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The following is a summary of the significant risk factors that could materially impact our business, financial condition or future
results, mcludmo risks lelated to our busmesses our mtematlondl Opel‘dtIOIlS our Iegulatory emlronments ownership of our

our opemtlons and have a material 1mpaLt on our business and fmdnClal Iesults . E\ olving governmental 0\’ers1ght of the use of
personal information, cross- border data transfer restrictions and the use of emerging technologies, including Al, as well as
other technology regulations, may adversely affect our business. * We may be unable to develop innovative products and
solutions to stimulate customer demand. « Damage to our reputation or brand could negatively impact our business, financial
condition or results of operations. * Our ongoing business operations may be disrupted for a significant period of time, resulting
in material operating costs and financial losses. * We may be unable to execute key strategic initiatives due to competing
priorities and strategies of our distribution pmtnels and other factors, w thh mdy result i in fmdnClal losses and opemtlondl
inefficiencies. * Our q v egte g
acquisitions, dispesittens-exiting of businesses , ﬁﬂd-dlvestltures or strateou investments may result in ﬁnanclal results that
are different than expected and inttiatives-create certain risks for our business and operations . * We may fail to realize the
expected benefits of our strategic initiatives, including reeentlyexecuted , announced, or potential future restructuring and other
business transformation efforts. * We have recognized substantial goodwill and indefinite- lived intangible asset impairment
charges and may be required to recognize additional goodwill and indefinite- lived intangible asset impairment charges in the
future. « Our failure to protect our proprietary technology could have an adverse impact on our competitive position. * Our
financial results may be adversely impacted if our products or services are found to infringe upon the intellectual property rights
of others. * Changes in our credit ratings or macroeconomic impacts on credit markets may increase our cost of capital and limit
financing options. ® A—bfeaeh—ef—t-he—eeveﬁ&nfs—uﬂder—Our mdebtedness could adversely affect our ﬁnanclal condltlon and

existing-indebtedness-. © Our foreign currency hedging and Cash management transactions may be meﬁectl\ e or only partlall
mitigate the impact of exchange rate fluctuations, exposing us to unexpected volatility. « Due to the global nature of our
business, including increasing exposure to markets outside of the United States, political or economic changes or other factors
could harm our business and financial performance. « €hanges-Management previously identified material weaknesses in or

our interpretations-of tax-rates-internal control over financial reporting , eperating-straetares-some of which resulted in

errors in previously issued financial statements. These material weaknesses were all remediated as of December 31 ,
transferprietngregulations-2023. If we experience additional material weaknesses in the future ., we eeﬂﬁ&y—pfeﬁ-tabﬂ-rt-y
mix-andregulations-may be unable to accurately and timely report financial results or comply with the requirements for
public companies, which could cause the price of our common stock to decline or limit our access to the capital markets.
* Lack of global standardized processes could result in control deficiencies and adversely affeetimpact management’ s
assertions and financial reporting. « We may be subject to additional litigation and regulatory examinations,
investigations, proceedings et or effeetive-taxrate-court orders relating to the completed 2022 internal investigation
regarding certain financial reporting matters. If any of these items are resolved adversely to us, it could harm our
business, financial condition and results of operations . + We may be unable to obtain necessary product approvals and
marketing clearances. « Qur-doetor-Changes in tax rules or interpretations of tax rules, operating structures, transfer
pricing regulations, country profitability mix and regulations and tax investigations, audits, or other proceedings that we
are subject to may harm our business, financial condition and results of operations, including by adversely affecting our
effective tax rate. « We voluntarily suspended the sale and marketing of our direct - direeted;direet-to eustomer—elear-
consumer Byte aligner business-eenld-systems and impression Kkits, and subsequently determined to cease offering these
aligners to new patients while repurposing Byte technologies and capabilities to support other products within our
aligner portfolio. As a result, we have experienced a material impact on our results of operations, and we may be
required adversely-affected-by-challenges-to our-businessmodel-take additional significant impairment charges if we are

unsuccessful in er-our efforts by-new-state-actionsrestrieting-our-ability-to reposition Byte provide-ourproduets-and-serviees



#reertairstates—. © Inadequate levels of reimbursement from governmental or other third- party payors for procedures using our
products may cause our revenue to decline. « Challenges may be asserted against our products due to real or perceived quality,
health or environmental issues. ¢ If we fail to comply with laws and regulations relating to health care fraud, we could suffer
penalties or be required to make significant changes to our operations, which could adversely affect our business. ¢« Our business
is subject to extensive, complex and changing domestic and foreign laws, rules, regulations, self- regulatory codes, directives,
circulars and orders which, if not complied with, subjeets— subject us to civil or criminal penalties or other liabilities. * The
market price for our common stock may continue to be volatile as a result of a number of factors, including our quarterly
operating results. ¢ Certain provisions in our governing documents, and of Delaware law, may make it more difficult for a third
party to acquire us. * Our business may be adversely affected by changes in global economic conditions, including inflation,
rising interest rates, and supply chain shortages. ¢ Talent gaps and failure to manage and retain top talent may impact our ability
to manage our operations, execute strategic initiatives and grow the-our business. ¢« We face the inherent risk of legal actions,
including litigation, product liability claims, and other regulatory or compliance matters. « Climate change and related natural
disasters could negatively impact our business and financial results. * Expectations relating to environmental, social and
governance considerations may expose us to potential liabilities, increased costs, reputational harm, and other adverse effects on
our business. Below is a full description of each of such significant risk factors. RISKS RELATED TO OUR BUSINESSES We
rely heav1ly INTERNAL CONTROLS A de%crlptlon of the material...... the material weaknesses identified under Item 8 on

any cyber 1nc1dents ef—ﬂ%ese—maﬁefs—&fe—feseh‘ed—adﬁerse}yag&ms{—us—ﬁ—could harm our fepttt&ﬁeﬂ—operatlons and have a
materlal 1mpact on our business —and fmdncml eeﬂd-rt—teﬁ—aﬂd-results e%epefaﬁeﬂs— Add-rt—teﬂa-l-lry—w-h-&e—we—eafme{—es{-rma’fe

-BU—S-I-N-E—S—S-E—S—We are exposed to the risk of cyber incidents, which can result hom dehbemte attacks or unintentional events, in
the normal course of business. We use web—enabled-and-ether-integrated information and technology systems to manage our
business yand deliver products and services to customers. In particular, the 2022 launch of eureletd-selation-DS Core, a-our
cloud platform that integrates digital dentistry workflows across devices, has-and the 2024 launch of Primescan 2, a cloud-
native intraoral scanner, have introduced new potential vulnerabilities to cyber attacks withitrotrserviee-delivery-modet. We
The breadth and complexnty of our 1nformat10n and technology systems have increased and we cxpect that the-they

7 Fsystems-will continue to increase as we expand the services enabled
by t-he—DS Core platfermrand further develop our ERP systems and product offerings to utilize artificial intelligence (“ Al ”’) and
analytics. As a result, we will increasingly be exposed to risks inherent in the development, integration and operation of the



evolving information and technology supporting our product platforms, as well as our own internal infrastructure, including: ¢
security breaches, viruses, cyberattacks, ransomware or other malware or other failures , cyber incidents or malfunctions; ¢
disruption, impairment or failure of data centers or hardware, telecommunications facilities or other infrastructure platforms-,
1nclud1ng due to natural disasters ; ° f"ulureﬂ dur1ng the process of upgrading or replacing software, databases or components
A ; » the compromise or unauthorized disclosure of sensitive et
personal, proprietary or 1ntellectual property 1nform"lt1on related to our business and customers; ¢ excessive costs, excessive
delays or other deficiencies in systems development and deployment; and ¢ an unintentional event that involves a third —party
gaining unauthorized access to our systems or proprietary information. We also utilize systems, applications and data storage
provided and maintained by third parties, including those delivered through cloud- based solutions. Any disruptions to or
deterloratlon of our d1§tr1but10n partner% or qew1ce prov1der§ 1nformat10n and technology infrastructures COLlld pose a threat to

normal course of buqlneﬂs we have experienced and expect to continue to experience Cyber threat% attacks and othe1 attempt@ to
compromise our information systenrsystems , atthetgh-with such attacks and threats rapidly increasing in both
sophistication and frequency. However, none, to our knowledge -has—have had a matenal adverse effect on our buqlneﬂs
hnancml Cond1t10n or reiult% of operat10n§ to date. An a A

er—Our policies, requlred employee training (including that which
relates to phishing preventlon -t-r&r&rng—) procedures and technical safeguards may be insufficient to prevent or detect improper
access to confidential, proprietary or sensitive data, including personal data. Cyberattacks could also cause us to incur significant
costs toreeoverfrom-breaehes-, disrupt key business operations and divert attention of management and key information
technology resources. We also face the ongoing challenge of managing-controlling access eentrels-to our information and
technology infrastructure. We have experienced various #ypes-efcyber incidents in the past and as-theresulit-ofsueh-ineidents;
sye-have implemented new controls, governance, teehnteat-protections and ether-procedures as a result . If we do not
successfully manage these access controls, it could expose us to the risk of security breaches or disruptions. A#y-Although past
cybersecurity incidents have not had a material effect on our business or operations, and although we and our service
providers take efforts to ensure the integrity of our systems and anticipate, detect, avoid or mitigate such seeurity
breaches-or-distuptions-threats, we cannot provide assurances that a future cyberattack eeutd-would not eempromise-the
seeuﬂty—e%rntegﬂty—of—eﬂ%netweﬂes—e%reqult in the loss, mlsapproprlatlon and /...... harm and 51gn1ﬁcant remediation costs and

experience matenal halm to our bu%lnes@ and -f-“rn&net&l—requltﬂ

eeﬁ-ﬁéeﬁt—n&l—or—et-her—elata— Disaster recovery plan@ Where n place nnght not adequately protect us in the event of a system
failure. Further, we currently do not have excess or standby computer processing or network capacity everywhere in the world to

avoid disruption in the reeeipt;proeessing-and-delivery-ofdatainrthe-cvent of a system failure. Despite any precautions we take,
damage from natural disasters fire;floods;-hurrieanes;powertoss-, telecommunications failures, computer viruses, break- ins,

human error or similar events at our agteas-—computer facilities could result in interruptions in the flow of data to our servers,
although we have not yet experienced such an interruption. this technology,as well as its use by our business partners with
access to our confidential information,including trade secrets ,may continue to increase and could lead to the unintentional
release of such eur-eenfidential-information,which could negatively impact us,including our ability to realize the benefits of our
intellectual property.Additionally,the advancement of Al and large language models has given rise to additional vulnerabilities
and potential entry points for cyber threats +.With generative Al tools, threat actors may have additional tools to automate

breaches or persistent attacks,evade detection, or generate sophisticated phishing emails sor-impersonate-employees-or-sentor
management- Our use of Al inreurproduets-and-proeesses-and the use of Al by our business partners may lead to novel and
urgent cybersecurity s;legatandregatatoryrisks,which could have a material adverse effect on our eperatiens-and-Additionally,
we seek to maintain insurance coverage for cybersecurity risks asseetated-withreyberseeurity-, but such insurance has become
increasingly difficult to secure and, in some cases, policies may not provide adequate coverage for possible losses. Further, as
cybersecurity risks evolve, such insurance may not be available to us on commercially reasonable terms , or at all. Uninsured



losses or operational losses that result from large deductible payments under commercial insurance coverage might have an

adverse 1mpau on our buSlllLS\ opuallons &ﬁd—ettﬁ inancial position or ILSUI[S of opcmuons Any-of-theforegoingineidents

eﬂ—eﬁﬁepef&ﬁeﬁs—&ﬂd—ﬁﬂaﬂera{—fesu}ts—\\’ collect and process pcnonallv l(lulll[ldblt information ( “PII ”) and other ddld as
for

part of our business processes and activities. This data is subject to a-vartety-an increasing number of U. S. and foreign laws

and regulations, mclu(lm(T oversight by V&Hﬁﬂs—lu’ullelV or et-her—ﬂo\ ernmental bodies —Maﬂy—femtgﬂ-eetm-tﬂes—aﬂd-

7 &3y ulation (* (JDPR "), for
example, imposes stringent data DIOILLII()H requirements and provides significant pCl]dlllLs for 11011(0111])11&11LL Fines for
noncompliance can amount to up to € 20 million or 4 % of the total worldwide annual sales from the preceding financial
year (whichever is higher) and may be imposed in conjunction with the exercise of the authority’ s investigatory and
corrective powers. The GDPR’ s extraterritorial scope makes it applicable to our U. S.- based legal entities whenever our
business activities process the personal data of EU residents. Privacy laws, rules and regulations are also rapidly
developing in other regions, including China, Brazil and South Korea, and the United States. In the United States, the
federal Health Insurance Portability and Accountability Act of 1996, as amended, and its implementing regulations
(collectively, “ HIPAA ”) impose certain requirements on covered entities and their business associates to protect the
privacy and security of protected health information (“ PHI ) and to provide notification in the event of a breach of
PHI. The U. S. Department of Health and Human Services Office for Civil Rights (“ OCR ”), which is responsible for
enforcing HIPAA, also may enter into resolution agreements requiring the payment of civil money penalties and / or the
establishment of corrective action plans to address violations of HIPAA. Pursuant to HIPAA, OCR has adopted privacy
regulations to govern the use and disclosure of PHI and data security regulations that require the implementation of
safeguards to protect electronic PHI. Our Company, through its various subsidiaries, functions as both a covered entity
and a business associate under HIPAA. Where necessary, we have segregated our data to ensure that PHI is handled in
accordance with HIPAA requirements. We believe that we have implemented appropriate policies and procedures and
security measures necessary to comply with HIPAA. However, despite our compliance efforts, we may suffer a serious
breach of PHI or be subject to a cyberattack that compromises the PHI that we maintain. Additionally, federal and state
privacy and security- related laws may be more restrictive than HIPAA and could impose additional penalties. For
example, the Federal Trade Commission uses its consumer protection authority to initiate enforcement actions in
response to alleged privacy violations and data breaches. The California Consumer Privacy Act (“ CCPA ”) created
additional data privacy obligations for covered companies and a private right of action with statutory damages for
certain data breaches. In addition, the California Privacy Rights Act further expanded the CCPA to provide even greater
rights to California consumers with respect to their data. Other states have followed California by implementing data
privacy laws, including, but not limited to, Colorado, Connecticut, Utah, Virginia, and Washington. If we suffer a
serious breach of personal data, we may be subject to breach notification requirements, government investigations,
media inquiries, civil and criminal fines and penalties, litigation, and negative public perception, and we may be
required to expend substantial financial and personnel resources. Any liability from failing to comply with applicable
privacy and data protection laws could adversely affect our operations and our financial condition. These varying laws,
rules, regulations and industry standards impact our businesses to the extent we rely on the use of personal data,
including PHI, and create significant compliance challenges. In addition, certain privacy and data protection laws may
apply to us indirectly through our customers, manufacturers, suppliers or other third- party partners. For example, non-
compliance with applicable laws or regulations by a third- party partner that is processing personal data on our behalf
may be deemed to be non- compliance or a failure to conduct proper due diligence. Any inability, or perceived inability, to
adequately address privacy and data protection concerns severtf-unfeunded;-or to comply with applicable laws, regulations,
policies, industry standards, contractual obligations, or other legal obligations (including at newly acquired companies) could
result in additional cost and liability to us or our officers, damage our reputation, inhibit sales, and otherwise adversely affect our
business. Moreover, global regulation related to the provision of services on the Internet is increasing, as federalstate-and
foretgr-governments continue to adopt new laws and regulations addressing data privacy and the collection, processing, storage
and use of personal information. Such laws and regulations are subject to new and differing interpretations and may be
inconsistent among jurisdictions. These and other requirements could reduee-demand-for-ourproduets-or-serviees-orrestrict our
ability to store and process data or yirseme-eases;-impact our ability to offer future digital dentistry products and services in
certain locations er-eur-ability-to-deploy-oursotuttensglobally-. The costs of Lomplmnu with and other burdens imposed by
lhuu types of laws, regulations and standards may limit the use-and-adoption of our products or services —Pe&ue&eifef&Pl-defﬂa-rt&
-or eﬂﬁpfed-uefs—eﬁeﬁ‘tees—lcad to significant fines, ])LI]dlllLS or 11‘1b11111u or nonu)mplmnu dn} 0 ‘W hldl L()Llld har m our




technologlei is rapldly evolvmg and uncertalntnel-ud-rﬁg— espec1ally in the areas of intellectual property, Cyber%ecunty, and
privacy and data protection. For example, there is uncertainty around the validity and enforceability of intellectual property
rights related to the use, development, and deployment of Al by-us-and-by-ourbusinesspartners- Compliance with new or
changing laws, regulations or industry standards relating to Al may impose significant operational costs and may limit the
ability of the Company and our business partners to develop, deploy or use Al technologies. Failure to appropriately respond to
this evolving landscape may result in legal liability, regulatory action, or brand and reputational harm. New and more stringent
multinational, national and state technology legislation and regulations may be adopted in 2624-2025 and beyond. We cannot

predict at-the scope of jurisdiettonst-whieh-new legislation, regulation or enforcement mightarise-, the seope-ofsueh

fegislatiorrjurisdictions that may be involved , regulationand-enforeement;or the-potentia-impact to-our-business-ane
eperations-ofany-sueh-ehanges-. Failure to comply with B—S—and-nternationat-technology laws and regulations could result in

government-enforcement actions (which could include substantial etvi-and-+ereriminat-penalties andHnjunetiverelief), private
litigation and / or adverse publicity and could have a material adverse impact on our business, financial condition or results of
operations . Although we currently maintain liability insurance intended to cover cyber and certain other privacy and
security breach- related claims, we cannot ensure that our insurance coverage will be adequate to cover liabilities arising
out of claims asserted against us in the future if the outcomes of such claims are unfavorable to us. Liabilities in excess of
our insurance coverage, including coverage for cyber liability and certain other privacy and security breach- related
claims, could have a material adverse effect on our business, financial condition, results of operations, cash flows and the
trading price of our securities . The worldwide markets for dental and contlnence care products are hlghly competitive and are
%ubject to rapld and ilgmflcant technologlcal dlqruptlon h h Z

ﬁeﬂﬁa-l—eeﬁfse—e-ilt-l&etr—h-fe— Thele can be no assurance that our product% Wlll not 10§e thelr competltlve advantage or become
neoneompetitive-or-obsolete as a result of such factors, or that we will be able to generate any economic return on our investment
in product development. If product demand or sales effectiveness decreases, or if our newly introduced products are not
accepted by our customers, our revenue and profit could be negatively impacted. Important factors that could cause demand for
our products to decrease include changes in: ¢ business conditions, including downturns in the dental industry, regional
economies, and the overall economy;  the level of customers’ inventories; * evolving industry practices;  competitive and
pricing pressures, including actions taken or new products introduced by competitors; and- customer product needs and
preferences and customer / patient lifecycle 5 and ¢ patient reimbursement trends which could lead to a drop in patient
volumes at our customers’ dental practices . [f we fail to innovate existing technologies or develop new technologies threugh
ourteseareh-and-development-proeess-consistent with changing consumer preferences and security requirements or fail to
differentiate our products from refativeto-our competition, our technology or products may become obsolete and cause us to
lose market share and revenue. ¥We-While we have identified the development of new technologies and products as an important
part of our growth strategy —, Fhere-there is no assurance that entirely-new technology , products or approaches to dental
treatment or—eefnpet-rtefs—ﬂew—pfo&uefs—wﬂl not be-ntredueed-thateetdd-render our products obsolete, and there is no assurance
that capital allocated to R & D will yield expected benefits. Additionally, the rapid pace of technological advancements may
accelerate amortization faster than we anticipated or impair 1nve§tment§ in our software technology, Wthh could negatlvely
impact our results. We seek to maintain our reputatlon : : Sa
and-deliverbetter, saferand fa ; ; ; : C A
successful promotion of our brand depends on multlple factors, 1nclud1ng our marketlng effort% and our ability to dehver a
superior customer experience, develop innovative products, and seeeessfully-differentiate our offerings from those of our
competitor% Additionally, the strength of our brand relies on continued effective use of our distribution network and customer
service platforms. The promotion of our brand requires us to make substantial expendltme% 1nclud1ng feeeﬁt—contlnued
investments in enhancing customer experience ;-8 ; pe pre-. Our brand
promotion activities may not be successful in mamtalnmg or 1ncreas1ng our current level of feveﬂue-or—y-te{d-mg—mefeased
revenue. If we do not successfully position our brand and reputation as an industry leader, our business and operating results
may be adversely affected. Additionally, our brand dependi on our reputatlon f01 offermg hlgh quahty solutions meeting the
highest of safety standards. A serlous breach of our : oW ; quahty assurance
aﬁd—or quahty control procedulei W :

deterioration of our quality i 1mage impairment of our customer or consumer relatlonihlp% or failure to adequately protect the
relevance of our brands may lead to litigation, customers purchasing from our competitors, er-eensumers-purehasing-other
brands or private tabel-labels #tems-not manufactured by us, or regulatory enforcement action, any of which could have a
material negative impact on our business, financial condition or results of operations. We operate in approximately mere-than
150 countries andeur-and our suppliers’ manufacturing facilities are located in multiple locations around the world. Potential
events such as extreme weather, natural disasters, regional epidemics or global pandemics, worker strikes and social and political



actions, such as trade wars, regional wars or conflicts or other events beyond our control, could impact our ongoing business
operatlons 1nc1ud1n5 pe’feﬂ&a-l-due to dlsruptlons at critical thlrd party v¥ender-vendors disraptions-orfature-to-adhere-te

7 G or the loss of critical information technology and
telecommumcatlons systems Although we maintain multlple manufacturmg facilities, a large number of the products
manufactured by us are manufactured in facilities that are the sole source of such products. As there are a limited number of
alternative third- party suppliers for these products, any disruption at a particular Company manufacturing facility could lead to
delays ;and increased expenses ;-and may damage our business and results of operations. If our incident response, disaster
recovery and business continuity plans do not resolve these issues in an effective and timely manner, such events could result in
an interruption in our operations and could cause material negative impacts te-on our business, financial condition eur—- or
results produet-avatlability-and-sales-the-effieteney-of enroperations and-ourfinanetalresults-. Additionally, a significant
portion of our injectable anesthetic products, orthodontic products, certain dental cutting instruments, catheters, nickel titanium
products and certain other products and raw materials are purchased from a limited number of suppliers and in certain cases
single source suppliers pursuant to agreements that are subject to periodic renewal, some of which may also compete with us. As
there are a limited number of suppliers for these products, there can be no assurance that we will be able to obtain an adequate
supply of these products and raw materials in the future at acceptable prices . Any delays in delivery of or shortages in these
products could interrupt and delay manufacturing of our products and result in the cancellation of orders for-these-produets-. In
addition, these suppliers could discontinue the manufacture or supply of these products to us at-any-time-or supply products to
competitors. We may not be able to identify and integrate alternative sources of supply in a timely fashion , or at all. Any
tldnsmon to alternate suppllers mdy result il delays n shlpment ﬁ,ﬂd— -rﬂefeased— increase expenses dnd may—111111t our ability to

may be undble to execute our key strategic activities and 1nvestments due to eperatien-operational dlsulptlom 1mpact1ng our
distributors or the competing priorities of our distribution partners , which may introduce additional eempeting-private-tabel;
generte;ortew—eost-products that compete with our products at lower price points. If these competing products capture
significant market share or result in a decrease in market prices overall, this-there could be negative impacts on our results of
operations and financial condition. We generate a substantial portion of our revenue through a limited number of
distributors that provide important support to end- users. Together, our two largest distributors, Patterson Companies,
Inc. (“ Patterson ) and Henry Schein, Inc. (“ Henry Schein ), accounted for approximately 13 % of our annual revenue
for the year ended December 31, 2024. In July 2024, we delivered a one- year notice of non- renewal to Patterson in
connection with its non- exclusive distribution agreements for the distribution of dental equipment in the United States
and Canada. It is anticipated that Patterson will continue to be one of our two largest distributors as a percentage of our
global revenue during the one- year notice period. We intend to engage in discussions for new distribution agreements
with Patterson. However, failure to successfully renegotiate the distribution agreements or secure new agreements with
another distributor could have a negative-impaet-material adverse effect on our business, operating results efeperations-and
financial condition. We have not incurred any charges against earnings in 2024 related to non- renewal of the distribution
agreements. Additionally, seme-parts-ef-the dental market eentinte-continues to be impacted by price competition , thatis
driven in part by the consolidation of dental practices, the growing significance of DSOs, innovation and-preduet-advaneements
, and the-priee-sensitivity-ofcnd- user eustomers-price sensitivity . There can be no assurance that our distribution partners will
purchase any speetfred-minimum quantity of products from us or that they will continue to purchase any products at all. If
Patterson or Henry Schein ceases to purchase a significant volume of products from us, or if changes in our promotional
strategies and investments result in changes in our distributor relationships, it could have a material adverse effect on our results
of operations and financial condition . In addition, changes in the capital structure or ownership of distributors could result
in changes to our relationship, including shifts in strategies related to inventory management, customer service and
servicing the installed base of Dentsply Sirona products. Changes to agreements with distributors, including expiration of
existing agreements, could result in a reduction in the amount of inventory ordinarily held in the absence of contractual
minimum inventory requirements . We rely in part on our distributor and customer relationships and predictions of distributor
and customer inventory levels in projecting future demand levels and financial results. These inventory levels may fluctuate, and
may differ from our predictions, resulting in our projections of future results being different than expected. These changes may
be influenced by changing relationships with distributors and customers, economic conditions , and customer preference for
particular products. There can be no assurance that distributors and customers will maintain levels of inventory in accordance
’Vlth our predlctlons or past h1st01y For that the tlmmo of customers 1nventory changes bui-l-d-—&p—er—hqtﬂda-t—teﬁ— ’Vlll be in

ﬂega-t—lve}y—rm-paefed- Any dlSl‘upthHS to our dlstrlbutms operations or systems may result in delays in orders and shlpments 5
and may prevent our products from being timely delivered to the market. We utthze-and-intend to continue utilizing acquisitions
and-, dispositions ef-assets-and-businesses-, and strategic investments as a part of our strategy for growth and to improve
financial results. We have made, and may continue to make in the future, acquisitions to enhance our business and
product portfolio, which require us to invest significant resources to integrate the businesses we acquire. We also
periodically evaluate our businesses and assets for potential disposition as a key part of our strategy, including the
previously disclosed evaluation of strategic alternatives for our Wellspect Healthcare business. The success of each



acquisition or divestiture depends in part on our ability to realize opportunities and manage risks, including challenges
executing transactions, higher operating expenses, litigation, adverse effects on existing business relationships with
suppliers and customers, and the potential loss of key employees, customers, distributors, vendors, and other business
partners. The process of continuing to evaluate acquisitions, divestitures or strategic investments may be costly, time-
consuming and complex, including requiring management to devote significant time and attention to these types of
transactions that may distract our management and disrupt our ongoing business operations or relationships. We may
incur significant legal, accounting and advisory fees and other expenses, some of which may be incurred regardless of
whether we successfully enter into a transaction . We may not achieve expected returns and benefits in connection with
acquisitions this-strategy-as a result of various factors, including integration and-eeHaberattorrchallenges, such as those
relating to personnel and technology —Inadditien-, and we may not achieve the-fal-financial results consistent with revenue
s_rowth expectatlons and cost synelgles anticipated te—restﬂ-t—hom fe}a-ted-mte,gratlon activities —Aeqﬁtstt—teﬂs,—d-rspesi—t—teﬂs—aﬂé

s{-ra’fegy— After reaclmm an dgeement th-h—a—sel-}eikfm the dcqumtlon or bayer-for-the-disposition of assets or a business, the
transaction may remain subject to neeessary-regulatory and governmental approvals and enaeeeptable-terms-as-weH-as-the
satisfaction of pre- closing conditions, which may prevent us from completing the-a given transaction in a timely manner, or at
all. Acquisitions may require us to incur debt, assume contingent liabilities and / or additional risks, or create additional
expenses to consummate the transaction, any of which might adversely affect our financial results. When we pursue the
divestiture of deetde-to-seH-assets-or-a business, we may encounter difficulty in finding buyers or executing alternative exit
strategies emraeeeptableterms-in a timely manner, which could delay the accomplishment of our strategic objectives.
Alternatively, we may dispose of a business at a valuation or on terms that are less favorable than we had anticipated, or with
the exclusion of select assets. Dispositions may also involve continued involvement in a divested business, such as through
continuing equity ownership, transition service agreements, guarantees, indemnities or other enrrent-oreentinrgent-financial
obligations. Under these arrangements, the performance of the aeguired-or-divested business, or other conditions outside our
control, could affect our future financial results. Additionatly-If we are not successful in setting forth a new strategic vision
for Wellspect , or if we-make-aequisitions-our plans are not executed in a timely fashion . this may cause reputational
harm w1th our stockholders and t-hey» the Value of mayhmeu%debt—assttme—eer&mgeﬂt—habﬁr&es—aﬂdﬁfour securities may
be addi 3 additionalexpetses adversely impacted a—ffeet—ew‘—ﬁ-naﬂeia-l—restﬂts—kﬂy

. In order to 1mprove performance eperate-more-efftetentty-and eeﬂfre-l-eesfs—drlve value
creation , we implemented a restructuring plan during the-eetrse-06£2623-2024 (the “ 2024 Plan ”). In connection with the

2024 Plan, we anticipate a net reduction in our global workforce of approximately 2 % to 4 %. The proposed changes
are subject to co- determination processes with employee representative groups in countries where required. Actions
taken under the 2024 Plan will seek to further streamline our operations and global footprint, as well as improve
alignment of our cost structure with strateglc growth obJectlves. In addmon we mdde ergamza&eﬂa-l—restructurmo changes
during 2023 (the “ 2023 Plan ”) in-order-to-simphify-straetare;enhaneep b Prove-o Re
drive-growth-. These—- The 2023 Plan plans 1ncluded 1mplementat10n of anew opemtmﬂ mode w1th fne s_lobdl busmess units
designed to drive-enterprise-integrattonand-align the-our product portfolio with our growth strategy, eommeneement-ofour
eeﬂt-ra-l—fuﬂeﬁeﬁs—aﬂd-lnhdsmlctule optmnzatlon to suppmt efflclency e-Pt-he—evera-H—erg&mz&t—teﬂ— and other initiatives aimed at

estttrein-potentiat-adverse-tmpae to-ottgotsoperationsandcostoverrtuns—Aspattot theseitiativesave- also
process of implementing a new s_lobdl ERP system, which will upgrade and stdndmdlze our existing mformdtlon systems. ¥
Beginning in 2023 and continuing through 2024 , we started-to-make-made capital investments in this system , which has
resulted in significant costs and uses of cash ;-and-whieh-wit-that are expected to continue to-result-in the additional-eosts-and
uses-ofeashin-future perteds-. Implementation is expected to take several years to complete —, and €est-cost overruns or any
disruptions, delays or complications i-the-eotrse-of making-this-transitton-could lead to higher than anticipated capital
investments and related costs, distract from t-he—eper&t—ieﬂ—e—f—our core busmess or result n fdllules to produce financial
information accurately and timely and - ittonatly;-an ; : v : :
adversely impact our financial results. The failure to eltheI dehveI the dppllCdthn on time or anticipate t-he—ﬂeeess&r—y—readmess
and training needs could lead to business disraption-disruptions andHoss-. The quarterly timing of sales may also be
impacted as distributors adjust their buying patterns and inventory levels in anticipation of potential business
disruptions related to the implementation of our new ERP system . Failure or abandonment of any part of the ERP system
could result in a write- off of part or all of the costs that have been capitalized on the project. Additionally, our ability to achieve
the-benefits from any-efour strategic initiatives within the expected timeframe time-frame-is subject to many estimates,
assumptions , and other factors that we may not be able to control. We may also incur charges related to restructuring plans that
are higher than anticipated, which would reduce our profitability in the periods such charges are incurred. Due to the
complexities inherent in implementing these types of cost reduction and restructuring activities, and the tlmm,g_ of stmteﬂlc
investments, we may fail to realize expected efficiencies and benefits 8 G G 2
margins;-or may experience a delay in realizing such efficiencies and benefits, and our operations and busmess could be
disrupted. Company management may be required to divert their focus to meanaging-these disruptions, and implementation may
require the agreement of third parties, such as labor unions or works councils. Risks associated with these actions and other




workforce management issues include delays in implementationrefantietpated-workforce reductions, additional unexpected
costs, changes in restructuring plans that modify nerease-er-deerease-the number of employees affected, negative impaet
impacts on our relationship with labor unions or works councils, adverse effects on employee morale, and the-failure to meet
operational targets due to the loss of employees, any of which may impair our ability to achieve anticipated cost reductions or
may otherwise harm our business, and could have a material adverse effect on our sales growth and other results of operations,
cash flows or financial condition, or competitive position . We have acquired other companies and intangible assets and may
not realize all the economic benefit from those acquisitions, which could cause an impairment of goodwill or intangibles.
We review amortizable intangible assets for impairment when events indicate the carrying value may not be recoverable

. We test goodwill and indefinite- lived intangibles for impairment at least annually. The valuation models used to determine the
lan \ alm of u)od\\ ill or mdulmm lived mlanUlblc assets are dupundcm upon various dssumpuons and re ku management’ s

impairment analyses are sensitive to changes in kuy assumptions uscd such as dlsgounl rates, revenue 010\Hh ldlL\ pupcludl
revenue growth rates, reyaltyrates;and-operating margin percentages , and net working capital assumptions of the business as
well as current market conditions affecting the dental and medical device industries Hrbeth-the-Untted-States-and-globatly-.
Given the uncertainty in the marketplace and other factors affecting management’ s assumptions undethying-, there is a risk of
future impairment charges if there is a decline in the fair value of the reporting units etr— or diseounted-eash-flow-modet
indefinite- lived intangible assets as a result of , among the-other things, financial results lower than forecasts, adverse
changes in valuation assumptions and-prejeetions-, a decline in equity valuations, increases in interest rates, or changes in
the used-- use of intangible assets. There can be no assurance that our future asset impairment testing will not result in a
the-analyses-may-deviate-materiatly—- material charge to earnings. In the quarter ended March 31, 2024, we identified
indicators of a more likely than not impairment related to certain indefinite- lived imaging product trade names within
the Connected Technology Solutions segment. The decline in fair value of these indefinite- lived trade names was driven
by declines in volumes during the three months ended March 31, 2024, which was due in part to a loss in market share
from futare-assumptions-competitive pricing pressures, as well as unfavorable economic conditions in certain markets.
These factors contributed to a reduction in forecasted revenues in the near term. The trade names were evaluated for
impairment using and-- an income approach projeetions-an nt-estimates Vary y
ywhteh-may-specifically a relief from royalty method. As a result #1-, we recorded an add-rt—teﬂal—geeéwi-l-l—eﬂndclmnc— ll\’Cd
intangible asset impairment charge at-thattime-of $ 6 million for the three months ended March 31, 2024 . [n prepatring-the
finanetal-statementsfor-the quarter ended September 30, 2023-2024 , the Company identified indicators of a more likely than not
impairment related-for to-two of its Conneeted-Technology-reporting units, Orthodontic Aligner Solutions and Implant &
Prosthetic Solutions, which together comprise all of the Orthodontic and Implant Solutions segment. As a result, the
Company recorded pre- tax goodwill impairment charges as of September 30, 2024 of $ 145 million for the Orthodontic
Aligner Solutions reporting unit ;whieh-eomprises-alt-and $ 359 million for the Conneeted-Technotogy-Implant & Prosthetic
Solutions reporting unit, both within the Orthodontic and Implant Solutions segment . The impairment charge related to
the Orthodontic Aligner Solutions reporting unit resulted in a full write- off of the remaining goodwill balance for this
reporting unit. In the quarter ended December 31, 2024, the Company identified indicators of a more likely than not
impairment for its Implant & Prosthetic Solutions reporting unit within the Orthodontic and Implant Solutions segment.
The decline in fair value of this reporting unit was driven by a weaker trend in sales volumes, particularly in North
America, increased competition from lower- priced alternatives impacting global markets, and adverse macroeconomic
pressures impacting demand for elective dental procedures and premium implant solutions. These factors contributed to
reduced forecasted revenues, lower operating margins, and reduced expectations for future cash flows . As a result, the
Company recorded a pre- tax goodwill impairment charge as of September36-December 31 , 2623-2024 ;related-to-the

%me&ed?eehﬁe}egy—sehmeﬁs—fepef&ﬂg-&mt—ol $ 29+-269 mllllon —fesu%r&gﬁn—a—fu%kwme—e-fﬁe-ﬂhe—femammg—geedwﬁ

bttsmesses—wr&nn—&xe—@efmeefed%ehﬂebgysmuuons upomlm unit w 1lhm the Geﬂﬂeefed—’l:eehﬁe}egy—Orthodontlc and
Implant Solutions segment fer-impairment-. The-For further information, see Note 11, Goodwill and Intangible Assets, in

the Notes to Consolidated Financial Statements in Item 8 of this Form 10- K. Additionally, in the quarter ended
December 31, 2024, the Company also identified anindieator-indicators of more likely than not impairmentimpairments for
the-certain indefinite- lived intangible assets including trade names and trademarks within the Connected Technology
Solutions segment, and certain trade names within the fmplants— Implant & Prestheties— Prosthetic Solutions reporting
unit within the Orthodontic and Implant Solutions segment ;-and-determined-eertainrtradenames-. The decline in fair value of
the trade names and trademarks were-tmpaired-was driven by weakened demand for our premium equipment and implant
products, competitive pricing pressures, and a sustained higher cost of capital, which are contributing to reduced
forecasted revenues . As a result, the Company recorded indefinite- lived intangible asset impairment charges of § 44-82
million and § 2-1 million for the Connected Technology Solutions and Orthodontic and Implant Solutions segments,
respectively, for the three months ended September36-December 31 , 2623-2024 . For further information, see Note 11,
Goodwill and Intangible Assets, in the Notes to Consolidated Financial Statements in Item 8 of this Form 10- K. The
remaining goodwill balance of the Implant & Prosthetic Solutions reporting unit was $ 503 million as of December 31,
2024, and the carrying values of indefinite- lived intangible assets impaired-with impairments in the third-fourth quarter of
2623-were $ 245-76 million dnd $ 2—3—149 million 101 the Implant & Prosthetic Solutions and Connected Technology Solutions
reporting units and-O rts-, respectively, as of December 31, 2623-2024 . As the fair




values of the Implant & Prosthetic Solutions reporting unit and the indefinite- lived assets within the Implant &
Prosthetic Solutions and Connected Technology Solutions reporting units, respectively, continue to approximate
carrying value as of these-December 31, 2024, any further decline in key assumptions could result in future additional
1mpa1rment At December 31, 2024 we have $ 337 mllhon of 1ndef1n1te hved 1ntang1ble assets eeﬂ&ﬂues—to-&ppfe*rmate

€eﬁﬂpaﬂy—has—$ 452—1 597 million e-ﬁmdeﬂﬂﬂe——hved—&ﬁaﬂgtb*e—&ssets—aﬁd%é—*bﬂheﬂ—ofgoodwﬂl recotded on tts—our

balance sheet. Our financial results may be adversely impacted if third parties infringe upon our intellectual property rights or
misappropriate our technologies and trademarks for-their-ownbusinesses-. To protect our rights to our intellectual property, we
rely on a combination of patent and trademark law, trade secret protection, confidentiality agreements and contractual
arrangements with our employees, strategic partners , and others. We cannot assure you that any of our patents, any-efthe
patents efwhieh-we are-a-tieensee-- license or any patents which may-be-issued-to-us-orwhieh-we may-receive or license in the
future ;will provide us with a competitive advantage or afford us protection against infringement by-ethers-, or that the patents
will not be successfully challenged or circumvented by third parties rinelading-oureempetitors-. The protective steps that we

have taken may be 1nadequate to detect protect agalnst or deter mlsappropnatlon ef—eﬂiepfopﬂet&ry—m-fermaﬁeﬂ.—We—may—be

-mteHeeﬁaﬂ-l—preperW—rrghts— ‘Effective patent trademark and trade secret protectlon may not be avallable in every country in
which we will offer ;erintend-te-offer;-our products . In addition, there is a risk of employees inadvertently inputting trade
secret information into Al technologies, thereby enabling third parties to access such information . Any failure to
adequately protect our intellectual property rights could devalue our proprietary content and impair our ability to compete
effectively. Further, defending or enforcing our intellectual property rights could result in the expenditure of significant
ﬁn&ﬂeta-l—aﬁd—m&ﬂageﬂal-reqources Litigation may be necessary to assert claims against ether-others patrties-, enforce patents
owned by or licensed to us fremanetherparty-, protect our trade secrets or know- how, or determine the enforceability, scope ,
and validity of our proprietary rights. An adverse determination in such proceedings efthis-type-could subject us to significant
liabilities, allow our competitors to market competitive products without obtalnlng a license from us, prohlblt us from marketlng
our products or require us to seek licenses from third parties thatma AV E A 8
al- If we cannot obtain such licenses, we may be restricted or prevented from commercializing our productq lf we become
involved in litigation, we may incur substantial expense, and the proceedings may divert the attention of key personnel, even if
we ultimately prevail. Our success will depend in part on our ability to obtain patents for technology in our products and defend
infringement on our patents by third parties that relate to our products, technologies , and processes, both in the United States
and in other countries. Risks and uncertainties that we face with respect to our patents and patent applications include the
following: * the-pending patent applications ﬂ&at—we—h&ve—ﬁ%ed—eﬁo&*hteh—we—have—e*e}tlsweﬂghﬁ—may not result in issued
patents or may take longer than we expect to result in issued patents; ¢ the allowed claims of any patents that are issued may not
provide meaningful protection; ¢ other companies may challenge patents licensed or issued to us; ¢ disputes may arise regarding
inventions and corresponding ownership rights in inventions and know- how resulting from the joint creation or use of
intellectual property by us and our respective licensors; and ¢ other companies may de%ign around the technologies patented by
uq From time to time, third partleq may claim that one or more of our productq or services infringe their intellectual property
Ve-a akea asts—Litigation may be necessary to defend

agaln%t any %uch clann% of 1nfr1ngement e%rnghts—owneﬁay—t-h-rrd—pﬂﬁes—ﬂaat—afe—as%erted against us. In addition, it may be
necessary to participate in eﬁe—er—rﬂore—rntefferenee—proceedlngs declared by the U. S. Patent and Tradenlark Offlce the

European Patent Office ore

-Etrrepe&n—P&teﬂt—efﬁee—s—&nd-other foretgn patent ofﬁce@ to determlne the prlorlty of 1nventlons, whlch could result in
substantial costs. Acquisitions by us of products, technologies or processes that are found to infringe upon others ’
interferenee-intellectual property rlghts could further increase the r1sk of htlgatlon or other proceedings s-and related costs.
&8 v : , defense and prosecution of
intellectual property rlghts involve conlplex legal and factual que%tlon% A% a reqult the%e proceedings are costly and time-
consuming, and their outcome is uncertain. We utilize short and long- term debt markets to obtain capital from time to time. Our
continued access to sources of liquidity depends on multiple factors, including global economic conditions, the condition of
global credit markets, the availability of sufficient amounts of financing, operating performance, and credit ratings.
Macroeconomic impacts, including natural disasters, pandemics, geopolitical conditions or other catastrophic events, may result
in significant disruption in the credit markets, which may adversely affect our ability to refinance existing debt or obtain
additional financing to support operations or to fund new acquisitions or capital- intensive internal initiatives. Any adverse
changes in our credit ratings may result in increased borrowing costs for future long- term debt or short- term borrowing
facilities which may in turn limit financing options, including access to the unsecured borrowing market. There is no guarantee
that additional debt financing will be available in the future to fund obligations, or that it will be available on commercially
reasonable terms, in which case we may need to seek other sources of funding. in-addition;the-terms-We now have and expect




to continue to have a significant amount of future-debt agreements-. Our indebtedness could have important consequences
to us inelade-including additionrat-the following: » making it more difficult or even impossible for us to satisfy our debt or
contractual obligations; * exposing us to the risk of increased interest rates as certain of our borrowings, including
borrowings under our senior secured credit facilities, are at variable rates of interest; ¢ restrietive-restricting eevenants
that-us from making strategic acquisitions or causing us to make non- strategic divestitures;  requiring us to dedicate a
substantial portion of our cash flow from operations to payments on our indebtedness, which would reduce the funds
available for working capital, capital expenditures, investments, acquisitions and other general corporate purposes; ®
limiting our flexibility in planning for, or reacting to, changes in our business, future business opportunities and the
industry in which we operate; * placing us at a competitive disadvantage compared to any of our less leveraged
competitors; ¢ increasing our vulnerability to a downturn in our business and both general and industry- specific
adverse economic conditions; and * limiting our ability to obtain additional financing, which could worsen if any adverse
changes in our credit ratings occur . We have debt securities outstanding of approximately $ 1. 9-7 billion as of December 31,
2023-2024 . We also can incur up to $ 700 million of indebtedness under the multi- currency revolving credit facility (“ 2023
Credit Facility ), as discussed below, and may incur significantly more indebtedness in the future. Our credit facilities eurrent
debtagreements-contain restrictive anamber-ofcovenants and-finanetat-, including some which require that we maintain
certain ratios, Whieh—we—afe—feqtufed-that could limit our ability to engage in act1v1ties that may be in our long- term best

amount of our indebtedness outstaiidiim tiom time to time to comply with the ratios required by such ratios-covenants , thetgh
although no assurance can be given that we will be able to do S0. Our iailuie to comply with maintain-suehratios-or-a-breach-of
the-those othercovenants 4 otr-deb ould result in an event of default under
which, if not cured or waived, could result in the appheable—agfeefneﬂt—acceleration of all of our debt, which could
adversely affect our bus1ness, earnings and ﬁnancial condition Such failure a—defaul-t—may&l—lew—t-l&e—efedﬁefs—to comply

the-covenants tindefetu‘—debt—&gfeeﬂ&eﬁts—niay also hurt our reputation and Credibility with our %tockliolder% and our debt holders
and niay compiomise i‘iiture ability to finance our operations throu;_,li the lel)ll(, equity or debt niarl(ets —Breaeh-of

no guarantee tliat we will be able to renew or replace our existing debt agreements as they become due, including debt
instruments with principal of $ #4-128 million maturing in Getober-December 2624-2025 ~whieh-. A failure to renew or

replace such agreements and 1nstruments would harm our ov eiall liqiiidity —eﬁr—abi-l-rw—te—make—payments—eﬁ—eﬁf

foreign exchange rates may iinpact our consolidated statements of operations consolidated balance sheets and consolidated
statement of cash flows. With approximately two- thirds of our sales located outside the United States, our consolidated net
sales are impacted negatively by the strengthening er-and positively by the weakening of the U. S. dollar as compared to certain
foreign currencies. Additionally, movements in certain foreign exchange rates may impact our results of operations, financial
condition , and liquidity since a number of our manufacturing and distribution operations are located outside of the United
States. Although we currently use and may in the future use certain financial instruments to attempt to mitigate market
tluctuations in foreign eKcliange rates, there can be no assurance tliat SLlCll measures will be ettectiv e5orav ailable -t-hfettgh

our COUHIEIdetleS to such transactions or the sponsors of the ei(clianges through which these transactions are otteied iail to
lionor theii oblis_ations due—te—ﬁﬂaﬂetal—distfess—efet-heﬁﬁse— we would be exposed to potential losses or the inability to recover

agreements i‘roni time to time to manage seme—e-f—our exposure to interest rate v olatility These swap agreements inv ol\ e risks,
such as the risk that counterparties may fail to honor their obligations under these arrangements. In addition, these arrangements
may not be effective in reducing our exposure to changes in interest rates. If such events occur, our results of operations may be
adversely affected. Most of our cash deposited with banks is not insured and would be subject to the risk of bank failure. Our



total liquidity also depends in part on the availability of funds under our 2023 Credit Facility. The failure of any bank in which
we deposit our funds or that is part of our 2023 Credit Facility could reduce the amount of cash we have available for-eperations
and-additionalHnvestments-nour-bastness- RISKS RELATED TO OUR GLOBAL OPERATIONS Approximately two- thirds
of our sales are in regions outside the United States —I-ﬂ—&d-d-tt-teﬁ— and we anticipate that sales outside of the United States will
continue to increase © a v . Operating internationally is subject to
uncertainties, including, but not 11m1ted to, those related to, the following: ¢ economic and political instability; « import or
export licensing requirements; * additional-compliance- related risks; ¢ trade restrictions and tariffs; ¢ product registration
requirements; * longer payment cycles; * changes in regulatory requirements and tariffs, including reeent-restrictions in China on
the proportion of certain medical equipment which can be imported; ¢ potentially adverse tax consequences; and  trade policy
changes. Changes in or the imposition of tariffs , including the tariffs imposed or proposed by the Trump Administration in
early 2025 and retaliatory tariffs imposed or proposed by other countries, could make it significantly more difficult or
costly for us to export our products to other countries . In particular, these tariffs currently affect some of the components of
our products we import from China and other countries, and we may be required to raise our prices on those products
due to these tariffs or share the cost of such tariffs with our customers, which could harm our operating performance.
We monitor and evaluate the potential impact of the effective and proposed tariffs as well as other recent changes in
foreign trade policy on our supply chain, costs, sales and profitability, and we seek to implement strategies to mitigate
such impact, including reviewing sourcing options and working with our vendors and merchants to seek to minimize
products coming from China and other countries, both for existing products and for new product development, and we
seek to select suppliers in low cost regions where tariff issues are less challenging . These measures could also result in
increased costs for goods imported into the United States , supply chain inefficiencies and decreased availability of certain
materials with respect to other countries . This #ntara-could require us to increase prices to our customers , which may reduce
demand . If ;er;tfwe are unable to increase prices at a sufficient level to offset tariffs , restltin-we would be required to
fowering—-- lower our margin on products sold. We cannot predict fatare-what additional actions may ultimately be taken by
the United States or other governments with respect to tariffs or trade poliey-orthe-terms-ofany renegotiated-trade
agreements-and-theirimpaet-on-relations, what products may be subject to such actions (including subject to United States
export control restrictions), et or busirress-what actions may be taken by other countries in retaliation . The adoption
and expansion of trade restrictions, the occurrence of a trade war, or other governmental action related to tariffs-ertrade
agreements-or-policies has the potential to adversely-impact demand for our products, our costs, our customers and our
suppliers, which #tar-could adversely impact our business, financial condition and results of operations. Specifically, the
Chinese government has implemented a volume- based procurement process designed to decrease prices for medical devices and
other products, which has in the past resulted in, and could in the future result in, reduced margins on covered devices and
products, required renegotiation of distributor arrangements, or an incurrence of inventory- related charges. For further

information, p-l-ease—see Part 1 Item 1, “ Business- Reouldtlon As—a—fesa%e%weh-pfegfafnrwhietﬁeekeffeeﬁn—the—ﬁrst—h&}f

volume- bdsed procurement program on our busmess including any expansion of the program to include additional products
’Vlthln our portfollo Celtam of these rlsks may be helghtened because of chanomg pohtlcdl chmdtes Whteh—m&y—}ead—te-ehaﬁges

1nternat10nal organlzatlons hdve 1mposed sanctions on Russm mcludms_ its major fmdnClal institutions and certain other
businesses and individuals, Belarus, the Crimea Region of Ukraine, the so- called Donetsk People’ s Republic , and the so-
called Luhansk People” s Republic. Russia also imposed signifteant-currency control measures aimed at restricting the outflow
of foreign currency and capital from Russia, imposed ¥arteus-restrictions on transacting with non- Russian parties, banned
exports of various products, and imposed other eeenomie-and-finanetal-restrictions , —Fhese+inehade-including reducing
restriettons-enr-the ability of companies to repatriate-or-otherwise-remit cash from their Russian- based operations to locations
outside of Russia. Beginning in September 2024, as a result of further restrictions by European financial institutions on
receiving payments from Russia may-, our capacity to receive intercompany payments for the delivery of our products
into Russia has been partially reduced, which further respond-limits our ability to use cash received from sales in kind;-and
the-Russia for our general purposes. The continuation of the conflict may result in additional sanctions being enaetee-by-the
U-mted—States—lmposed on Russ1a and related 1nd1v1duals and entities , w1th Russia potentially responding in kind ether

o 0 . The length, impact, and outcome of this ongoing
lnllltdly conﬂlct is hléhly unpredlctable and could lead to significant market and other disruptions, which, along with the
spillover effect of ongoing civil, political , and economic disturbances on surrounding areas, may significantly devalue
currencies we wtilzed-by-ts-use or have other adverse impacts , including increased costs of raw materials and-nputs-,
manufacturing or shipping delays or increases in inflation rate, cyberattacks and supply chain challenges. Export controls
implemented as part of sanctions could also restrict the sale of equpment-or-products containing U. S. - developed software and
technology into Russia. For the year ended December 31, 2623-2024 , net sales in Russia and Ukraine were approximately 2 %
of our consolidated net sales, and net assets in these countries were $ #8-64 million. These net assets include $ 42-39 million of
cash and cash equivalents held within Russia as of December 31, 2623-2024 , as well as inventory and trade accounts
receivable . Bue-to-eurreney-control-measures-impesed-by-the-A significant escalation or expansion of economic disruption
could interrupt our supply chain, broaden inflationary costs, impair our assets located in Russian— Russia government-,
whiel-inehiderestrietions-result in a loss of sales, and have a material adverse effect on the-ability-ef eompantes-to-repatriate




or-our results of eﬂaerwse—remﬁ—eash—frem—&reﬁusaarr—b&sed—opelamons te—lee&ﬁeﬁs—eutstde-ef—l%uss*a—we—mayhbe—hﬁﬁted-m
Attt if-at-all- The reeent-terrorist attacks by
Hamas lnllltdntS crossing the border from Gaza to lsmel in October 2()23 and the subsequent military response by the Israeli
government in Gaza has resulted in significant unrest anduneertainty-within that region . During 2024 , ineluding-the
possibility-that-esealating-state of Israel has also been a target of coordinated missile and drone attacks launched by the
Republic of Iran and its proxies. In January 2025, a cease- fire agreement was signed between Hamas and the Israeli
government; however, its potential to lead to a long- term peace deal or greater stability remains uncertain. A potential
resumption of violence and-or the involvement of other terrorist groups fremnetghbering-or foreign powers in the region
could impact our employees and operations in future periods. Additionally, in May 2024, in response to ongoing military
actions, the government of Turkey implemented restrictions on the import of goods manufactured within Israel for sale
in the Turkish market. Sales of our products made in Israel and sold in Turkey represent approximately 1 % of our
global sales of Implant & Prosthetic Solutions reporting unit, but this product category is an area of relatively high
potentlal growth Itis not clear when these restrlctlons will be lifted or if other countries will institute similar restrictions
may-further-impaet-ouremployees-and-operations—. Our The-Companys-operations in Israel consist of two manufacturing
facilities for imptaents— implant produets with one site in northern Israel and one in southern Isracl, which together and
eembi—ned—t-hey—employ apploxnnately -399—350 associates. These facilities fem&m—epeﬂ—&ﬂd-contmue to operate. We may;
we-could face future production slowdowns or
closures tﬂteﬁ&pﬁeﬁs—&t—ett-her—lee&&eﬁ—due to the 1mpacts of the war, 1r1clud1r1<’ having persennet-absenees-asseveratofour
employees wete-called to active military duty, or due to other resource constraints , such as the inability to source materials for
production. For the year ended December 31, 2023-2024 , net sales of products manufaetared-produced at these sites comprised
approximately 3 % of our consolidated net sales and 13 % of the net sales attributed to our Orthodontic and Implant Solutions
segment. Net assets within Israel totaled $ 497180 million as of December 31, 2823-2024 , consisting primarily of acquired
technology, property, plant and equipment, cash ;-and inventory —&ﬂd—pfepefty—p-l&ﬁt—aﬂd-eqmpmeﬁt—assocmted with our
operations in country. Qur operations in Israel have not been materially impacted by the conflict, and consequently, we
have not recorded any allowance for doubtful accounts, inventory reserves, or ﬁxed asset 1mpalrments through the year
ended December 31, 2024. The Company continues to
monitor developments and prepare contingency plans to limit potential disruptions. Addltlonally, we sell products from
across our portfolio to distributors and dental practices within Israel and is-its eurrently-unknownneighbors which may
face reduced patient traffic and demand for our products in the near term. Net sales for products sold to our customers
in Israel comprised approximately 1 % of our consolidated net sales for the year ended December 31, 2024. While Israel
does not constitute a material portion of our business, a significant escalation or expansion of the conflict could result in
loss of sales and market position, disrupt our supply chain, broaden inflationary costs including energy prices, and have
a material adverse effect on our results of operations reash-flows-or-finanetal-eondition-. Additionally, other events , such as the
outbreak of a global pandemic rineladingnew-vartants-of-COVAD-—9;-or other adverse public health developments could

materially affect our business in a number of ways, including : ¢ reduced demand for our products in certain regions or our
inability to t1mely meet our Customel s orders, e the ldllme of third pames oirwhieh-we-relyineluding-oursupphers;

0 0 al-ba A providersa al-bust partiaers;-to meet their
respeettve-obligations to us, or significant d1s1upt1ons n the1r abll]ty to do so , and ® uncertainty in the global financial markets
aeeessto-INTERNAL CONTROLS A description of the eapital-matrkets-material weaknesses that were remediated during
fiscal year 2023 is included under Item 8 of this Form 10- K . A material weakness is a deficiency,or a combination of
deficiencies,in internal control over financial reporting such that there is a reasonable possibility that a material misstatement of
our annual or interim financial statements will not be prevented or detected es-in a timely basis. Although 112022-and-2623-we
devoted substantlal resources to the remedlatlon efforts to address the 1dent1f1ed matena] weaknesses and -rl‘l—eﬂi"—lﬂtei‘ﬂa'l'

material weaknesses from occurring,it cannot be assured that eufthe measures we have taken will be sufficient to avoid
potential future material weaknesses .Accordingly,there is a reasonable possibility that a reoccurrence of the material
weaknesses previousty-identified er-under Item 8 . RISKS RELATED TO OUR REGULATORY ENVIRONMENTS As a
yith-the FDA>s-advertising guidelines may result in the imposition of penalties senfereement-aetions;or-tmport-bans;and-other
negative-conseqtenees- We are also subject to other federal,state ;-and local laws,regulations and recommendations relating to
safe working conditions, andte-laboratory and manufacturing practices.The extent of government regulation that might result
from any future legislation or administrative action cannot be accurately predicted ;-and inadequate employee training for
critical compliance and regulatory requirements may result in the failure to adhere to applicable laws,rules ;-and
regulations.Similar to the FDA review process,the EU review process typically requires extended proceedings on-pertaining to
the safety and efficacy of new products.Such proceedings ,which must be completed prior to marketing a new medical
device, are potentially expensive and time consuming and may hinder-delay or prevent a product’ s entry into the
marketplace.Our products that fall into the category of Class I company with global operations, we are subject to income and
taxes;as-wetasnon- income- based taxes around +rthe world United-States-and-various-foretgnjurisdtetions-. Significant
judgment is required in determining our worldwide tax liabilities. Although we believe our estimates are reasonable at the time
made, the actual outcome could differ materially from the amounts recorded in our financial statements . The Company has
significant tax positions in a variety of countries including the United States and Germany. If the U. S. Internal Revenue
Service ( the “ IRS ” and-sueh-differenees-may-be-material-) —H-theRS-or other tax authorities s-disagree with the-our tax
positions we-take-, we could have additional tax liability, which may and-this-eetdd-have a material impact on our results of



operations and financial position. Our effective tax rate could be adversely affected by changes in the mix of earnings in
coumrlcs W 1lh dif [ucm sldlulmy tax rates, chanecs n lhc valuation of dcicncd tax assets dnd liabilities, chdn(*cs in tax laws and

and may adopt, tax reform measures lhdl could significantly increase our w orldw ide tax lldbllmcs The Org&mﬂi-t-teﬂ
Organisation for Economic Co- operation and Development (“ OECD ”) and other government bodies have focused on sstes
related-te-the taxation of multi- national corporations, including in the area of ““ base erosion and profit shifting, ” where
payments are made from affiliates in jurisdictions with high tax rates to affiliates in jurisdictions with lower ta%rates. Some of
these proposals include a two- pillar approach to global taxation, focusing on global profit allocation and a global minimum tax
rate (““ Pillar Two ). On December 12, 2022, the European Union member states agreed to implement the OECD’ s global
corporate minimum tax rate of 15 %, te-be-which became effective as of January 2024. Other countries have made, or are
actively considering, changes to their tax laws to adopt certain parts of the OECD’ s proposals. Due to the large scale of our B+
S—and-global business activities, the enactment of Pillar Two legislation could increase tax uncertainty and eewtd-atse-have a
material effect on the Company’ s effective tax rate, financial position, results of operations, and cash flows. The Company will
contmuc to monllor and reflect the 1mpdcl of such legislative changes in future financial statements as appropriate. We-must

; attra ats-a ; anees-German tax authorities are currently performing a criminal
investigation related to a series of 1ntercompany loans from 2016 and 2017 (the “ German Tax Investigation ). As of the
date of this filing , gevernmental-autherities-there have been no charges against the Company or current or former
employees. Potentlal outcomes of the German Tax Investlgatlon involve a number of uncertainties , including the FBA

A lhosc relatmg to eeuntﬂes—T—hese
agenetes—regu-}a-te-t he apphcatlon A e -mantfactrt achy butt
and ﬂ‘redtea{—deﬂees—"Phe—F-DA—eﬁfofee&add-rﬁenal—lccu auons

German Tax Investlgatlon will be resolved favorably Our management has devoted and may be requlred to further
devote significant time and attention to the German Tax Investigation. If the German Tax Investigation is resolved
against us, it could harm er-our appreval-preeess-reputation, business, ability to attract talent, particularly professionals
with backgrounds in international tax and tax accounting, financial condition and results of operations. Additionally,
while we cannot estimate our potential exposure at this time, we have already expended a significant amount of time and
resources investigating and supporting requests for these-produets-by-the FBDA-er-information from German tax
authorities, and we expect to continue to do so. Accordingly, this investigation and any related litigation could distract
management and entall rlsks and uncertamtles, other—- the outcome of whlch could apphe&b-}e—govermﬁeﬁtal-autheﬂty—wﬂ-l-

ﬂ&anﬂefas—wrl-l—ad\'u‘scly affect us-our results of operatlons and our reputatlon. F or further 1nformatlon regardlng the
German Tax Investigation, see Note 21, Commitments and Contingencies, in the Notes to Consolidated Financial
Statements in Item 8 of this Form 10- K. On October 24, 2024, we announced the voluntary suspension of the sale and
marketing of our direct- to- consumer Byte aligner systems and impression kits. In January 2025, we announced that
Byte aligners would no longer be offered to new patients, and we now plan to utilize certain Byte resources elsewhere in
the aligners portfolio to create orthodontic demand, support a digital clinical workflow, enhance the customer

experience, and improve patient monitoring . The initial suspension FBA-alse-oversees-the-eontentofadvertising-and
market—rng—subsequent dec1s1ons regardlng Byte products has had a matertals— material impact on our results of

operations . Fatlure-to-eomply-with-The sales of Byte aligner

systems and i 1mpress1on klts represented approxrmately 3 % of our annual revenue for the FBA-year ended December
31, 2024, and the assets related to the Byte aligner business are approximately 1 % of the Company ° s assets advertising

Lu1delmes may result in the imposition...... fall mto the cateo()ly of Class [as e}assrﬁed-by—the—EU—M-BBﬂwere—rﬂandated-tﬂae

-feettsed—on—enstu‘-rng—also 1ncurred charges relating to customer refunds and asset wrlte- offs. For further information, see
Note 18 Restructuring and Other Costs, in the Notes to Consohdated Flnanclal Statements in Item 8 of this Form 10- K.

viees-will be successful fully-eertified-as



eeﬁrﬁeate—er—our endeavor

bemg—rmpeﬁed—frem—ﬂae—EU—mte—ﬂae—EHeleure—to leverage Byte technologles eem-pl—yﬂmt-h—theseﬂ&es—regulaﬁeﬂs—sel-f-
fegulateﬁ—eeées,—eﬁetrlars-and capablhtles ord .

manner that eeuld-ls accretlve to sales and profit. If we are unsuccessful in these efforts, we may be fequtre-requlred us-to

make—elnmges—rn—epef&&eﬂs—er—lncul addltlonal slgmﬁcant 1mpa1rment charges substaﬂt-ra-l-defeﬂse—aﬁd-set-t-lemeﬂt—expeﬁses—

ef—subst&nt—ra-l—eests— ln addmon although we m&ﬂ-y-e-ﬁﬂ&ese—la-ws—are—vagﬂe-er—mdeﬁmte—aﬁd—have not been—mtefpreted—by—t-he
eeuﬁs—&ad—have—beee—subjeet—accepted any new patlents smce October 24, 2024, we will continue to provide support

y ot-for non- contraindicated Byte aligner patients currently
undergoing treatment Wlth respect to these patlents, we continue to experience regulatory uncertainties autherities;
inereasing-eomplianeerisks-. For example, Seme-some state legislatures have passed legislation and other state legislatures
have proposed legislation designed to preclude or significantly limit teledentistry , and various state legislatures are
contlnulng to cons1der such legislation . Fur thermore our ability to conduct business in each state is dependent, in part, upon
are-a that state dental board’ s regulation of the practice of dentistry ;each-of
. Some state dental boards established rules in a manner
that purpons to l1m1t or restrlct our Byte abﬁ-rw—te-eeﬂd-uet—o’cuebusmess as-, which currently eondueted-focuses on the provision
of Byte aligners to certain existing patients . [t is possible that the laws, rules and regulations governing the practice of
dentistry and orthodontics in one or more states may change or be interpreted in a manner unfavorable to our business. If adverse
laws or regulations are adopted or any such claims are successful, and we were unable to adapt our business model accordingly,
our current operations in such states would be disrupted, which could have a material adverse effect on our business, financial
condition, and results of operations. Third- party payors, including government health administration authorities, private health
care insurers and other organizations, regulate the reimbursement of fees related to certain diagnostic procedures or medical
treatments. Third- party payors are increasingly challenging the price and cost- effectiveness of medical products and services.
While we cannot predict what effect the policies of government entities and other third- party payors will have on future sales of
our products, there can be no assurance that such policies would not cause our revenue to decline. We manufacture and sell a
wide portfolio of dental and medical device products. While we endeavor to ensure that our products are safe and effective,
there ean-be-no-assuranee-that-there-may netbe challenges from time to time regarding the real-erpereetved-quality, health or
environmental impact of our products or certain raw material components . Adverse publicity about the quality or safety of
our products may have an adverse effect on our brand, reputation and operating results. Legal and regulatory
developments in this area may lead to litigation and / or product limitations or discontinuation . We manufacture and sell
dental filling materials that may contain bisphenol- A, commonly called BPA. BPA is found in many everyday items, such as
plastic bottles, foods, detergents , and toys, and may be found in certain dental composite materials or sealants either as a by-
product of other ingredients that have degraded, or as a trace material left over from the manufacture of other ingredients used in
such composites or sealants. The FDA currently allows the use of BPA in dental materials, medical devices, and food
packaging. Nevertheless, public reports and concerns regarding the potential hazards of BPA could contribute to a perceived

safety risk for our products that contain ﬂ&eretuﬂy—e-PBPA —Adverse—pubhetﬁ*—abetﬁ—the—qu&hty—eﬁ*&fety—ef—eﬁe or other

We are subject to tedelal state, local and foreign laws rules regulatlons selt regulatory codes, cuculals and orders relatlng to
health care fraud 74 d - ;

N-I-I-F-PGHealthcare Fraud Laws )etreulars—Ne—49—&ﬂd—NeJ,r9— Some of these laws Ieferred toas “ talse chlms laws
prohibit the submission , or causing the submission , of lalse or fraudulent claims for reimbursement to federal;state-and-other
health care payors and programs. Other laws, referled to as ““ anti- kickback laws, ” prohibit soliciting, offering, receiving , or
paying remuneration in order to induce the referral of a patient or ordering, purchasing, leasing or arranging for or
recommending ordering, purchasing or leasing, of items or services that are paid for by federal;-state-and-ether-health care
payors and programs. The U. S. govemment has explessed concerns about tmanmal relatlonshlps between supphers and

-rssued—by—Beﬁ-rﬁﬂ-rl&s—Hea-l-ﬂﬁ—Healthcare Fraud Lawsaﬁd—Medtetnes—Authoﬂty— the general pubhc and government olhmals

will be provided with access to detailed information with regard to payments or other transfers of value to certain practitioners
(including physicians, dentists and teaching hospitals) by applicable drug and device manufacturers subjeet-te-suehreporting
and-diselosure-obligations-, including whiehinelades-us. This information may lead to greater scrutiny, which may result in
mod1flcat10ns to estabhshed practlces and addltlonal costs. Failure to comply with Healthcare health-eare-frand-Fraud taws

6 G d ould result in significant civil and criminal penalties and
costs, 1nclud1ng ‘the loss ot licenses and the ab1l1ty to pa1t101pate in governmental federal-and-state-health care programs, and
could have a material adverse impact on our business. Also, these laws may be interpreted or applied by a prosecutorial,
regulatory or judicial authority in a manner that could require us to make changes in our operations or incur substantial defense




and settlement expenses. Even unsuccessful challenges by regulatory authorities or private relators could result in reputational
harm and the incurring of substantial costs. In addition, many of these laws are vague or indefinite and have not been interpreted
by the-courts, and have been subject to frequent modification and varied interpretation by prosecutorial and regulatory
authorities, increasing compliance risks. We cannot predict whether changes in appheable-Healthcare Fraud Laws, or the
interpretation thereof, or changes in our services or practices in response, could adversely affect our business. Our
business is subject to extensive, complex, and changing domestic and foreign laws, rules, regulations, self- regulatory codes,
directives, circulars and order% Whlch eﬁ-he—mtefpfetaﬁeﬁ—t-hefeef—lf not complled w1th or-ehanges-in-subject us to civil eur
- or criminal penalties servi otr— or bustness-other liabilities .
We are subject to extensive dome%tlc and forelgn laws, rules, regulatlon% self— regulatory codes, circulars and orders which are
administered by various international, federal and state governmental authorities, including, among others, the FDA, the Office
of Foreign Assets Control of the U. S. Department of the Treasury (“ OFAC ”), the Bureau of Industry and Security of the U. S.
Department of Commerce (“ BIS ), the U. S. Federal Trade Commission, the U. S. Department of Justice, the Environmental
Protection Agency (“ EPA ), and other similar domestic and foreign authorities. These laws, rules, regulations, self- regulatory
codes, circulars and orders include, but are not limited to, the U. S. Food, Drug and Cosmetic Act, the EU MDD (and
implementing and local measures adopted thereunder), the Federal Health Information Technology for Economic and Clinical
Health Act (“ HITECH Act ™), the Federal Health Insurance Portability and Accountability Act of 1996 (“ HIPAA ™), France’ s
Data Protection Act of 1978 (rev. 2004), the U. S. Foreign Corrupt Practices Act (the “ FCPA ), the U. S. Federal Anti-
Kickback Statute and similar international anti- bribery and anti- corruption laws, the Physician Payments Sunshine Act,
regulations concerning the supply of conflict minerals, various and increasingly fragmented environmental regulations sueh-as
the-Federal-Water PoHution-Control-Aet{the——Clean-WaterAet>)-, the Patient Protection and Affordable Care Act, as amended
by the Health Care and Education Reconciliation Act (the *“ Health Care Reform Law ), and-regulations relating to trade,
import and export controls and economic sanctions , and regulations relating to cybersecurity, including the EU’ s Network
and Information Security Directives, the EU’ s Artificial Intelligence Act, and China’ s Personal Information Protection
Law . Such laws, rules, regulations, self- regulatory codes, circulars and orders (“ Applicable Laws ) are complex and are
subject to change. The FCPA generally prohibits companies and their affiliates from making improper payment to non- U. S.
officials for the purpose of obtaining or retaining business, and also includes eestairbooks and records and internal accounting
controls requirements. Our internal policies, procedures and Code of Ethics and Business Conduct mandate compliance with
these anti- corruption laws. However, we operate in some countries known to experience corruption. Despite our training and
compliance programs, we cannot provide assurance that our internal policies and procedures will always protect us from
welatter-violations of such anti- corruption laws committed by our employees or affiliated entities or their respective officers,
directors, employees and agents. Failure to comply with the FCPA and other laws governing the conduct of business with
government entities fineladingtoeaHaws)-, wi-may subject us to criminal and civil penalties and other remedial measures,
which could have a material adverse impact on our business, financial condition, results of operations and liquidity. Any
ongoing investigation of aay-potential violations of the FCPA or other anti- corruption laws by the United States H—S-or
forelgn authorities could harm our reputatlon and have an adverse nnpact on our bu%lne%i financial condition and result% of
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tht : omphance W1th t-he—numerom apphcable exmtmg
and new Appllcable }aws-Laws ArS-8 ders-could require us to incur
substantial regulatory compliance cost% For example, we are currently m the process of implementing enhancements to
our post- market surveillance processes and reportability criteria, which has resulted in an increase in the number of
regulatory reports that we have filed, including retrospective reports, for complaints regarding medical devices . There
can be no assurance that governmental authorltles will not raise Comphance concerns or perform audits to confirm compliance
with such Applicable {aws-Laws ; ; stiia Ars-an . For example, most of our
productq are Cla%lﬂed as medical deV1ce§ or pharmaceutlcalq Wthh are %ubject to extenswe regulatlonq globally promutgated

y 6 6 , including the
requ1rement to obtaln hcenqe% for the manufactme or distribution of %uch productq Failure to comply with a-ppheab{e
Applicable taws-Laws st st ; could result in a range of governmental
enforcement actions, 1nclud1ng fines or penaltle% 111Junct10n§ and / or crlmlnal or other civil proceedings. Any such actions could
result in higher than anticipated costs or lower than anticipated revenue and could have a material adverse effect on our
reputation, business, financial condition and results of operations. RISKS RELATED TO OWNERSHIP OF OUR COMMON
STOCK We may experience significant fluctuations in quarterly sales and earnings due to several factors, some of which are
substantially outside of our control, including but not limited to: ¢ general economic conditions, as well as those specific to the
healthcare industry and related industries; * changes in income tax laws and incentives that could create adverse tax
consequences; * the execution of restructuring plans; ¢ the complexity of our organization; ¢ our ability to supply products to
meet customer demand; ¢ the timing of new product introductions by us and our competitors; ¢ the timing of industry trade
shows; ¢ changes in customer inventory levels; ¢ developments in government or third - party payor reimbursement policies; ¢
changes in customer preferences and product mix; ¢ fluctuations in manufacturing costs; * competitors’ sales promotions; and ¢
fluctuations in currency exchange rates. As a result, we may fail to meet the expectations of investors and securities analysts,




which could cause our stock price to decline. Certain provisions of our Certificate of Incorporation and By- laws and of
Delaware law could have the effect of making it difficult for a third party to acquire a controlling interest in us. Such provisions
include, among others, a provision allowing the Board of Directors to issue preferred stock having rights senior to those of the
our common stock and certain requirements which make it difficult for stockholders to amend our By- laws and prevent them
from calling special meetings of stockholders. Delaware law imposes some restrictions on mergers and other business
combinations between us and any “ interested stockholder ”” with beneficial ownership of 15 % or more of our outstanding
common stock. GENERAL RISKS Our business, operating results, financial condition and liquidity may be adversely affected
by changes in global economic conditions , including inflation, supply chain disruptions, credit market conditions, {evels-of
consumer and business confidence, and other factors that-are-generally beyond our control. The-We expect the current global
supply chain and labor market challenges and inflationary pressures h‘aﬁ‘e—negaﬁ-ve}y—a-ffeeted—&ﬂd—we—e*peet—wrll continue to
negatively affect ;-our results of operations. Specifically, the Company continues to experience higher prices and supply chain
disruptions for certain efewrraw materials, particularly fer-electronic components, and as-weH-as-wage inflation for-direettaber

. As-Htpertains-to-demand-for-ourproduetsreertain-Certain dental specialty products and-, dental equipment and related
products that support discretionary dental procedures, especially elective procedures in implants and aligners, may also be
especially susceptible to unfaverablechanges in economic conditions. Decreases in consumer discretionary spending could
negatively affect our business and cause resaltimra decline in sales and financial performance. Additionally, high interest rate
rates tnereases-have created ﬁnancral market Volatrhty Wthh could further negatlvely 1mpact ﬁnancral markets s-or lead to an
economic downturn € sea hten-ava d O3t5-6 7. These and any
other unfavorable economic conditions could increase our fundrng costs, limit our access to the caprtal markets or cause resuit
tra-deetstonrby-lenders not to extend credit to us. Tlghtenrng of credrt in ﬁnancral markets has a-}se—adversely impacted our
customers’ and suppliers’ ability to obtain financing fe d-o OfS— : erms-and could
result in additional erwetrsening-impacts in the future, 1nclud1ng a decrease n or cancellatron of orders for our products and
services, inability of enwr-customers to make payments, and increased risk of supplier financial distress. The Company has sought
to offset the elevated costs resulting from raw material cost inflation with annual price increases but has been only partially
successful. Should the higher inflationary environment continue, we may not be able to increase the prices of our offerings
sufficiently to keep up with the rate of inflation. Any of the above factors could individually or in combination have a material
adverse effect on our operating results, financial condition and liquidity. Our success is dependent on our ability to successfully
manage our human capital through talent acquisition, engagement, development, and retention. To achieve our strategic
initiatives, we need to attract, manage, and retain employees with the right skills, competencies , and experiences to execute our
strategy and support the growth of the business. The failure to attract and retain such employees to fill key roles , or to upskill
employees to fill any potential skill gaps, may adversely affect our business performance, competitive position , and future
prospects. We also must retain a pipeline of team members to provide for continuity of succession for senior executive positions.
To attract and retain qualified employees, we must offer competitive compensation and benefits and effectively manage
employee performance and development. Leadership transitions or other senior management changes may adversely affect our
ability to attract and retain talent. Our inability to attract and retain talent may negatively impact business continuity, new
product launches, and innovation initiatives. Further, such organizational challenges may make it difficult to maintain our
culture, resulting in employees not adhering to the desired values of the organization. We face the inherent risk of legal actions
or claims, including purported securities class actions, investigations by governmental agencies, product liability claims, product
recall actions, antitrust suits, customs proceedings, tax actions, commercial or contractual claims, employee benefit or
discrimination lawsuits, actions based in environmental laws, and other matters. These actions or claims, regardless of their
factual bases, might result in substantial costs, restrictions, or otherwise materially injure our business by harming our reputation
or distracting our officers, management, and employees. The penalties imposed as a result of legal actions or claims might
include fines, civil penalties, criminal penalties, injunctions, recalls, and other sanctions that may materially harm our business
by reducing our ability to sell or promote our products or reducing our profits. We have insurance policies, including directors’
and officers’ insurance and product liability insurance, covering these risks in amounts that are considered adequate; however,
we cannot provide assurance that the maintained coverage is sufficient to cover future claims or that the coverage will be
available in adequate amounts or at a reasonable cost. Also, other types of claims asserted against us may not be covered by
insurance. A successful claim brought against us in excess of available insurance, or another type of claim which is uninsured or
that results in significant adverse publicity against us, could harm our business and our overall cash flows. Additionally, we
include warranties on select products against defects in materials and workmanship, which are generally for a period of one year
from the date of shipment or installation plus any extended warranty period purchased by the customer. The future costs
associated with providing product warranties could be material. Successful product warranty claims brought against us could
reduce our profits and / or impair our financial condition and damage our reputation. We have sales or operations in
approximately mere-than-150 countries and our suppliers’” manufacturing facilities are in muttipte-many locations around the
world. While we seek to mitigate our risks associated with climate events, we recognize that there are inherent climate- related
risks regardless of where we conduct our businesses. Global climate change is expected to result in certain types of natural

disasters occurring more frequently or with ﬁ&efe-lncreased tntense—lntensuy and such effeets—&ny—nafera-l—dlsaste&mwef
ettages-orotherclimate events irsueh-aloeationorthe-nereased ould disrupt the production

and distribution of our products -rn—t-hese—}ee&t-reﬁs— Current or future insurance arrangements may not provide protection for
costs that may arise from such events, particularly if such events are catastrophic in nature or occur in combination.
Accordingly, a natural disaster impacting a significant manufacturing or distribution facility, besides potentially adversely
impacting operations of key suppliers, has the potential to disrupt our and our customers’ businesses and may cause us to
experience work stoppages, project delays, financial losses and additional costs to resume operations, including increased




insurance costs or loss of eever-coverage , legal liability and reputational losses. Increasing natural disasters in connection with
climate change could also impact our third- party vendors, service providers or other stakeholders, including disruptions in
supply chains, information technology or other necessary services for our Company. Many governments, regulators, investors,
employees;eustormers-and other stakeholders are increasingly focused on environmental, social and governance eensiderations
(“ ESG ”) considerations relating to businesses, including climate change and-, pollution, greenhouse gas emissions, human
and civil rights, and diversity, equity and inclusion. The increased emphasis on ESG matters has resulted in, and may continue to
result in, the adoption of laws and regulations, including additional reporting requirements, leading to increased compliance
costs, as well as increased scrutiny regarding our ESG activities and disclosures, which may lead to increased litigation iskes-.
We make statements about our ESG goals and initiatives through our Sustainability Report, our other non- financial reports,
information provided on our website, press statements and other communications. Many of the statements in those voluntary
disclosures are based on hypothetical expectations, assumptions, and predictions that may or may not be representative of
current or actual risks or events or torecasts of expected risks or events, 1nclud1ng the costs assoc1ated therew1th -Sﬁeh

Respondmg to these ESG c0ns1derat10ns and -rmplement&t—teﬂ»—— 1mplement1ng ofthese goals and 1n1t1"lt1ve§ 1nvolves rrsks and
uncertainties, may require investments, and depends in part on third- party performance or data that is outside our control which
may we-have-not independently-verifted-or-whieheannot-be independently verified. Our seteetee-disclosure framework may
need to be changed from time to time due to evolving standards and practices, which may result in a lack of consistent or
meaningful comparative data from period to period. In addition, our interpretation of reporting frameworks or standards may
differ from those of others and such frameworks or standards may change over time, any-either of which could revise restt-in
s-rg-m—ﬁeaﬂt—reﬁsieﬁs—te—our goals or reported progress in ach1ev1n0 such éOEllS Further we cannot guarantee that we will aclneve

lncreased and varred focus and activism related to ESG may h1nde1 our ability-to-attract-orretairemployees-and-access to

capital, as investors may reconsider their capital investment because of their assessment of our ESG practices. In addition, some
stakeholders may disagree with our goals and initiatives. Any failure, or perceived failure, by us to achieve our goals, further our
initiatives, adhere to our public statements, comply with federal;state-orinterpational-ESG laws and regulations, or meet
evolving and varied stakeholder expectations and standards could result in legal and regulatory proceedings against us and could
materially adversely affect our business, reputation, results of operations, financial condition and stock price. Federat
Furthermore , in recent years, “ anti- ESG ” sentiment has gained momentum across the United States, with several state
states ;-and leeal-the federal governments— government are-beginning-to-respond-to-elimate-echange-having proposed or
enacted anti- ESG policies, legislation or initiatives or issues-issued related legal opinions . Thisinereased-foeus-on
sustainability- The Trump Administration also recently issued an executive order opposing diversity, equity and inclusion
(“ DEI ”) initiatives in the private sector, which may draw additional attention to companies which provide products and
services to the U. S. government. Such anti- ESG and anti- DEI policies, legislation, initiatives, litigation, legal opinions,

and scrutlny could result in ﬂew—leg-rsla&eﬁ—e-reour faclng addltlonal compllance obllgatlons regu-la&eﬂs—aﬁd-eﬂsteﬂ&er

t-he—en&tsaeﬂ-e-ﬁgreenhettse—gases—are—a-lse—becommg mefe—st-rmgeﬂt—t-hrettghettt—the sub]ect of 1nvest1gat10ns, enforcement
- ’ ; z - or litigation, eperationsto-eomply-with
any—new—regu-la-t—reﬂs—or eustemer—reqt&reﬂ&eﬂts-sustalnlng reputatlonal harm Legislation or regulations that potentially impose

restrictions, caps, taxes, or other controls on emissions of greenhouse gases such as carbon dioxide, could adversely affect our

operations and financial results. The Reeentlythe-European Parhament-Union * s Corporate Sustainability Reporting Directive
(“ CSRD ”) eame-into-effeet-whiehrequires impacted companies, including multi- national companies with an EU presence, to
make extensive sustainability and climate- related disclosure. The state of California has also enacted a series of environmental

laws —related to chmate dlsclosures w1th which wr-l-l—we are fequtre-requlred to comply @ﬁselesare—e%Seepe—l—Seepe—Z—aﬁel

Add1t10nally, the SEC adopted clnnate related d1iclosure rules ha-ve—been—prepesed—by—t-he—S-EG whlch aﬁd—r—ﬁ&d-epted—would
require the Company to make new climate- related disclosures . Subsequently , ineluding-eertatn-the SEC voluntarily stayed

the implementation of such rules, pending the completion of judicial review by the Court of Appeals for the Eighth
C1rcu1t and it is unclear whether and how the ﬁnal rules w1ll be 1mplemented el-rma-te—Chmate related metﬂes—aﬁel

rule% Wlll tna-pese—rﬂereased» 1ncrease comphance costs and

could -lead—te—tnere&sed- 1ncrease lrtroatron risks related to d1iclosure§ made pursuant to the rules, either of which could
materially and adversely affect our financial performance. 35-34



