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In	evaluating	our	Company	and	business,	you	should	carefully	consider	the	risks	and	uncertainties	described	below,	together
with	information	disclosed	elsewhere	in	this	Annual	Report	on	Form	10-	K,	including	our	consolidated	financial	statements	and
the	related	notes	and"	Management'	s	Discussion	and	Analysis	of	Financial	Condition	and	Results	of	Operations"	in	Part	II	of
this	Annual	Report,	and	other	documents	we	file	with	the	SEC.	The	risks	described	below	relate	to	our	business,	governmental
regulations,	indebtedness,	financial	condition	and	markets,	and	our	securities.	Also,	the	risks	and	uncertainties	described	below
are	those	that	we	have	identified	as	material	but	are	not	the	only	risks	and	uncertainties	we	face.	Additional	risks	and
uncertainties	not	currently	known	to	us	or	that	we	currently	believe	are	immaterial	also	may	materially	harm	our	business,
financial	condition	or	operating	results	and	result	in	a	decline	in	our	stock	price.	RISKS	RELATED	TO	OUR	BUSINESS
Summary	of	Risk	Factors	Risks	Related	to	Our	Business	•	We	may	not	be	successful	in	winning	new	contracts	or
recompeting	our	existing	contracts,	which	could	have	an	adverse	impact	on	our	business	and	prospects.	•	Our	profitability
or	performance	could	suffer	if	we	are	unable	to	recruit	and	retain	qualified	personnel	or	if	we	are	unable	to	maintain	adequate
staffing	levels	for	our	contracts	business	.•	Anti-	takeover	provisions	in	our	organizational	documents	and	prospects	Indiana
law	could	delay	or	prevent	a	change	in	control	.	RISKS	RELATED	TO	OUR	BUSINESS	We	derive	a	substantial	majority	of
our	revenue	from	our	contracts	with	the	U.S.	federal	government,which	are	typically	awarded	through	a	rigorous	competitive
bidding	process.This	competitive	bidding	process	presents	several	a	number	of	risks,including	the	following:•	We	may	bid	on
programs	for	which	the	work	activities,deliverables,and	timelines	are	vague	or	for	which	the	solicitation	incompletely	describes
the	actual	work,which	may	result	in	inaccurate	pricing	assumptions;•	We	may	incur	substantial	costs	and	spend	a	significant
amount	of	managerial	time	and	effort	preparing	bids	and	proposals;and	•	We	may	realize	the	lost	opportunity	cost	of	not	bidding
on	and	winning	other	contracts	that	we	may	have	pursued	otherwise.If	we	are	unable	to	win	a	particular	new	contract,we	may
be	prevented	from	providing	the	customer	the	services	that	are	purchased	under	that	contract	for	a	number	of	years.In
addition,we	face	rigorous	competition	and	pricing	pressures	for	any	additional	contract	awards	from	the	U.S.government.Some
of	our	existing	contracts	must	be	recompeted	when	the	their	original	period	of	performance	ends.Recompetes	represent
opportunities	for	competitors	to	take	market	share	away	from	us.Recompetes	also	represent	opportunities	for	our	customers	to
obtain	more	favorable	terms	and	discounts	from	us.We	may	be	required	to	qualify	or	continue	to	qualify	under	multiple	award
contracts	task	orders	,and	it	may	be	more	difficult	for	us	to	win	future	task	orders.If	we	are	unable	to	consistently	win	new
contract	awards,or	successfully	capture	recompetes	-	recompete	for	our	existing	contracts,our	business	and	prospects	will	be
adversely	affected,and	our	actual	results	may	differ	materially	and	adversely	from	those	anticipated.Termination,expiration
or	non-	renewal	of	our	existing	U.S.government	contracts	may	adversely	affect	our	business	.	Due	to	the	specialized	nature
of	our	business,	our	future	performance	and	rate	of	growth	is	highly	dependent	upon	the	continued	services	of	our	personnel	and
executive	officers,	the	development	of	additional	management	personnel	and	the	hiring	of	new	qualified	technical,	marketing,
sales,	and	management	personnel	for	our	operations.	Recruitment	of	qualified	personnel	is	highly	competitive,	and	we	may	not
be	successful	in	attracting	or	retaining	qualified	personnel.	In	recent	years,	the	industry-	wide	market	for	qualified	employees
became	even	more	competitive	than	in	previous	years.	We	also	must	manage	leadership	development	and	succession	planning
throughout	our	business.	The	loss	of	key	employees,	coupled	with	an	inability	to	attract	new,	qualified	employees	or	adequately
train	employees,	or	the	delay	in	hiring	key	personnel	could	significantly	impact	our	ability	to	perform	under	our	contracts	and
could	have	an	adverse	effect	on	our	business,	results	of	operations	and	financial	condition.	In	addition,	our	profitability	is
affected	by	how	efficiently	we	utilize	our	workforce,	including	our	ability	to	transition	employees	from	completed	contracts	to
new	assignments;	to	hire	and	assimilate	new	employees;	to	hire	personnel	in	or	timely	deploy	expatriates	to	foreign	countries;	to
manage	attrition	and	a	subcontractor	workforce;	and	to	devote	time	and	resources	to	training,	business	development,
professional	development	and	other	non-	chargeable	activities.	We	may	not	be	successful	in	winning	new	Termination,
expiration	or	non-	renewal	of	our	existing	U.	S.	government	contracts	may	adversely	affect	or	our	recompeting	business.
Our	U.	S.	government	services	contracts	generally	are	of	a	finite	duration	of	five	years	and	usually	range	between	three
and	ten	years.	The	termination,	expiration	or	non-	renewal	of	our	existing	U.	S.	government	contracts	could	result	in	a
loss	of	anticipated	future	revenue	attributable	to	that	program	,	which	could	have	an	adverse	impact	on	our	operations
business	and	prospects.	We	derive	a......	government	contracts	may	adversely	affect	our	business	.	The	U.	S.	government	may
stop	work	services	marketplace	is	characterized	by	contracts	of	shorter	duration	as	compared	to	large	production	and	systems
integration	programs.	U.	S.	government	services	contracts	generally	are	of	a	finite	duration	of	five	years	and	usually	range
between	three	and	ten	years.	The	termination,	expiration	or	non-	renewal	of	our	-	or	existing	U.	S.	government	contracts	could
result	in	a	loss	of	anticipated	future	revenue	attributable	to	that	program,	which	could	have	an	adverse	impact	on	our	operations.
The	U.	S.	government	may	terminate	any	of	our	government	contracts,	in	whole	or	in	part,	at	any	time	at	its	convenience	with
little	or	no	notice.	The	U.	S.	government	may	also	terminate	our	contracts	for	default	if	we	fail	to	meet	our	obligations	under	a
contract.	If	any	of	our	contracts	were	terminated	for	convenience,	we	generally	would	be	entitled	to	receive	payment	for	work
completed	and	allowable	termination	or	cancellation	costs.	If	any	of	our	government	contracts	were	terminated	for	default,
generally	the	customer	would	pay	us	only	for	the	work	that	has	been	accepted.	Moreover,	the	customer	can	require	us	to	pay	the
difference	between	the	original	contract	price	and	the	cost	to	re-	procure	the	contract	deliverables,	net	of	the	work	accepted	from
the	original	contract.	In	addition,	the	U.	S.	government	can	also	hold	us	liable	for	damages	resulting	from	the	default.	The
expiration,	non-	renewal	or	termination	of	any	government	contracts,	whether	for	convenience	or	default,	would	adversely	affect



our	current	programs	and	reduce	our	revenue,	earnings	and	cash	flows.	A	termination	for	default	may	also	negatively	affect	our
reputation,	performance	ratings	and	our	ability	to	win	new	government	contracts,	particularly	for	contracts	covering	the	same	or
similar	types	of	services.	A	Revenue	from	our	largest	contract,	the	Kuwait	Task	Order	under	the	LOGCAP	V	contract
vehicle,	amounted	to	approximately	$	450.	3	million,	or	10.	4	%	of	our	revenue	for	the	year	ended	December	31,	2024.
Performance	on	the	Kuwait	Task	Order	began	in	July	2021.	The	award	is	approximately	$	1.	7	billion	with	an	estimated
period	of	performance	completion	in	December	2026.	We	expect	the	Kuwait	Task	Order	under	LOGCAP	V	will
continue	to	have	a	significant	portion	of	contribution	to	our	revenue	.	The	is	derived	from	a	few	large	contracts,	and	the	loss
or	material	reduction	of	any	of	these	contracts	could	have	a	material	adverse	effect	on	our	results	of	operations	and	cash	flows.
Aggregate	revenue	from	our	three	largest	contracts	amounted	to	approximately	$	1.	1	billion,	or	27.	5	%	of	our	revenue	for	the
year	ended	December	31,	2023.	As	of	December	31,	2023,	our	three	largest	contracts	were	the	Kuwait	and	Iraq	Task	Orders
under	the	LOGCAP	V	contract	vehicle	and	T-	45	Contractor	Logistics	Support.	Performance	on	the	Kuwait	Task	Order	began	in
July	2021,	and	performance	on	the	Iraq	Task	Order	began	in	June	2021.	The	awards	are	approximately	$	1.	5	billion	and	$	1.	7
billion,	respectively,	with	estimated	period	of	performance	completion	in	December	2026.	T-	45	Contractor	Logistics	Support
was	acquired	through	the	Merger.	The	award	is	approximately	$	2.	5	billion	with	estimated	period	of	performance	completion	in
January	2028.	The	Kuwait	Task	Order	under	LOGCAP	V	accounted	for	more	than	10	%	of	our	revenue	for	the	year	ended
December	31,	2023,	and	we	expect	this	contract	will	continue	to	have	a	significant	contribution	to	our	revenue.	The	loss	or
material	reduction	of	any	of	these	contracts	could	have	a	material	adverse	effect	on	our	revenue,	results	of	operations	and	cash
flows.	See"	Item	7.	Management'	s	Discussion	and	Analysis	of	Financial	Condition	and	Results	of	Operations-	Significant
Contracts"	in	this	Annual	Report	on	Form	10-	K.	Competition	We	utilize,	develop,	install	and	maintain	a	number	of
information	technology	systems	both	for	us	and	for	our	customers.	Additionally,	we	utilize	and	rely	on	external	systems
maintained	by	our	service	providers,	including	using	a	managed	service	provider	(MSP)	to	administer	our	systems	and
servers.	We	also	contract	within	--	with	Software-	as-	a-	Service	(SaaS)	providers	to	provide	core	company	services	such
as	for	enterprise	resource	planning	(ERP),	human	capital	management,	and	contract	lifecycle	management.	These
activities	may	involve	substantial	risks	to	our	ongoing	business	processes	including,	but	not	limited	to,	accurate	and
timely	customer	invoicing,	employee	payroll	processing,	supplier	and	vendor	payment	processing,	supply	chain
management	and	financial	reporting.	If	these	implementation	activities	are	not	executed	successfully	our	-	or	markets	if
we	encounter	significant	delays	in	our	implementation	efforts,	we	could	experience	interruptions	to	our	business
operations	and	processes.	We	continue	to	implement	a	new	ERP	system,	integrate	a	number	of	other	IT	systems	into	one
and	expect	to	continue	to	otherwise	upgrade	and	expand	our	IT	system	capabilities,	including	SAP	S	/	4HANA.	We	may
experience	difficulties	in	our	business	operations,	or	difficulties	in	operating	our	business	under	the	ERP,	either	of	which
could	disrupt	our	operations,	including	our	ability	to	timely	ship	and	track	product	orders,	project	inventory
requirements,	manage	our	supply	chain,	and	otherwise	adequately	service	our	customers,	and	lead	to	increased	costs	and
other	difficulties.	In	the	event	we	experience	significant	disruptions	as	a	result	of	the	ERP	implementation	or	otherwise,
we	may	not	be	able	to	fix	our	systems	in	an	efficient	and	timely	manner.	Accordingly,	such	events	may	disrupt	or	reduce
the	efficiency	of	our	revenue	entire	operations	and	market	share	have	a	material	adverse	effect	on	our	operating	results
and	cash	flows.	Under	certain	contracts	with	the	U.	S.	government,	the	adequacy	of	our	business	processes	and
protections	of	controlled	unclassified	information	on	related	systems	could	be	called	into	question.	The	occurrence	of
such	events	could	result	in	a	material	adverse	impact	on	our	business,	financial	condition,	results	of	operations	and	cash
flows.	Our	competition	varies	depending	on	our	service	offerings	.	Our	business	is	highly	competitive,	and	we	compete	with
larger	companies	that	may	have	greater	name	recognition,	greater	financial	resources,	and	larger	technical	staff,	as	well	as
companies	with	a	competitive	advantage	due	to	a	small	business	designation.	Within	our	industry,	companies	have	engaged	in
mergers	and	acquisitions	to	increase	their	competitive	position.	Our	competitors	may	provide	our	customers	with	different	or
greater	capabilities	or	better	contract	terms	than	we	can	provide,	including	past	contract	experience,	geographic	presence,	price,
and	the	availability	of	qualified	professional	personnel.	In	addition,	our	competitors	may	consolidate	or	establish	teaming	or
other	relationships	among	themselves	or	with	third	parties	to	increase	their	ability	to	address	customers’	needs.	Even	if	we	are
qualified	to	work	on	a	government	contract,	we	may	not	be	awarded	the	contract	because	of	existing	government	policies
designed	to	assist	small	businesses	and	other	designated	classifications	of	business	,	such	as	under-	represented	minority
contractors	.	Accordingly,	larger	or	new	competitors,	alliances	among	competitors,	or	competitors	designated	as	small	business
contractors	may	emerge	that	may	adversely	affect	our	ability	to	compete.	If	we	are	unable	to	compete	successfully	against	our
current	or	future	competitors,	we	may	experience	declines	in	revenue	and	market	share,	which	could	negatively	impact	our
financial	position,	results	of	operations,	or	cash	flows.	Our	earnings	and	margins	may	vary	based	on	our	performance,	the	mix
of	our	contracts	,	our	performance	,	and	our	ability	to	control	costs.	We	generate	revenue	under	various	types	of	contracts,	which
include	cost-	plus,	cost-	reimbursable	(including	non-	fee-	bearing	costs),	firm-	fixed-	price	and	time-	and-	materials.	Our
earnings	and	profitability	may	vary	materially	depending	on	changes	in	the	proportionate	amount	of	revenue	derived	from	each
type	of	contract,	the	nature	of	services	provided,	as	well	as	the	achievement	of	performance	objectives	and	the	stage	of
performance	at	which	the	right	to	receive	fees,	particularly	under	incentive	and	award	fee	contracts,	is	finally	determined.	Cost-
reimbursable	plus	contracts	generally	have	lower	profitability	than	firm-	fixed-	price	contracts.	Given	the	current	pace	of
inflation	Inflation	and	other	geopolitical	factors	may	,	we	are	monitoring	the	impact	our	of	rising	costs	on	our	active	and	future
government	contracts.	For	example,	global	hostilities	could	change	the	total	mix	of	our	contracts.	The	Company’	s	earnings	and
profitability	may	vary	materially	depending	on	significant	changes	to	the	total	mix	of	contracts.	Our	profitability	is	adversely
affected	when	we	incur	contract	costs	that	we	cannot	bill	to	our	customers.	Profitability	also	may	be	adversely	affected	during
the	start	of	a	new	contract	due	to	initial	spending	necessary	to	successfully	complete	phase-	in	requirements.	To	varying	degrees,
each	of	our	contract	types	involves	risk	that	we	could	underestimate	the	costs	and	resources	necessary	to	fulfill	the	contract.	In



addition,	our	failure	to	satisfy	customer	expectations	or	contract	requirements	may	result	in	reduced	fees	or	claims	made	against
us	by	our	customers	and	may	affect	our	financial	performance	and	our	relationship	with	our	customers	.	Under	each	type	of
contract,	if	we	are	unable	to	control	costs,	our	operating	results	could	be	adversely	affected,	particularly	if	we	are	unable	to
justify	an	increase	in	contract	value	to	our	customers.	Cost	overruns	or	the	failure	to	perform	on	existing	programs	also	may
adversely	affect	our	ability	to	retain	existing	programs	and	win	future	contract	awards.	We	recognize	use	estimates	in	accounting
for	many	of	our	programs,	and	changes	in	our	estimates	could	adversely	affect	our	future	financial	results.	Revenue	revenue
from	our	contracts	is	recognized	primarily	using	the	input	method	(e.	g.,	costs	incurred	to	date	relative	to	total	estimated	costs	at
completion)	to	measure	progress	towards	completion.	This	methodology	requires	estimates	of	total	contract	revenue,	total	costs
at	completion,	and	fees	earned	on	the	contract.	Contract	estimates	are	based	on	various	assumptions	to	project	the	outcome	of
future	events.	These	assumptions	include	labor	productivity	and	availability;	the	complexity	of	the	work	to	be	performed;	the
cost	and	availability	of	materials;	and	the	performance	of	subcontractors.	This	estimation	process,	particularly	due	to	the	nature
of	the	services	being	performed,	is	complex	and	involves	a	significant	amount	of	judgment.	Adjustments	to	original	estimates
are	often	required	as	work	progresses,	experience	is	gained,	and	additional	information	becomes	known,	even	though	the	scope
of	the	work	required	under	the	contract	may	not	change.	Any	We	recognize	any	adjustment	as	a	result	of	a	change	in	estimates
is	recognized	as	additional	information	becomes	known.	Changes	in	the	underlying	assumptions,	circumstances	or	estimates
could	result	in	adjustments	that	may	adversely	affect	our	future	financial	results	.	While	firm-	fixed-	price	contracts	allow	us	to
benefit	from	cost	savings,	these	contracts	also	increase	our	exposure	to	the	risk	of	cost	overruns	.	Because	many	fixed-	price
contracts	are	long-	term	and	may	also	involve	new	technologies,	unforeseen	events,	such	as	significant	inflation,	technological
difficulties,	cost	fluctuations,	problems	with	suppliers,	and	cost	overruns	can	result	in	the	contractual	price	becoming	less
favorable	or	even	unprofitable	to	us.	Revenue	derived	from	firm-	fixed-	price	contracts	represented	approximately	41	39	%	of
our	total	revenue	for	the	year	ended	December	31,	2023	2024	.	We	monitor	the	impact	of	rising	costs	on	our	active	and	future
government	contracts	given	the	current	pace	of	inflation	and	other	geopolitical	factors.	To	date,	the	Company	has	not
experienced	broad-	based	material	increases	from	inflation	or	geopolitical	hostilities	in	the	costs	of	its	firm-	fixed-	price,	cost-
plus	and	time-	and-	materials	contracts.	However,	if	the	geopolitical	conditions	worsen	or	if	the	Company	experiences	greater
than	expected	inflation	in	its	supply	chain	and	labor	costs,	then	profit	margins,	and	in	particular,	the	profit	margin	from	firm-
fixed-	price,	cost-	plus	and	time-	and-	materials	contracts,	which	represent	a	substantial	portion	of	its	contracts,	could	be
adversely	affected.	When	making	proposals	on	firm-	fixed-	price	contracts,	we	rely	heavily	on	our	estimates	of	costs	and	timing
for	completing	the	associated	projects,	as	well	as	assumptions	regarding	technical	issues.	In	each	case,	our	failure	to	accurately
estimate	costs	or	the	resources	needed	to	perform	our	contracts	or	to	effectively	manage	and	control	our	costs	could	result	in
reduced	profits	or	losses.	If	we	incur	costs	in	excess	of	initial	estimates	or	funding	on	a	contract,	we	generally	seek
reimbursement	for	those	costs	through	requests	for	equitable	adjustments	(REAs)	or	claims	to	the	Contracting	Officer,	the
denial	of	which	may	be	appealed	to	the	Armed	Services	Board	of	Contracting	Appeals,	and	make	assumptions	on	what	we
expect	to	recover	in	our	financial	statements,	but	we	may	not	be	able	to	negotiate	full	recovery	for	these	costs.	In	addition,
pursuit	of	these	REAs	and	claims	can	require	significant	time	and	additional	costs,	including	legal	fees	and	expenses,	and	there
is	no	guarantee	that	such	actions	would	ultimately	be	successful.	Uncertainties	in	the	U.	S.	government	defense	budget,	changes
in	spending	or	budgetary	priorities	or	delays	in	contract	awards	or	collection	of	our	receivables	may	significantly	and	adversely
affect	our	financial	performance	and	limit	our	growth	prospects.	Our	contracts	and	revenue	primarily	depend	upon	the	U.	S.
DoD	budget,	which	is	subject	to	the	congressional	budget	authorization	and	appropriations	process	and	is	difficult	to	predict.
The	U.	S.	Congress	usually	appropriates	funds	for	a	given	program	on	a	an	October	1	to	September	30	fiscal	year	basis,	even
though	contract	periods	of	performance	may	extend	over	many	years.	Consequently,	at	the	beginning	of	a	major	program,	the
contract	is	usually	partially	funded,	and	additional	monies	are	committed	to	the	contract	by	the	procuring	agency	only	as
appropriations	are	made	by	Congress	in	future	fiscal	years.	Impacts	on	DoD	budgets	are	a	function	of	many	factors	beyond	our
control,	including,	but	not	limited	to,	changes	in	U.	S.	procurement	policies,	budget	considerations,	the	federal	debt	ceiling,
current	and	future	economic	conditions,	presidential	administration	and	congressional	priorities,	government	shutdowns,
continuing	resolutions,	changing	national	security	and	defense	requirements,	geopolitical	developments	and	actual	fiscal	year
congressional	appropriations	for	defense	budgets.	The	January	2024	2025	presidential	and	administration	transition	in	the
United	States	presidential	election	may	introduce	further	uncertainties	to	congressional	spending	and	budgetary	priorities	that
may	materially	affect	our	business.	Any	of	these	factors	could	result	in	a	significant	redirection	of	current	and	future	DoD
budgets	and	impact	our	future	operations	and	cash	flows.	Such	factors	may	have	a	direct	bearing	on	our	new	business
opportunities	as	well	as	on	whether	the	U.	S.	government	will	exercise	its	options	for	services	under	existing	contracts,	thus
affecting	the	timing	and	volume	of	our	business.	The	U.	S.	government	also	conducts	periodic	reviews	of	U.	S.	defense
strategies	and	priorities,	which	may	shift	DoD	budgetary	priorities,	reduce	DoD	spending	or	delay	contract	or	task	order	awards
for	defense-	related	programs.	A	reduction	in	U.	S.	government	defense	spending,	changing	defense	spending	priorities	or
delays	in	contract	or	task	order	awards	could	potentially	reduce	our	future	revenue,	earnings	and	cash	flow	and	have	a	material
impact	on	our	business.	We	depend	on	the	collection	of	our	receivables	to	generate	cash	flow,	provide	working	capital,	pay	debt
and	continue	our	business	operations.	The	government	may	fail	to	pay	outstanding	invoices	for	a	number	of	reasons,	including
lack	of	appropriated	funds,	lack	of	an	approved	budget	or	changes	in	spending	levels	or	budgetary	priorities,	which	may
materially	and	adversely	affect	our	future	revenue	and	limit	our	growth	prospects.	We	are	dependent	on	the	U.	S.	government
and,	if	our	reputation	or	relationship	with	the	U.	S.	government	was	harmed,	our	revenue	and	growth	prospects	could	be
adversely	affected.	We	derive	96	%	a	substantial	majority	of	our	revenue	from	work	performed	under	U.	S.	government
contracts,	primarily	the	DoD,	either	as	a	prime	contractor	or	as	a	subcontractor	to	other	contractors	engaged	in	work	for	the	U.
S.	government.	For	the	year	ended	December	31,	2023	2024	,	we	generated	approximately	41	43	%	of	our	total	revenue	from
the	U.	S.	Army.	Our	reputation	and	relationship	with	the	U.	S.	government,	and	in	particular	with	the	branches	and	agencies	of



the	DoD,	are	key	factors	in	maintaining	and	growing	this	revenue.	Negative	press	reports	or	publicity,	which	could	pertain	to
employee	or	subcontractor	misconduct,	alleged	violations	of	labor	trafficking	laws,	conflicts	of	interest,	termination	of	a	contract
or	task	order,	poor	contract	performance,	deficiencies	in	services,	reports	or	other	deliverables,	information	security	breaches,
business	system	disapprovals,	or	other	aspects	of	our	business,	regardless	of	accuracy,	could	harm	our	reputation.	If	our
reputation	is	negatively	affected,	we	may	lose	our	ability	to	conduct	business	in	a	foreign	country	(e.	g.,	loss	of	business
license),	lose	a	required	security	clearance,	or	if	we	are	suspended	or	debarred	from	contracting	with	government	agencies	or
any	branch	of	the	DoD,	our	revenue	and	growth	prospects	could	be	adversely	impacted	.	Business	disruptions	caused	by	natural
disasters,	global	hostilities,	pandemics,	and	other	crises	could	adversely	affect	our	profitability	and	our	overall	financial	position
.	We	have	operations	located	in	regions	of	the	U.	S.	and	internationally	that	may	be	exposed	to	natural	disasters,	such	as
hurricanes,	tornadoes,	blizzards,	flooding,	wildfires	or	earthquakes.	Our	business	could	also	be	disrupted	by	national	or
international	crises	or	hostilities	and	pandemics	,	such	as	COVID-	19	.	Although	preventative	measures	may	help	mitigate	the
damage	from	such	occurrences,	impacts	on	our	supply	chain	and	the	damage	and	disruption	to	our	business	resulting	from	any
of	these	events	may	be	significant.	If	our	insurance	and	other	risk	mitigation	mechanisms	are	not	sufficient	to	recover	all	costs,
including	loss	of	revenue	from	sales	to	customers,	we	could	experience	a	material	adverse	effect	on	our	financial	position	and
results	of	operations.	There	is	also	an	increasing	concern	over	the	risks	of	climate	-	related	change	and	related	environmental
sustainability	matters.	In	addition	to	physical	risks,	climate	-	related	change	risk	includes	longer-	term	shifts	in	climate	patterns,
such	as	extreme	heat,	sea	level	rise,	and	more	frequent	and	prolonged	drought.	Such	events	could	disrupt	our	operations	or	those
of	our	customers	or	third	parties	on	which	we	rely,	including	through	direct	damage	to	assets	and	indirect	impacts	from	supply
chain	disruption	and	market	volatility.	We	rely	on	our	information	and	communications	systems	in	our	operations.	Security
breaches,	cybersecurity	attacks,	and	other	disruptions	could	adversely	affect	our	business	and	results	of	operations.	As	a	U.	S.
defense	contractor,	various	privacy	and	security	laws	require	us	to	protect	sensitive,	confidential,	and	controlled	unclassified
information	from	disclosure	both	for	us	and	others	.	Cybersecurity	risks	continue	to	increase	as	various	threat	actors	including
nation	states	,	cyber	terrorists	and	hackers,	focus	efforts	to	compromise	our	operational	and	developmental	information
technology	infrastructure.	These	threat	actors	attempt	to	gain	access	to	sensitive,	confidential,	proprietary	or	controlled
unclassified	information,	and	may	pose	threats	to	physical	security.	We	and	our	suppliers	face	a	continual	risk	associated	with
security	events	or	disruptions	described	above	,	cybersecurity	attacks	and	cyber	intrusions	by	computer	hackers,	foreign
governments,	and	cyber	terrorists	as	attack	vectors	and	technologies	advance	in	sophistication,	including	from	emerging
technologies	,	such	as	artificial	intelligence	or	machine	learning	technologies	(collectively,	AI).	The	rapid	evolution	and
increased	adoption	of	AI	technologies	may	intensify	our	cybersecurity	risks	.	In	connection	with	the	information	technology
and	network	communications	services	that	we	provide	to	our	customers,	we	also	may	encounter	cybersecurity	threats	at
customer	sites	that	we	operate.	We	face	an	added	risk	of	a	security	event	or	other	significant	disruption	of	our	information
technology	systems	and	related	systems	that	we	develop,	install,	operate	and	maintain	for	our	customers,	which	may	involve
managing	and	protecting	controlled	unclassified	information	relating	to	national	security	and	other	sensitive	government
functions	or	personally	identifiable	or	protected	health	information.	Cybersecurity	risks	are	significant	and	continue	to	evolve.
They	include,	among	others,	phishing	attempts,	ransomware,	malware	and	zero-	day	attacks	attempting	to	gain	unauthorized
access	to	systems	or	data.	Other	electronic	security	events	could	lead	to	disruptions	in	mission	critical	systems,	unauthorized
release	of	personal	identifiable	information,	confidential	or	otherwise	protected	unclassified	information	and	corruption	of	data.
In	addition	to	security	risks	listed,	we	are	also	subject	to	other	systems	failures,	including	network,	software	or	hardware
failures,	whether	caused	by	us,	third-	party	service	providers,	natural	disasters,	power	shortages,	terrorist	attacks	or	other	events.
Our	systems	reside	within	cloud	service	environments	which	presents	various	risks,	including	platform	and	software	as	a	service
providers’	inability	to	identify	or	quantify,	in	a	timely	manner,	specific	problems	that	affect	the	business	functions	which	impact
V2X.	Integration	and	sustainment	of	existing	or	new	information	technology	systems,	carry	a	high	risk	of	delays	or	integration
failures.	Such	delays,	failures,	or	impacts	from	security	events	or	disruptions	described	above,	could	result	in	loss	of	revenues,
product	development	delays,	compromise,	corruption	or	loss	of	confidential,	proprietary	or	sensitive	information	(including
personal	information	or	controlled	unclassified	information),	remediation	costs,	indemnity	obligations	and	other	potential
liabilities,	regulatory	or	government	action,	breach	of	contract	claims,	contract	termination,	class	action	or	individual	lawsuits
from	affected	parties,	negative	media	attention,	reputational	damage,	and	loss	of	confidence	from	our	government	clients.	Any
of	the	foregoing	could	materially	and	adversely	affect	our	business,	financial	condition	or	operations,	and	our	insurance	and
other	risk	mitigation	mechanisms	may	not	be	sufficient	to	recover	the	costs.	Our	contract	sites	are	inherently	dangerous
workplaces.	Failure	to	maintain	safe	work	sites	and	equipment	or	effectively	respond	to	the	impacts	of	pandemics	in	our
workplaces	could	result	in	employee	deaths	or	injuries,	environmental	disasters,	reduced	profitability,	the	loss	of	projects	or
customers	and	possible	exposure	to	litigation.	Our	project	sites	often	put	our	employees	and	others	in	close	proximity	with
mechanized	equipment,	moving	vehicles,	and	highly	regulated	materials.	Additionally,	global	pandemics	,	such	as	COVID-	19,
could	introduce	additional	risks	to	our	worksites	requiring	additional	policies	and	procedures.	Although	we	have	safety
procedures	in	place,	if	we	fail	to	implement	them,	or	if	the	procedures	we	implement	are	ineffective	or	insufficient,	we	may
suffer	the	loss	of	or	injury	to	our	employees,	as	well	as	expose	ourselves	to	possible	litigation.	As	a	result,	our	failure	to	maintain
adequate	safety	standards	and	equipment,	as	well	as	the	nature	of	the	environment	in	which	we	conduct	business,	could	result	in
employee	exposures,	injuries,	or	deaths	or	injuries	,	environmental	disasters,	reduced	profitability,	or	the	loss	of	projects	or
customers,	any	of	which	could	have	a	material	adverse	impact	on	our	business,	financial	condition,	results	of	operations	and
reputation.	We	work	in	international	locations	where	there	are	high	security	risks,	which	could	result	in	harm	to	our	employees
and	contractors	and	the	incurrence	of	substantial	costs.	Some	of	our	services,	including	those	using	subcontractors,	are
performed	in	high	-	to	moderate	risk	locations,	including	but	not	limited	to	the	Middle	East	and	certain	parts	of	Asia	and	South
Africa	America	,	where	the	country,	region	or	surrounding	areas	may	have	unstable	governments,	or	in	areas	of	military



conflict,	or	hostile	and	unstable	environments,	including	war	zones,	or	at	military	installations.	Political	or	economic	instability,
international	security	concerns	and	geopolitical	conflict	or	global	hostilities	in	countries	where	we	provide	services	and	products
may	increase	the	risk	of	an	incident	resulting	in	damage	or	destruction	to	our	work	or	living	sites	or	our	inability	to	meet
contractual	obligations	or	resulting	in	injury	or	loss	of	life	to	our	employees,	subcontractors	or	other	third	parties.	Our	insurance
coverage	may	not	be	adequate	to	cover	these	claims	and	liabilities	and	we	may	be	forced	to	bear	substantial	costs	arising	from
those	claims.	The	impact	of	these	factors	is	difficult	to	predict,	but	any	one	or	more	of	them	could	adversely	affect	our	financial
position,	results	of	operations	or	cash	flows.	A	significant	portion	of	our	workforce	is	represented	by	labor	unions,	and	our
business	could	be	harmed	in	the	event	of	a	prolonged	work	stoppage.	As	of	December	31,	2023	2024	,	approximately	4,	700	500
of	our	employees,	or	approximately	30	28	%	of	our	employee	base	were	unionized.	We	have	46	45	collective	bargaining
agreements	with	labor	unions.	We	cannot	predict	how	stable	our	union	relationships	will	be	or	whether	we	will	be	able	to
successfully	renew	or	negotiate	these	labor	contracts,	or	enter	into	new	agreements,	on	terms	that	are	acceptable	to	us.	In
addition,	the	presence	of	unions	may	limit	our	flexibility	in	managing	our	workforce.	Labor	actions,	work	stoppages	or	the	threat
of	work	stoppages	by	our	union	employees	or	implementation	of	a	work	stoppage	contingency	plan,	and	our	failure	to	obtain
favorable	labor	contract	terms	during	negotiations,	may	disrupt	our	operations,	negatively	impact	our	ability	to	provide	services
to	our	customers	on	a	timely	basis,	and	result	in	higher	labor	costs,	which	could	in	turn	negatively	impact	our	reputation,	results
of	operations	and	financial	condition	.	We	are	subject	to	legal	and	regulatory	compliance	risks	associated	with	operating
internationally.	Our	U.	S.	government	contracts	operating	internationally	represented	approximately	42	%	of	total	revenue	for
the	year	ended	December	31,	2023.	We	are	subject	to	a	variety	of	U.	S.	and	foreign	laws	and	regulations,	including,	without
limitation,	business	compliance,	tax	and	anti-	corruption	laws,	including	the	U.	S.	Foreign	Corrupt	Practices	Act.	We	also
employ	international	personnel	and	engage	with	foreign	subcontractors	and	labor	brokers,	which	requires	compliance	with
numerous	foreign	laws	and	regulations	related	to	labor,	benefits,	taxes,	insurance	and	reporting	requirements,	among	others,
such	as	the	European	Union	(EU)	General	Data	Protection	Regulation	(GDPR).	Failure	by	us	or	our	subcontractors	or	vendors	to
comply	with	these	laws	and	regulations	could	result	in	administrative,	civil,	or	criminal	liabilities,	suspension	or	debarment	from
government	contracts,	any	of	which	could	have	a	material	adverse	effect	on	us	.	Our	business	operations	are	also	subject	to
additional	risks	associated	with	conducting	business	internationally,	including,	without	limitation:	•	Political	instability	in
foreign	countries;	•	Terrorist	activity	by	various	groups	in	the	areas	in	which	we	operate;	•	Imposition	of	inconsistent	foreign
laws,	regulations	or	policies	or	changes	in	or	interpretations	of	such	laws,	regulations	or	policies;	•	Currency	exchange	controls,
fluctuations	of	currency	and	foreign	exchange	rates,	and	currency	revaluations;	•	Conducting	business	in	places	where	laws,
business	practices	and	customs	are	unfamiliar	or	unknown;	and	•	Imposition	of	limitations	on	or	increases	in	withholding	and
other	taxes	on	payments	by	foreign	operations.	Our	failure	to	adapt	to	or	mitigate	these	risks	could	affect	our	ability	to	conduct
our	business	internationally	and	adversely	affect	our	financial	position,	results	of	operations	or	cash	flows.	We	may	not	realize
the	anticipated	benefits	and	cost	savings	of	the	Merger	and	integrating	the	two	companies	may	be	more	difficult,	costly	or	time-
consuming	than	expected.	The	success	of	the	Merger,	including	anticipated	benefits	and	cost	savings,	will	depend,	in	part,	on
our	ability	to	continue	to	integrate	our	business	with	Vertex’	s.	We	may	not	realize	the	various	anticipated	financial	and	strategic
benefits	of	the	Merger.	The	Merger	involves	the	integration	of	Vertex’	s	business	with	our	legacy	business,	which	is	a	complex,
costly	and	time-	consuming	process.	Furthermore,	Vertex’	s	current	process	of	integrating	its	Defense	Training	and	Mission
Critical	Services	business,	which	still	relies	on	certain	operating	and	support	services	from	Raytheon	Company,	could	further
increase	the	complexity	and	costs	of	integrating	Vertex’	s	businesses	following	the	Merger.	It	is	possible	that	the	integration
process	could	result	in	material	challenges,	including,	without	limitation:	•	managing	a	larger	combined	company;	•	the	creation
of	a	new	executive	management	team;	•	the	possibility	of	faulty	assumptions	underlying	expectations	regarding	the	integration
process	including	unforeseen	expenses;	•	retaining	existing	business	and	operational	relationships	and	attracting	new	business
and	operational	relationships;	•	consolidating	corporate	and	administrative	infrastructures	and	eliminating	duplicative	operations
and	inconsistencies	in	standards,	controls,	procedures	and	policies;	•	integrating	the	companies’	financial	reporting	and	internal
control	systems,	including	the	Company’	s	compliance	with	Section	404	of	the	Sarbanes-	Oxley	Act	of	2002,	as	amended,	and
the	rules	promulgated	thereunder	by	the	SEC;	and	•	unanticipated	issues	in	integrating	information	technology,	implementing	a
new	enterprise	resource	planning	(ERP)	system,	communications	and	other	business	systems.	Many	of	these	factors	will	be
outside	of	the	Company’	s	control,	and	any	one	of	them	could	result	in	delays,	increased	costs,	decreases	in	revenues	and
diversion	of	management’	s	time	and	energy,	which	could	materially	affect	the	Company’	s	financial	position,	results	of
operations	and	cash	flows.	Management	recently	concluded	that,	as	of	December	31,	2023	2024	,	the	Company’	s	disclosure
controls	and	procedures	were	not	effective	due	to	a	two	material	weakness	weaknesses	in	internal	control	over	financial
reporting	at	a	subsidiary	within	Vertex	.	Specifically,	one	material	weakness	identified	by	management	arises	from	a
Vertex	subsidiary’	s	information	technology	general	controls	(ITGCs)	over	user	access	for	an	ERP	system	that	supports
their	financial	reporting	processes.	Additionally,	management	identified	a	material	weakness	in	the	design	and	operation
of	the	ITGCs	over	logical	access	and	change	management	on	the	new	ERP	system	being	implemented	at	one	of	the	other
subsidiaries	within	Vertex.	While	management	intends	to	resolve	these	material	weaknesses,	their	remediation	efforts
may	not	be	successful,	the	Company’	s	internal	controls	over	financial	reporting	may	not	be	effective	as	a	result	of	these
efforts	by	any	particular	date,	and	additional	actions	may	be	required,	which	could	have	a	material	adverse	effect	on	our
reputation,	financial	condition	and	results	of	operations	.	For	details,	please	reference"	Item	9A.	Controls	and	Procedures-
Management'	s	Report	on	Internal	Control	over	Financial	Reporting"	in	this	Annual	Report	on	Form	10-	K	.	If	we	experience
difficulties	with	the	integration	process,	the	anticipated	benefits	of	the	Merger	may	not	be	realized	fully	or	at	all,	or	may	take
longer	to	realize	than	expected	.	These	integration	matters	could	have	an	adverse	effect	on	us	for	an	undetermined	period	after
completion	of	the	Merger.	In	addition,	the	actual	cost	savings	of	the	Merger	could	be	less	than	anticipated.	Our	future	results
may	be	adversely	impacted	if	the	Company	does	not	effectively	manage	its	expanded	operations.	We	may	There	can	be	no	not



assurances	that	we	will	be	successful	or	may	not	that	we	will	realize	the	expected	operating	efficiencies,	cost	savings	and	other
benefits	currently	anticipated	from	the	Merger.	We	conduct	a	portion	of	our	operations	through	joint	ventures	,	exposing	us	to
certain	risks	and	other	partnerships	uncertainties,	many	of	which	are	outside	of	our	control.	We	conduct	a	portion	of	our
operations	through	joint	ventures	where	control	may	be	shared	with	unaffiliated	third	parties.	Although	these	our	joint	venture
operations	are	currently	not	significant,	we	are	exposed	to	risks	and	uncertainties	from	them.	As	with	any	joint	venture
arrangement	or	partnership	,	differences	in	views	among	the	joint	venture	participants	may	result	in	delayed	decisions	or	in
failures	to	agree	on	major	issues.	We	also	cannot	control	the	actions	of	our	joint	venture	partners,	including	any	failure	to
comply	with	applicable	laws	or	regulations,	nonperformance,	default	or	bankruptcy	of	our	joint	venture	partners.	If	our	partners
do	not	meet	their	contractual	obligations,	the	joint	venture	or	partnership	may	be	unable	to	adequately	perform	and	deliver	its
contracted	services,	requiring	us	to	make	additional	investments	or	perform	additional	services	to	ensure	the	adequate
performance	and	delivery	of	services	to	the	customer.	We	could	be	liable	for	both	our	obligations	and	those	of	our	partners,
which	may	result	in	reduced	profits	or,	in	some	cases,	significant	losses	on	the	project.	Additionally,	these	factors	could	have	a
material	adverse	effect	on	the	business	operations	of	the	joint	venture	or	partnership	and,	in	turn,	our	business	operations	and
reputation.	Further,	operating	through	joint	ventures	or	partnerships	in	which	we	have	a	minority	interest	could	result	in	us
having	limited	control	over	many	decisions	made	with	respect	to	projects	and	internal	controls	relating	to	projects.	These	joint
ventures	or	partnerships	may	not	be	subject	to	the	same	requirements	regarding	internal	controls	as	we	are.	As	a	result,	internal
control	issues	may	arise,	which	could	have	a	material	adverse	effect	on	our	financial	condition	and	results	of	operations.	Our
earnings	and	margins	depend,	in	part,	on	subcontractor	performance.	We	rely	on	third-	party	subcontractors	to	perform	some	of
the	services	that	we	provide	to	our	customers.	Disruptions	or	performance	problems	caused	by	our	subcontractors	could	have	an
adverse	effect	on	our	ability	as	a	prime	contractor	or	higher	tier	subcontractor	to	meet	our	commitments	to	customers.	We	may
have	disputes	with	our	subcontractors	arising	from,	among	other	things,	the	quality	and	timeliness	of	work	performed	by	the
subcontractor,	customer	concerns	about	the	subcontractor,	our	failure	to	extend	existing	task	orders	or	issue	new	task	orders
under	a	subcontract,	proper	invoicing,	cost	reasonableness,	allocability,	allowability,	adjustments	to	the	scope	of	the
subcontractor’	s	work,	or	the	subcontractor’	s	failure	to	comply	with	applicable	law	or	regulations.	Uncertain	economic
conditions	heighten	the	risk	of	financial	stress	of	our	subcontractors,	which	could	adversely	impact	their	ability	to	meet	their
contractual	requirements	to	us.	If	any	of	our	subcontractors	fail	to	timely	meet	their	contractual	obligations	or	have	regulatory
compliance	or	other	problems,	our	ability	to	fulfill	our	obligations	may	be	jeopardized.	Significant	losses	could	arise	in	future
periods	and	subcontractor	performance	deficiencies	could	result	in	our	termination	for	default.	Our	business	could	be	adversely
affected	by	bid	protests.	We	may	experience	additional	costs	and	delays	if	our	competitors	protest	or	challenge	awards	of
contracts	to	us	in	competitive	bidding.	Any	such	protest	or	challenge	could	result	in	the	resubmission	of	bids	on	modified
specifications,	or	in	the	termination,	reduction	or	modification	of	the	awarded	contract.	It	can	take	a	significant	amount	of	time
to	resolve	contract	protests	and,	in	the	interim,	the	contracting	U.	S.	federal	agency	may	suspend	our	performance	under	the
contract	pending	the	outcome	of	the	protest.	We	cannot	predict	the	timing	or	outcome	of	protests.	In	addition,	we	may	protest
the	contract	awards	of	our	competitors	when	we	believe	it	is	prudent	to	do	so	to	protect	our	rights	and	interest	in	the	competition.
This	process	requires	the	time,	effort	and	attention	of	our	management	and	employees	and	incurs	additional	costs	.	Misconduct
of	our	employees,	subcontractors,	agents,	prime	contractors	or	business	partners	could	cause	us	to	lose	customers	and	could
have	a	material	adverse	impact	on	our	business	and	reputation,	adversely	affecting	our	ability	to	obtain	new	contracts	.
Misconduct,	fraud	or	other	improper	activities	by	our	employees,	subcontractors,	agents,	prime	contractors	or	business	partners
could	have	a	material	adverse	impact	on	our	business	and	reputation.	Such	misconduct	could	include	the	failure	to	comply	with
federal,	state,	local	or	foreign	government	procurement	regulations,	regulations	regarding	the	protection	of	classified	or	personal
information,	legislation	regarding	the	pricing	of	labor	and	other	costs	in	government	contracts,	regulations	pertaining	to	the
internal	controls	over	financial	reporting,	laws	and	regulations	relating	to	environmental	matters,	bribery	of	foreign
government	officials,	lobbying	or	similar	activities,	boycotts,	antitrust	and	any	other	applicable	laws	or	regulations.	Misconduct
involving	data	security	lapses	or	inadequate	cybersecurity	protections	resulting	in	the	compromise	of	personal	information	or	the
improper	use	of	our	customer’	s	sensitive	or	classified	information	could	result	in	remediation	costs,	regulatory	sanctions	against
us	and	serious	harm	to	our	reputation.	Although	we	have	implemented	internal	policies,	procedures,	controls	and	training	that
are	designed	to	prevent	and	detect	these	activities,	these	precautions	may	not	prevent	all	misconduct	and	as	a	result,	we	could
face	unknown	risks	or	losses.	Misconduct	by	any	of	our	employees,	subcontractors,	agents,	prime	contractors	or	business
partners	or	our	failure	to	comply	with	applicable	laws	or	regulations	or	with	applicable	internal	policies,	procedures	and
controls	could	subject	us	to	fines	and	penalties,	loss	of	security	clearance,	loss	of	current	and	future	customer	contracts	and
suspension	or	debarment	from	contracting	with	federal,	state	or	local	government	agencies,	any	of	which	would	adversely	affect
our	business,	our	reputation	and	our	future	financial	results.	Our	success	depends,	in	part,	on	our	ability	to	work	with	complex
and	rapidly	changing	technologies	to	meet	the	needs	of	our	customers.	We	design	and	develop	technologically	advanced	and
innovative	products	and	services	applied	by	our	customers	in	various	environments.	The	needs	of	our	customers	change	and
evolve	regularly	and	in	particular	by	complex	and	rapidly	evolving	technologies,	such	as	advanced	forms	of	artificial
intelligence	AI.	AI	may	be	enabled	by,	or	integrated	into,	some	of	our	business	operations	or	may	be	used	in	the
development	of	our	solutions	or	products.	If	we	deploy	AI	solutions	that	have	unintended	consequences	or	are	more
controversial	than	we	anticipate,	our	customers	may	seek	redress	and	we	may	experience	reputational	harm	which	could
affect	our	business	or	financial	results.	Our	use	of	AI	solutions	could	be	subject	to	regulatory	action	or	legal	liability	.
Our	success	depends	upon	our	ability	to	identify	emerging	technological	trends,	develop	and	manage	technologically	advanced,
innovative	and	cost-	effective	products	and	services	and	market	these	products	and	services	to	our	customers.	Our	success	also
depends	on	our	continued	access	to	suppliers	of	important	technologies	and	components.	If	we	are	unable	to	develop	and	,
implement	and	manage	these	initiatives	in	a	cost-	effective,	timely	manner	or	at	all,	it	could	damage	our	relationships	with	our



customers	and	negatively	impact	our	financial	condition	and	results	of	operations.	There	can	be	no	assurance	that	others	will	not
acquire	similar	or	superior	technologies	sooner	than	we	do	or	that	we	will	acquire	technologies	on	an	exclusive	basis	or	at	a
significant	price	advantage.	If	we	do	not	accurately	predict,	prepare	and	respond	to	new	technology	innovations,	market
developments	and	changing	customer	needs,	our	revenues,	profitability	and	long-	term	competitiveness	could	be	materially
adversely	affected	.	We	rely	on	internal	and	external	information	technology	systems	to	conduct	our	business,	and	disruption	or
failure	of	these	systems	could	adversely	affect	our	business	and	results	of	operations.	We	utilize,	develop,	install	and	maintain	a
number	of	information	technology	systems	both	for	us	and	for	our	customers.	Additionally,	we	utilize	and	rely	on	external
systems	maintained	by	our	service	providers,	including	using	a	managed	service	provider	(MSP)	to	administer	our	systems	and
servers.	We	also	contract	with	Software-	as-	a-	Service	(SaaS)	providers	to	provide	core	company	services	such	as	for	enterprise
resource	planning,	human	capital	management,	and	contract	lifecycle	management.	These	activities	may	involve	substantial
risks	to	our	ongoing	business	processes	including,	but	not	limited	to,	accurate	and	timely	customer	invoicing,	employee	payroll
processing,	supplier	and	vendor	payment	processing,	supply	chain	management	and	financial	reporting.	If	these	implementation
activities	are	not	executed	successfully	or	if	we	encounter	significant	delays	in	our	implementation	efforts,	we	could	experience
interruptions	to	our	business	processes.	Under	certain	contracts	with	the	U.	S.	government,	the	adequacy	of	our	business
processes	and	protections	of	controlled	unclassified	information	on	related	systems	could	be	called	into	question.	The
occurrence	of	such	events	could	result	in	a	material	adverse	impact	on	our	business,	financial	condition,	results	of	operations
and	cash	flows.	We	may	pursue	acquisitions	and	other	investments	that	involve	numerous	risks	and	uncertainties	.	We	have	and
may	in	the	future	selectively	pursue	strategic	acquisitions	and	other	investments.	These	transactions	require	significant
investment	of	time	and	resources	and	may	disrupt	our	business	and	distract	our	management	from	other	responsibilities.	Even	if
successful,	these	transactions	could	affect	our	operating	results	for	a	number	of	reasons,	including	the	amortization	of	intangible
assets,	impairment	charges,	acquired	operations	that	are	not	yet	profitable	or	the	payment	of	additional	consideration	under	earn-
out	arrangements	if	an	acquisition	performs	better	than	expected.	If	we	engage	in	such	transactions,	we	may	incur	significant
transaction	and	integration	costs	and	have	difficulty	integrating	personnel,	operations,	products	or	technologies	or	otherwise
realizing	synergies	or	other	benefits	from	the	transactions.	The	integration	process	could	result	in	the	loss	of	key	employees,	loss
of	key	customers,	loss	of	key	vendors,	decreases	in	revenue	and	increases	in	operating	costs.	In	addition,	we	may	assume
material	risks	and	liabilities	in	an	acquisition,	including	liabilities	that	are	unknown	as	of	the	time	of	the	acquisition.	Such
transactions	may	dilute	our	earnings	per	share,	disrupt	our	ongoing	business,	distract	our	management	and	employees,	increase
our	expenses,	perform	poorly,	subject	us	to	liabilities,	and	increase	our	risk	of	litigation,	all	of	which	could	harm	our	business.
We	depend	on	our	teaming	arrangements	and	relationships	with	other	contractors.	If	we	are	not	able	to	maintain	these
relationships,	or	if	these	parties	fail	to	satisfy	their	obligations	to	us	or	the	customer,	our	revenue,	profitability	and	growth
prospects	could	be	adversely	affected.	We	rely	on	our	teaming	relationships	and	other	arrangements	with	other	prime	contractors
or	subcontractors	in	order	to	submit	bids	for	large	procurements	or	other	opportunities	where	we	believe	the	combination	of
services	provided	by	us	and	the	other	companies	will	help	us	to	win	and	perform	the	contract.	Our	future	revenue	and	growth
prospects	could	be	adversely	affected	if	other	contractors	eliminate	or	reduce	their	contract	relationships	with	us,	or	if	the	U.	S.
government	terminates	or	reduces	these	other	contractors'	programs,	does	not	award	them	new	contracts	or	refuses	to	pay	under
a	contract	.	We	may	be	required	to	contribute	additional	funds	to	meet	any	present	or	future	underfunded	benefit	obligations
associated	with	multiemployer	pension	plans	in	which	we	participate	.	A	multiemployer	pension	plan	is	typically	established
under	a	collective	bargaining	agreement	with	a	union	to	represent	workers	of	various	unrelated	companies.	Certain	collective
bargaining	agreements	require	us	to	contribute	to	their	various	multiemployer	pension	plans.	For	the	year	ended	December	31,
2023	2024	,	we	contributed	$	12	18	.	9	1	million	to	multiemployer	pension	plans.	Under	the	Employee	Retirement	Income
Security	Act	(ERISA),	an	employer	who	contributes	to	a	multiemployer	pension	plan,	absent	an	applicable	exemption	or	other
mitigating	circumstance,	may	also	be	liable,	upon	termination	or	withdrawal	from	the	plan,	for	its	proportionate	share	of	the
multiemployer	pension	plan’	s	unfunded	vested	benefit.	If	we	terminate	or	withdraw	from	a	multiemployer	plan,	absent	an
applicable	exemption	or	other	mitigating	circumstance,	we	could	be	required	to	contribute	a	significant	amount	of	cash	to	fund
the	multiemployer	plan’	s	unfunded	vested	benefit,	which	could	materially	and	adversely	affect	our	financial	results	.	Legal
disputes	could	require	us	to	pay	potentially	large	damage	awards	and	could	be	costly	to	defend,	which	would	adversely	affect
our	cash	balances	and	profitability,	and	could	damage	our	reputation	.	We	are	subject	to	a	number	of	lawsuits	and	claims	as
described	under	Part	I,"	Item	3.	Legal	Proceedings"	in	this	Annual	Report	on	Form	10-	K.	We	are	also	subject	to,	and	may
become	a	party	to,	a	variety	of	other	litigation	or	claims	and	suits	that	arise	from	time	to	time	in	the	ordinary	course	of	our
business.	Adverse	judgments	or	settlements	in	some	or	all	of	these	legal	disputes	may	result	in	significant	monetary	damages	or
injunctive	relief	against	us.	Any	claims	or	litigation	could	be	costly	to	defend,	and	even	if	we	are	successful	or	if	fully
indemnified	or	insured,	such	claims	or	litigation	could	damage	our	reputation	and	make	it	more	difficult	to	compete	effectively
or	obtain	adequate	insurance	in	the	future.	In	addition,	any	securities	litigation	that	we	could	encounter	as	a	publicly	traded
company	could	be	costly,	divert	management’	s	attention	and	resources	from	our	business	and	could	require	us	to	make
substantial	payments	to	settle	those	proceedings	or	satisfy	any	judgments	that	may	be	reached	against	us.	Litigation	and	other
claims	are	subject	to	inherent	uncertainties	and	management’	s	view	of	these	matters	may	change	in	the	future.	Our	insurance
may	be	insufficient	to	protect	us	from	claims	or	losses.	We	maintain	insurance	coverage	with	third-	party	insurers	as	part	of	our
overall	risk	management	strategy	and	because	some	of	our	contracts	require	us	to	maintain	specific	insurance	coverage	limits.
However,	not	every	risk	or	liability	is	or	can	be	protected	by	insurance,	and,	for	those	risks	we	insure,	the	limits	of	coverage	we
purchase	or	that	are	reasonably	obtainable	in	the	market	may	not	be	sufficient	to	cover	all	actual	losses	or	liabilities	incurred.	If
any	of	our	third-	party	insurers	fail,	cancel	our	coverage	or	otherwise	are	unable	to	provide	us	with	adequate	insurance	coverage,
then	our	overall	risk	exposure	and	our	operational	expenses	would	increase,	and	the	management	of	our	business	operations
would	be	disrupted.	Our	insurance	may	be	insufficient	to	protect	us	from	significant	warranty	and	other	liability	claims	or



losses.	Moreover,	there	is	a	risk	that	commercially	available	liability	insurance	will	not	continue	to	be	available	to	us	at	a
reasonable	cost,	if	at	all.	If	liability	claims	or	losses	exceed	our	current	or	available	insurance	coverage,	our	business	and
prospects	may	be	harmed.	We	are	also	subject	to	the	requirements	of	the	Defense	Base	Act	(DBA),	which	generally	requires
insurance	coverage	to	be	provided	to	persons	employed	at	U.	S.	military	bases	outside	of	the	U.	S.	Failure	to	obtain	DBA
insurance	may	result	in	fines	or	other	sanctions,	including	the	loss	of	a	particular	contract.	There	is	increased	scrutiny	a	rapidly
evolving	awareness	and	focus	from	stakeholders	governmental	organizations,	customers,	and	employees	on	companies’
sustainability	practices	and	disclosures,	including	with	respect	to	environmental,	social	workplace	diversity.	If	our
sustainability	practices	do	not	meet	new	and	evolving	executive	orders,	rules	and	regulations	or	stakeholder	expectations
and	standards,	then	our	reputation,	our	ability	to	attract	or	retain	employees	and	our	ability	to	attract	new	business	and
customers	could	be	negatively	impacted.	Organizations	that	provide	information	to	investors	on	corporate	governance
practices	and	related	matters	have	developed	rating	processes	for	evaluating	companies	on	their	approach	to
sustainability	matters	,	and	unfavorable	ratings	of	our	sustainability	efforts	may	lead	to	negative	investor	sentiment,
diversion	of	investment	to	other	companies,	and	difficulty	in	hiring	skilled	employees.	In	addition,	complying	or	failing	to
comply	with	existing	or	future	federal,	state,	local,	and	foreign	legislation	and	regulations	applicable	to	our	sustainability
efforts,	which	may	conflict	with	one	another,	could	cause	us	to	incur	additional	compliance	and	operational	costs	or
increase	our	risk	of	litigation,	all	of	which	could	materially	and	adversely	affect	our	reputation,	business	.	Stakeholder
expectations	with	respect	to	environmental	,	social	and	governance	matters	have	been	rapidly	evolving	and	increasing.	We	risk
damage	to	our	reputation	if	we	do	not	act	responsibly	in	key	areas	including	diversity	and	inclusion,	environmental	stewardship,
support	for	local	communities	and	corporate	governance.	A	failure	to	maintain	appropriate	environmental,	social,	governance
practices	may	result	in	loss	of	business,	and	an	inability	to	attract	and	retain	customers	and	talented	personnel,	and	which	could
have	a	negative	impact	on	our	business,	results	of	operations	and	financial	condition	,	and	results	potentially	on	the	price	of
operations	our	common	stock	and	cost	of	capital	.	RISKS	RELATED	TO	GOVERNMENTAL	REGULATIONS	AND	LAWS
Environmental,	health	and	safety	issues	could	have	a	material	adverse	effect	on	our	business,	financial	position	or	results	of
operations.	We	are	subject	to	federal,	state,	local,	and	foreign	environmental,	health	and	safety	laws	and	regulations,	including
those	governing:	climate	-	related	change;	air	emissions;	discharges	to	water;	the	management,	storage,	transportation	and
disposal	of	hazardous	wastes,	petroleum,	and	other	regulated	substances;	the	investigation	and	cleanup	of	contaminated
property;	and	the	maintenance	of	a	safe	and	healthy	workplace	for	our	employees,	contractors,	and	visitors.	These	laws	and	their
implementing	regulations	can	impose	certain	operational	controls	for	minimization	of	pollution,	permitting,	training,
recordkeeping,	monitoring	and	reporting	requirements	or	other	operational	or	siting	constraints	on	our	business,	result	in	costs	to
remediate	releases	of	regulated	substances	into	the	environment,	result	in	facility	shutdowns	to	address	violations,	or	require
costs	to	remediate	sites	to	which	we	sent	regulated	substances	for	disposal.	Violations	of	these	laws	and	regulations	can	cause
significant	delays	and	add	additional	costs	to	a	project.	We	have	incurred	and	will	continue	to	incur	operating,	maintenance	and
other	expenditures	as	a	result	of	environmental,	health	and	safety	laws	and	regulations.	Past	business	practices	at	companies	that
we	have	acquired	may	also	expose	us	to	future	unknown	environmental,	health	and	safety	liabilities.	We	are	subject	to	laws	and
regulations	related	to	climate	-	related	change.	The	State	of	California	has	enacted	new	climate	change	disclosure	requirements,
including	emissions	requirements.	In	addition,	while	not	currently	applicable	to	V2X,	the	European	Union	Corporate
Sustainability	Reporting	Directive	became	effective	in	2023	and	requires	expansive	disclosures	on	various	sustainability	topics,
and	the	SEC	has	issued	proposed	climate	change	rules	that	could	impact	the	Company	in	the	future	.	We	are	currently
assessing	monitoring	our	obligations	under	these	--	the	California	laws	-	law	and	regulations	,	but	we	expect	that	any	required
compliance	with	these	climate-	related	or	other	sustainability-	related	laws	and	regulations	could	result	in	substantial
compliance	costs,	including	monitoring	and	reporting	costs.	Noncompliance	with	these	laws	or	regulations	may	result	in
potential	cost	increases,	litigation,	fines,	penalties,	brand	or	reputational	damage,	and	higher	investor	activism	activities.	We
cannot	predict	how	future	laws	and	regulations,	or	future	interpretations	of	current	laws	and	regulations	related	to	climate	change
will	affect	our	business,	financial	condition	and	results	of	operations.	Any	new	developments	such	as	the	adoption	of	new
environmental,	health	and	safety	laws	and	regulations	could	result	in	material	costs	and	liabilities	that	we	currently	do	not
anticipate	and	could	increase	our	expenditures	and	also	materially	adversely	affect	our	business,	financial	position	or	results	of
operations	.	As	a	U.	S.	government	contractor,	we	are	subject	to	a	number	of	procurement	laws	and	regulations	and	could	be
adversely	affected	by	changes	in	regulations	or	our	failure	to	comply	with	these	regulations	.	We	operate	in	a	highly	regulated
environment	and	must	comply	with	many	significant	procurement	regulations	and	other	requirements.	These	regulations	and
requirements,	although	customary	in	government	contracts,	increase	our	performance	and	compliance	costs.	If	any	such
regulations	or	procurement	requirements	change,	our	costs	of	complying	with	them	could	increase	and	therefore	reduce	our
margins.	Some	significant	statutes	and	regulations	that	affect	us	include:	•	The	FAR	and	department	or	agency-	specific
regulations	that	implement	or	supplement	the	FAR,	such	as	the	DoD’	s	DFARS,	which	regulate	the	formation,	administration
and	performance	of	U.	S.	government	contracts;	•	The	Truthful	Cost	or	Pricing	Data	Statute,	previously	known	as	the	Truth
in	Negotiations	Act,	which	requires	certification	and	disclosure	of	cost	and	pricing	data	in	connection	with	certain	contract
negotiations;	•	The	Procurement	Integrity	Act,	which	regulates	access	to	competitor	bid	and	proposal	information	and
government	source	selection	information,	and	our	ability	to	provide	compensation	to	certain	former	government	officials;	•	The
Civil	False	Claims	Act,	which	provides	for	substantial	civil	penalties,	including	claims	for	treble	damages,	for	violations,
including	for	submission	of	a	false	or	fraudulent	claim	to	the	U.	S.	government	for	payment	or	approval;	•	The	CTIP	Act,	which
ensures	that	government	contractors	and	others	are	fully	trained	to	combat	human	trafficking	pursuant	to	the	National	Security
Presidential	Directive	22;	and	•	The	U.	S.	Government	Cost	Accounting	Standards	(CAS),	which	impose	accounting
requirements	that	govern	our	right	to	reimbursement	under	certain	cost-	based	U.	S.	government	contracts.	If	we	are	found	to
have	violated	any	of	these	or	other	laws	or	regulations,	or	are	found	not	to	have	acted	responsibly	as	defined	by	them,	we	may



be	subject	to	reductions	of	the	value	of	contracts;	contract	modifications	or	terminations;	the	assessment	of	penalties	and	fines,
compensatory	damages	or	treble	damages;	or	suspension	or	debarment	from	government	contracting	or	subcontracting,	any	of
which	could	have	a	material	adverse	effect	on	our	financial	position,	results	of	operations,	or	cash	flows.	Our	business	is	subject
to	audits,	reviews,	cost	adjustments,	and	investigations	by	the	U.	S.	government,	which,	if	resolved	unfavorably	to	us,	could
adversely	affect	our	profitability,	cash	position	or	growth	prospects.	U.	S.	government	agencies,	including	the	DCAA,	the
DCMA	and	others,	routinely	audit	and	review	our	performance	on	government	contracts,	indirect	rates	and	pricing	practices,
and	compliance	with	applicable	contracting	and	procurement	laws,	regulations	and	standards	,	and	compliance	with	applicable
cybersecurity	requirements	.	They	also	review	the	adequacy	of	our	compliance	with	government	standards	for	our	business
systems,	including	our	accounting,	purchasing,	government	property,	estimating,	and	related	business	systems.	Recently,	these
audits	and	reviews	have	become	more	rigorous	and	the	standards	to	which	we	are	held	are	being	more	strictly	interpreted	and
applied,	increasing	the	likelihood	of	an	audit	or	review	resulting	in	an	adverse	outcome.	Although	customary	in	government
contracts,	these	audits	and	reviews	increase	our	performance	and	compliance	costs.	We	will	be	subject	to	the	DoD
Cybersecurity	Maturity	Model	Certification	(CMMC)	requirements,	which	will	require	contractors	that	process,	store,
or	transmit	critical	national	security	information	on	their	information	technology	systems	to	receive	specific	third-	party
certifications	relating	to	specified	cybersecurity	standards	to	be	eligible	for	contract	awards.	We	are	in	the	process	of
evaluating	our	readiness	and	preparing	for	the	CMMC,	but	to	the	extent	we	are	unable	to	achieve	certification	in
advance	of	contract	awards	that	specify	the	requirement	in	the	future,	we	will	be	unable	to	bid	on	such	contract	awards
or	follow-	on	awards	for	existing	work	with	the	DoD,	depending	on	the	level	of	standard	as	required	for	each	solicitation,
which	could	adversely	impact	our	business,	financial	condition	and	results	of	operations.	In	addition,	any	obligations
that	may	be	imposed	on	us	under	the	CMMC	may	be	different	from	or	in	addition	to	those	otherwise	required	by
applicable	laws	and	regulations,	which	may	cause	additional	expense	for	compliance.	Government	audits	or	other	reviews
could	result	in	adjustments	to	contract	costs,	the	disallowance	of	or	adjustment	to	costs	allocated	to	certain	contracts,	mandatory
customer	refunds,	or	decreased	billings	to	our	U.	S.	government	customers	until	the	deficiencies	identified	in	the	audits	or
reviews	are	corrected	and	our	corrections	are	accepted	by	DCMA.	Such	adjustments	could	be	applied	retroactively,	which	could
result	in	significant	customer	refunds.	A	determination	of	non-	compliance	with	applicable	contracting	and	procurement	laws,
regulations	and	standards	could	result	in	the	U.	S.	government	imposing	penalties	and	sanctions	against	us,	including
withholding	of	payments,	suspension	of	payments	and	increased	government	scrutiny	that	could	delay	or	adversely	affect	our
ability	to	invoice	and	receive	timely	payment	on	contracts,	perform	contracts	or	compete	for	contracts.	Non-	compliance	by	us
could	result	in	our	being	placed	on	the	“	Excluded	Parties	List	”	maintained	by	the	General	Services	Administration,	and	we
could	become	ineligible	to	receive	certain	contracts,	subcontracts	and	other	benefits	from	the	U.	S.	government	or	to	perform
work	under	a	government	contract	or	subcontract	until	the	basis	for	the	listing	has	been	appropriately	addressed,	which	would
materially	adversely	affect	our	ability	to	do	business.	In	addition,	if	a	review	or	investigation	identifies	improper	or	illegal
activities,	we	may	be	subject	to	civil	or	criminal	penalties	or	administrative	sanctions,	including	the	termination	of	contracts,
forfeiture	of	profits,	the	triggering	of	price	reduction	clauses,	suspension	of	payments,	fines	and	suspension	or	debarment	from
doing	business	with	governmental	agencies.	Civil	penalties	and	sanctions	are	not	uncommon	in	our	industry.	If	we	incur	a
material	penalty	or	administrative	sanction,	our	reputation,	business,	results	of	operations,	and	future	business	could	be
adversely	affected.	The	DoD	continues	to	modify	its	business	practices,	which	could	have	a	material	effect	on	its	overall
procurement	processes	and	adversely	impact	our	current	programs	and	potential	new	awards.	The	DoD	continues	to	pursue
various	initiatives	designed	to	gain	efficiencies	and	to	focus	and	enhance	business	practices.	These	initiatives	and	resulting
changes,	such	as	increased	usage	of	firm-	fixed-	price	contracts,	where	we	bear	the	risk	that	increased	or	unexpected	costs	may
reduce	our	profit	or	cause	us	to	sustain	losses,	multiple	award	IDIQ	contracts	and	small	and	disadvantaged	business	set-	aside
contracts,	have	an	impact	on	the	contracting	environment	in	which	we	do	business.	Any	of	these	changes	could	impact	our
ability	to	obtain	new	contracts	or	renew	our	existing	contracts	when	those	contracts	are	recompeted.	These	initiatives,	such	as
IDIQ	contracts,	continue	to	evolve,	and	the	full	impact	to	our	business	remains	uncertain	and	subject	to	the	way	the	DoD
implements	them.	As	a	result	of	these	initiatives,	our	profit	margins	on	future	contracts	may	be	reduced	and	may	require	us	to
make	sustained	efforts	to	reduce	costs	in	order	to	realize	revenue	and	profits	under	our	contracts.	If	we	are	not	successful	in
reducing	the	amount	of	costs	we	incur,	our	profitability	on	our	contracts	will	be	negatively	impacted.	Any	new	contracting
requirements	or	procurement	methods	could	be	costly	or	administratively	difficult	for	us	to	implement	and	could	adversely
affect	our	future	revenue,	profitability	and	prospects	.	Our	business	depends	upon	obtaining	and	maintaining	required	facility
security	clearance	and	individual	security	clearances	.	Many	of	our	federal	government	contracts	require	our	employees	to
maintain	various	levels	of	security	clearance	eligibility	and	access	in	compliance	with	U.	S.	government	requirements.	Obtaining
and	maintaining	security	clearance	eligibility	involves	a	lengthy	process	and	it	can	be	difficult	to	identify,	recruit	and	retain
employees	who	already	hold	or	meet	security	clearance	eligibility.	If	our	employees	are	unable	to	obtain	or	maintain	security
clearance	eligibility	or	if	our	employees	who	hold	security	clearance	eligibility	terminate	employment	with	us,	our	ability	to
perform	the	work	under	the	contract	may	be	negatively	affected,	and	the	customer	whose	work	requires	cleared	employees
could	terminate	the	contract	or	decide	not	to	renew	it	upon	its	expiration.	In	addition,	many	of	the	contracts	on	which	we	bid	and
perform	require	us	to	maintain	a	facility	security	clearance	that	is	in	compliance	with	U.	S.	government	Code	of	Federal
Regulations.	To	the	extent	we	are	not	able	to	maintain	a	facility	security	clearance,	we	may	not	be	able	to	bid	on	or	win	new
contracts,	or	effectively	re-	bid	on	expiring	contracts.	Our	As	a	U.	S.	defense	government	contractor	contracts	operating
internationally	represented	approximately	45	%	of	total	revenue	for	the	year	ended	December	31	,	we	2024.	We	are
subject	to	security	restrictions	a	variety	of	U.	S.	and	foreign	laws	and	regulations,	including,	without	limitation,	business
compliance,	tax	and	anti-	corruption	laws,	including	the	U.	S.	Foreign	Corrupt	Practices	Act.	We	also	employ
international	personnel	and	engage	with	foreign	subcontractors	and	labor	brokers	,	which	may	limit	investor	insight	into



portions	of	requires	compliance	with	numerous	foreign	laws	and	regulations	related	to	labor,	benefits,	taxes,	insurance
and	reporting	requirements,	among	others,	such	as	the	European	Union	(EU)	General	Data	Protection	Regulation
(GDPR).	Failure	by	us	our	-	or	business	our	subcontractors	or	vendors	to	comply	with	these	laws	and	regulations	could
result	in	administrative,	civil,	or	criminal	liabilities,	suspension	or	debarment	from	government	contracts,	any	of	which
could	have	a	material	adverse	effect	on	us	.	Our	federal	government	contracts	may	be	subject	to	security	restrictions,	which
preclude	the	dissemination	of	information	and	technology	that	is	classified	for	national	security	purposes	under	applicable	law
and	regulation.	In	general,	access	to	classified	information,	technology,	facilities	and	programs	requires	the	appropriate	need	to
know	and	personnel	security	access.	These	types	of	contracts	are	subject	to	strict	government	oversight	and	require	specialized
infrastructure	and	the	appropriate	facility	clearances.	As	we	are	limited	in	our	ability	to	provide	information	about	these
contracts	and	services,	such	as	the	scope	of	work,	associated	risks	and	any	disputes	or	claims,	our	investors	may	have	limited
insight	into	a	portion	of	our	business	which	may	hinder	their	ability	to	fully	evaluate	the	risks	related	to	that	portion	of	our
business.	Our	business	may	be	negatively	impacted	if	we	are	unable	to	adequately	protect	our	intellectual	property	rights.	Our
success	is	dependent,	in	part,	on	our	ability	to	utilize	technology	to	differentiate	our	services	from	our	competitors.	We	rely	on	a
combination	of	patents,	confidentiality	agreements	and	other	contractual	arrangements,	as	well	as	copyright,	trademark,	patent
and	trade	secret	laws	and	data	rights	under	the	FAR	and	DFARS	,	to	protect	our	intellectual	property	rights	and	interests.
However,	these	methods	only	provide	a	limited	amount	of	protection	and	may	not	adequately	protect	our	intellectual	property
rights	and	interests.	Our	employees,	contractors	and	joint	venture	partners	are	subject	to	confidentiality	obligations,	but	this
protection	may	be	inadequate	to	deter	or	prevent	misappropriation	of	our	confidential	information	and	/	or	infringement	of	our
intellectual	property	rights.	Further,	we	may	be	unable	to	detect	unauthorized	use	of	our	intellectual	property	or	otherwise	take
appropriate	steps	to	enforce	our	rights.	Failure	to	adequately	protect,	maintain	or	enforce	our	intellectual	property	rights	may
adversely	limit	our	competitive	position.	We	cannot	provide	assurances	that	others	will	not	independently	develop	technology
substantially	similar	to	our	protected	technology	or	that	we	can	successfully	preserve	our	intellectual	property	rights	in	the
future.	Our	intellectual	property	rights	could	be	invalidated,	circumvented,	challenged,	misappropriated	or	infringed	upon.	Any
infringement,	misappropriation	or	related	claims,	whether	meritorious	or	not,	are	time	consuming,	divert	technical	and
management	personnel,	are	expensive	to	resolve,	and	the	outcome	is	unpredictable.	As	a	result	of	any	such	dispute,	we	may
have	to	develop	non-	infringing	technology,	pay	damages,	enter	into	royalty	or	licensing	agreements,	cease	utilizing	certain
products	or	services	or	take	other	actions	to	resolve	the	claims.	These	actions,	if	required,	may	be	costly	or	unavailable	on	terms
acceptable	to	us.	If	we	are	unable	to	prevail	in	the	litigation	or	retain	or	obtain	sufficient	rights	or	develop	non-	infringing
intellectual	property	or	otherwise	alter	our	business	practices	on	a	timely	or	cost-	efficient	basis,	our	business	and	operating
results	may	be	adversely	affected.	In	addition,	our	clients	or	other	third	parties	may	also	provide	us	with	their	technology	and
intellectual	property.	There	is	a	risk	that	we	may	not	sufficiently	protect	our	or	their	information	from	improper	use	or
dissemination	and,	as	a	result,	could	be	subject	to	claims	and	litigation	and	resulting	liabilities,	loss	of	contracts	or	other
consequences	that	could	have	an	adverse	impact	on	our	business,	financial	condition	and	results	of	operation.	We	also	hold
licenses	from	third	parties	which	may	be	utilized	in	our	business	operations.	If	we	are	no	longer	able	to	license	such	technology
on	commercially	reasonable	terms	or	otherwise,	our	business	and	financial	performance	could	be	adversely	affected.
Government	withholding	regulations	could	adversely	affect	our	operating	performance.	A	DFARS	rule	allows	withholding	of	a
percentage	of	payments	when	a	contractor’	s	business	system	has	one	or	more	significant	deficiencies.	The	DFARS	rule	applies
to	CAS-	covered	contracts	that	have	the	DFARS	clause	in	the	contract	terms	and	conditions.	Contracting	officers	may	withhold
5	%	of	contract	payments	for	one	or	more	significant	deficiencies	in	any	single	contractor	business	system	or	up	to	10	%	of
contract	payments	for	significant	deficiencies	in	multiple	contractor	business	systems.	A	significant	deficiency	as	defined	by	the
DoD	is	a	“	shortcoming	in	the	system	that	materially	affects	the	ability	of	officials	of	the	DoD	to	rely	upon	information
produced	by	the	system	that	is	needed	for	management	purposes.	”	If	we	have	significant	deficiencies	and	contract	payments	are
withheld,	our	revenue	and	financial	position	may	be	adversely	affected.	We	are	subject	to	certain	data	privacy	regulations,
which	expose	us	to	certain	risks	if	we	do	not	comply	with	these	requirements.	Many	of	the	systems	and	networks	that	we
develop,	install	and	maintain	for	our	customers	involve	managing	and	protecting	personal	information	and	information	relating
to	national	security	and	other	sensitive	government	functions.	The	collection	and	use	or	integration	of	personal	data	is	subject
to	various	U.	S.	federal	and	state	privacy	and	data	security	laws	and	regulations.	Outside	of	the	U.	S.,	many	countries	have
privacy	and	data	security	laws	and	regulations	concerning	the	collection	and	use	of	personal	data,	including	but	not	limited	to,
the	EU’	s	GDPR.	These	laws	and	regulations	are	complex,	constantly	evolving,	and	may	be	subject	to	significant	change	in	the
future.	In	addition,	enforcement	of	such	laws	and	regulations	is	increasing	and	the	application,	interpretation	and	enforcement	of
these	laws	and	regulations	are	often	uncertain,	particularly	in	new	and	rapidly	evolving	areas	of	technology	all	of	which	can
make	compliance	challenging	and	costly,	may	expose	us	to	related	risks	and	liabilities	and	could	negatively	impact	our	business
and	financial	condition.	As	a	U.	S.	government	contractor,	we	are	also	subject	to	regulatory	compliance	requirements	under
DFARS	and	other	federal	regulations	that	require	our	IT	systems	to	comply	with	the	security	and	privacy	controls	such	as	the
National	Institute	of	Standards	and	Technology	Special	Publication	800-	171	(NIST	800-	171).	We	may	also	be	responsible	if
our	subcontractors	do	not	comply	with	these	requirements.	A	failure	to	comply	with	these	requirements	could	negatively	impact
our	business	and	financial	condition.	RISKS	RELATED	TO	OUR	INDEBTEDNESS,	FINANCIAL	CONDITION	AND
MARKETS	In	connection	with	the	Merger,	we	assumed	significantly	more	indebtedness	than	V2X'	s	prior	indebtedness.	Our
level	of	indebtedness	and	our	ability	to	make	payments	on	or	service	our	indebtedness	could	adversely	affect	our	business,
financial	condition,	results	of	operations,	cash	flow	and	liquidity.	As	of	December	31,	2023	2024	,	we	had	approximately	$	1,
154	138	.	2	8	million	of	aggregate	debt	outstanding,	which	consists	of	the	First	Lien	Term	Facility	and	the	2023	Revolver	and
Term	Loan	(See	Note	10,	Debt,	in	the	Notes	to	Consolidated	Financial	Statements	included	in	this	Annual	Report	on	Form	10-
K).	The	amount	of	cash	required	to	pay	interest	on	our	increased	indebtedness	levels	following	completion	of	the	Merger,	and



thus	the	demands	on	our	cash	resources,	is	greater	than	the	amount	of	cash	flows	required	to	service	our	indebtedness	prior	to
the	Merger.	The	increased	levels	of	indebtedness	also	reduced	funds	available	for	working	capital,	capital	expenditures,
acquisitions,	and	the	repayment	or	refinancing	of	our	indebtedness	as	it	becomes	due.	If	we	do	not	achieve	the	expected	benefits
and	cost	savings	from	the	Merger,	or	if	our	financial	performance	does	not	meet	current	expectations,	then	our	ability	to	service
our	indebtedness	may	be	adversely	impacted.	If	we	are	not	able	to	repay	or	refinance	our	debt	as	it	becomes	due,	we	may	be
required	to	adopt	one	or	more	alternatives,	such	as	selling	assets,	restructuring	debt	or	obtaining	additional	debt	or	equity	on
terms	that	may	be	onerous	or	highly	dilutive,	if	we	can	obtain	it	at	all.	If	we	raise	equity	through	the	issuance	of	preferred	stock,
the	terms	of	the	preferred	stock	may	give	the	holders	rights,	preferences	and	privileges	senior	to	those	of	holders	of	our	common
stock,	particularly	in	the	event	of	liquidation.	Our	ability	to	arrange	additional	financing	or	refinancing	will	depend	on,	among
other	factors,	our	financial	position	and	performance,	as	well	as	prevailing	market	conditions	and	other	factors	beyond	our
control.	We	cannot	assure	you	that	we	will	be	able	to	obtain	additional	financing	or	refinancing	on	terms	acceptable	to	us	or	at
all.	Our	variable	rate	indebtedness	may	expose	us	to	interest	rate	risks,	which	could	cause	our	debt	costs	to	increase
significantly.	Borrowing	under	the	secured	credit	facilities	are	at	variable	rates	of	interest	and	will	expose	us	to	interest	rate	risk.
As	of	December	31,	2023	2024	,	we	had	approximately	$	1,	154	138	.	2	8	million	of	aggregate	debt	outstanding	under	our
secured	credit	facility.	Given	the	unpredictable	interest	rate	environment,	if	interest	rates	continue	to	increase,	our	debt	service
obligations	on	our	variable	rate	indebtedness	would	increase	even	though	the	amount	borrowed	would	remain	the	same,	and	our
ability	to	generate	cash	from	operations	and	other	cash	flows,	including	cash	available	for	servicing	our	indebtedness,	would
correspondingly	decrease.	To	reduce	interest	expense	volatility,	we	entered	into	$	350.	0	million	of	interest	rate	swaps	during
2023	and	$	100.	0	million	of	interest	rate	swaps	during	2024	.	We	may	in	the	future	enter	into	additional	interest	rate	swaps
that	involve	the	exchange	of	floating	for	fixed	rate	interest	payments	in	order	to	reduce	future	interest	rate	volatility	of	our
variable	rate	indebtedness.	However,	due	to	risks	for	hedging	gains	and	losses	and	cash	settlement	costs,	we	may	not	elect	to
maintain	such	interest	rate	swaps,	and	any	swaps	may	not	fully	mitigate	our	interest	rate	risk.	Our	debt	agreements	contain
covenants	with	which	we	must	comply	or	risk	default,	or	that	impose	restrictions	on	us	and	certain	of	our	subsidiaries	that	may
affect	our	ability	to	operate	our	businesses.	The	agreements	that	govern	the	indebtedness	incurred	in	connection	with	the	Merger
contain	various	affirmative	and	negative	covenants	that	may,	subject	to	certain	significant	exceptions,	restrict	our	and	certain	of
our	subsidiaries’	ability	to	incur	debt	and	our	and	certain	of	our	subsidiaries’	ability	to	merge,	dissolve,	liquidate	or	consolidate;
make	acquisitions,	investments,	advances	or	loans;	dispose	of	or	transfer	assets;	pay	dividends;	redeem	or	repurchase	certain
debt;	and	enter	into	certain	restrictive	agreements.	Our	and	our	subsidiaries’	ability	to	comply	with	these	provisions	may	be
affected	by	events	beyond	our	control.	Failure	to	comply	with	these	covenants	could	result	in	an	event	of	default,	which,	if	not
cured	or	waived,	could	accelerate	our	repayment	obligations	and	could	result	in	a	default	and	acceleration	under	other
agreements	containing	cross-	default	provisions.	Under	these	circumstances,	we	might	not	have	sufficient	funds	or	other
resources	to	satisfy	all	of	our	obligations.	Goodwill	represents	a	significant	portion	of	our	assets,	and	any	impairment	of	these
assets	could	negatively	impact	our	results	of	operations.	As	of	December	31,	2023	2024	,	our	goodwill	was	approximately	$	1.	7
billion,	which	represented	approximately	53	51	.	7	3	%	of	our	total	assets.	We	test	goodwill	for	impairment	on	an	annual	basis,
or	whenever	events	or	changes	in	circumstances	indicate	that	the	carrying	value	of	goodwill	may	not	be	recoverable.	See	(For
additional	information	on	our	goodwill	impairment	testing,	see	Note	1,	Description	of	Business	and	Summary	of	Significant
Accounting	Policies	,	in	the	Notes	to	Consolidated	Financial.......	See	Note	13,	Income	Taxes	,	in	the	Notes	to	Consolidated
Financial	Statements	included	in	this	Annual	Report	on	Form	10-	K	for	additional	information.	Because	of	the	in	worldwide
economic	and	capital	markets	conditions	may	significantly	significance	of	our	goodwill,any	future	impairment	of	this	asset
could	have	a	material	adverse	affect	effect	on	our	ability	to	maintain	liquidity	or	our	procure	capital	results	of	operations
.Our	business	may	be	adversely	affected	by	factors	in	the	U.S.and	other	countries	that	are	beyond	our	control,such	as
disruptions	in	financial	markets	or	downturns	in	economic	activity	in	specific	countries	or	regions,or	in	the	various	industries	in
which	our	company	operates;social,political	or	labor	conditions	in	specific	countries	or	regions;geopolitical	conflict	or	global
hostilities;or	adverse	changes	in	the	availability	and	cost	of	capital,inflation,interest	rates,foreign	currency	exchange	rates,tax
rates,or	regulations	in	the	jurisdictions	in	which	our	company	operates.If	we	lose	access	to	our	revolving	credit	facility,or	if	we
are	required	to	raise	additional	capital,we	may	be	unable	to	do	so	in	the	current	credit	and	stock	market	environment,or	we	may
be	able	to	do	so	only	on	unfavorable	terms.Adverse	changes	to	financial	conditions	also	could	jeopardize	certain	counterparty
obligations,including	those	of	our	insurers	and	financial	institutions	and	other	third	parties.	We	may	not	realize	as	revenue	the
full	amounts	reflected	in	our	backlog,which	could	adversely	affect	our	future	revenue	and	growth.	As	of	December	31,	2023
2024	,our	total	backlog	was	$	12.	8	5	billion,which	included	$	2.	8	3	billion	in	funded	backlog.We	may	not	realize	the	full
amount	of	our	backlog	as	revenue,particularly	unfunded	backlog	and	future	services	where	the	customer	has	an	option	to	decline
our	continued	services	under	a	contract.In	addition,there	can	be	no	assurance	that	our	backlog	will	result	in	actual	revenue	in	any
particular	period.Our	receipt	of	revenue,and	the	timing	and	amount	of	revenue	under	contracts	included	in	our	backlog	are
subject	to	various	contingencies,many	of	which	are	beyond	our	control,including	congressional	appropriations.In
particular,delays	in	the	completion	of	the	U.S.government’	s	budgeting	process	and	the	use	of	continuing	resolutions	could
adversely	affect	our	ability	to	recognize	revenue	timely	under	the	contracts	included	in	our	backlog.Furthermore,the	actual
receipt	of	revenue	from	contracts	included	in	our	backlog	may	never	occur	or	may	be	delayed	because:•	a	program	schedule
could	change,or	the	program	could	be	canceled;a	contract’	s	funding	or	scope	could	be	reduced,modified,delayed,or	terminated
early,including	as	a	result	of	a	lack	of	appropriated	funds	or	as	a	result	of	cost	cutting	initiatives	and	other	efforts	to	reduce
U.S.government	spending	or	the	automatic	federal	defense	spending	cuts	required	by	sequestration;•	in	the	case	of	funded
backlog,the	period	of	performance	for	the	contract	has	expired;or	•	in	the	case	of	unfunded	backlog,funding	may	not	be
available;or,in	the	case	of	priced	options,our	clients	may	not	exercise	their	options.	Unanticipated	changes	in	our	tax	provisions
or	exposure	to	additional	U.S.and	foreign	tax	liabilities	could	affect	our	profitability.	We	are	subject	to	various	taxes,including



but	not	limited	to	income,gross	receipts	and	payroll	withholding	taxes	in	the	U.S.and	many	foreign	jurisdictions.Significant
judgment	is	required	in	determining	our	worldwide	provision	or	benefit	for	taxes.In	the	ordinary	course	of	our	business,there	are
many	transactions	and	calculations	where	the	ultimate	tax	determination	is	uncertain.Furthermore,changes	in	domestic	or
foreign	tax	laws	and	regulations,or	their	interpretation	and	enforcement,could	result	in	higher	or	lower	taxes	assessed	or	changes
in	the	taxability	of	certain	revenue	or	the	deductibility	of	certain	expenses,thereby	affecting	our	tax	expense	and
profitability.See	Note	13,Income	Taxes,in	the	Notes	to	Consolidated	Financial	Statements	included	in	this	Annual	Report
on	Form	10-	K	for	additional	information.	In	addition,	we	regularly	are	under	audit	by	tax	authorities.	The	final	determination
of	tax	audits	and	any	related	litigation	could	be	materially	different	from	our	historical	tax	provisions	and	accruals.	Additionally,
changes	in	the	geographic	mix	of	our	revenue,	including	certain	additional	foreign	taxes	resulting	from	the	Merger,	could	also
impact	our	tax	liabilities	and	affect	our	overall	tax	expense	and	profitability.	RISKS	RELATED	TO	OUR	SECURITIES	We
meet	the	requirements	to	be	a	“	controlled	company	”	within	the	meaning	of	the	rules	of	the	NYSE	and,	as	a	result,	qualify	for,
and	intend	to	rely	on,	exemptions	from	certain	corporate	governance	standards,	which	limit	the	presence	of	independent
directors	on	its	Board	of	Directors	or	Board	committees.	As	of	the	date	December	31,	2023,	Vertex	Aerospace	Holdco	LLC,	a
Delaware	limited	liability	company	(Vertex	Holdco),	an	affiliate	of	this	Form	10-	K	American	Industrial	Partners	Capital	Fund
VI	,	Investment	L.	P.,	a	Delaware	limited	partnership	and	private	equity	fund	funds	affiliated	with	AIP	beneficially	American
Industrial	Partners,	owns	-	own	approximately	45	59.	3	%	of	our	the	issued	and	outstanding	shares	of	the	common	stock	of	the
Company	.	As	For	as	long	as	such	investment	funds	continue	to	beneficially	own	a	substantial	percentage	result,	we	are	a	“
controlled	company	”	for	purposes	of	Section	303A	of	the	NYSE	Listed	Company	Manual	and	are	exempt	from	certain
governance	requirements	otherwise	required	by	the	NYSE.	Under	Section	303A,	a	company	of	which	more	than	50	%	of	the
voting	power	is	held	of	our	outstanding	common	stock,	they	will	continue	to	have	significant	influence	over	us.	For
example,	through	their	indirect	ownership	of	a	substantial	amount	of	our	voting	power	and	the	provisions	set	forth	in
the	amended	and	restated	articles	of	incorporation,	the	amended	and	restated	bylaws	and	the	shareholders’	agreement,
AIP	has	the	ability	to	designate	and	elect	several	of	our	directors,	and	has	significant	voting	power	over	certain
fundamental	actions	by	us	an	individual,	a	group	or	another	company	is	a	“	controlled	company	”	and	is	exempt	from	certain
corporate	governance	requirements	,	including	with	respect	requirements	that	(1)	a	majority	of	the	board	of	directors	consist	of
independent	directors,	(2)	compensation	of	officers	be	determined	or	recommended	to	mergers	the	board	of	directors	by	a
majority	of	its	independent	directors	or	by	a	compensation	committee	that	is	composed	entirely	of	independent	directors	and	(3)
director	nominees	be	selected	or	recommended	for	-	or	selection	by	a	majority	of	the	other	business	combinations	independent
directors	or	by	a	nominating	/	corporate	governance	committee	composed	solely	of	independent	directors.	Following	the
consummation	of	the	Merger	,	the	acquisition	or	disposition	we	continue	to	have	an	audit	committee	that	is	composed	entirely
of	independent	directors.	In	assets,	the	incurrence	of	addition	additional	indebtedness	,	the	procedures	issuance	of	additional
shares	of	common	stock	for	-	or	other	equity	securities	approving	significant	corporate	decisions	could	be	determined	by
directors	who	have	a	direct	or	indirect	interest	in	such	decisions	,	and	the	repurchase	our	-	or	redemption	of	shares	of	our
common	stock	and	the	payment	of	dividends,	in	each	case	subject	to	the	terms	of	our	amended	and	restated	articles	of
incorporation,	amended	and	restated	bylaws	and	the	shareholders	’	agreement	will	not	have	the	same	protections	afforded
to	shareholders	of	other	companies	that	are	required	to	comply	with	the	independence	rules	of	the	NYSE.	Our	stock	price	may
be	volatile	.	The	market	price	of	our	common	stock	has	been,	and	is	likely	to	continue	to	be,	highly	volatile	due	to	a	number	of
factors,	including	the	volatility	of	the	stock	market	in	general,	uncertainty	related	to	major	contract	awards,	the	budgetary	and
political	climate,	and	overall	trading	liquidity.	The	trading	closing	price	of	our	stock	varied	from	a	low	of	$	37.	71	24	to	a	high
of	$	54	68	.	76	82	in	2023	2024	.	Because	of	this	volatility,	investors	in	our	stock	may	experience	a	decline	in	the	value	of	their
investment	or	may	not	be	able	to	sell	their	common	stock	at	or	above	the	price	paid	for	the	shares	.	Any	future	offerings	of
securities,	including	debt	or	preferred	stock,	which	would	be	senior	to	our	common	stock,	or	other	equity	securities	may
materially	and	adversely	affect	us	or	our	shareholders,	including	the	per	share	trading	price	of	our	common	stock	.	We	may
issue,	from	time	to	time,	additional	securities,	including	common	stock,	preferred	stock,	depository	shares,	warrants,	rights	and
debt	securities,	whether	through	an	effective	registration	statement	or	otherwise.	In	addition	to	issuing	more	shares	of	our
common	stock,	in	the	future,	we	may	attempt	to	increase	our	capital	resources	by	making	additional	offerings	of	debt,	including
senior	debt	securities	or	subordinated	debt	securities,	or	preferred	stock,	or	securities	that	are	exchangeable	or	exercisable	or	for
or	convertible	into	any	of	the	foregoing.	Holders	of	debt	and	holders	of	preferred	stock	may	be	entitled	to	receive	payments	of
interest,	dividends	or	otherwise	prior	to	holders	of	shares	of	our	common	stock	receiving	dividends	or	any	other	payments	and,
in	addition,	upon	liquidation,	holders	of	debt	and	holders	of	shares	of	preferred	stock	will	be	entitled	to	receive	our	available
assets	prior	to	distribution	to	the	holders	of	our	common	stock.	Our	preferred	stock,	if	issued,	has	rights,	preferences	and
privileges,	including	a	preference	on	liquidating	distributions	and	/	or	a	preference	on	dividend	payments,	which	could	limit	our
ability	to	pay	dividends	to	holders	of	our	common	stock.	Additionally,	any	convertible,	exercisable	or	exchangeable	securities
that	we	issue	in	the	future	may	have	rights,	preferences	and	privileges	more	favorable	than	those	of	our	common	stock	and	may
result	in	dilution	to	owners	of	our	common	stock.	Holders	of	our	common	stock	are	not	entitled	to	preemptive	rights	or	other
protections	against	dilution.	Because	our	decision	to	issue	securities	in	any	future	offering	will	depend	on	market	conditions	and
other	factors	beyond	our	control,	we	cannot	predict	or	estimate	the	amount,	timing,	or	nature	of	future	offerings.	As	a	result,	our
shareholders	bear	the	risk	that	our	future	offerings	could	adversely	affect	their	rights	as	holders	of	common	stock,	reduce	the	per
share	trading	price	of	our	common	stock	and	dilute	their	interest	in	us.	If	During	2024,	our	significant	shareholders	who
received	shares	of	our	common	stock	in	connection	with	the	Merger	sell	sold	some	of	their	shares	,	the	price	of	our	common
stock	could	be	materially	affected	.	If	our	significant	shareholders	who	received	shares	of	our	common	stock	in	connection	with
the	they	Merger	choose	to	sell	a	significant	number	of	our	additional	shares,	such	sales	could	have	a	material	impact	on	the
market	price	for	our	common	stock.	The	restrictions	on	sales	contained	in	the	Shareholders	Agreement,	dated	as	of	July	5,	2022,



among	the	Company	and	certain	of	its	shareholders	(the	Shareholders	Agreement)	have	expired,	and	all	of	the	shares	of	our
common	stock	issued	in	connection	with	the	completion	of	the	Merger	are	available	for	resale	in	the	public	market,	including
pursuant	to	an	effective	registration	statement	that	the	Company	filed	for	these	shareholders.	As	of	the	date	of	this	Form	10-	K,
approximately	45	59.	1	%	of	the	outstanding	shares	of	our	common	stock	are	held	by	the	shareholders	party	to	the	Shareholders
Agreement.	Such	shareholders	may	decide	not	to	hold	the	remaining	shares	of	our	common	stock	they	received	upon
completion	of	the	Merger.	In	addition,	certain	of	such	shareholders,	such	as	funds	with	limitations	on	their	permitted	holdings	of
stock	in	individual	issuers,	may	be	required	to	sell	the	shares	of	our	common	stock	that	they	received	upon	completion	of	the
Merger.	The	impact	on	our	stock	price	of	additional	sales	of	shares	by	such	shareholders	could	be	positive	or	negative,	whether
in	the	immediate	term	or	in	the	future,	and	could	be	material.	The	effect	and	magnitude	would	depend	on	various	factors,
including	market	conditions,	public	float,	trading	volume	and	liquidity,	shareholder	composition	and	ownership,	market
perception,	the	number	of	shares	sold	and	analyst	coverage.	In	addition,	future	events	and	conditions	could	further	increase	the
dilution	from	sales	of	these	shares,	including	adverse	changes	in	market	conditions,	additional	transaction	and	integration	related
costs	and	other	factors	such	as	the	failure	to	realize	some	or	all	of	the	benefits	anticipated	in	the	Merger.	Any	dilution	of,	or
delay	of	any	accretion	to,	our	earnings	per	share	could	cause	the	price	of	shares	of	our	common	stock	to	decline	or	grow	at	a
reduced	rate.	These	sales	may	also	make	it	more	difficult	for	us	to	sell	equity	or	equity-	linked	securities	in	the	future	at	a	time
and	at	a	price	that	we	deem	appropriate	to	raise	funds	through	future	offerings	.	We	do	not	currently	plan	to	pay	dividends	on
our	common	stock,	and	our	indebtedness	could	limit	our	ability	to	pay	dividends	on	our	common	stock	in	the	future	.	We	do	not
currently	plan	to	pay	dividends	on	our	common	stock.	The	declaration	of	any	future	cash	dividends	and,	if	declared,	the	amount
of	any	such	dividends,	will	be	subject	to	our	financial	condition,	earnings,	capital	requirements,	financial	covenants	and	other
contractual	restrictions	and	to	the	discretion	of	our	Board	of	Directors.	Our	Board	of	Directors	may	consider	such	matters	as
general	business	conditions,	industry	practice,	our	financial	condition	and	performance,	our	future	prospects,	our	cash	needs	and
capital	investment	plans,	income	tax	consequences,	applicable	law	and	such	other	factors	as	our	Board	of	Directors	may	deem
relevant.	Further,	pursuant	to	the	Shareholders	Agreement,	for	so	long	as	the	Former	Vertex	Stockholders	(as	defined	in	the
Shareholders	Agreement)	collectively	beneficially	own	34	%	or	more	of	the	outstanding	shares	of	the	Company’	s	common
stock,	the	Company	will	not,	without	the	requisite	consent	of	the	Former	Vertex	Stockholders	declare	or	pay	any	dividend	or
distribution	(a)	on	a	non-	pro-	rata	basis	or	(b)	in	excess	of	$	25.	0	million	in	the	aggregate	during	any	fiscal	year.	Additionally,
our	indebtedness	could	have	important	consequences	for	holders	of	our	common	stock.	If	we	cannot	generate	sufficient	cash
flow	from	operations	to	meet	our	debt	payment	obligations,	then	our	ability	to	pay	dividends,	if	so	determined	by	the	Board	of
Directors,	will	be	impaired.	In	addition,	the	terms	of	the	agreements	governing	our	current	debt	limit	the	payment	of	dividends
and	debt	that	we	may	incur	in	the	future	may	also	limit	the	payment	of	dividends.	Anti-	takeover	provisions	in	our
organizational	documents	and	Indiana	law	could	delay	or	prevent	a	change	in	control.	Certain	provisions	of	our	amended	and
restated	articles	of	incorporation	and	our	second	amended	and	restated	by-	laws	may	delay	or	prevent	a	merger	or	acquisition
that	a	shareholder	may	consider	favorable.	For	example,	the	amended	and	restated	articles	of	incorporation	and	the	second
amended	and	restated	by-	laws,	among	other	things,	provide	for	a	classified	board,	do	not	permit	shareholders	to	convene	special
meetings	or	to	remove	our	directors	other	than	for	cause,	limit	our	shareholders'	ability	to	fill	vacancies	on	our	Board	of
Directors	and	impose	advance	notice	requirements	for	shareholder	proposals	and	nominations	of	Directors	to	be	considered	at
meetings	of	shareholders.	In	addition,	the	amended	and	restated	articles	of	incorporation	authorize	our	Board	of	Directors	to
issue	one	or	more	series	of	preferred	stock	without	further	action	by	our	shareholders.	These	provisions	may	also	discourage
acquisition	proposals	or	delay	or	prevent	a	change	in	control,	which	could	harm	our	stock	price.	Indiana	law	also	imposes
restrictions	on	mergers	and	other	business	combinations	between	any	beneficial	holder	of	10	%	or	more	of	our	outstanding
common	stock	and	us.


