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[nvesting in eur-Varex Imaging Corporation common stock involves risks and the following —See-ttemtA—Riskrisk
Faetors-factors and other information included in >-beginning-enpage+3-ofthis Annual Report fer-a-on Form 10- K under
Item 1" Business', Item 7" Management’ s diseussion-Discussion and Analysis of Financial Condition and Results of
Operations' and Item 7A" Quantitative and Qualitative Disclosures about Market Risk" should be carefully considered.
Although the feHewingprineipalrisk factors described below are the ones management deems significant, additional risks

and et-her—ﬂs-ks-uncertalntles not presently known to us or that make—&nﬁnvesfment—rn#&fe*speet&me—er—ﬂw&ﬁem

are -l-rkelry—presently known to eontitte
{-hfetrg-hetrt—us that we presently deem not materlal may also adversely affect our busmess operations %92—3—ﬁsea-l—ye&r

RlSkS Relatmg to Our bﬂﬁﬂess-Busmess and

te—ﬂﬁpaet—eﬂ%abﬂﬁy—te—m&nﬁfaeﬁ&e—pfedﬁefs—-—We sell our ploduuts and services to a llmlted number 01‘ 0110111(11 eqmpment
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manufacturer (" OEM 2" ) customers, many of which are also eur competitors, and a reduction in or loss of business of one
or more of these customers may materially reduce our sales. --We had one customer during fiscal year 2022-2023 that
accounted for 17 % of our revenue.Our ten largest customers as a group accounted for approximately 51 %, 52 % -and 51 %

and-52-% of our rev enue f01 fiscal years 2023, 2022 ,—and "0"1 &nd%@%@— 1espect1\ ely—zécl-t-heﬂg-h—we—seelﬁe—bfeadeﬂ—eﬁr

WE-W .Because we often take
s1gnmcant tlme to replace lost business, it is likely thdt our opemtmu 1esu1ts WOUld be mdtendlly and adversely affected if one or
more of our major OEM customers were to cancel,delay,or reduce orders in the future.Furthermore,we generate significant
accounts receivables from the sale of our products and the provision of services directly to our major customers. We had one
customer that accounted for 13.8 % of our accounts receivables as of September 29,2023. [ one or more of these customers
were to cancel a product order or service contract {whethertaeeordanee-withtts-terms-er-otherwise)- become insolvent , or
otherwise be unable or fail to pay for our products and / er services in a timely manner ,our operating results and hnancml
condition could be materially and adversely affected. \We may not be able to accurately predict the demand or delivery
schedules for our products. End- user product demand, economic uncertainties, the impact of pandemic diseases, natural
disasters, armed conflict, geopolitical tensions, government actions (for example, the Chinese government initiated anti-
corruption investigation related to its healthcare industry), and other matters beyond our control, make it difficult for
our eustomer-customers to accurately forecast and plan future business activities, which makes it difficult for us to
accurately predict demand for our products . Because the manufacture of our products requires some lead- time, changes
in customer purchasing forecasts have previously resulted in excess inventory and slowdowns in sales , which is-subjeet
are likely to result-occur again in the future. ehanges-Changes i-to customer forecasts ~Fhe-can occur on short notice,as
our customers face 1nherent competltlve 1ssues,new product 1ntroductlon delays,and market and regulatory risks faeee-by

y b bastress- Our agreements for imaging components ;sueh-as

0 t v-contain purchasing estimates that are typically based on our
customers hls’feﬂea-l—pufehaﬁng—p&ﬁefﬁs—forward looklng forecasts rather than firm commitments,and actual purchasing
volumes under the agreements may vary significantly from these estimates.The variation from forecasted purchasing volume
may be due,in part,to the increasing life of X- ray tubes,which can result in reduced demand for replacement X- ray tubes in
ways we may not be able to accurately forecast.Reductions in purchasing matters-patterns beyond-have in the past, and may
in the future, materially and adversely affect our eentret-operating results . <-\We compete in highly competitive markets,
and we may-industrial-produets-are subject to pricing pressures and a-similartmpaet-other factors that could eeeuragain
result in margin erosion .\We compete in a-marketmarkets characterized by rapidly- evolving technology,intense competition
and pricing pressure.We often compete with companies that have greater financial,marketing and other resources than us.Some
of the major diagnostic imaging systems companies,which are the primary OEM customers for our X- ray imaging
components,also manufactme X 1ay 1mag1ng components mdudmg X- ray tubes,for use in their own imaging systems products

' W 0 f these customers manufacture a greater
percentaue of then components in- house or otherwise decrease purchases from external sources, whteh-may-oeenr-we could
experience reductions in purchasing volume by,or tese-loss of, one or more of these customers, which may have a
material and adverse effect on our business . In addition, we compete against other stand- alone, independent X- ray tube
manufacturers for both the OEM business of major diagnostic imaging equipment manufacturers and the independent
servicing business for X- ray tubes. The market for flat panel detectors is also very competitive, and we face intense
competition from over a dozen smaller competitors. We have in the past made price and other concessions to eur
maintain existing customers and attract new customers, and may have to make additional price concessions in the future.
In or-our Industrial segment, we compete with other eempantes-with-greater- OEM suppliers primarily outside of the
United States. Some of our competitors outside of the United States may have resources and support from their
governments that we do not, such as preferences or-for local manufacturers, and may not be subject to the same trade
compliance regulations as us. Our competitors are not all subject to the same standards, regulatory and / or other legal




requirements to which we are subject and, therefore, the-they could have a competitive advantage in developing,
manufacturing, and marketing products and services. Any inability to develop, gain regulatory approval for, and supply
commercial quantities of competitive products to the market as quickly and effectively as our competitors could limit
market acceptance of our products and negatlvely and materlally affect our prlclng, sales, revenues, market share, and
gross margins and our ability to maintain dev 6 6

increase our operating margins . --Our success dcpcn(ls on t-he—meetmg our customers needs and demands To be

successful developatent-, we must ant1c1pate i
enhaneements-to-or-our customers needs stmph

regimes-and demands ta etr-busis disruptionate i tlities
well as -ﬂ-uetua-t—rng—mantrfaetuﬂng—potentlal shlfts in market preferences If we are unable to antlclpate these needs and
demands, or the mix of products requested by our customers changes from what we expect, our revenue, margins, and
financial results could be adversely affected. When the U. S. Dollar is strong compared to the operating currencies of our
international customers, our ability to meet such customers’ pricing expectations is particularly challenging and may
result in erosion of revenues, product margin, and / or market share or other concessions on business terms. In addition,
certain costs, eenld-including installation and warranty costs, associated with new products may be proportionately
greater than the costs associated with other products and may therefore disproportionately, materially , and adversely
affect our business-gross and operating margins . -We may also experience lower margins due to increased commodities
prices, and inadequate transfer pricing favoring sales to third parties over internal sales. If we are unable to lower these
costs over time, our operating results could be materially and adversely affected. Some of the electronic components and
integrated circuits used in our flat panel detectors are susceptible to discontinuance and obsolescence risks, which may
force us to incorporate newer generations of these components, resulting in unplanned additional R & D expenses,
delays in the launch of new products, supply disruptions, or inventory write- downs. Further, using aging production
equipment might hamper our capacity to innovate to meet customers’ needs and demands and stay competitive. Failure
to develop and adopt artificial intelligence ("' AI'") technology could also hinder competitiveness and growth potential in
a rapidly evolving market. We may also experience challenges in developing and implementing effective market
strategies, leading to missed opportunities and customer dissatisfaction. We may not be able to successfully develop,
manufacture, or introduce new products or enhancements to existing products, the roll- out of which involves compliance
with complex quality assurance processes, including the Quality System Regulation (“ QSR ”) of the U. S. Food and
Drug Administration (“ FDA ). Failure to complete these processes timely and efficiently could result in delays that
could affect our ability to attract and retain customers or cause customers to delay or cancel orders, which would
materially and adversely affect our revenues and operating results. More than half of our revenue is generated from
customers located outside the United States, and is subject to global, regional, and country- specific economic instability,
shifting political environments, changing tax treatment, and other risks associated with international manufacturing,
operations and sales. Revenues generated from customers located outside the United States accounted for approximately
69 %, 69 %, and 68 % of our total revenues during fiscal years 2023, 2022, and 2021, respectively. We intend to continue
to expand our presence in 1nternatlonal markets and expect to expend significant resources in doing so. Our eperations;

d P e he-future results could eentinte-te-be adversely
mnmclcd b\ a Varlety of factors, 1nclud1ng * currency ﬂuctuatlons, and in particular the strength of the U. S. Dollar
(which is our functional and reporting currency); * political and economic instability, including the possibility of civil
unrest, terrorism, mass violence or armed conflict, which may among the-other COVID-—+9-pandemie-things, impact our
operations and business access; ¢ difficulties in staffing and managing employee relations in foreign operations,
particularly in attracting and retaining personnel qualified to design, test, sell and support our products;  difficulties in
coordinating our operations globally and in maintaining uniform standards, controls, procedures, and policies across
our operations; ¢ the longer payment cycles associated with many customers located outside the United States; ¢
difficulties in interpreting or enforcing agreements and collecting receivables through many foreign countries’ legal
systems; * imposition of burdensome governmental regulations, including changing laws and regulations with respect to
collection and maintenance of personally identifiable data; ¢ the imposition by governments of additional taxes, tariffs,
global cconomic distuptiens—sanctions programs, or other restrictions on foreign trade; and * compliance with export

laws and requirements. Our international locations expose mantfaetaring-operationssubjeet-us to volatiity-and-otherrisks;
me}udmg—hngh—hlgher security llsl\\ compared to our Unlted States locatlons which could result in both har m to our

of our services are pulmmcd in or d(l\]dccl]l to hlgh— risk locations where the country or location and surmundmg area is
suffering from political,social,or economic turmoil,war or civil unrest,or has a high level of criminal or terrorist activity.In those
locations w huc we have unplm ees or opcmllons we may mcul \ubsmmml costs to mdmmm the safety of our personnel -Despite

y ,and we may rthe-fature-suffer the
loss of unplm ees dl]d contractors,w hth could harm our buxmcsx reputation and operating results. We may be unable to
complete future acquisitions or realize expected benefits from acquisitions of or investments in new

businesses,products,or technologies,which could harm our business. Our ability eperations-are-valnerable-to interruptiotror
toss-due-tonaturat-identify and take advantage of attractive acquisitions or other business development opportunities is

disasters;powertoss;strikes;and— an otherevents-beyond-important component in implementing our eentret-overall business
strategy . We-eonduetsome-Such transactions involve a number of risks enr-aetivities- including the following: - Warranty
elaims-we may incur substantial costs, including advisory fees and diversion of management attention, in evaluating a
potential transaction; * we may be unable to achieve the anticipated benefits from the transaction, including a return on




our investment; * we may have difficulty integrating organizations, products, technologies, or employees of an acquired
business into our operations and may have difficulty retaining the key personnel of the acquired business; * we may find
that we need to restructure or divest acquired businesses or assets of the acquired business; and e if we fail to achieve the
anticipated growth from an acquisition, or if we decide to sell assets or a business, we may be required to recognize an
impairment loss on the write- down of our assets and goodwill. Legal proceedings may materially and adversely affect our
business , results of operations, or cash flows . ~-From time to time, we are a party to or otherwise involved in legal
proceedings, claims, government inspections, audits or investigations, and other legal matters, both inside and outside
the United States, arising in the ordinary course of our business or otherwise. Such proceedings are often lengthy,
subject to significant uncertainty and may be expensive, time consuming, and disruptive to our operations. For these and
other reasons, we may choose to settle legal proceedings and claims, regardless of their actual merit. If a legal proceeding
were ultimately resolved against us, we may be required to pay damages or fines, some of which may be in excess of our
insurance coverage, or may require us to change our business practices, which could materially and adversely impact
our business, results of operations, or cash flows. Our subsidiary Varex Imaging Deutschland AG holds a 50 % interest
in VEC Imaging GmbH & Co. KG, (“ VEC ”) a joint venture formed to develop technology for use in X- ray imaging
components. In August 2023, the partners to the VEC joint venture filed judicial proceedings in Germany against one
another disputing the validity of shareholder resolutions passed in January 2023. Each party is seeking to have the other
party’ s managing director (s) removed and to exclude the other party from the joint venture. If either party is
successful, the prevailing party would be required to purchase the non- prevailing party’ s interest in the joint venture
for an amount equal to 75 % of the fair market value thereof, which amount is in dispute. Product defects or misuse may
result in material product or other liability or professional errors and omissions claims, litigation, investigation by regulatory
authorities, or product recalls . Our business exposes us to potential product and other liability claims that eeuld-harm-are
inherent in the manufacture, sale, installation, servicing, and support of components that are used in medical devices and
other devices that deliver radiation. Because our products, through incorporation into OEMs’ systems, are involved in
the intentional delivery of radiation to the human body and other situations where people may come into contact with
radiation, the possibility for significant personal injury eur— or loss of life exists. Furthermore, if our x- ray inspection
systems fail to detect the presence of bombs, explosives, weapons, contraband, or other threats to personal safety, this
may lead to personal injury, loss of life, and extensive property damage. We may also be subject to warranty and damage
claims for property damage, personal injury, or economic loss related to or resulting from any errors or defects in our
products or the installation, servicing, or support of our products. Any accident or mistreatment could subject us to legal
costs, litigation, adverse publicity, and damage to our reputation, whether or not our products or services were a factor.
We are currently a party to certain products liability litigation which, if adversely determined, could have an adverse
material impact on our financial results. If a product we design or manufacture were defective, we may be required to
correct or recall the product and notify regulatory authorities. We may choose to settle product liability claims against
us regardless of their actual merit. A product liability action determined against us could result in adverse publicity or
significant damages, including the possibility of punitive damages, and our combined financial position, results of
operations, or cash flows could be materially and adversely affected. We maintain limited product liability insurance
coverage. Our product liability insurance policies are expensive and have high deductible amounts and self- insured
retentions. Our insurance coverage may prove to be inadequate, and futurc revenues—These-praetices-policies may not be
available on acceptable terms or in sufficient amounts , pelieies-if at all.If a material claim is not insured or is in excess of
our insurance coverage . 'pfe'\ﬂS'Ie'HS-WC could have to pay substantlal damages whlch could have a materlal and adverse

-ﬁﬁ&ﬂet&l—eeﬁd-rt-teﬂ—results of 0perat10ns RISI\\ RL]dllll" to 1hu \Lmulauuu of our Pmduus Suppl\ chain dl\lupll(m\ mdudnw
the loss of a supplier,and any inability to obtain raw materials or supplies of important components due to inflation have
1mpducd our dbllll\ to mdnulduuu products, hn\ e caused daln\ sin our dbllll\ to deliver products, dll(l have increased our costs

dlslupllons have had, are currently having, and could w-l-l—hkel—y—wntmm to have, antmpaet-onotr-ability-to-manufactare-onr

produets-and-- an impact on our ability to manufacture certain products. Inflation has the potential to increase our
overall cost structure, and sustained inflation has resulted in, and may continue to result in, higher interest rates and
capital costs, increased shipping costs, supply shortages, increased costs of labor, weakening exchange rates, and other
similar effects. Material shortages and delays due to inflation and other market constraints have caused, and could in the
future cause, us to temporarily stop production of certain products or miss opportunities to pursue additional sales of
some products. We require certain raw materials, such as copper, nickel, silver, gold, lead, tungsten, iridium, rhenium,
molybdenum, rhodium, niobium, zirconium, beryllium, and various high grades of steel alloy for X- ray tubes and
industrial products. Worldwide demand, availability, and pricing of these raw materials have been volatile. If we are
unable to obtain the materials necessary to make certain products without unreasonable delay, those customers may seek
alternative suppliers or decide to in- source certain products or if we must pay more for certain materials, it could
reduce our profit margin or otherwise have a material adverse effect on our business and financial results. Further, our
competitors with greater financial resources may be better able to restructure their manufacturing and supply chains in
response to geopolitical and economic trends and thereby have a competitive advantage over us. We obtain some of the
components included in our products from a limited group of suppliers or from sole- source suppliers, such as transistor
arrays, cesium iodide coatings and specialized integrated circuits for flat panel detectors, X- ray tube targets, housings,
glass frames, high- voltage cable, bearings, and various other components. If current suppliers cease producing these or




other components, fail to provide products on our delivery timelines, or become insufficiently solvent to continue
operations, there can be no assurance that the components will be available from other suppliers on reasonable terms or
at all, and this could materially and adversely affect our business and financial results. Furthermore, we may be
required to obtain and qualify one or more replacement suppliers or to manufacture the components internally. Such an
event (1) may then also require us to pay-redesign or modify our products to incorporate new parts and / or further
require us to obtain clearance, qualification, or certification of these products, including by the FDA, or obtain other
applicable regulatory approvals in other countries, (2) could significantly increase costs for the affected products, (3)
cause material uninsured-elaims-delays in delivery of affected and other related products, or (4) could prevent us from
meeting our delivery obligations to our customers . ~If we are not able to match our manufacturing capacity with
demand for our products, our financial results may suffer. Many of our products have a long production cycle, and we
must anticipate demand for our products to ensure adequate manufacturing and testing capacity. If we are unable to
anticipate demand, and our manufacturing or testing capacity does not keep pace with product demand, we will not be
able to fulfill orders in a timely manner, which may negatively impact our financial results and overall business.
Conversely, if demand for our products decreases, the fixed costs associated with excess manufacturing capacity may
harm our financial results, including by decreasing gross margins and increasing research and development costs as a
percentage of revenue. Delivery schedules for our security, industrial, and inspection products tend to be unpredictable.
The demand for our security and inspection products is heavily influenced by United States and foreign governmental
policies on national and homeland security, border protection, and customs activities, which depend upon government
budgets and appropriations that are subject to economic conditions, as well as political changes and oil prices. As
economic growth remains sluggish in various jurisdictions and appears to be deteriorating in others, and as concerns
about levels of government employment and government debt continue, this could cause volatility in our revenues and
earnings. Our operations are vulnerable to interruption or loss due to natural or other disasters, the effects of climate
change, power loss, strikes, and other events beyond our control. We conduct some of our activities, including
manufacturing, research and development, administration, and data processing at facilities located in areas that have in
the past experienced or may in the future experience natural disasters. A major disaster (such as a major fire, hurricane,
earthquake, flood, tsunami, volcanic eruption, or terrorist attack) or a climate change- related event affecting our
facilities, or those of our suppliers, could significantly disrupt our operations and delay or prevent product manufacture
and shipment during the time required to repair, rebuild, or replace our or our suppliers’ damaged manufacturing
facilities. These delays could be lengthy and costly. If any of our customers’ facilities are adversely affected by such a
disaster or event, shipments of our products could be delayed. Additionally, customers may delay purchases of our
products until our or their operations return to normal. Even if our suppliers or customers are able to quickly respond to
such a disaster or event, the ongoing effects could create some uncertainty in the operations of our business. In addition,
concerns about terrorism, the effects of a terrorist attack, political turmoil, or an outbreak of epidemic diseases have in
the past had, and could in the future have, a negative effect on our business operations, those of our suppliers and
customers, and the ability to travel, resulting in adverse consequences on our revenues and financial performance. Risks
Relating to our Intellectual Property and Information Systems Our competitive position would be harmed if we are not able
to maintain or defend our intellectual property rights , and protecting our intellectual property and defending against
infringement claims can bc costly. '—We ﬁle applicalions as appropriate for patents covering new products and manufacturing

a-}se—e&nﬁet—be—sttfe—l hat our LUIILHI pdlulls the lelms allowed under our current patents,or patents for technologies licensed to
us will be sufficiently broad to protect our technology position against competitors. Issued-patents-owned-by-We also jointly
develop intellectual property with third parties and seek to protect er-our tieensed-to;us-may-be-challenged;invalidated;or
etfettmveﬂfed-eﬁ-heﬂ ights to such 1ntellectual property through licenses and granted-under-the-patentsmaynotprovideus

- other contractual arrangements -x-n—l-r&g&ﬁeﬁ—er—e-t-hef

laws,and contractual restrictions on disclosure,copying and transferring title (including confidentiality agreements with
\ uldols \Ildlu‘lc palmus co- dev LiOPLlS unplovecs LOH\LIIMHIS dnd other third pdlllLs) to protect our ])IOplllely and other

adeqﬂ-ate—remedtes—feﬁ—bfeaeh—()ui llddL \LLIL[S may buomt knm\ n lo or be mdcpuldulll icvclopcd by othcrs.inclmiing asa
result of misappropriation by unauthorized access to our technology systems -H-eour-proprietary-or-eonftdentialinformationis

misappropriated-, and our business and financial results could be materially and adversely impacted. We have trademarks,both
registered and unregistered,that are maintained and enforced to provide customer recognition for our products in the
marketplace,but unauthorized parties may still use them.We also license certain patented or proprietary technologies from
others.In some cases,products with substantial revenues may depend on these license rights.If we were to lose the rights to
license these technologies,or our costs to license these technologies were to materially increase,our business would suffer. As-we

intellectual property rights in the industries in which we compete.Our L()m])LIlIOlS like companies in many high technology
businesses,continually review other companies’ activities for possible conflicts with their own intellectual property rights.In



addition,non- practicing entities may review our activities for conflicts with their palcnt rights —Beteﬂﬁrn—mg—w-het-hefa—preduef

v .From time Io time,we have received
notices from parties asserting infringement, and we have been sub]cu to la\\ suits alleging infringement of patent or other
intellectual property rights. In addition,from time to time we have,and in the future may,enter into agreements that
require us to indemnify our customers for intellectual property infringement,which agreements could subject us to
liability.One of our subsidiary' s customers has been named as a defendant in a lawsuit alleging that the customer’ s
system (which incorporates our subsidiary’ s products) infringes upon the plaintiff’ s patent.Under the contract with the
customer,our subsidiary has an obligation to indemnify the customer for damages resulting from that lawsuit,which if
determined adversely could have a negative impact of our results of operations.Legal disputes relating to intellectual
property have occurred,are occurring,and may occur in the future. Any dispute regarding patents or other intellectual
property ,including with respect to breaches of licensing agreements or other contractual arrangements, could be costly
and time consuming and could divert our management and key personnel from our business operations. We may not prevail in a
dispute.We do not maintain insurance for intellectual property infringement,so costs of defense,whether or not we are successful
in defending an infringement claim,will be borne by us and could be significant.If we are unsuccessful in defending or appealing
an infringement claim or claims alleging other contractual breaches , We-we may be subject to significant damages,and our
combined financial position,results of operations,or cash flows could be materially and adversely affected.We may also
be subject to injunctions against development and sale of our products,the effect of which could be to materially reduce
our revenues.As we expand our manufacturing capabilities outside of the United States,more of our intellectual property
may be held in jurisdictions that do not have robust intellectual property protections,which may make it harder for us to
adequately protect our intellectual property. Disruption of critical information systems or material breaches in the security of
our systems may materially and adversely affect our business and customer relations. ~Cemptanee-Information technology
(1nclud1ng technology from third- party prov1ders) helps us operate efficiently, interface with faws-and support regulations
he—g our customers, maintain ﬁnanclal accuracy and

efﬁclency, and pfo&uets—produce our ﬁnanclal statements. In y
peﬂa-l-t-tes—&nd—etheﬁ the harm—te—ordlnary course of our busmcss we collect process, and store sens1t1ve data, mcludlng

- tat dnd adversely—a—ffeet—euﬁbuﬂnus partners finanetal-condition
th1rd part1es accessmg our webs1te patlent data fesu-l-ts—e-ﬁeperatxens— and—eash—ﬂews—PAR:lLl—ltem—l—Busmess-evemew

- and personally 1dent1ﬁable 1nform

centers.Despite security measures,there is an increasing threat of information sccunly attacks,including from computu viruses
or other malicious codes,unauthorized access attempts,and cyber- attacks that pose risks to companies,including us.Because the
techniques used to obtain unauthorized access,or to sabotage systems,change frequently,have become increasingly sophisticated
, and generally are not recognized until launched against a target,we may be unable to anticipate these techniques or to
implement adequate preventative measures,which could result in data leaks or otherwise compromise our confidential or
proprietary information and materially disrupt our operations. Such security breaches could expose us to a risk of loss of
information and intellectual property,litigation,and possible liability to employees,customers,shareholders,and / or
regulatory authorities. [ wwe-our data management systems do not a-l-lee&te—effectlvely collect,secure,store,process, and
report relevant data 101 the operatlon of our busmess, whether du qulpment malfunction analysis-and-meastrement
5s obal-O or X-constraints, software deficiencies,
or human error, our ablhty to effectlvely plan, forecast and execute our busmess plan and comply with applicable laws
and regulations will be impaired, perhaps materially. Any such impairment could materially and adversely affect our
financial condition, results of operations, cash flows, and the timeliness with which we report our operating results
internally and externally. We use certain cloud - rayimaging-eomponents-in-their-based software. A security breach,
whether of our products, of our customers’ network security and systems to-deteet-, or of third diagnese;proteetirradiate
party hosting services could disrupt access to our customers’ stored
1nformat10n and could lead to the loss of, damage to, or public disclosure of our customers’ stored information, including
patient health information. Such an event could have serious negative consequences, including possible patient injury,
regulatory action, fines, penalties and damages, reduced demand for our solutions, an unwillingness of our customers to
use our solutions, harm to our reputation and brand, and time - consuming employeesloeated-at-engineering;
manufaeturing-and expensive litigation serviee-eenter-sites-inNorth-Ameriea-, Europe;-any of which could have a material




and Asta-adverse effect on our financial results . Risks Relating to Our Legal and Regulatory Environment Changes in
import / export regulatory regimes, tariffs, and national policies could continue to negatively impact our business. As a
component manufacturer, our products are seld-i-integrated into three-—- the systems geographieregions—the-Amerieas;

EMEA-and APAEC-products of our OEM customers . If fllheﬁmeﬂeas—mehrdes—Nerthﬂ%mema—épfnﬁarﬂ-rlhe Umted States }
and-FatinAmertea—EMEA-inetades Europe-, China or Russta;th d other

countries levy tariffs, import restrictions, duties or other addltlonal taxes or restrictions on our customer S products, the
demand for such products, and our components included in such products, could decrease, which could have a material
adverse effect on our business. Uncertainty over tariffs and trade wars could also cause our customers to delay or cancel
orders for our products. In the past, the United States has imposed tariffs on items imported from China and other
countries than-that India)and-Australia-—Revenuesbyregion-arc based-incorporated into our products. Tariffs on the-these
knownfinal-destinatierritems have increased our costs and prices and lowered gross margins on some of our products seld-
Our-sueeess-depends-, among-other-things;-thereby having a direct adverse 1mpact on our busmess a-laﬁ-rﬁy*—te—arrtterpate—and
results respond-to-changes-in-our-markets;-the-direetionof operations : v
eustomers-. Chma has also 1mposed retahatory tarlffs that 1mpact a number of We—eeﬂtmua-l-l-y—rnvest—rn—rese&re%rand

: Medteatseg steh-manttae e a o 3 1ncludm<r Unlted
States orlgm X- ray tubes, d-rg-rta-l—heat exchange unlts, and certam ﬂat panel (Ieleums These tar1ffs have increased our
customers’ costs for products imported into China , high-veltage-eonneetors-which has caused us to make price
concessions on some products and has caused some customers to stop purchasing our products. Tariffs could limit our
ablhty to compete for 1ncreased market share in Chma tnaage—whlch could cause our long term prospects m Chlna to

teal+ t teations i 0 eard dentat-additional tariffs by the
Umted States could result in the adoptlon of addltlonal tarlffs by Chlna and olhu countrles di&Wy—uses—

further retahatory actlons by any affected country, whlch could negatlvely 1mpact &rreet-ly—te—eﬁd-—ueers—fer—rep-}&eefneﬂ-t
purpeses—We—&re—eﬂe-e-Plhe -}&rgest—c obal market sotess .

as—r&d-iegrap%&e%é-—r&y—im&g-iﬁg—s—ysteﬂas—and could HHagin
pfoéuets—as—hea-l-t-}rs-ysterns—g-}ebal-l-y—lmx ca s1gmﬁcant adverse effect e




&ﬂd—expeﬁs-we—w-hr}e—l 1e governments of beth-the Umlui Sldlu and ( hmd hd\

(’ldnlCd tariff exclusions that temporarily
eliminate the-addittenal-duties payable for specific commodities, providing partial relief from such tariffs , but they these

exelustons-are-temperary-and-+or-must be solicited and approved on a shipment- by- shipment basis. There is no guarantee that
such cxcluslons will be granted or extended by either gov ernment, and —I-ﬂ—ef&eﬁe—ml—t—rga-te—thc -rm-paet—e—f—Unlted States tariffs
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of local suppliers, compel companies that do business in China to
partner w1th local compames to conduct busmess, or provide incentives to government- backed local customers to by-buy



Stemens-inrAprit-from local suppliers rather than companies like ours, all of 2024+—FEnvironmental-Matters-Our-which could
adversely 1mpact our busmess, results of opcmuom and ﬁnanclal posmon -faerl-r&es—past—aﬂd-pfeseﬁt—afe—sﬂbjeet—te

equity - based




advefse—lmpau on the healthcare lndustry ot




herwisewe-mayexp ree-turth A S he 8 §
there and abroad to combat inflation may lead...... competition from over a dozen smdlleI competltou As a result of, our sales

in China have also slowed. We expect these—- the investigations eompetitive-dynamies;-to effeetivelyretainrthe-continue into

fiscal year 2024 and thls could continue to adversely 1mpact revenues in our Chlna business . Increasmg tensions

Smtcs —Fhe-and / or Chlna to impose hlgher tarlffs, commence trade wars, move more qulckly to reduce thelr
dependence on each other’ s goods, or enact boycotts against each other’ s goods, and this could cause significant
disruptions in the market markets and industries we serve, and in our supply chaln, decrease demand from customers for

the ultimate eurX—ray-tube-and-flatpanet-products using
highly-fragmented—Seme-of-our eompetitors-outside-solutions, and materlally harm our busmess, ﬁnanclal condltlon and
results of operations. In response to Russia' s ongoing aggression against Ukraine, as substantially enabled by Belarus,
the United States may-haveresoutees-and-supportfromDepartment of Commerce strengthened its existing sanctions under
their—- the governments-that-we-donot Export Administration Regulations against Russia and Belarus. The enhanced
sanctions would require Bureau of Industry and Security export licenses in order to export our products , including saehk
aspreferenees-for medical teeal-manufaeturers-, health and maynotsafety, or humanitarian purposes, to Russia and
Belarus. Applications for the export of products to Russm or Belarus will be reviewed under a pollcy of denlal and
reviewed on a case sub g y tgh
by- case basis grow it 00
llcenses for the export of our pfoduets—= product t-hat—mc demed i




O O d $ Y
feaseﬁab}e—wdﬁeha-}se—eet&d—huﬁ—eufbus-mess- A Chanae in the pelcenta;:e of our total earnings from mtematlonal sales or

additional changes in tax laws could increase our effective tax rate —Our-effeetive-taxrate-is-impaeted-by-taxtaws-inboth-the
Dnited-States-and-Hn-foretgreountries—. Earnings from our international subsidiaries are generally taxed at rates that differ from

United States H—S—rates. A change in the percentage of our total earnings from the-our international subsidiaries, a change in
the mix of particular tax jurisdictions between the-our international subsidiaries, or a change in currency exchange rates could
cause our effective tax rate to increase. Furthermore, while United States H—S—tax reform imposed a current tax on cumulative
undistributed earnings, these earnings could also become subject to incremental foreign withholding or United States H—S-state
taxes should they actually be remitted to the United States, in which case our financial results could be materially and adversely
affected. Statutory changes included in proposed United States H-—S-—legislation, if passed, including interpretive guidance,
could have a material impact on income tax expense, the effective tax rate, or the value of deferred tax assets and liabilities.
Changes in the valuation of our deferred tax assets or liabilities, additional changes in tax laws or rates, changes in the
interpretation of tax laws in other jurisdictions, or other changes beyond our control could materially and adversely affect our
financial position and results of operations. We have entities in certain jurisdictions with cumulative net operating losses for
which no income tax benefit can be recorded due to full valuation allowance positions. There could be additional future losses in
these and other jurisdictions that would negatively impact our effective tax rate. We may face additional risks from the......



results of operations and financial position. Compliance with foreign laws and regulations applicable to the marketing,
mantfaeture-manufacturing , and distribution of our products may be costly, and farlure to comply may reqult in unfavorable
legal proceedings, in irgmﬁcant penalt1e§ and other harm to our business. Reg y

sates-outside-Outside the-Un 5 ifferingstgnt ose-
States—I-general-outstde-the Unlted State% some of our products are regulated as medrcal devrce% by forergn governmental
agencies similar to the FDA. For us to market our products 1nternatlonally, we must obtain clearances or approval% for products

and product modrﬁcatrom —’Phese—pfeees‘ses—&nel-udmg— which

and which can delay our abrllty to market productq -rn—t-hese—eeuﬂtﬂes— Delays in the recelpt of or failure to receive regulatory
approvals, the inclusion of significant limitations on the indicated uses of a product, the loss of previously obtained approvals or
failure to comply with existing or future regulatory requirements could restrict or prevent us from doing business in a country or
subject us to a variety of enforcement actions and civil or criminal penalties, which would materially and adversely affect our
business. In addition, compliance with changing regulatory schemes may add additional complexity, cost , and delays in
marketing , or selling our products. Within the European Union (" EU #'") and the European Economlc Area (" EEA "), we
must obtain, and in turn affix, a CE mark certification, whiehts-aFuropean-marking-ofeenformity-that indicates that a product

meets the essential requirements of the EU’ Eufopeaﬂ—b‘meﬁ—@ l\/ledlcal DeVlce Directive —Gemphaﬁee—wrth—(“ MDD ”) and the
EU Medrcal Device Regulatlons g ] Vet

products comply with the laW% and regulatlom required by the EU / EEA countries, thereby allowmg the free movement of our
products within these countries and others that accept CE mark standards. If we cannot support our performance claims and
demonstrate compliance with the applicable European laws and the MDD Medieal-DevteeBireetive-, we would lose our right to
affix the CE mark to our products, which would prevent us from Sellrng our products Wrthrn the EU/EEA / Swrtzerland territory
and i in other countrreq that recogmze the CE mark - : ;

general appllcabrlrty relatlng to matters such as envrronmental protectlon safe Workrng conditions, and manufactunng practrce%
as well as others. These are often comparable to, if not more stringent than, the equivalent regulations in the United States. Sales
overseas are also affected by regulation of matters such as product standards, packaging, labeling, environmental and product
recycling requirements, import and export restrictions, tariffs, duties, and taxes. In addition, we are required to timely file
various reports with international regulatory authorities similar to the reports we are required to timely file with United States
H—S-regulatory authorities, including reports required by international adverse event reporting regulations. If these reports are
not timely filed, regulators may impose sanctions, including temporarily suspending our market authorizations or CE mark, and
sales of our products may suffer. As Further;as-we enter new businesses or pursue new business opportunities internationally, or
as regulatory schemes change, we may become subject to additional laws, rules, and regulations , —Beeeming-famiiarvwith-and
1mplemen%mg—the—m-frasﬁ=tte’eure—neeessarycomplnance can be costly The fallure by us or our agents to comply wrth these

laws, rule% and regulatlom €

reputational harm, or reqult in investigations, fines, 1njunct1on§ civil penalties, criminal prosecution, or an inability to iell our
products in or to import our products into certain countries, which could materially and adversely affect our business.
Compliance with United States H—S—laws and regulations applicable to the marketing, menufaetare-manufacturing , and
distribution of our products may be costly, and failure or delay% in obtalnlng regulatory clearances or approval% or failure to

comply with applicable laws and regulations could prev
restit-in-signifieantpenalties-erother-harm to our business. Some of our...... products and could rnater1ally and adversely affect
our business. If we or any of our suppliers, distributors, agents, or customers fail to comply with FDA, Federal Trade
Commission, or other applicable United States H—S—regulatory requirements or are perceived to have failed to comply with
regulations, we may face: ¢ adverse publicity affecting both us and our customers; ¢ increased pressures from competitors; ®
investigations by governmental authorities; ¢ fines, injunctions, civil penalties, and criminal prosecution; ¢ partial suspension or
total shutdown of production facilities or the imposition of operating restrictions; ¢ increased difficulty in obtaining required
clearances or approvals or losses of clearances or approvals already granted; ¢ seizures or recalls of our products or those of our
customers; ¢ delays in purchasing decisions by customers or cancellation of existing orders; ¢ the inability to sell our products;
and ¢ difficulty in obtalnlng product liability or operatlng 1n§urance ata rea%onable cost, or at all We—afe—a-lse—Stﬂajeet—te—fedefa-l




-m-feasrb-}e-er—rmpfaeﬁea-l—eeft&m—ef—t-hese——— the FDA local laws and regulatlon% have the effect ...... Practices Act and anti-

corruption laws , as well as sim

Heﬁth%eteeﬁemn—ﬂ%e—Rttss*&rrFe&emﬁeﬂ—krgefﬁa{—ﬂaefe» other federal 1S—a—Weﬂd-W‘td-e—fEeﬁd—Ee—S&eﬁgﬁheﬂ—aﬁﬁ—eeﬂ=&pﬁeﬂ-
-1-a=ws—and state regulatlons t

éeﬁees—aﬂd-produets ﬂt-rl-rz-rﬁg—fad-teaet-we—ma-teﬂa-}s— F allure :Phese—&re—e-fteﬂ—eempa-fab-}e—to —rﬁﬂet—mefe—stfmgeﬂt—t-h&n—

respond in a timely manner to a warning letter or any the-other eguivatent-notice of noncompliance with applicable
regulations and / or procedures and to promptly come into compliance could result in the FDA bringing an enforcement
action, which could include the total shutdown of our production facilities, denial of importation rights to the United
States States-for products manufactured in overseas locations,adverse publicity,and criminal and civil fines.The expense and
costs of any corrective actions that we may take,which may include product recalls,correction and removal of products from
customer sites,or changes to our product manufacturing and quality systems,could materially and adversely impact our financial
results and may also divert management resources,attention,and time.Additionally,if a warning letter were issued,customers
could delay purchasing decisions or cancel orders,and we could face increased pressure from our competitors,who could use the
W arnum letter dgamst us in competltlve Sdles 81tu1t10ns e1the1 of VVhl(,h Could mdterldlly and adv ersely affect our

market notlhcdtlon clearance on their systems thdt integrate our products. A substantldl mdjorlty of our products are “ Class [”
devices that do not require 510 (k) clearance, but we do produce software that is classified as a Class II device subject to 510 (k)
clearance. Unless an exception applies, we may be required by FDA regulations to obtain a 510 (k) pre- market notification
clearance in connection with the manufacture of a new medical device or a new indication for use of, or other significant change
in, an existing currently marketed medical device before we can market or sell those products in the United States —or in
connection with Medifteations-modifications or enhancements to a product that could significantly affect its safety or
effectiveness, or that would constitute a major change in the intended use of the device, technology, materials, labeling,
paekds_mo or mdnul‘dctulmg processa-}se—feqtufe—a—newé-l-e—ﬂe)—e}e&r&ﬂee— WeAl-ﬂ‘reﬂg-h—maﬂttf&efufefs—make—ﬂ%e—m&ta-}
determin hether-a-change g we-cannot ensure that the FDA will agree
with our decmons not to seek dddltlondl dppIO\’dlS or CledIdnCCS for partlculdr modlhcatlons to our products or that we will be
successful in obtaining new 510 (k) clearances for IHOdIfICdIIOIlS ()btammg clearances or approvals is time consuming,
expensive, and uncertain. ¥We-ms G ; t
se—w-h-teh—eeu-}d—haiﬁewebus-rﬂess—F urthermme even if we are s_rdnted reguldtory CledIdnCCS or approvals they may mclude
significant limitations on the indicated uses of the product, which may limit the market for the product. If we are unable to
obtain required FDA clearance or approval for a product or #s-are unduly delayed in doing so, or the uses of that product were
limited, our business could suffer. Unfaverableresults-We are required to timely file various reports with the FDA,
including reports required by the medical device reporting regulations (“ MDRs ), that require we report to regulatory
authorities if our devices may have caused or contributed to a death or serious injury, or malfunctioned in a way that
would likely cause or contribute to a death or serious injury if the malfunction were to recur. If we initiate a correction
or removal of fegat-preeeedings-orremovatofa device to reduce a risk to health posed by the device,we would be required to
submit a publicly- available correction and removal report to the FDA and,in many cases,similar reports to other regulatory
agencies.This report could be classified by the FDA as a device recall,which could lead to increased scrutiny by the FDA other




international regulatory agencies,and our customers regarding the quality and safety of our devices.If these MDRs or correction
and removal reports are not filed on a timely basis,regulators may impose sanctions,sales of our products may suffer,and we
may be subject to product liability or regulatory enforcement actions,all of which could harm our business.Government
regulation may also cause significant delays or evemrprevent the marketing and full commercialization of future products or
services that we may develop and / or may impose costly requirements on our business. As Further;as-we enter new businesses
or pursue new business opportunities,we will become subject to additional laws,rules,and regulations,including FDA and foreign
rules and regulations -Beeoming-familiar-with-and implementing-the-infrastrueture-neeessary-compliance can be costly.Failure
to comply with these laws Jules —and regulatlons could delay the 1ntr0duct10n of new products and could rnaterrally and
adversely affect our € v 6 d d ¢ ; v 0

eem&tﬂes—@eftatﬂ—e—ﬁt-hese—local laws and regulatlons have the effect of serving as a barrrer to trade and can be difficult to
navigate predictably.In addition,certain countries in which our products are sold require products to undergo re- registration if
the product is altered in any significant way.These registration processes can be costly and time consuming,and customers may
decide to purchase products from our competitors that do not have to be involved in a re- registration process.In addition,our
inability to receive or renew product registrations may prevent us from marketing and / or distributing those particular products
for replacement applications in the specific country.Existing and future healthcare reforms , and changes to reimbursement
rates,may indirectly have a material adverse effect on our business and results of operations.Sales of our products to OEMs in
the medical sector indirectly depend on whether adequate reimbursement is available for our customers’ products from a variety
of sources,such as government healthcare insurance programs,including U.S.Medicare and Medicaid programs,foreign
government programs,private insurance plans,health maintenance organizations,and preferred provider organizations. Without
adequate rermbursement the demand for our customers products and therefore indirectly our products,may be limited ;whteh

he ; 3 ; .Healthcare reform proposals and medical cost
containment measures in the United States and in many foreign countrres could limit the use of both ours and our customers’
products,reduce reimbursement available for such use,further tax the sale or use of our products,and further increase the
administrative and financial burden of compliance. Any-These reforms and measures,including the uncertainty in the
medical community regarding their nature and effect,could have a material and adverse effect on us and our customers’
purchasing decisions regarding our products and treatments and could harm our business,results of operations,financial
condition,and prospects.We cannot predict the specific healthcare programs and regulations that will be ultimately
implemented by local,regional,and national governments globally.However,any changes that lower reimbursements for us
or our customers’ products and / or procedures using these products,including,for example,existing reimbursement incentives to
convert from analog to digital X- ray systems,or changes that reduce medical procedure volumes or increase cost containment
pressures on us or others in the healthcare sector could materially and adversely affect our business and results of operations.We
are subject to federal,state,and foreign laws governing our business practices which,if violated,could result in substantial
penalties.Additionally,challenges to or investigations into our practices could cause adverse publicity and be costly to respond to
and thus could harm our business.Anti- corruption laws and regulations.We are subject to the U.S.Foreign Corrupt Practices Act
and anti- corruption laws sas-financial results. Furthermore From-time-to-time-, competition laws may prohibit or increase
the cost of future acqulsltlons that we may desrre to undertake.Laws and ethical rules governing interactions with healthcare
providers.We de-ne healthes may occasronally sell our products to
healthcare providers through dlstrlbutors or otherwrse engage healthcare provrders to provide services.The U.S.Medicare and
Medicaid “ anti- kickback ” laws,and similar state laws,prohibit payments or other remuneration that is intended to induce
hospitals,physicians,or others either to refer patients or to purchase,lease,or order,or to arrange for or recommend the
purchase,lease,or order of healthcare products or services for which payment may be made under federal and state healthcare
programs,such as Medicare and Medicaid.These laws affect our sales,marketing,and other promotional activities by limiting the
kinds of financial arrangements we may have with hospitals,physicians,or other potential purchasers of our products.They
particularly impact how we structure our sales offerings,including discount practices,customer support,education and training
programs,physician consulting,research grants ,and other fee- for- service arrangements.These laws arc broadly written,and
it is often difficult to determine precisely how these laws will be applied to specific circumstances.Federal and state * false
claims ” laws generally prohibit knowingly presenting,or causing to be presented,claims for payment from
Medicare,Medicaid,or other government payors that are false or fraudulent,or for items or services that were not provided as
claimed.Although we do not submit claims directly to payors,manufacturers can be,and have been,held liable under these laws if
they are deemed to ““ cause ” the submission of false or fraudulent claims by providing inaccurate billing or coding information
to customers or through certain other activities,including promoting products for uses not approved or cleared by the
FDA,which is called off- label promotion.Violating * anti- kickback * and * false claims ” laws can result in civil and criminal
penalties,which can be substantial,as well as potential mandatory or discretionary exclusion from healthcare programs for
noncompliance.Even an unsuccessful challenge or investigation into our practices could cause adverse publicity and be costly to
defend and thus could harm our business and results of operations.Additionally,several recently- enacted state and federal
laws,including laws in Massachusetts and Vermont,and the federal Physician Payment Sunshine Act,now require,among other
things,extensive tracking and maintenance of databases regarding the disclosure of equity ownership and payments to
physicians,healthcare providers,and hospitals. These laws may require us to implement the necessary and costly infrastructure to
track and report certain payments to healthcare providers.Failure to comply with these tracking and reporting laws could subject
us to significant civil monetary penaltres Other Laws. Ffefn—ﬁme-We are sub]ect to other ﬁme—new—laws in forelgn countries
where we conduct business orreg 7 tad 9 W o 6




t-uﬁe-eeﬁsuﬂamg— For e\ample w1th1n the EU, the control of unlawful marketmg activities is a p&ﬁy—te—er—et-herw—ise—'mve-}ved

in each of the member states. The member states of the EU closely momtor percelved unlawful marketing activity by
companies. We could face civil , both-inside-criminal, and eutside-administrative sanctions if any member state determines
that we have breached our obligations under such state’ s natlonal laws. Industry associations also closely momtor the

activities of member compames. If t-he—these

authorities name us as ha\ ing breached our obllgatlons under their 1e0ulat10ns ,rules,or standmds ,our 1eputdt10n would suﬁeI and
our business and financial condition could be materially and adversely affected.Certain of our products are subject to regulations
relating to use of radioactive material,compliance with which may be costly,and a failure to comply with these regulations may
materially and adversely affect our business.As a manufacturer and seller of medical devices and devices emitting radiation
or utilizing radioactive by- product material,we and some of our suppliers and distributors are subject to extensive
regulation by United States governmental authorities ., arisingin-such as the erdinary-eotrse-of FDA, the Nuclear
Regulatory Commission (“ NRC ), and state and local regulatory agencies, which is intended to ensure the devices are
safe and effective and comply with laws governing products which emit, produce, ot or business-control radiation.
These regulations govern, among other things, the design, development, testing, manufacturing, packaging, labeling,
distribution, import / export, sale, marketing, and disposal of or-our otherswise-products . Legal-proeeedings-We are also
subject to international laws and regulations that apply to manufacturers of radlatlon- emlttmg dev1ces and products
utilizing radioactive materials. These are often comparable engthy y v
orjudgments-subjeet-to , if not more stringent than, VIEW as-appea artgs)-b
outeome-is-finalTitigationand-other—- the legatproeeed irgs;-elatms,governnten ispee i atretits equlvalent regulations in
the United States. Our industrial and mvest—rg&ﬁeﬁs—medlcal dev1ces utlhzmg radloactlve materlal are subject to signifieant
uneertainty- NRC clearance and may-approval requirements, and the manufacture and sale of these products are subject
to extensive federal and state regulation that varies from state to state and among regions. Our manufacture,
distribution, installation, service, and removal of industrial devices utilizing radioactive material or emitting radiation
also requires us to obtain a number of licenses and certifications for these devices and materials. Service of these
products must also be expensiverperformed in accordance with specific radioactive materials licenses. Obtaining licenses
and certifications may be time consuming, expensive, and disruptive-to-uncertain. The handling and disposal of radioactive
materials resulting from the manufacture, use, etr- or eperattons-disposal of our products may impose significant costs
and requirements . Disposal sites for the lawful disposal of materials generated by the manufacture, use, For- or
decommlssmmng of our products may no longer accept these and—substances in ot-heﬁ the future feaseﬂs—we—may-eheese

g4 5 S;TCEA . 1) =3 1) 83

fmpaet—eﬁ-r—bﬂs-mess— Env uonmentdl laws impose comphdnce costs on our busmess and may also result in llabllltv We-are
subjeetto-environmental- Environmental faws-around-the-world—These-laws regulate many aspects of our operations, including
our handling, storage, transport, and disposal of hazardous substances, such as the chemicals and materials that we use in the
course of our manufacturing opemtlons They can also 1 1mpose Clednup liabilities, mcludmg with 1espect to discontinued

we may mlshdndle or umdequatelv manage hazmdous substances used in our manufacturing operatlons and can never
completely eliminate the risk of contamination or injury from certain materials that we use in our business and, therefore, we
cannot completely eliminate the prospect of resulting claims and damage payments. We may also be assessed fines and / or
other penalties for failure to comply with environmental laws and regulations. Insurance has provided coverage for portions of
cleanup costs resulting from historical occurrences, but we do not expect to maintain insurance coverage for costs or claims that
might result from any future contamination. Pursuant to the Separation and Distribution Agreement we entered into with
Varian when we spun off from Varian,we are obligated to indemnify Varian for 20 % of ether-- the cleanup liabilities
related arising-from-the-operations-of the-business-transferred-to prior corporate restructuring itas-partefthese-activities
undertaken while we were a division of Varian . These-This inelude-includes facilities sold as part of Varian’ s electron
devices business in 1995 and thin film systems business in 1997.The U.S.Environmental Protection Agency (“ EPA ”) or third
parties have named Varian as a potentially responsible party under the amended Comprehensive Environmental Response
Compensation and Liability Act of 1980 (“ CERCLA ”),at sites to which Varian or the facilities of the businesses sold in 1995
and 1997 were alleged to have shipped waste for recycling or disposal (the “ CERCLA sites ). We anticipate that we will be
obligated to reimburse Varian for 20 % of the liabilities of Varian related to these CERCLA sites (after adjusting for any
insurance proceeds or tax benefits received by Varian). fn-eenneettorrWe assess this indemnification obligation quarterly
with t-he—@E—RGI:A—s&rtes—te—date—Val ian has—and make accruals accordmgly These accruals have h1stor1cally been fequﬁed—to

ma-teﬂal—As—e-f—September—}G— but can sometlmes ﬂuctuate s1gn1ﬁcantly from perlod to perlod For example,durmg the
second quarter of fiscal year 2622-2023 , swe-had-Varian informed us of an existing-environmental-adjustment to their



estimate of their liability,which resulted in an 1ncrease in our liability of appmxunatd\ $42 . 4+9 mil 10n net 0[ L\])L(,lk,d
insurance ])10LLLd\ srelatedto-the CERCEAsites- We J o sraetie

Future changes in env 110nmullal laws could dlso increase our eosls of domu business, perhaps \1(*111[1u1ml». Several countries,
including some in the EU, now require medical equipment manufacturers to bear certain disposal costs of products at the end of
the product’ s useful life, thereby increasing its costs. The EU has also adopted directives that may lead to restrictions on the use
of certain hazardous substances or other regulated substances in some of our products sold there. These directives, along with
another that requires substance information to be provided upon request, could increase our operating costs in order to maintain
our access to certain markets. All of these costs, and any future violations or liabilities under environmental laws or regulations,
could have a material adverse effect on our business. Faikare-Environmental, Social, Governance Risks Our business is
subject to maintainreffeetive-internal-eentrols-evolving Environmental, Social, and preeedures-Governance (“ ESG ”)
requirements and stakeholder expectations that could expose us to numerous risks. Regulators, customers, investors, and
other stakeholders are increasingly focusing on ESG issues and related disclosures. Changing ESG requirements and
stakeholder expectations have resulted in, and are likely to continue to result in, increased general and administrative
expenses and increased management time and attention spent complying with or meeting such regulations and
expectations. We may also communicate certain ESG initiatives and goals in our SEC filings or in other public
disclosures. If our ESG- related data, processes, and reporting are incomplete or inaccurate, or if we fail to achieve
progress with respect to our ESG goals on a timely basis, or at all, our reputation, business, financial performance, and
growth could be adversely affected. In addition, our customers have adopted, and may continue to adopt, procurement
policies that require us to comply with social and environmental provisions. An increasing number of investors have
adopted, and may continue to adopt, ESG policies for their portfolio companies, and various voluntary sustainability
initiatives and organizations have promulgated different social and environmental and sustainability guidelines. These
practices, policies, provisions, and initiatives are under active development, subject to change, can be unpredictable and
conflicting, and may prove difficult and expensive for us to comply with and could negatively affect our reputation impaet
us—We-mtst, afﬂeﬂg—busmess, or financial condltlon If we are unable to retaln, attract, expand 1ntegrate, and train our

the—future—eﬁ-}wt—mateﬂal-weaknesses—wﬂ—mt be diseevefed-able to mamtaln or expand our busmess Our future success
depends on our ability to retain, attract, expand, integrate, and train our management team and other key personnel,
such as qualified engineering, service, sales, marketing, manufacturing, and other staff. We compete for key personnel
with respeet-other medical equipment and software manufacturers and technology companies, as well as universities and
research institutions. We have observed an overall tightening and increasingly competitive labor market over the past
years, which has resulted in increased wages offered by other employers and voluntary attrition of employees in the
industry, making it more difficult to a-prierrecruit, hire, and retain talent. Because competition is intense, particularly in
Utah, where unemployment rates are relatively low, compensation- related costs have increased and could continue to
increase, significantly. Additionally, our United States- based employees, including our senior management team, work
for us on an at- will basis, and there is no assurance that any such employees will remain with us. Replacing key
employees may take an extended period of time, and to the extent we hire employees from competitors, we also may be
subject to allegations that they have been improperly solicited or divulged proprietary or other confidential information.
Freezing new positions or terminating existing ones could hlnder our ablllty to execute our strateglc plan and achieve
growth targets, resulting in long- term sacrifices for wh were-short- term
gains. Further, potential employee turnover resulting from work from home pohcy changes, llmlted growth
opportunities and competitive market conditions could lead to knowledge loss and decreased productivity. If we are
unable to retain or hire and train qualified personnel, we may not be able to maintain or expand our business. Similarly,
if we fail to adequately invest in leadership tralmng and career development resources this could limit employee growth,
lead to shortages of skllled personnel hlnder effective management —I-f—euﬁn-tefna-l-eeﬂtfe}s—and dec1s1on making

()m lndebludne ss The ABL Faclllty and the 1ndenture govermng our Senlor Secured Notes impose 51gn1ﬁcant operatlng
and financial restrictions that may limit our current and future operating flexibility, particularly our ability to respond
to changes in the economy or our industry or to take certain actions, which could harm our long- term interests and may
limit our ability to make payments on the notes. As of September 36-29 , 2022-2023 , our total combined indebtedness was
approximately $ 449-448 . 7-0 million —Fhe-borrowings-under-of principal, including our unseeured-4. 00 % eonvertible
Convertible senior-Senior Unsecured noetes-Notes due 2025 (the <" Convertible Notes 2" ) and our 7 bear-interestatafixed
rate-of4- 00-875 % and-borrowingsunderour-Scnior Secured Notes due 2027 (the “ Senior Secured Notes ) bearinterestata
fixedrate-of 7~ §75-% For more information regarding our borrowings, see Note 9, Borrowings of the Notes to
Consolidated Financial Statements of thls report ()m debt could potumall haw 1mpormm eonsequemcs to ...... 3() 2022,
we hdd dpplOXllndlL y ‘b e ase-avattabt e

aullly ).
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that mclude, but are not l-rmrt—hmlted to our ab111ty —a-mong—et-heﬁ-hmgs—to * incur, assume , or permit to exist addmonal
indebtedness (including guarantees thereof); ¢ pay dividends or certain other distributions on our capital stock or repurchase our
capital stock or prepay subordinated indebtedness; ¢ prepay, redeem , or repurchase certain debt; ¢ issue certain preferred stock
or similar equity securities; ¢ incur liens on assets; * make certain loans, investments , or other restricted payments; ¢ allow to
exist certain restrictions on the ability of our restricted subsidiaries to pay dividends or make other payments to us; * engage in
transactions with affiliates; ¢ alter the business that we conduct; and ¢ sell certain assets or merge or consolidate with or into
other companies. As a result of these restrictions, we may be: * limited in how we conduct our business; ¢ unable to raise
additional debt or equity financing to operate during general economic or business downturns; ¢ limited in our ability to
borrow additional funds as needed or increasing the eests— cost of any-such borrowing;* challenged in make-it-mere-diffient
forus-to-satisfy-satisfying our obligations,including our debt obligations;* iterease-otr-vulnerability— vulnerable to adverse
economic and general industry conditions,including interest rate fluctuations,because a portion of our borrowings are and will
continue to be at variable rates of interest;* require-required us-to dedicate a substantial portion of our cash flow from operations
to payments on our debt,which would reduce the availability of our cash flow from operations to fund working capital,capital
expenditures , or other general corporate purposes;* plaee-ts-at a disadvantage compared to competitors that may have
proportionately less debt; or ¢ unable to compete effectively or to take advantage of new business opportunities. A breach of the
covenants under the indenture governing our Senior Secured Notes or the ABL Facility could result in an event of default under
the applicable indebtedness. Such a default, if not cured or waived, may allow the creditors to accelerate the related debt ane-,
may result in the acceleration of any other debt that is subject to an applicable cross- acceleration or cross- default provision
addition-, an-and event-of-defanitunderthe-ABEFaetity-would permit the lenders under the ABL Facility to terminate all
commitments to extend further credit under the ABL Facility. Furthermore, if we were unable to repay the amounts due and
payable under the ABL Facility, those lenders could proceed against the collateral securing such indebtedness. In the event our
lenders or holders of the notes effered-hereby—accelerate the repayment of our borrowings, we and our subsidiaries may not have
sufficient assets to repay that indebtedness .If our cash requirements in the future are greater than expected,our cash flow

from operatlons may not be required-sufficient to dispese-repay all of the outstanding material-assets-or-operations-to-meet
etr-debt serviee-as it becomes due, and we other-obligations-We-may not be able to eonsummate-those-dispesttions-borrow
money,sell assets, or otherwise raise funds on acceptable terms,or at all, to refinance our obtain-the-proceeds-that-we-could
any-debt serviee-obligations-thendue- Any future refinancing
of our 1ndebtedne§§ could be at hlgher interest lateq and may require us to comply with more onerous covenants which could
further restrict our business operations.Additionally,the irdentare-indentures relating to our notes sw-limit the use of the
proceeds from any disposition of our assets.As a result,the indentare-indentures may prevent us from using the proceeds from
such dispositions to satisfy our debt service obligations -Our-ereditrating-and-ability-te-aeeess- Our ability to continue to have
the necessary liquidity to operate our bu%lne@% may be adverqely 1mpacted by a number of factors, -rnel-udmg—tu&eeﬁatn—eeﬂd-rt-teﬁs
trthe-ereditand a vatle y ing—A-deterioration of our
results of operations and cash flow re%ultlng from decreases in consumer qpendlng, could, among other thlng% impact our ablhty
to comply with the fixed charge coverage ratio contained in our ABL Facility. Our historical sources of liquidity to fund ongoing
cash requirements include cash flows from operations, cash and cash equivalents, borrowings through our previous credit facility
, and eervertible-debt offerings. The sufficiency and availability of credit may be adversely affected by a variety of factors,
including, without limitation, the tightening of the credit markets, including lending by financial institutions who are sources of
credit for our borrowing and liquidity; an increase in the cost of capital; the reduced availability of credit; our ability to execute
our strategy; the level of our cash flows, which will be impacted by customer demand for our products; compliance with a fixed
charge Coverage ratio that is included in our ABL Facility 5 7 and interest rate ﬂuctuatlonq and-the-adversetmpaet-ofthe
v ; atre-wo W d-e . We cannot predict the future level of
interest rates or the effect of any increase in interest rates on the avallablhty or aggregate cost of our borrowings. We cannot be
certain that any additional required financing, whether debt or equity, will be available in amounts needed or on terms
acceptable to us, if at all. The ABL Facility contains a minimum Fixed Charge Coverage Ratio of 1. 00 to 1. 00 that is tested
when excess availability under the ABL is less than the greater of (i) 10. 0 % of the Loan Cap (the lesser of (a) the aggregate
commitments under the ABL Facility and (b) the aggregate borrowing base) and (ii) $ 7. 5 million. H+e-Adverse

developments in the economy in the past have led to-borrow-tnrexeessof 10--0-%of the Lean-Cap-and in the future $7-5
o-wotld-could be-atriskofnotbeing-ineomphanee-lead to reduced




spending by our customers and end- users which could adversely impact our net sales and cash flow, which could affect
our ability to comply with the ABEFaeditys-fixed charge coverage ratio . Compliance with the fixed charge coverage...... on
the market price of our securities . We entered into certain hedging positions that may affect the value of the Convertible Notes
and the volatility and value of our common stock. In connection with the issuance of the Convertible Notes, we entered into
certain convertible note hedge transactions. These hedge transactions are expected generally to reduce potential dilution of our
common stock on any conversion of the Convertible Notes or offset any cash payments we are required to make in excess of the
principal amount of such converted Convertible Notes, as the case may be, with such reduction or offset subject to a cap. The
counterparties to these hedging positions or their respective affiliates may modify their hedge positions by entering into or
unwinding various derivatives with respect to our common stock or purchasing or selling our common stock in secondary market
transactions prior to the maturity of the Convertible Notes (and are likely to do so during any observation period related to a
conversion of Convertible Notes or following any repurchase of Convertible Notes by us on any fundamental change repurchase
date or otherwne) whlch —’Ph-ts—aeﬁvrt—y—could cause or dVOld an mcrease ora decrease in the mcuket price of our common stock

éepfess—t-he—m&fket—pﬂee—eﬁeﬂfeemmeﬂ—s’feel&ﬂle COlldlthHdl conversion featule of the Con\ eltlble Notes if trlggered may

adversely affect our financial condition and operating results. In the event the conditions for optional conversion of the
Convertible Notes by holders are met before the close of business on the business day immediately preceding June 1, 2025,
holders of the Convertible Notes will be entitled to convert the Convertible Notes at any time during specified periods at their
option. If we elect to satisfy our conversion obligation by settling all or a portion of our conversion obligation in cash, it could
adversely affect our liquidity. In addition, even if holders do not elect to convert their Convertible Notes, we could be required
under applicable accounting rules to reclassify all or a portion of the outstanding principal of the Convertible Notes as a current
rather thdn long term liability, which would result ina material reduction of our net w orkmo Cdpltdl and mdy serlously harm

our de}ay—aﬁ—&equtsmeﬂ—conversmn obhgatlon in

shares of eﬂf—W&ﬁeh—eetrkHieefe&se—ﬂ&e—&&dmgjaﬂee—e—ﬁetﬂ*common stock —Our-Amended-and-Restated-Certifteate-of
-I-ﬁeefpefa-t-teﬁ—eﬂ% or Ameﬂded-a comblnatlon of cash qnd Res’f&ted—By}a-ws—shares of common stock any sales 0f our




short sellmg by fna-ke—market partlclpants because i
our-indentare-requires-us;-at-the conversion of he}éefs—e}eeﬁeﬁ—te—repﬂfehase—t he ( onv LlllblL Noles could be used to satlsfy

short positions, for—- or anticipated
the-conversion of the f&te—fer—a—he}éeﬁ-h&t—eeﬁveﬁs—eﬂﬁ( onv cmble Notes tn—eeﬁneeﬁeﬁ—wrth—a—mto shares of our common
stock any of which could depress the ﬂ&ake—market prlce of our common stock RlSkS Relatmg to Our Spln Off whe-}e

we were part of leldl] or liabilities associated with eur-the spin- off from leldl] wuld mdtumll and dd\'crsely allecl our
business, financial condition, results of operations, and cash flows. We entered into a Separation and Distribution Agreement
when we spun off from Varian. Fhe-This agreement prov ides for, among olhc1 things, mdunmhcallon obligations dcsmmd to
make ¥&ﬂ-&ﬂ—Varex manudllv 1Lspons1ble G AT e At 8 G

describes t-he—Varex, our SLpdldllOll from Varian , we;and-the llansdulons eomumpldled by the SLpdldllOH dnd Distribution
Agreement , and liabilities that were allocable to Varex before the spin- off . We may be subject to substantial liabilities if #
18-we were required to indemnify Varian or if Varian is-were required, but unable, to indemnify us. Either of these could
negatively affect our business, financial position, results of operations, and / or cash flows. General Risks Failure to maintain
effective internal controls and procedures could negatively impact us. In the past, we have not always been successful in
maintaining effective internal controls and procedures. Internal control over financial reporting is complex and may be
revised over time to adapt to changes in our business or changes in applicable accounting rules. We cannot assure that
our internal control over financial reporting will be effective in the future or that material weaknesses will not be
discovered with respect to a prior period for which we had previously believed that internal controls were effective. If
our internal controls and procedures are not effective, our financial statements may not accurately reflect the results of
our business and operations. In addition, there could also be a negative reaction in the financial markets due to a loss of
investor confidence in us and the reliability of our financial statements, which could affect our stock price.



