governance and public disclosure are creating uncertainty for public companies, increasing legal and financial
compliance costs, and making some activities more time- consuming. These laws, regulations and standards are subject
to varying interpretations, in many cases due to their lack of specificity, and, as a result, their application in practice may
evolve over time as new guidance is provided by regulatory and governing bodies. This continuing
uncertainty regarding compliance matters and higher costs necessitated by ongoing revisions to disclosure and
governance practices. UHG intends to continue investing substantial resources to comply with evolving laws, regulations,
and standards, and this investment may result in increased general and administrative expenses and a diversion of
management’ s time and attention from business operations to compliance activities. If UHG’ s efforts to comply with
new laws, regulations, and standards differ from the activities intended by regulatory or governing bodies due to
ambiguities related to their application and practice, regulatory authorities may initiate legal proceedings against UHG
and its business may be harmed. UHG also expects that these new rules and regulations will make it more expensive for
UHG to obtain director and officer liability insurance, and UHG may be required to accept reduced coverage or incur
substantially higher costs to obtain coverage. These factors could also make it more difficult for UHG to attract and
retain qualified members of its board of directors and qualified executive officers. As a result of disclosure of
information in filings required of a public company, UHG’ s business and financial condition is more visible than that of
a private company, which may result in an increased risk of threatened or actual litigation, including by competitors and
other third parties. If such claims are successful, UHG’ s business, financial condition, and results of operations could be
harmed, and even if the claims do not result in litigation or are resolved in UHG”’ s favor, these claims, and the time and
resources necessary to resolve the-them restgnation-orremoval, could divert the resources of etr-UHG’ s management and
harm its business, financial condition, and results of operations. UHG is an “ emerging growth company, ” as defined in
the JOBS Act, and it is eligible to take advantage of certain exemptions from various reporting requirements applicable
to other public companies but not to emerging growth companies, including, but not limited to, a requirement to
offteers-only two years of audited financial statements, and- an direetors-exemption from the auditor attestation
requirement of Section 404 of the Sarbanes- Oxley Act, reduced disclosure about executive compensation arrangements
pursuant to the rules applicable to smaller reporting companies, and no requirement to seek non- binding advisory votes
on executive compensation or golden parachute arrangements. UHG has elected to adopt these reduced disclosure
requirements. UHG could be an emerging growth company until the last day of the fiscal year following the fifth
anniversary of the Initial Public Offering (January 25, 2026), although a variety of circumstances could cause it to lose
that status earlier. In addition, Section 107 of the JOBS Act provides that an “ emerging growth company ” can take
advantage of the extended transition period provided in Section 7 (a) (2) (B) of the Securities Act for complying with new
or revised financial accounting standards. An emerging growth company can therefore delay the adoption of certain
accounting standards until those standards would otherwise apply to private companies. UHG has elected to take
advantage of the extended transition period and, as a result of this election, its financial statements may not be
comparable to companies that comply with public company effective dates. In choosing to take advantage of the
extended transition period, it may later decide otherwise (i. e., “ opt in ” by complying with the financial accounting
standard effective dates applicable to non- emerging growth companies), so long as it complies with the requirements in
Sections 107 (b) (2) and (3) of the JOBS Act, which is irrevocable. UHG cannot predict if investors will find its securities
less attractive as a result of it taking advantage of these exemptions. If some investors find its securities less attractive as
a result of its choices, there may be a less active trading market for its securities and its stock price may be more volatile.
Prior to the Business Combination, GSH was not required to maintain an effective system of internal controls as defined
by Section 404 of the Sarbanes- Oxley Act. UHG has identified material weaknesses in its internal control over financial
reporting. A material weakness is a deficiency, or combination of deficiencies, in internal control over financial reporting
such that there is a reasonable possibility that a material misstatement of its annual or interim financial statements will
not be prevented or detected on a timely basis. The material weaknesses identified generally relate to ineffective tax
review controls ; lack of second level reviews in business processes; lack of formal control review o-documentation
required by COSO principles; ineffective Information Technology General Controls (“ ITGCs ) related to certain
systems, applications, and tools used for financial reporting; and UHG did not establish effective user access and



segregation of duties controls across financially relevant functions. In order to remediate the material weaknesses, UHG
is updating various processes and implementing certain changes to its internal processes. UHG may not be able to fully
remediate the identified material weaknesses until the steps described above have been completed and its internal
controls have been operating effectively for a sufficient period of time. UHG believes it made progress in its remediation
plan during the year ended December 31, 2023. If the steps UHG takes do not correct the material weaknesses in a timely
manner, UHG will be unable to conclude that it maintains effective internal control over financial reporting.
Accordingly, there could continue to be a reasonable possibility that a material misstatement of UHG’ s financial
statements would not be prevented or detected on a timely basis. UHG also may incur significant costs to execute various
aspects of its remediation plan but cannot provide a reasonable estimate of such costs at this time. In the future, it is
possible that additional material weaknesses or significant deficiencies may be identified that UHG may be unable to
remedy before the requisite deadline for these reports. UHG’ s ability to comply with the annual internal control
reporting requirements will depend on the effectiveness of its financial reporting and data systems and controls across
the company. Any weaknesses or deficiencies or any failure to implement new or improved controls, or difficulties
encountered in the implementation or operation of these controls, could harm UHG’ s operating results and cause it to
fail to meet its financial reporting obligations, or result in material misstatements in its Consolidated Financial
Statements, which could adversely affect prevailing-its business and reduce its stock price. If UHG is unable to conclude
on an ongoing basis that it has effective internal control over financial reporting in accordance with Section 404, UHG’ s
independent registered public accounting firm may not issue an unqualified opinion as to the effectiveness of UHG’ s
internal controls over financial reporting, as required by Section 404 when UHG no longer qualifies as an emerging
growth company. If UHG is unable to conclude that it has effective internal control over financial reporting, investors
could lose confidence in its reported financial information, which could have a material adverse effect on the trading
price of UHG’ s common shares. Failure to remedy any material weakness in its internal control over financial
reporting, or to implement or maintain other effective control systems required of public companies, could also restrict
UHG’ s future access to the capital markets. If securities or industry analysts do not publish or cease publishing
research or reports about UHG, its busmess, or its mar l\u 'pﬂees- for-- or eﬁﬁ&ﬁﬁs—lf they change thelr recommendatlons

and reports that industry or securities analysts adv stered-ho

Aeeordingly-we-may amend—&re—terms—e%t-he—p&bhe—pubhsh warr&nts—rn—a—manﬂeﬁdvefsﬁe—a—he}éeﬁf—he}defs—about UHG
its business, its market, or its competitors. Securities and industry analysts do not currently, and may never, publish
research on UHG If no securities or 1ndustry analysts commence coverage of UHG, at—least—f«@%—ef—t-he—t-hen— the stock




s-efeur-Class A common stock and purehasable-upenexereise
e%a—w&ff&ﬂt—etﬂhﬁﬂ&&ﬁeekhe}éefs—rﬁay—ptﬁehase—publu warrants with-the-25intenttonof redueing-the-nmamber-UHG would

likely be negatively impacted. If any analyst who may cover UHG were to cease coverage of UHG or fail to regularly
publish reports on it, UHG could lose visibility in the financial markets, which could cause the stock price or trading
volume of the Class A common stock and public warrants eutstanding-or-of UHG to vete-decline. Moreover, if one or more
of the analysts who cover UHG downgrades UHG’ s Class A common stock, or if UHG’ s operating results do not meet
their expectations, UHG’ s stock price could decline. The trading price of UHG’ s securities could be volatile and subject
to wide fluctuations in response to various factors, some of which are beyond UHG’ s control. Any of the factors listed
below could have a material adverse effect on the trading prices of UHG’ s securities. In such warrants-on-circumstances,
the trading price of UHG’ s securities may not recover and may experience a further decline. Factors affecting the
trading price of UHG’ s securities may include:  actual or anticipated fluctuations in UHG’ s quarterly financial results
or the quarterly financial results of companies perceived to be similar to it; « changes in the market’ s expectations about
UHG’ s operating results; ¢ success or entry of competitors; e UHG’ s operating results failing to meet the expectation of
securities analysts or investors in a particular period; ¢ changes in financial estimates and recommendations by securities
analysts concerning UHG or the homebuilding industry in general; * operating and share price performance of other
companies that investors deem comparable to UHG; * changes in laws and regulations affecting UHG’ s business; ©
UHG?’ s ability to meet compliance requirements; * commencement of, or involvement in, litigation involving UHG; *
changes in UHG’ s capital structure, such as future issuances of securities or the incurrence of additional debt; * the
volume of UHG’ s shares of common stock available for public sale; * any matters-submitted-major change in the Board of
Directors or management; * sales of substantial amounts of UHG’ s shares of common stock by its directors, executive
officers or significant stockholders or the perception that such sales could occur; and ¢ general economic and political
conditions such as recessions, interest rates, fuel prices, international currency fluctuations, and acts of war or terrorism,
inflation and market liquidity. Broad market and industry factors may materially harm the market price of UHG’ s
securities irrespective of its operating performance. The stock market in general has experienced price and volume
fluctuations that have often been unrelated or disproportionate to swarrantholders-the operating performance of the
particular companies affected. The trading prices and valuations of these stocks, and of UHG’ s securities, may not be
predictable. A loss of investor confidence in the market for apprevalinelding-amendingretail stocks or the stocks of the
other terms-companies which investors perceive to be similar to UHG could depress UHG’ s share price regardless of the
publie-warrants-its business, prospects, financial conditions or results of operations. A decline in a-manner-the market
price of UHG’ s securities also could adverse-adversely affect its ability to issue additional securities and its ability to
obtain additional financing in the future interests-oftheregistered-holders-of publie-warrants-. While-our-initial-In the past,
following periods of market volatility, stockholders have initiated derivative actions. If UHG is involved no-etrrent
eommitments;plans-or-intentions-to-engage-n sueh-transactions-and-derivative litigation, it could have notformulated-a
substantial cost and divert resources and the attention of UHG’ s management from UHG’ s business regardless of the
outcome of the litigation. Changes in laws, regulations or rules, or a failure to comply with any terms-ereondittons-laws,
regulations for— or rules sueh-transaetions-, fhefe—may adversely affect UHG’ s busmess, investments and results of
operations. UHG is subject to laws, regulations no-ts ;
may-purehase-and it-rules enacted by national, regional and local governments and Nasdaq In partlcular, UHG 1S
requlred to comply with certam SEC ﬂe{—eﬁﬁeﬂﬂy—knewn—hew—maﬂy—pﬂbhe—w&ﬁ&ms— Nasdaq and ifany;-ourinitiat
S RESS€ e at-any-other legal or regulatory requirements tie
fhe—pﬂb-l-te—w&ff&ﬂfs-busmesses pr0v1d1ng ﬁnanclal services. Compliance with, and monitoring of,
applicable laws, regulations and rules may be prepesed-te-difficult, time consuming and costly. These laws, regulations,
and rules include, without limitation, the following: * As an employer, UHG will be amended-subject to state and federal
laws relating to employment practices, health and safety of employees, employee benefits and other employment- related
matters . We-* As a company whose common stock is listed for trading on Nasdaq, UHG is subject to Nasdaq’ s
continued listing requirements, which include requirements relating corporate governance matters, the size of the public
float of UHG’ s shares, and the minimum bid price of UHG’ s shares. e UHG is an SEC reporting company and
therefore UHG is required to comply with the various rules and regulations of the SEC that relate to, among other
things, the timing and content of annual, quarterly and current reports, the process to register additional shares for sale
to the public or for resale by existing investors, and disclosures in connection with meetings of stockholders. Changes in
these rules and regulations can have a significant impact on UHG. As UHG’ s business expands to additional markets,
UHG will be required to review and comply with state and local laws, rules, and regulations that apply to UHG’ s
business activities. Those additional laws, rules, and regulations or changes therein could have a material adverse effect
on UHG’ s business, investments and results of operations. A failure to comply with any applicable laws, regulations or
rules, as interpreted and applied, could have a material adverse effect on UHG’ s business and results of operations.
UHG may redeem your-unexpired warrants prior to their exercise at a time that is disadvantageous to yewwarrant holders ,
thereby making seur-their warrants worthless. ¥We-have-UHG has the ability to redeem outstanding warrants at any time after
they become exercisable and prior to their expiration, at a price of § 0. 01 per warrant, provided that the last reported sales price
of eur-UHG’ s Class A common stock equals or exceeds $ 18. 00 per share (as adjusted for stock splits, stock dividends,
reorganizations, reeapitalizations— recapitalization and the like) for any 20 trading days within a 30 trading- day period ending
on the third trading day prior to the date on which swe-UHG gﬁ‘e—glves pmpu notice of such redemption to the warrant
holders and provided certain other conditions are met. UHG H-and- v s-beeom y W
exercise enr-its redemption right even if swe-are-it is unable to register or qualll\ the underlying securities for \dlL under all




applicable state securities laws. Redemption of the outstanding warrants could force yet-the warrant holders (i) to exercise
your-their warrants and pay the exercise price therefor at a time when it may be disadvantageous for yewthem to do so, (ii) to
sell your-their warrants at the then- current market price when yew-they might otherwise wish to hold yenr-their warrants or (iii)
to accept the nominal redemption price which, at the time the outstanding warrants are called for redemption, is likely to be
substantially less than the market value of yeur-their warrants. hraddition,we-mayredeentryour-There is no guarantee that
UHG’ s warrants after-will be in the money at the time they become exercisable , and they may expire worthless. The
exercise prlce or a—nﬂmber—ei"—shares—ef—UHG’ s warrants is $ 11. 50 per Class A common share steek-determined-based-on

. There is no guarantee that fn-addition;sueh

fe&eﬁ%pt—reﬂ—ma-y—eeeﬂf&t—a—t—rme—wheﬂ—lhc W dnanl\ w1ll be in &re—eﬂ-t-—e—f-—t e —money Lm—w%teh—ease—yeu—wet&d—}es%aﬂy

u\ en tmu prior t0 —"Phts—rs—dfffefeﬁt—frefn—etheﬁ the1r explratlon, 0
eommenstoek-and as such, v v
Way—rn—eréeihte—redﬂee—the—&r}trtwe—effeet—e-ﬁl he warrants ﬂpeﬁ—eemp{eﬁeﬂ—e-ﬁa—may explre worthless. In connectlon with the
business-Business eombination-Combination , UHG issued Notes ﬁﬁee—the—warr&ﬁts—er—be—exefers&b}e—m t-he—an dggluﬂdlL

principal amount fer-ene-fourth-of § 80, 000, 000 The Notes the-numb

Warr&ﬂt—te-ptrrehase—eﬂe—w%e-}e—shafe——— are convertlble into

redemptions)-and(z)r-the-volume-w u(*hlul average trading price per e-PetﬂL( lass A common steek-share dulm<y the
Measurement Perlod (as deﬁned in the Notes), subject toa ﬂoor prlce of $ 5 00 and a max1mum prlce of $ 10 traehﬂg—&ay

. 00 per share redemptiontriggerprice

and bear an initial 1nterest rate of 15 % per annum for the ﬁrst four years after the Notes’ issuance date, and the interest
rate increases by one percent annually, beginning on the fourth anniversary of the issuance date. To the extent UHG
exercises its option to pay interest in kind with respect to the Notes rather than in cash, the number of shares of its Class
A common shares into which the Notes may be converted would increase. Upon a conversion of the Notes, UHG will have
the ability to settle by payment of cash, by issuance of its Class A common shares, or a combination of both. If Class A
common shares are issued to the holders of the Notes upon conversion, the-there warrants-will be dilution adjusted-(-to
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tssued-price and-of its Class A common shares may decrease due to the -$—1-9—add1tlonal selling pressure in the market . 66
per-Any downward pressure on the price of UHG’ s Class A common shares caused by the sale, or potential sale, of
shares issuable upon conversion of the Notes could also encourage short sales by third parties, creating additional selling
pressure on its share price. UHG may not have the ability to raise the funds necessary to settle conversions of the Notes or
repay the Notes at the1r maturity, and its future debt may contaln hmltatlons on its ab1hty to pay cash upon converswn,

te—marﬁt&m—and—rf—lcquncd
repay the Notes in cash at me

ﬂ&arket—fer—eunseeuﬂﬁes-nmx not deve}ep—have enough available cash or be able to obtam ﬁnancmg at the tlme it is
requlred to make repurchases of such Notes surrendered or pay cash with respect to such Notes being converted ( which

wotttd-ad 6 € ee es-may elect vary
stgnifteantly-due-to eﬂe-do upon the conversion of Notes in heu of i 1ssu1ng shares) Upon a conversion of the Notes, UHG
will have the ability to settle by payment of cash, by issuance of its Class A common shares, or a mere-potential-business
eombinations— combination of both and-general-marketoreconomie-eonditions-. Furthermore-UHG’ s ability to repurchase ,
redeem an-aetive-trading-market-for— or to pay cash upon conversion of Notes ourseeuritiesmay never-develop-orif
developed;it-maynotbesustained—Yotmay be unable-limited by law, regulatory authority, or agreements governing its
future indebtedness. If the payment of the related 1ndebtedness were (o sel-l—yeuﬁseetn%t-res—un-}ess—a—market—e&n—bc
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rer third parties that UHG conducts s-or-the-target—s-business ttself-with, coul
adversely affect UHG’ s ability to conduct its business. UHG’ s computer systems are subject to damage or interruption

from power outages, computer attacks by hackers, viruses, catastrophes, hardware and software failures and breach of

paid-to-the-business-targets-seHers-or-otl



data security protocols by its personnel or third- party service providers. If UHG were to experience a significant period
of disruption in information technology systems that involve interactions with customers or suppliers, it could result in
the loss of sales and customers and significant incremental costs, which could adversely affect its business. Furthermore,
any security breach of information systems or data could result in the misappropriation or unauthorized disclosure of
proprietary, personal and confidential information , including #s-assets-information related to employees , Habilities
counter- parties , management-and proespeets-customers, which could result in a violation of applicable privacy and other
laws, significant legal and financial exposure, damage to its reputation and a loss of confidence in its security measures,
which could harm its business . 2)-While UHG has not experienced cyber security incidents in the past, the-there publie
shareholders-can be no assurance that future cyber security incidents will not have a material impact on UHG °
trvestment-s business or operations. UHG’ s business is in-both-the-publie-subject to complex and evolving U. S. laws and
regulations regarding privacy and data protection. As part of UHG’ s normal business activities, UHG collects and
stores certain information, including information specific to homebuyers, customers, employees, vendors and suppliers.
UHG may shares— share some and-the-publie-warrants;forpurposes-of this table-ne-value-information with third parties who
assist UHG with certain aspects of its business. The regulatory environment surrounding data privacy and protection is
aseribed-constantly evolving and can be subject to significant change the-pubtie-warrants-. (3)Represents-Laws and
regulations governing data privacy and the pershare-priee-paid-unauthorized disclosure of confidential information pose
increasingly complex compliance challenges and potentially elevate UHG’ s costs. Any failure, or perceived failure, by
UHG to comply with applicable data protection laws could result in proceedings our— or sponser-actions against UHG by
governmental entities for—- or others, subject UHG to significant fines, penalties, judgments and negative publicity,
require UHG to change its business practices, increase the feunder-shares—The-sponser-costs and complexity of compliance
and adversely affect UHG ’ s tetalinvestmentints-business. As noted above, UHG is equat-also subject to approximately-$

%’J.rG-I—GGG-the poss1b111ty of cyber 1nc1dents or attacks W lmh themselves tﬂehdes—the—payﬁeﬂ-t—e%%—eee—fer—t-he—fetmdef

bankruptey petitionis-fied-againstus-that-is not d-rsmlssed-m compllance w1th appllcable data protectlon laws UHGa
bankruptey-eotrt-may incur significant liabilities seekto-reeoversuehproeeeds;-and we-penalties as a result. Increasing
attentlon to env1ronmental soclal and eﬂﬁbeafd-governance (“ ESG ”) matters may lmpact UHG’ s busmess be—expesed—te




an—r&rﬁa—l—bttsrness—eefnbmaﬁeﬁ— ln recent years, 1ncreasmg attentlon has been glven t0 corporate act1v1t1es related t0 ESG
matters in public discourse and the investment community. A number of speetal-purpese-aeqtisition-advocacy groups, both
domestically and internationally, have campaigned for governmental and private action to promote change at public
companies thatrelated to ESG matters, including through the investment and voting practices of investment advisers,
public pension funds, universities and other members of the investing community. These activities include increasing
attention and demands for action related to climate change and promoting the use of energy saving building materials. A
fallure to comply with 1nvestor or customer expectatlons and standards, whlch are evolv1ng, or 1f UHG is percelved to

HH t : d hd\L a mdluml adverse
aﬂd—resu-}ts—e-ﬁeperaﬁeﬂs— In dddlll()n a—fa—rl-ure—orgamzatlons that provide 1nformat10n to eempl-y—?v%wrth—&ppheab}e—}aws
investors on corporate governance and related matters have developed ratings systems orfor regulations-evaluating
companies on their approach to ESG matters. These ratings are used by some investors to inform their investment and
voting decisions. Unfavorable ESG ratings may lead to increased negative investor sentiment toward UHG and its
industry and to the diversion of investment to other industries . which could have a negative impact on UHG’ s stock
price and access to and costs of capital. Acts of war or terrorism may seriously harm UHG’ s business. Acts of war, any
outbreak or escalation of hostilities between the United States and any foreign power or acts of terrorism may cause
disruption to the U. S. economy, or the local economies of the markets in which UHG operates, cause shortages of
building materials, increase costs associated with obtaining building materials, result in building code changes that could



increase costs of construction, affect job growth and consumer confidence, or cause economic changes that UHG cannot
anticipate. Each of these events could reduce demand for UHG’ s homes and adversely impact its business, prospects,
liquidity, financial condition and results of operations. Negative publicity may affect UHG’ s business performance and
could affect its stock price. Unfavorable media related to UHG’ s industry, company, brands, marketing, personnel,
operations, business performance, or prospects may affect its stock price and the performance of its business, regardless
of the accuracy or inaccuracy of the media report. UHG’ s success in maintaining, extending, and expanding its brand
image depends on its ability to adapt to a rapidly changing media environment. Adverse publicity or negative
commentary on social media outlets, such as blogs terpreted-and-applied-, websites, or newsletters, could hurt operating
results, as consumers might avoid brands that receive bad press or negative reviews. Negative publicity may result in a
decrease in operating results that could lead to a decline in the price of UHG’ s securities and cause stockholders to lose
all or a portion of their investment. Changes in accounting rules, assumptions and / or judgments could materially and
adversely affect UHG. Accounting rules and interpretations for certain aspects of UHG’ s financial reporting are highly
complex and involve significant assumptions and judgment. These complexities could lead to a delay in the preparation
and dissemination of UHG’ s financial statements. Furthermore, changes in accounting rules and interpretations or in
UHG?’ s accounting assumptions and / or judgments, such as those related to asset impairments, could significantly
impact UHG’ s financial statements. In some cases, UHG could be required to apply a new or revised standard
retroactively, resulting in restating prior period financial statements. Any of these circumstances could have a material
adverse effect on eur-UHG” s business , prospects, liquidity, financial condition and results of operations. Gursteekholders







